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UTILIZING A GREAT DISCOVERY. 


It is only within a few years that the white pine 
mountain districts of the south—southern Virginia, 
eastern Tennessee and western North Carolina—were 
regarded as anything move than a freak growth, and 
of so limited production as to preclude the possibility 
of their white pine ever taking a place as a merchant- 
able commodity of commercial importance. In fact 
the white pine of this section has been regarded largely 
as a myth by the average lumber- 
men of the country. Northern lum- 
bermen in a tentative sort of way 
have ‘‘looked’’ this country for 
many years, but finding it either 
scattered timber or growing in 
oases here and there, and failing 
to find any considerable quantity 
that could be grouped at one mill- 
ing point, have ‘‘ passed it up’’ as 
a lumbering proposition not worthy 
of consideration. 

To be sure, the white pine of this 


ce 


section rarely shows a range of 
growth in compact bodies, but 
it is scattered all over this district 
to an extent in the aggregate that 
runs into billions of feet and has 
become a_ distinct commercial 
proposition. This mountain white 
pine, which is exactly the same 
botanically as the white pine of 
New England, Michigan, Wisconsin 
ind Minnesota, is largely common 

mber. Only to a limited extent 

es it run into good grades; but 

30 only to a very limited extent 

es it run into the extreme coarse 
:rades of northern white pine. It 

essentially Nos. 1, 2 and 3 com- 
yn, and as such no better white 
ine timber ever grew. The trees 
re medium sized and of fair hight 
ind the knots are sound, round 
ind generally red. Shake and red 
treak defects are comparatively 
small. Such good end as there‘is 

f the lumber is largely sap clear 

ck, although in some isolated lo- 

alities has been produced a con- 
siderable quantity of uppers, se- 
ects and fine common. The pro- 
portion of cutting-up lumber in the 
tock is considerable and during 
he last few years the lumber has 
ecome well and favorably known 
‘nroughout the entire eastern sec- 
ion of the country and in the 
Vhio trade, notably at Cincinnati. 
is somewhat heavier than the 
hite pine of the north, containing 
' surplus of gum that makes it weigh from 100 to 
250 pounds more a thousand than the white pine of 
the north, but only the expert lumberman can dis- 
tinguish this pine from its northern prototype. It 
sells on a parity of value with the white pine of the 
north in the eastern markets and is well considered 
in that section. 

Thomas J. Shryock, of Baltimore, was an early dis- 
coverer of the possibilities of southern white pine, 
and with his associates he established a saw mill 
plant on the Greenbrier river, at Ronceverte, W. Va. 
He has taken his timber largely from the valley of 
the Greenbrier river for many years and has produced 
from this mill upwards of 500,000,000 feet. This he 


has marketed 1n Baltimore, Washington and contigu- 
ous territory. During the past year he has also en- 
gaged in the cutting of oak lumber and timber in 
the same section of the country; but Mr. Shryock 
stands pre-eminent as the discoverer and the money 
maker in southern white pine. Incidentally he has 
been a very large buyer of the good end of western 
white pine for many years and he is one of the 
largest handlers of uppers, selects and fine common in 
the United States and is generally so recognized. 





GEN. THOMAS J. SHRYOCK, OF BALTIMORE, MD. 
An -Original and Prominent Exploiter of Southeastern White Pine, 


Mr. Shryock was born February 27, 1851, at Balti- 
more, Md. He is the son of Henry S. and Annie 
Ophelia Shryock. His father and mother were native 
Virginians. His great-grandfather was Henry Shry- 
ock, of Freuerick county, Maryland, of the first Mary- 
land battalion, of Flying Camp, in the revolutionary 
war, and who subsequently was a member of General 
Washington’s staff. 

Mr. Shryock was educated in the publie schools ana 
the Light street institute of the city of Baltimore. 
He left school when 16 years of age and went intu 
the lumber business as a yard clerk. At 18 years 
of age he married and bought out his employers. He 
started in the retail lumber business in Baltimore, 





in which occupation he was engaged until 27 years 
of age. He then entered into the wholesale trade in 
the same city, in which business he continued alone 
for five years and then associated with himself George 
TI’. M. Hauck, who was formerly manager of the Lochiel 
Lumber Company, of Bloomington, Md. 

About this time he became interested in southern 
white pine and was elected president of the St. Law- 
rence Boom & Manufacturing Company, of Ronce- 
verte, W. Va., which company, as above stated, has 
manufactured nearly 500,000,000 
feet of white pine. This product 
has been entirely handled through 
Mr. Shryock’s firm, Thomas J. 
Shryock & Co., of Baltimore, and 
has practically all been sold in 
Baltimore and the District of 
Columbia. 

In 1892 he was elected president 
of the Iron Mountain & Greenbrier 
railroad, a standard gage road 
running from White Sulphur 
Springs, Va., at which point it 
connects with the Chesapeake & 
Ohio railroad, to Huntersville, W. 
Va., the line running through the 
entire timber holdings of the St. 
Lawrence Boom & Manufacturing 
Company. This road develops a 
large timber area. The timber 
therefrom is all railroaded to 
Ronceverte to be sawed. This road 
is said to penetrate the largest 
body of standing oak in this coun- 
try and furnishes an outlet for the 
product of a number of other saw 
mills along the line. The road has 
also developed an immense iron de- 
posit which is owned by the Sher- 
wood Company, of West Virginia, 
which is allied to the St. Law- 
rence Boom & Manufacturing Com- 
pany. 

Mr. Shryock is a man of large 
public spirit and has been con- 
nected with nearly all public move- 
ments in the city of Baltimore 
which have looked to the develop- 
ment of the business interests of 
that city. He is a republican in 
polities and public office has fre- 
quently been urged upon him. In 
1895, when the republicans came 
into office in Maryland, he was 
elected treasurer of that state, and 
was re-elected in 1897. Under his 
administration of the finances of 
the state he refunded the state debt 
on a 8 percent basis and sold the 
bonds at a premium of 2% to 3 
percent, and upon his retiring from 
office he left the state practically free from debt, the 
treasury having on hand in the sinking fund sufficient 
securities to wipe out all obligations. In the legis- 
lature of’ Maryland of 1897 Mr. Shryock was promi- 
nently spoken of as a candidate for United States 
senator to succeed Senator Arthur P. Gorman, but he 
retired from the contest in favor of Lewis E. McComas, 
who was elected. 


Mr. Shryock has been at the head of the Masonic 
fraternity of the state of Maryland for the past nine- 
teen years, having been consecutively elected grand 
master for that period of time—probably longer than 
any other man has enjoyed this distinction in the 

(Continued on Page 82.) 
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NINTH ANNUAL STATEMENT 








OF THE 


Lumbermens Mutual Insurance Company, 


OF MANSFIELD, OHIO. 


JANUARY I, 1904. 





ASSETS. 


Bonds (U. S and Municipal) - - - : $ 53,634.45 
Stocks and Securities : 18,770.00 
Cash in Banks - - - - - 50,212.19 
First Mortgage Loans - - - - 7,000.00 
Premiums unpaid — than three months due) 7,239.71 
Accrued Interest : 1,139.55 


Total Cash Assets, $137, 995. 90 $ 137,995.90 
Contingent Assets — - 307,677.96 
Total Assets - - - . $445,673.86 


LIABILITIES. 


Losses Unadjusted - - - $ 1,500.00 
Re-insurance Reserve (50 per cent. gross premium) 5 1,279.66 
Contingent Assets - - 307,677.96 
Net Cash Assets (Surplus to Policy Holders) - 85,216.24 $445,673.86 


Total Losses Paid, - - $118,678.96 
Total Dividends Paid, : 65, 493.95 


Grand total amount of Cash paid to Policy 
Holders since organization of Company, 1 T 2. O71 


The above statement is the best evidence of our ability to continue in force 











OUR MOTTO: GOOD INDEMNITY, EQUITABLE ADJUSTMENT, PROMPT PAYMENT. 





And enable us to pay the increased Dividend, which is now 33% per cent. Send your 
next expiring Policy to our Office for renewal. 


Rooms, 20 to 24 Dickson Building, MANSFIELD, OHIO. 
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4,791,852,000 Feet. 





Relatively a small amount of lumber, if comparisons are 
made with the returns for former years. 

And yet the cut of pine in the three northern pine states 
—Michigan, Wisconsin and Minnesota—represents an en- 
ormous amount of lumber. 

Of the total product for 1903 the mills at Cloquet were in- 
strumental in contributing 233,000,000 feet of lumber and 
had on hand at the date the figures were furnished the 
AMERICAN LUMBERMAN 66,000,000 feet of white pine lum- 
ber. 

The above does not include the amount of shingles and 
lath produced at the mills at Cloquet. 

During the year there were manufactured at these mills 
44,000,000 shingles and 55,000,000 lath, and at the end of 
the season there were 22,c00,000 shingles and 20,500,000 
lath on hand. 

The above is somewhat of a statistical nature, but from it 
an important conclusion is to be drawn. 

The mills at this point are used solely in manufacturing 
white pine lumber and at the lowest estimate have timber 
sufficient to keep them employed fifteen years, and this 
timber comprises 95 percent pure white pine. 

The total cut of white pine is steadily decreasing and, as 
will be seen from the figures submitted, dropped below the 
5,000,000,000-foot mark in 1903, the lowest point reached 
in a period of over fifteen years. 

In previous chapters we have told about the ownership 
of one of the few remaining bodies of white pine of conse- 
quence in the north. 

This timber is sufficient to last the Cloquet mills—at their 
present rate of manufacturing it—fifteen years, so that at 
the end of that period the Cloquet mills will still be produc- 
ing 235,000,000 to 250,0C0,000 feet of pure white pine lum- 
ber. 

The moral of the above figures and facts is that dealers 
who are in the business to stay should place their orders 
with concerns that will be able to supply their needs in the 
future as well as in the immediate present. A PART oF THE 233,000,000 FEET. 








NORTHERN peopucr | Johnson-Wentworth Cloquet 
LUMBER MEET Company, 1 cccnhine Cau pany 


ANNUALLY. 
OUTPUT 100,000,000 FEET 


COMP. AN | MINNESOTA WHITE PINE. 
Cloquet, Minnesota. "ANNUALLY, OF WHICH 95 
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WHITE PINE PERCENT IS GENUINE 
e WHITE PINE. COMPLETE 
SAW MILLS, PLANING Cloquet Tie @ Post Co. ii gap 
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Cloquet, Minnesota. 
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Annual Production, 100,000,000 Ft. 


SHORT LEAF YELLOW PINE 


STEAM DRIED 


We make Yard Stock a Specialty. 


TRAVELING REPRESENTATIVES: 


- A, McKENZIE, Central and Southern Illincis. 
- D. CRANE, Central and Northern Kansas, 














. S. MARSHALL, Southwestern Missouri & Southeastern Kansas. 
. R, Fifer, Northern Missouri and Southern lowa. 

A. THORNTON, Eastern Indiana and Ohio. 
- B. TRESSLAR, Southern and Central Indiana. 





WRITE US FOR DELIVERED PRICE 


ALLEN-WapDLEY LUMBER Co.. 


Address Dept. A, 427 Lincoln Trust Bldg., 


Combined Sales Department .D, . 
of the following mills: W. D. WADLEY, President 


ALLEN BROS, & WADLEY, Allentown, La, ST LOUI S M 0 H. H. WHELESS, Vice-President, 
WHITED & WHELESS, Alden Bridge, La, e 9 e H. B. ALLEN, Treasurer, 


BIENVILLE LUMBER CO., Alberta, La. J, ©. McLACHLIN, Sec’y and Manager 
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Character Counts. 


Location and character of timber shou.d be taken into 
consideration when selecting a building material. 





: 1M AW 
Fy iy) 

A lis (eccat Is the Best for all purposes. \ ‘Welt | 
RKAN SA S Ce Wor |. It is softer and lighter than that which — 


grows farther south. Contractors and E> S 


Le i Builders are very much pleased with it 
SO k E : INE ye OLD Py and “‘they are the boys’’ to be con- 











sidered. 














MAY WE QUOTE YOU PRICES? 


Wisconsin & Arkansas Lumber Company. 


H. H. FOSTER, President. ] SXANDE S. 
Sts, 6.C. YAWKEY, Vice-President. MALVERN, ARKANSAS. - LLN. ANSON, Secretary.” 





co ee 
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| Direct from 
Manufacturer to Dealer 


We operate on the theory that the better acquainted the manufacturer 
and dealer become the more harmonious will be'their business dealings. 
Weare satisfied that with our equipment for manufacturing and our 
facilities for shipping we can give you perfect service in 


YELLOW PINE LUMBER 








WE MANUFACTURE IT IN ALL SIZES—ROUGH SEND US YOUR MAIL ORDERS. 
OR DRESSED—WORKED TO SUIT. PRICES MADE RIGHT. 





CAMP @ HINTON COMPANY, Lumberton, Miss. | 


fee I~ \ 
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T. 8. BULLOCK, 
President. 


D. H. STEINMETZ. 
Vice-Pres’t & Gen. Mgr. 


8. D. FRESHMAN, 
Treasurer. 


S. M. RICKEY 
Secretary. 






DOOR AND SASH STOCK 
CUT TO ORDER, 





MANUFACTURERS AND EXPORTERS OF 


Sugar Pine and White Pine Lumber, 


SASH, DOORS, MOULDINGS. 


WRITE US FOR PRICE LIST. 





PRINCIPAL YARDS: SONORA, Tuolumne County. 


SHIPPING YARDS: ANDERSON, Shasta County; AUBURN, Placer . "Idi 
County; DIAMOND, El Dorado County; ANGELS, Calaveras Co. Main Offices, Crocker Building, 
Door FACTORY: SONORA, Tuolumne County; Capacity, 1,000 doors SAN FRANCISO, CAL. onora, a e9 e e e 


per day. 
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NOT IN THE POOL. 
H. C. BOLCOM LUMBER CO. 


WINONA, = MINN. 








Manufacturers and Shippers of the 


Best Red Cedar Shingles 


ON THE MARKET. 





Our Experience. 


More than ten years hard drilling in the Red Cedar Shingle us ten years to bring about, we do not believe it. Experience 


accomplish ten times as much in sixty days as it has required 


business teaches us that the best is none too good for the desir- teaches us that the buyer is entitled to say what his money will 
able trade; that persistent pushing for business brings results; 8° for; that when he buys specific grades and asks for a definite 
that an established reputation for being reliable is pure gold; "me of delivery he expects to get what he is willing to pay for. 
that it pays to be considerate in all dealings; that it is a pleasure We founded our business and have increased our volume strictly 

« ay: sit « « c Ss >> « vo € ae 7 
to try to be white. We do not claim to own the earth, moon ° these lines. 


and stars, or ask for more than standing room on this grand 


Is It Just? 


sphere. We admit being light weights in all but experience. 


We are asked to give up the best efforts of our lives and to 


Will Merit Win? 


throw an organization, that is harmonious throughout and the 
We are told that the lumber trade of the United States will 


best talent that can be gotten together in any business organiza- 
». »- ate _ 4 > Tar 176 - 5 17 " Ss. i is CO as ° % ° . 
close its eyes to the recognized truth that merit wins. This com- tion into a pool for the advancement of a great increase of inex- 
4 r eclares > r A its 7 semur 4 ~*—O ; As oO i! eC zi ae . * e 
pany declares openly that its policy will continue along the same perienced and unreliable prospective competition. 
broad gauged lines as heretofore, being ever willing to give and 


ia, to meet all business associates half way, to oa a Our Supply—Business Policy. 
efforts for the betterment of the trade that we are in, believing 
‘ We have under control and contract nearly 10 percent of 


religiously in the “survival of the fittest,’ and are willing to 


take our chances with all others on an even basis. the best cutting capacity in the State of Washington. We offer 


this stock to the trade on as close a margin as it is possible for 





The Buyer’s Rights. 
We are not looking for snap judgment on any mill man or 


lumber dealer. While it may be possible for a group of men to 


us to sell, and ask only in return that liberal consideration be 
given us for services given in the way of good grades and 


prompt delivery. 





H.C. Bolcom Lumber Co. 




















JANUARY 23, 1904. AMERICAN LUMBERMAN. 





15 








3 
‘. 
5 


WASHINGTON RED CEDAR SHINGLES 


Interstate Red Cedar Shingle Co. 


SEATTLE, WASHINGTON. 




















ANNUAL OUTPUT, 36,000 CARS. REPRESENTING 300 SHIPPING MILLS. 
As a guarantee of good faith we name OFFICERS: DIRECTORS: 
E CHAS. E. PATTEN, President. E. G. GRIGGS, Tacoma. -E. HAMMER. Sedro-Woolley. 
the following officers and directors, who  E. vy. McNEELEY, Ist Vice-President. J. D. ROCKEY, Whatcom. C. D. STIMSON, Ballard. 
i ithe | t ait MICHAEL EARLES, 2nd Vice-President. H. G. RICHARDSON, Olympia. £. L. MINARD, Elma. 
comprise some of the largest manutacturers = ©. &, wHITE, 3rd Vice-President. L. A. WHEELER, Arlington. H. M. CASEY. Milltown. 
of shingles on the Pacific Coast: v. H. BECKMAN, Secretary. F. K. BAKER, Everett. RALPH METCALF, Tacoma. 
Ss. T. SMITH, Treasurer. G. A. ONN, Dryad. 

















TO THE TRADE: 


This Company has been organized for the purpose of improving the present un- 
satisfactory method of manufacturing and marketing Washington Red Cedar Shingles. 


ANNVAL PRODUCTION: We control and are exclusive agents for 300 mills, or 90 
per cent. of the entire output of the State of Washington. These mills during the 
year 19035 manufactured six billion shingles, or over 30,000 cars. 


GRADES GUARANTEED: Our Company has established a Bureau of Inspection, and 
all shingles shipped by us will be carefully inspected, and we guarantee them to be 
strictly up to grade. It is our aim to establish a higher basis of grades for the 
Washington Red Cedar Shingles, thereby hoping to increase their use and sale. 


QVICK SHIPMENTS: As we will manufacture over 200 cars per day, we can guar- 
antee you prompt shipment at all times. We will have the very best facilities for 
shipping over any line of railroad. 


PRICES GUARANTEED: We absolutely guarantee to fill all orders accepted by 
us at the agreed prices, regardless of any advance or decline in the market; so that 
when you order from this Company you know that you will get your goods regardless 
of the market conditions. 


MIXED CARS: As the mills under contract to our Company manufacture both 
lumber and shingles we can guarantee the prompt shipment of mixed orders of lumber 
and shingles, and can assure our patrons that the quality of the lumber shipped by 
our Company will be strictly up to grade. 





WE ABSOLUTELY CONTROL and can Furnish all of the Foliowing Brands of Shingles: 


Atlas Lumber & Shingle Co. Caulkins & Gerdrum. Fees & Kilgore. Lincoln Shingle Co. Onn, G. A. Smith Manufacturing Co. 
Anacortes Shingle Co. Clarkson Mill Co. Foye & Son, J. H. Lummi Island Shingle Co. Olympia Cedar Ce. Smith, J. S. 
Alaska Shingle Co. Campbell Slough Shingle Co. Gillies Mill '& Mfg. Co. Lyman Lumber & Shingle Pancoast Shingle Co. Smith, M. R. 
Andall & Barley. Carpenter Bros. Grand Rapids Shingle Co. Co. Peterson, A. W. Smith-Welte Shingle Co. 
Advance Shingle Co. Cascade Cedar Co. Gray Lumber Co. Lynde Mil! & Light Co. Perry, Cc. F. Stimpson Mill Co. 
Allen Roray Co. Craft & Son. Green Shingle Co. McLaughlin, R. J. Perry & Sterling. Sound Shingle Co. 
American Mill Co. Case, E. E. Great Northern Shingle Co. McCann & Nelson. Phelps Bros. & Co. Snohomish Shingle Co. 
Alger Shingle Co. Card, A. L. Gooding Bros. Maloney, John. Preston Mill Co. Shore, Albert. 
Arlington Shingle Co. Capitol City Shingle Co. Hawley Mill Co. McAllister & Son, A. Pingry & Day. Sullivan Shingle Co. 
Auld & Cavaliro Mill Co. Chandler Bros. Hatch-Bouser Mill Co. McNealy & Co., E. J. Polson Shingle Co. Sullivan Bros. 
Blanchard Shingle Co. Clery Bros. Hartman Bros. McNealy & Fettig. Proctor, W. H. & Co. Superior Mill Co. 
Bacus, Harrison. Clear Lake Shingle Co. Hatch & Co., F. N. Manly & Son Puget Shingle & Lumber Co. Summit Mill Co. 
Blackman & Co., C. A. Cedarhome Lumber Co. Hampton Shingle Co. Marietta Shingle Co. Puget Sound Manufacturing Skykomish Lumber Co. 
Banner Shingle Co. Childs, J. A. Harrington Shingle Co. Martin, J. R. & Timber Co. Taylor & Ristine. 
Bass Lumber Co. Clipper Shingle Co. Hals, John. Maple Falls Shingle Co. Reed, G. W. Thaanum, John. 
Balcom, J. W. Cole Shingle Co. Heaton, R. Maughlin Bros. Red Cedar Shingle Co. Tarr Shingle & Lumber Co. 
Barrie, David. Day Lumber Co. Hemnie-Nygren Mfg. Co. Marysville Shingle Co. Richardson, H. G Traughber & Blakslee. 
Baldwin, Ed. Davis & Son, J. W. Hitchcock-Kelly Shingle Co. Mathews, Ralph, & Leon D. Robinson-Idema Mill Co. Union Manufacturing Co. 
Belfast Manufacturing Co. Dahlen Shingle Co. Hastings Shingle Mfg. Co. Baker. Russell ys ag D. E. Upright Shingle Co. 
Berard Shingle Co. Drayton Harbor Lumber & Hines, E. A. Melrose Cedar Shingle Co. Russell & So T. Valley Shingle Co. 
Bellingham Bay Shingle Co. Shingle Co. Homan Lumber Co. Metcalf Shingle Co. Ryther & Grom. Viora Shingle Co. 
Bell Creek Mill Co. Davey, William. Hoff & Pinkey. Miller Bros. Sauk Shingle & Lumber Co. Washington Shingle Co. 
Becker Shingle Co. DeCan & Yorkston. — Lumber & Shingle Minnie Shingle Co. Standard Manufacturing Co. Whatcom Shingle Co. 
Best Lumber Co. DeCan, D. H. Miller, — w. St. Paul & Tacoma Lumber Wallace Lumber & Mfg. Co. 
Birch Bay Shingle Co. Deming, A. W. Huchey Shingle Co. Minard, E. Co. Washington Red Cedar Co. 
Bridgman, O. L. Deming, F. G. Kanaskat Lumber & Shingle Miller rear’ Shingle Co. Sedro Shingle Co. Wait Bros. Shingle Co. 
Brown, Ed. 2 wald Bros. Co. Morrison Mill Co. Sterling Mill Co. Wheeler, L. A. 
Brown & Johnson. Eggert, Ernst. Keys & Son, L. P. Mowat Lumber Co. Shelton, George G. Winner Shingle Co. 
Brown & Kunze Co. Eureka Shingle Mill Co. Keystone Mill Co. Mumby Lumber & Shingle Selkirk Cedar Co. Wiekersham Shingle Co. 
Butler Bros. Erie Mill Co. Ketchum, George J. Co. Sheafer Bros. Williams, T. H. & Co. 
Burlington Mill = Eclipse Shingle Co. Kennedy, John A. Mullen Shingle Co. Sequin Shingle & Lumber Williams & Henry 
Burke & McLea Echo Lake Shingle Co. Lake Shingle Co. Neher, Ross & Co. Co. Wooley Shingle Co. 
Bryant Lumber & Shingle Co. Elwood Shingle Co. Lawrence a ag Co. Nims, C. D. Siwash Shingle Co. Wood & Iverson. 
Cain & Co., As Far West Lumber Co. Lauderdale, R. A. Nooksack River Mill Co. Silver Beach Shingle Co. Willapa Mill Co. 
Castle & McKay. Ferndale Mill Co. Lea Lumber Co. Northern Lumber Co. Sixeas, Charles M. Yost & Sons, A. M. 
Clark & Lemon. Ferry-Baker Lumber Co. Little Mountain Shingle Co. O’Connel] Mill Co. Stillguamish Shingle & Lum- Young & Boyle. 

ber Co. 





We can furnish any grade or size of shingle made in Red Cedar. 
Shipments to all parts of the United States, Orders and corres- 
pondence solicited. We use the Telecode. 
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ESTABLISHED 1859. 





WE MANUFACTURE AT 
MENOMINEE, MICHIGAN, WEST SUPERIOR, WISCONSIN 


OFFICE, YARD AND MILL 
AND LAFLIN stReETS & « CHICAGO 
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General Office and Yards: 22nd, Throop and Loomis Sts. 
Retail Office; Throop St , near 22nd St. 


CHICAGO, ILL. 

















“IDEAL” 





. Steel Burnished . 


? Rock Maple Flooring 


Brand New and Up-to-date Plant and Product 
with Capacity of 20,000,000 Feet 


Can ship in mixed cars with Pine, Hemlock and Hardwood 


Iumber, Cedar Shingles, Lath, Pine and Basswood Siding, 
Mouldings and Finish, Cedar Posts and Poles. 


THE I. STEPHENSON CO. 


WELLS, MICH. 





























CAR SILLS 
AND 


BILL 
TIMBER. 


Logs delivered daily 
at mills by rail. 


@ Mills running 
‘' a summer and winter. 


TELECODE. MUSKEGON, MICH. 











We Will Make Special Prices 


On the following items, which will enable you to use this lumber: 





100,000 feet 14-inch = B Select. 
60,000 ‘ wy‘ - B Select. 
40,000 ‘ rq ** = C Select. 
90,000 ‘* wy * = C Select. 
30,000 ‘ 2 inches = C Select. 


DRY WHITE PINE, GOOD WIDTHS. 


HERMAN H. HETTLER LUMBER CO. 


1324 Elston Avenue CHICAGO. 


Gilbert Wood Split Pulleys 
SAGINAW MANUFACTURING CO, 


SAGINAW, MICH., U. S. A. 


CHICAGO BRANCH, | NEW YORK BRANCH, 
35 $0. CANAL ST. 44 Dey STREET. 
Cable address, ENGRAVE. A BC and Lieber’s Codes. 


SALE AGENCIES IN ALL THE PRINCIPAL CITIES. 


Se ee AS 


SAGINAW BRANO 


VN ad oe ele) sai, fe 


SAGINAW, MICH. 
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BRANCH SALES OFFICES: HEAD OFFICE, Flat Iron Bidg., 
Boston, Mass. Baltimore, Md. 
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CYPRESS SHINGLES. 





DETROIT TIMBER & LUMBER 
COMPANY, 


FULLERTON BUILDING, 
SsT. LOUIS. 
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ASSOCIATION MEETINGS. 


Northwestern Lumbermen’s Association of South Dakota, 
unual meeting, Watertown, S. D., January 26, 
Southwestern Lumber Dealers’ Association, Tuesday, Jan- 
iry 26 and 27, Kansas City, Mo. 
The Hardwood Manufacturers’ Association of the United 
ates, annual meeting, Cincinnati, Ohio, January 26 and 27. 
Retail Lumber Dealers’ Association of the State of New 
York, annual meeting, January 27, Buffalo, N. Y. 
lox River Valley Lumbermen’s Club, annual 
Aurora, Ill., January 27. 
Southern Illinois Lumber Dealers’ Association, annual 
eting, Murphysboro, Ill, January 27 and 28. 
_ Southeastern Iowa Retail Lumber Dealers’ Association, 
Muscatine, Iowa, Tuesday, February 2. 
Michigan Retail Lumber Dealers’ Association, Tuesday 
and Wednesday, February 2 and 3, Detroit, Mich. 
Nebraska Retail Lumber Dealers’ Association, Thursday 
and Friday, February 4 an@ 5, Omaha, Neb. 
Central Iowa Retail Lumbermen’s Association, 
meeting, Marshalltown, Iowa, February 5. 
New Jersey Lumbermen's Protective Association, annual 
meeting, Newark, N. J., Tuesday, February 9. 
,»tllinois Lumber Dealers’ Association, Wednesday and 
Thursday, February 10 and 11, Chicago, Ill. 
_Inland Empire Retail Lumbermen’s Association, Wednes- 
day and Thursday, February 10 and 11, Spokane, Wash. 
Colorado & Wyoming Lumber Dealers’ Association, an- 
nual meeting, February 15, Denver, Col, 
Wisconsin Retail Lumber Dealers’ Association, annual 
meeting, February 23, 24 and 25, Milwaukee. 29 
4 National Wholesale Lumber Dealers’ Association, Wednes- 
ay and Thursday, March 2 and 3, Washington, D. C. 


meeting, 


annual 


THE DISCOUNT QUESTION AGAIN. 


At the annual meeting of the Wisconsin Valley Lum- 
bermen’s Association, at Wausau, Wis., on Saturday 
last, the most absorbing question discussed and acted 
on was that of discounts on sales. When the National 
Lumber Manufacturers’ Association adopted the 1% 
percent discount rule, at its annual meeting held in 
Washington on April 21, 1903, the Wisconsin manufae- 
turers fell into line with the members of other associa- 
tions, and it looked as if that rate of discount woul 
become established all over the country. This rate ot 
discount is 14% percent when payment is made for 
lumber, lath or shingles within 15 days of date of in- 
voice; if payment is delayed beyond 15 days and pay- 
ment is made within 30 days, only 1 percent discount 
is allowed. The old rate of discount was 2 percent 
if payment was made in 10 days, and 1 percent in 39 
days. 

It seems that the Wisconsin valley manufacturers 
lined up to the 1% percent rule with faithful persist- 
ence, while one after another the constituency of other 
associations fe'l from. grace and lapsed into the old 2 
percent way. At the Wausau meeting the members 
declared that practically all of their competitors, in- 
cluding those handling yellow pine, hemlock along tao 
Green bay shore, the Chicago wholesalers, and the 
Michigan manufacturers, were selling lumber on the 
old 2 percent discount rate, while the Wisconsin oper- 
ators, who are sticking to the discount pact arranged 
at Washington, are getting the worst of it. The 
speakers at the Wausau meeting declared that there 
was much justice in the terms adopted by the Nationul 
Lumber Manufacturers’ Association, and had the ruie 
been introduced two years ago it would have been 
much easier to have enforced it. 

After full discussion the majority favored a return 
to the old 2 percent discount, but fear was expresse.l 
that the Mississippi Valley Lumbermen’s Association 
might construe the action wrongly if the old rate were 
restored. When the vote on the question was finaliy 
taken the 2 percent proposition was carried by a large 
majority, though all expressed regret that such action 
had become necessary. 

This movement on the part of the Wisconsin Valley 
Lumbermen’s Association is likely to open up the dis- 
count rate question again, and it remains to be seen 
what action, if any, in reference to it, will be taken 
by the National Lumber Manufacturers’ Association 
at its next annual meeting. = 


THE CHEAP JOHNS OF TRADE. 


There is a class of alleged lumber dealers who seek 
to catch the flotsam and jetsam of the lumber trade in 
a sort of still hunting, sub rosa way that in effect is 
like a small pebble caught in the gearing of a smoothly 
running machine—sinister and damaging and hard to 
locate and dislodge. Included in this class of so called 
business are the men who run imitation selling agencies 
and buying agencies, and send out circulars and price 
lists which offer special inducements to buyers and 
sellers of both the merchant and consuming classes. 

In the present instance reference is particularly 
made to men who seek to catch buyers by means of the 
‘*private mailing’’ postal card, on the back of which 
lists of stock and prices of the same are inscribed, and 
maile to possible buyers all over the country. One 
of these cards is at this moment lying under the edito- 
rial eye. It purports to come from a ‘‘selling agency’’ 
in an Indiana city, and offers fine lots of yellow pine 
lumber at certain prices. This particular card was 
received by an Ohio retail dealer. 

While there is no law against the practice of sending 
out price lists on postal cards, neither any law against 
dealing in lumber by that method, the practice suggests 
a Cheap John way of doing business that on the face of 
it has an unbusinesslike appearance. It is to a degree 
surreptitious, sinuous, not to say snaky—one might even 
say sneaky. It is entirely outside the ordinary and 
regular channels of trade, and it is thereby placed in a 
position in which it is subjected to sharp criticism by 
regular dealers. A purchasing or selling agency that 
cannot afford to buy paper and envelopes and solicit 
business in the regular way cannot amount to much in 
the matter of responsibility. When plenty of lumber 
can be bought of responsible parties, what object can 
there be in purchasing of the ‘‘cheap john’’ postal card 
fellows? 

A bad feature of this postal card business is the fact 





that prices are sent out that do not represent a general 
list, but usually name a few specials that are offered 
at prices usually a little below those at which reyuiar 
dealers are selling the same kinds of lumber. Of 
course inducements must be offered to catch the un- 
wary. Usually the stuff listed is said to be in transit. 
No guaranty is given as to quality or manufacture, 
nor can there be in such dealings. No redress but 
refusal to accept can be had if the lumber on arrival 
proves to be a bad lot. 

Of course there doubtless are men operating selling 
agencies who are honest and painstaking, and seek thus 
to do a lumber business without the investment of 
capital. But why should any dealer buy stock through 
such a channel? It involves too much doubt and risk 
to be attractive to anybody, one would think. 

There is another feature in this posta] card price list 
business that should be considered. The tendency of 
it is to demoralize prices. Asa general thing all the 
leading kinds of lumber are sold at prices based on 
association lists. The majority of responsible dealers 
sell as near these open lists as they can, making vari- 
ations therefrom in case they are long on particular 
sorts, as is always admissible in the trade. But your 
postal card dealer is a free lance and can offer uny 
price that suits his purpose, without reference to the 
prices prevalent in the regular trade. Thus the postal 
card price list becomes a sort of trade freebooter, 
amenable to no such obligations as usually influence 
regular, capitalized manufacturers and dealers witv 
sell lumber to the general trade. 

The only way to stop the practice of selling lumber 
by postal card solicitation is for dealers to throw the 
ecards in the waste basket when received and have 
nothing to do with such offerings. If concerted action 
could be taken in this matter the yellow pasteboard 
price lists would soon go out of circulation and .the 
hole-in-the-wall agencies would soon be forced out of 
business. ; 


PACIFIC COAST LUMBER PRODUCTION. 


The eagerly awaited returns, showing the production 
of lumber on the Pacific coast for 1903, are presented 
in this issue. To many they will come in the nature of 
a surprise, notwithstanding the fact that it generally 
has been understood that there has been a large increase 
in the production of lumber in the coast states. 

The total for this year, 4,295,451,000 feet, indicates 
an increase of approximately 250,000,000 feet, taking 
as a basis of calculations the aggregate of all of the 
states for 1902 and comparing it with the total for this 
year. 

If we average the outputs of the northern pine district 
and that of the Pacific coast field it will show a loss in 
round figures of 250,000,000 feet. The gain on the coast 
was about 250,000,000 feet and the loss in the northern 
field about 500,000,000, which would leave a deficit of 
250,000,000 feet to be made up from some other section 
—presumably supplied by the southern pine manu- 
facturers. 

The figures for the various states indicate that the 
principal gains were in Washington and California. 
The increase in California, mainly in redwood, was about 
equal to the loss in Oregon, the remaining loss being 
made up by the increased production of pine lumber in 
the Inland Empire district. The gain for the year, 
about 263,000,000 feet, is on a parity with the increase 
in the output of fir in Washington. 

The decreased output in Oregon can be attributed 
mainly to the lack of railroad facilities in that state. 
Many of the smaller mills had exhausted their timber 
supply and, being unable to afford to build railroads to 
additional tracts, either moved to some other state where 
better railway facilities could be secured or went out of 
business, 

There is, however, an element of danger to the coast 
manufacturers arising out of the greatly increased pro- 
duction, as was evidenced by the disruptién of the ex- 
port branch of the Pacific Coast Lumber Manufacturers’ 
Association, 1" at 
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Taken as a whole, however, the increase in the pro- 
juction on the coast can be attributed to one cause, 
namely, an demand for the coast 
produets. This demand was of a three-fold nature; the 
export trade during the past year has been very large 


increased west 


and very prosperous, the local consumption has been the 


heaviest in the history of the industry in that section, 
call for fir, 
in the eastern markets has been steadily increas- 


doubtless will 


and the redwood, white and sugar pine and 


spruce 
ing and continue to increase for many 
years, 


With the 
vidence in all parts of the coast from Vancouver, B. 


respect to local demand, this has been in 


(., to the border of Mexico. There is a wide distinction 


between what might be termed this natural development 


and the building booms which have been originated in 


various parts of the country. The growth in the con- 
sumption has been due to the exploitation of the re- 
that 


this development will continue steadily for many years. 


sources of the west and there is every indication 


The report for the coast is as complete as it has been 


possible to make it. Doubtless there are a number of 
active companies that have not been included in these 
returns, This is due to the many changes that have 
been made during the past year—old concerns going out 


of business and new ones taking their places. 
Wasl 


number of mills reporting is below 


Taking 


ington as an instance, it will be seen that the total 


that of last year, 


While the output is much larger. This discrepancy is ac- 
minted for by the installation of a number of large 


nills whose output is far in excess of that of the small 
concerns that have gone out of existence. 
The 


tricts of 


tendency on the dis- 


Washington, 


coast, especially in the fir 
has been toward the establishment 
of mills with a capacity of 100,000 to 150,000 feet a day 
vhich are fast taking the place of the smaller concerns, 
and which have 


the total 


been instrumental in greatly 


increasing 
production. 

The southern pine section is of course the great source 
lumber world 
but 


now 


needs of the 
this time, 
that 
product from the 


from which the consuming 
are being supplied at 
and the 


market the 


the figures given 


herewith means are being taken to 


Pacific coast in the central 
und eastern states indicate that the center of supply is 
north to the west and south. 

to the 


the comment and deductions drawn therefrom as a more 


shifting from the 


The reader is referred figures themselves and 


clear exposition of the position which the western states 


now occupy with respect to the lumber supply of this 


countries, 


THE FREIGHT RATE INQUIRY. 


At the 2-cent advance controversy, 
Orleans on December 8 to 12, inclusive, considerable at- 
tention was paid to the prices of lumber, which tae 
railroad alleged were much higher now than five or six 
years ago. As an evidence of this fact, L. Green, as- 
sistant general freight agent of the Southern Railway 
Company, introduced as a part of his testimony the 
table below, which was marked Exhibit No. 15, 
showing the prices of yellow pine lumber in the Chicago 
market. 

This statement had been compiled from records main- 
tained by the AMERICAN LUMBERMAN which, on the 
occasion in question, was acknowledged to be an author- 
ity on the subject under discussion. 

When questioned by Judge Baxter, 


ana other 





heard at New 


given 


chief counsel for 


‘the defense, as to the price of lumber in the Chicago 


market, as an example, witness said: 

The prices of longleaf yellow pine lumber have constantly 
advanced during the past six or seven years or even longer. 
There have been periods of dpression during that time, but 
it (the price) is considerably higher now. 

In support of this contention, witness filed the table 
given below, from which he figured out the supposed in- 
crease in prices during the last several years, arguing 
that by reason of this increase the lumber industry 
should pay an advanced rate of 2 cents a hundred on all 
yellow pine lumber shipped. 

Taking up for discussion the statement filed by Mr. 
Green, it shows the increase claimed by the defense on 
first and second quality has been actual and not sup- 
positional, amounting between 1898 and 1903 to $6 to $7 
a thousand. ‘The principal advance was between 1899 
and 1900, with a slight recession during the first half of 
1901, recovered later in the year and remaining station- 
ary until the last quarter of 1902, when there was a de- 
cline of $1.50 on first and second grade flooring. 

This is but a partial and incomplete showing. In 
1898 the southern lumber industry was beginning to re- 
cover from the extreme depression of the dull times ex- 
perienced between 1893 and 1898. The lowest point 
ot which any record has been kept was in 1896-97, when 
first grade flooring sold at $12, second grade $10 and 
heavy timbers at $15.50 a thousand. This is the low- 
est price on record for a period of sixteen years. rom 
1897 until 1902 there was a gradual and steady improve- 
ment, with the reduction in first quality flooring in 1903 
as previously noted. 

If the witness had used 1897 as a working basis and 
measured six years to either side, he would have been 
shown that in 1902 first and second flooring was valued 
at $21 to $22, common flooring $15 to $16, heavy timbers 
$21.50 to $23.50, compared with $21 to $22, $18.50 to 
$19.50, and $19.50 to $22 respectively for October, 1903. 

From this it will be seen that the low mark of 1896-97 
is the depth from which values rise to an equal hight at 
stated periods from it, 

Prior to 1893 the rates effective from points of pro- 
duction to consuming centers in the north took a basing 
rate on Cairo of 13 cents, with 9 cents added to make 
the through rate to Chicago 22 cents. In 1893 the rate 
was increased 2 cents, 1 cent north and 1 cent south of 
the Ohio river, making the through rate 24 cents. At 
that time the price of lumber was steadily declining, 
reaching the lowest stage in 1896-97, from which time 
the late reaction dates. 

The best that can be said for yellow pine during 1903 
was that it was about holding its own with respect to 
price, yet it was chosen out to bear a 14 2-7 percent in- 
creased rate, 

Taking the price of the common product and timbers 
which would be a fairly average price for 1891, 1897 and 
1903, and using the highest price mentioned, the balance 
out of which the manufacturer would have to meet his 
expenses is indicated in the following table: 

Class B. Freight. Balance. Cluss C. Freight. Palance. 


1892 .......$16.00 $5.50 $10.50 $23.50 $ 8.80 $14.70 
a Se ee 12.00 6.00 6.00 15.50 9.60 5.90 
5908 cadences 19.50 7.50 12.00 19.50 10.40 9.10 


The above figures show that there is less of profit ac- 


cruing to the lumberman today than ten years ago. The 
manner of grading and manufacturing lumber has 


changed during the last decade, so the figures cannot be 
said to be absolute, but the profits accruing to the manu- 
facturer can accurately be judged by the figures indi- 
cated above. 

The lumbermen have been forced to operate at great- 
ly increasea expenses; labor, mill supplies and cost of 
selling the lumber have increased 10 to 50 percent and 
to this must be added the value of stumpage—two, three 
and four times as great as in 1891-92. 

A close study of the subjoined tables will reveal the 
fallacy of the position taken by the defense in its efforts 
to prove that the southern lumber industry is a legiti- 
mate subject from which to force extra tribute, and it 
will also demonstrate the trite but true remark that a 
half truth is worse than an out and out lie. 


EXHIBIT NO. 15 TO TESTIMONY OF L. GREEN—CHIGAGO MARKET, PRICES OF YELLOW PINE 
LUMBER IN DOLLARS AND CENTS A THOUSAND FEET. 


A—represents Ists and 2nds flooring. 
under 12x12 inches and under 30 feet in length. 
98. 1899. 


First Quarter— 
BD. cseecsaretsueeoene $14.00 $15.00-15.50 
D. weauudGeeosesuaeemie 12.00 12.50-13.00 
OS cs xin isa 46S bs Seles 18.00 14.00-17.00 
Second ‘Quarter 
 nncles amarante wees 14.00-14.50 16.50-17.00 
BD wseblen cb aseeee oem 12.00-14.00 14.00-14.50 
ND. Seine KSEE RSG 17.00-18.00 18.00-19.00 
rhird Quarter— 
I cea in ah oh oe an 14.00 19.00-20.00 
D6 Sake ee eae mks 12.00 16.50-17.00 
RO dich Becta ca menu GS CEE 17.00-18.00 16.00-18.50 
Fourth Quarter— 
rrr rer 15.00-16.00 20.75-21.75 
i isiticnwine sae eee 12.50-13.00 17.75-18.25 
Cre rre error Tre 16.00-17.00 18.25-20.75 


*October, 1908, 


B—represents common 





flooring. C—represents dimension stuff and _ timbers, 

1900. 1901. 1902. 1903. 
$19.00-20.00 $22.50-23.50 $21.00-22.00 
16.50-17.00 18.50-19.50 18.50-19.50 


18.50-21.00 19.50-22.00 19.50-22.00 
21.00-22.00 
18.50-19.50 
19.50-22.00 


21.00-22.00 
18.50-19.50 
19.50-22.00 


*21.00-22.00 
*18.50-19.50 
*19.50-22.00 


19.50-20.50 
17.00-17.50 
19.00-21.50 


22.50-23.50 
18.50-19.50 
19.50-22.00 


22.50-23.50 
18.50-19.50 
19.50-22.00 


21.00-22.00 
18.50-19.50 
19.50-22.00 


20.50-21.50 
17.00-17.50 
19.00-21.50 


19.00-20.00 
16.50-17.00 
17.00-20.00 


20.50-21.50 
17.00-17.50 
19.00-21.50 


THE HARDWOOD SITUATION AND 
OUTLOOK. 


In all the history of the hardwood industry and 
trade in this country the prosperity of the past two 
years execeded anything that had ever preceded it in 
respect to uninterrupted demand, good prices and 
profitable results. The demand was so constant anil 
large that heavy accumulations were impossible, and 
at the end of last year, though demand seemed to 
lose something of its volume and urgency, there was 
no great surplus left over as a burden to the trade of 
1904 or a menace to prices. 

Late last fall. there were some small mill operators 
whose financial necessities forced them to sell off their 
stocks, and such concessions as were made pertained 
almost entirely to such lumber. But the larger manu- 
facturers and stronger holders held on for prices with 
a tight grip, choosing to carry them a while rather 
than to cut prices. The result was that though such 
abnormal prices as pertained to high class quarter 
sawed oak and some other kinds of lumber, and to 
stock sold’ on rush orders, were scaled down to a 
rormal basis, average prices at the end of the season 
remained at a high level compared to those which 
prevailed before the new prosperity in the hardwood 
business began. 

Thus it seems that prices have been permanently 
re-established on a basis that shall assure better future 
conditions for the hardwood trade. This seems to be 
the natural result of the changes that have taken 
place in demand and supply within recent years. The 
old hardwood states north of the Ohio river, after 
having been drawn or for a supply for fifty years, 
have failed to yield their old quota to the aggregate. 
This has shifted the burden of supply to the southern 
states in respect to oak, ash and poplar, while cotton- 
wood and gum have latterly come in as auxiliaries in 
the general supply for various purposes. 

Meanwhile the growth of the country in population, 
vealth and industry has augmented the demand for 
the hardwoods, while there has been a marked increase 
in the export requirement. Thus whereas fifteen to 
twenty years ago the hardwood trade was frequently 
subjected to extreme depression and fluctuating de- 
mand and prices it now is as steady and reliable as 
any lumber business in the country. 

It is not so very many years since hardwood lumber 
was frequently a drug on the market, and dealers in 
the cities and centers of consumption had about their 
own way in fixing prices, often to the sacrifice of the 
mill man’s profit, and not infrequently the prices he 
was forced to take caused him a serious loss in the 
process of manufacture and marketing. It should be 
said, however, that much of such losses resulted froin 
lack of organization, consequent individual ignorance 
of inspection rules and market conditions, no cohesive 
power in the business, which gave the sharks in the 
trade abundant opportunity to devour their victims. 
Now the hardwood business as a whole is thoroughly 
organized, much of the manufacturing branch is in 
financially strong hands, and the industry in the south 
has drawn in a large number of capable and experi- 
enced men from the ranks of lumbermen formerly 
engaged in northern hardwood and pine operations. 
Iience it must be concluded that never again will it 
be possible for the hardwood business to lapse into 
the depressed and uncertain state that once charae- 
terized it. 

Yet there is much to be done for the good of tle 
business through associated effort. One important fe:- 
ture involves questions of transportation. The larger 
portion of the hardwood product reaches market and 
goes into distribution by railroad haul. The searcityv 
of cars within late years has become a serious hanii- 
cap to the prompt delivery of lumber. There are also 
questions of equalized rates, local charges, car service 
rules ete. to be wrestled with and readjusted on a 
fairer basis than now prevails. 

At the annual meeting of the Indiana Hardwood 
Lumbermen’s Association this week discussion of the 
transportation question was the leading feature of the 
meeting. 

Last fall there was some doubt expressed as to what 
would be the conditions of the hardwood business in 
1904. It was realized that the pendulum had swung 
to the extreme limit in 1902 and 1903, and that the 
law of trade gravity would cause a backward swing in 
1904. But there are circumstances that seem to show 
that this was a miscalculation. The pendulum has noi 
yet begun to swing backward, or been arrested in its 
movement. The paramount causes of continued favor- 
able indications are the lack of surplus stocks on 
hand and the continuance of demand. There has been 
no such change in hardwood conditions as some pre- 
dieted. At the opening of the new year the industries 
consuming hardwood lumber started up as usual after 


CHICAGO MARKET YELLOW PINE LUMBER IN DOLLARS AND CENTS PER THOUSAND FEET. 


‘*A,’’ Firsts and Second Flooring. 





‘*B,’? Common Flooring. 





‘*G,’? Three-inch Dimension Stuff and Timber Under 12x12 and Under 30 Feet in Length. 





1887. 1888. 1899. 1890. | 1891. | 1892. 1893. 1894. 1895. | 1896. 1897. | 1898. 1899. 

sigs 1 te eeeecees $21.50-23.00| $25.00 $24.00-25.00| $22.00-23.00] $23.00-25.00| $21.00-22.00| $17.50-18.00} $16.50-17.00] $14.00 $16.00-16.50| $12.00 $14.00 $15.00-15.50 
re 17.00-19.00] ..ccccccvee 16.50-17.50] 15.00-16.00 15.00-16.00] 15.00-16.00 15.00-16.00| 12.00-13.00} 11.00-11.50 13.00-14.00 10.00 12.00 12,50-13.00 
OEE coccoce cceccesee eeccccses ceeeneous 21.50-23.50 20.00-22.00} 17.50-20.00 16.50-17.00| 15.75-17.00 15.50 18.00 15.00-17.00 
— spores ais meneos 21.00-23.00| 25.00 23.00-24.00]  22.00-23.00)  22.00-24.00} 18.00 17.50-18.00| 15.00-16.00} 14.00-15.00 16.00-16. 50| 12.50-13.00 14.00-14.50 16.50-17.00 
ea 17.00-19.00 15.00-16.00} 15.00-16.00 15.00-16.00 14.00 14.00-15.00 11.00-12.00} 11.00-11.50] 13.00-14.00} = 10.50-11.00 12.00-14.00 14.00-14.50) 

AS op sueesuseences peenesene] 09096001000 \ Cenbeos ccvcceces on oloa ewes 21.00-23.00 20.00-22.00 17.50-20.00]  15.00-17.00] 15.75-17.00 15.00-15.50 17.00-18.00] = 18.00-19.00 

tai | gpa ovcce +++] 21.00-23.00] 24.00-25.00! 22.00-23.00] 22.00-23.00 21.00-22.00] 17. + 18.00 17.50-18.00 16.00 14.50-15.50] 12.00 12.00 14.00 19.00-20.00 
BS cccroncescvcess 17.00-19.00] coccccccce 15.00-16.00} 15.00-16.00 15.00-16.00} 14 14.00-15.00|  12.00-13.00} 11.50-12.50 10.00 10.00 12.00 16.50-17.00 
eneseseotenescok. Gibeeurneve scoccccccce eneeeeeee ees eeeces Ss censese 21. 50 20.00-22.00| 17.50-20.00 15.00-17.00 15.50 14.00-15.00 17.00-18.00 16.00-18.50 

th — 

tes A ——. scenes ° 21.00-23.00] 24.00-25.00 22.00-23.00| 23.00 21.00-22.00 17.50-18.00 17.00 : 16.00-16.50 12.00 14.00 15.00-16.00|  20.75-21.75 
i, <oneeeeeeeaneat 00-19.00| 16.50-17.50 15.00-16.00 15.00-16.00 15.00-16.00 14.00-15.00 13.00-14.00 12.00-13.00 13.00-14.00 10.00 12.00 12.50-13.00 = 75-18. 25) 

@D coveccvscsseccc| covesseewe co} ccovccscoce cocccee eccceeee evvceseve 20.00-22.00 20.00-22.00 17.50-20.00| —15.75-17.00 15.50 18,00 16.00-17.00 8.25-20.75 
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the holiday recess. This was particularly the case 
with furniture manufacture and co-related branches of 
cabinet work. There is prospect that there will be 
a large amount of building done this year, especially 
in the middle and farther west. This expectation is 
based on the prosperous state of agriculture and the 
plentifulness of money, coupled with the abeyance of 
the speculative mania. Accumulations of money with 
meager speculative outlet, will now be devoted to real 
estate improvement, it is argued; especially since there 
is a general demand for buildings, which have fallen 
short of the increase in population and business re- 
quirements during the nrosperous years. That is to 
say, there is a demand for buildings that has not been 
met, with the natural consequence that the earning 
capacity of buildings has risen to a profit on the in- 
vestment. With speculation in subsidence and profit 
in building, capital will be determined into real 
estate improvement. Free money in the hands of the 
farmers will also induce them to make improvements. 
Building calls for hardwood interiors in these modern 
days, and new houses eall for new furniture. Alto- 
gether the outlook for hardwood demand in these lines 
was never better. There may be a lack of demand 
from the car shops and railroads as compared to that 
of last year, but that is not positively known at pres- 
ent. Before the year shall close there may be a new 
uprising in these features of requirement. But be this 
as it may, it is more than probable that the swelling 
demand from other industries will fully compensate 
for the lack of railroad and car shop requirement. 

With surplus stocks absent, and a heavy demand bhe- 
ginning and in prospect, the outlook for the hardwood 
lumber business in 1904 may be pronounced positively 
bright. 


_eCeoeerer—rnrn——nr—~"—~=—~"h=— SO 


LOGGING IN THE SOUTH. 


At the meeting of the Southern Lumber Manufactur- 
ers’ Association at New Orleans, this week, several in- 
teresting questions were discussed in papers reud by 
prominent operators. One of the more important was 
read by H. H. Folk on the methods and economies of 
cutting and getting logs to the mills. 

Mr. Folk started out by saying that for the success- 
ful operation of a lumber manufacturing plant the 
great primary question to be solved is how to ‘‘log the 
mill.’?? The next is how to do so economically. The 
felling of the trees, said Mr. Folk, by the cross cut saw 
is now universal, and up to a late date the custom has 
been to leave stumps from two to four feet high; but of 
late years the higher price of stumpage and the eco- 
nomical saving of timber have brought in the practice 
of closer cutting. Progressive loggers have adopted 
the rule that prescribes that the hight of the stump shall 
uot exceed the diameter of the tree, with a 20-inch stump 

the maximum. Thus, a 12-inch tree is cut twelve 
inches from the ground, a 15-inch tree fifteen inches 
from the ground, and so on up to twenty inches, that 

ing the highest stump permissable. 

After the tree is felled the butt log should be sixteer 
feet in length, and the balance can be cut into such 
logs as the timber may be suitable for and the saw bill 
miay demand. For large mills this rule will not hold 

od unless the storage capacity shall be large enough 

) make sorting and accumulation feasible. Board mills, 
however, demand butt and choice second logs for the 
ipper grades, and the balance of the tree goes into what 
it will best make. 

In sealing logs the Doyle and Herring rules prevail 
in the southern pine districts, and logs should be scaled 
on the small end. 

\ir, Folk proceeded to talk of the changes that have 
taken place in the method of moving logs from the 
stump to the mill, which involves grave questions of fa- 
cility and cost. He remarked that the initial operation 
of skidding originated in Maine, where jobbers were 
obliged to get as many logs on skidways as possible be- 
fore the snow became deep, so that when there should be 
snow enough for hauling there would be an accumula- 
tion for the teams to work on. Swamping and skidding 


were also done more easily in the early season before 
the snow became deep. But as the Jumber business 
swelled to large proportions in the old northwestern pine 


States skidding as preliminary to hauling proved to be 
uncertain and inadequate. Snow often disappeared when 
it was most wanted, leaving the logger in the lurch and 
the mill with a doubtful supply of logs. The immortal 
W. Scott Gerrish then came to the fore with his logging 
railroad scheme, which revolutionized the logging indus- 
try. In the snowless south the Gerrish plan was just 
the thing, and no mill in that section could do business 
without it, 

Loading is an operation apart from skidding. Its 
economy is an ever present consideration with the oper- 
ator. A few are in position to combine skidding and 
loading, with steam at their service, but the majority 
when they talk of loading have the old red wagon 
with the leader and swing and wheel steers in mind, as 
well as the crotch chain and that old swaybacked hook. 
It was found that with a number of logs on the skidway, 
a car to load, a top loader and a good send-up man a 
Single log could be handled with a single chain; further 
than that loggers could not go. Six men in a crew were 
doing good work when they loaded on cars 400,000 feet 
of logs a week. Then came the steam skidder with 
four or five men, which effected a reduction of 40 per- 
cent on cost of loading. Now it is believed that skid- 
ding and loading have not reached their climax, but 
further reduced cost is confidently looked for. 

Mr. Folk closed his valuable paper by pertinent ob- 
Servations on the logging railroad as an important fea- 





ture of southern lumbering operations. He advised im- 
provements in the shape of good rails, locomotives and 
cars as means of reducing costs of logging the mills. 
He also advised the provision of good storage capacity 
for logs as an important economical measure. 





TRAFFIC IN REDWOOD IN 1903. 


For the twelve months ending December 31, 1903, 
redwood shiments from the mills aggregated 301,343,- 
015 feet, confirming the prophesies of a few and sur- 
passing the predictions of many intimately acquainted 
with the industry. 

In the LUMBERMAN’S department devoted to statis- 
tics regarding the cut of the western coast mills is 
given two comprehensive statements, one showing the 
destinations and aggregate shipments of redwood for 
ten years, the other the destinations and total for 
each month during 1903. 

In the latter statement the bay of San Francisco 
is the point to which more than half of the total ship- 
ments were destined, showing a grand total for the 
year of a little over 173,000,000 feet. Southern Cali- 
fornia comes next with nearly half as much—82,047,- 
204 feet—the remainder being divided among the for- 
eign countries, of which Australia and the orient re- 
ceived 23,753,480 feet. 

It should be remembered that San Francisco oceu- 
pies the position of a clearing house and that not zll 
of the lumber billed to that port is consumed in that 
market. Some of it is shipped east by rail, some 
goes out by vessel to satisfy the demand in distant 
countries and a considerable part is used in the coun- 
try adjacent to San Francisco. 

Indicative of the steady growth in shipments are 
the figures showing the totals for each month, with 
comparisons with those of 1902, as shown in the table: 





1903. 1902. Increase. 

22.083,459 21,035,886 1,048.573 

- 20,091,229 15,958,254 4,034,975 

23,822.095  21.735.879 2,086,216 

21,588 305 22.343,626 *755,321 

24,478,915  24,396.295 82,620 

MGUY taddgeshuaceeaus 21,998,550 18,954,062 3,039,988 

BORE Cedaneecceausnaus 28,449,281 21,542,527 6.906 754 

BEE. .Wendedseadene 26.969.961 23,915,025 3.054.936 

PENOE cocccansic 27,296,068 21,379,652 5.898,416 

CEE Sdaedecdwauges 29,286,753 23,628,073 5,658.680 

Mo ae 27,455,381 23.782.344  3.673,037 

WE kdaddscaaade 27,837,456 23,918,392 3,919,064 

Pn ge¢aenea cued 301,343,953 262,597,015 38,684,938 
*Decrease. 


Leaving out April and May, there was an increase 
each month ranging from 1,000,000 to nearly 7,000,000 
feet. In April occurred the only decrease for any 
month during the year, amounting to 755,321 feet, and 
the increase during May was only 82,620 feet, but the 
remaining ten months show increases as stated. 

The destinations of shipments for December for a 
series of years are shown in the appended table: 


Total Total Total 


To Bay of To Southern To all 

YPAR San Francisco. California. other ports. 
Be accetexkiccees 8,698,058 4,448,261 1,262.869 
DE Kéideecie nese 13,369,162 5,516,098 946,437 
WT dc cucenebunawns ,803,399 1,739,275 1,537,538 
DEE watedicceeenens 10,892,605 4,171,892 1,487,676 
PGudé Kwncedeene 11,585,604 3,810,100 2,481,701 
PA Watidcceeecewe 10,458,065 5,411,956 267,146 
SG Gb ecccneetawies 10,302,957 4,380,022 1,097,137 
| A re 17,658,431 8,293,632 5,746,992 
Dive cakauesee dies 13,905,908 942, 2,069,637 
TRO ecdeche seine 15,223,989 6,907,401 5,706,066 


In the third statement, given below, is indicated the 
ports to which the lumber moved in December and the 
total movement in that manner for both 1902"and 
1903: 

Total for Total Total 
December. 1903. 1902. 
Bay of San Francisco. .15,223.989 173,003,042 162,712,857 


Southern California .. 6,907,401 82,047,204 67,970,956 
Oregon and Washington 2,139,038 3,875,372 1,627,033 
Mexico and Central 

re 164,601 4,516,167 3,944,348 
Gemth, BWR access _osiecas 458,094 5,487,918 
Hawaiian islands . 548,026 4506500 «—cnseus 
Australia and other 

oriental ports ...... 1,917,244 23,753,480 17,023,997 

._&. Atlantic ports, 

Europe and Africa.. 937,157 9,586,135 3,829,906 





Total ..ccccccece 27,837,456 301,343,953 262,597,015 


Further particulars regarding the cut of California 
woods—tables showing production and comment there- 
on—will be found in the statistical department in this 


issue. 
PIPPI III SSF 


GRADES AND PRICES OF SOUTHERN PINE. 


Manufacturers of and dealers in southern pine had 
looked forward to the annual meeting of the Southern 
Lumber Manufacturers’ Association, at New Orleans, 
with much interest. It was felt that the southern pine 
trade to a degree was passing through a crucial test. 
The year was beginning; the demand, more or less an 
unknown quantity so far as the future was concerned, 
was about to develop for the season. There was general 
confidence, but some diversity of opinion about prices. 
It was thought that there would be a concensus of opinion 
and influences evolved by the assembled lumbermen at 
New Orleans that would clear the atmosphere, clearly 
define market lines and determine a reasonable basis of 
prices. Such seem to have been the results, as a perusal 
of the report of proceedings in this issue will show. 

Prices were readjusted and advanced in. a way that 
evinced much confidence in the situation. Following are 
some of the more important changes made in the price 
list : 

Owing to the heavy demand for B flooring, and the 
constant tendency of that grade to run low in stock, the 


committee on values recommended that the grade of A 
flooring should be dropped, and the lumber designated 
as that grade be included with B flooring, under the 
name of B and better. This combination of course raises 
the quality of the B grade, and prices were advanced, or 
readjusted to conform to this bettering of the grade. 
This grade of B and better applies to 12 and 16-foot 
lengths. An advance of 50 cents a thousand was made 
on 18-foot ceiling, and $1 a thousand on ceiling sur- 
faced on two sides. No. 2 common ceiling was placed 
at $2 a thousand under No. 1 common. Partition was 
advanced $1 a thousand on A, B $1, and C 50 cents. 

In finishing lumber 4-inch and 6-inch were consolidated 
as to price, both taking the October 15 price in respect 
to first and second clear, while third clear was ad- 
vanced $1 a thousand. 

Shiplap and common lumber were advanced 50 cents 
a thousand, with the exception of 1xl12—18 foot No. 1 
common boards, which were made $20.75; 1x12—18 foot 
No. 2, $18.25, and No. 1 1x12 shiplap, $21.25. The 
advances on these three last named items amounted to 
$1.75 a thousand in each instance. 

On grooved roofing surfaced one side an advance was 
made of $3 a thousand over the previous list. Some 
changes were made in lath and pickets. 

The committee on grades reported many technical 
changes, the most important of which was that allowing 
a large percentage of short lengths in the majority of 
items. Grades for lath and pickets were also reported 
on and adopted. J. B. White, of Kansas City, secuted 
the adoption of a new grade of selects above No. 1 com- 
mon boards. It was also decided to adopt the bevel cor- 
ner on beaded ceiling, to make the bead more sym- 
metrical. k 


RETURNS OF A WESTERN PINE SECTION. 


The partial returns from the Inland Empire district, 
embracing the counties of Ferry, Stevens, Douglass, 
Lincoln, Spokane, Adams, Whitman, Yakima, Frank- 
lin, Walla Walla, Columbia, Garfield and Asotin in east- 
ern Washington, and the counties of Kootenai, Shoshone, 
Latah, Nezperces, Idaho, Washington, Boise, Canyon 
Ade and Elmore in western Idaho, as compiled by 
R. A. Kellogg, secretary of the Western Pine Shippers’ 
Association, show a wonderfully increased production. 
_ This association listed 250 saw mills in the territory 
in question but has been able to get in touch with only 
about 113 of these mills, from which it has obtained 
estimates of cuts and reports of stock on hand show- 
ing the output to have been 160,500,000 feet for sev- 
enty-nine of these mills. Reports of shipments from 
forty-nine mills in this territory show a total of 145,- 
082,176 feet compared with an output for 1902 of the 
same mills of 98,070,000 feet, as shown by the table 
given herewith: 











Cars. Feet. 

EMR acaceennesccadcaawe dead 3,740 60,795,562 
MN catdecccdcuceceeaeneneata 46 899,000 
MONON PION as Co dceecdnsdeueesaees 887 17,651,168 
South Dakota 958,000 
MOE Scaweddawneeacccedeoeweets 216,972 
EEE ccctneceucdbudewadeweadean 4,409,532 
MTA dees bucks bn traiecenecsabedadkn 3,450,079 
Sas .ccdauadenaeanenesa oa. ae 1,518,000 
De tutxidadedacecesseuns ay 564,758 
EO ie ccucdcadeeddadeeadadesaden 49,678,664 
MG + iccdadadadadseceaadwaceae 94,000 
GES 6 d odie da deteadaeededaddanhs 1,714,691 
WY 6 des Jadceeedecdeudeehaeaus 492,826 
MM atcsdhe adadeseneacacaadeeewade 2,118,000 
PE Savediguneetcivaducceaveus 3 55,000 
Di ddedguedescecdvecdevddeneconen 1 15,000 
PE Vhddadendedessavectdateaeede 8 161,000 
Atlantic coast state®. ......cccccccce 3 53,924 
rrr 12 232,000 
MUU ew ddvdduddévedacdinefaaees 7,924 145,083,176 
COR Oe I, Be Mii cccasccaccdcacs 3,563,000 
Ws Ce SNe cddecdaceeaencsase 113,848,400 
Output for 1902—same mills..... aa 98,070,000 
Average daily capacity............... 35,000 


These returns, while incomplete and without any 
figures by which accurate comparisons can be made 
with the record for last year, indicate a wonderful 
growth in the manufacture of lumber in this district. 
It is conservatively estimated that the cut of what 
is known as western pine and white pine in the 
locality in question will reach the billion foot mark, 
this output representing portions of the pine district 
embraced in sections of Washington, Idaho, Montana 
and Oregon. 

The average daily capacity of the mills reporting 
is given at 35,000 feet, which would indicate that 
the increased production is due to the installation of 
a large number of small mills in different parts of 
the territory. In the fir producing sections further to 
the west the increase in the output is due principally 
to the building of large mills which can be operated 
the year around as against an operation of six ta eight 
months in the high altitude of the Rocky mountains 
where the white and western pine is found. 

The report of the secretary shows that prices have 
been well maintained throughout the year in the ter- 
ritory covered by the recommendations of the price 
list committee of the Western Pine Shippers’ Associa- 
tion. A list was adopted in March which remained in 
effect until October 10, at which time a change was 
made and Minneapolis delivered list prices were used 
as a basis on which to figure. 

Aside from the shop lumber from this region, which 
is steadily coming into prominence among the eastern 
factories, the principal field of distribution was in the 
territory in the states of Utah, western Nebraska and 
Iowa, Montana and North Dakota. Wisconsin is rep- 
resented with a total of 237 cars which it is supposed 
in a large measure represented factory stock. 

There is a feeling of confidenco manifested by the 
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pine manufacturers in this territory, and sales at this 
time are not being pushed at a sacrifice, as there is 
every indication that when spring trade shall open up 
there will be a demand for every foot of stock which 
the mills will have on hand. As with other sections 
of the west, the Inland Empire lumber manufacturers 
claim that they are handicapped by discriminatory 
freight rates which leave them a limited field in which 
to market their products. The lumbermen of this see- 
tion have been endeavoring for some time to secure 
lower rates to what they term eastern states than ap- 
ply from the fir district of the coast. At the present 
time the rates are practically the same with the ex- 
ception of those from a few points in western Mon- 
tana, while the haul is 300 to 400 miles less. 

The local consumption has been very large and in 
number of cars used amounted to nearly half of the 
total sales. There are, however, limitations placed 
upon the output of the mills by reason of the restricted 
territory in which they can distribute their lumber. 

The price list adopted by the Western Pine Ship- 
pers’ Association applies only to those mills identified 
with it. There has been considerable competition with 
mills outside of this association in the same territory 
and the modification of the price list on October 10 
was due to an action by the Eastern Washington & 
Northern Idaho Lumber Manufacturers’ Association, 
which about October 1 found it necessary to make 
prices that would enable its mills to meet competition 
from other manufacturing points. The result of this 
action has not yet been very satisfactory, but up to 
that time full list prices were being obtained and the 
trade was in a very prosperous condition. The stocks 
in the hands of the retailers in the territory to which 
lumbermen from this section cater are low and, taking 
the abundant crops of last year into consideration and 
the demand which should and undoubtedly will arise 
next year, there is no disposition shown to place stock 
at a sacrifice in order to move it at the present time. 


A NOTABLE SOUTHERN PINE MANUFAC- 
TURERS’ CONCLAVE. 


The annual meeting of the Southern Lumber Manu- 
facturers’ Association, at New Orleans, this week, was 
« notable one in all its features. The assemblage was 
thoroughly representative, the feeling enthusiastic and 
confident, the papers read and official reports presented 
able, complete and highly creditable to the intelli- 
gence and capability of the officials and the entire 
membership. The report of the meeting shows that 
the association is in the fore rank of the industrial 
and commercial bodies of the country. 

The statistical statement presented by the secretary 
showing last year’s production, shipments and stoeks 
on hand in six states at the close of 1963 compared to 
1902 was a very interesting feature of the meeting. 
Reports from 365 mills in 1902 showed an output of 
4,536,665,682 fect. With thirty mills added for 1903, 
the production rose to 4,762,791,778 feet. That was 
practically the same as was turned out in the old 
northern pine states during the same year—a peculiar 
coincidence that shows that southern and northern 
pine are running neck-and-neck so far as statistics go. 
But since the data eoncerning southern pine are yet 
far below those of actual production it is safe enough to 
conclude that the southern rival is a full neck ana 
shoulders ahead of its competitor in the race. 

Shipments from 365 mills in 1903 amounted to 4,706,- 
000,000 feet, against 4,387,000,000 feet in 1902, an in- 
erease of 319,000,000 feet. 

The estimate of total stock on hand on January 1, 
1904, which is arrived at by estimate from 100 mills, 
in six states, is approximately 1,059,000,000 feet, against 
stocks of 365 mills on January 1, 1903, of 997,502,000 
feet, an increase of 82,000,000 feet, with 30 more mills 
included than on January 1, 1903. 

Louisiana and Texas lead in the amount of lumber 
eut and shipped, both passing the billion mark. 

Though it seems that the production of yellow pine 
is increasing, consumption and demand are keeping 
pace with such increase. The feeling expressed at the 
meeting was one of confident cheerfulness in view of 
the outlook for the business of 1904. The view was 
expressed that the doubt concerning finances that was 
rife last fall had passed away, and that there was 
nothing to hinder the onward march of prosperity in 
the middle west and southwest, which would take the 
bulk of the output of the southern pine mills. Abun- 
dant erops and high prices therefor have placed the 
growers of cotten and grain in enviable financial cir- 
cumstances; money is abundant all over the interior, 
and with such favorable conditions as a basis improve- 
ments must go forward in 1904 in spite of any visible 
or unforeseen opposing! circumstances. For such reasons 
the southern pine trade is pronounced on a very favor- 
able footing, and operators are confident of a prosper- 
ous year. 


EDITORIAL SHORT LENGTHS. 


A Minneapolis manufacturer is exploiting his dust 
collecting apparatus among the mills on the Pacific 
coast. A dust collecting apparatus would have gone 
like hot cakes on the coast in ’49, and some of the mill 
men who pay $7 for logs and sell timber for $7.50 a 
thousand doubtless would like a dust collecting ap- 
paratus that would show a profit out of poor pay dirt. 


It is stated on what is claimed to be good authority 
that there is a total of 120,000,000 feet of fir and 
cedar logs in Puget sound waters, notwithstanding that 
the majority of the camps have been shut down since 


November 10. Holders of logs are insisting on $4.50, 
$7 and $9 a thousand for logs. 


Gifford Pinchot, chief of the bureau of forestry, de- 
partment of agriculture, Washington, D. C., has sub- 
mitted his report for the fiscal year ending June 30, 
1903. The report outlines the plans of the bureau for 
the fiscal year of 1903-4. Unprecedented progress in 
forestry work is shown. The sentiment in favor of for- 
est preservation has increased and nowhere more than 
in the western states, which recognize the necessity for 
protecting their water supply and conserving their tim- 
ber. 


Over in Bavaria somebody has succeeded in making 
cotton out of pine wood pulp. The thing looks ingen- 
ious and curious, but it has a poor show against forty 
acres, a nigger and a mule. 


M. M. ‘Leupel, managing director of the Davison 
Lumber Company, Limited, last week stated in the 
LUMBERMAN that his company owns 240,000 acres of 
timber land, on which recent re-estimates of stumpage 
had been made, showing that 25,000,000 feet can be 
cut annually in perpetuity. That is a timber holding 
of some account. There is po question of exhaustion 
here, or any prospect of having to dismantle mills ana 
move operations to a new and distant locality. That 
is the way with spruce in a spruce climate. Condi- 
tions in spruce regions favor conservation of the 
forests, nature aiding man in a grand system of for- 
estry. 


Official figures show that Indiana produces more 
hickory than any other state in the Union. Indiana boys 
would better be good. 


The lumber product, largely spruce, of New Bruns- 
wick and Quebee was last season reduced below expec- 
tations about 20 percent on account of drouth, which 
caused the hanging up of a large amount of logs. For 
this reason it is expected that the lumber output next 
season will pe increased, since the hung up logs will 
be added to this winter’s input. The result, however, 
will depend on the success or otherwise of next sea- 
son’s drives. In Nova Scotia, where the streams are 
small, floatage of logs is less depented on than in the 
other provinces, haulage being largely performed by 
teams. Consequently the output in Nova Scotia last 
year was about normal. 


According to the railroad arguments, the more busi- 
ness they have the higher rates they think they must 
charge for handling it, especially if it be lumber busi- 
ness. 


Mr. Railroad—What would your old lumber be worth 
without me? 

Retort—Well, what would your railroad be worth 
without me? 

Parenthetically it may be said that the two gentle- 
men were discussing the relative values of 1,000,000 
feet of lumber on a desert isle and of a railroad be- 
tween any two given points in the Sahara desert. 


In recent advices, Benjamin J. Ridgely, consul at 
Nantes, France, states that weod pulp is always in de- 
mand in France and that a ready market will be found 
at Nantes. The varieties desired are those which have 
been chemically treated, and those which have not been 
chemically treated and must be sold at not more than 
$2.50 and $3.86 respectively per 220 pounds. 


It is alleged from Minneapolis that representatives 
of manufacturers who belone to the Interstate Rea 
Cedar Shingle Company are offering Stars at $2.20 a 
thousand and Clears at $2.60, which is equivalent to 
$1.40 and $1.70 at the mills. The Minneapolis prices 
offered are 10 cents a thousand below what holders in 
that market are demanding for shingles. Evidently 
the coast organization intends to start on rock bottom, 
no matter what others may do. Looks a little like a 
drive at the middle men, too. 


A correspondent compares the growing favor in 
which gum lumber is held to a great snowball rolling 
down hill and gaining size by accretion. He predicts 
for gum a ‘‘glowing future.’’ He says that it is the 
best medium priced wood for building material obtain- 
able, not excepting yellow pine. The man who scoffs 
at gum because of its alleged disposition to climb over 
a fence would now better crawl under the fence him- 
self in an effort to escape the heavy boots of the warm 
friends of the once despised wood. 


The bishops in the National Lumber Manufacturers’ 
Association will have to do a little disciplining to make 
the lumbermen at large line up to the ordinances of 
the main body. The edict went forth from the Wash- 
ington conclave last spring that the discount rate 
should be 1% per cent, but at length the Wisconsin 
valley shippers have found that they cannot adhere 
longer to that rule and successfully compete with 
those who have backslidden to the old rate. 


The total export of lumber from the province of 


“New Brunswick in 1903 was 388,500,000 feet, com- 


pared to 445,500,000 in 1902, 398,000,000 in 1901 and 
480,500,000 in 1900. The falling off last year can be 
attributed to the fact that many logs were hung up 
on account of the drouth. The export in 1902 was 
within hailing distance of that in 1900, though the 
difference in favor of 1900 was 44,000,000 feet, a con- 
siderable amount. Nothing is in evidence, however, 


showing that the timber supply of New Brunswick is 
yet seriously diminishing. 


That Wisconsin lumberman who says that his hem- 
lock is practically all shakeless, but that there is no 
such thing as shakeless hemlock, reminds us of the man 
who said that there are good trusts as well as bad 
trusts, and that there are no trusts anyway. 


The -Northwestern hemlock men in session at Mil- 
waukee did a wise thing in attempting to secure uni- 
form grades. 


OUR LUMBERMAN POET. 


A ROUNDER’S RONDEAU. 
This is association time. 
Now does the lumber journalist 
Arouse him with the morning mist 
And in a Pullman (maybe) climb. 
This is association time, 

With twenty-seven on the list— 
Then how can you expect a rhyme? 
In every good hotel they lurk, 
And all we have to do is work— 

This is association time. 


MODERN FABLES---CXXV. 


Socrates and the Man from Wisconsin. 


This Fable is for the Benefit of the Human Tank 
who is inclined to cast his Optics on- the Wine when 
it is Red. For the Fellow who Sticks to Moselle or 
Sauterne it can have no Particular interest. In fact 
if a Man sticks to Moselle or Sauterne very Long 
nothing will Have any Particular Interest. 

This man was a Hemlock Manufacturer at Some- 
where, Wis. He had been reading the Sad Fate of one 
Socrates, who Flourished between 469 and 399 B. C. 
It bothered him Some to see how a Man could he 
born in 469 and Die in 399. According to that, he 
had Died Seventy Years before he was Born—a Very 
sad thing to Happen to Any man. However, it is that 
Way in the books and it might Easily have happened in 
Philadelphia. 

Socrates was a Philosopher, like George V. Hobart 
and Frank MeMillan. He was the Son of Sopronicus, 
and a pupil of Sumothereus, who taught him to be a 
Sculptor. Soe thought that rather than be a Sculptor 
he would be a Philosopher. Sculping too Closely re- 
sembled work, while it was a Snap to Philos. 

Socrates took Part in three Campaigns: the Cam- 
paign at Polidea between 432 and 429, the Cam- 
paign at Delium in 424, and the Campaign at Am- 
phipolis in 422. Had he Lived until 1904 he would 
have taken Part in the Campaign at St. Louis; but it 
is not Likely that he would have been Discovered be- 
longing to any Hearst Club. This is Evidenced by the 
Historical statement that ‘‘He was a Good Citizen.’’ 
He belonged to the Senate of Five Hundred, but ap- 
parently never Broke into the Four Hundred; which 
also goes to Prove that Socrates was a Wise Man. 

History records that Socrates had a Shrewish Wife, 
but that he also had a Robust Constitution—which was 
Well. It is recorded that Socrates once Stood still 
for twenty-four Hours Entranced in Thought. He was 
Probably trying to Remember what his Wife Tied the 
White String on his Finger for. 

In 399 Socrates was Charged with Neglecting the 
Gods of the State and Introducing new Divinities an‘ 
with Corrupting the Morals of the Young. It is Sup 
posed that this was the Result of his Attempt to 
Hold a Conecatenation of Hoo-Hoo. 

Silmilar Charges had been Made twenty-four Years 
before; but Socrates had a Pull and knew Somethiny 
about getting Continuances, Writs of Habeas Corpu- 
ete. etc. In his Defense Socrates pointed with Pride 
to his Past. A man always has more Confidence in his 
Past than other People have. ‘Socrates was Convicte‘l 
by six Votes out of a possible 500, but expressed 
Willingness to submit to a Recount in one or two 
Doubtful Precincts. The Punishment had still to be 
Decided on. Socrates himself Declared that if he were 
Treated according to his public Services he should be 
Maintained at Public expense at the Plankington. This 
Provoked the Jury, and it Condemned him to wear * 
Tombstone. The Jury gave him Thirty days to settl: 
up his Affairs, and then Compelled him to Drink 2 
Cup of Hemlock. This made Socrates the Origina! 
Hemlock consumer, and caused his Subsequent election 
as the Patron Saint of the Northwestern Hemlock 
Manufacturers’ Association. 

The Hemlock Manufacturer at Somewhere, Wis., 
mentioned earlier in the Chapter, had been Reading 
about Socrates and the Hemlock he Consumed, an‘ 
Wisely decided that where Socrates made his Mis- 
take in Drinking Hemlock was in being too abrupt 
about it. This man had a Hemlock mill and a few 
Million feet of Hemlock Lumber in stock and a few 
Million more of Hemlock in the Tree. Instead of 
Absorbing this in the Rough, and thus filling his Sys- 
tem full of Methyleonine, he Converted his Hemlock 
Lumber Yard, his Hemlock mill and his Hemlock Tiw- 
ber into Gin Fizzes, Brandy Sours and the Stuff that 
made Louisville Famous. 

He may have Thought that he had More Fun than 
Socrates, but he Suffered longer and the Result was 
the same. 

Moral—No man was ever made Rich by Booze, not 
if he was the Fellow who Drank it. 
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THE EDITOR’S PILGRIMAGE INTO THE FAR WEST. 


A Story Illustrative of the Sugar Pine Section—Extent of the Belt—Something of the Character of the Wood— 
Handling Lumber by Flume—Passenger Traffic Down a Flumeway—Demand for Fruit Pack- 
ages in California—An Instance of the Character of One of the Kinds of Lumber 


Which Go to Make up the Statistics in 


It is desired in connection with the statisties for 
1903 for the Pacific coast to give an outline of one 
company’s methods of operating in the sugar pine belt 
of California. This scheme of operating is in vogue 
in other districts, but the flume operated by the Fresno 
Flume & Irrigation Company is perhaps the longest 
used for such purposes. The views which accompany 
the article are illustrative of the size and quality of 
the sugar pine of the Sierras and the pictures are 
speaking likenesses and need no wordy explanation. 


Handling Sugar Pine by Flume—CCCLIV. 


It was my pleasure to meet and have a long talk 
with C. B. Shaver, president of the Fresno Flume & 
Irrigation Company. This company has headquarters 
at Fresno, in the San Joaquin valley, where it also has 
a planing mill and box factory. The saw mill is 
located up in the Sierra fastnesses and the lumber is 
sent to the planing mill at Clovis by flume—a distance 
of perhaps forty miles. 

It was a matter of great regret to me that I was not 
able to accept Mr. Shaver’s invitation to visit his mill. 
Perhaps it would be wise to say that I aid accept the 
invitation but that circumstances compelled me to tele- 
graph him at a late moment that we could not come. 
My regret was not prefunctory, for in addition to mak- 
ing a visit to what I was assured was, if not the great- 
est at least the most unique sugar pine plant in Califor- 
nia, I was given to understand that the fastest horse- 
flesh in the San Joaquin valley would be placed at 
my disposal and that the glories of that incomparable 
fruit raising section would be revealed in a manner 
never before equaled. However, the powers that be 
had summarily set a limit as to the date by which 
[ could return in peace to Chicago, and realizing that 
| was booked to spend a considerable time in that city 
in the future, I thought it best not to strain diplomatic 
relations. 


A Forty-Mile Flumeway CCCLV. 


The saw mill of the Fresno Flume & Irrigation Com- 
pany is up in the mountains about sixty miles east of 
'resno, where the company owns about 18,000 acres of 
ieavily timbered sugar pine land and is buying more 
's fast as it can get it. The timber in this district 
iverages about 75 percent sugar pine, the other timber 
\eing principally fir, with a few scattering yellow pin2 
‘rees, comprising probably 5 percent of the total. 

The flume which connects the saw mill with the 
\ilroads has been built from Shaver, up in the moun- 
ains, to Clovis, a short distance from Fresno, and is 
‘onneeted with the latter place by rail. The flume 
originally was designed as an irrigation scheme to 
supply water to the farmers in the vicinity of Fresno, 
the lumber business being a later development. The 
iumeway is ten miles shorter than the road leading up 
\o the mill in the mountains. 7 

The timber of this concern is located at an elevation 
f 5,280 feet above the sea level. The sugar pine belt 
tarts in the southern portion of Oregon and continues 
down through the Sierra Nevada range, the percentage 

such timber steadily increasing until the extreme 
southern part of the range is reached, where yellow 
pine again predominates. 


Mill Equipment—CCCLVI. 


The mill at Shaver has a capacity of about 175,000 
eet a day. It is equipped with one double band and 
one single band mill of the Stearns pattern and make. 
During the milling season of 1903 the company oper- 
ated its plants time and a quarter and produced prob- 
ibly 35,000,000 feet, which, together with the 4,000,000 
» 6,000,000 feet it bought, made a total of about 40,- 
50,000 feet which it handled. All of this lumber is 
cut up in the mountains and sent down to the railroad 
and box factory at Clovis. 


How the Lumber Is Sent Out—CCCLVII. 


It takes about seven hours for the lumber to reach 
Clovis by flume. The employees begin putting lumber 
into the flume about midnight and quit about noon next 
day. The first part of the shipment reaches Clovis 
about 7 o’elock in the morning and the tail end comes 
in about 6 p. m. There is apparently no limit to the 
amount of lumber that can be carried down in this 
flume—as high as 300,000 feet being shipped in one 
day. Mr. Shaver said that they could ship all that the 
men could take away from it at the bottom. ° 

Practically no damage is done the lumber by its 
rapid descent down the mountain side and out over the 
level valley to Fresno. When it leaves the mill it is 
untrimmed and the damage from the impact at the end 
of the boards is cut off at the flume terminus at Clovis. 
The logs usually are cut six inches longer than the 
Specified length to allow for trimming at the end of the 
flumeway. The company operates dry kilns at both 
the mill and box factory and at the latter point it held 
17,000,000 feet of stock at the time I had the conver- 
sation with Mr. Shaver and-about 6,000,000 feet at the 
mill. Very little of the lumber is put into the flume 
direet from the saw, being first kiln dried. The clear 








lumber from the butt of the log is very heavy and some 


” of it will not float before it is dried. 


Building the Flumeway—CCCLVIII. 

The Fresno Flume & Irrigation Company was 
launched in 1891 and it required two years to build 
this 40-mile flume. The company had succeeded in put- 
ting up only eight miles by 1892. For the first twelve 
miles after leaving the mill there is a uniform grade 
or drop of about 2 inches to 16 feet. After this the 
flume dropped over the mountain side and in eight or 
nine miles there is a drop of 2,500 feet, or nearly half 
a mile. The steepest grade on the flume is 8 inches to 
16 feet and the lowest grade is 1 inch to 16 feet where 
the flume way passes over the plain. 

Flume Passenger Traffic—CCCLIX. 

Mr. Shaver uses the flume as a means of reaching 
Clovis when he desires to get there quickly. It is con- 
siderable of a journey from Clovis to Shaver by wagon, 
the only way in which it can be reached aside from 
the flume, and that is available only for the down trip. 
When it is desired to come down by flume a V-shaped 
pocket is constructed, somewhat smaller than the flume, 
leaving the front end open. A false bottom is put 
in and a spatter-board raised from this false bottom 
so as to protect the passengers from the spray at the 
sharp curve. The water which fills the space between 
the bottom of the pocket or boat, or whatever it may 
be called, and the false bottom serves as ballast and 
holds the conveyance in the flume. This craft will not 
travel as fast as the lumber but the forty miles can 
be made in ahout seven hours, or at the rate of about 
six miles an hour on an average, but down the steep 
grade the progress is very much faster. 

Water a Valuable Commodity—CCCLX. 


In and around Fresno water is the most valuable 
of all commodities. Without it the country would re- 
turn to the barren waste of sand peopled with sage 
brush and jack rabbits from which state it has been 
redeemed. 

Originally the flume was constructed in order t» 
supply water to the plains in and around Fresno, an.J 
the water used to carry down the lumber is sold and 
(listributed for that purpose. The construction of this 
flume way was a very costly undertaking. It require 
9,000,000 feet of lumber to build it and considerable 
time was used and engineering skill displayed in its 
construction. 

In ihe steep mountain grades the sides are made 
thirty-two inches wide, 2-16-inch plank being used; the 
last ten miles of the flume are made of three boards, 


This Issue. 


16-inch wide and 48 inches high. At the beginning 
where the grade is slight the flume ranges from eight 
to twelve inches high. It has a capacity of ten eubic 
feet of water a second. The lake from which this 
water is secured lies at an altitude of over 5,000 feet. 

There is unlimited water powerinthe Cascade moun- 
tains. Great lakes fed by the mountain streams lie 
at an altitude of 5,000 to 7,000 feet above the plains 
and afford unlimited possibilities for developing water 
power for electric light, heat and power plants—al- 
though I would not suppose there would be much of a 
demand for heat in the Fresno valley, judging from the 
reports made. On a direct line with the lake from 
which the water for the flume is secured there is an- 
other body:of water 3,780 feet higher, which belongs 
to the Fresno Flume & Irrigation Company and which 
in time should prove a very valuable asset and which 
Mr. Shaver said was certainly worth conserving. 

The Center of the Raisin Field—CCCLXI. 

Fresno is the center of the raisin producing section 
of California. Mr. Shaver’s plant represents one of the 
southernmost lumber producing fields of that state, 
and the surplus products from the mills at that point 
are used in supplying the southern California trade. 
The raisin growers in Fresno county are big lumber 
consumers. Mr. Shaver estimated that there woutu 
5,000 cars of raisins shipped from Clovis and vicinity 
last year, and that it would require 20,000,000 feet of 
lumber to care for this crop. A 50-pound raisin box 
contains a little over three feet of lumber. The raisiv 
packed in cartons will require about 2.3 feet to the 
box. 

The demand for boxes for fruit packing pur- 
poses in California is perhaps the greatest for that 
industry in any state in the Union. In 1902 there was 
over 100,000,000 feet of lumber used in making fruit 
boxes, and about one-fifth of this amount was used in 
the San Joaquin valley. 

In the orange box trade 362 boxes of standard size 
ean be loaded in one car, and each box represents be- 
tween five and six feet of lumber. Figuring on this 
basis, there were used about 8,000,000 boxes, containing 
probably 50,000,000 feet of lumber. Most of the or- 
ange and lemon boxes are made of pine, but lately 
there has been some spruce from the north employed 
for this purpose. The material used in the orange 
boxes must be first class, though small knots are al- 
lowed. This immense amount of lumber is used but 
once. After serving its purpose as a package for the 
fruits of California the best disposition which ean be 
made of it afterward is for kindling in the large cities. 
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It means the annihilation of so much standing timber 
each year which is scattered in small bits over the 
world. 

Life of a Raisin Tray—CCCLXII. 

In addition to the demand for material in which to 
ship the raisin crop it requires a considerable amount 
of lumber properly to conduct a vineyard. It takes 
about 2,500 feet for each acre for trays and for boxes 
for picking and shipping. There are in Fresno county 
in the neighborhod of 70,000 acres in vineyards, and on 
this basis it would require 177,500,000 feet of lumber 
to equip the vineyards. The life of the raisin trays 


moved to Michigan, where his father ran a saw mill 
when he was a little ‘‘shaver.’’?’ This mill was one 
of the old fashioned kind—rather a small affair. His 
father was captain, crew and the ‘‘whole cheese,’’ to 
use his son’s expression. It was one of those minia- 
ture, play-saw mills. His father would get up in the 
morning, start the engine to going, load on a log, set 
the carriage in motion and then go out and chop down 
a tree, come back at noon, eat his lunch, take the board 
away from the carriage and set it going for the after- 
noon’s work. Mr. Shaver was brought up in the mil} 
business but has greatly improved upon his father’s 














A FEW SUGAR PINE BEAUTIES IN THE LOG POND AT SHAVER. 


and picking boxes is only seven years. From this it 
can be seen that the lumber manufacturers in the 
southern part of the Sierra range have a big local de- 
man to fill before they can think of shipping east. 

As a matter of fact only the higher grades of their 
product come east, nothing under No. 1 shop. The 
timber in that section is getting into a few hands that 
are able to install manufacturing facilities, a very 
costly proceeding, by the way. . 

Personnel of the Company—CCCLXIII. 

There are practically only four men interested in 
this concern, namely, C. B. Shaver, president; Arthur 
B. Long, of Grand Rapids, Mich., vice president; C. 
W. Musick, secretary; H. W. Swift,-assistant manager. 

Prior to going west in 1882 Mr. Shaver was with 
Whitney & Strickfield, of Detroit, Mich. He was born 
at Canisteo, N. Y., in 1854, and when a boy his parents 


methods of operating, although he says there is a 
great deal for him to learn yet. 

The mill season at this point lasts about eight 
months, usually closing down about the last of Novem- 
ber or the first of December and starting up the first of 
April, though the mill has been started as early as 
March 1. The logging is all done by railroad and 
donkey engines are used to bring the logs to the track. 
The company has about six miles of railroad in opera- 
tion up in the mountains. During the active season be- 
tween 700 and 800 men are employed in the various 
departments. 

My principal regret in connection with the trip to 
the coast was that I was unable to visit Mr. Shaver’s 
mill and take a trip down the flume way in an impro- 
vised boat, but the next time I get out there I am 
going to do this and several other things. J. E. D. 





The Union Association. 


Its Concluding Proceedings Last Week, Includ- 
ing Some Interesting Entertainment. 


The LUMBERMAN of January 16 published in full the 
proceedings of the twenty-second annual meeting of the 
Union Association of Lumber Dealers, held at Columbus, 
Ohio, inclusive of those of January 12 and 13, the first 
two days. Thursday morning’s session was an important 
one, but the work was done behind the closed doors of 
an executive session and without leave to print. 

It may, however, be stated, that the committee ap- 
pointed as delegates te the Wednesday meeting of the 
grain shippers’ association reported in favor of the 
Union association joining with the grain dealers and 
others in forming a state shippers’ association, much 
after the plan which already has been suggested by 
xeorge H. Holt through the columns of the AMERICAN 
LUMBERMAN. The convention approved of the idea and 
to this end steps were taken which it is believed will lead 
to the early establishment of an effective organization to 
contend for the ‘plain rights of its clientele in its rela- 
tions with the railroads and their creature bureaus and 
organizations. 

The results of the election of officers as given in last 
week’s paper were, as amended, as follows: 

President—James Anderson, Sydney, Ohio. 

Vice president—J. J. Munn, Allegheny City, Pa. 

Treasurer—F. D. Torrence, Xenia, Ohio. 

Director for one year—S. J. Ritter, Tippecanoe City, Ohio. 

Directors for three years—M. J. Bergin, Columbus; G, H. 
Dingledy, Youngstown; H. S. Adams, Chillicothe, Ohio, 

To complete the roster of the directorate should be 
added the names of hold-over directors, as follows: J. 
Wilson, jr., Wapakoneta; Charles H. Townley, Cincin- 
nati; W. E. Miller, Mount Gilead; George D. Cross, Co- 


lumbus; John Carley, Sharon, Pa.; J. A. Bernower, 
Canton. 
The Theater Party. 


The ladies of Columbus entertained those accompanying 
the visiting lumbermen at a special dinner at 6 o0’clock 
on Wednesday evening, followed by a theater party at 
the Empire. The following is a list of the guests and 
of the hostesses on this occasion, all of them of Ohio: 


THE GUESTS. 
Mrs. Mollie Thomas, Jackson. Mrs. W. A. Cool, Cleveland. 
Mrs, E. S. Thomas, Jackson. Mrs, E. M. Smith, Newark. 
Mrs. William Snider, Somer- Mrs. L. C. Orewiber, Nevada. 
set. Mrs. Virgil W. Peck, Carding- 
Miss Wilma Forney, Cam- ton. 
Mrs. J. L. Boylan, Milford 
Center. 
ville. Mrs. A. B. Gabriel, Toledo. 
Miss Floy Buxton, Mt. Gilead. Miss Emma Talbott, Barnes- 
Mrs. W. E. Miller, Mt. Gilead. ville. 
Miss Annette Miller. Miss Alice Dunlap, Kingston. 
Miss Ethel Ross, Newark. Mrs. Sam. E. Barr, Marietta. 
Miss Otta M. Ross, Newark. Mrs. Harry Hollowell, Cincin- 
— A. Smith, New- nati, 
ark. 


ridge. 
Miss Clara Woodward, Barnes- 


THE COLUMBUS HOSTESSES, 


Mrs. E. A. Hildreth, Mrs, Samuel Snider, Miss Mary N. 
Perrine, Mrs. M, A. Hayward, Mrs. Frank Rogers, i. 
Frank Lumbert, Mrs. Joseph J. Knox, Miss Nola R, Knox, 
Mrs. Howard M. Rowe, Mrs. W. L. Whitacre, Mrs. A. QOuiler, 
Mrs. E. H. Giesey, Mrs. Minnie G. Davis, Mrs. Harry A. 
Clarke, Mrs Matthew A. Bergin, Mrs. William J. Burns: 


Wednesday Evening’s Smoker. 


Those who attended this affair were inveigled there 
under false pretenses. It was distinctively and pre-emi- 
nently an ‘‘eater.’’ A fine lunch was served and the 
musical program was of the highest order. Miss Brent 
in selecting religious classics only typified the standard 
which the hosts set for the occasion and her magnificent 
contralto voice will not soon be forgotten by those who 
heard it. The musical program follows: 
2. Overture—Raymond 


Neddermeyer’s orchestra. 
3. A Stein Song 


Thomas 


Bullard 
Frillman quartette. 


G. Smith 


Petrie 


. Heart’s Longing 
Miss Maud Brent, 
. “In the Heart of the Mighty Deep” 
Frillman quintette. 
. “Hungarian Dance’’—Solo for violin 
Mr. Fred Neddermeyer. 
. Potpourri—Sultan of Sulu 
Neddermeyer’s orchestra. 
. “Asleep in the Deep’’—Bass solo 
Mr. Henry Frillman. 


Haesche 
Wathall 
Petrie 


von Stutzman 


Bendix 
Neddermeyer’s Orchestra. 

The outer camps were as plentiful as usual. 

The Farrin-Korn Lumber Company and the M. B. 
Farrin Lumber Company dispensed fine apples and villain- 
ous calliope whistles whose perpetual din reminded one 
of the durable qualities of the red gum of which they 
were made. Barbour & Starr, of Toledo, had an exhibit 
of spruce finished in multifarious styles. The Pease 
Company, of Cincinnati, had an interesting display at 
its headquarters. The advertisement of The Morgan 
Company was in everybody’s mouth, consisting as it did 
of advertising toothpicks which were distributed at each 
plate in the dining room on the second day. W. C. 
Schrieber dispensed cigars and glad smiles at the head- 
quarters of Francis Beidler & Co., assisted by KE. J. 
Robinson and E. H. Burgess. The only exhibit in white 
pine lumber was made by the Alexander & Edgar Lumber 
Company, of Iron River, Wis., under the supervision of 
the ‘‘only’’? Hart. A. J. Summerville, of the Lumber- 
man’s Mutual Insurance Company, and Assistant Secre- 
tary Morris together contributed its exhibit and dis- 
tributed leather covered note books and St. Louis sou- 
venir match boxes. Wiborg, Hanna & Co. distributed 
boxes of dominoes. George D. Cross had a big cross 
erected in the center of the lobby, with board walks 
ramifying therefrom, 


LETTERS TO THE EDITOR. 


ee ii il 
Hemlock Stains in Plaster. 


SoutH BeTHLENEM, Pa., Jan. 11.—Editor AMERICAN LUM- 
BERMAN: I did not misunderstand ‘“James’’’ reference to 
hemlock knots staining plastering. I claim that they will 
not do so. In this section it is the custom to put on a plaster 
paris finish and let it stand a few years before papering, 
to let the house settle and the plaster to thoroughly dry. 
This saves the paper from cracking, This is a good test 
for the lath. I can show “James” large public buildings 
that have stood for years with a white coat finish which 
will have no stains. I have built from 100 to 125 houses 
myself and I never saw any stains from hemlock lath, Our 
lath may have knots to the extent of 20 to 25 percent— 
that is, that proportion of the lath may show knots—but 
we never heard any complaint. All our lath have more or 
less knots and we often use green lath. Dry lath are 
papered, as the plaster dries out quicker and more uniform 
than when green lath are used. Can there be a difference 
between Michigan or western lath and our Pennsylvania 
stock? Could the stains result from the kind of sand or 
lime used? We hardly think this could be the cause. 

Cc. KF. Brown. 

Our Bethlehem correspondent has certainly made out 
a good case for Pennsylvania hemlock lath. He says 
positively that it does not stain the plastering. The 
question he asks about the possible difference between 
Pennsylvania and Michigan lath in respect to staining 
is open for someone to answer. AG5 ; 

It seems that the hemlock knot question is assuming 
transcontinental interest, which shows the far reaching 
influence of printers’ ink. Puget sound has now joined 
in the fray between Pennsylvania and Michigan, and 
lands its first in the following manner: 

SEATTLE, WaASH., Jan. 12.—Editor AMERICAN LUMBER- 
MAN: I see that Michigan and Pennsylvania are at logger- 
heads, as you term it, in the persons of ‘James’ and 
Brown, all about a little hemlock knot. _ 

It appears they appeal to you as arbitrator. Thinking 
perhaps you are a little timid I suggest that you let me take 
your place and stand between them. TIifty-five years ago I 
encountered a hemlock knot. Without resorting to the 
epithets of the kettle and the pot, I found a small piece of 
window glass a little larger than the knot and imbedded it 
in the first coat of plaster directly over the knot. That 
was repeated many times in the building of that house 
and has been many times since. I never knew an expert 
lumberman, architect or decorator to locate a hemlock knot 
thus treated. Now let us hear from black sap. I will 
leave you in the gap now to suggest as simple a remedy for 
the pine defects. W. C. WARREN, 


How to Make Cement Posts. 


Sr. Louis, Mo., Dec. 15.—Editor AMERICAN LUMBERMAN: 
One of our customers contemplates the erection of a strong 
fence which is to be 10 feet high. He expects to use wood 
except for the posts and thought he might use cement posts, 
which, we understand, are now made. If he should use 
a wooden post it would be 6x8—11. We would like to as- 
certain where we could get cement posts, equal in strength 
to the size mentioned in oak. If you can give us this in- 
formation it will be greatly appreciated. 

Not being informed as to the source of supply, if any 
exist, of cement posts, we would ask some of our read- 
ers to kindly enlighten our correspondent on this sub- 
ject. We believe that these posts are made of brick 
with cement veneering, but are referring the question for 
further enlightenment on the subject.—Eprror. 


Lath from Tamarack and Hemlock. 


COLEMAN, WISs., Jan. 13.—Editor AMmrRIcAN LUMBERMAN ; 
We are cutting some small tamarack and hemlock into 
4-foot lengths for lath stock. The stock runs from 3 inches 
to 6 inches in size at the top end. Can you tell us about how 
many %-inch by 14-inch lath such stock would make to 
the cord? 

The quantity of lath that this stock would make would 
depend entirely upon the quality of the material used. 
If the lath stock had many knots the number of 
lath produced would be comparatively small. We think 
the question hardly answerable, but some of our read- 
ers may be better posted on the subject and be able 
to give our correspondent a more satisfactory reply to 
his inquiry.—EpITor. 
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MISSISSIPPI LUMBERMEN WAR AGAINST 2-CENT ADVANCES. 


Examination of L. Green Continued—Status of Lumber Competition Defined—Lumber a Profitable Commodity 
—Comparative Rates on Various Commodities—Effect on Rates Should Carriers Equip Cars— 
A Comprehensive Rate and Distance Table—Cross Examination of lr. Green—Redirect 


The testimony given in this issue is a continuation of 
the evidence introduced by the railroads in support of 
their contentions that the rates as advanced are fair 
and equitable. ae 

Owing to the many calls for space incident to the 
annual convention season, it has been necessary to 
curtail. the testimony and to abbreviate many poiuts 
of interest, but it is hoped and believed that such «b- 
breviation will not lessen the usefulness of the facts 
adauced. 

Where omissions occur the least important parts have 
been left out entirely and other omissions indicated in 
a general way by a summary which should show the 
lines followed by the attorneys in examining the wit- 
nesses. 

Special attention is called to the table of rates and 
distances which was filed as an exhibit to the testi- 
mony of L. Green, assistant general freight agent of 
the Southern railway, which as a matter of reference 
should be clipped and filed by all interested in this 
matter. 

Lumber Competition Defined. 


In order to save time Mr. Green was asked to file a 
stutement showing movement of cars from the souti- 
ern field to points north of the Ohio river and also the 
number of cars consigned to points adjacent to lake 
ports. Asked with regard to competition of the 
lower grades in Central Traffic territory, he said his 
investigation showed that all grades were shipped 
freely into the sections in question and that they could 
be shipped into that territory so as to compete suc- 
cessfully with other lumber—with lumber from any 
section that comes into competition with yellow pine. 

Judge Baxter—What do you say of the competition of yel- 
low pine on one hand and cottonwood and cypress on the 
other? A.—-I do not understand there is any competition be- 
tween yellow pine and cottonwood or any material competi- 
tion between cottonwood and cypress. 

Q.—Why is that? Because yellow pine rates are too 
high? A.—No, sir; because yellow pine is used for pur- 
poses entirely different from that for which other woods 
are used. 

Q.—How does the burden imposed by present rates, in- 
cluding the recent advance of 2 cents per hundred pounds, 
compare with rates paid by other industries? A.—There 
is no other industry which produces a commodity of low 
weight and value that compares with yellow pine, unless 
it be other kinds of lumber. The rates on yellow pine com- 
pare favorably with rates on other kinds of lumber. 

Q.—Compared with rates charged by other roads from 
other portions of the United States in the transportation 
of lumber from their district? A.—The rates on yellow 
pine are as low as or lower than rates on other lumber, 
general facts, distance and other conditions considered. 


Asked regarding the rates per ton per mile from the 
Mississippi territory, witness stated that such rates 
generallly were less than on other commodities, and 
as compared with the average rate per ton per mile 
received by the Southern railway on general traffic 
carried. 

Regarding the rate received, Mr. Green stated that 
on the 674 cars in question the actual revenue re- 
ceived by the Southern railway was 4 mills per ton per 
mile, while the average on all classes of traffic during 
ihe last fiscal year was 9.5 mills. 


Lumber Percentage of Entire Traffic. 


Q.—During the fiscal year ending June 30, 1903, what 
percent of the total tonnage of the Southern railway was 
represented by the lumber tonnage? A.—My recollection 
is that it was 15.54 percent. ; 

Q.—During the same year how did the revenue derived 
from lumber traffic on the Southern railway compare with 
the total revenue of that company? A.—The revenue on 
lumber was 11.7 percent of the total (freight) revenue. 

Q.—How do the rates on yellow pine lumber from Miss- 
issippi and Alabama territory compare with the published 
rates from other sections where yellow pine is produced? 
A.—They are as low or lower than from any other yellow 
pine producing sections. ‘ 

Q.—Do existing rates on yellow pine lumber to points 
on and north of the Ohio river enable manufacturers to 
dispose of it at a profit or at a loss? A.—They undoubtedly 
Sell at a profit. The testimony confirms that. Mr. Gardi- 
her's testimony showed they had a profit of $1.27 and that 
they manufactured something like 60,000,000 feet per an- 
hum on an investment of $600,000 and a capital stock of 
$400,000, which gives him a profit of. 19 percent on the 
capital stock or 13 percent on his total investment. In ad- 
dition he counted $550 for stumpage which cost him 15 
cents, and $2 a thousand to charge off, not as an operating 
expense, but from the cost of the plant. It seems to me 
that is conclusive evidence that his business was profitable. 

Q.—State whether or not the published rates from all 
Producing territory in the south advanced to correspond 
With those your line made? A.—They have, yes, sir. 

Q.—What advances in price of lumber have been made 
heretofore—within the last six or seven years, Mr. Green? 
A.—The prices of yellow pine lumber have’ steadily ad- 
vanced during the past six or seven years or even longer. 
There have been periods of depression during that time but 
It is considerably higher now. 


Profitableness of Lumber Traffic. 


..Q.—Under present rates in Alabama and Mississippi ter- 
ritory to territory on or north of the Ohio river, which 
includes the recent advance of 2 cents, is lumber a very 
Profitable commodity to carry or not? A.—lIt is not. 
Q.—State how the profitableness of the lumber as a com- 
modity for transportation compares with the profitableness 
ms other commodities, value of service and cost of handling 
tieg ered ? A.—It is less profitable than other commodi- 


Q.—You have a movement of 686 cars of lumber during 
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March, 1902, from 106 shipping points to 59 destination 
points on and beyond the Ohio river. What were the ac- 
tual earnings of your company per ton per mile on that 
movement? A.—Four mills. 

Q.—For what proportion of the lumber moved over the 
Southern railway are flat cars required? A.—Of the move- 
ment of 674 cars, heretofore referred to, 346 were open 
cars, 328 box cars. 

Q.—In other words, 51.3 percent of the cars were open 
cars—was that the movement from Georgia? A.—That was 
from Georgia and Florida. 

Q.—How would the same facts be with reference to 
Mississippi and Alabama? A.—As to our line there would 
be no material difference. 

Q.—Are flat cars used by your line for the transportation 
of lumber north of the Ohio river—do they come south 
loaded or empty? A.—A great majority come south empty. 
. Q—Is that true of Alabama and Mississippi territory 
as well as other territory? A.—Yes, sir. 

—Are these flat cars generally available for the load- 
ing of other classes of traffic? ‘They are not. 

Q.—How is it with box cars? A.—Boxes are. 

Mr. Green said that the use of flat ears was not ad- 
vantageous te the railroads as they had to be hauled 
south empty, especially for the lumber trade. He 
said that cars secured from connecting lines had to be 
paid for on a per diem basis and these charges held 
good whether the cars were loaded or empty. 


Q.—Do you know what the percentage of flat cars moved 
empty by the Southern Railroad Company to the southern 
lumber district amounts to? A.—About 85 percent of the 
total movement. 


Lumber Loads to 85 Percent of Capacity. 


Witness further stated that this was true with re- 
spect to Aiabama and Mississippi territory on the line 
of the Southern railway but that he could not testify 
as to other lines. With reference to the lumbermen 
on the Southern railway loading cars to full capacity, 
he said he had taken 100 flat cars with a stenciled 
capacity of 5,810,000 pounds which were loaded with 
5,027,650 pounds or to 86.5 percent of their capacity. 
Two hundred box ears showed a capacity of 11,452,000 
pounds and earried a load of 9,346,420 pounds. The 
stenciled capacity, he said, was not the full earrying 
weight of the cars, as 10 percent additional can be 
loaded according to the rules of transportation lines. 

The statement showed that on the 300 cars the 
average load was 83.3 percent of their marked capac- 
ity. This statement was placed on record with the 
commission. 

The witness also was asked to file a statement in 
regard to the rates on coal from Birmingham, Ala., 
in carload lots, which statement showed an average 
rate of 6.37 mills per ton per mile for an average dis- 
tance of 227 miles taken from the records of the 
Southern Railway Company. 


Lumber and Coal Traffic Compared. 


Judge Baxter—Is it customary anywhere, so far as you 
know, to consider lumber rates with relation to coal rates? 
A.—No, sir. 

Q.—Why not? A.—There is certainly no competition Le- 
tween lumber and coal. Coal is used largely for the pro- 
duction of steam in manufacturing to produce lar ton- 
nage of commodities, yielding the railroad revenue in ex- 
cess of the revenue earned from lumber. There is no rea- 
son why the rate on lumber should be the same as the rate 
= coal. Lumber is moved such long distances for one 
thing. 

Q.—Does coal load to full capacity? A.—To the full 
marked capacity. 

Q.—Does coal move from the south to points on or north 
of the Ohio river? A.—Not that I ever heard of. 

Q.—Does coal usually move as great a distance as lum- 
ber? A.—No, sir. 

Q.—Is it of the same value as lumber? A.—No, sir. 

Q.—How does the freight rate per ton per mile on coal, 
shown in the statement referred to, compare with the aver- 
age rates per ton per mile earned by your company on yel- 
low pine lumber during March. 1903? (The movement of 
lumber from Georgia shows certain rates per ton per mile.) 
A.—The average rate per ton per mile was greater than 
earned on lumber traffic from this or any other territory 
to points on or north of the Ohio river. 

Q.—It has been said that the average freight on yellow 
pine lumber to points of destination amounts to as much 
in the aggregate as the value of the production at the 
mill? A.—I do not believe that to be true and there is 
a great deal of lumber shipped to points on or north of the 
Ohio river, the value of which exceeds freight charge. 

Q.—Is it not, generally speaking, almost universally true 
of the higher grades of lumber? A.—Unquestionably. 


Freight Greater Than Value of Commodities. 


Q.—Do you get some margin of profit when you undertake 
to handle freight? A.—Certainly. 

Q.—Are there any numerous commodities upon which 
freight at point of destination is greater than the value of 
the product at point of ‘shipments? A.—yYes, sir; it is 
often true that the rate is greater than the value of coal, 
iron ore, brick, cement, sand, building stone ete. 

Q.—Are there not certain other articles whose value de- 
pends almost exclusively upon being transported to places 
where they are needed? A.—Certainly. That is true of 
many articles—sand, coal, slag etc. 

Q.—Is any large percent of low grade lumber that now 
is sold in territory on or north of the Ohio river that was 
— burnt at the mills? A.—That is my information, 

es, sir. 

Q.—Is any Alabama or Mississippi lumber shipped to 
Gulfort? A.—yYes, sir. ~ 

Q.—How do the rates per ton per mile compare with the 
rates per ton per mile to points on or north of the Ohio 
river? A.—They are higher. 

Q.—Have you prepared a statement showing the exist- 
ing rates and one showing the distance from the producing 
district—rates per ton per mile? A.—yYes, sir. 

Q.—Will you file that? A.—yYes, sir. 

Commissioner Prouty—What is the average distance? A. 





—I have taken representative points which range from 
Alabama, from twenty-three miles up to 377 miles. 

Q.—From how far from the interior does this lumber 
actually move to Gulfport? A.—Over our line the move- 
ment is over our Mobile division south of Selma—the actual 
distance is not more than 150 miles. 

Q.—What is the highest rate that Gulfport lumber pays 
to the gulf? A.—Ten cents. 


Comparative Rates on Lumber. 

, Judge Baxter—How do rates on hemlock, spruce and 
white pine to points on and north of the Ohio river com- 
pare with rates on southern pine to the same territory? A. 
—They are as high as or higher for the same distance. 

Witness was asked for a statement showing the 
comparative rates as exemplified in the question which 
was produced and filed with the commission. This 
statement showed that rates from Lumberton, Miss., 
were as low as rates from Wisconsin for the same dis- 
tance; and that Mississippi was a representative point 
in the southern field. 

A statement showing the rate on yellow pine lumber 
from several points in Mississippi compared with 
rates and distances from various lumber producing 
points in the United States was asked for and filed. 
When asked by Commissioner Prouty as to the points 
selected, witness named Laurell, Hattiesburg and Me- 
ridian, which he stated showed an average distance to 
Cairo of about 440 miles, which he considered fairly 
representative of the average distance which the Mis- 
sissippi lumber traveled to Cairo. He stated the 
actual revenue derived by the Southern railway for 
the lumber handled during March was 4 mills per 
ton per mile but that the Southern railway could not 
handle lumber traffic in that territory from Cairo. In 
response to a question by Commissioner Prouty wit- 
ness said that the Southern railway had a line to Meri- 
dian, the terminus of its roads in Mississippi, where 
it received lumber from the producing district in that 
state, but that it had no other line except the one to 
Mobile. 

Commissioner Prouty—How do you get this lumber? A. 
From the Northeastern road at Meridian. 

Q.—How do you transport it and where do you strike 
the Ohio river? A.—Make connection with the Cincinnati 
Southern at Chattanooga. 

Witness further stated that the Southern railway 
criginated a considerable amount of lumber along its 
line in Alabama. 

Judge Baxter—Does the statement which was last filed 
show that rates from points in Mississippi are as low as 
or lower than rates between other distances in the United 
States? A.—Yes, sir. 


Q.—What is the actual rate on Pacific coast fir to terri- 
tory on and north of the Ohio river? A.—It is substantially 


greater. i 
Pacific Coast Lumber Competition. 


The statement just filed, Mr. Green said, showed 
the heavy fir timber of the Pacific coast to average 
about 3,300 pounds to the thousand feet on a maximum 
rate of 45 cents per hundred and stated that in order 
to equalize matters the weight of fir should be only 
half as much as the weight of yellow pine. Asked if 
competition between yellow pine and fir in the common 
markets was a great factor, he stated that it was not, 
first because rates from the Pacific coast prohibited 
any extensive movement of fir aside from the move- 
ment of very long timbers. , 


Judge Baxter—What is Pacific coast fir sold for into the 
territory on or north of the Ohio river? A.—It is used for 
spars and derricks and to some extent for car sills where 
extra long sills are required. 

Q.—Its use is limited to certain purposes? A.—That is 
my information. 


Character of Lumber Used in Equipping Cars. 


Q.—Something has been said about the character of lum- 
ber which shippers havé been required to use in equipping 
flat cars; is the grade actually specified? A.—No, sir, the 
requirement is that timber shall be sound but no require- 
ment is made as to grade. 

Q.—One of the witnesses on the other side filed a copy 
of the rules of the Illinois Central for loading long lumber. 
A.—I_ understand the Illinois Central follows the Master 
Car Builders’ rules, as we do. 4 

Q.—What is the object of these requirements—are they 
made by the freight department or the transportation de- 
partment? A.—The latter. 

-—Why does the transportation department make these 
rules? A.—lIt is a question with which the traffic depart- 
ment has nothing to do and they make rules because it is 
necessary to have this equipment to protect the load and 
to protect the train. 


Rates, Should Carriers Equip Cars. 


Q.—State whether or not the rates which the freight de- 
partment ‘charges upon lumber have been made in view of 
the requirements that the shipper has to provide this equip- 
ment. A.—Yes, sir. 

Q.—If the requirement was placed on the carrier? A.— 
cannot say exactly, but I believe rates would have been 
higher—naturally so. 

Q.—Why is it, if it be so at all, that carriers do not 
and cannot supply this equipment? A.—It is not practical 
for them to supply it. It would not be practical for them 
eae it ge | equipment — been made a fixture. 

erwise we wou ave to su this equipmen 
time a car was load ed: pply quipment every 
.—Any objection to making the equipment stationary? 
A.—There would be objections to cher an the part of fa 
ber manufacturers because it would make it more difficult 
to load a car and then when the car was to be used for 
other purposes it would interfere with its use in that way. 


Asked as to the character of the lumber used in 
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equipping cars, Mr. Green stated that from an exami- 
nation he had made by the tie and timber agent of his 


line the lumber used in this equipment was not 
as a tule high grade stuff and that from an examina- 
tion of cars in transit he was in position to state that 
such lumber was usually low grade stuff; that flat cars 
furnished the mill men were furnished upon requisition 
made by them and not as a matter of preference by 
the railroad; that a large part of the lumber moved 
on open cars could not be loaded on box ears under 
any consideration, and that this condition was general 
all over the country. 

Judge Baxter—Have you had the matter of the cost 
of supports in flat cars examined on your line? A.—My in- 
quiries showed that the average cost does not exceed $1.50 
a car. r 

Freight on Car Equipment. 

Q.—What does the freight on standards, strips ete. aver- 
age, according to your investigation’ A.—I cannot give 
a definite idea on that as to the movement from this par- 
ticular territory, because I have no idea what average rate 
is paid on the actual movement, but from investigation I 
have made on our own line the average weight approximates 
S800 pounds and the average freight rate is probably 22 or 
°3 cents. That is merely from the standpoint of our own 
movement. ; 

Q.—Do the standards, strips and supports have any value 
at destination or are they worthless? A. I understand 
they are used by lumber dealers in sticking lumber and 
sometimes converted into kindling. - shanks 

Q.—Are any other commodities subjected to similar rules 
and requirements? A.—There are similar requirements as 
to any commodity loaded on open cars which require pro- 
tection to make the load safe. 

Witness further stated that practically all structural 
material, cast-iron pipes, stone, telegraph poles, boil 
ers, machinery etc. loaded on open ears required pro- 
teetion which must be supplied by the shipper; that 
the same burden was imposed upon shippers of live 
stock where partitions were required, and that where 
shipments were required to be protected in the manney 
deseribed, freight charges were upon the 
eross Weight of the shipment, including the material so 


assessed 


used. 
been a market for 


Judge Baxter—How long has there 
A.—I do not 


southern pine on or north of the Ohio river? 
know exactly, but a good many years. 

Q.——Do you know whether railroads ever assisted in the 
effort to build up that market? A.—They unquestionably 
have furnished equipment for moving the business. 


Fluctuating Rates. 


Q.—What kind of rates did the railroads make through 
Cairo, Ill.—the lines from Mississippi’: A.—The adjustment 
to Cairo was made to meet the adjustment of Arkansas for 
the purpose of enabling the Mississippi shipper to get into 
that territory in competition with shippers from west of the 
Mississippi. 

Q.—Was that adjustment more or less favorable than 
the adjustment of rates upon other commodities? A.— 
When we made that adjustment we departed from the rail- 
road basis of rates that had obtained for many years and 
which obtains today with the exception of lumber to various 
Ohio river crossings. ; : : 

Q.—What other adjustment previously obtained with ref- 
erence to that traflic and still obtains with reference to all 
traffic except lumber? A.—With lumber alone we have de- 
stroyed the usual adjustment by making a reduction in its 
favor. The difference between Cairo and Cincinnati was 
2 cents—by reducing the rate to Cairo we made a difference 
of 7 cents and we did not do that for any article but lum- 
ber. 

Q.—Was there any depression in the lumber market at 
the time rates from this territory were reduced to 13 cents? 
A.—My recollection is that the Chicago price was $15 a 
thousand on flooring in 1890, when we put the rate down to 
13 cents. 

Q.—When the rate was put to 18 cents was that the 
same as the published rate from Arkansas Points? A.—Yes, 
sir. 
Q.—What effect did the reduction of that rate to 13 
cents have with respect to the ability to move lumber from 
Alabama to points on or north of the Ohio river? A.— 
The movements steadily increased. 

(.—You stated that at the time the reduction was made 

made first in 1894—the Chicago market for No. 1 and 2 
was $15 a thousand; on September 9, 1899, the rate to 
Cairo was advanced to 14 cents—do you know what the 
quotations in Chicago was on that date? A.—It was $19 
to $20. 


Comparative Prices in Chicago. 


Q.—That was an increase of how much? A.—Four dol- 
lars on one grade and $5 on the other from the prices pre- 
vailing. 

Q.— When the rate to Cairo was established on April 15, 
1903—the rate to Cairo from this territory—what was the 
price paid for No. 1 and 2 flooring in Chicago at that time? 
A.—$21 and $22. 3 , 

Q.—Prior to May 1, 1894, did the published rates, Arkan- 
sas to Cairo—had they been higher or lower than from 
other points in Mississippi or Alabama? A.—They were 
lower. 

Q.—How much? A.—Never less than 2 cents. ~ 

@.—That is exclusive of the tap line division? A.—Yes, 
sir; I have no reference to the tap line division. At pres- 
ent the rates from Mississippi, Alabama and Louisiana terri- 
tory to Cairo are as low as the published rates from Ar- 
kansas. 

Mr. Green said that rates from Arkansas and Louis- 
iana applied to all points north of the Ohio river, 
basing on Cairo, and further that shippers in Alabama, 
Mississippi and east Louisiana were in a better position 
to compete with shippers in Arkansas than ever before, 
because rates were lower to Cairo from eastern terri- 
tery than from Arkansas and further that if any re- 
duction had been made in the price in Central Traffic 
territory, it was not by reason or on account of the 
advance in rates. 

Asked as to the cause responsible for the reduction 
in the price of lumber, he said that the changes in 
the commercial conditions and the fact that a great 
many manufacturers were not doing as much business 
as they did a year ago or even at the beginning of 
this year was responsibie for it; that the railroads 
were not buying equipment on a scale equal to the 
orders placed by them during the first part of the 
year. 

Judge Baxter—Have labor disturbances cut any figure in 
the value? A.—I understand such is the case—they have 
affected the building trade. 

_Q.—Are prices actually paid for yellow pine 
higher than they were at that time? A.—The 


lumber 
average 


price paid by the Southern Railway Company for the year 





r 
ending June 30, 19038, was 71 cents per thousand or 5.88 
percent greater than for the year ending June 30, 1902. 
Where Information Can Be Secured. 

Asked for comparisons as to price between June 30, 
1899 and June 30, 1903, he said that in 1899 the in- 
crease was $3.99 cr 36.5 percent. In this connection 
he filed a statement showing the average range of 
prices on yellow pine lumber in the Chicago market 
which te had compiled from records maintained by the 
AMERICAN LUMBERMAN. It was shown by this state- 
ment that from 1898 to October, 1903, with few excep- 
tions, there had been a steady advance in the price of 
yellow pine and that flooring, for instance, was 50 per 
cent higher in 1903 than in 1899. Timbers and dimen- 
sion stuff, as shown by the list, were $1.50 to $4 a 
thousand higher in 1903 than in 1898. 

Regarding the cost ot operating railroads in the 
south, he stated that there had been a general increase 
and that the increased cost of operating was greater 
than the inerease in the net earnings of the railways. 
A statement was asked for showing the increase in 
expenditures for all kinds of supplies and this was 
submitted to be filed as part of the record. The state- 
ment showed the increase in gross earnings for each 
year over preceding years. With respect to items not 
shown in the statement witness stated that there had 
been a general increase in the cost of all items con- 
nected with moving traffic and that the Southern could 
not operate without incurring this additional expense. 


Increasing the Car Supply. 

With reference to the shortage of cars he said the 
Southern railway had taken every possible step to pro- 
vide equipment to take care of its traffic, but that 
he did not suppose the Southern nor any other com- 
pany did or could have anticipated the additional re- 
quirements that would be made. 

Asked regarding the increase in the equipment of 
the Southern railway between July 1, 1894, and June 
30, 1893, he said that the road had added 19,149 ears to 
its equipment; the number of flat cars had been in- 
creased 37 percent, an addition of 1,341 ears; loco- 
motives 4 percent, an increase of 408 engines, and 
that the increase had been necessary to handle the 
business. 

Witness was asked for statement showing the aver- 
age earnings from all sources by the Southern railway 
for the fiscal years ending June 30, 1890, to June 30, 
1893, inclusive. The statement was produced which 
Mr. Green said had been carefully and accurately 
compiled and filed with the commission. 

Increases in the Lumber Rate. 


Judge Baxter—In September, 1899, rates on lumber from 
Mississippi and Alabama to points on or beyond the Ohio 
river were increased, were they not? A.—yYes, sir; to the 
extent of 1 cent per 100 pounds. 

Q.—Did that 1 cent increase go to the 
south? A.—South. 

Q.—Did rates south of the Ohio river make any other 
increase until April 15, when the 2-cent increase was put 
into effect? A.—They did not. 

Q.—Were they adjusted or not by market conditions as 
they existed at that time? A.—I think they were. 

Q.—Were they not adjusted by the increased cost of op- 
erating the railroad? A.—yYes, sir. 

Q.—Has lumber traffic in the Mississippi, Alabama and 
east Louisiana district to territory on or north of the Ohio 
river increased or decreased since the advance? A.—The 
movement has increased steadily both since the advance in 
September, 1889, and the advance in April, 1903. 

Q.—It has been stated that yellow pine lumber could not 
bear the additional burden? A.—That is:not true. The 
lumber is about the last on the important commodities on 
which rates have been advanced. We have made a great 
many other advances. Certain reductions have heretofore 
been made in rates on yellow pine lumber in order to en- 
able that lumber to be marketed. 


Lumber Rates Independent of Other Rates. 


Q.—When these reductions were made were simultaneous 
reductions v sir; nor 


rates north or 


made on other commodities? A.—No. 
is it customary anywhere when a reduction or advance is 
made on any freight commodity to make them on all other 
commodities. 

Q.—State whether in your opinion the rate advance from 
Mississippi and Alabama territory to points on and north 
of the ©nio river is just and reasonable or unjust and un- 
reasonable? A.—I think existing rates are just and reason- 
able because among other reasons they permit a free move- 
ment of the traffic at a profit to the manufacturer; because 
that yellow pine does not carry an excessive tariff; because 
they are as low as the published rates from other yellow 
pine producing sections with which this section must com- 
pete, and because they compare favorably on all kinds of 
lumber for corresponding distance from other parts of the 
country where conditions surrounding transportation are 
similar. It seems to me that these are sufficient to sus- 
tain the reasonableness of this freight rate. 


The witness was then turned over to the attorneys 
for the lumbermen for cross examination. 


CROSS EXAMINATION BY MR. MILLER. 


Brief attention was given to an outline of the phys- 
ical properties of the Southern railway, the date of 
its inception and extent of its operations. The status 
of the Southeastern Freight Association of Georgia 
was also taken up briefly. 

Regarding the installation of the advance, witness 
said the action of the Southern was absolutely inde- 
pendent. Asked if the road would have made the ad- 
vance if the others had not he said there was no con- 
currence but that the road would not have advanced 
its rates if other lines did not advance theirs. The 
formation of this rate and the means by which it was 
made effective was then taken up and the testimony 
given was much in line with that of W. B. Washburn, 
of the Southeastern Mississippi Association. 

Mr. Green—I do not know who was first to suggest that 
lumber rates could be advanced; it was probably Mr. Powell. 
Mr. Powell met at that time the representatives of some of 
the eastern lines and he discussed the matter with them 
and was advised that lines west of the river would con- 
sider the matter and they decided to make an advance of 
1 and possibly 2 cents. 

Witness stated that Mr. Powell had represented the 
Southern railway at all of the meetings and that he, 


pine? 








of his own personal knowledge, was not fully con- 
ersant with what was done or in what manner the re- 


sult was reached but that there was no conspiracy or 
anything of that sort made to secure the advance. 

Mr. Green—The whole purpose of this blanket adjustment 
down here was to keep the yellow pine industry on a parity. 

Asked if Mr. Haiden Miller represented the South- 
ern railway, he said that he did not—that he was 
freight agent for the Mobile & Ohio—one of the lines 
operated by the Southern which was shown on a state- 
ment previously filed with the commission. 

Q.—Are you aware of the difficulties and repeated at- 
tempts made to get the Arkansas roads into line before it 
was accomplished? A.—No, sir; 1 am not aware of any 
difficulties or attempts to do so. 

Arkansas Rebates and Their Effect. 

Q.—Do you know by this time that sh’ppers in Arkansas 
were not paying the published rate? do not know. 
1 have heard from time to time that tap line allowances 
were made in Arkansas. I never understood that it was 
the general practice over there. 

Asked whether the lumber traffic had been satisfac: 
tory to the Southern railway witness intimated that 
it had not been entirely satisfactory, especially with 
respect to the Cairo rate since the time it was reduced 
to 13 cents. As a revenue earning proposition the 
lumber rate, as applied by the Southern railway from 
the Mississippi or Georgia territory, had not been en- 
tively satisfactory to the traffic management but that 
it presumed the road had some rates in effect now that 
were satisfactory. The rates to Central Traffic terri- 
tory, as advanced, were reasonably satisfactory to the 
railroads. 

Earnings From the Lumber Traffic. 

Referring to the statement regarding the 674 cars of 
lumber, Mr. Miller asked if the witness meant to say 
that the Southern railway earned only 4 mills per ton 
per mile, to which the witness answered in the affirm- 
ative. 

Q.—Do you mean to say that the lumber earned but 4 
mills per ton per mile or that the Southern only got that 
part? A.—It paid the Southern railway 4 mills per ton 
per mile, 

Witness was asked if he had figures showing the 
division paid by the Southern railway to the initial or 
originating lines and he said that he had no statement 
showing what was paid. 

(.—In other words you are not prepared to say what 
division the initial carrier got? A.—The statement I filed 
was made to show what the lumber business was worth to 
the Southern Railway Company. I cannot very well speak 
for other lines. 

Q.—These cars which you took for illustration 
shipped out of your territory, were they not? 
Georgia, Florida and some from Alabama. 


were 
A.—From 


Asked if the revenue of the roads in the association 
would not be greatly improved by an advance in all 
rates, and if it would not be as easy to make that 
advance as it was to make the advance on lumber 
where ‘the rates were agreed upon by all the railroads, 
witness stated first that he did not understand the 
purport of the question and that the railroads made no 
agreed rates. 

A Nice Distinction. 


Q.—How do you distinguish as to an agreement and a 
series of meetings? A.—I think if I duscuss with com- 
petitors the question of the matter and they agree with 
us that, so long as we maintain an absolutely independent 
attitude in respect to making the rates, we are not acting 
co-jointly. 

Q.—It amounts to the same thing, does it not? A.—TI 
would not advance rates from points on our line so long 
= it was competitive with lumber from points on other 
ines. 

Q.—Did you hear Mr. Culp’s statement that they would 
not have made the advance on the understanding that other 
roads would but if other roads did? A.—I do not under- 
stand your question—it is possible that we would have ad- 
vanced the rates whether the other roads did or not. We 
had a case of that kind recently where we put in an advance 
rate on fertilizer and made it effective and one or two lines 
decided they would not do it and we had to restore our rate. 

Q.—You seem to have studied the lumber question in its 
commercial as well as its transportation aspects and you 
make a statement that cypress does not compete with yellow 
A.—I did not say they did not compete at all but 
that they did not compete to any perceptible extent. 

Q.—Pine and cypress are used for the same purposes? 
A.—I know of certain uses of yellow pine that cypress could 
not be used for. 

Q.—Don’t you know the difference in price is due very 
largely to the difference in freight rates? A.—I presume 
it is. It would naturally be so. 


Effect of Water Competition. 


Q.—Do you know of any serious water competition with 
raliway carriage in this territory? A.—I certainly do. 

Q.—From what sections? A.—From anywhere on the 
Mississippi river. . 

Q.—Actual or potential merely? A.—Actual competition. 
I recall very distinctly when I was at Birmingham (Ala.) 
that there was loaded at Greenville a great deal of lumber, 
largely cottonwood and cypress and lumber of that char- 
acter, and sent north by boat loaded in barges. I tried 
particularly to secure a large sale in Chicago but I could 
not touch it at the reduction of 5 cents per 100 pounds 
in rate and at that time I think the rate from Greenville 
to Chicago was fully 30 cents. 

Q.—How did it get to Chicago? A.—It went to St. Louis 
or East St. Louis and was transported by rail. Cottonwood 
and cypress originated largely on the river and its tribu- 
tary streams. Yellow pine does not so originate. Rates on 
cottonwood and cypress are governed by actual water com- 
petition. It may be that there is some cottonwood in 
proximity to yellow pine and, if so, rates on that kind of 
lumber in interior must be adjusted under the ruling rates 
from points where water competition is in effect or it 
cannot move. 


A Comprehensive Statement of Rates. 


Q.—You have filed a statement in which you undertake 
to show the rates on lumber in various parts of the state by 
different railroads in order to maintain your statement that 
rates on yellow pine are as low as or lower than similar 
traffic elsewhere—what part of the country is given in that 
statement? A.—From Virginia, North Carolina, Wisconsin 
—_ — Pacific ccast—all around, quite a large number of 
points. 


The statement filed by Mr. Green is given in full be- 
ow: 
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Mississippi points with rates on lumber from cther sections 
of the United States: 


From— 
Stapleton, Va. 


Hot Springs, N oé 


Black Mountain, 
Laurel, Miss 


Rochester, N. Y. ~ 
Hattiesburg, Miss. . eee 


Black Mountain, 


Lumberton, Miss 


Whittier, N. C...... 
Hickory, N. ; ones 


Hickory, N. 


Hattiesburg, "ws 
Laurel, Miss. ...... 
Hot Springs, Ne Cisse 
Laurel, Miss. ...... 


Winston-Salem, N. 
Lumberton, Miss.. 
Winston-Salem, N. 


Hattiesburg, Miss.. 
Laurel, Miss...... 
Greensboro, N. C.. 5 
-++e-East Liverpool, 


Goldsboro, N. C.. 
Lumberton, Miss. 
Winston-Salem, N. 
Lumberton, Miss. 
Hot Springs, N. 
Goldsboro, N. €. 
Lumberton, Miss. 
Hattiesburg, Miss 
Goldsboro, N. C.. 
Omaha, Neb. .. 


Chamberlain, 8. i : 
Hot Springs, N. C..... Brilliant. Ohio» 
Miss...... Terre Haute, 
Lumberton, Miss...... Louisville, 
Hot Springs, N. C..... Kensington, 
..++- Bloomington, 
Hot a N. C....-Niles, Ohio 
Hickory, N. C..... 


Hattiesburg, 
Laurel, Miss. ... 


Spokane, Wash.. 


Hot Springs, N. C..... Girard, 
Lumberton, Miss.. 
High Point, N. C.... “-Lowellsville Ohio ‘nn 
Black Mountain, N. 


*Portland, Ore. 


High Point, N. C. 


Lumberton, Miss. 
Laurel, Miss. . 
Hot Springs, N. C. 


Council Bluffs, 
Everett, A vim seoneens ; 
Hickory, N. ‘ 


Denver, Col... 
Hattiesburg, 
Hickory, N. 
Lumberton, Miss 
Hattiesburg, Miss 


Black Mountain, N. 7 Youngstown, Ohio .... 


Hattiesburg, Miss 
Everett, Wash 


Hickory, N. C.....e0- 
Lenoir, N. C.....s6 
Laurel, Miss....... 
Whittier, N. C...«- 


Lumberton, Miss. 


Lumberton, Miss.. 


Whittier, N. Cu .cccscs 
Denver, Col........ 
Lenoir, N. < ee Due ae 
Lenoir. | eee 
Lenoir, N. & Ceaweauad 
Laurel, Miss........- 
Lenoir, N.._C.....sse% 
Whittier, N. C.....-. 
Chicago, Ill........ 
Hattiesburg, Miss... 
Whittier, N.-C...... 


Laurel, Miss... 
Tacoma, Wash. 
Whittier, N. C. 
Everett, Wash. 
Hattiesburg, Mi 


Hattiesburg, Miss. 
Laurel, Miss. ......- 
Hattiesburg, Miss.... 
Hattiesburg, Miss.....-Chicago, ; 
-+-Fort Worth, Tex. 


Denver, Col 
Hot Springs, 


Lenoir, N. C no ada 


Lumberton, Miss..... 
Lumberton, Miss. - 
Hattiesburg, Miss. 
Lumberton, Miss..... . Joliet, 
Tacoma, Wash....... 
Laurel, Miss....... 
Hattiesburg, Miss.. 


Lumberton, Miss. ..... Chicago, "Tl. 
Hattiesburg, Miss.. 
Hattiesburg, Miss. 
Charlevoix, Mich... 
Portland, Ore...... 
Laurel, Miss....... 
Hattiesburg, Miss.... 
Laurel, Miss....... 
Seattle, Wash. ......0- 


Lumberton, Miss. 


Council Bluffs, Iowa. 


Laurel, Miss. 
Lumberton, M 


Black Mountain, N." 
Lumberton, Miss..... 
Laurel, Miss. ...... 
Charlevoix, Mich. .. 
Hattiesburg, Miss. . 


Charlevoix, Mich. 
Charlevoix, Mich. 


Lumberton, Miss.... 
Hattiesburg, Miss. 
Hattiesburg, Miss. 
Tacoma, Wash..... 
Lumberton, Miss... 
Lumberton, Miss.. 
Portland, Ore..... 
Lumberton, Miss... 
Lumberton, Miss... 
Portland, Ore..... 
Laurel, Miss...... 
LeGrel, Mi ....cces 
Spokane, Wash..... 

attiesburg, Miss... 
Tacoma, Wash........ 
Hattiesburg, Miss. 
Hattiesburg, Miss. 


Hattiesburg, Miss. 


Lumberton, Miss... 
Livingston, Mont... 


Seattle, Wash. 


Charlevoix, Mich.. 
Lumberton, Miss..... 
Lumberton, Miss... 
Laurel, Miss....... P 
Seattle, WE, cess 





Laurel, Miss....... -+- Omaha, 


To— 
- +» Sciotoville, Ohio okehe, Miss 


-C incinnati, Ohio 





- Salt Lake Ciiy, Utah. 
N. D* 





ee Blackfoot, ‘Mont 
L ++? 


—, Miss, Soveedes one Paul, Minn PSRs; 





Spokane, Wash........ Everest, 


Hattiesburg, Miss.. 


Mt. Vernon. Ill Lumberton, Miss 


acai arore Pa. * Direct water competition between Portland and Sacra- 





.—You have taken the Pacific coast? i 
Pacifie coast to this territory because I think it is admitted 
it has a very long distance and a lower rate per ton per 
rates—I am taking rates for corre- 
sponding distances to which these rates apply and to places 
where there is an actual movement ot lumber. 
Q.—To any perceptible 

where there are rates on 
as to many of the points there is an actual movement. 


Divisions of Rates and Effect. 
Asked as to the 
ness said that these were generally absorbed by lines 


¥ mile than any other 
++++- St. Louis, Mo 





Saas published —certalnly— 





again made to the statement filed showing the move- 
ment of 674 cars for March on which the average 
earnings were figured and which moved a greater dis- 
tance than from Hattiesburg and Meridian to Cairo. 
Further regarding the exhibit he stated that it was 
compiled for the purpose of showing that there was a 
large movement of lumber from the southern sections, 


‘Sacramento, Cal. notwithstanding the advance in rate. 


coee Leetonia, Ohio é 
ees ; burg to points on the Southern railway compared with 
the distance from producing points in Georgia, he 
said that it was of course greater but that rates from 
yellow pine producing sections had remained prac- 
tically stationary without regard to distance—that 
they had been adjusted by commercial conditions and 
that, practically, rates were the same from the entire 
yellow pine producing field. As to the reduction about 
which Mr. Enochs and Mr. Gardiner had testified, Mr. 
Green said he knew nothing about it personally and 
took no part in it. 

Q.—Are you aware of anything that would make the 
argument read by Mr. Gardiner not applicable to the pres- 
ent matter? A.—I did not listen to that statement. 


Unstable Rates on All Commodities. 


Asked if the instability in respect to lumber rates 
was applicable to other commodities in the territory, 
witness said that rates were changed every day in 
order to meet varying conditions and that rates on 
higher class commodities changed more frequently 
than those on lumber rates. 

During the time the 14-cent rate was in effect he 
said, in answer to a question, that a great many im- 
provements had been undertaken by the railroads in 
order to reduce the cost of operation which was neces- 
sary in order that the railroad companies might take 
eare of the business that was offered and that any 
diminution that may have been made in the cost of 
operation was more than made up by inereased cost of 
supplies—lumber, coal, iron ete. 

Owing to the increase in supplies ete., which the 
railroads had to buy, witness affirmed the question 
made by Mr. Miller that when such increases began 
the railroad companies had looked around for some 
traffic that would bear the additional experme and, 
among others, had selected yellow pine. 
Southern railway should reach a position where it 
would be able to pay 10 percent dividends on its 
stock would it feel justified on putting additional 
burdens on the shippers, Mr. Green replied that the 
only thing he had in mind was the fact that the cost 
of operation was steadily and substantially increasing 
and that additional revenue was needed in order to 
withstand this increase. 


Increase in Earnings and Expenses. 


oem your net earnings were increasing all the time? 
did not increase but were being wiped out. 
this inerense was announced in February our net earnings 
showed a decrease up to that time of $77,000. 


Mr. Green admitted that there had been a very large 
increase in the volume of traffic during the summer 
of 1903 and that his road was able to handle it, but 
that improvements had been steadily made ever since 
the big increase in tlie traffic began. 

Q.—Notwithstanding the abnormally congested condition 
of the traffic, you still exhibited handsome earnings over the 


—There were not very handsome earnings 
made the previous year. 

en you said a while ago that yellow pine bore 
as low or lower rate as other w 
brace all varieties of woods? 
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Ill. 
.. Shelby Junction, Mont. 
° -- Columbiana, Ohio .... 
ee Sebring, Ohio 
«ewes Minouk, Il. 
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++ East Palestine, Ohio. 
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- Kansas City, Mo. . 
. +e Springfield, Ohio 








oe Springfield, Ohio 





cove Columbus, Ohio. wa-aes 
- Chillicothe, Ohio...... 


..»Newark, Ohio 







° oo Ohio 


oe Foes ee Kan 
-+-Council Bluffs, 


. +» Kansas City, Mo 
.«»Delaware, Ohio....... 


-+++Coshocton, Ohio 


.-- Livingston, Mont s, do you mean to em- 


A.—I do not think I made 
I said rates on yellow pine, distance and 
surroundings considered, were as low as or lower than rates 


+++ Helena, Mont 

He oxgiiual the lower rate on cottonwood and 
cypress as being due to location. 
equipping a car in accordance with the requirements 
of the Master Car Builders’ Association, he stated that 
his former testimony on this point was from informa- 
tion derived from an investigation made by the tie 
and timber agent of the Southern railway and from 
personal advice from some lumber manufacturers, but 
that from personal knowledge he could not say what it 
He also said that from the 
investigations he had had made that much of the mate- 
rial used, while sound, was not what would be termed 
high grade lumber. 


.. » Cleveland. Ohio. 


A t f 
. Steubenville. Ohio. sked as to cost 0 


ooee Steubenville, Ohio. 


--- Cleveland, Ohio...... a 006 
. St. Paul, Minn 
-Glasgow, Mont....... 1, 


. Sioux Ce. Iowa..... 1,007 would cost to equip cars. 





Classification of Lumber Changed. 


Q.—yYou have undertaken to give the purchase price paid 
by the Southern railway for lumber within the past two 
or three years with a statement showing percentage of in- 
crease—I_ would like to ask you where these purchases 
were made? A.—They were made all over our line. Some 
in Mississippi and some in Alabama. 

—Have you taken pains to find out whether or not 
this comparative statement embraces precisely the same 
character of lumber? A.—lI have taken pains to determine 
the price of lumber of the same character, and the price has 
substantially advanced. 

Q.—Did you not admit in your examination at Atlanta 
the sort of stuff you required for that purpose had been 
improved in the grade? A.—I do not know whether or not 
the grade had been improved. I said that prices of lumber 
of the same oo and kinds shows the marked advance 
from 1898 to 1903. 

Further along this line Mr. Green said the prices in 
1902 were lower than in 1903, the increase being about 
71 cents a thousand and the increase over the pre- 
vious year (1901) was $2.88 a thousand f. o. b. mills. 
He stated that he did not know where this lumber was 
from but expected that some came from Mississippi 
and some from Louisiana but that he could not suppty 
this information definitely. What he wished the com- 
mission to understand by his exhibit and testimony 
was that prices had been very materially advanced 
during the last few years. 

Regarding the adjustment in 1894 which was fol- 
lowed by an advance to 15 cents and later by a redue- 
tion and then an advance to 14 cents to Cairo as bas- 
ing point, witness was asked if he was aware of the 
Arkansas rates which he had stated figured in the 
situation by the tap line division allowed. He said 
that he was not connected with negotiations in 189+ 
nor had the Southern railway been in existence at that 
time. Further in regard to tap lines he said he was 
not aware how the division allowed by the Mobile & 
Ohio were shown or whether they were shown at all 
on the tariff sheets. 


Liberality of Lumber Rates. 


Q.—Would it not indicate a pretty liberal rate which 
would enable the railroads to pay shippers as much as 3 
cents per hundred out of the rate it charged to compen- 
sate for this logging service? A.—I do not know that it 
would. I presume the tap line allowances were made 
when the rate was 13 cents as well as when 14 or 16 
eent rate was secured. 

Q.—Do you know of any such liberality being displayed 
by any other roads? A.—I know we do not make tap line 
allowances for the lumber industry or any one else. 


Counsel Green Takes a Hand. 

Counsel Green, for the complainants, then took the 
witness in hand and asked regarding the exhibits filed 
by Mr. Green as to whether they were the same as 
used in the Georgia case. The answer was that they 
were not exactly the same, being brought more up to 
date, but that the inference to be drawn applied to 
Mississippi as well as Georgia matters. Asked if the 
Southern had a line in Mississippi on which lumber 
originated he said he did not know but that it had 
lines in Alabama where lumber was made and had 
connections at Meridian but that as counsel stated, 
the Southern railway was an intermediate carrier with 
respect to Mississippi. 

He admitted that the Southern only got what might 
be termed an intermediate division but with respect 
to the increase applying to the intermediate lines rates 
had not veen increased for that reason but that the 
Southern railway was endeavoring to increase its rev- 
enue. 

Q.—But by increasing your proportion of the freight rate 
as an intermediate carrier and not as an initial carrier? 
A.—The increase goes to our main connections. 

Q.—If that is true and as these divisions are matters of 
agreement, would not the same result be attained by re- 
adjusting your proportions—if there is a deficiency or in- 
justice in the amount of your divisions of the rates by your 
divisional agreement_—-rather than increase the burdens of 
the lumber producer? A.—I do not know that it would. 

Witness was asked if by taking the propurtion of 
the old rate and by revision adding 2 cents to the 
amount received by the Southern railway and its con- 
nections if the result would not be the same as the™ 
advance of 2 cents in the rate, which of course was ad- 
mitted. Asked if the individual complaint of the 
Southern was that its divisions were not enough a 
negative answer was given and that the advance had 
not been made by reason of the complaint of the 
Southern railway and that the rate had not been ad- 
vanced by reason of any particular division. 

A part of the testimony given by Mr. Green at the 
Atlanta hearing was read, and attention was called to 
a question by Commissioner Prouty, in which the state- 
ment showing the net and gross earnings of the South- 
ern railway, and witness stated that he did not recall 
his testimony on that point and referred the questionez 
to the testimony in that case. 

Some discussion then ensued between the attorneys 
relative to the testimony and when this had been set- 
tled Commissioner Yeomans announced a recess until 
9 o’clock the following morning. 


FRIDAY MORNING’S SESSION. 


The hearing was resumed Friday morning promptly 
at 9 o’clock with L. Green, assistant general freighi 
agent of the Southern Railway, on the stand. The cross 
examination by Mr. Green, counsel for the complainants, 
was continued. 

The relation of the Mobile & Ohio to the Southern 
railway was touched upon, the route by which shipments 
of lumber from Meridian were handled and the cost of 
transportation, as shown by the statement filed by Mr. 
Green, were inquired about. Asked if the estimate of 
operating expenses included the cost per ton per mile 
for hauling lumber from the Mississippi district over 
the Mobile & Ohio to Cairo, witness answered that he 
had: made no estimate of operating expenses or the cost 
per ton per mile for handling anything on that road; 
that his statement showed the earnings per ton per mile 
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on lumber originating along the line of the Southern 
railway in March, principally in Florida, Georgia and 
Alabama. 

Reference was made to the testimony of Mr. Culp at 
Atlanta in which he had stated the cost of operating 


was 72 per cent and the average receipts by the South- 
ern railway was 914 mills and he concluded, therefore, 
that the average cost of handling the freight was about 
7 mills per ton per mile. In answer Mr. Green said that 
in assuming Mr. Culp’s figures to be correct and the 


average rate to be 914 mills, then the lumber carried at 
a rate of 4 mills per ton per mile was 3.3 mills lower 
than the average; but that this statement applied to 
the Southern railway and not to the Mobile & Ohio, 


and that he could not say what the actual earnings on 
ihe lumber traffic moving by the Mobile & Ohio road 
amounted to. 


Asked if the Mobile & Ohio should not be made the 
basis for the movement of lumber through Cairo, wit- 
ness said in reply that it was the shortest line, but that 
he did not know what the rate per ton per mile was; 
that it might be less or more than 4 mills, 

With regard to the relevancy of the statement filed 
to the operation of the Mobile & Ohio, Mr. Green said 
that statement related to the necessity of the increase 
in rates on the Southern railway and did not apply to 
the Mobile & Ohio. 


Regarding the Lumber Movement. 

@.—When you give the estimate of the cost of operating 
expenses have you taken into account the improvement in 
the equipment which should enable you to haul a much 
greater amount of tonnage per train? A.—I have not; I 
have simply dealt with the Southern railway. 

Further questions along this line tending to establish 
the fact that the Southern railway paid a large division 
to its connecting lines and received only an intermediate 
division on the through rate; that the cost of operating 
on the Southern railway over the mountainous country 
through which it passed was greater, and also tending 
to show the proper route through which the lumber 
should naturally move, were brought out, but witness’ 
answers were somewhat unsatisfactory to the cross ex- 
amining attorney. 

Asked by Commissioner Prouty as to the origin of the 
lumber that the Scuthern railway carried to points on 
or north of the Ohio river, Mr. Green said that the only 
lumber from the Mississippi section received by the 
Southern railway was from the New Orleans & North- 
2astern. 

Commissioner Prouty stated that he understood the 
lumber producing section was divided into three ter- 
ritories, the Georgia and Alabama territory, the Mis- 
sissippi territory and west of the Mississippi river and 
asked in what territory the Southern originated yellow 
pine lumber shipments. The reply was that the South- 
ern railway had some important lumber interests on its 
line between Mobile and Meridian on which originated 
a considerable quantity of lumber, and that in a state- 
ment he had filed the movement was given from April 
15 to August 30. 

Commissioner Prouty asked that inasmuch as the state- 
ment did not show the origin of the lumber he would 
ask witness to supply that information, which Mr. 
Green said he would do. 

Mr. Green then resumed the cross examination and 
asked regarding the character of the country which the 
Mobile & Ohio traversed which he termed a level country 
and which statement witness confirmed. 


Reference to Statistical Reports. 

Reference was then made to the ninth annual state- 
ment which Counsel Green said showed an increase in 
income and witness was asked if he knew what rate per 
ton per mile would pay cost of operating the Mobile & 
Ohio railroad. Witness again reiterated the statement 
that he was not competent to pass upon matters relat- 
ing to the Mobile & Ohio. 

Details regarding the statement of the Southern rail- 
way for the years 1902-1903 were read by Counsel 
Green, showing an increase of 13.59 percent in the 
tonnage carried, an increase of 10.2 percent in the 
distance the freight was hauled and a total increase in 
freight earnings of 11.67 percent; the average increase 
in the rate per ton per mile was shown to be 8.57 percent 
and their train earnings per train mile 9.1 percent. 
Witness was asked if it was not a fact that the re- 
port showed a substantial increase in freight earnings 
and receipts over the preceding year and that the only 
decrease was in the percentage of distance hauled. In 
answer Mr. Green said: ‘‘There is no question of there 
being a substantial increase in the gross earnings of 
the Southern railway,’’ 

Q.—And there has been an increase proportionate in the 
earnings from operation which the report for 1902-1903 
shows to have been 4.34 percent. 

Witness stated that he presumed the report showed 
the conclusions that had been drawn from it, but that he 
had no recollection of what the earnings had been in 
1901-02. ’ 

Service Crippled by Lack of Facilities. 

Mr. Green read from the report as follows: 


While the increase in the gross earnings is large, it could 

have been exceeded if the equipment and yard and shop 
facilities had been equal to the demands upon them and the 
net results could have been much improved if the trans- 
portation had been under normal instead of congested con- 
dition. It is confidentially believed that if the improvements 
now in progress had been completed, the results would have 
been of a very much more satisfactory character. 
_ Asked by Commissioner Prouty if the statements made 
in the report were correct, Mr. Green said there could 
be no question about that, but that the report did not 
give the conclusions which had been reached by the at- 
torney as it merely showed that the congested condition 
contributed to the increased cost of operating, which wit- 
ness was willing to admit. 


‘ Railroad Earnings Suffer. 

Continuing along this line he said the report showed 
that the roads could not get sufficient equipment or 
sufficient facilities to take care of the increased volume 
of business and that it could not handle the business 
it otherwise could have cared for. ‘‘It does not explain 
the increased cost of operation which was due entirely 
to this increased price of things which go into the 
operation. ’’ 

Mr. Green—At the Georgia hearing didn’t you and Mr. 
Culp say that there was a decreased ratio in 1902-3 between 
the net earnings, growing out of the operating expenses, and 
that you looked around to see upon what commodity or traffic 
that could be put on and that you concluded to put it on 
lumber? A.—I think probably Mr. Culp and Mr. Fowell 
testified to something of that kind. They selected lumber 
among other commodities upon which to put the increase of 
rate. 

Mr. Green stated that he could not form a reliable 
estimate of the amount of revenue lost by the congested 
condition of the railways. bee 

Asked if the loss was not due to the inability of the 
railroad companies to utilize their resources, he said 
that it was not entirely attributable to that and that 
any statement he made regarding the saving that would 
have been made had the railroad companies possessed 
sufficient equipment to care for the increased business 
would be purely speculative. 


Using Facilities to Utmost Capacity. 


Q. If you could have used your road to its utmost earn- 
ing capacity in the winter between 1902 and 1908, would 
not your increase in revenue have been more than the in- 
crease in operating expenses? A.—We did use our road to 
its utmost capacity. We were not able to increase that 
capacity sufficiently to take care of increased tonnage. 

Q.—Your own reports show that you could not do that— 
could not use your road to its utmost capacity? A.—I 
think we used it beyond its capacity. 

Counsel Green again referred to the testimony at the 
Atlanta hearing regarding the established rates in which 
Commissioner Prouty asked if they would have ad- 
vaneed their rates if the Arkansas rates had not been 
advanced which received a negative answer. 

Q.—Mr. Culp said your rate was made to meet Arkansas 
competition. _A.—Yes, sir. 

Q.—Why did you say you never made any attempt, al- 
though you were present at this conference to secure an 
advance on the Arkansas rate? A.—I was not present but 
our company was represented. We did not urge the making 
of the advance so far as I know. 

Making Rates and Railroad Earnings. 

Mr. Green read from the report in which it was stated 
that the eastern roads would make the advance if the 
Arkansas roads did. 

Reference was again made to the ninth annual state- 
ment of the Southern railway showing the increased cost 
of equipment and questions as to whether or not this 
equipment had been charged in as a part of the operat- 
ing expenses, which showed a big increase, were an- 
swered in the negative. 

Referring to the Mobile & Ohio railroad Counsel Green 
asked if it had proven a profitable investment to the 
Southern railway and witness again answered that he 
knew nothing whatever about the operation of the Mo- 
bile & Ohio and that he was not competent to answer 
such questions. 

Commissioner Prouty—These figures which you put in with 
reference to the financial operation of the Southern railway 
were simply furnished you by some man or official? A.— 
Yes. sir: by the auditor. ; 

Mr. Green—You undertook to figure the profits of East- 
man-Gardiner upon their investment in their mill. Do you 
know how much money other than the original capital stock 
in the way of surplus ete. that company has invested in its 
business? A.—I understood Mr. Gardiner to say they had 
$600,000 in this plant. 

Q.—You drew this deduction from what you understood 
him to say? A.—TI do not know any more about Mr. Gardi- 
ner’s business than what I heard him testify to here. 


Rates Controlled by Shortest Line. 


On redirect examination, by Judge Catchings, the 
point was brought out that some of the points of desti- 
nation for yellow pine lumber shipments were nearer to 
Cincinnati and Louisville than to Cairo and it was also 
stated that shippers always secured the benefit of the 
shortest route and that the rates were the same regard- 
less of by which line the shipments might move. 

Some attention was paid to the acquisition of the Mo- 
bile & Ohio road by the Southern and to the manner in 
which traffic was divided and witness stated that there 
had been practically no change in regard to the move- 
ment since the road had been absorbed by the Southern 
railway; that the Mobile & Ohio was operated separately 
and independently and that the traffic departments of 
the two roads were independent. 

Q.—By what road does lumber move to points in_ the 
territory referred to into which the short line would_be 
through Cincinnati? A.—The Cincinnati Southern to Cin- 


cinnati and the Cincinnati Southern and Southern railway 
to Louisville. 


Movement and Division of Rates. 


Asked as to the extent of the movement of lumber 
over the Southern railway to territory north of the Ohio 
river which passed through Cairo, as compared with the 
amount which passed through Louisville or Cincinnati, 
witness said that his road did not handle lumber through 
Cairo at all and further in this connection. he said that 
the traffic which naturally belonged to each road was 
handled by that road. 

Regarding the proportion of the rate received by the 
Mobile & Ohio on lumber shipments to Cairo, witness 
said the Northeastern was allowed 6 cents on lumber 
originating on its line, that there was a bridge toll of 2 
cents at Cairo leaving the Mobile & Ohio a net pro- 
portion of 8 cents. Based on this proportion it would 
give the Mobile & Ohio an earning of 4.5 mills per ton 
per mile on lumber shipments. 

Commissioner Prouty asked if the witness inferred 
that the Mobile & Ohio made anything on this business 
and witness said that he should think so but whether it 


did or not he could not say as he was not connected with 
the road. 

According to Mr. Green’s testimony the Alabama 
Great Southern is allowed 17 cents to Meridian out of 
the 23 cent rate to Cincinnati, which would give it about 
5.4 mills per ton per mile on this business. 

Reference was made with respect to the manner in 
which the lumber was moved and the application of the 
advance in which details regarding the installation and 
withdrawal of the increased rate were given which have 
been stated in other parts of the testimony. 

During the period when the rates from Mississippi 
were higher than from Georgia, Alabama or Arkansas, it 
was said that the consumers would purchase where they 
could get lumber the cheapest and that the unequal 
rates placed the Mississippi lumbermen at an advantage. 
In reply to this theory witness said that it would depend 
as to whether or not the shipper purchased f. 0. b, the 
mill; that if he bought the lumber delivered the mill 
man would have to stand the difference in the rate and 
would have to absorb the- differential. 

Continuing along this line witness said: 

There would have been no advantage so far as the pub- 


lished rates were concerned nor do I think there would have 
been any difficulty in adding the advance to the price of 


lumber. 
Regarding Establishment of Rates. 


Q.—A great deal has been said, Mr. Green, about this 
conference. I do not care to take up time to go over it 
and I will ask this question which you can answer: Was 
anything said or done—no matter where the meetings were 
held—that had an element of a contract or binding obliga- 
tion? A.—Absolutely nothing. 

Q.—Is it not customary, Mr. Green, not only for railroads 
but all persons engaged in the same kinds of business ta try 
if possible to secure some uniformity in the conduct of that 
business with or without agreement? A.—That is my un- 
derstanding, 

Q.—Something was said, I believe, during Mr. Wash- 
burn’s testimony, if he had in mind any instance in which 
any road attending one of these conferences afterwards de- 
clined to act in unison with other roads. 

Commissioner Prouty—Whether he had in mind any in- 
stance where any party had stated what he would do, which 
he afterwards declined to do. A.—I can say that is a 
frequent occurrence. 

Mr. Green cited an instance in support of his answer 
where an advanced rate on coal had not been upheld. 

Regarding the coal originating lines he said that 
practically all of the roads in Mississippi and Alabama 
originated some coal. 


Roads Not Bound by Agreement. 


Asked as to his opinion of the representative of any 
road that would agree to an advance and then refuse to 
enforce it witness said that he would consider that if 
after further investigation he decided not to raise rates 
he was justified in not doing so, and that he was not 
obligated to do it. 

The examination again passed into the hands of Judge 
Catchings and in answer to a question Mr. Green stated 
that he would not consider the lumber traffic, yielding an 
actual earning of 4 mills per ton per mile, a very prof- 
itable source of income. 

Judge Catchings—Cypress does compete, as I understand, 
with yellow pine flooring, siding, finish ete. What is the 
quantity of cypress, Mr. Green, as compared with the output 
of the yellow pine mills? A.—We handle very little cypress. 
There is very much less cypress produced than yellow pine. 

Q.—Cypress then is not a substantial competitor with 
yellow pine? A.—I think that is true. 5 

Q.—As a railroad man you testified that conditions under 
which cypress is handled are different from those under 
which yellow pine is handled. A.—Yes, sir. 

Q.—I understand cottonwood does not compete at all. 
A.—That is my understanding. Of course some low grades 
may be used for packing boxes but not a great deal of it, 

Judge Catchings referred to an agreement regarding 
a rate on fertilizer about which he asked the witness 
and in reply Mr. Green said that it was of recent oc- 
currence and that there had been several conferences 
at different times and that his road had actually issued 
a rate effective November 17 and that it was understood 
that other roads would follow this lead and they had an- 
nounced tkeir intention of so doing. But subsequently 
several cf the other roads notified the Southern that 
they would not make the advanced rate effective so the 
latter road was compelled to withdraw its tariff and 
during the time the advanced rates were in effect they 
were carrying higher tariff charges than other roads on 
competitive traffic. 

A short free-for-all discussion then ensued between 
witness, Commissioner Prouty and attorneys relative 
to the manner in which rates were put into effect at 
the close of which witness was excused. 

[To Be Continued Next Week.] 





WHOLESALERS OF PHILADELPHIA. 


PHILADELPHIA, Pa., Jan. 18.—The annual meeting of 
the Wholesale Lumber Dealers’ Association of Phila- 
delphia was held on January 14 at the Union League. 
This is the first meeting of the association in two years, 
though the several committees have met at various times 
to transact current business. 

Eighteen of the twenty-five members sat down at the 
banquet board—pleasure first and business afterward 
having been the motto for the occasion. President Ed- 
win H. Coane presided, and short addresses were macle 
by Robert C. Lippincott and others, which treated, 
among other things, of the coming meeting in Wash- 
ington of the National association and of some of the 
topics which will be taken up. A minute was adopted 
relative to the death of the late Charles W. Henry, of 
Henry, Bayard & Co. 

The following officers were chosen: George F. Craig, 
of George F. Craig & Co., president; Robert B. Wheeler, 
of R. B. Wheeler & Co., vice president; Robert G. Kay, 
secretary and treasurer; directors—William M. Mce- 


Cormick, to serve one year; Robert G. Kay, Samuel B. 
Vrooman and John T. Riley, to serve two years; George 
F, Craig, Robert B. Wheeler and Franklin Betts, to serve 
three years. ; 
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STATISTICAL STORY OF PACIFIC COAST LUMBER PRODUCTION. 


A Comprehensive Outline of the Year’s Progress—Fir, Redwood and Pine Outputs Show Increases—Gain for 
the Entire Coast About 363,000,000 Feet—Notable Decline in Oregon Returns - Character of 
Woods Which Figure in the Report—Redwood Shipments From Coast County 
Mills—Compilations of the Product by States. 


The supposed increase in lumber production on the 
Pacific coast has been a matter of much speculation 
and the basis for many prophecies during the past 
year. The pessimists have been wont to point to this 


‘supposed growth in the lumber manufacture in the 


Pacific coast states and on such foundation to predict 
many and varied calamities for the timber holders 
and mill owners interested in those states. 

A summary of the reports which have been fur- 
nished the AMERICAN LUMBERMAN show that the out- 
put for 1903 does not bear out the theory of the 
predicted vast increase. While these reports are not 
absolute in regard to all sections, they are a fair indi- 
cation, taking the coast states as a whole. The grand 
total for 1903 aggregates 4,296,000,000 feet, approx- 
imately, against an aggregate for 1902 of 3,932,000,000, 
a gain of about 364,(00,000 feet. 

The principal increases have been in the fir and red- 
wood districts. Oregon shows a loss which is in ex- 
cess of the gain in the output of redwood. With 
respect to the latter wood the cut figured up the neat 
total of 536,654,000 feet, against 317,568,000 feet in 
1902, a gain of 219,086,000 feet. The loss in Oregon 
was in the neighborhood of 244,000,000 feet. The cut 
of miscellaneous pine exclusive of sugar pine shows a 
gain of 121,647,000 feet, the figures for the two years 
being 838,269,000 feet in 1903 and 716,622,000 feet in 
1902. 

Variations from Last Year’s Report. 

The discrepancy between the figures above is made up 
in slight losses in the output of spruce, cedar and other 
woods which adjust the totals in line with the above fig- 
ures, 

The pines represented in this report are those of 
southern Oregon and California and the Inland Empive 
district and contiguous territory of eastern Washing- 
ton, western Idaho ete. 

It is safe to say that the gain in the production of 
pine lumber has been almost wholly in the Inland Em- 
pire and tributary districts. At least the loss in the 
output of sugar pine would indicate such a conclusion 
when the reports from the Inland Empire district are 
taken into consideration. 

In respect to the eastern Washington-western Idaho 
field, attention is called to the figures compiled by the 
Secretary of the Inland Empire association which will be 
found in the editorial department of this issue. The 
figures indicated therein and private advices of an au- 
tllentie nature show that in the district in question there 
has been a heavy increase in the production during the 
year, most of which has found a ready market in the 
territory dependent upon the manufacturers in that dis- 
triet for their supply. 

With respect to the figures printed in this issue, 
some difficulty has been experienced in securing reports 
from a number of mills in the different sections of the 
coast. Some mills known to be in operation are not 
represented in this list and there are no means at hand 
by which a safe estimate can be made. In addition 
to these there are a number of new mills that have 
gone into operation in the last few months of which no 
record could be secured. 

Reports showing the output of fir in Washington in- 

dieate the largest gain of any one wood on the coast 
which is about in line with the total gain for the entire 
Pacific coast district, so that increases of redwood and 
pine output about make up the loss in Oregon and other 
losses. Oregon’s loss was due in a large measure to 
inability to secure logs sufficient to enable the mills to 
operate. 
_ With respect to the production by states the follow- 
ing table shows the cut of 1903 compared with that of 
1902 and will prove of especial interest at this time. 
The figures given embrace the output of all kinds of 
lumber produced in the different states. 


. 1902. 1903. Increase. 
California ..... 829,792,000 1,101,980,000 272,188,000 
IOGEN an cues 99,147,000 66,585,000 * 32,562,000 
CTECROIP 6 4% cer. 915,948,000 671,206,000 *244,742,000 
Washington ....1,886,087,000 2.186.542.000 320 455,000 
Montane’ .5..00 184,390,000 266,358,000 81,968,000 

*Decrease. 


Shingle Cut and Stock. 

With respect to the shingle production there is 
shown an inereased output in the two important 
shingle producing states—Washington and California. 
In the latter the output for 1903 is practically twice 
as heavy as in 1902, when the total product, accord- 
ing to the reports furnished this office, was 554,949,- 
900, while for 1903 the returns indicate a cut of 1,063,- 
910,000, a gain of 508,961,000 pieces. 

In Washington the output has been increased, though 
the percentage of increase of course is not so heavy. 
The shingle cut in Washington in 1902 was 5,681,241,- 
00, against a total for 1903. of 6,013,993,000, a gain of 
332,752,000 pieces. 

It would seem, however, that there was a much bet- 
ter market for coast shingles in 1903 than in 1902 if 
the stocks on hand are a safe indication. The stock 
remaining in the hands of the producers at the end of 
1902 amounted to 363,801,000, against a total of 258.- 
661,000 in 1903, and this notwithstanding a gain of 








841,713,000 in the production during the year, showing 
that the market absorbed about 850,000,000 more 
shingles in 1903 than in 1902. 

With the recent consolidation of interests among the 
shingle manufacturers on the coast there should be a 
much improved condition in this department of the 
coast lumber production during 1904. These organiza- 
tions have reached a working basis and the good effect 
of their endeavors should be seen. 


Development on the Pacific Coast. 

Contrary to the usual method of development in a 
lumber producing field, the Pacific coast manufacturers 
for many years have had an outlet for their product 
which very few other sections have had, viz. a for- 
eign demand. Ordinarily a lumber business develops 
first in supplying the local consumption, secondly by 
shipments to domestic sections where the lumber comes 
into competition with other lumber and for which a 
market is secured by reason of the increased cost cf 
other kinds of lumber formerly in use. A factor in 
coast. lumber shipments was the exports to foreign 
countries where the higher class product has met with 
a demand at good prices. 

In looking over the situation on the coast, however, 
it will be of interest to note that the foreign demand 
constituted one of the earliest avenues through which 
the lumber was marketed. For some time the local 
consumption and the product supplied other sections 
were about on a parity, but lately the local demand 
has increased at a rapid rate and the past year the 
manufacturers have been able to place large quantities 
of stock in the immediate vicinity in which it was 
manufactured. 

Throughout the western coast of Washington and 
along all of the railway lines that penetrate the inte- 
rior of that state, as well as those traversing Oregon, 
there has been a steady and continuous development 
of local industries and native resources that has called 
for an immense amount of lumber. 

In addition to this there has been a steady increase in 
the volume of lumber moving east over the various trans- 
continental lines, some of which has gone from one sea- 
board to the other. The principal eastern market, how- 
ever, is found in Montana, North and South Dakota, 
Minnesota and parts of Nebraska and Wyoming. This 
applies especially to the fir and spruce of Oregon and 
Washington. 

The great development and settlement of southern 
California is calling for immense quantities of lumber 
which are furnished in part by all manufacturers on 
the coast. There are few instances in the history of 
this country where a growth in population and resources 
have been made on lines parallel with those now in prog- 
ress in the southern California field. 

The output of cedar for the year amounted to only 
146,708,000 feet, showing a loss of 87,821,000 feet as 
compared with the report for 1902. Cedar is marketed 
all over this country. Much of the cedar timbes of 
Washington—which is really the home of the rel 
cedar of the coast—and northern Oregon has been cut 
up by the greedy shingle manufacturers, who have put 
their wares on an already overcrowded market. This 
timber is found mixed with the fir and spruce, and in 
logging operations it has been found necessary to cut 
the cedar when the other trees are removed, and while 
cedar logs today bring the highest prices paid for any 
kind of logs on the coast there has been a considerable 
loss on account of the necessity of putting such timber 
on the market, whether there was an active demand for 
it or not. On account of the light weight of the cedar 
lumber it has been found possible to market it in al- 
most any part of the country and it is coming largely 
into use now for porch columns and other outside work 
where the wood is exposed to the weather. 

Fir. 

Fir is the great, all around timber of Washington 
and Oregon and the great structural timber of the 
world. During the last year or so manufacturers have 
turned their attention to making doors and other 
classes of high grade mill work, and it may be on that 
account that a large quantity of the fir manufactured 
on the coast has not been figured in the report given 
in this paper. In such manner the large quantity of 
high grade lumber, that formerly came east to be cut 
up by the sash and door factories of the middle states, 
has been utilized at the point where it was produced, 
with the result that eastern shipments of this quality 
of lumber might show a decrease could accurate sta- 
tistics be obtained. The foreign fir movement for the 
year has been especially strong and there also has 
been an increase in the amount of fir or, as it is locally 
termed, Oregon pine, shipped to San Francisco and 
southern California. 

With respect to Washington, it is believed that the 
gain shown is about in line with the actual increase in 
production. Each year the requests sent out by this 
paper for information as to the eut and stock on hand, 
have been ignored for reasons best known to the mill 
owners. Some of these mills sell their product 
through brokers, and doubtless consider it immaterial 


whether they report or not, or it may be they have acted 
under instructions in refusing or neglecting to send 
the desired information. At any rate, for reasons good © 
and sufficient to themselves, they did not respond to the 
requests for such data. 

Spruce. 

In spruce, the great cutting up stock of Washington 
and Oregon, the returns show an output about equal 
to that of 1902, but in this stock, as with fir, much at- 
tention has been given to the manufacture of sash and 
doors, in addition to which large quantities have gone 
into the construction of fruit packages of all descrip- 
tions, so that unless the returns included the use ef 
such lumber—and there is no means of stating whether 
or not this was the case—the output was very much 
larger than that indicated in the total. 

Redwood. 

The increase shown in the output of redwood for the 
year will come as in the nature of a surprise to many 
who are rather intimately acquainted with the manu- 
facture of lumber from this timber. The total ship- 
ments from the coast redwood section, for the first 
time in its history, exceeded 300,000,000 feet, to which 
is to be added the local consumption, exceedingly 
heavy during the year. The remaining amount of red- 
wood produced was made by the manufacturers located 
in the sequoia gigantea regions of the Sierra Nevada 
mountains. 

It will be seen from the returns of the shingle output 
for California that the production has been almost 
doubled, which would indicate that the manufacturers 
of redwood shingles have been pushing their wares to 
good advantage during the past twelve months. 

The Pines. 

There has been a considerable increase in the output 
of miscellaneous pine woods, the merits of which are 
becoming more widely known from year to year. 

According to the replies of manufacturers of sugar 
pine, there was a considerable loss indicated in 1903 
as compared with that of 1902. As a matter of fact 
the cut of sugar pine depends largely upon conditions 
over which the manufacturers have no control. The 
sugar pine belt of the Sierra Nevada mountains, ex- 
tending from the central portion of Oregon, where 
only an occasional tree is to be found, to the southern 
extremity of that range, where it gives place to the 
white pine, varies greatly as to the amount of timber 
that can be secured from any given tract. In some 
places only 5 percent of sugar pine is obtained; on 
others it ranges as high as 70 percent, and it depends 
largely on what character of timber the manufacturer 
cuts during the course of the year as to the ouput of 
sugar pine for that year. 

Formerly sugar pine was the great wood upon which 
the fruit growers of California relied for material 
for their packages. Of late years, owing to the high 
price of sugar pine, other woods have been used, prin- 
cipally the spruce from Washington and Oregon, which 
on account of its odorless character has been well re- 
ceived. 

Miscellaneous Woods. 

A great variety of woods are included under the 
terms ‘‘Other Pine’’ and ‘‘Other Soft Woods.’’ The 
most important of these, without question, is the hem- 
lock of the coast, which is graduallly coming into use. 
Formerly no notice was taken of this wood. 

White fir is included under the above heads, al- 
though in Oregon little of this timber is manufactured 
except for local use. In northern California there 
is a white fir that is regarded as a valuable wood and 
is being manufactured to considerable extent. It is 
found mixed in with the sugar and white pine timber. 
In that section is also found to a limited extent what 
is termed white cedar, from which shingles, principally, 
are made. 

In Conclusion. 

Judging by the returns received which are illustrative 
of the output for the year, the LUMBERMAN is inclined 
to think there has been more smoke than fire in the re- 
peated charges of over production. A good increase is 
shown, but taking as a basis the figures given in this 
connection, it has been merely the natural increase in 
milling facilities necessary to care for an increased. 

In a number of instances the AMBRICAN LUMBERMAN 
is aware that after an investigation by capitalists and 
timber owners it was decided not to further increase 
the number of mills, as those in operation were deemed 
sufficient to care for the present trade. In one instance 
this decision was reached in the face of the necessity 
of marketing over a billion feet of fir and spruce tim- 
ber that had been damaged by fire. Of course this tim- 
ber would not have been cut and marketed in one year, 
but it would have to be cut and turned into lumber 
within two or three years at the latest. 

Judging from this and other evidences of the right 
sort of conservatism among the coast manufacturers it 
is believed that the lumber industry in the districts in 
question is being guided by wise heads who have an eye 
to the future as well as a view of present profits to be 
realized, 
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Report of Cut and Stocks by States, all Pacific Coast Woods—1903. _ 
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SUMMARY OF MILL PRODUCT AND STOCKS OF ALL PACIFIC COAST WOODS, 1903. 




























































































































































i | Hin az iT ~ Spruce. al: ~ Cedar. le Redwood. || Sugar Pine. Ih Other Pine. — ed Wa || Hardwoods. iL Shingles. ||Total Lumber Product. 
STATE Cut. | Stk. |] Cut. | Stk. || Cut. | Stk. |] Cut. | Stk. || Cut. | Stk. || Cut. | Stk. | . | Stk. || Cut. | Stk. |[ Cut. ] Stk. {[ 1908. | 1902. | 1901. 
California | 71,181] 14,843] | 29,802)" 5,938] 6,601] 1,873]|536,654) 99,487 ||109,279] 30,346] /350, 454) 52,381]] ......] 2... 9 3}} 1,063,910] 62,949]|1, 103,980) 829,792) 403,112 
Idaho ... 12,214] 4,681 SIG] i cnnine $24] 175|| ...020] sooeee |] 1,080] 50,571| 15,680]] 1,900] ......|| ....0.[ veeeee 10,497| 150/} 66,585| 99,147] 46,489 
regon '510,961| 60,512|| 44,574| 5,108/] 18,441] 652|| ...... 2,775 91,492 $2,440|| 1,350} 203] 1,613 5|} 36,455] 3,490|| 671, 206| 915,948] 571,525 
\Vashine (1782361 |152,765]|108,129) 13,295}}121,342| 11,819|] 0.2...) s.ceee |] cae : 172,164] 65,227|| 2,007] 183 Cee /6.013,993 192,072] |2,186, 542) 1,886,087| 1,260,373 
Montana 79 S00) 43, 250|| ...00. | RC: CER : pose 172, 858 101,420 13,700 8,700 Rae VT ogee 266,358] 184,390) 185,650 
STERN cwnacse ; BDI) ssnens es Pa | , I sees] ell "730, 20]... eoseeRliansetelieatuse — ‘i 780 a 624 
Totals 24,341||146,703| 14,519] |[536, 99, $87 113,084) 31 346/838, 269/267, 168 18, w5iI 9,0 | 2,16 i 8||7,124, $55: 258, 661] 4,295, 5,451 /3,9% 2,467,773 
Totals }242, 82 178,923] 26,611|]234,529] 19,620]|317, 568 40,286 150.914) 26,820) /716,622175,075|| 89,516/103,159]] 3,330] 155 |6,297,916)363,801|| »....+. RRR ape 
REDWOOD SHIPMENTS FOR TWELVE MONTHS, FROM MILLS OF HUMBOLDT, DEL NORTE AND MENDOCINO COUNTIES, CALIFORNIA. 
DESTINATION. : | January. | February.| March. | April. | May. | June. | July. | August. |September| October. |November. |December. | Total. 
lay of San Francisco 11,379,701] 13,674,840] 13,579, 649| 13,847,119 | 15,435,943 12,971,894] 14,131,364) 12,901,812| 15,687,891] 18,820,490] 15,339,350) 15,223 989] 178,008 O42 
southern California .......sse.0++ es 5,339,637 6,482,658 6,950,027 5,902,761 5,746,090 4,973,815 8,651,980 9,841,292 7,398,101 9,019,701 5,833,741 6,907,401 2, 047, 2 
Oregon and Washington 320,380] ...seceveee 261,665 _ 369 220,228 487,690} .cccccceeee 128,002] ..csecccees ‘ee eaeerine san ennesinen 2,139, 038 ae ete 72 
Mexico and Central America.. BHOEE accseseecss| Dp MRUEGEL <cnicsesesss 20,000; 1,290,054 236,132 30,648 71,381 135,832 999,020 164,601) 4,516,167 
BOUth:. AMOOTIOR cvsescnsccccennncs Shesieeebesh eeevenueasel <cerenes see] ceecesccece | seeceeevees 50,995 eee i<nesenenen pee eaewsah ssbscens peseacannen 458,094 
Hawaiian Islands. ...s0cscossecocssccssdeocseve 243,598 BIE EY cccasmeticsl! -ncbecmaeesad) concoenasten 907,513 677,292 79,725 STTBELI ..-ss0eseee 308,321 548,026] 4,104,457 
\ustralia and other Oriental Ports .......... ee ee 694,010 396,421 | °'1,761,117| 1,303,089} 3,225,471] 2,796,509] -2,696.417| 1,271,520] 3,847,234] 1,917,244] 28°753. 480 
\, S. Atlantic Ports, Eyrope and Africa 868,713 571,310 855,280] 1,123,635 | 1,295,537] _ aa | 1,119,943] 891, 923] "764,714 30,210] 1,127,713 937,157 586,135 3 
NAMING, scanecnscass.- ccadccntwncsaseaebatereeeonbueae ee | 22,083,459] 20,091,229] 23,822,095] 21,688,305| 24,478,915] 21,985, 50], 28,449,281] 26,969,961| 27,296,068] 29,286,753] 27,455,381] 27,837,456] 301,343,953 
REDWOOD SHIPMENTS FOR TEN YEARS FROM THE MILLS OF HUMBOLDT, DEL NORTE AND MENDOCINO COUNTIES, CALIFORNIA. 3 
DESTINATION. - ; | 1894, | 1895. | 1896. =| = 1897, =| —s:1898. =| = 1899. =| «= 1900. S| S190.) | S190, =} S908. 
BAY GL Bal MWARCIBOD: secnoxcaenssnsesecenscnasusenee : Neeacee 92,741,008 | 135,578,205 109,613,151] 132,579,056] 118,148,890] 141,465,146] 136,760,974] 142,289,078] 102,712,857] 173,003,042 
Southern California .....scececeeeeees ees 52,483,055] 64,014,248] 39,262,898] 49,361,591] 49,218,374] 50,810,140] 41,720,595) 62,573,820) 67,970,956] 82,047,240 
Oregon and Washington snbease : 909, 284 208,314 56,597 309,039) 2,444,283] 1,824,085 926,251) 1,999,229) 1,627,033) 3.875.372 
Mexico and Central America ..... 1,477,597| 1,530,740] 1,843,320) 1,639,463 501,913 895,738] 1,833,305] 2,638,847] 3,944,348] 4,516, 167 
Hawaiian Islands ............ss000 2,430,793] 3,499,948} 3,422,193} 3,347,759] 5,720,401] 8,211,591} 9,406,120] 9,473,923] 5,487,918] 4,104,457 
South America ........ceeceececeeees 662,277 | 74,983 496,452] 2,344,598] 1,553,700] 1,415,613} 1,079,035] 5,809,979] .........0. 458,091 
Australia and other Oriental Ports 1,950,025} 2,315,490] 5,568,278] 7,357,582] 4,998,683] 8,590,012] 13,196,980] 18,434,081] 17,023,997] 23,753,480 : 
Europe and Africa re ee 5,631,999} 6,656, is 6,285,256] 4,504,139] 1,077,766 910,495] 3,829,906] 9,586,135 q 
WIGLANG . ncanoxancavsaasenabsnwnakene | 157,544,080) 207,251,928] 165,894,888] 203, | 188, 871, 500| 217,706,464] 209,001,022| 244,386,075] 262,597,015] 301,343,953 
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| Fir. Tb “Spruce. _ ae __ Cedar. AL Redwood. || Sugar Pine. il Other Pine. ||Oth, Soft Wd|j ‘Hardwoods. | iy ~ Shing es. 
























MILL OWNER. Cut. 7 Stk | Cut. | stk M Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut, | Stk. |j Cut. | Stk. || Cut. 3 Stk. || Cut. | Stk. 
Aberdeen—Anderson & Middleton Lumber Co.. i Te 5 % —— — 
Aberdeen—American Mill Co......ssseeeee eeeeee 





Bryden & Leitch Lumber — 
- West & Slade Mill Co.......ccccevcveccccccvccccvcceseee 
on WURIBOTE  FEEOB: BE MSO vicina acnesscvseseesvecesinaaesonecens ‘ 
LAberGeen—Union Mill CO.csccsavescscccntsvsseiccsveciveneie 
Acme—Anderson-NelISon CO.  cccccccccccccccccccscccveccccs 
Adna—Adna Lumber C0.......cccsccccssvcssccccsccsecscece 
}-Anavortes—Burke & McLeans ........ccceccccccccocce 
Anacortes—Great Northern Lumber Co.........-...00 
-American Red Cedar Shingle Co0........ssecscccvcece 
Arlington—Arlington Shingle Co0.....ccccccesvcescevcecs 
Brown & ELurze COseccccccccovcsiccvccovecccesececcevens 

Lincoln Shingle. Co... .cccrsecccscorssscvcsecevesceveves 
\shford—Alex. Mesler & Son. (M. Meslers.).......... 
Astoin—Blue Mountain Lumber & Manufacturing Co.. 
Axford—Walker Bros. .....ccccccccvcecee 
ltaker—Baker River Lum 
liallard—Ballard Lumber 









































































































Cochran & Zook .......... ee a ees a EA, EN : 0 
«Ores. BRINGIO. DEN OO. .ccsnssecntsccnssemesetenenecswsccasebescsece ad aeeees | K f - i 5001 1.100 
King Mill Co. (Succeeded by Miller Shingle Co.).. See N ae ae 
-MeVay & Balcom umn SSO kenwesndunepiek Wao keoneeheeinnsieuees 
CS. SEs IRS LANGE S50 n.cesivanscnnsncersaxuchinebepiaadaesacesswes 
En BS. OVELtONn. seccccscscvecvcesies 
—Sobey Mfg. Co. (8 mills.) ......... 
sallard—Salmon Bay Shingle Mill Co.... 











































et Ee ae 
sary i—Kent Lumber Co........... 
man View—J. - SEE. vkcscatccsensesancc 
Belfast—Belfast Manufacturing Co.. 
Reifast—Butler: BOS, oo secasecccecncvesevesiccsecens 
Bellingham—E,. K. Wood Lumiber Co F 
Gertin—aroetts: Bnei io... COR. SerOtto.) “CRIED: MOVOE cic siccsweascewennscncd SRO ecw Codd eck cect MIEN iT on rcac Se Oe eck ce reall NE coc ee ee ee ee en 
- Miller River Shing gle CID ck pehsWdhntamibned hip eimlleesienCnaceinekecbieweia bea i caeces 
Big Lake—Day Lumber V6 Seniionicn Wee Nh Pa Dbbnneen Sees iwee~TeNesnicn ci 

















REN ERED SIG ii nkns cos eicteneeacd uoseh bakodeepesenceseee cove] coocee 
Rluff—L. M. Van Liew. iM. REE AE Ds a sccsasssrrecosecnesawes cs (amen 
BFR —CosOPSrakl VS: BRIN BIS: (lO. a iveciessasicanensspcisewswsuscesweecegelobasesicge | Ree | 
See GR eda ROR Big side ¥555eh ua Sec RRETERRDOYS bbEOSEENINGSEKEDREUNERE EARS 





John McMaster Shingle Co. (M. Kenmore.). ere Ere | 
leaus—Bamby Tianiber 6 BRINBIO Wises <ssess. s0ses.0000s6cciwsccserecss] auanes 
Pees RSID Saks) Kast neha si Rieamoaeieees SPN GnseSeNe Makes sents Gauscaiesaias I wapies 
<a PEORRPCR:  EAMIDED SOs iciccccnsscnccw dered peaskshs hubs nionnies ew ee Rene sae 
Bremerton—Port Orchard Lumber & Transportation Co.................00 
Bryant—Bryant Lumber & Shingle Mill Co.........ccccccscccsscvesccccccsece 1 amolea | 
OE AE) RARE Was si00sne seen Gackbsanccabecnsun cs ohbbeeheseseasarnetcbNianatoeel GekEee 
ns SPENT . chschtavenesonedersmnanecss TO eT Weer 
Buckeye-—-R. Beardsley .... ye eoaeaeonens 
Buckley—Doud Bros. k DOS s ccvkiselrves Seen eb ecree cnn ma pues edeniopedaaseanls 
a SOLA © hS 6 WK wy 5 Nh 405d oa eS NEN UN NO 6s ESE OSD RRwhES ESSN Rae eNed Meas 
SON SEMAMIOS. Ska oc kes okenee Kae ansinns Sakae Ra eRe ene h sede heeceney esses ceuaeeun 
Bucoda—Mutual Lumber Dinsicnndeb cca non Vanenaee ssi benanhansicavies beuweanehnDene 
Burlington—Allen Roray. RSID sevbncnncces nid cennnetpeciohen Seessehenek eheeee 
SC PRMPIEDE BONNE NON vacosawnent css Sibeccwssnene uae se awcuwsanes sons eesineenn | 
— Cleary Bros. (M. Belleville.) Lek Sekehhiedin eh eheSceeasesaunéiakeees 
Camden—Camden Mill Co. 
Carrollton—Pacific Lumber ic pRSoh bead dOrilnkobue aeaaaee IeSeNee teeea eee 
Castle Rock—John Robin & Son ante ebsieacauesenesiee Rat iebase acca Sera 
Catlin—Fidler ee ere eT een ie ee ee te ny Pr Re 
CAE. SE RE ORNONMIEED. 5saivinn ns ciewendsnicanscveswabnsesaicessesenbsicbicencen poet nepmer 
CEEATEOINS-—CEGRTROMS TAINED COs occ cisiswisss cine sivca vines ceseteensceecesmnnns 
Centralia—CHEnAUS River LUNeP CO siieecccses sscccvesseccecduscenecssccscecses 
— H. H. Martin Lumber Co......... puleeSeRadbenas.ce den esewbasewenerebenen | 
— Traughber & Blakeslee ........ Ke Pnantees Kes S gh asutévceuesneesese eee pwnbies 
vt ee ee TS 
— Centralia oe | ee 
Lumber Co 
pat a org Co. (M. 
& 



















































































J. Smith 
=—— Stolp £o BOT cccccwiceescs. 
— Wachter & Sons. 
‘le- Elum—W right Bros 





































« ‘lipper—Cl ippe r Shingle BU pcctn er condense ubecdeges ots gheaws che 
Colville—Wisner & Co. 6 ae 
Cosmopolis—Grays Harbor Commercial Co.............00.- 
oO ee 
Custer—Brown & Johnston 

—F. P. a & Son. : 






















n 
Dalene. & K. Mill i 
Dayton—W. C. W oodwar ra 
Deer Park—J P. Haul< 
— Pine Lumber Co............ 
— Standard Lumber Co...... 
Deming—Griffen Lumber § 
Doty—Doty Lumber 
Idryad—Chandler Bros. 
—Leudingham Bros, 
a Eee 
Edmonds—Brady Shingle 
a eer 
— Edmonds Cedar Shingle Co..............cceccecccceees 
— Western Shingle Co................ ee 5 fee 
Elma—Green Cedar Shingle Co............ ees ‘ Ree ie } z = "MA Cesc 
— Smith-Ray Shingle Co. (M. Rayville.) ........... ...| 30,000} 400 j cae “2° 500 
— Vance Lumber Co i 












































































(Continued. See next page.) 
Abbreviations: O—Other information. E—Estimated. + New mill. §Did not operate in 1902. *Distribution of mill cut between different woods is arbitrary. 
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! Report of Cut and Stocks by States, all Pacific Coast Woods—1903. 


Washington—Continued. 








ee —_ : | _‘*Fir. Il Spruce. Tb ~ Cedar. 7 mT Redwood. AL Sugar Pine. ll Other Pine. ||Oth.Soft Wd || Hardwoods 
____ MILL OWNER. : | Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stic. || Cut. | Stk. 
Snumciaw—White River Lumber Co.........cccccccccccccccccccccsccvcccsccecs | 11,000] 2,000|| 2, 350] ~300|| 1, 800| 500} | 
sik—Murphy & Bass Mill Co.........ccccccccecves 5,000] hes | 
SIk—Consolidated Lumber Co..............cceceeeeeees | peeled » anol 2 on pistes) buinhatents I seeeee 
- Washington Mill Co. (Mill also Haddock.) ..... porte siete . 
Sverett—C. A. Blackman & CO..cccccccccccccccccscess 
— Clark-Nickerson Lumber Co. ...ccccccccesccesccccees 
i i cicacsVcalenddancihn wade eeuaseneeadans 
<E N  OIBicicdavncdecsuecuocedscccsesnuscaenees 
=~ PORT y-BOROF LAMEBSP CO... cccccccscccccescsccscceces “a oa 0) | 1 | 
— Mann Shingle Co.............. ~ i 2 | aanaes seeeee| || 40,436 
—E. J. MeNeeley & Co oneeas ore ||. 7,000 
— Northern Lumber Co.. }}100,000 . 


-|| Shingles. 
|| Cut. | Stk. 


— 























































}| 35,000) ... 





—Sauk Lumber Co. (M. Darri i tadutucutaseuekoucns ¥ 4 | F barane <n see ‘| 41,000} 3,500 
<a WEGNER TUMNNOE Ooo ins cccinccciencssccccccaccccscenens F Sabha: eipeng! feb: ? - | 

BVOC TID BEET ice csccccccncccccccccsaccccsenscvcenes 
Fairhaven—Alaska Shingle Co. (M. Deming.).......... 
<e BOY ClN ccd dn dte sagehestdesinensccnvacencoares 
— Puget Bound Mil & Timber Co... ccccccccccscccnsesvescces 
Fairhaven—Valley Shingle MI ASAd Chae Ree E Gunde eckchtietiete 





ct Dh 


Ferndale—Nooksack River Mill Co.. 
oniGy, Ie URES cacccncsasevcccaas 
Florence—Manley & Church.. 
Fravel—Blanchard Shingle Co 
Fremont—Bryant Lumber & Shingle Co................ 

Friday Harbor—A. C. Brown & Son............ccceeeeees 
Fulton—Chas. Hopkins Mill Co.........c.ccccecccececeees 
4 SGAPMOTO—J. JOTECNBC 66 ce secscccscccescccccscccsecccscecss 
q Garner—TWink PAs LOGRING COccceccccccccccscccccece 
Gate City—H. J. Miller Lumber Co.................. 
Goldendale—Klickitat White Pine Co................. 
Gold ere OT TATUOE COi occ ca ceccccscsccccsenccce 


Haddock—Washington RINE Geiss Uvdainigardcnbdeckda keene dt auamhna cen enanan dae de 
BIRWUOM REI IOWOE LUDMINGE. COs ccccccciccvcccccccccvccccceccsccdcncceseccicce 
FIGvtlora—ENe Tree SRINSIE CO. .cccccccceccsscccecccouses 
Hartford—Hartford Shingle Co......cccccc ce cece eee eee 
ERMPUPOTG—-JORM TRGAMUM cocccccccccccccssccccccsscssce 
Ps UF Bes (EM vcixnadskceiscwecnsecesnciecctena 
I SE ices awgimadedaiauasubuscekcaudesucele 
q er ROE RO Cie icici cocccsuascsdsscasddestedecdssecsadsens 
4 CF PE MP I. ON icin ciecid ca dlc cacicnavedudeccsndesedcesedsascedesdeees 
SE Ak EOE Coane cata bandendhshcededxcdicnedwoss davegeasensdnonneues 
tee ie, CE SE OME cd cactncnkdeaetdedae Kein dusdds madecdacdwakesksecdeacbens 
Hoquiam—Hoquiam Lumber & Shingle Co.............ccccccecccececcucecccces 
I BN Gas ancscctdencntcncovsecstecdéducessidadsncgubetevacendes 
ER EE, Oss cnc ccducdéndcencésns cadabuxnducnsinesidumetanenededubabure 
ER aR Sete BOD Ci na cacinsvnceviawevarccancedseuanaseeaesscetes 
Inglewood—Lake Sammamish ..Shingle Co. (M. Sammamish.)............ 
Issaquah—Issaquah Mill Co. (M. Bush Siding.)............. ccc ceeeceecceeeee ! 
ek I CIE. ON oii ccc. cad cdsancwatacancusscdedeascnadeaseseuexaud of 
EE Ce WRENNER occ xe accede naseneccacnctucdnsnvcecnneessuiancdddéaiesceed 
Kent—Covington Lumber Co.................5. 
— Calhoun Kraus Mill Co. (M. Covington.)... iad 
= Bent Lumper Co. (iE. S180 BAINOSION.) uc oscc ccc cccccscvccceseiecececesscs 
ee IO ND CO iio akin cccccicccccccinccdncticédcccesescacucses 
—Metealf Shingle Co. (M. also Castle Rock.)....cccccelcccccvcccsccceccescece 
ioe: i) PN ac eal sd ouancKcdienenudiedes dus duevucnlednnweaaasudadwuakmandoeme 
— Washington Red yo PE MAI ais 620 nd ceddkadeunscpueddnucceccaceasunes 
I I doe cancanncétideccndéccnuncadkccaudetacenasanseucausensn 
Lawrence—Lawrence Shingie Dicdsdgddaasiltuddaledececeeusens eee 
SEAN RAUNT Olive csc cccnccedcccsccdccctoscecacusees 
SE A EME GE CO vinicbcenediinscadeasatcdacaddcciccsencseses 
Se Se) Ge ia tuiceddbaadasausqueeedyrcddchudnanncdeescdede 
EGRCG = . DMINNII Civ cnccccccdcnnecqnesdacceccocnccccens 
-+-Leavenworth—Lamb-Davis Lumber Co...............eeeee 
Little Falls—Bechtel-Bricker Lumber Co................0cceeeeees 
Little Rock—Allen.& Son Mill Co. (M. Beach.).............. 
ee I OMe cot eus sees ob wae nent deeteaudcnéccacnenienkuade 
Littell—Chehalis Lumber Co.. 
Lochsloy—Sullivan Bros. ..... 
Loon Lake—Lake Lumber Co. 
Re GU) EE ni daiccuedsee¥es HhabKunKencneddutduceescunananes 
Lyman—Lyman Lumber & Shingle Co0...........ccececccecescececees 
Machias—John Anderson & SOM... .cccccccccccsccccccccssccscccecees 
— Three Lakes Lumber Co. EE 
Maltby —-Gray LEMIRE CO. cccccessccccccccsesccccse 
Maple Falls—Caulkins & Gerdrum. 
Maple Falls—Maple Falls Shingle 
We Sinn cacccucacusctoqucweccsesonvcsntncdeccssceuese 
MEGRPRVINIS—SIOETINRION BRINGS. COs ccccccccvcccseccccccccccccesccscocs 
i EE : I Siena nen cid ednaed da ceddnecctecdcsaccccécccesenste a 
Se EL, EE. Sse abbadedekssccsaraceueccocnciredsesveseceesusesesreneins wea 400 
=o UE ek SUMED wedaic sec cidécknsdadiedcubcedvacsveneddudescnsecedaueds wa ecemed 
DEAT POVEIO GREER BETTE COs vc cccccccccccccccccccccescccccscesccscessccee are 
EE Ba, a ikd'c o's cade civcdseacsevendcnvducosencccatucerca “a 
McCormick—McCormick Lumber Co. .....ccccccececeeeececeeeeceececes cae anenes 
McMurray—Rainier Cedar Shingle _ pened steddadedseunieccosouscecvecae ida 
Milan—Spokane Lumber Co....... 
Monohan—Allen & Nelson Mill C 
MEGRFOR=—= AU, FROUMIGUISE ccc cccccccscccccccceccccosccscosceesses 
om IO, TD Ce sc.cis cesccccccdcvcccscstcccasctedsceecsestovecescoons 
Monroe—Stephens Bros., INC......cceccescccccccsccecscccccceccccececeses «e . 
Bite WORM, Wes TROGE, xc ccce dc ciiccscsenisdccccscosccacscocssansnceses eal ebcaes 
DEC. Wee TR WR GTRIREIS Cie cc cccivcccccceccceccvccccecccsecases anal néines 
— William & Henry. (M. MIItOWMN.).....ccccccccccscccccccccccces “ae 
PE He i IG wdc case cc kdccncndccticctccccovcscetcces +++] 1,400 
Myrtle—Eacret Bro. (M. Port Angeles.)......seccsecceeeceseees eee 200 
Milltown—Puget Sound Lumber Co0......ccccccseecceccecveceececees wal <daeee 
-+-Mukilteo—Mukilteo Mill biog 60 Pec ccceaceccosecconsccedccbsonacsoscese eel easese 
Napavine—Brown Bros. ... . 000 
— Hamilton Pitcher -; 9,000 
— George McCoy ............. «-| 6,000 
«+-| 8,000 
4,500) 
































































































1,500 


















— Somerville Bros, ........+-++++ 
— Williams Lumber Mfg. Co waa 
NOSTRAM FE, A. LGUGOTERIOs ccocsccccccccccccssccsccccvecsccccecess ccf coccee 
North Yakima—Cascade Lumber Co. “a 

+Oak Point—Northwest Door Co......cce.scsscccseccccccccccccscccssccess 
Oak Point—Dix & Stone. (Suc. by Oak Point Piling & Lbr. Co.)... 
Oakville—Frank Leisner. (Suc. by Murray Lumber Co.)........... 
CR TE, «Gi, TRIER Rocce cc cncicsccccccccccccceccnecscocsceseeses co} ccccice 
eh PE EE, COs nn cnaddsnnnnbahetsaduedncerscuewetatsansidanbennes | 19,589 
Orting—Stevenson Lumber & Shingle Co. 
Palouse—Potlach Lumber Co.....ccccccccccccccccccccccccevcccccccceccccccescccce] cocces 
Pe Ell—Pe Ell Saw Mill........cccccccccccccccceceeees seas -} 9,000 
PU PGE, Gi TEIBTE Giiic ccc ccccscccccsccccssassoccccoscs --| 5,461 
Port Blakely—Port Blakely Mill Co0...........cceceeeceteeeseereeeees .-|110,000 
Port Gamble—Puget Lumber CoO.........cccceccecceeeeeeeeeneeeeneees ++} 69,000 
Port Townsend—Starrett Estate C0.......cccceccceeecececeeeeeeeecee oe 400 
Ported, TE Wei acececcceccccvcecccccccccccanccsccesseseccscessoses ccc] cocces 
Port << gt Lumler Co. (Mill also Port Gamble.)..... ee 

Pratrigo=J, Mi. Hap tecscccccccccccccccscccccescscccccsccescecscsccescsoce os 
Premhem—-FTOStOR BEM Gicccccccsccccccccccccccescccccccccccosccescosece ce] ceccce 
Puyallup—F. W. Morse Manufacturing CO.........csceececeeeeeeeneese -+| 7,200 
FROME TIS Be eae cv cccvcccvccvcccccccscccccccvcessceccsessceses an enemas 
Redmond—Redmond Lumber a cnaecedgecansnns 5,500 
Republic—San Poil Lumber Co.. ‘ ‘ 


Robe—-Camyon Lumber Co......ccccccccccccccccccccceccccccesccvcscce wa 3, 
Rochester—Red Cedar Shingle Co 
“| Rockford—M. C. McMahon.........cccccccccccccccccccccccecsccecessvesecs oe 500 
e RYAN—WaMS EAMBSF CG. .ccccccccccccccccscccccsccsecccecevescevcceses oe 250 
q Sauk—Gullivan Shingle Co......ccccccccccscccccsccscccesccccccccccccoccesces oa daaaes 
SSnoqualmie—Tokul Lumber Co.......c..sccccccccccccccecccccsececceensseses --| 4,000 
Scotia—Graham Valley Lumber Co.........cseecsecceececcceccecsncsenens eel cecces 
Scotia—King Lumber Co......cccecscccceccccccccecccccccecessescsecscssseses od eectec 
Ht =GrORGMR BOG, cocccccccccecccccccccccecs cocccccccccccesccsccescoessosses aol accuse 
Seattle—Brace & Hergert Mill Co........cccccccccccccccccccccveccceccees e-| 9,492 
— Latona Mill Co. (M. tona.) 
— Moran Bros. Co.....ccsse0s 18,000 
sav ED RAM OND ci cuceccvansnweneeraccsienusedacduadee 21,273 
=~ Btetson & Post Mill Cou. ..cccccccccscccscccccccccccccscceccccescescceeses --| 15,480 
Seattle—Parker Cedar Lumber Manufacturing Co. (M. Ballard.)..........] se««.. 
Sedro Woolley—Frenzel Heininger Lumber Co.........ssceeeeececcceeeceeeeeee| sevens 




















seeeee 































































































(Continued. See next page.) . 
Abbreviations: O—Other information. E—Estimated. + New mill. §Did not eperate in 1903. *Distribution of mill cut between different woods is arbitrary. SL 
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AMERICAN LUMBERMAN. Janvary 23, 1904, 





_ Report of Cut and Stocks by States, all Pacific Coast Woods—1903. 











MILL OWNER. _ 


Sedro Woolley—Burns “Oe a 
—J. A. Childs & Co. (M. Lyma i 
— Sterling Mill Co. (M. Sterling.)... 
Shelton—Hunter-Eaton Co, 
Sherlock—A. L. Card.......0. 
Sherwood—Hyak Mill Co..... 
Silvana—Ballow Shingle Co 





SkamMokowa@—McDonald Bros, ceccccscscccccccscccccccsescccece 


SkyYKOMISh—JONR BIRIOMSY ovccccccncccscssccceccescecsncsoeses 
—< SIVKORIIN AMADOR W505 s'nsivnine c0nin00ssi005:06050s0080000600000% 
Snohomish —-PGESAM. TBR, WNC wccccsccscsccccvcccecvecccscvcces 
<> SEMMICMASLID. EEINEs. node ebecnonbehes 00ine0bssso%ssbasibwenceheenses ss 
== SNOROMINN TUBES TO .000.0500000 00090001005 0006000008 pebbenene 
-- Wood & Iverson, Inc. (M. French Sleigh.)............... 
South BenG—Cole Shingle Co...cccccocccccccccccsvscccesevccces 
— Silver Mill Co.......... 
— Simpson Lumber Co.. 

= WERDER BAlkl. A isvdovecascccvsncscesocvencccscceevepeenseeeoe'e 
South Bend—Kleeb Lumber Pebscsthnencscdpucsdncecsesvnncs 
Scuth Seattle—Newell Mill Manufacturing Co... 
Spokane—A, M. Fox Co 
— Holland-Horr Mill Co. 
— Knostman & Franke.. ae 
— MacGillis & Gibbs Lum Cc wie 
— Manning Shingle Mill......... SbARKMASAS ROURKE SOASERERCNEX 
<= SRE, WG. IE, ROEM SD ve nenn sss cscicessacanbevesesiee acs 
— Phelps & Wadsworth (Springdale).........cesccssssesseees 
=< Baw BALE PROSMIE. «000000.00000000000800000600s0r0000000 saeeens 
— J. F. Sexton & Co. (Three mills.).........c.see0e pannewes = 
— Washington Mill Co. (M. Westbranch.).......sccccceseres 


— Washington Mill Co, (BM. Blk.)...cccccccccccccccccccsccccccccccvecsccces sional 
SPOKANC—Star BRINGS COsscccoosceoscversescoccsvececcsvesscces 
Spokane—Wm, Musser Lumber & ~aamnemintied Pisseccs 


Springdale—Springdale Lumber Mill.......cccccccccsccseceers 


Stanwood—F, H. Benedict..........ssseees eaenn anes ebosnesescosseeeicns, 
wat COOLED Di, A cnnavccspnedsdsescecsseosensasenbsbessepesbases nd 


Startup—Wallace Lumber & Manufacturing Co............ 
Nip eel may op Lumber C 
-+- —Skamania Lumber Co, ..... 
Str: andell—A, Strandell .......... 
Sultan—Caithness-Dukelow Co. 
Sultan—Meuret Shingle Co....... 
Sumas—Ross & Widdes.. 
Summit—Craft & Son. 
— Hamilton & Lee. (S 
BS Be i PORE. bv k des nvcccvsennsccsss0xese0085 
-+Snohomish—Thomas Irvine Lumber Co...-+-....sccsesseees 
S— Anns & Patton ..ceceoee 
‘Yacoma—Coenen-Mentzer Lumber wie sued cess csencesecs eevccee 

















































i 
_ | Cut. 








— Derichson & CoOvecsccccseccecceess & RARE RE ELS ON 





— Far West Lumber Co0...ccccccccccccsccccccccssccvcccccescccs 


aD I RUD sc inacbennbssesneesascchasevaebassebbedbeuniepeescan cence 






<= RMUORO, GME TOD ss niinnns000000n5s0kschsbsiceseoriendecescon 
— Lea Lumber Co. (M. Everett.).. jncececiunwenieeewe 


<= BEC PN MEI Ens pins oan5ines cnn scu0b0sen sant eebsnssdsenneess en cassenee 






— Ohop Lumber Co. (M, Ohop.). er er er 
== EE SOD. MODs acnchonaseennbessesécicnbbebvesearesesewese 
— Puget Sound Lumber Co.......ccccveeseccccccecvcccsecencess 
— Reed & Andrews. (M. WAter.)......cccececeessccvceccecees 
— Rist Lumber Co...... 91h 9s 0 b000d\e-00050900ses se eeieeesensecve 
-— St. Pawmk & Tem. TAMBSE Co.cc cnn ccc evsscscccsecsesncsoe 
— A. C. Shaw Lumber Co. (M. Norwalk.).....s.cccsssccses 
— Tacoma Mill Co.ecccccccccccccccccve Ae RaadabadiGerbhoerenesane 
— Union Lumber Co. (M. Lacey.). ésieeeeennenas 
— Washington Lumber Co.ecccccoccccccccccccnccccscccececece 
— West Coast Lumber Co 
— Wheeler-Osgood Co. (M 
Tacoma—John Donahue ....... Te rr eee 






Tacoma—Lea Lumber Co. (M. Tumwater and NIGERERE Ds soc naxcceecneccdes, 


Tenino—Blaumauer Lumber Co..ccccceccccscceceseccececcecees 
— Mentzer — cdcccccecereecceceeccecseeeeceneserecncecucceeee 
one, Bros. PITTTITITT TITTLE 






Tarboo—Tarboo Shingle “ve gpbeeesnnedebenbesnsinescosecnnecnee’ 
Thorp—S. F. BIMSOM....cccccecccescsssessecccccees RE enero 
Tode Lake—Jerns & Co. 
Trafton—Cooper & =. epeueconceccsesevecsssscesescesseseees 
TraftoOn—Fl0yd D, SPraGue....ccccccccccccccccscececccsccsccese 
Tumwater—R. C. Smith. art Black BIBKO) ssivvcainscassecae 
Vancouver—Columbia River Lumber Co.......sesseeeseereeee 
Valley—Valley Lumber Co....ssseessecees 
Van Horn—Hartman Bros.. 
Vanzandt—R. Heaton .. 
Whatcom—Badger Shingle Co 
— Bellingham Bay Imp. Co 
— Bolcom-Vanderhoff Co. (¢ 
— Crawford Lumber Co. 
-— D. H. De Can....... eee 


— Miller Bros, ....ee. 
— Morrison Mill Co. ecccccccccccccces 
— Nether, Ross Co., Inc.. pabckemnn 
— Standard Manufacturing <a 

— Whatcom Falls Mill C0....cscscsssccsseceecsseeeees 
— Whatcom County Shingle tcl 
— Winner Shingle Co. 


M. 
Ww a Shingle yc nteartrsnerta Ds acne bavchewnsn ata hb veeea eens 


Whatcom—N. JernS ..cocccccccccccsccccccccccccccvccceccsssccces 
Whatcom—Silver Beach Shingle Co. 
— Upright Shingle Co0.....cccssccsccsccssccssccccsccccscsceseres 
Wickersham—D. J. Reichert Lumber & Shingle Co. 
Wickersham—Wickersham Shingle Co 
Winlock—Vaness & Bro..ccccccccscscccecsceceees 

Woodinville—Grace Mill Co. _™, OED ok asnecsennsyscsesis 


Total 1903 .. 
Total 1902 ... 











MILL OWNER. ; 
Acme—Sinslaw Lumber Co..... ceccccccccccccscccccccccccececcs 
— M. E. Saubert & CO..cccccecsccevcececereceseee 
Alsea—Ruble Bros. cscccssecccseccccccccccccccseceseces 
Arago—F. Muetzel & — 
Astoria—Astoria Box Co.. 





—Clatsop Mill Co....... SG RRR GU RSS NSODSeuR Ebb ceys ees sh:> 
— Tongue Point Lumber Co..ccssssseeeeeeeceeees Pe Oey 
— Universal Sash & Door Co..... connesecsevcesscoccceseccnce 
Baker City—Oregon Lumber C0...ccsssseeeseeeeeseeeerersees 
— Service Wright Lumber ct ‘aL “MeEwen.) eusaeeeoee 






Bacona—Peter Hoffman .... 
Beaverton—F. W. Livermore ... 






Beech Creek—Harry Halstead .........++- SiaubuGencankwpbcsicn 
Berlin—Gilbert Bros, cecceccccccscscesccssccsccccnsessssssescess 
Blackley—Horton Bros. Lumber Co. (M Lake Creek.).... 
Pridal Veil—Bridal Vell Lumber Co......cccccececscereeeees 


Prownsville—H. B. Moyer. (M. Holley 
Burns—Burns Milling Co...cccscccscccceces 
Burns—Harney Valley Lumber Co os02eecseseees ° 
Canyon City—O. Gurmsey cseccecccesceeseccenes cpekebereee 

Cascade Locks—Wind River Lumber Co... Shpveecensssvcoreces 
Clatskanie—Tichenor Mill Co......ceescecceeeeees sovasucsierss 
— West Oregon Lumber Co..........sseeee sannnee ae 
Corbin—Pacific Coast Lumber Co...... pSvShessoreessneseecuces 
Corvallis—Corvallis Mill Co..........0. jebenbtavesssiben senses 
Cottage Grove—Pacific Timber Co.....cscccceceseceescenseeees 
— Wheeler & Owens ° 
Crabtree—Star Mill & “Flume “Co... Seabee eeabicesenesaneee 
Crow—Lewis M. Haselton ........ 
Dalles—Hanson & Thompson eee 
— W. W. Johnson Lumber Co.. 























Washington—Continued. 
Fir. | 


| Stk. | 


























iz _ Spruce. || Cedar. || Redwood. || Sugar Pine. Al Other Pine. ||Oth.Soft Wd || Hardwoods. IL Shingles. 


| Cut. | Stk. |] Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. |] Cut. | Stk. 
2,000 
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RG aE: « 3,000] 2,000 



























































































2261| 152,765. 
042|127,657]|145,607] 21,520 


















Cea "172,164, 65,227)| 2, 
0 cess (|134,618) 3 3 





6013993 192,072 




















108,129| 13,295 | pa “3A 


11,819}| .. 
178,260 | *910451| 

















681241 |339.633 





OREGON. 











| Spruce. || Cedar. || Redwood. || Sugar | Pine. {| “Other Pine. ||Oth.Soft Wd|| Hardwoods.|| Shingles. 


























Detroit—Hoover Bros. ........+ 
— W. FJ. BMIth cccccccccssee sonences PPPTTTTTTT TTT TTT coccccccccce eccccccccccccce 
si Abbreviations: O—Other information. 














| Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | - | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 

































































(Continued. See next page.) 
E—Estimated. + New mill. §Did not operate in 1903. *Distribution of mill cut between different wouds is arbitrary. r) 


















































































































Jantany 23, 1904. AMERICAN LUMBERMAN. $i 
Report of ‘Cut and: Stocks by States, all Pacific Coast Woods—1903. 














cndine~Cannies: 





MILL OWNER. | Cut. | Stk. || Cut. | Stk. jj Cut. | Stk. || Cut. | Stk. |j Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. Al ‘Cut. | Stk. 
Sy ee ee De re ooeuah ua - Sete pS. 
‘ Dorena—Dorena Lumber Co........c.ccceceeeseeeeeeeeees i 

Elgin—Elgin Lumber Co 
Elgin—Galloway Bros. .. 
Bimira—J. W. Walters & SOM....cccccccccccccscccccscccccccccccccsccccccccccese 
BUGORO ECORI IRONNS «RAMDGE Cie cicccccsicscciccccvccssccccswsccecccccessucecs 
IN ET GO, cece cecdcccecersicntcncusiccctevcscuscscceusccacecs 
TEE CE OAC EM Ciiisn cicks cccciccccscsecncctsccscccccvecses | 
Falls City—Coast Range Lumbering Co., IMC..........sccccccscecececeeceeees 
VISERWE—D. We. EGCG ce cccccecccccccccccccccccccecccccecsccccccccesesecesces 
WPIGROMOO TP TOROS. TAMMIE COicsecccssccsscccccccecccncsscccdvccetdcccncssceceas 
ES en a iid iaadoe udaeeeedncdatanisutaddeded saauewaen 
Fossel—Battle Creek Saw Bill Co.....ccccccccccccccccccccsccccccscccseccccccce 
Gardiner—Gardiner Mill Co........ceeeeceeeeeeee a 
Garfleld—Linn Bros. ........++++ 
q Goldson—G. W. Wright & Som............cccccseseecees 
Grants Pass—Walter, Pracht & Schmitt. 
CORE. ae MIE ec ccaccucccucciaavausguadences eeadinaddadsacebeacess 
— Williams Bros. & Kendall...............00 SOdRENecled ceREKRRe ee Saddewseeadacs 
Heareee =O), "FH. BERRmOm. CE. TMMBIOUR Jc dc ceccccccccccccccccdesccsdssesecas 
Hardman—W. L. Mallony.........ccescecece Ceteccerceccconeccesceccececcccccses 
REGRET GOD Fe. BERND iia gv ccciciccccccceccseventedecsedetdeccdastescce 
Seana UENO RUIN Olas bc ccccicducsusenviecadnsseudadcvasdeccisceseanes 
Pes, We BOE deca skta vacncansccnccccnancdddencsesccescetcscceccssecssses 
Huntington—Oregon Commercial Co. (M. Pleasant Valley.)........... aie 
Inglis—Mount Hood Lumber Co..........c..cceseeese 
Jacksonville—Jackson County Lumber Co. sale 
Se Fe in ok vic caitiesecnscteccccccccesscctcsscewusdeedccccsccacs 
es We CR IONIIEE 5 ok acbn cwudcn deuevunnennananuetedsedsceucaiaauecnddedeuceue 
Beeese Pele—O, GB. & WT. GB. Mee iscccenccccccsscccccccsececccosecccesceess 
es Ot i adseddn dca cccudeddidannednastdanguceddendededdcdaddadanans 
EADAMONMHCMITE Ge EM YORic ccccccccccccccccnccceccccccccscccccccessecscescececes 
=e Fo Te Wei ccccccencccvaccscsccenccsscccececuscecncesecescencescccceseccuncecees 
AARON RN GE” REE ad's ccav dslneeccndedd cacneeue see deddeduddncceceasnctecededeenus 
EA VRE CRIS EMD Civics vecccccnsicccnccccscccussccccuccteces 
‘ ee, CUNO cnccncsadwas toknsbedcnanedsncnaResencadsdundvaeceucens 
3 Marshfield—Dean Lumber Co. (M. Bay City.).....cccccccccsccccvccscccccccccs 
MEOREORG ©, GOR BIIIR i o o ccciccnccvccceccncdeceuaceseccdcctddccedccccacccesccsacs 
—tlowa Lumber & Box Co, (M. Jacksonville). 
Medical Springs—Wright & Jameson.. oe 
te, GI BME  CGiviccccccccceccivsccccsccacsddatscdccndéssnésievtiasne 
ENT, GO Ti co cic ccndendwocccencuccccdencendapeusadssdccoceuccosncees 
TRU TN icc dckccdwsdacduscnducsdeccsdcdadcuentsuacsducedcitcccedunncecs 
<= TOMER: Wie EMPievcdcccccdccccnscccsnsusaceducnsactdcadedsstesanctéctesccuscsuces 
Dik Me, PEN nsdesnvedscetacdsasecesecedwadadescne Seceescccccceccovesecsccccce 
Mount Angel—William Mortenson....... eocccces SdGdSeesececncedscccccescsoece 
SECU RUNNER GR QED nnicdccncduccaccedsceqneccatnncdcdawscaccceesesies 
Newberg—Charles K. Spaulding reuse Cn cattcnnnssconacsdecdscusodeacedcae 
Nicolai—Moenominee Lumber Co...ccccccccccccccccccccccccsccccccsccccsescccecs 
North Bend—Simpson Lumber ” eoccce aedecencdesudesedseedaeddendadecshaseus | 
Ce Cr, I, BI iccccnnccavscccccdvencavaunce 
Paisley—Chewancan Lumber Co. “(M. Summer La 
Parkersburg—Coquille Mill & Tug Co............ aia 
Pedee—Pedee Lumber Co.........cccceccses PTTTTTT IT TTT TTT TTT Te 
POPry—Grande Bonds LUMP COs ccsvcccccvcccccosccscsccccscccccssscsccscoes 
PORN GE ia vcd icccceccdccctcccccevessacecsstscocscsconsysceceses 
PRERIENR aH F. Tn, TEGO ccccccccncccccncccccccccvccsccscvcscccocevecseccecesesecs 
Pleasant Valley—J. H. Cullan.. PUsddERGKc BERNE O Ne naRdeCeneteesereeesaescuanREeces 
CORRE SU Me Or ER Ci vaceccndtnsncacetaccenesvsvendascadeddavececece 
POCEIRG—ERMOR, FOCI B Coen ceccccccescdccceveccccecsccsavcccssccecoseccces 
POPC FOSS TAGE COrccccccccncccccccseccevccscescasesccecccecnccecccccess 
POG. We, Oe Oia icrasvcccacedcncedascuncescndcdcccscnnnecaussseess 
Prairie City—Kenworthy Bros. (M. also Dixie Meadows.) oe 
Prinville—Hawkins Bros. .....cccscccccccccece 
Rainier—Rainier Mill & Lumber Co.. 


: AS OP 5 ies |__Fir.__||_Spruce. jj __Cedar. _||_ Redwood. || Sugar Pine.|| Other Pine. ||Oth.Soft Wd|| Hardwoods.|| Shingles. 
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Scott's Bes Ce, Bs «© GE, RG akin cccnccdsiccciccccccccccceccccese 
I I I (Dis cc cancncdcacdedacébecdscenacessesedacccet 
SII, cc nciccceccccscoctccccseccccenesecsccscescevecesess 
Silverton—Schiedler G THArtMan ....ccccccccccccccccccccvccccccsccccccccccsccece 
Sodaville—W. A. Spencer......ccccccccccscccccees ecvccecece 
§St. Johns—George W. Cone Lumber CGivicisicacccesnavecasses 
Stayton—Lse Brown B BoNSecccccccccscscccsccccccececscoccccerceccccevcsescvces 
Summerville—McKinnis Bros. : 
— Summerville Lumber Co.........scseseeeeeece . 
Sumpter—Sumpter Lumber = pcduis Ge UdcdsadeedSUUaneesGenbeanccesusaetedenusse 
Tanks—Fletcher ..........eeseeee 
Toledo—Toledo Saw Mill 
Trineville—W. H. Birdsong. (M. Mill Creek.) ...ccccccccccccccccscccccccecces 
‘Tualatin—George Saur ........ Uadsadvendencsasdudkaddedeucdsascescuscadecesuannedd 
Tualatin—Tualatin Mill Co.. 
Union—B, O. Zeek .....c..eeee 
— VOR Elurter & -MesSeN Gere ccccsscccccsccsscecoccccccsccccsccscscccsscccscccece 
Se Cees AL MRI cle cin t's Sc dcnwasnsddcawcaedccddncaconrentcdccancesuas 
II SE Scns bscetines dens acusennsiaddoedsseuasdacncucacdadeacaceunes 
Wilderville—Conger Bros. 
Wilhoit—E. E. Rich & So 
Warren—A. H. Tarbell .. ions ° “a 
Westport—Blinn-Wado Mill. ude teasdatsied ceennwenedaain 
Total 1908 ...ccccce Coccrccccsccescoccccecccccsececcccce ,961| 60,5 | & 474 5,108]} ~ 18,441) 
, Se ee - 1724, 985} | 55. a 17,318] _ _1.42al{ 51,22 











































































1,000) | 


75 36,455] 3,490 
452| 11,515} 7’ 004 


47, 004 120 








91, 492/ ert 1,350 
74,393] 23;271|| 2 2, 360] 





205 
16 





652]| .... a. 1,613 
eS 3019] 112 


51,221] 3,025|| 











CALIFORNIA. 


7 ae jj Spruce. {| Cedar. || Redwood. || Sugar Pine.|| Other Pine. ||Oth.Soft Wd|| Hardwoods. || “Shingles. 


MILL OWNER. - | ‘Stk. . jj} Cut. | Stk. ic Cut. | Stk. || Cut. | Stk. || Cut. | Stk. - || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 
AGU ATE, TMMINOT GO. occ ccsccccccccccccccccscscedccsenscccosesces wae | | 25,000 7,500) | 3,500 | 
Algomah—Westover Lumber Co.. wea 5 i “a El desccal seonasll dncauehwndens \| 11,000 
-+-Arcata—Califormia Barrel C0......ccccoscocccccccccccceces Pr 1] waaade ] ssecce] cocece|| coccce| evccee|| covcee 
*Arcata—Humbolt Manufacturing Co..............65- adeans auadad 

—- Humbolt BEUMINE COccccccccccccccccccsccsccsccccese 
=— C, A, EEMNStrOmM...cccccccccccccccccccccccccccccocccecs 























































et CIM I Cah cccecccccccsccsccccccascncsecnccsce 
Bakersfleld—Union Shingle Co........scccecececeeeeeeeees 
Bella Vista—Terry Lumber Co 
‘¢ Berry Creek—J. A. Hutchison . 
: BiGDOPSENOWRST Fe AIR ccccceccccecccccncncccevccscccccsesceccs 





a Buntingville—J. E. ar an ddiaqccniduieuniacssetataedendte a OD séedcul cudece 

if Branscomb—A., Hann Co....sscececcsccscccecsceeccseeeseeeeecssecees eee } 

be Cantara-—-FF. HI. BArdahaw ..ccccccccccccccccccccccccccscccccccccccoce 

q Cammbria-=Ee Tn BRIO cccccccccteccccccccccncccescccceccccccesescosces 

@ Capitola—Loma Prieta Lumber CO........sseccseccscsececeeecseeessees 

a Caspar—Caspar Lumber Co....cccccccecccccccccscccccccccccceetesessseece 
Cassel—M. C. Dungan..... 
Cedarville—W. A. Salisbury . 

Z Clairville—Clairville Lumber . 

ms —Noe & Miller ...... eoecccccccocs 

— J. G, Totten & Co.......ceeeseeeee 

CaN, WU MINNIE Cio csicececcnccnsvancnacensetcedesncctuchucsesnaaes 

Clovis—Fresno Flume & Irrigation Co. . 








Colfax—Hipp & Co..........+++- 
Coulterville—-S. D. MHobson......... 
Crescent City—Hobbs, Wall & Co. 
Darrah—Clark Bros. ....--se+-seeee+ 
Dumamawip— Bares G GCammime Ce. ncccccccccccscccccccsccvccccscccccesesccccceese 
Duncans Mills—Duncans Mills Land & Lumber Co.. xd 
—cC. E. Fuller. (M. Markham.).... 
at ger ga Me, PE ccctcdcccccsvedecseseovccesacssess ad 
Elk—L, BN, I Oo icndbesccascduccunceuesseacacdecntesescecese 
ae Gap—Bierce & SmMa;rt..........cscccccccccccccrcccceccececcssecsseues 
=~ ROGER EMMBEP COrcccccccccccccccccccccsccccceccocccsessocccccsccssesecaceocese 
WR, BEUIE—G. TB, PRTC Roc icccccccccsccapcccsccsccccccvcsccceecescosescsosesses 
SN SEINE ~ <caccmincvcgguecevesesunquedassaeacdtuscensestnkescdcsecasnaans 
— Bayside Mil & & Lumber Co.. . 
=U, Wl, , SIMOMINEED ec cdaacccs tesncccccesecéccsadbavsdedaxceardaecevcescsecccqvess 
~~ TOMO Bh. CRIN ORiccccccesc cccvccccccescccessdessccoctsvccecDsccccesetenccctes aseuse PEL Fe 
= WAMU SUMUINEEE €8lG s soca scicacascansacecdvtksecagussdeqookscsevantestcadteats evece ° ode 
(Continued. See meat page.) 


Abbreviations: O—Other information. E—Estimated. + New mill. §Did not operate in 1903. *Distribution of mill cut between different woods Is arbitrary. 
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Report of Cut and Stocks by States, all Pacific Coast Woods—1903. 


California—Continued. 









| _Fir. || Spruce. || Cedar. || Redwood. || Sugar Pine. |/ Other Pine. ||Oth.Soft Wd || Hardwoods.|| Shingles. 
MILL OWNER. : | Cut. | Stk, || Cut. | Stk. |j Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. ls Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 
lhureka—Eureka Shingle & Lumber C t emeralds Pel eee Be sa See 51 ae 
Dy Be, BUGRIBAR go 6's. 55.0:0 019:0.0:000000.005 000000 9.0'6ias0eb v0.95 05 is: spb aeeis j 4 enn ieka: CVE: TIS | SERB NES 6 i ae ds a 35,000 
— Robert iy, SPORTS isis: 5sepesianiienteness 6 sien ‘ sees Tr PA 5 | ease SEEN | here ROBES ] ] | | 20,000] 


MEE: AP SE ROUN  ack cena ecekneus Sees >hbeseatubecabeoaciscaanaete Hh sas sodrs SAM: caraimyeB Rt sasasahscoees TU, ingot abdh Rie aac UE Se SE ea oa oer Toran ce eer | 

— Holmes-Eureka Lumber Co... | | i | { | 10,000) 
-Humbolt Redwood Shingle seees i mes wasmale eeowest | meena 
— McCormick-Hauptman Lumber M. X. | sade as | | as (ee, 
MO Me NOD iccwiceee chem tacbansm arr ~~ ] | | 
— Northern Redwood Lumber Co 
-Paciie Eaumber CO. ccsscescvees 
WY, Th. ARE. siciswesesascicess 
— Riverside Lumber Co............ 

— Vance Redwood Lumber Co, (M. § 
- Wendling Redwood Shingle Co 
falk—Elk River Mill & Lumber Co. (Elk River.)............ 
PIBMIDPOO—PEOWES BEGUN Dios cntnai.sinnisssasewre00se0edboues send eeesenasie Pee 0,00 

CMON FROMMER AES. ALD, oscein sine nshi0s 00 65ids sins cba on teins Ababee vieseaeuasaneis cokbedl Salento pene dellh sesh smeced } "5001 150 
f‘ern—Paul Guttmann ......... spy 
Yort Bragg—Alpine Lumber 
ort Bragg—Noyo Shingle Co... 
— Pudding Creek Lumber Co............. 
— Union Lumber C0..0.....csceceeece. 
Fortuna—Eel River Valley ae : eee semsadtticecesoat siaenscthl mcomares idl 

— Humboldt Milling Co........ beware | oe Scacant ie ees ee | ogi | 30,000} “aeee 
— Newell & McIntyre .............. deisene F boise eee Peery | | ere ee 19, 000| 1,246 
—G. W. Williams & Co. (M. Burnell Station.).........s.scseseceeeeeeeeee, Rr | ees saistaina ais = ae | Eee 28°00, ee 
— Freshwater Lumber Co............ vente sielaciet es ee Jeceee 15,000) ...... 
Freshwater—George Pinkerton  .............ccececceeceeeeeeees < < cieval ceoneetl @ SR Meee een 21,000 
Flume—Flume Creek Lumber Co..........ccccccsccccccccsccsens : 
Gazelle—George A. Pratt ......csesceceeceseeeee 
-—- Moffitt Creek Lumber Co. (M. Moffit Creek.)..........ssescosscesccvcces 
SR OE SENIOR. BOD bis bin nd.nn o5.05.502i 50s dAGiovb's0sNsi0 Sele knee Uurdweenlee 
Gleb Gio. TIBIP BMOGWOOd. Coie si sesviiwssnciscawicneessscaies suaewaraeeswiescie 
Glenbrook—W. P. Clandenin. (M. Cobb Mountain.).....................0008 
Gross Valley—King & Wolford. (M. Chalk Bluff.)....................c0eeee 
PSUR REED BROIL WODR: USD iene nincn0sseanearenmanadies@onsssndasaeceovdwaded 
BREE. SW 5 NO iv 0 os kas sii bncas dnwadwendnnwsisseweveas voeesuss 
emg: CRS ee AIPCOIE BIE son :0 os v:s-0incnaeunwnwrinecaisessines sarescweerese 
Hobarts Mills—Sierra Nevada Wood & I.uumber Co............eecc cece eee oveces ; 
Highland—Brooking Lumber & Box Co.......... 3 Abie laeis ie leivibten | BOLD kasoeel saowes 7,400 3500) 
*Ingenra—J. N. Durney Lumber Co............ asd SBME wb wrdh) AZOUOE edinwer INl oriekanl pecans ceconel seoess 
PEO SR, cgannkcdssadacseabnedwesud seuyscenerauce ae 2% H § - | Ae, Benne cso wares ae 
Janesville—W. E. Agee ... issvacnnnbees Sy 2% H f 2! : asshwell wasn 
Kentville—A. Brown C 
Korbel—Humboldt Lumber Mill Co... 
Korbel—Northern Redwood Lumber C 
La Moine—La Moine Lumber & Trading 
Loyalton—Horton Bros. Lumber Co................00.: 
BOND EIS (SOS pion xsedNb is eiwSaceNG SiR aueee es Nes bases en Senn sisi ae 
5 EE MEN «ADs kn cache seen Seniseeeedichs bane rcdedebevbaeeioehse eames eed MAAeeCeemanl omiaes ni gees 
Madera—Madera Sugar Pine C 7,595 5. | ae ets | 3 
*McCloud—Scott & Van Arsdale es 4,000) ... 
att ee ee ee Es is 
Mendocino—Mendocino Lumber 
Merrillville—R. W. Hurlbert ........... . ae 
Michigan Bluff—Sugar Pine Mill. PED ass cassune ee Pn ee ee 
Mohawk—Mohawk Lumber Co.......ccccccccsccscsceccseceeeees 
Mono Lake—Hammond Lumber Co... i 
eg Ae, OPMSURRNLL. . . ins se Snein wld AG wis Sie’ 6ins 6 w'nISKN 156 .0d,0 4s SEENON DOWNES 4S DAMN REDO SDS ORE 
Montague—Wetzel Lumber Co 
Navarro—California Redwood Lumber 
Pinogrande—El Dorado Lumber Co.. 
Pigteae—Ry BENS occas cnvcncenesceccecsoves 
Piatteville—El Dorado Lumber Co 
Pleasant Valley—G. V. Davenport 
eee. CRED” si Lesuicbienthsekos Seu aesaseane basal nnbneses sud seasuneeneenes 
Red Bluff—A. Eryebretsen. (M. 
Red Bluff—Sierra Lumber Co................ seeeeeees sees seeeees | 
Redwood City—Virginia Timber & Lumber Sen@aawees vr ee Go) eres | eee eee | 
Rohnerville—A, Masson & Rr eee ere | mean | 
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eabees 19,000] 2,000)} ...... 




























































































—Bender Mill & “Lumber Co. bs sentheli seeselll sheaael aueane 
—C. A. Hooper & Co. (M. 5 kc. inewnamiee Se | EP Ieee 
*Sanger—Sanger Lumber Co oe GOOG) ncivcies j 
ue Re ee: Re i es chix E 6 | ‘ecume 
Scotia—Pacific Lumber Co............... pesees — BEN) cvenend: oeen00 11 kvonsall memes GAUGE) TILGUES vccacel sscsnckl svacecl csoens 
Shingletown—Thatcher Lumber Diy esis ahin.aip sll awisaw iT, sacneed! pas oell «anaes Seaeuw 375 10 90 
So RS SNEED Sicn es onn kb onnonsneisarnnsnnssasensmuseesee seoneel weaves | Re : me 
Sisson—Wood & Sheldon’ Lumber BOMALAS, i 0.0:0560% 5600 
SISPrAVIRS=-VariOUs BIG i 6oiss kivicsicsicenssewescccencsse coves 
Sonora—Estate of S. S. 
-Standard Lumber Co 
Stewart’s Point—Richardson 
Susanville—Odett Bros. .............. 
§$Trinidid—Trinidad Manufacturing 
Truckee—Various mills .............seeee. skis ss ere | Pe 
— Estate of George Schaffer .......... ex ase oe 3,000] "7,500]| 
*— Truckee Lumber Co. .........-...0. Te secceees 50001: .6050 sii 
Tuolumne—West Side Lumber Co........ sees sovees 1648 1,500) 
Upper Lake—M. B. Elliott............... see's 460] 10) 
Upton—Shasta Box & Mercantile E 
Weed—Weed Lumber Co................ 
Westport—Pollard Lumber Co.. ‘s seen oe ie oe 
PGK ARO ROlte ERRDEE CDi vsccssesesasnsiacekonns$acbesteSieasne: aunkeoesbaenis 
DORR NOS: nccnccarcarcanssenncecneneWnnsedeccabusiscpuebaahesennsadeaneene ree 71,181| 14,843|| 29,802] 5,938) 
TAMARA D SOG). ceavcperancessckp i SWaseWes Eras anceeneedaiweaiensceebeoesenoeen eae 62,116] 18,411]| 15,429] 3,667] 


*Distribution of different woods between mill cut is arbitrary. 









































































































se] 1,000) 
| 30,346) |350,454] 52,381 
-14,805||225,907] 52,351 





1,873) |696, 6 si ; i109, 279 
2,550|{317,368| 40, "260 108,512 








|1063910) 62, _ 
3} 1554,949) 21,25 
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| 3,321 




















IDAHO. 


| Fir. [| Spruce. || Cedar. || Redwood. |/ Sugar Pine. || Other Pine. |/Oth.Soft Wa || Hardwoods.|| Shingles. 


























































































































MJL L OWNER. | Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. ot Stk. II Cut. a ‘Stk. nik Cut. | Stk. || | Cut. _[ Stk. |] Cut. | Stk. || Cut. | Stk. 
sonner’s Ferry—Bonner's Ferry | | oecces | 2,500] ne 
Ciark's BOR d.. Gi VOB vacvcccsccecontsvevvccecs see weal E SeeaKO a samen 200 
Clyde—L. Fredrickson ............. seas Sabie 100| . . Seae | 50 
Cottonwood—Webster & Wright ‘a 1 | | = sot) eneien : 

Coeur d’Alene—Coeur d’Alene Lumber Co -- |] 10,000] 

Gibbonsville—M. W. Fricdorff. (M. North Fork.).........sseeseeee ee . . eveeel| kecaunl ween 2,040 

PRIN ar, AOORENE: osu ccg ccnesiur pbessunccbserenveseeetoucne a vines 100 aeenah Weds ine Ses es || eek 5 

Harrison—Empire Mill —— aaa — ae i ReELEP RCSLT coated fomusos 2,000 

Harrison—Estate C. W. keen sornie a — ssusicedl, «asec 1,500 

— St. Joe Lumber Co........ aaa Ree ones ewes coe] secccs coe ccccce coool SHES Aw EL Abeba “ <Canbs 5,225 

EIOPO—210N0: AMNNDST CO onic cisccviesscescnccs veces alae ee eee | 5 | svecnclt Mtoe 

Juliaette—John Inthurm .............sseecceees LeStbeDernGreddeatersvne ovee} oe | | Spied ED. ¢eenen 

Kendrick—J. F. Brown............00: white (Maken RneRaneeOrnaNe cae 30 eanieae | Lécowall Kapwmed) s6na0se | WA ekan dal SaceKel samauelh cocnes 

Keuterville—John Horne .. ne _— Shhobeceeasenns ake = | stones SGoneel essuaie Seabee SaaKen 500 1O0]} w.000. 

— Herman J. Uhlenkott ........ oo gous Scene ewan Riaion re ee | Mery ares | aeepees: eer er. leet Emenee) | | Benne 

Kippen—E. Erickson .... Se ey ore er CaChalnusestess oeeie | Wataed) Shee ool Sss8ealh veapent acpeesll) aaaimell Soaneenn saunas 

TOE. Me EoD icceneteeses s00e0 snc ichacacunicnnees cae a Pt Wen | <SSbeeEl sdoninel Maneeeeh cecaaed vemane 600 a 

Laclede—Laclede Lumber Co.... sicine ar | peetGwld seseeel All asomesdl careenle eecmenl mesenth wena 100l| 225227 

Lago—Hillyard & Morehead (MSenexsaceeeeel MOU Ball caused eowesr ll cocesal cbucnell deeds scehestl acieasl 6sauun DEE setmaehh, Seas 

CAE BE I ca vknadepeticensnes ccasnnipenmateceseecesenass cose L ORORNEE Sebi esdll S0nseel Coe404 ssecicel| VESEEOEl Saseae) aneawetl oesoneh wenkan 1,600 SO ccicses 

—Veney Janne <. Mantireacturing: (50; <M, FCORAPICK.) «..<cgesesessccsceeed sanaeel ssasendl suaces] asasooll sccsacl beccact] scncacd gaenclth aseccell saucca 2,500 500 ae 

PSR SARNOED MAEIED ce cussnivccabnekssahoessacnebacsneesacepscsscwseenteseecd, MMO) URBMacccick wagnewtl <bincerilcocceil peek tcoe ele coeur eae 150 SON -ccenes 

Nora—Johnson Lumber Mill “Co. Sane LRG Rdwa ees EDET TREES COaCENESEEES CL ESUWUL  DUULL kessieed cevnes tl Saveen] Siepesnl] soxecsh evakaelll SeabaNh ecGeaelh aathaell Sekeeanl veeaes 

—= VOUMGPr BAW BT CO .ccccccccccsicesvicese Seenenseeen eh siviie oe | eee ee a ee Rs, “Se eet 1,5 700 

§Rathdrum—Fist Lake Lumber Co...... 6 ceo os | | | Gene es che eo] seenes {| 3,500] 

Soda Springs—Horsley & Co........... et ie Pogebe 0 ea: cn awash -<oenball oo ‘seusinatli Seinewe 

Springston—Springston Lumber Co.. Seg cay eS ae ees): ae eccece] « -|] ee Perens | RAPT eee Tt 3,000 

Sweet—H. A. Pugh & Co........ SSG RaDaRAE DE mR 4 raeuee 800 

ines ig | ee ER eee Sshaetewanncone siiaiaie 500 

Valley—Idaho Pine Lumber Co Ceesscecsdeseccvcosoesnc| SpUUp AOULE seosesh ccccce ll wevcsel sescestl vocsnel counsel] h wesesel cesene maseiete 

Viola—Manson & Miller....... Pee ccccccccceccsescercccceseeerscccccsccecscecss] BUU] cvcccel| coccce| covccel! scones! covcec| | seccce| cooecel| soccesd socccel| coves # 

ei SN Geshe sibu splossnas alu uaoebicsn chiens see caGa Mauka be kecboanGeen senaenwaed | MPMI CoRESnIN nembeniise con Ma cach eg ican eccennl = cote neta Leemnee aed basen ae 

Wincherter—tapioen mule Lamber & Manufacturing Co..:.......0+-s0s00.505e] ssbuan] sncses|] soneeel svessell oscccctpspcsestl eaacosl! covedell carsaslicocnne 1,136 #5 

BS PIDs Sem MRMIEE BOI 3.0 hecos oo ces cea Oe vec ean ee sah enelh woxigalican cel Poaew a icsceet 450 ee sal pe ce 
SID MOU. GeivizwAccane sk sivainees Seawas asesdeseacenesinree sebaes knawks a certeueen | 12,214] 4,681]| 24) 175 [ee 50,571 aa 971 150 
A eI EEE ER SNe ae ee |. | 16,149] 3,97511 2.995), Foo) % i | 58.004 Bag} ce | 11.399 130 








| Fir. {| Spruce. |j Cedar. || Redwood. || Sugar Pine.|| Other Pine. Oth.Soft Wd || Hardwoods.|| Shingles. 











_MILL OWNER. ee kN ke oe wast || Cut. | Stk. || Cut. | Stk. i Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 
Castleton—T. W. Branson caeene 5 ; ei ee a Wee 
Oakley—W. H. Stevens......... 
Tropic—George W. Johnson 





























_ Totals MOOR chee ec eens TIRE ee ee os | ; 
Abbreviations: O—Other information. ieee: + Nas mill, §Did not operate in 1903. *Distribution of mill cut between different woods is arbitrary. 
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Report of Cut and Stocks by States, all Pacific Coast Woods—1903. 


MONTANA. 


Spruce. “|| Cedar. 
|| Cut. | Stk. |j Cut. | Stk. 


ae 
| Cut. | Stk. 
12,000 15,000} 


|| Redwood. 
|| Cut. 


MILL OWNER. 
Blackfoot—Big Blackfoot Manufacturing C0......-..csseessseeeeeeeeeeeeeeees 
“Columbia Talls—Olson & Peterson ra 
— Nathaniel Scott 
P—Murray & CO....cececcccceereeseeeeeeeeseees 
«—Howell Bros. 
— State Lumber Co.....-ceeeeeceeeeseeecerereeeees 
Y—William Wallace ....secceseeseeeeeeeseeeeeeeen ences 
Fort Benton—T. C. Power & Bro. (M. seeieeeseic Panwa twednnd dakaetebeale 
Kalispell—Boorman Lumber Co.....+eeeeeeereeeeeece cece cer cte teen reer ee ceerees 
q—G. W. Huntley, Jr........ 
—Idaho Lumber Co.....+.++++++ 
-—Jessup-Smith Milling Co0.....seeeeeeeeeverees 
JY—Coram Lumber CoO....cseceeseeesereereees 
~ Northwestern Lumber CoOvecescccsececevers 
“—Redingschafter & Mauch ....cccceeseeeeres 
-—-Smith Valley Lumber Co. (M. Smith Valley 
--McC. Wininger. (M. Lakeview.) 
Kila—Enterprise Lumber Co. (M. 
Missoula—Missoula Lumber Co........-.+++ 
Somers—John O’Brien Lumber Co........ 
qWhitefish—Whitefish Lumber Co......... 

Totals 1993 
Totals 1902 
§Includes some fir an 








































79,800] 43,250) 
70} 6,994]| 


_Abbreviations: 


_O—Other 


information. KE—Estimated 4+—New mill. 


‘ Il Sugar Pine. Tl Other Pine. |/Oth. Soft Wa || Hardwoods. i] 
| Stk. || Cut. | Stk. || Cut. | ane. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 





wi] ceeeee me 


§—Did not saw in 1903. 


Shingles. 















98} 101, 420 


| 13,700] 8,700 
} $9,040) 37,890)] 


axieen 79, 600} 100, 608} 


1} 4,000] 2,000 


RETURNS FROM THE EASTERN HEMLOCK AND HARDWOOD FIELD. 


Report Includes Western New York, Pennsylvania, West Virginia, Kentucky and Indiana—Output for 1903 
and Stocks on Hand—Cut of Hemlock Shows a Loss and Stocks Lighter Than Last Year— 
Cut and Stocks of Hardwoods Below Last Year’s Figures—A General 
Review of the Field and Discussion of the Report. 








Lumber Statistics of Western New York, Pennsylvania, West Virginia, 
Kentucky and Indiana—1903. 


SUMMARY OF “MILL PRODUCT AND STOCKS on HAND FOR 1903. 





















































































































































































: Cut. | Stk. |] Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 
STATE. Hemlock. || Pine. ll Poplar. || Hardwood. || Shingles. 
POMNSYIVOMIE cc cccccevcccdcscccvcndecccecseccuscccccscesccesesseesuscasecece i ‘api EUTLOELSOS 51,029] 15,361 7,020 or 142,622] 37,567||113,141] 17, a 
Western New York ‘67, 347| 10,769 3,948] 2,023 107 18,443} 10,819 2,767 
WORE VER kik cc cnecivcseccsccsecesccisuadscucnsdocencnevatsouununaseunes | $2,285] 21,938]| 20,972] 5,396|| 78,943 24,435| 90,697] 26,834|| 10,378) 4 
ORRDE Weiivin dancunsccdecdaceccsdcatectocrtavncsscenscescusannseneniownns ||947,986| 201, 7011 | 75,949| 22,780|| 86,070 beget 251,762] 75,22 sllise 286] 17,876 
Totals 1902 Uwe balkewsan ductce xe saehwaleAueenesandaenhasideunewamigeekanaedad |1016888 226, 735 1] 83,459), 23,3831 78, 385 | 16,660 295,767 82, 233 134 969} i, 772 
WESTERN NEW YORK. 
MILL OWNER. || Hemlock. || Pine. {| Poplar. || Hardwood. || Shingles. 
{| Cut. | Stk. || Cut. | Stk. || Cut. | Stk. H Cut. | Stk. || Cut. | Stk. 
AlmonG—CHALICN FUGMGRTSY oi ccc cccccccccccsccccvcssecsescccesecesseccs || GH cccces 
AIDIROMTR, B, TCM AE Ro occ vcvicvccscsccccvcvsedcesesececcussecceocacecsss | 198 
PTA ESIIOE, TIT. pic cikcccccctincectececnuccnunccscsensecdeusccsausace | 100 
Bainbridge—George Le Lyon & Smee ccceccccccccsccccccccccccccescecess | 10 
Bennettsville—A. D.  WiIMmle......vcccccccccccccosvcssesvecccecsesceseecese 30 
Binghamton—James B. Weed & CO........ccsccccsccsscccsccccsccesees } 18,205 
CGC RIE I, ag cacncccnicnncetcoaduscscenseanctsneqessecneseuee l| 15 
§Broken Straw—C. T. Barker............. sésdiaedasshl ohees 
Brookton—D. M. White......... ; 150} 
Canaseraga—Laycock Lumber 460} 
Cattaraugus—A. J. Champlin............... 10,000} 
Ce ey Ce San isiccasdunccccavcccduncdectvadecdusencouadies | 50} 
Comewanao Valleg—C. BEIGscier G Seti ccicccs cccccccvcsccccecsosccsses 300} 
Coventryville—P. H. Parker............c0.c0e0e see] 500} 
Cupar BE, PF. Bpleer BH BoM sc vccscccssccsccccssonce 7 100! 
Delevan—Goo & HOpKIns...........ccccccececececeevees || 125} 
Eagle Village—W. L. McCall...........ssecceeves el] 40) 
Be ee a rr reer el] (175 
EER, Res FOOMOUN BE COvcsccniesccccccscccccss | 80) 
PG. Cis. CMU erdacsavtudewctse cosrwcces saddcess +| 900) 
WR Ds re I acnscavenssascaceccctveansese | 500} 
Fluvanna—A. S. Brown & Sons ........cseeeeseeeeeeee ees || 40 
WOON... Ee Ce Ricincasccactvciesdccciesncsavccaceens | 200) 
PYOMNIINVilleo—TA BM. AGRMB. cc cccscsccsccncccesconsccces | 80} 
Great Valley—J. E. Chase & Som...........ccccseccecceces I 50 
SOUL Me a, Maca cddEceek ben aduenetuntasvacdaeincenadeeune «oll 75 i} | 
Greene—Ezra B. Wheeler...... 500 | 
REMOS TEN TANG Clic cicccccscccccccccvecccccecccesccccenscestall socnesh seeves | eee awe | Bee S vacicalh GUMGHesaalh aocdaal wadcue 
ee SS ee SE eee errr 150 10|| 100 | ee F xusuwy | a ee | Seer) eee 
CET, Wes ce ee cncccssc ce seccsccdccccescsseseacce | js eee } | F. oc catollh cideade adaneill decceal secaes 
SIE, SA. We Nao 6.0.9 K6.8s Ke vsicdccctacedccdctussecseuces | 3: 200 
OE Oe DEN dun ccnncedsubasidecsascenuncovisbaxdheucas A 200 / Pee | 50 
Ri, ND 6s codnncdnccemansddenuancsecenvesetoaies | GD cccnes 1} 300) decane 
Se NO Unidas dadegéndaddasdeevcecnttstasencssnqess } 200 SNE Nevaasl atenes 
EARNS. WO, WU ive te csc cewdcvcscnccceccntavsccevesaces 100 SE acddaal cocaae 
a. CHUN, CRO ee vicivcinecccciccccccccedeccscacss 60 DURE edaccdl encceu 
_ Bir NEY Neundddéncdadanseavcedacadcucudancetneseediceuncsen 125 TE eacseal avsues 
ot Rt 3 Or, Me ddndantdddcaccacccchassxtnade SOE wuavas I] cecene] cseves 
CEE, Uh, TRON ccccccces dn ecccccsnsesacaccaccesecceecaqsees Gn cdadeglh decddal saseae 
PRRGPIROMOUT TIE. Dc CUE TIO WEIGE ic cccncccccdeccocbessasesdsddcusaccues 5 200| dnswaanvasoane 
SROCUIIE. CNG is, Peeve nccnccucnccanucesuicccwddesndsavenasacencs 25 1) 200 30 
POCO TR: WOMNIED hcnascccadeccnenaunndcncnccasdedecdcduenceccadicsuccePreckandl Geenealt escent. GME gqcduall endwedlh gacuegh wauaed BE sudwael aaauce 
Norwich—Scott & Simmons. (M. KirkKs.).........ccccececsccceecceeees a ocukdale caneus Perr eel | (oe | a | ees) ees 
Nunda—Newton S. Barker. (M. Dansville.)...........sececcseeeeeeees 400 50 50 
Olean—Georgia & Sylesworth. (M. Emdeavor.)......s.secceseeesecees apres reer | 
Oramel—James T. Murdough......ccccccccsccccccccesccccsecsees 
Otto—Joe Kopyed Loski.... 
OQuaquaca—Guy W. Doo 
Owego—J. D. Weed......... 
Oxford—W. S. Frost. (M. 
an ,  B, G ia wks de cv cdndncnscnsdatesnstaccecccet casevesecucdscsacecessecgond 
omc) Sd. EME PROMO Ri cdaeceacuecdeddccavesaveuavasceicngdchucll GMb weeusall cesasal acskes 
PRN, Iie. ENO eccctcdcecdetactscacacésdccatedcdsuaccucnusuanecsud | 
OR eI, Me icc ddus dacsacnuadessssucawktevencsncessdaasccsadaarauh 1] 5,000) 500]} 50) ...... 
ls 1. Pr cacénecanivatshstctncdecsicesnsccsestedsecnadugndées | 3 
TED: Gh, SI a ccawesdtcdsanktcudenmaceudecdeneiscedccdcescess i a ees Pee 5 
Salamanca—F’, A. Beyer & Co. (M. Red House.)...........0.ceeeeee: | 200! f 500} 1,001! 
aw Tie, i QS CUE, DRSUUNNN Pe viccccdvecstsccdcatnsbastsescxeanwedes | 3 y  , Seaeane 600 50} 
ngs cundducuvennsedchascecredetiopesantaastesecnacnecend no 10! 
PS. Dt Me catintingnskesnndaticndcdacsectdcetanededevetenwacsapecd SP hacia: | 
South Dayton—Furkholder & Whipple..............cccceceeceeeceeceees | etuned uieowe 75 7 
SEE FEE Deere Oe EA. Wee Bve coc cecccvisiccccctaceccctsncuavcased 2 anantes ee eee Pee Pee | 
SER PEE SEIN Gi PON i coca cacessnccvasccacssicnsscanaceoanesess | nD | 
Transfer—J. ©. Gwarts. (00. BIKton.).....-cccccccccccceccocccccccscocs 800 20! | 
Upper Lisle—George Salisbury. (M. Willett.) . oe i 
Wanakena—J. W. Ventres & Co........... 1,000) 100} 
Weedsport—A. Walrath Co...... 50 10! 
Wellsville—Farnum, Brown & Hal 100} ...... 
RR Ceres IIE TNC ooo cedciacascecvaccntccniccncacdtosecccened i SR. EE geen en) cecwiccll cccudal teccus 
Weston’s Mills—A. Weston Lumber Co... 800 5$ I seduces 
Total 1903 ..... Sadecenebceuspacenqacuode 10,769|| 3,948] 2,023 18,443} 10,819}) 
,. & eee 13,096|| 6,081] 1,751 14,412] 10,122}] 
Abbreviations: E—Estimated; no report. O—Other information. §—New mill. *—Spruce. 








What the Figures Show. 


The AMERICAN LUMBERMAN has entered a new sta- 
tistical field. In this issue for the first time are pre- 
sented figures showing the cut of the poplar and hard- 
wood mills during 1903 in Indiana and Kentucky. 

It is not claimed that the statistics presented repre- 
sent the total cut in the states named. It has been 
found difficult to draw out answers to inquiries, as many 
refuse to respond. Yet it is believed that the totals 
comprise at least two-thirds of the actual cut. Most 
cf the larger mills have reported. The figures have a 
value as approaching the bulk of product, and very 
well showing how it is distributed in respect to the 
different states. The statements of stock on hand 
have also much significance as bearing on future de- 
mand and prices. 

The returns, so far as obtainable, from Pennsylvania, 
West Virginia and western New York mills show that 
the total cut of hemlock in 1903 in the states named 
was 947,986,000 feet, compared with 1,016,888,000 feet 
in 1902. Stocks on hand at the end of 1903 were 201,- 
701,000 feet, compared to 226,735,000 feet at the close 
cf 1902. 

The cut of pine lumber totaled 75,949,000 feet in © 
1903, against 83,459,000 in 1902. Pennsylvania led the 
three states in pine production with 51,024,000 feet. 
West Virginia came next with 20,972,000, while west- 
ern New York made the best showing it could with 
5,948,000 feet. 

Stocks of pine remain over from the season’s cut to 
the amount of 22,780,000 feet, of which Pennsylvania 
holds 15,361,000 feet. 

The poplar output of the three states, mainly in 
West Virginia, in 1903 was 86,070,000 feet, and stocks 
on hand at the year’s end totaled 25,886,000 feet, 
against 16,660,000 in 1902. 

The hardwood product in the three states in 1903 
was 251,762,000 feet, against 295,767,000 feet in 1902. 
Stocks of hardwoods at the close of last year amounteii 
to 75,220,000 feet, compared to 82,233,000 in 1902. 

The shingle cut of the three states in 1903 made up 
a total of 126,286,000, Pennsylvania turning out 113,- 
141,000 feet of the whole. Stocks of shingles in tlie 
three states totaled 14,772,000 in 1902 and 17,876,000 
at the end of 1903. 

The Oak Exhibit. 


Beginning with oak we find that in 1903 the mills 
reporting in Indiana, cut 61,212,000 feet, while the 
mills in Kentucky turned out 57, 516, 000 feet. Then it 
appears that Indiana is still in the lead, as between 
the two states, in point of oak production. But a large 
number of the oak logs sawed along the Ohio river, in 
Indiana, came out of Kentucky rivers. Still it is re- 
markable that such a comparative superiority pertains 
to Indiana in point of production, since it has been sup- 
posed that the Hoosier state was seriously on the decline 
as an oak producer, and that almost complete denudation 
was not far off. In future years it is probable that 
Kentucky will overhaul Indiana, though the denuding 
process has been actively going on in Kentucky for 
many years. 

Ash, Walnut and Hickory. 

The ash product in the two states named does not 
greatly differ, and is not a very large quantity in 
either case. In fact more black walnut is reported 
from Kentucky than oak, the total of walnut in 1903 
having been 4,747,000 feet against 4,368,000 feet of 
ash. 

Hickory in Indiana shows up a sizable total of 6,519,- 
000 feet, against 1,215,000 feet in Kentucky. Indiana 
is thus the paramount hickory state until we have sta- 
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tistical data from some other. Indiana is also ahead 
on elm, the product reported being 7,265,000 feet, off- 
set by 1,890,000 feet in Kentucky. 


Other Hardwoods. 


In the classification of ‘‘other hardwoods’’ Indiana 
reports 28,729,000 feet compared to 27,820,000 in Ken- 
tucky. So Indiana continues to lead, and Kentucky will 

ive to do something strenuous next year to make her 


ituls equal those of her ancient rival. 
Stocks on Hand. 


In respect to stocks on hand the figures presented 
more significance at this time than those showing 
e amount of output. By scanning the figures it will 
» seen that the mills last season sold out their cut re- 
irkably close. The relation between production and 
stocks on hand sufficiently bears out the claim that 
reserves at the mills are now extremely small, and that 
here will have to be lively work early in the season 
evolve a supply equal to the demand. In Indiana 
ks on hand of all rete are 19,565,000 feet, com- 
ired to a total cut of 121,838,000, and in Kentucky 
k amounts to only 54,496,000 feet, against 224,- 
18,000 ent, These totals include poplar. 





THE KEYSTONE STATE. 


QUAKER CITY NEWS. 

PHILADELPHIA, PA., Jan. 18.—Orders are not plenti- 
ful—they never are at this early season—but what 
there is coming in gives promise of being increased. 
Some of the yards continue to do a fair sized business 
that has not been entirely halted by the winter 
weather. Salesmen who have been going around have 
not vet been able to turn into the wholesale offices 
n new business, though here and there are a couple 
rders that are wanted immediately and call for 





1 pt shipments. The call for hardwoods has 
lhrightened a trifle and some trade is being done in this 
| The re are many hopeful signs of February see- 
ing 2 decided improvement in the demand, though the 


weather will play an important part and may retard 

the opening of a rush. The indications are for a bright- 

er year in building and even now numerous build- 

ings are planned on some of which the bids have gone 
This all means business for the yard man. 

The ice in the Delaware river and bay is gradually 

heing broken up and less impediment to navigation is 


offered. As a result schooners and barges have been 
able to make their docks and keep the vard forces 
busy again. The passage of nearly all the tows 
through the Horseshoe has to be aided by ice-boats. 


At thi wie of the stock in the yard of Charles Ben- 
ton last week many of the wholesalers and yard men 
were represented but no spirited bidding was done. The 
s obtained generally were high, considering the 
nature of the sale, and those who have to move their 
purchases to their own yards will not derive more than 
the average profit. The yard property itself sold for 
$7,600, and it is said another yard will be started 
there by a new concern. 

The firm of Henry C. Patterson & Co., of which 
iciwin H. Coane is the head, is to be incorporated and 
vill continue business under the title of the Henry C. 
Patterson Company. The change will mark the giving 
of an interest to C. Conde Freas and Henry A. Russell. 
hoth of whom ate well known to the trade by reason 

f their long association with Mr. Coane. The whole- 
sale yard at Delaware avenue and Beach street will 
he retained and the business carried on as heretofore. 

Another change in the trade is that in the firm of 

Charles F. Felin, which will be styled Charles FP. Felia 
& Co. Mr. Felin has admitted to the firm William L. 
lLudascher and Amos Y. Lesher. The former has been 
general manager for Mr. Felin, while the latter has 
Iso been connected with the firm for some time. The 
ompany deals extensively in North Carolina pine and 
besic les a yard at York road and Butler street has a 
wharf property on the Delaware. 

I. D. Casanave, jr., president of the Provident 
Lumber Company, was in Pittsburg last week looking 
after the connections of the company in that terri- 
tory. The company has secured some of the new busi- 
ness of the railroad companies and car shops, and Mr. 
Casanave is sanguine of the year proving an excellent 
one in ear building. The southern end of the house is 
still busy shipping on some old orders for yellow pine. 

Over 20,000,000 feet of lumber is piled up in the 
vard and big shed of J. Gibson MeIlvain & Co., in West 
Philadelphia, and is being added to rather than de- 
creased. December was the biggest month in the his- 
tory of the concern and no fear.is held of what the 

ear will bring forth. A fair demand for hardwoods is 
being met with, as shown by the shipping records. 

The British schooner Wanola, bound here from Dal- 
housie, N. B., lost a deck-load of 100,000 lath off Cape 
Cod during a heavy gale. She was forced to put into 
Boston hay to make repairs before proceeding. 

The R. A. & J. J. Williams concern has been making 
some export shipments from southern points, and Clem- 
ent M. Williams thinks the prospects bright for a 
heavy foreign business this year. He reports busi- 
ness as being up to the average and some buying being 
done. The yard is well stocked up and busy. 

The year has started off well with the Cherry River 
Boom & Lumber Company, as Sales Manager Clemm E. 
Lloyd, jr., says, and he has been able to find some 
business in the poplar line. He is satisfied that trade 
is going to be all right during 1904 and is preparing 
to take care of his share of it, The company is still 
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PENNSYLVANIA. 
MILL OWNER. Hemlock. Pine. || Poplar. || Hardwood. || Shingles 
= Cut. | Stk. Stk. || Cut. | Stk. Il an J ‘St tk. | Cut. | Stk 

ACKIEY—Van: ONSAAIS TBHOBs <x o/00:69:0:0:05i¢v00:009 0.000800 nc-sarcen uel 100) 30) Gi] .vccced covcee a 20|| .- eee 
Ashtola—Babcock Lumber Co.......... ; - |} 40,000] 10,000) eeceee|] soccee] coeees 15,000 5,000]] ..+00- 
Albion—A. W. ——.- meee A 50 Keeeunlh <uenes 100 teeeee 
Allendale—R. P. —- 10,000 oeeene 8,000) 1,500 
Allen’s Mill—J. G. All os 200 100 
Asaph—Campbell & epiaiianss Biiaen xs 18,000 
Austin—Harvey & Collins............... 95,978 
Atiantic—C, FF. ‘TRAE... oscscisccvess o |] seeees 


BOAVCr—Fe. Wi. Bey Be BBO ii occ sicivin sss viainie.s vinwinine'sn v0 sins wwniginee 
Becktelsville—A. T. B. Stauffer 
Bellwood—J. P. Glasgow 
Benton—Penington & Seely 
Berwick—Berwick Lumber & Manufacturing Co. 
Bethlehem—F’, R. JORNSON.........scccccccssccscsces 
Big Run—McClure & Tyson...... 
Black Lick—S. J. Sides 
Blain—L. M. Wentzel 
— i She WROVOR «venycs-s0.s 
Blue Knob—J. C. Diehl... 
BOM —=ED.. Fs. TROUTMIO So oss vn cnc saccneinigsaeecsts oso 
Bradford—J. M. Bemis & Son.... 
— Stout & BHolden.......ccccccccece 
Bridgeville—R. B. Davis............ 
Brookville—Verstine, Kline & Co.. 
Se OE RAE n ccm is mnobienesidwnsins enn 
Burnside—H. A. Tomkins & Co.. 
Caledonia—H. Loeb .....ccesccece 
OBIT Oe, Bi, ONG oon iccicens ve sedecevarenes ese 
Cambridge Springs—A. Sherwood & Bro.... 
—T. W. Waterhouse. (M. Mystic.)......... 
Cammal—Woods & Childs..........ccsescsesess 
Campbellville—Norton & Hottenstein............ccsecseeceees 
Canonsburg—Joseph Couch. (M. Hickory.) ..............+ 
Cemtern—as,. Crawler: © BOs... ois vessecsrncissicescscccoesbonns 
— Beardslee & Innes. (M. Rock Run.)... 
Carrolltown—P. M. Swope.......ccccsscceces 
Carter Camp—A. & G. E. Hawle 
RT 9s. GE WI... ovicncsiiccdscenteensacctcavcssvoncinenee 
Chapmans Run—Reuben Miller 
Clearfield—A. G. Kramer 
Cly—Williams Bros. 
Cochranton—Shaffer > 
Columbia Cross Roads—C. E. Dickham...................06 
Connenutryille—C. CC. Bicid. (BM. Runes.) 60 o0icccesccvccsvcesccvcess | 50] 
Connellsville—Caddell & Bittner 
Cookport—J. C. Leasure 
Cookport—E. E. Williams.. 























































COOSA. AIDEN 0 ii ns:ossicecescsics enc cineccennaeedes ‘i 9,000) 
Coopersnure—, Biover.. (iE. Tamer). v0.0.6 fi isccccckscvciscscvcccusescel), «000 ee 
CORTT ARGO TORE oi siinn cs esikcccnvenedcssicnwesce sence 50} 
A) ADs MIDE’, cetsnioc) sie need ned bb viewvisesscieeacnrauanee 15 
Dallas—ByMan BM. BAVC oe vo ccisicccciccsccccccvsvceccuese 138| 
Danville—S. Bailey & Co...........006 


Dents Run—G. B. Merrill & Bro........... cece eee eee | 14,000) 
Dewdrop—G. W. Campbell & Son.........cccsceeceees || 18,000 
§Du Bois—J. E. Du Bois................. 
Duncannon—Duncan & Willis 
Dunlo—Kuhns & Goodwit........cccccccssscscsscecees 
Dunshore—G. S. Landback............. 
— Dunshore Lumber Co.. 
East Berlin—W. G. Leas 
East Emporium—S. S. Hac 
Eastpoint—Roup & Hallett 
Easton—Zearfoss Hilliard Lumber Co. 
Se Cte. TE. APOE By Okc vcicccvvccccesccseccccessvaxecosencaccncll *eeseu) vocuus 
E bensburg—Barker BRIAN, ainiesvorecsisinsinaisit in sopinias Weniviaias 
WV EMIBURT ARBALNUNNS 6 .c0-6.001 <p opignisecic 

Eleven Mile—R. A. Butterfield.. 
Edinboro—I. R. Reeder & Co... 
Elgin—State Line Lumber Co...... 
Elizabethtown—M. W. McAllister.. 
Elk Grove—Hummer & Yorks....... 
Elk Lick—Maust Lumber Co. 
Endeavor—Wheeler & Dusenbury. 
Espyville—Collins Bros. ......... 
Everett—W. W. McDaniel....... 
Freehold—John Willett & Son. 
DORRSVIO— ls. F,. TIA ATE. oinnsis:c0cscpcecnceeesesbsscee 
Falls Creek—M. W. Smith. (M. Allens Mills.).... 


















































-—I. B. ‘Moore pias sepia peek cio eiesw rrerrer Trey rey | mrt 
Gaines—Maple Birch & Be ech Flooring isi raens aren concen 1h) Penees 
Galeton—Goodyear Lumber Co. (P. O. Buffalo.) ccs ewatenke oe esbeseine | 
(Also see cut ow & Collins, Austin.) | 
Georgetown—W. H. Sanders......... 
German’s Corner—E. F. German. eneeeeeccecccccescocceseoces 
Gleasonton—Howard, Est & Perley. (M. North Bend.).. 
Glen Campbell—Fry & SAWPSF.-000- 
Glen Union—L. M. Farwell.. 
30luza—Collins, Watson & Co oe 
300d Spring—D. J. Gensemer, jr. (Two | ee - ‘ oe oe eee 
sordonville—H. S. Rohrer...........eeeees ceeds rssinsua ve seuaweseeseesee P| Ae PERRER | Geren, Deanne 4 5 30 10 10 
OPN =A. TE, FE ii snvnse cerca ccccnasoe 
Greentown—T. H. Gilpin 
Hastings—L. J. Bearce..... 
—C. Otto. (M. Spangler.). oaeol « 
ae NN ie NOD ois oin.s6 v.00 sd v0.0505sinncden anacvsaghaawedasesepeeeell Shbese eoeeee 300] «2.00 eeeel] coeeee 
UGS on Bs. MO Rsic iaicssacescuscvsasa Shor aiaesebmeereapeeee binant me 5,000} 3,000 BAT cccoerll ecdasd vecsus 3 DO ccinicdh ucouee 










































Peiaraiole Aa aNe ey, Ws; BRM oc6issdsns scastninnccskeesevpsgeussunesasconaeds 100 BOE cccccclt sisasae | eee Ta iP Sieseebeatnss 
ce I) RR er eee eee eT eT Te oe | cceees] soecell soeebs cool] coccce| coccce 500! 100} 
Hollidaysburg—B. B. Young... veins me re “se ° “ 
Homer—Morris Betts & Co.. SesiaieeNiwNeas sake 2% coves oe | ere TIS vecece 3 
Hooverhurst—N. L. Hoover 
Hoytville—Morris Manufacturing Co.. 
Hughesville—Dewitt Bodine ............ 
— Lyon Lumber Co. (M. Lyon's Mill.). 
et. ee OEE Sovievcanwusipss vow selene 
Huntingdon—John S. Bare......... 
Humbert—Laurel Hill Lumber Co. 
Jenks—Love Bros. ......c.ssesccccces 
Jersey Shore—Robert Dunbar. (M. “Plimsport.).. aaah smelewaaaee ol) See ksigcesht “SE iscsnendd mewnanl eeneta 
Johnsburg—Bullock & Campbell...... iow ‘ | e . ° 
Kingsley—W. W. Sloat ie 

Knobsville—Kalbach & Spangler. 
eS ES ae ae en ee 
Laceyville—A. LL. Vandervort... 
Lamona—Hassinger Lumber Co.. 
Laughlin—William M. Carns... 
Le Boeuf—C. M. Wheeler 































































































Le Roy—Leroy Holcomb........ 

Le Roy—lIewis Bros. ....... 

Lincoln—Rogers Bros. ....e.eseeee 

Lock Haven—Mason & Easton .......ssseee8 

Loleta—Ainsler & Campbell....... 

Lookout—Buck Harbor Lumber Co... | neh eweues ee | 200 50 veen 
Lopez—Jennings Bros. ........see0 PiwANen asin SeRea pees ues s i f ws NiaCURE oxen de 5,000} 1,500]) ......] weeeee 
Lord’s Valley—G. W. Pierson.. isaashsenseaune ee eevee coccce] cocces coccel covece 
EER NVIEUE TREE Bi. TOE vc seine scicnicees ceccnvesececesses oe ceccee] occovel! cocecs TOG ciceced coscee 
Mahaffey—Snyder — I ROW ackvcvncceeuspiecpeeens icf eae aerhiien ‘eeeke ZOO ccivens Pree eee 
ee eo fee Se Se ee eee TT rr TT ree | ee cat ae Se ee ineeat, * _Sebesueas | ae 
Marionville—Wagner 4 Wilson. ais vesgeel sooncage GReL 2500 
Marsh Creek—E. Matson, jr...........0. oe J etl sac<seel ancoiee ny ee eoccce] cocoss 
Mayburg—Watson Land & Lumber Co.........cseceseee 5 500 65|| 2,200) 1,100]|} 1,000 185 
Maze—J. J. Doughten & Bros..........+.. or | Pe 5 Ot sakisan sccaecee vaea oe a Pee 
McKeansburg—Jonas Runkel ..........+..- cieeniivesie § eo sveeualh wees ee FT] acccuce 
Meadville—L. F. Smith | age! OEE EN f 100 200] 150 25 8 2,500 300) 400 
Miller's Station—D. M. Shore. (M. Brown Hill... eee | ee | Gere deceer | Gees rane 
Milanville—V. & M. L. lala epnkeseubnnse 300 iO 4] ceedlee|] cocvce] cove eeeeee 
Montgomery—H. H. Johns & Co. (M. Kerrmoor.) sceeenh soaks cecccel socece eoeee coos 
Montrose—W. J. Baker..... ocvccncovecescvece eenseecerisevesstasvenserenéeect GE  Miiwscace wea cscesel owed soot osee wenepsl eaveee 
~— J. C. Harrington......... Sis apeai te eweewonsnened Rerer ee Sodavl-vvssvenl Swaree ee Sevetel serie 


(Continued. See next page.) 
Abbreviations: E—EHstimated; no report. O—Other information, §~—New mil]. *—Spruce, 
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Pennsylvania—Continued. 


|| Hemlock. || Pine. || Poplar. || Hardwood. || Shingles. 





~ MILL OWNER. 








j| Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. ] Stk. || Cut. | Stk. 






























































































Moshannon—J. T. Lucas..........+.+- sees . | 1 SREP Gear 
Muncy—J. H. Bailey. (M. Tower City.).. ] | 50) 500/ = 100/| ...... 
Nebraska—Collins, Danah & Co........... 2, ‘ O}| .-eeee 
Neelyton—Harper Bros, .....+sssecseeseseces | | 200 | eter 


Nescopeck—J. J. Myers. (M. Nuremberg.).. 
New Castle—W. H. Cox........s.eceees 
New Franklin—John W. Rhine 
New Freedom—G. F. Miller.......... seus 
Newtown—A. W. & W. M. Watson.......cccccccccccccccccccccccecvers 
North Springfield—Gee & Morse....... | 
Nottingham—Harvey Graves ....... 
OpP—T. W. OpPp.cccceccceccccrececeeeeeercccernseseceeseeeeeeeeeseeeeesseees 
Orange—M. W. Brace & SOm.....csccccecececececeecneeeeeeeeeceseesceseses || 
Oriental—B. G. SWeafler....ccccccccscccccseccccccccccccccccecccccccscssoves | 
Orrtanna—Spence & Strawsbaugh.......ccccececececececececeeeeceeeeeeees | 
Cveeeli— FE, Ea, DMs cicccccccsvssccssccsccasccccsersscuascscsccoscusssccess | 
Pennsdale—C. E. Mendenhall & Co. (M. Barbours.) ae 
Pine Grove—M. H. Boyer......cccccccccccccccevcceces 
Piney—Betz, Hahn & Co..... 
Pocono Lake—Isaac Stauffer. 
Port Allegany—F. E. Rawley... 
Portland Mills—Portland Lumber Co. | 
Port Royal—H. C. Hower & Bro... | veers 
SPueblo—W. A. MOrrisoM.........cccccccccccccepccccccccseccvesscssecceseee| consee 
Ralston—Red Run Coal Co... || 2.2% 
§Rothmel—Hall Lumber Co...... 1 
Rexis—Vinton Lumber Co., Ltd........ 
Rice’s Landing—W. L. Crago & Bro 
— 8, M. Walton & GBOMm..cccrcccccccccccccsccccscccccccccssccccccee 
Ricketts—Trexler & Turrell Lumber Co...........ceeseceeeeeeeerees 
Ridgway—H. S. THAyer.....cccecsccececscceesecencesececenceececenee 
Roaring Branch—C. Ly, Greem........ccceeecesecenecececnceeeeceees 
i Rockwo0d—Penrose Wolf ....cc..cccccccccccccccvccccccccscescees 
5 Rome—Wilmot Bro. cccccccccccccscsccccccccccsccccsscsevsssevceccse oll 
Rouzerville—Reuzer, Anderson & CO.....seeeeeeceeeeeeeeeeeees veel] ceceee 
3 Saegerstown—A. H. W. Bennett........cecececceecerereeeeeeeees 
- B. W. Stebbins.... wey 
Salix—King & Jones... 
Scranton—Lackawanna L 
Scotsrun—Otto Reuhlman 
Scrubgrass—Pennsylvania Lumber Co...eseeeeeeeeeceeeees 
Seelyville—Charles H. Smith..........ccseeececcceseeeeeeceees 
Shade Gap—Harper Bros........-sseeeceeeeeeeeeeeceeerecees 
Sharon Center—Bixby & SOM.......cceccceceeececececeevees 
— P, M. Frampton. ..ccccsccccccccccccvccscccvcccescessccecse 
Sheffield—Pennsylvania Lumber Co.......ssssseeeeee eeeees 
Shermansdale—George N. Gibson. (M. Falling Springs.).. 
Shickshinny—H. F. Simons. (M. Honlocks.).......+.+0.+e+0+ 
Shippenburg—H. Burns .....eceeeeeeeeeeeeeees aa 
§Spartansburg—G. E. Eldred........-.ssceceeeeeeeeeeeeeeees ve | Saree 
Springboro—J. BE. Cook. (CasSOMago.)....eececeesseeceeceeeeesereerenees | 
Square Top—M. J. Lesh Estate........cececceeceeeseceeeees 
Stoneboro—H. Q. HImeS....ccccccccccccccccccccccscecssccvees 
Sunbury—Laurelton Lumber Co. (M. Rutherton.)..... 
Sylvania—Rockwell & Merritt Bros.........sseceeeeeeeee 
Tanner’s Falls—Rifle & SOMS.......:-.seceeeeereceeeeeceee 
Tiadaghton—Wellsbow Lumber Co...........sseseeeeeees 
Titusville—J. S. Paul........++.- é 
— B. Ta SHANK... .ccccccccccccccccccescvess 
Townville—P. EX. WO00d...c.ccccecccececccscccccesccceces | 
Trexlertown—Croll & Gernent..........sseeeceeeeeees wih “ewsace 
Tunkhannock—Theodore COOper .......cccccccccccccccccsccocccccccccccces 
Transfer—H. B. WAlner..cccccccccccccccccccccccccccvcvcccccvsccscocsescce | 
7 Tyrone—F.. D. Beyer & C0.....cccccccsccccccvvcccccveccccccccesscecccecesel| secves 
j Unamis—Droney Lumber Co.......cee cece eeeeeeceencees eeeves 
; Union City—H. Clark & Sons. (M. Horne.)........ 
+ BEAM R ev ccccscvccccccccccccccsscccsiccnccccsesss 
Vawter—W. Ames ... 
Venango—C. BE. Leiphart. (M. Mosiertown.)... 
Volant—Allen Bros. ...... dino eM aR e Mar kquwan wd be ‘ 
Vowinckel—Bowman Lumber C0.......0ccccscccvccccccccscccccesccescvcce 
Wapwallopen—Abraham Whitebread. (M. Dorrance.)......+.+.e+eeee {| 
Warren—Warren Lumber Co. (M. Grandervillé.)......seceeeeeeeeeeees | 
Warren Center—D. A. Sleeper... cee ceeeeeeeeeeees 
Waymart—Z. A. Wonnacott...........+.- 
White Haven—J. R. Barry........seeeceee 
Williamsport—Brown, Clark & Howe... 
— Central Pennsylvania Lumber Co..... 
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— Christman-Miller Lumber Co. .........cccceesesccecees 

— John Coleman ..ccccccccccccccccecces ia me ‘ ; 4 4,000} 1,500// 10,000} 4,000 

-~ Emery Lumber Co. (M. Mintownsville.).... 17,859! 9,500) 5 5} | 660 WO) ) ve eees 

— John L. Hall. (M. Curry and Gray’s Run.). }] 4,700; 4,500]| ...... 

oe CS, UE, ee. CHR, COUNTRY oo ccc nc cecntcncccedusendscesccdacwndadens | PAGEL AGGETE cc ccccl secccall cececel soccondl sovecel cecccell souens 

Windham—S. W. Kuykendall settee] ceeeee 50 : _ 200] coeees 
Total 1903 1}| 7,02¢ aa 142, 62 37,567! |113,141] 17,510 
Total 1902 ... 00.972!| 59,094 8,639] 2,436}/218,282] 57,795]/123,075| 14,280 

: ae mee : EE ee 

a 

: WEST VIRGINIA. 

] ie Ley ________||_ Hemlock. || Pine. [|__ Poplar. _ || Hardwood. || Shingles. _ 
: - MILL OWNER | ae lj Cut. | St Cut. | Stk. || Cut. | Stk. |] Cut. 1 Stk. 
Allisonia—Averill & Son Lumber Co | 
Backus—C. H. & G. L. Goddard............... 

Blucheld—Tue River LaMber CO... 00s ccvscrccvcccccccssecnce 


Capon BSpringw—U. BG, AnGGraotiec <occccccccccccscccsccscece 
§CarlisJe—Case Manufacturing Co...........ccccsececceees rer | ween | 
COMET EIEN UNE OP PN ois ccccdisdacvedcheccecsvansetcccsneenes | seseee 1 
CHAPISSLOD LADO WEE. LAME CO. 660 c ccc ccccccecccncdscvesovecccsccosces | WE dxveas 
Ce UENO  oiivsd cic ciceviccdininenddecekbbcceeicncadacwenkuenas 

ee ey en MI Cin eccns cus cuns svatendessccncdcasevesenveuaaus I] 
Ce I Beng grand cwecdssdesicececcncuaussaseuesesaduentadees ae pee | 
DGVin—=Beaver Creeks EMME COin. vcccdcccscescccccdecaseccccesveese | 
Diana—New Dominion Lumber Co. | 
Divide—J. W. Campbell & Co...........05 — 
Dobbin—J. RK. Rumbarger LUMP? CoO....ccccccccccscscccsescceccscsecse 
Dotson—Long Pole Lumber ©. (M. Wvoming.)...........sceeeeeeees | 
ee RE i ON rciccccdcndasuuceguaGcuvbabececesveetcueuceudes'seee | 
WIRING GPOtOMS MIGNULACIUPINE CO... vcccccciccccdvcccvesccctivecosccees 
ce WEP EE CO. Ce WPMD voces ccc cncdccndsivacccuccndscconsccwes 
SD BI i nvvncdncuccceass chee siesvescecavcuccuccducnsewnsseseencas | 
Gladwin—Raine Andrews Lumber Co..........cscccsccccccvcccccescccces 
Glady—Lewis Bros. Lumber Co. (Two mills)...........0.ceeseeeeeeeees | 
§Glen Easton—Peerless Lumber Co........ 
Glen Jean—Hogg Lumber Co....... oa 
Ce, Wa Ne cic ce cccewcddecvcnyeasdsaudsnsnsucccdvaseedinccsiecsaee 1] 

SERRE TNO hc cvnddénctcanebeeeser te actncsaviercdasduutesbecusee tl ascdcdl onctaxth aseaaalieaces : +t 
Se, Coc WE ONO a nid 00's a cicinvicctesncccccucdievcveccees | 50 | | 75} | 350 
Holcomb—Carll & Bivens EttmDe? CO. cccccccccvcccccveccsssccecseseccvces I] jane 

Hlonee. Bias: Wiis. TROON ec. oia ove cs ce sccccccccccencicncccevesece if 1,000] ......] 
Horton—Condon Lane Boom & Lumber Co........ccccceccssceeeceeeeees \| 15,000] 5,000] 
ao SR G0 CRM cc ccce ceeds an Kekusensscthde cen eats cu eaeetnueeesanee casas D adesas 
nr (i CEM ME, C i cedecccdcnecwtave dncnesskeuascdecuarcadenvaase 

ne Qian MEE n c ch acdueddetuccnecvctectenacndlecesuceddstuanede | 
Marlinton—Greenbrier River Lumber Co | 
Matewan—H. H. Funk...........-+eeee05 aa 
BaUd—<EE. W. Tereeee CE. Wier ville) «occ cc cccccvccccvccccccccccccceses | 
Morocco—Leatherwoo0d Lumber C0.........sccccccccccccsccccesccecseces | 
Parsome=—Clover Tem LADS CO... cccscccscccsccsccccccccccecsccecccccess | 
PEE, CE cdc ne ndcecactegabesstevceceduscovenveedenedsedcse 
I II On oc lenivesopcdenesttecccnsedcdctnccchecsseoncnen | ee 
==> ERODES Dee Ce, TAGs TRIGGER ois ccvccvccscccccsccccesedccsstusccucesss | 
PORN R IY BI Os ic 56cecccedasccccedsecussocechadvosetevcncanebees 
PORN, Te, SNINI sc cncncccncccsvevesccecsccccnwecsnsteseosscosness 
eR EE CDs cornciuensadanetscevansenugruvenaxexcistneeet | 
Ravenswood—Ravenswood Lumber Co...........ccccececccececccscsceees 
Richwood—Cherry River Boom & Lumber Co. (P. O. Philadelphia)..| 
Robertsburg—Samuel Roberts & Som.......cccccccscvccccccccccccccccces | 
























j RowlesBurg—George HayeS......cesssssccccscccsccceces uneeenhicpanseeuas | 
a St. AGRE OWE LAMDET Cove cocccccccvcssecccecscccescosesccescsene 
Satten— Hight. LAmMber CO... vecccccrcecscvvesccesscseccccccesnchecsscetcscs 
































(Continued. See next page.) 
Abbreviations: E—Estimated; no report. O—Other information, §—New mill. 









shipping much spruce here, part of which is for ex- 
port. 

There has hardly been any let up in the activity 
about the yard of Frank C. Gillingham & Son, Norris 
and Richmond streets. An inventory of stock has been 
taken and the books settled up for the year. President 
Gillingham does not look for any interruption to the 
prosperity of the lumber trade and sees nothing but a 
bright outlook. 

The Bloomsburg Lumber & Manufacturing Company, 
of Bloomsburg, has been incorporated, with capital .f 
$50,000. 





SMOKY CITY TRADE NOTES. 
PirtspurG, Pa., Jan. 19.—The amount of business 
done since the incoming of the new year has surpassed 
even the expectations of the most sanguine dealer. The 
number of inquiries has increased steadily and the 
problem of price has given way to the answer of prompt 


shipment. A resumption of operations among many of. 


the leading plants in and around Pittsburg is one of the 
most encouraging features of the industrial situation in 
western Pennsylvania. With the breaking of this, the 
most remarkable winter weather in the memory of the 
oldest inhabitant, and the loosening of the money mar- 
ket a very lively spring trade is expected. 

Fred Henninger, treasurer of the A. M. Turner Lum- 
ber Company, has declared his intention of entering 
into another partnership by the announcement of his 
approaching marriage in April to Miss Ruth Comstock, 
of this city. A wedding trip to California has been 
planned. 

W. M. Cox, the Ohio representative of the A. M. 
Turner Lumber Company, was here for a couple of 
days last week, reporting a continuance of activity in 
that market. G. W. Havner, of the same firm, has a cor- 
respondingly good report to give of the southern terri- 
tory which he has recently covered. 

Harry Henninger, junior member of the Ruskauff 
Lumber Company, has recovered sufficiently from his 
recent illness of a month’s duration to be back at his 
desk. 

The great increase in the office rents in the Park build- 
ing has stirred up a hornet’s nest. The building con- 
tains a large percentage of the wholesale lumber deal- 
ers, the majority of whom are the fortunate possessors 
of a three years’ lease. Those whose leases expire next 
April are seriously contemplating a change. The L. L. 
Satler Lumber Company has wasted no time in declining 
the increased rental and has been successful in secur- 
ing a suite of offices in Pittsburg’s latest and most 
ornate skyscraper, the Bessemer building, on Sixth 
street, owned by Henry C. Phipps. 

The local wholesale association is already formulat- 
ing plans for the trip to Washington to the national 
convention, and committees on transportation, ‘‘sup- 
plies’’ ete. have been appointed. J. A. Cheyne is chair- 
man on transportation. Pittsburg will be largely repre- 
sented. 

Among the callers on the trade lately were L. Aubrey, 
of Brownsville, Pa., and J. C. Forgie, of Washington, 
Pa 


Frank Pearson, of the Commercial Sash & Door Com- 
pany; Charles Ross, of Beaver Falls, Pa., and W. J. T. 
Saint, of Sharpsburg, Pa., will leave next week on a 
pleasure trip to Jamaica. 

Ben C. Keator, lately identified with the interests of 
Enos, Turner & Henry, has entered into a partnership 
with D. M. Fair & Sons, one of the most prominent con- 
tracting firms in this section, to conduct a wholesale 
lumber business, the new firm to be designated as Fair 
& Keator. Negotiations are under way for a lease of 
offices in the Home Trust building on Wood street, 
wherein such leading firms as D. L. Gillespie & Co., the 
J. M. Hastings Lumber Company and the H. Kirke 
Porter Company are located. D. M. Fair & Sons—H. W. 
and Paul W.—will continue in the contracting business 
while the wholesale end will be under the management 
of Ben C. Keator and Paul W. Fair. Mr. Keator is 
well known as an experienced lumberman, and under 
his direction the success of this latest acquisition to the 
Pittsburg wholesale force is assured. 

W. E. Terhune & Co. report a great improvement in 
the lumber situation, inquiries being freer. Prices on 
white pine, in which commodity this firm is an extensive 
dealer, are holding up in a way absolutely satisfactory. 

V3rec3nr eee 


PENNSYLVANIA PROTECTIVE ASSOCIATION 
MEETING. 


PortTsvILLE, Pa., Jan. 15.—The semi-annual meeting of 
the Pennsylvania Lumbermen’s Protective Association 
was held at Hotel Allan, in this city, today. Two ses- 
sions were held, one in the morning and one in the after- 
noon, both of which were well attended by a representa- 
tive company of members. The association deplored the 
decrease in the number of American ships in oversea 
commerce, and a committee was appointed to investigate 
the matter and devise a way to remedy it. The local 
members left nothing undone to add to the comfort and 
entertainment of the visitors, and all thoroughly enjoyed 
their brief stay. 

The following officers ‘were elected: President, W. M. 
James, of Steelton; vice president, T. J. Snowden, 
Seranton; secretary, B. F. Laudig, Scranton; treasurer, 
O. M. Brandow, Wilkesbarre. Directors for three years, 
starting with 1904—Harrison Ball, Mahanoy; C. F. 
Brown, Bethlehem; O. W. Brandow, Wilkesbarre. The 
holdover directors, whose terms expire, three in 1905 and 
three in 1906, are, respectively—W. M. James, Steelton; 
A. G. Grater, Norristown, and Charles P. Maule, Phila- 
delphia; T. J. Snowden, Scranton; W. Z. Sener, Lan- 
easter, and L. 8S. Ryman, Wilkesbarre. 

It was decided to hold the next meeting at Easton some 
time during June. 
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THE EMPIRE STATE. 


THE METROPOLITAN DISTRICT. 


NEw York, Jan. 18.—The old fashioned winter we 
are enjoying is not helping the lumber and material 
men in any way, and it is a fairly good thing for the 
trade that some part of their time can be taken up in 
attending to association matters and attending associa- 
tion meetings. The feeling is a hopeful one and there 
is some business being done, but in building only the 
inside workers are busy. 

Taking everything into consideration the year 1903 
does not figure much worse than that of 1902 in the 
building way, in spite of the labor troubles. The value 
of permits issued in all three boroughs last year was 
a trifle over $105,000,000, and those of 1902 were about 
$106,000,000, less than a 1 percent decrease. 

Last week’s transcripts were small again. In Man- 
hattan and the Bronx 43 new structures were planned, 
to cost $689,600, with alterations of $48,900. In Brook- 
lyn borough 73 new buildings are planned, to cost $331,- 
700, and the alterations amount to $14,790. 

N. L. Burdick, of Ossining, N. Y., who has for many 
years represented the Willard Lumber Company, has 
taken an interest in the United Lumber Company, of 
Springfield, Mass., and will represent it in the metro- 
politan district and along the Hudson. 

Recent visitors to the city included George H. Ashley, 
of the Holloway Lumber Company, Philadelphia; W. D. 
White, of Mead & Speer, Pittsburg; R. T. Jones, of 





the R. T. Jones Lumber Company, North Tonawanda, 
N. Y.; M. E. Tremaine, Buffalo; H. D. Wiggin, Boston, 


and A. C. Tuxbury, of the W. H. Sawyer Lumber Com- 
pany, North Tonawanda, N. Y. 

Another visitor was L. H. Stelling, of Haines & Co., 
Buffalo, who saw his sister off to Europe on the New 
York on Saturday. 

The National Wholesale Lumber Dealers’ Association 
has introduced a ‘‘guests register’’ in which visitors 
autograph their names and addresses. It has made a 
hit and serves as a splendid record, beginning with 
the new year. Secretary E. F. Perry had just returned 
from a trip to Philadelphia, Baltimore and Washing- 
ton, and left today in company with R. W. Higbee for 
Indianapolis to attend the Indiana Hardwood Associa- 
tion’s annual meeting. F. R. Babcock, of Pittsburg, -and 
Lewis Dill, of Baltimore, will also attend as represenia- 
tives of the wholesale association. 

Cooney, Eckstein & Co., 66 Broad street, yellow pine 
wholesalers, with branch at Jacksonville, Fla., have ar- 
ranged to control new docks now building there which 
will give them 65,000 square feet additional space. 

It should be stated authoritatively that it was not 
the plant of the H. Harriman Lumber Company that 
was damaged by fire in that December’s conflagration. 
It was a separate and distinct corporation and the lum- 
ber company did not suffer. 

Gouverneur E. Smith, hardwoods, of the Battery Place 
building, will take an extended trip south on January 
20, accompanied by his wife, and the trip will be partly 
for pleasure. 


MARINE NEWS FOR A WEEK. 

New York, Jan. 16.—Timber rates from the gulf to 
the United Kingdom and continent are steady at 80s 
to 82s 6d, though only a moderate inquiry is experi- 
enced. A further concession has been granted upon 
lumber from the gulf to River Plate, a recent fixture 
being at $11.75, $2 form for April loading, Pensacola 
to Buenos Ayres. There is only a small demand for 
steamers upon time contract. Good modern carriers 
continue to offer at 2s 9d to 3s 6d. 

Sailing tonnage business for long voyages continues 
of limited character. At eastern points there is a 
demand te load lumber to River Plate, but vessels of 
a suitable size end class are obtained with difficulty, 
and this fact has ied to an advance in the rate to $8 
as the basis to Buenos Ayres, at which figure business 
has recently been completed. Provincial rates are a 
trifle higher, the latest fixtures being at $9.60 from 
Annapolis. Tonnage is also wanted from tke gulf, 
though shippers are opposed to a rate above $10.25 to 
$10.50. Steam competition continues spirited in this 
department, with recent fixtures at the extremely low 
rate of $11.75, $2 form, or say $9.75 net. The de- 
nmuind continues fair for lumber from the scuth to West 
India an! Windwara ports, 901 unler the influence 
rates show a somewhat firmer tenJency. Coasting 
jumber freights are extremely dull. fu most instances 
$5.25 is quoted Brunswick to New York, though $5.1214 
has been accepted. Tie tonnage for the same voyage 
does efter below 14% cents, and the market appears 
firm upon that basis. 

Freight rate quotations to European ports are as 
follows: 








Hardwood Sofiwood Cooperage 
lumber. lumber. stock. 

Fes oy Pn ar ey 2c 14¢ 8s 6d 
ee ee 11s 3d 13s 9d 10s 
Antwerp 12s 6d 15s 10s 
Hamburg 18c 100 Ibs, 20e¢ 10c c. ft 
Marseilles 17s 6d 20¢ 22s 6d 
ner 17%c 100 lbs. 22%e 12%cc. ft. 





FROM WESTERN NEW YORK. 

Burrauo, N. Y., Jan. 19.—Maj. John 8S. Noyes has 
concluded not to retire from any part of the lumber 
trade except that of maintaining a yard. He finds 
his health good and prefers to be active, so he has 
opened an office in the Law Exchange and will continue 
to buy and sell Inmber in car and cargo lots, possibly 
handling some on commission. 

The cold snap kas reduced the weekly building per- 
mits to sevev, which include two frame dwellings for 
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West Virginia—Continued. 




















































































































































































































































































































MILL OWNER. !| Hemlock. || Pine. || Poplar. || Hardwood. || Les 
2 || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. St. 
SETS CBee) ee eee ee en ee ree ee ae ae Se eee iiceeweall ccsae ult cesssa i cetecs 
Selbyville—William Mearns & SOM.......sseeececeeeeeee oe 200 60 ee RE cde aceaes 
Sutton—E. E. Thorson. (P. O. Kansas City, MO.)...cce-cesseseceseee|| 600) 100/] ... ae 150 10 100 
eee E RUE, 0 GeO s's'o 6's ainerenns 540 0c bin cnd died anie p60 ate eae 60] ...0- 92 
Sutton—Pardee & Curtin Lumber Co............eseeeees ost Nae 8,000] 3,000]} 4,000 
— H. WAgBY oocecccccscscccerevccsccccscccsvccsevcccccccscscs ll eeeees 700) —100)| 1,400 
Talcott—G. Z. Scott... z SRI, SeeNA | peo mos 300 
Thacker—Guy White.......cscsseecececscecsecenceceesssceeeenceesesencseeee || erseeel sosseel| covees : BOOT ZOD] seceee] sevcee]] coves's 
Wayne—Charles W. Ferguson.............. 10 “5 ae (| (asa | ate |i 
Welch—Sudduth & Bailey (M. Roderfield).........ssssseeeceecesereeeeee|| 858] 40] «00... 1,457 400]| 2,005]  200]| .....0] sccece 
Weston—Roane & Curll Lumber Co...........cccccvescccccssccconescccce|| soccee] socccel| covccel oo eeee|] 3,000) GE a) | rs ee 
— Roane LUMbET Co......ccseocccceccccccccsccssccecsecsscessccscscccccccee|| cosccel. coocce|] socccel coccce 400 200 a EO FR 
Whetstone—Elk River Stave Co. (M. Spread)........scseseceeseeceesee|] 700] 400] ......] ...0e 800 300}} 1,200] 400]] ...... 
White Sulphur Springs—A. Huddlestun............... 100 BO] woeese] coves 800; 50)/...... 
Winslow—P. G. ACKINS....ccccccccsccccccscoceccccscsesccsccsscvecsseseeseel| coves] cocces GO] scsesolf = BOL. cerveee BOON csicsaall wasaee 
§Wright—Piney Lumber Co.........sseeeseceeeceeeeceeees col] coccco] cocccel] coccee] cocccel| coccce! coccee|] soccer 
Woosley—E. H. Sudduth Lumber COvseeeeseceeeseeeserseeeeeeeeereeeees ns Ee ee oe 917 500 745 
Totals 1903 I} 82,285} 21,938]| 20,972 $'s001| 78,913) 24,435 90,697 10, a 46 
Totals 1902 67,659] 12,667|| 18,284| 1,590]| 70,406) 13 Sl ee 63,073| 14, stall "s ee 
SUMMARY OF MILL PRODUCT AND STOCKS ON HAND FOR 1903. 
|| Poplar. || Oak. || Ash. ||‘ Walnut. || Hickory. || Elm. ||Oth’r H’was 
_{. Cut. | Stk. |] Cut. | Stk. || Cut. | Stk. || Cut. | Sti. || Cut. | Stk. || Gut. [Stic || Out. | Stk. 
Indiana | || 19,569] 2,457|| 61,211] 11,571] 4,441| 463)| 3,104] ——726|| 6,519] 348]| 7385) 460|| 28,729] 2,540 
Kentucky sre s+++|]126,962] 28,072]| 57,516] 9,680'| 4,368) 1,878] 4,747] 408] 1,215] 128]| 1,890] __217|| 27,820] 4,320 
“Totals 1903 .....+-sss.ssseeeeeeeeerseees {/146,531] 40,529] [118,727] 21,251) 8,809/2.341|] 7,851 1,134||_7,734| __476|| =i 6.810 
KENTUCKY. 
me ia Poplar. |L Oak. {| Ash. || Walnut. || Hickory. | Elm. ‘||Oth. Hdwds. 
MILL OWNER. _ ___ || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Gut. | Stk. 
Alton—B. F. Fuquay ES HEE ee ee 50 are AE Ge 
Apex—L. E. Littlepage .......,....seeeeee L000] BOOT sc cese| connect ovens, eeneelll sonesell sassioatl aaaaeet oe ceetll nessa cccendllie caccll coc, 
Ashland—Keys-Fannin Lumber Co...... 8,000] 3,000|} 3,000} 500// 200) 100){ 25) 10)] ......] ......]| ooccec] we L000! Be 
Ashland City—C. H. Payne ..........0+5. 220] OO, Boe ROT A cweneedh © 7 OA aassacllll woccech saccceth ceaecel wocecsll oc cecch sence 
Ashland—Vansant-Kitchen Co. .......... D000] BO sccesill «sesnall, vessel acvce||!secscell ovecsall acvencl scacedllvesacall-aacoscll acoseal co.cc: 
— Whisler & ScCOarCy ....0000sc0cvcccrcccese 600| 400] 2,050) 1,000); 50; 30!/ 30) 20) we} eH oe eed coe coe cee 
Backbone—G. W. Robinson .........+++++] CO Bp lvecwasehi cocnsel |) wecenl cosnell acnneel cakeepliesevnel wexccelcecevell ecacsell comccclhicomec, 
Bardwell—Dunbar Mill & Lumber Co... SOO; ST RO SEONG) ecient TODD acs coosssl coccssll cocecsall ¢ccss. 
Barrallton—J. A. Barrall ......c.eeseseee 50) 
Benton—B.. G.. Treas. EAMbEF Co........0000|| sveces} cece  BOCE —BOD]] sssesl ccsevalf cvcccs) weeseall ccsssal socceall weaceal oxcosctl occccel veces 
BetwiGhem—W. Hy Gowall ssncceciosessooll Bl vessnell Bl Mill seseenll sncenelll ancssell ceaecelll aesesel coccaclh vouesel casvvoll coctcl .escs: 
Boonville—L. C. Rose .......eseceeeeeeeeee i S500 RO swcseal. SIGI-sccca] costal ieoscoalisesmelll cceaval wvcacticcecadlice calle Nc 
Browne—Center Lumber Co.......6222005|1 OO socseef] TED] secees|| sornne| ooseve|] sovcce| UB cocces] covccal] coceoe| cocvacll cacoesl oorces 
Buffalo—F, Wi. Miller ......cccscccsscccece|| coccee| © socel| covcce| sovcce|| sevcee| covccel| coccee| coccvel] coccce| cocccel] cocece) coccce]| 145] ..ccce 
Burkevlle—Sam: Smlth ........0c0se0c00|] sasscel Oi svseney Mi] sasnned <omeealf evsesl ascewall vesaaal osancdlf cncecstscoscctl . S001 .os..c 
= IMIAIE : SRIRCHDY: Acossncsocccesseces|| O00) Sey aa Sil Sb] Bil Bia cell cascwcll savcoclll cosmecl cocas. 
Burnside—Chicago Veneer Co............ | BOO. SOON SERN enneine|| acwsine ectanall eccsuadl oacosntl caooedl eecceclh deccacl coco. 
— Kentucky Lumber Co..........+..seeees 2,259 
Campbellsville—Matson Lumber Co..... | eR 
Carrollton—Adkinson Bros. Co..........- {| 1,650 
Centertown—Sallie & Brown............. | eee 
Columbus—H. C. Brumal ..............+. | 150 
Sraborchard—A. B. Bostin................ BOD) <n nsicolcasceaet nocseel| aoween| wscecall errand lie cers newer es eames ct mere Rae ee apis comalico 
Davidson—M. J. Clark..........eeseeeeeee 68 5 | A ee SRA | Game | peace: 
Deputy—Charles E. Nay......sseeeeeeeeee H eeanctas err sesvgal antcgeiyenesv al wateu 
Donansburg—J. E. Davenport............ | Bilesccvet| (aMivcaccrstt Ubi Gsccgcll MP sacccal twas anucdabl acucadh toc cathe cit ae 
Dorrent’s Run—J. A. Myers..........++++ | 5 
Drakesboro—W. L. Powell........-..+++6+ 100) 
Earlington—W. E. 1 TOG tyre tor | (ene ior 
Edmonton—J. F. Bell.........secceececvee 100 
—D. J. Bridgewater.........ccsescsssseves 300 
Farmers—Licking River Lumber Co..... 1,500 
Ford—Burt & Brabb Lumber Co........ 19,700 
— Ford Lumber Co.......ccccccseoss 7,000 
Forestville—John Sweet ........seeceseeee 20 
Foxport—D. S. White........-scesssesceres 40 
Frankfort—Kentucky River Poplar Co..|]} 17,000 
Freedom—Ades Britt .......sceseeeeeeevees 150 
Gamalier—T. Hagan ....crcccccccccccsecce 300 
GOlo—~-W. Brewer ...ssccecesececeeseceeeees 30 
Gray’s—J. T. PE ciccacsearnnses sseatnken® 500 
me, WH GRR vnc sncacsccvvscccncccccnecssell ovaces 
Haley’s Mill—A. E. Mullins......... 500 
Hamby Station—Woodruff & Co......... 275 
Hanson—J. S. Pence........ceceesessevees 45 
Harvey—Reed & Smith............seeeeeee | 65 
Hawesville—Victor Hagman & Bro...... | 15 
Hazard—Johnson & Eversole...........+- 50 
Hebron Boone—W. R. Rour......--...+++- 6 
Henderson—F. L. Clore & Son.........+.. 500 
Hickman—Ben G. Hale.........cceceeeeeeel| eovees 
Huntsville—J. R. Mayhusgh..........eeeed] eoeeee 
Jackson—Dean Tie CO.......eceeeeeeeeeeee 300 
— Samuel Patton ...c.ccrcccccccvccercesces 5 
Kinner—Ben Kinner ........cseeeeeceecsee|| eevee 
Kuttawa—Suwanee Spoke & Lumber Co. 100 
Lexington—Isaac Kissick .......+..s+eees eesees 
Leitchfield—Robert Dunwittie .........+.]] ..+.%- 
Livingston—Bowman & Cochrell......... 500 
Louisville—Louisville Point & Lbr. Co..|| 1,000 
McCoy—McClave Bros. ....sseceeccereeeece 150 
Mannsville—Puryear & Peterson......... 100 
Marrowbone—J. D. Smith & Bro.. ° 100 
Mintonville—Jasper Bros. ....... ; 150 
Morehead—S. M. Bradley........seeceecees 300 
— William H. Brown.......csecccesseesees 400 
Mornica—G. D. Hurmonymus.........0-[] eoeees 
Mortans Gay—D. G. Furgerson.......... 50 
Mt. Sterling—Scobee & Nodley........... 15 
Nelsonville—G. F. Davenport..........++. 50 
Oakdale—A. Li. W0d.......cseeceeeeceeeee 400 
Ottenheim—Charles Esslin ..........s00+- 100 
Paducah—Ferguson & Palmer Co. 1,000 
—J. W. Riglesberger & Bro....... |} 3,000 
Parksville—W. S. Aldridge............0+- 25] .. 
Powder Mills—George Sherman.......... 20 
Pratt—James Watson ......ccsececerccsoee|| cocces 
Providence—Hunter & Keav ington Se tbaee 200 
Pulaski—M. M. Dodge.........seesteeeeees 50! 
Rexton—G. W. Lowder & Son............ 100 
Robbins—Kentucky Lbr. & Veneer Co..|| 2,500 
Rothwell—Union City Lumber Co....... 1,000 
Russellville—N. W. Cabanis......... s 20 
Schley—H. E. Orndorff...... : 50 
Secranton—C. H. Loveland.. 900 
Sturgis—Alloway Bros. ......+..+. 75 
Somerset—I. R. Langsworth Co. 3,000 
Tribune—Hiram Blow Co........ 2,000 
Upper Bruce—G. W. Bruce.. 500) 
Vanceburg—Cox & Wilson.. DO sce WON AB scwatne| ourcealle coter'es [ioesscelli@oeccalcewentlncceseh occasion 
Walsh—Taylor Hunt & Son.. ceca 
Wasiota—T. J. Ashton & Sons.. SOMO) BOGS acaacelh oa sneall ws ccteclicnasepallioveseall axeavdtt acwee Mtl oveceatl tacwadelcacatattevccc a: 
Wildwood—John W. Whiteside.. es Ua SOON SOE) VEIN aces Gn coal cnecsh wacoodtcececel conc RERGo ce 
Winesap—Glover & Stewart.....-......00- Il 300] lI | lcaantal eas edl cases tte eal ies seis aoa. 
TOtAl 1908. .....ccvrorececcorrnesnesecsens 1]126,962]. 38,0721] 57,514} 9.68011 4.368] 1,878!| 4,747] 4081] 1.215) 128]! 1,890] 2171] 27,820] 4.30 
INDIANA. 
| Poplar. || Oak. || Ash. || Walnut. || Hickory. || Elm. __||Oth. Hadwas. 
MILL OWNER. || Cut. | Stk. || Cut. | Stk. |} Cut. | Stk. || Cut. | Stk. || Cut. | ‘Stk. | {| Cut. | Stk. |[ Gut. | Stk. 
PORTE EE a eer. eR PA Re Pr Pe ee a ee ee | eee .. 
Auburn—Thomas & Kessler .......++++e+{] eee coe] cocsee 100 10 TA acccccdl secene! cocess | ere 100 ei eee 
Arcadia—Wesley Shaffer .........+sseee0+ 8 4 15 4 | pee 2 2 WE 66.c0an 9 80 15 
Argo—Louis N. Schafer.......--.sees++eee+ 7,500] ...e0e]] ooeoee cocee | soccee! coceeel| eocece| coceeel] cove te] seeeee socece| coceeel] coceee] eoeeee 
Attica—Galloway & Clark ..........++.+- ee eee BD conacll scented canoe 15 5 GT wecces 60] . Gi)... 
Batesville—Hillenbrand Co. - .......+++0++ 500 200}/ 3,000 400 || j Cee | 50) 30 ee, gece 1,008F cin: 
(Continued. See next page.) 
Abbreviations: E—Estimated; no report. O—Other information. §—New mill. *—Spruce. 
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Lumber Statistics of Western New York, Pennsylvania, West Virginia, 


Kentucky and Indiana—1903. 








Indiana—Continued. 





|| Poplar. || Oak. 


Ash. Walnut. 

































































MILL OWNER. || Cut. | Stk. || Cut. 
Bloomington—Thos. Bayne ...........65 700 
ae WE, Bi, FOR WIGGE cccccctscucenscessccece 250 
== Wie, TE, FOMMGIEE  coccsseccccccccccccces 70 
Bluffton—C. H. Walter ...... Dekeveeccens 50 
Brick Chapel—B. S. Harbison............. 10 
BridGMenore—AlOG FEY dsciccccccccsivsececnce eecccel « 
Bringhurst—F. M. Davis ..............05 10} . 
Boundary—W. Hi. WRIPDIC. ..cccccocccccel] vesecel ceccesh] cocese 
BOvignente— Ee, “T. ESMIGGS  ckcccsvccccccccall ccecasl coccechh sevens . 
Brookville—Fieber & Holmes 200] . 
Brownston—Smith & Shroyer 200} . 
Burlington—J. P. Smoker ....... 20] . 
Burnetts Creek—John Strasser .........{|} 800} = 6/]...... 
Camby—Wm, Sanders ............5+ ; 50 
Corunna—Reynolds Bros. .........s.se00s 100 
Connersville—W. H. Sherry .........+..] v5) 
Decatur—Smith & Bell .............ceeee: 2,500) 
Deer Creek—James Wright ............. 75 
Dente... Th... LOMO Kec seccuccuccasell sccacel cocccell weuaes 
Dillsboro—Swain-Karmire Lumber Co.. 1,500 
DONORS —G... We « SHPRRNE  Siiciveccsicicccecccull <ccecel ceccasll xeceae 
Elnora—Elnora Milling Co............... 500 
IEvansville—Clemens Reitz Sons Co..... wosee 
DPI Ue. INE. -cepcacacadesccccssnedes 250 
May, Thompson & Thayer ........... | 6,000 
Ferdinand—J. H. Beckmann ........... 200 
PlatrocR—THOG. BE ccccccocccccccsvccusee tS acakan 30 
POHS—PTAME OLVOT ccccccccccccccccsesess IOP ia. 20 
Fontanet—J. R. Stewart ... aD waceat pepe | here 
Fortville—H. S. Adams 10 150 
Fort Wayne—Perrine-Armstrong ae 200 30}| 8,400 
Smith & Randall Lumber Co..........| 20 10|| 3,000 
Fulton—John W. Louderback ........... SOE easueelh caeves 
Gentry VillO—Wifard TRE ccccscccccseccsefl ccccne! sooves 300 
Goshen—W. C. Mummert Veeneer Lbr. 
een eee Ma ee aa eee | ae fa eee | , eee OF dacnas 
Greensbury—E. E. D. Doles ............ 2 10 5 100 5 50 5 200 40 
Gwynneville—W. W. Wilcox & Co...... 10 15 10 25 10 15 WEE seccaal cscode 
ELAMAIOM FACS Win. SEUONEE wn enccnncdall cncucs) cavacalh cenqdal sotadell caccveh exccuelh ecdnddl scadaell scnneal sacs seceeah dedees 200 20 
Hartsville—Thos. W. Rominger & Son. 10} | 100) 15 TE iccuse MOE iccucall cdcaudh sacgea 
Huntingburg—J. V. Stimson ............ | eee SEE aicceus | 12| 10 5 300 20 
SG, CL CERNING TOME. svivssnccccnccansell soncegh secncdhl <cncuall candace scccsel.cccccall seaneel sccees eeeer! recpes TE sccundl acenuell Sawneal sacead 
Indianapolis—Indiana Lbr. & Veneer Co. 30 250 50 30 20 50 5 120 150 
Indian Springs—A. M. Faris ............|| SO} 2/| GOO;  GD}] ......] wccces , | ere Gee vencas 
Jamestown—Es Bi. Flebmiond cincccccccel) cccescl “BRD ceccceh GBD ccceccl ccccccll wacccs , 10 
Jasper—Jos. C. BICRstein ..cccoccescoccest] 25) FG 4740 — TAR cccece] ovcccs 8 3} 10 8 
-Mossman Lumber Co..... 10 25 15] OE cienes 
Kirklin—Hardin Bros. BEE esceced <ccncell ccccael sesses 
Kurts—Gormert & ROGS. cesccsccescscccoucth?  Whisccoccth COOP ccccicll cccecel ccccacll cascoel cecocall sconces! scevcs 
LACOMIE=COND CRIME, cdecctceccasccaccdll congent cocncell-cuegenh abeeedll scuccal sudecell avanaal sacuaall adasdea eeccas On vesece 
Lafayette—Frey-Reiff Co. ........eeeeeee 30 20 100 25 } ns Ree 
ae a FF ft: 2 5 25 2 : 1 150 20 
La Grange—P. N. Stroup & Co.........} 20 5 10 4 100 10}} 8) 25 


Lake=—J. WW. BICCOP scscccccsccaccccdsvcce 
Laurel—Alex. Davison ......csccceceevees \| 
Lebanon Jct.—John H. Collins ........ | 
Livonia—H. HH. PRAWNS .ccvcoscescsevccs 
Lyons—Squire & SOM......ccecseceeerceeee 
Madison—C, C. Hinton ....cccccccccccecs 


MASGIMG—WER. BOG cccdcacuenccecaccncscvcave 
Mays—E. L. Aiken. (M. Raleigh.)..... 
Memphis—E. L. Gurnsey ...ccccscesseees 


Middleburg—J. B. Miller ............s00 
Middletown—W. S. Van Tuyl 
Milan—John H, Rogers .......... 

Mt. Vernon—T. H. Moeller & Co.. “ 
Mohawk—Newman & Barnard .......... 
Muncie—Kirby Wood Lumber Co........ 
Newberry—W. D. Killian ....cccccccvceee | 
osantville—Wm. Gebhart ........+..0255. | 
North Manchester—J. W. Strauss ......| 
New Market—Wm. R. Childes ......... 
New Middletown—Andy Shart ........... 
New Palestine—G. W. M. Waters...... 
New Point—John J. Puttman .......... 
New Salem—6.. M. Poston ccccccscccscocs|] ccccecl coves 
























































































































Nineveh—J. M. Work ...cccccccccccccces I ree, | Gee oer! | i | een | aes Ee eee eee a 
Noblesville—Geo. N. Heiney .........+.. | Rsccoth, Wesacess —Bicccsslt  Teciccuk Ditweaae)) «(eae 
North Salem—Gill & Gill ............08 sdsoudh scacenth: (GUN  “SBlD iaicuach cedacoll) ‘“Sibodeuccll “Eevactasiee.  Seeescos 
’akland City—H. W. Vedder ........... GE vcctsgth “ME excedall MR <uccudll coewsch asvacch  ‘Giibascucses INE savees 
CHIGG— Es Te. BM ccc vicdvcesvestvcnncede 20 TT FF Ht G&S #t S&F iD ae Se TF scccce 
Ogilvilie—-J. ER. TAylOr co ccccciscccccacess 20 SE RE SED ctaescal caceagl coccac excecsll. <BGRc “ Bibidencaalineaecsll aacaeull accens 
Vaoli—W. S. Tindall...... * 416 i i Pr er Pere Eee Re 
atoka—Milburn Bros. ...... Selb sewonch ssccda—e BOGE. “WELL cocecep vasvceo[l eccucgh <eapedll coceuubesea@eiicaacedsh anaes 
Pendleton—Geo. A. Phipps .........+.00- Lssveiulionscdahe  Qaexsessil  BODevcasdle  <@icdedsaln) |e @ieacecetn ateecace 
Peru—Casper, Eisaman & Co............ 250 ae) ere | tere serene | me jee Free eee ee =| eae 

J. We FRGORR Be Oiasisccvccvcccvececses BE siccocdh | 1 ME dosanall vacsaal coadacll sadecdh aacaually . Mebane ~~ acaces 
P ‘sburg—Cummins Lumber Co........ 30} 20 
Pierceton—Isaac N. Bryan.........seseeee iH] 25] 4\l 
Pine Village—Crane & Som..........seeeee nat ee a a ee ee eee Ss 
Pleasant Lake—J. W. Goodwin ......... 12 lj}, 500) 25]) 150; 40); ~ 25)...... 
Poland—Robert AMmderSOn ....+-.eeeeeeee 50 10} +100) 04 =66SOi} ss 10} isi GC BF Cee 
Princeton—J. W. GaddiS .......ccccccece 200 Tell. Sen «MIE Muckcah-cccacall wedeael watcedil aaduasl caeeadl ducaucl auansunl adduden idaaae 
-A. B. Nichey & Sone® ...cccccscccccccscs 500 ar Seosadlh dusedal aeceen 
Putnamville—R. H. Bowen ......s.+seeee 10 All GE... RED ukcaxdl soccvactl <cckeal scnesalhacdacal ewneaall axdaaal cacdds 
Seymour—De Heur & Swain Lbr. Co.... 400] 300]; 2,80; 1,000/} 50] 15)f 20]...... 
Shelve... WE. AWG > ccc sccccccessccace Bi diaduel wwowed eodecs) ccsecchl concecp cocceclt ODE encscs 
Sheridan—J. W. Le€ ......ccccccccccccecs , Ce | a eee) | eee eee Geer eee i eee Ra | | ener 
Santa Claus—Wesley R. Wickel ........ | eee 
§South Bend—Perley Hardwood Lbr. Co.]] ......] ....-.{] sees 
Sunman—Talbert & Galbraith .......... 7 
Tell City—Scull & Stuehrk ........ ea 60 
Terre Haute—Standard Wheel Co.......]] ...... 
Topeka—W. Bi. DESY ccccsctvsesvceccesscell coves 
Vernon—J. W. Brewer & Somn.........+.- Te weaves 
Wagoner—Laevi BARGE <.ccccccccsvcsscecce 4 
Westfield—Harrison Jones ........e+eeeee TEL casaculr enccaalccaded 
West Point—J. R. Skinner .............. Ge vecaucte GON <anads 
Yung—Chas. Meeker .........ceceseseeeecs | 20 12 

i, ere {| 19,569] 2,4571) 61,211] 11,571|| 4,441 

_Abbreviations: _E—Estimated; no report. O—Other information. §—New mill. *—Spruce. 


three families and some brick structures, the entire cost 
being $24,200. The annual report of the building 
operations in the various large cities of the country 
shows that Buffalo has increased 15 percent over 1902, 
which was also a good building year. 

C. M. Betts is preparing to make his deferred trip 
to the South Carolina lumber plant of C. M. Betts & Co., 
as he is esnecially anxious to confirm the good reports 
of the operations there. The Buffalo yard of the firm 
is doing an active business for the season, but is not in- 
clined to urge sales. 

Haines & Co. are still without change since the death 
of Alfred Haines, the senior member, but the inventoring 
and necessary yard business are now done and the re- 
organization problem will be taken up at once. It is 
likely that no outward change will be made. 

Holland & Graves are rebuilding the barge Aloha of 
their lumber fleet and making her just as good a lumber 
carrier as possible, raising her class somewhat at the 
same time. 

E. D. Colie still has some lumber on board the barge 
Carpenter at his dock. The weather has been so severe 
that it was very difficult to take care of it. The de- 








mand for it being light there is still plenty of time to 
close up such work later on. 

There was a meeting of the yew white pine association 
of Buffalo and Tonawanda in Buffalo today (Tuesday), 
to discuss the general situation. In order to make the 
meeting general the association sent out invitations to 
white pine centers east and west, but only Cleveland, 
Toledo, Albany and Oswego responded. The session 
gave its time chiefly to the discussion of white pine, 
each market for itself. There seems to have been some 
idea of the formation of an association that would em- 
brace the lake cities in general, but the meeting did not 
favor this, the opinions usually expressed being that it 
was a local matter, so the time was taken in exchanging 
notes on the conditions of the market. There was no 
idea of forming a price list, though it was agreed that 
the situation was strong and that some grades would be 
likely to advance before long. A lunch at the Buffalo 
Club was included in the program. 

The annual election of the Chamber of Commerce on 
January 13 resulted in the choice of Capt. James J. H. 
Brown, the vessel broker, his opponent, Millard S. Burns 
of the lumber firm of Palen & Burns, making a good run 











considering that Brown was best known on ’Change. 
Horace F. Taylor, of Taylor & Crate, made a big run 
for trustee and was one of the three elected. George 
B. Montgomery, of Montgomery Bros. & Co., was tied 
with Otto J. Lautz for fourth trustee and the decision 
who shall be declared elected has not yet been made. 

Lumbermen on the wing: A. G. Hauenstein has gone 
to the Jersey coast for a short vacation; H. E. Mont- 
gomery is looking the western saw mill situation over; 
L. P. Graves made a short trip to Michigan last week; 
M, S. Tremaine is in New York. 





THE TWO TONAWANDAS. 

NortH Tonawanpa, N. Y., Jan. 19.—A Washington 
(D. C.) dispatch states that General Gillespie, chief of 
United States engineers, has submitted a report to the 
secretary of war on the preliminary examination and 
survey of the Black Rock harbor with a view to ob- 
taining a suitable channel for deep-draft vessels around 
the rapids and shoals at the head of the Niagara river, 
in which he states that it is not advisable to begin 
the improvement at the present time. The lumber deal- 
ers of the Tonawandas and others interested in the com- 
mercial advancement of the Niagara frontier have been 
working consistently for the construction of this chan- 
nel for several years. Major Symons and his successor, 
Colonel Bingham, at Buffalo, agreed that the locality 
was worthy of improvement, and Colonel Mansfield, di- 
vision engineer, concurred in recommending that an ap- 
propriation be made for the work. These reports have 
been reviewed by the board of engineers on river and 
harbor improvements and they estimate that the work 
would cost approximately $4,500,000. The lumber deal- 
ers at the Tonawandas and others interested in the 
project understand that the war department is opposed 
to a general river and harbor bill during the current 
session of congress. Another concerted effort will there- 
fore be made at the first opportunity. 

Most of the white pine dealers are attending the regu- 
lar monthly meeting of the newly organized white pine 
association at Buffalo this afternoon. Matters of gen- 
eral import are being considered. 

T. J. Wilson, of the Wilson-Kenney Company, left on 
Friday for Florida, to be gone several weeks, prin- 
cipally on pleasure. 

A. C. Turbury, of the W. H. Sawyer Lumber Com- 
pany, has returned from a business trip to New York. 

D. C. Thompson, of Duluth, Minn., has been in the 
Tonawandas several days lately looking after orders 
for stock to be shipped next season. 

William Charlton has gone to Sudbury, Ont., to look 
after the timber operations of J. & T. Charlton. 

E. A. McKeen, of Oille & McKeen, has returned from 
an eastern business trip. 





DUST COLLECTING SYSTEM ON THE COAST. 

H. L. Day, the Minneapolis (Minn.) manufacturer 
of dust collecting apparatus, has of late done consi4- 
erable business among the planing mills and sash and 
door factories along the Pacific coast. His system of 
dust collectors is well and favorably known through- 
out the country, but it has only been during the last 
year or so that Mr. Day has been extending his field 
of operations to the Pacifie coast. He is represented 
in that section by his brother, Frank H. Day, who 
makes his headquarters in Portland, Ore. 

Mr. Day has just finished putting in a complete 
dust collecting system in the factory of the Hoquiam 
Sash & Door Company, Hoquiam, Wash. He is now 
at work on a similar system for the large door fac- 
tory of the North Bend Manufacturing Company at 
North Bend, Ore., which is associated with the Simp- 
son Lumber Company, of San Francisco, Cal. He also 
has closed contracts for installing a system for the 
Panel & Folding Box Company at Hoquiam, Wash., 
and the Musser Lumber Company, of Spokane, Wash. 
He is now equipping the fine saw mill, planing mill 
and box factory of the Tongue Point Lumber Com- 
pany, Astoria, Ore., and the new plant of the Mukilteo 
Lumber Company, Mukilteo, Wash. The latter it is 
said will be one of the most complete saw mill plants 
on the Pacific coast. 

Last year Mr. Day installed. the new saw mill of 
the Seott & Van Arsdale Lumber Company at Me- 
Cloud, Cal,; the MeVay & Boleom Lumber Company 
at Ballard, Wash.; Pacifie Coast Lumber Company, 
Vancouver, B. C., and the Kootenai Bay Lumber 
Company, Kootenai, Ida. Many of the lumber manu- 
facturers of the old white pine country of the north- 
west have used Mr. Day’s dust collecting system for 
years and as they begin manufacturing in the west 
naturally turn to him to equip their plants in that 
section. 





Enjoined from Disposing of Property. 


NortH TONAWANDA, N. Y., Jan. 19.—In the bankruptcy 
proceedings taken by the American Cabinet Company, Judge 
Hazel has granted an order restraining that company, the 
American Warehousing Company. W. H. Oates and Mrs. W. 
H. Oates from disposing of any of the propertly formerly 
owned by the American Cabinet Company. Mrs. Oates 
loaned the bankrupt company $9,000 last spring and as 
security -took a receipt from the American Warehousing 
Company for 250,000 feet of lumber. The trustee for the 
creditors has found that all the property of the American 
Cabinet Company is tied up by warehouse receipts, but as 
they do not designate any particular property and none of 
the lumber is in a finished state he does not think that it 
should be sold at this time. Mr. Oates and- his wife wiil 
doubtless take action at once to have the injunction vacated. 

PPPOE 


One of the most interesting projects undertaken by 
government bureau of forestry during the year just 
closed was the creation of a model forest on a small 
scale on the United States reservation surrounding the 
military academy at West Point, comprising about 2,300 
acres. 


’ 
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THE SOUTHERN, LUMBER MANUFACTURERS’ ASSOCIATION. 


The President’s Annual Address Indicates All Conditions Favorable to the Manufacturer—A Document of Exhaustive Scope and Vita 
Strength—Prosperity Reflected in the Detailed Secretarial Report—Scholarly Papers by Authorities on the Logging, Marketing 
and Uniform Inspection of Yellow Pine, Utilization of Waste Products and Practical Forestry—The Present and Future 
as Viewed Through Practical Eyes—Weighty Legislation Accomplished and the Heavy Representative Attendance. 


NEw OrLeaAns, LA., Jan. 19.—With his usual prompt- 
ness President N. W. MeLeod called the opening ses- 
sion at promptly 10 o’clock, remarking: ‘‘The re- 
matks I intended to make at the opening I will post- 
pone until the attendance justifies the remarks.’’ 
|Layvghter.}| He then proceeded to read the 


President’s Annual Address. 


During the year 1903 our country has been blessed with 
bountiful crops, while in some cases the crop has_ not 
equaled the maximum record, yet in value the crop of the 
past year has far exceeded that of any other year in the 
history of our country. 

The value of the principal field crops raised in the United 
States in 1908, according to the report of the secretary of agri- 
culture, amounts in round figures to about $3,250,000,000. 
In 1902 the country produced over 2,500,000,000 bushels of 
corn. It is therefore fair to assume that the wealth de- 
rived from cattle and hogs will exceed that of any former 
year. ‘The business of the country has been well sustained, 
and in nearly every line of industry satisfactory results 
have been obtained. Nothing illustrates the increase in 
the business of the country better than the statistics show- 
ing the tonnage handled by the railroads. 

The last completed reports for all of the roads in the 
United States cover the year ending June 30, 1902. and 
comparing this with the year including June 30, 1897, we 
have the following: 


ALL ROADS IN THE UNITED STATES. 
Tons of freight moved. Tons moved one mile. 


See 1,200,315,787 157,289,370,053 
ear 741,705,746 95,139,022,225 
458,600,841 62,150,347,828 

EMCPEASE..... 00500 61% 64% 


To show the increase in the southern lumber originat- 
ing territory, the group of roads operating in Arkansas, 
Louisiana, Missouri etc.: 


Tons of freight moved. Tons moved one mile. 


LO eet are 65,440,760 11,426,049,372 
Se... cacasuaneee 37,441,642 6,333,591,463 
27,999,126 5 ,092,457,909 

Oe) ae 74% 80% 


IN GEORGIA, ALABAMA, MISSISSIPPI, TENNESSEE AND KEN- 


TUCKY. 
Tons of freight moved. Tons moved one mile. 
lo) See eee 11,597,646,097 
TOE os.365 16S meres 6,802,119,489 





4,795,526.608 
PROP ORGC. 656s. 6 005% 74% 





The complete records for 1903 are not available at this 
time, but investigation based on comparative statements 
for ten months of 1903 indicates that the increase in ton- 
nage moved by the southern lines will show over 19 per- 
cent more than the tonnage of 1902. 

The financial situation during the last quarter of 1903 
was unsettled; the depression in speculative centers brought 
about by liquidation in securities caused distrust and 
anxiety as to the future. The financial atmosphere, how- 
ever, is very much clearer, and the result of the liquida- 
tion has been the reverse of what many feared. Wealth 
that heretofore has been used for manipulating securities 
and inflating them to a point beyond their real value is now 
finding profitable employment in industrial pursuits. The 
consumption of lumber in the south will probably be very 
greatly increased on account of the high prices the southern 
farmers have been getting for their products. With these 
favorable conditions north, south, east and west it is reas- 
onable to believe that the demand for our product during 
the year 1904 will be greater than ever before. The pros- 
pective demand for building material during 1904 justifies 
the belief that all stock on hand and all that can be pro- 
duced this year will find a ready market. Estimates of 
stocks on hand, based on same percentages as the mills 
reporting, show only 4 percent more stock on hand January 
1, 1904, than was shown a year ago. When it is considered 
that on account of inability to obtain transportation facili- 
ties, and that there is an actual shortage in the retail 
yards of over 800,000,000 feet, and that it will take the 
movement of that amount before the retail yards will have 
a normal stock, it will be seen that there is an actual 
shortage of lumber on hand, and that the conditions of 
supply and demand are favorable to the manufacturer. 

To obtain full advantage of these favorable conditions it 
will be necessary to obviate ruinous competition. . Some 
of our members lose sight of the fact that reducing sale 
values below the market, manipulation of grades, special 
terms and special agreements, all actuated by selfish m« 
tives, while possibly of temporary advantage to the offender 
always react, and are the direct cause of our product for 
the year being sold below values justified by the law of 
supply and demand. A bad practice of whatever nature, 
indulged in, reacts in ultimate loss to the offender. When 
this is understood by our members greater interest will be 
manifested in the association statistical work, and every 
member will promptly give the information desired by our 
secretary, resulting in accurate information as to supply 
and demand, not only as a general proposition but as to 
specific items, which knowledge should be an asset and 
= itself felt in a practical way in our annual balance 
sheet. 

The inability to obtain adequate transportation facilities 
has been the cause of great loss to manufacturers during 
1903. While the roads have been able to increase their 
car supply quickly by getting new cars from the shop, 
they have not been able to increase their motive power in 
the same way. All of the locomotive companies have had 
their space contracted for months ahead, and it has taken 
from six to twelve months to have a contract filled, and 
in many cases additional delays have been occasioned by 
inability of the builder to obtain the necessary material. 

The year 1903 was one full of trials for the railway com- 
panies in the south. The year 1902 produced the largest 
tonnage that has been thus far offered for transportation. 
and January 1, 1903, found much of the large corn crop 
and the cotton unmoved. his had not been cleaned up 
when the early movement of spring supplies set in. only to 
be caught and delayed by the high water in the Mississippi 
in March, which caused a large accumulation of loaded cars 
on all lines in that territory. 

The trouble was partly overcome when the flood at Kan- 
sas City, May 31. and St. Louis, June 7 and 8, threw every- 
thing into disorder; and added to this a tonnage movement 
some 20 percent greater than in 1902, the large part of 








which must move after August 1, brought about a condi- 
tion hard to realize or understand. 
Inadequate transportation affects the lumber business to 
a greater degree than any other single commodity, as the 
statistics of tonnage show that 11.64 percent of the entire 
tonnage of the country is forest product. Investigation 
shows ‘” comparative statement of raiiway equipment as 
follows: 
ALL RAILROADS IN THE UNITED STATES. 
Freight engines. Freight cars. 


1902... eee eee eee ee eee enee 23,594 1,546,101 
So oe Re re er ee 20,398 1,221,730 
TRUPOROR.: 6 iicG skis Suede eee 3,196 324,371 
80% 26% 


-ROADS IN GEORGIA, ALABAM%, MISSISSIPPI ETC, ‘ 
Freight engines. Freight cars. 





SRT Teer eT Ce ee 2,311 129,469 
Se eo ere ret 1,773 91,557 
PREDEABE:. AGsSSiaewewietenesene se 538 37,912 
30% 41% 

ROADS IN LOUISIANA, ARKANSAS, MISSOURI ETC. ‘ 
Freight engines. Freight cars. 

EE suai + ota Rae Coenen 1,751 102,188 
GOR aa cs iiss Shae paw ae Coo 1,468 77,206 
PRERRE <GiG kena Sach ne alesis 283 24,982 
19% 32% 


Georgia, Mississippi etc. had 77 freight engines and 
4,500 freight cars per 1,000 miles of road in 1902. 

Louisiana, Arkansas and Missouri have 91 freight en- 
gines and 5,078 freight cars per 1,000 miles of road. 

A comparison of the above percentages on the increase 
of equinment and the percentages on increase of tonnage 
covering same period would indicate that while the roads 
in the lumber producing territory of the south have added 
more power and cars than the average increase in power and 
cars of all the roads in the United States, the percentage 
of added equipment is not in proportion to the increase in 
tonnage. This has been a subject of anxious thought by 
the best minds in railway circles, and I believe that the 
the railway companies will, as far as possible, co-operate 





PRESIDENT R, A. LONG, 
Southern Lumber Manufacturers’ Association, 


with the lumber interests in bringing about a better condi- 
tion. In some of the eastern cities the railway companies 
have large storage sheds in which lumber is stored at a 
nominal rental. It is possible that this system could be 
inaugurated in the west at many of the important con- 
suming points where considerable quantities of the lower 
grades of lumber could be moved during periods when other 
tonnage was not heavy, and be stored at such points, and 
in this way partially relieve the congestion of lumber ton- 
nage during the period of greatest tonnage movement. 

I therefore recommend that a standing committee of three 
on transportation be appointed or elected, one for three 
years, one for two years and one for one year. 

The increased movement of lumber during the year when 
other tonnage is not heavy, the loading of cars to full cubic 
capacity, and kindred subjects might be handled by the 
transportation committee to advantage. 

During the past two years negotiations have been opened 
with all retail associations looking to reciprocal relations. 
It is believed that a code of ethics, agreeable to both the 
retail trade and the manufacturers, will result. 

The department work of our association will be treated 
by the secretary, or the heads of departments, but I desire 
es call special attention to the grading and inspection 

ureau. 

There are 159 mills taking advantage of the inspection 
and grading department, and as the members who have 
taken advantage of this department continue the work 
from year to year it is evident that the work done is satis- 
factory. 

All members are urged to talk to their neighbors, not 
members of the association, and induce them to join with us. 

The National Lumber Manufacturers’ Association, of 
which this association is an affiliated body, has a credit 
bureau and collection department. All members of the 
Southern Lumber Manufacturers’ Association are by their 
membership in this association members of the National 
association and entitled to all of the benefits of that asso- 
ciation. The collection department will become a_ very 
important feature of the association work. Disputed claims, 
slow pay and bad accounts will be handled by the credit de- 
partment, and a copy of the docket of the department will 
be issued in bulletin form to all members for their infor- 
mation. This feature, together with the complete com- 
mercial agency book (which will be ready for distribution 
during the year), will make one of the most valuable 
departments of our work. It is urged that all_ members 
give this department their hearty co-operation and support. 


Believing that a headquarters for the lumber fraternity 
was desirable, a number of the lumbermen in St. Louis and 
Kansas City conceived the idea of erecting on the grounds 
of the Louisiana Purchase Exposition a building which 
would combine within itself several important features. In 
the first place, it is to be the headquarters and resting 
place for the lumber fraternity, their families and friends. 
Atter_ the building was under construction it was deter- 
mined to finish each one of the rooms on the first floor of 
this building in a _ representative finish wood of the United 
States. There will be one room finished in redwood, one in 
cypress, one in gum, one in sugar pine, one in oak, one in 
veneers, and the main auditorium in yellow pine. This 
room, which has a seating capacity of possibly 350 people, 
will be entirely of yellow pine. It is proposed to show in 
this room the possibilities of yellow pine as a finished 
wood. It will be perfect in every particular. At the par- 
ticular request of Dr. T. H. Bean, head of the Forestry De- 
partment, this entire building and each separate room will 
be entered subject to award as an exhibit of the Forestry 
— and will be opened for the inspection of the 

ublic. 

The House of Hoo-Hoo, or lumbermen’s headquarters, will 
be the only building of the kind on the World's Fair 
grounds devoted to the members of a particular business. 
Its construction, finish and furnishing will represent an 
outlay of about $30,000. It is centrally located and will 
contain a first class cafe, bureau of information, postoffice, 
register, and everything that is possible will be done for the 
well being of its members. It is now under roof and the 
finishing will be installed and the building completed and 
opened for use before the first of May. 

The committee appointed at the New Orleans meeting to 
make arrangements for a yellow pine exhibit in the Forest. 
Vish and Game building has secured a most desirable loca- 
tion, which in size will be abundantly adequate for the 
use intended. It has also completed plans for an_ exhibit 
which will contain within the space a two-story build‘ng 
with several rooms, in which will be shown the various 
styles in which yellow pine may be finished to the best 
possible advantage. 

The combined exhibit of the House of Hoo-Hoo and the 
Southern Lumber Manufacturers’ Association exhibit in the 
Forestry building will demonstrate that yellow pine, al- 
though an inexpensive wood, is capable of most elaborate 
and artistic finish, and when properly treated compares 
most favorably with the so-called expensive finish woods. 

I desire to take this opportunity of thanking the mem- 
bers of this association for the hearty manner in which 
they have co-operated in the work of this association. 


Following the applause which the address elicited See- 
retary George K. Smith read 


The Secretary’s Report. 


One year ago we assembled in this room at one of the 
largest and most enthusiastic meetings in the history of 
our association. The enthusiasm aroused has lasted through 
the year and in all departments of our work we are able 
to report gains. 

Membership. 

Last year we showed 173 members, representing 155 
mills. We now have 183 members, representing 170 mills. 
We have had 40 additions and 30 names have been dropped. 
either from resignation, closing out business or non-pay- 
ment of dues. 

In order to increase our membership during 1904 we 
have arranged for our inspectors to make one trial inspec 
tion each month at the plant of some manufacturer not 
now a member, thus reaching about seventy-five manufac- 
turers during the year. Many of our members are taking 
a personal interest in increasing our membership by in- 
viting their neighbors to join us. This. is a most encourag- 
ing feature and will surely result in a large increase dur- 
ing the year. 

Production in 1903. 

Reports from 365 mills for 1902 showed 4.536,.655.682 
feet produced. These same mills with 30 additional show 
4.762,791,778 feet, an increase of 226,000,000 feet. We 
estimate this to be between 80 ahd 90 percent of the out- 
put of the six states in which the mills are located, viz., 
— Arkansas, Texas, Louisiana, Mississippi and Ala- 
ama. 

Our clearing house summary for 1908, compiled from 203 
mills, shows 38,108,000,000 feet cut. showing an increase 
over the 175 mills in 1902 of 446,000,000 feet cut. 


Consumption. 


Shipments from 395 mills in 1903 as compared with 
365 mills in 1902 show an increase as follows: 


Shipped, 1902 ............... 4,387,000. 000 feet. 

ECU, DOCS Grc66.00-b 0 o-eerne eed 4,706.000,000 feet. 

a ere ee ne 319,000,000 feet. 
Clearing House Record of Shipments. 

pa ee rea ree 2.597.000.000 feet. 

DUG TRUS, 2008 6a 50000 00. eee 3,078,000.000 feet. 

PRO. tin teh he cw ae eae 481,000,000 feet 


Estimate of Stocks on Hand. 

Total stock on hand January 1, 1903. among 365 mills 
was 997,494,502 feet. We have received accurate reports 
from nearly 100 mills for amount on hand January 1, 1904. 
and have estimated stock for balance, using a small percent 
of increase. which was shown by comparing the totals of 
the 100 mills for 1903 and 1904. 

The estimate for 395 mills in six states is 1,059,000,000 
feet on hand January 1. 1904, an increase of 82.000,000, 
with 80 more mills included than for January 1, 1903. 

Summaries for 1902 and 1903 from which above figures 
are quoted are submitted herewith for convenient reference. 





1902. 
’ Stock. 
State. Mills. Cut 702. Shpd. °02. Jan. 1, ’03 
Arkansas 81 909,260,900 879.118.797 231,584,096 
Alabama ..... 52 398,919,841 888.724.871 61.815.289 
Louisiana .... 80 1,131,488,913 1,072.050,233 270,909,698 
Mississippi ... 74 846,784,491 884.451,245 122,774,738 
Missouri ..... 7 205.266.6238 186,525,745 61,498,300 
yee 71 1,032,934,884 1,014,522,054 228,912,381 
Total ...365 4,536,655,652 4,387,393,045 977,494,502 
1908. 
' Stock. 
State. Mills. Cut ’03. Shpd. ’03. Jan. 1, ’04 
Arkansas 81 944,551,187 932,800,280 252,258,437 
Alabama .... 53 457938.148 433,684,841 82 054,932 
Louisiana ....103 1,215.424.629 1,210 895.759 307,854,178 
Mississippi ... 80 831.956.307 825.708.7385 122.269.920) 
Missouri ..... 6 177,309,943 183.399.5382 60.748,.300 
J ee 72 1,125.611,614 1,120,146,248 234,314,630 





1,125 
Total ...395 4,762,791,778 4,706,635,395 1,059,500,392 
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CLEARING HOUSE SUMMARY FOR 1902. 


Cut Shipments. 
Month. Firms in-1902. in 1902. 

FONE. discs e ene eee 147 190,882,029 198,546,039 
WOWMUARE. sac koccoweass 172 202,186,104 186,600,868 
NaKGN cousexeuas cease 187 240,278,089 238,567,547 
HAL: vvactnetevean waed 187 252,128,351 256 322,652 
peer e rere ree ct re 189 240,549,769 239,041,346 
ME cnn enne keawere en 176 219,212,390 195,987,355 
FGIE. acacakeecane wurde 158 218,616,841 202,392,917 
MGI 2 ce uaa we He eee ered 177 238,178,857 231,909,665 
September ....-.-seeeee. 176 216,308,018 208,654,034 
\CCOREE 6 6s cavtcneeeceen 174 235,816,417 230,143,142 
NOVOHMNGE <0 és c0e vase eje 175 212,094,623 206,743,315 
OCNNEN an cccewnenees 182 196,305,631 201,612,090 





\verage mills reporting. .175  2,662,657,119 2,597,520,870 
Stock on hand January 1, 1903, 540,000,000 feet. 
CLEARING HOUSE SUMMARY FOR 1903. 
Cut Shipments, 
for 1903. for 1903. 
256,620,569 255,034,568 
214,124,086 222,301,809 
220,355,870 237,635,232 
265,005,073 274,841,332 
287,391,024 291,711,003 
271,351,459 260.898,510 
269,666,767 257,937,637 
266,130,122 270,018,216 
262.789,438 243,304,960 
yctober 292,736,927 273,780,790 
NOVGRIDGE 6 csis'<.cowes cuca 251,999,565 241,504,527 
DOCOMMGEE 6 vie tc cacacee cae 250,000,000 250,000,000 
\yverage mills reporting..203  3,108,170.920  3,078,968,584 
Estimated stock on hand January 1, 1904. 700,000,000 feet. 
Values During 1903. 
Very few changes occurred in values. Only one called 
meeting of the committee on values was deemed necessary 


Month. lirms. 








ind was held on May 2. Lists were adopted in May, Au- 
rust and October, but only slight changes were made. The 
srices on all common grades have been uniform and strong, 


n advance being made on many items on October 15. 
rices on upper grades have been well sustained and at the 
yvesent time vary slightly from those being obtained one 


ear ago. 











SECRETARY GEORGE K. SMITH, 
Southern Lumber Manufacturers’ Association. 


Statistics. 

Our efforts to secure complete stock sheets resulted in 
cathering reports from sixty-four mills, which were sum- 
marized and mailed to members in pamphlet form, giving 
aluable information as to percentage of sizes, lengths and 
zrades. This feature of statistical work will be continued 
and all members are urged to comply with request for com- 
plete inventory of stock on hand January 1, 1904, showing 
size, length and grades. 

Clearing House. 


Our clearing house reports are growing in interest and 
value. Over 200 mills are now sending in monthly reports 
howing distribution of shipments. ‘The work in this de- 
partment will be pushed and we hope for great gains dur- 
ug the year. 

Finances. 

Our revenue during the year has increased. Our ex- 
penses were somewhat heavier than in 1902 on account 
* increased number of claims requiring the employment 
f one more inspector and our dues to the National Lum- 
‘'’ Manufacturers’ Association. We passed the monthly 
issessment on shipments made in December, having suf- 
iclent funds to carry us until February 1, as will be shown 
y treasurer’s report. 

Special Work. 

Following instructions given a year ago we have com- 
iled a book for architects and contractors showing the 
ife carrying loads of yellow pine beams, trusses etc., 
vhich will be published as soon as the action of this 
onvention regarding the matter of grades is known. 

It is believed this book will be of great benefit to the 
industry, filling a place similar to the books issued by the 
steel manufacturers. " 

teports from rate and classification department, freight 
claim department and addressograph and mailing depart- 
ment will be covered by-W. L. Goodnow, assistant secre- 
tary, and Chief Inspector Warren will review the work 
of the bureau of grades and inspection. 

In closing we wish to thank officers and members for 
the hearty support given to all departments of our work. 
This is the strongest possible indorsement and encourages 
us to put forth greater efforts for the advancement of the 
association during 1904. 


The excellent showing of this report was greeted with 
acclamation by the members, and Assistant Secretary 


Goodnow read a report on subsecretarial work, as fol- 
lows: 


Report of the Assistant Secretary. 


The rate and classification department has two dependent 
departments—the freight claim and the addressograph 
and mailing departments. This report will cover the work 
done in each of these divisions. 


Rate and Classification Department. 


In the rate department, owing to the unsettled condition 
of yellow pine freight rates during the past year it has 
been impossible for us to issue the official classification and 
rate book at as regular intervals as heretofore. The changes 
have been so numerous that we have had to issue a larger 
number of supplements and circulars, especially during 
the period of March 15 to August 15, when notices of ad- 
vances were received one day and a withdrawal notice fol- 
lowed on the next. 

On August 15 a series of individual state books was in- 
augurated for the convenience of the traveling salesmen. 
In the January 15, 1904, issue we added the states of Ken- 
tucky and Tennessee, so the classification and rate book 
now covers Colorado, Illinois, Indiana, Indian territory, 
Iowa, Kansas, Kentucky. Michigan, Minnesota, Missouri, 
Nebraska, New York, Ohio, Oklahoma territory, Pennsyl- 
vania, South Dakota, Tennessee, Texas, West Virginia, Wis- 
consin and the principal points in the New England states. 
saan” state and four complete editions were issued during 

We are informed by some of the members that they 
have discontinued keeping up a file of tariffs and depend ex- 
clusively on our book for their rate information. We are 
glad to know that such is the case, as it is our aim to 
maintain a degree of accuracy that will justify our mem- 
bers in placing the utmost confidence in the information 
contained in the official classification and rate book. 


Addressograph and Mailing Department. 

In_ the addressograph and mailing department we are 
called upon almost daily to address envelopes for one or 
more members. We are now compiling a list of the retail 
dealers in Kentucky and Tennessee which will be added to 
our addressograph in the near future. 

The credit rating department of the National Lumber 
Manufacturers’ Association is keeping us posted as to all 
changes and through the aid of that department we will 
be able to maintain a live and thoroughly reliable list of 
dealers on our addressograph mailing list. 


Freight Claim Department. 


The work of the freight claim department is steadily 
growing. Forty-four members are filing their claims 
through our office. 

Up to January 1 2,484 claims had been filed by us for 
overcharge in rates and weights. Eight hundred and 
twenty-one, or 33 per cent. of the claims filed have been 
paid by the railroads: 143, or 6 percent, of the claims 
filed had been declined. On January 1, 1904, we still had 
under active investigation 1,520 claims, amounting to $21,- 


005 
Report of Chief Inspector Warren. 


More enthusiasm was exhibited, but an additional 
supply was reserved for Inspector Warren’s report, 
which that gentleman read as follows: 


Since the last annual meeting of the Southern Lumber 
Manufacturers’ Association the bureau of grades and in- 
spection has continued to grow. We argue and believe that 
a thoroughly competent inspector, whose business it is to 
make a special study of the bureau of grades and inspec- 
tion work, has means at his command for detecting short- 
comings that a person staying at one plant all of the time 
cannot possibly possess, because he has no means or no 
chance of comparison. I have filled most all the various 
important positions at mills, and am well aware that peo- 
ple all expect and intend to carry on their plants to the 
best possible advantage. It is very rare, however, to find 
one so perfectly carried on that the inspector, working 
conscientiously in his position, will not be able to point 
out something at every visit that has crept in so gradually 
that the foremen do not detect it until it is pointed out by 
the inspector, whose business it is to find fault. 

The bureau of grades and inspection is progressing favor- 
ably, new members being added to the list, and a keen and 
general interest is being taken in the work. 

At the inspectors’ annual meeting, held at Memphis, Tenn., 
on Tuesday and Wednesday, December 22 and 23, 1903, full 
reports were made by the six inspectors who cover the 
territory in Missouri, Arkansas, Louisiana, Texas, Missis- 
sippi, Alabama, Georgia and Florida, the summary being 
ihat out of the 159 mills visited only nine mills were re- 
ported as showing a lack of interest, and three were re- 
ported as being lukewarm. We have at present 159 mills 
receiving visits, and have six inspectors to visit them. 
making an average of practically twenty-seven mills to each 
man, thus enabling one visit a month to each mill. 

During the past year 119 of our members have called on 
the secretary to have an inspector investigate claims made 
by retail dealers, against 95 one year ago, showing that 
the members prefer to have their claims investigated by an 
inspector rather than to adjust them themselves. 

new feature in our work for the coming year will be 
for each inspector on each trip to visit one manufacturer 
in his territory, who is not a member, and give a practical 
demonstration of our work. Will say if there are any 
lumber manufacturers present who are not members of this 
association, desiring an. inspection before our inspectors get 
around to their plants, if they will advise Mr. Smith, secre- 
tary, we will be. pleased to give them a practical demon- 
stration of our work. 

Hoping to receive requests through the secretary’s office 
from a large number of manufacturers, this report is re- 
spectfully submitted. 


Finances. 
Treasurer A. J. Neimeyer’s report was read by Secre- 
tary Smith, including an audit by a public accountant, 
as follcws: 


ASSETS. 
1902 1903. 
Cost of type, composition ete. : 
Rate and classification book. $4,106.06 $ 4,106.06 
Yellow pine price current... 373.95 487.45 
Price list forms........... 371.00 371.00 
Office furniture, addresso- 
a, reper re 815.53 989.09 
Due from members for supplies 
and expenses of inspectors.. 393.61 1,106.31 
Advances to inspectors....... 433.51 582.26 
Cash in bank and on hand.... 2,745.47 2,919.18 
$9,239.13 $10,561.35 
LIABILITIES. : 
Accounts payable .........+.. $ 183.24 $ 143.15 
Unadjusted assessments ...... 110.00 
Surplus: a " 
Balance December 31, 1902.. 9,055.89 $9,055.89 
Net income for the year end- 
ing December 31, 1903, per 
WONG SD vvccsscccsccccsss 1,252.31 
10,308.20 
$9,239.13 $10,561.35 


We have examined into the affairs of the Southern Lum- 
ber Manufacturers’ Association for the year aa Decem- 
ber 31, 1903, and have verified the assets and liabilities 
shown above. We hereby certify that this balance sheet 
shows the financial condition of the association at December 
31, 1903. 

Sr, Louts, January 14, 1904. 








INCOME ACCOUNT. 
Receipts: , 
Expenses. Receipts. 


$39,966.73 
26.80 


Assessments (including $965.11 
pertaining to prior year).. 

Interest on bank balance..... 
Expenses : 

Bureau of grades and inspec- 
tion: 

Salaries and traveling expenses 
Adjustment of claims: 

Salaries and expenses of ad- 


$11,207.59 





PGE cuveccacstevessene 412.67 
Less amount recovered....... 4,538.43 
--—— 4,874.24 
Printing : 
Rate and classification book 
and supplements ......... 3,442.65 
Yellow pine price current ete. 170.23 





- 3,612.88 
National Lumber Manufactur- 





exe Agsoctatiom <....cses- 1,384.58 
Office and general expenses : 
Salaries of officers and clerks. 11,336.00 
ME edewadeaddandeudecaeaa 707.65 
ROMDMEE ba eiaeveneaeanavese 1,761.20 
WR, ca ccdddcedwecacns 853.76 
SE Nu eeveecane causes 215.59 
WOME cvcdadccagececewd 158.97 
Traveling and sundries...... 1,985.33 
Expenses of directors’ meetings 382.71 
DEE Gs naccdvaduacaedsa 169.82 
i eee errs 40.85 
DEE Didteseecseuwanesedwans 9.28 
Depreciation on office furni- 
ture ete. at 5 percent..... 40.77 
sa 17,661.93 
Balance being net income for 
TE Se cawscacadeactaae- .~ an 252.31 





$39,993.53 $39,993.53 

We have examined vouchers covering disbursements for 
the above expenses and have found them to be proper 
charges. 

Sr. Louis, January 14, 1904. 

The excellent showing of this report, and particularly 
the increase in the surplus, was very gratifying to the 
members. 

Logging in the South. 

The chair then announced a paper by H. H. Folk, of 
Kennard, Tex., which, in that gentleman’s absence, was 
read by Secretary Smith, as follows: 

For the successful operations of a lumber manufacturing 
plant the great primary question to be solved is how to “log 
the mill.”’ The next is how to do so economically. 

So varied are the conditions surrounding different local- 





H. H. FOLK, OF KENNARD, TEX. 


ities and so vast is the subject of logging a modern mill 
economically that the limits of this paper will permit of 
only a general survey, touching such points as shall be 
deemed salient. 

Sawing. 


The felling of the trees by the cross-cut saw is now uni- 
versal and up to a very late date it has been the custom 
to leave standing stumps from two to four feet in height to 
suit the convenience of the sawyers, but the enhanced values 
of stumpage attracted the attention of prudent operators 
to the great amount of waste of the choicest portion of the 
trees, so that progressive loggers have adopted the follow- 
ing rule: “The hight of the stump shall not exceed the 
diameter of the tree, with a 20-inch stump as a maximum ; 
thus a 12-inch tree is cut 12 inches from the ground, a 15- 
inch tree 15 inches from the ground, and so on up to 20 
inches—this being the highest stump permissible. 

After the tree is felled the lengths it shall be cut into 
as logs must be governed by existing conditions, but the 
rule is that the first or “butt log,” should be 16 feet in 
length, and the balance of the tree what it is most suit- 
able for, as well as what the demand may be. For large 
timber mills this rule will not hold good, unless the storage 
capacity is large enough to assort and accumulate enough 
of good large seconds in anticipation of bridge and other 
timber orders. Board mills, however, demand butt and 
choice seconds for their upper grades and the balance of 
the tree, away up into the tops, for what it will make. 


The Scale. 

It is now conceded an established rule that logs should 
be scaled on the small end from outside to inside of bark ; 
the Doyle and Herring rules prevailing, although there 
are still some localities where special scaling rules, for 
the protection of the buyer prevail. 


Skidding and Loading. ; 
The term skidding is far-fetched and originated in Maine 
logging on the Penobscot in the early part of last century. 
When the first light fall of snow was the beginning of 
the transport of saw logs to the nearest streams the 
rollway was there located and the jobber who accumulated 
1,000,000 feet on his rollway before the snow became too 
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deep for operations was regarded as the king bee among 
loggers. : 

With a constant fall of snow and continued use of roads 
the logger could continue until the snow reached a depth 
of 24 inches; after that depth was reached, usually about 
January 15, operations were suspended. I speak now of 
the early days when timber lay adjacent to the streams 
and the logger with a million feet job had all that one 
man should undertake. 

The timber was becoming farther from the streams suit- 
able for driving purposes, skidding to the rollway was Do 
longer practicable, and then the sleigh was introduced. 
it had its evolution from the jumper to the modern logging 
sleigh, but all this time the skidding process continued. 
Instead of the rollway at the stream the skidways on the 
many roads leading to the landing were in vogue, and even 
¢hen the jobber who contracted to put in a million feet, in 
«ne season, was considered a big operator. 

During the last half of the last century the state of 
Michigan offered the best field for successful logging opera- 
tions, and the early recruits came from Maine, but with 
new life, new blood and the vast forests before him the 
Maine jobber of 1,000,000 feet realized that he could easily 
double his capacity, because the fall of the snow was more 
uniform than in his own state and wore better when placed 
in the ground work of a road. The demand for increased 
output soon taught the jobber of a million feet that to main- 
tain his position as a logger he must skid ten million and 
have all in readiness for the drive. 

Operations grew in magnitude under the old methods until 
the season of 1876-7, when the scarcity of snow and cold 
weather caused the first failure of skidding in the forests 
of Michigan: logs were in the woods as left by skidding 
teams, and jobbers looked failure in the face. Then it 
was that W. Scott Gerrish grappled the problem, and over- 
came the elements by inaugurating the era of logging rail- 


roads in building and operating the Lake George & Muske- 
gon River railroad. 
All this time the south, with her vast forests of pine, 


was lying idle. Not until the virgin forests of the pine 
producing states of the north began to fail did the log- 
ger turn his face southward. With him came all the later 
appliances for successful work. We of the south owe to 
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the Michigan logger the installation of the logging railroad 
and the work of skidding to it. 

With the advent of successful logging by rail the evolu- 
tion of skidding was given a wider field, until it presents 
itself to us today, without the snows or ice roads of the 
north, as skidding and loading by ox, mule or horse, versus 
steam power, leaving behind us the methods of main strength 
and awkwardness. Steam is doing the work, and with the 
up-to-date operator the skidding of logs in the woods has 
passed as with that old time cant hook. 

Conditions exist where the skidding by team is not prac- 
ticable, but each operator, in the eternal fitness oi things, 
will adapt himself to existing conditions however much 
he may regret that. nature in her lavish distribution of 
timber wealth has not showered her blessings on his par- 
ticular holdings. 

Loading is a thing apart from skidding; it has existed 
since the timber lines on the Penobscot became too far dis- 
tant for skidding. its economy is ever present with every 
operator, and while the few are in position by their 
timber holdings to combine the skidding and loading witb 
steam at their service yet most of us, when we talk of 
loading, have the old red wagon with the leader, swing 
and wheel steers in our mind, the crotch chain and that 
old sway-backed hook. 

We found that with a number of logs on the skidway, 2 
car to load, a toploader and a good send-up man we could 
handle any log with a single chain: farther than this we 
could not go. Six men constituting a crew were doing 
good work when they loaded on cars 400.000 feet of logs 
a week. Then came the steam loader, with four or five 
men, at a cost of 30 percent less loading 750.000 feet a 
week, a saving of over 40 percent on cost of loading, which 
forces us to believe that the evolution of skidding and 
loading logs has not yet reached its climax, but that we 
ean confidently look for further improvements in the near 
future, nh 

Logging Railroad. 


The assertion will stand undisputed that by far the 
greatest portion of outlay for a modern logging outfit is 
its railroad equipment, and the more efficient this part of 
the service the more economical and the better the results. 
It is certainly false economy to operate with broken down, 
second hand locomotives and cars that others have discarded. 
laying relay rails at a saving of $5 or $6 a ton, when the 
cost of relaying same is increased at least that much. Good 
locomotives and cars, a first class main line (the spurs 
ean be thrown down in almost any manner to ensure pas- 
sage), fewer wrecks and better service in the transport of 
logs will correspondingly increase the efficiency of the bal- 
ance of the work, because when operations are properly 
balanced one portion has its constant influence on the others. 


Storage Capacity. 

Conditions as to location must govern in this. It is a 
recognized fact that the log that has been lying in the 
water for some ninety days cuts easier, comes from the 
kiln and planer with less defects, and makes in every re- 
spect better lumber than does the log fresh from the stump. 
Add to this the necessity of providing the mill with full 


supply of logs at all times and we see at a glance that good 
results demand ample storage capacity, and as the logging 
capacity should be at ieast 25 percent over and above the 
mill cut the storage capacity should be equal to hold in 
reserve some three months’ cut. 

This will not only bridge over most wet seasons but 
will overcome many obstacles, at least cost, in this de- 
partment, an enumeration of which is needless. 


This careful review of the condition of modern log- 
ging methods was listened to with much interest. 

The chair then announced that J. B. White would 
address the meeting on 


The Marketing of Yellow Pine. 


Captain White prefaced his written paper with the 
following remarks: 


Gentlemen: I feel that I rather need your sympathy. I 
feel that I hardly have the right to impose my paper upon 
this body of intelligent men. I have been very busy and I 
had not done anything toward getting up this paper until 
the day I left home. I feel also that I might write better upon 
some subject which I did not know anything about than to 
write about the marketing of yellow pine, a theme | have 
had so many perplexing experiences with. [Laughter.] 

I feel it is almost impossible to write calmly and dispas- 
sionately upon such a subject. If a subject had been as- 
signed to me which I knew nothing about and which the 
rest of you knew nothing about [laughter] I feel I would 
have gotten along pretty well with it. [Laughter.] 


Captain White then proceeded to read his written pa- 
per, as follows: 


I have been asked to prepare a paper upon the ‘‘Market- 
ing of Yellow Pine.’ What I shall have to say will be 
largely from experience and observations, as I have never 
read a treatise upon the subject of the marketing of any 
product. 

The business world has moulded the results of centuries 
of trade experience into a system of general commercial 
usage with special rules of application adapted to the re- 
quirements of marketing different products. Traftic by 
barter and exchange began with the beginning of the most 
primitive civilization. With the creation of a monetary unit 
as a stable legal tender for the measurement of values 
came better established prices, subject only to the inexorable 
law of supply and demand. ‘To this law all business has 
bowed, as a logical force and the end of all argument. 

In the early commercial! history of the world the mer- 
chants in different commodities manipulated the markets 
and promoted manufacturing. They advanced the capital 
and handled the product. This was comparatively easy 
before the days of labor saving machinery, when everything 
was made by hand labor and lumber was made by two men 
and a whip saw. The lumber merchant was then the only 
man known to the lumber trade. He furnished the money 
ond contracted for labor’s output of lumber in the markets 
of the world. It was he who fixed the price to be paid to 
the manufacturers and fixed the price to be paid by the 
dealer. He was the wholesale lumber merchant and he 
also furnished the rules governing the classification and 
grades of the lumber product. 

The whip saw, in the march of progress, was replaced 
by the sash saw; the sash saw by the mulay saw, and 
the circular took the place of the mulay, but still the mar- 
keting of lumber was through the wholesale lumber mer- 
chant. His capital had increased so that he was still able 
to command the situation and name the prices and name 
the grades. 

Where I was raised, on the head waters of the Allegheny. 
they ran the lumber in large rafts down the river and sold 
it to the merchants in Pittsburg at their prices. Sometimes 
the lumber merchants in Cincinnati would come up to Pitts- 
burg and pay a slight advance to induce some of the lumber 
to be run farther down to Cincinnati, and occasionally 
some ambitious and dissatisfied spirit would run his lumber 
still further down here to New Orleans, the ‘court of last 
resort,” take what the lumber merchant would give him and 
then walk home to northern Pennsylvania and work another 
year to get lumber enough together for another raft. 

Some of these experiences I recollect from personal knowl- 
edge. I remember that thirty-five years ago some of my 
present associates on the upper Allegheny river one spring 
ran many rafts of square timber, aggregating many millions 
of feet, to Pittsburg. Natural conditions throughout the 
country seemed to be unusually favorable for good prices for 
lumber. They tied up their rafts at Fittsburg and Alle- 
gheny City and in the eddies above, and lumber merchants 
came down and looked over the timber and made their prices 
to the different owners, and when these owners got together 
they found that they had all been offered the same price, 
which was a very low one, 

Of course the Pittsburg lumber merchant was not inter- 
ested in stumpage values, but he was very much interested 
in the wide margin which he was able to establish and 
maintain between the cost of square timber in Pittsburg 
and the price that the retailer should pay for the lumber. 
My friends plainly saw that they were up against what 
looked very much like a combine, and as they came from a 
little town where they had been permitted to have something 
to say themselves they had a consultation with each other 
and with the owners of other large rafts which had come 
down from the Clarion and Tionesta rivers, and they con- 
cluded to sit it out a while with the Pittsburgers, so they 
waited on their rafts and the merchants waited in their 
offices, This timber was wanted at Pittsburg, but prices 
remained unchanged, and two or three weeks went by and 
no rafts had been sold. 

Finally some of the smaller owners decided that they 
wanted to go home; that they could not wait any ionger, 
as the Pittsburg lumbermen were already very much at 
home, and they began to talk of yielding to the demands of 
the Pittsburg lumber merchants. Then a very few—only 
three or four—lumbermen got together and decided that 
they would buy the dissatisfied ones out, so they raised all 
the money they could. paid what had to be paid, and con- 
tracted for and became “the owners of all the square timber in 
the river, and one bright morning the lumber merchants of 
Pittsburg suddenly discovered that they had only one party 
to talk to in buying the spring supply of timber. It took 
a large sum of money at that time, but a compromise was 
effected and a much better price obtained, with the result 
that the Pittsburgers had a higher respect for the up-river 
— who had suddenly turned into a lumber mer- 
chant. 

This incident and many others known to each one of us 
serve to illustrate the recent changes that have been made 
in the marketing of lumber and the necessity for the manu- 
nen gl becoming his own merchant and selling his own 
umber. 

It was only to the interest of the lumber merchant that 
the manufacturer should obtain enough for his product to 
keep his mill going. Beyond this he was not concerned. 

With the evolution of new methods in the progress of 
events conditions have changed. The manufacturer owns 
the available supply. The lumber merchant has become the 
manufacturer and the manufacturer has become the lumber 
merchant, and it is now important to prevent the waste of 
a commodity of which there is only one crop, and it is our 
duty to keep the supply safely within the natural demand. 

The lumber clearing house reports are of value to us in 
keeping sight of the manufactured supply and enabling us to 
prevent the waste of manufacturing more than is needed. 
Being largely the owners of the forest supply and knowing 
its limits, we should appreciate the value of our stumpage. 

There are here today, as manufacturers, many who have 
been both wholesalers and retaile and they know full 
well how the price to the consumer did not fluctuate by the 


demoralization of wholesale prices, and there are whole- 
salers who know that in former times the prices to retailers 
did not fluctuate very much by the low price that they were 
able to force the manufacturer to accept. In their so-called 
lumber board of trade with one hand they maintained the 
market price for the manufacturer and with the other the 
market price for the retail dealer. What an enviable illus- 
tration of conscious power! 

In late years, in all commodities that are manufactured, 
the manufacturer is no longer promoted and fed by the 
wholesale merchant, With very few exceptions you no longer 
see the names of city lumber merchants upon the lumber 
piles in the mill man’s yard. Until lately the jobber and 
the lumber merchant were the only ones to be consulted in 
the marketing and selling of the lumber product. This 
individual, as already mentioned, has become largely a manu- 
facturer, and the time has now come when we should fix 
a fair and reasonable price for our yellow pine lumber, in 
all markets, governed only by its just merits in competition 
with other woods used for like purposes. There is no com- 
petition at anywhere near present prices, excepting among 
ourselves. 

The city jobber, if retained, should simply be the manu- 
facturer’s agent, paid, either by a salary or commission, a 
fair and uniform compensation. The lumber should go to 
the retailer at certain just and fixed prices. 

Some of our manufacturers have even become extensive 
owners of retail yards. The result has been of advantage 
to the consumer, outside of the fact of limiting the inter- 
mediate profits, and materially lessening to him the price 
of certain qualities of lumber in some instances, notably 
the lower mill grades, which the astute jobber and retailer 
had been in the habit of buying as culls or below grade and 
selling to his customers at an immense profit, under the 
various names of “farmer’s clear,” “red pine,” “norway 
cedar’ and other high sounding and deceptive titles, but 
where the manufacturer owns the yard the result is that 
the consumer gets what he buys. 

I do not advise, however, the manufacturer going into the 
retail business, It requires a different quality of ability and 
a different experience and tact. Not every manufacturer 
can be a successful retail merchant. 

A certain large eastern jobber of yellow pine, whom we 
all here well know and who has lately become a large manu- 
facturer, said to me the other day that he could name 
fifteen men in the south who if they could agree could fix 
and maintain a uniform price for yellow pine in all the 
markets in the United States. I asked him who they were. 
He wrote down the names and I believe he is right. 

There is no wood that will take the place of yellow pine 
at anywhere near its present value. Let us think the sub- 
ject over. It is worthy of our prompt consideration. 

There are a great many here today at this meeting, but 
when we come to look us all up and see who the men are 
who have the large control of all these different interests 
we may be surprised to discover how large a part of the 
manufacturing interests here represented are really con- 
trolled by less than fifteen men, and if this is true, as I 
believe it is, how close may we be to the final curing of the 
ills with which we have been afflicted. 


Following the vigorous applause accorded Mr. White’s 
closing remarks, the chair announced H. H. Whelessfi 
of Whited & Wheless, Alden’s Bridge, La., who read 
the following paper on 


Uniform Inspection. 


Mr. Wheless prefaced his paper with the remark 
that he had not confined himself strictly to the text but 
had included some allied themes which, if not of in- 
terest to his hearers at least would not take up mucin 
of their time. His formal paper follows: 

When the manufacture of yellow pine was in its infancy 


there existed through all of the northern markets a strong 
prejudice against it, and as a consequence its consumption 
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was confined to buildings of the most ordinary character, 
in which the question of quality was secondary to that of 
price. A like prejudice seems to have existed against — 
new wood, caused doubtless to a large extent by 

owners of property and contractors hesitating to make ex- 
periments in a matter of such permanency and importance 
as house building; and pe cage ae gy there has always 
existed a good ground for such feeling in the way in which 
new woods have been prepared for the market, for the 
lack of proper selection and assorting and the consequent 
mixing of the good and the inferior caused all to be judged 
by the inferior, and in the case of our wood prevented for 
a long time the proper appreciation of the auties into 
which it was capable of being developed. The existence of 
these conditions tended to hamper progress in the direction 
of improvement in manufacture and grading, for where little 
is required little is given, and yellow pine being considered 
suitable for the cheapest work only and the oo being 
based on this assumption the manufacturer had little margin 
or inducement from a financial point to make better quali- 
ties, and in many instances felt little interest in endeavor- 
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ing to take steps forward. When the firm composed of 
myself and my partner was organized to do a retail busi- 
ness in Shreveport, La., about fifteen years since the only 
vrades known in that market were rough and dressed and, 
viewing them from the standpoint of present progression, 
| feel constrained to say they were all “pretty tolerably 
rough.” 

Fresent improved conditions in both grades and manu- 
facture have been the result of gradual evolution, and it 
is difficult at this time to mark any period of rapid advance. 
\s in all things, this evolution has to a large extent been 
influenced by a few leading spirits who felt that a greater 
recognition of our product would follow a system which 
would enable its merits to Le better appreciated, and- much 
credit should be given to these leaders. Changing conditions 
have also had their influence; widening markets and the 
ereater number of uses being found for yellow pine are 
making greater requirements and we are endeavoring to 
meet these requirements and profit by them, and I believe 
it is along these lines that the question of grades should 
generally be considered. 

The expansion of every manufacturing industry calls for 
‘continual readjustment of detail and change of method 
o meet the varying tastes and fancies of a_ constantly 
widening circle of customers, and in meeting these condi- 
tions by supplying a greater number of articles and styles 
ihe manufacturer is enabled in many instances to market 
his product at a higher average price, to avoid waste of 
aw material and to establish trade in numerous fields 
vyhich would be closed to a production of more limited 
variety. At previous meetings arguments have been pre- 
sented to show that in the manufacture of yellow pine 
he best results could be obtained by limiting the produc- 
ion to the fewest number of grades and sizes, and in- 
dividual instances have been cited of firms pursuing this 
policy who have been eminently successful financially; but 

policy of this kind must be individual to be successful, 
or if adopted by all a market could not be found for a 
produet thus limited and general disaster would be the 
result; hence this question must apply generally and to 
he entire industry. 

The marked increase in number and the output of south- 
ern mills during the last two or three years means we 
are entering a and are getting on ground that 
is not Our broth- 


new era 4 
without danger as to over production. 
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r lumbermen in white pine have traveled the road 
hat is just opening to us and we find that to dispose of 
he. increasing output they from time to time subdivide 
heir grades to suit them to a greater variety of uses, and 
{ am inelined to believe we will find this policy advanta- 
“xeous; as supply presses more closely on demand we may 
lind it absolutely necessary. 

The present drift of business strongly indicates that 
he time has come when a grade of select common and also 


1 grade of shop common could be advantageously estab- 
ished. We have recently included in our grades No. 
>; boards, C. E. G. flooring and C. F. G. flooring, and 


doubtless reasons for other divisions will present them- 
selves from time to time which as occasion demands cai 
best be handled by committees which can give the sub- 
ject careful investigations and consideration. Exceedingly 
attractive effects can be obtained in ceiling, casing, base 
and finish by selecting these lumbers to show the varia- 
tion of grain developed by flat or bastard sawing, and as 
quartered oak selected for this reason commands a much 
higher price than the ordinary material a_ subdivision 
of these articles in pine would doubtless bring the beauty 
of these effects to the attention of those seeking some- 
thing new, and cause it to supplant other woods extensively 
used for adornment in houses of the better class. What 
would be more beautiful than a room finished with ma- 
terials thus selected and with proper varnishes to pre- 
serve its color and freshness? If in connection with such 
careful selection we could instruct customers as to the 
best dressings to preserve its original appearance a strong 
point would be gained. 

I_am not unmindful of the fact that additions to the 
grades are attended with more or less inconvenience ana, 
owing to the constructions of some plants, it is almost 
impossible to make place for such additions, but if the 
principle is sound effort should be made by all interestea 
to adjust their conditions to it. It is also true there 
is an additional cost to the handling of additional grades, 
but if they create a larger market and contribute to main- 
taining prices this additional cost should be a source of 
benefit rather than a detriment. If nothing more than 
the additional expense is obtained by the creating of a 
greater demand we have gained a distinct advantage, for 
sooner or later a good market means better prices. A 
Striking illustration of this principle is found in the pres- 
ent price of our great southern staple. A few years ago 
the present production would have been considered large 
and burdensome, and while the general prosperity and in- 
creasing population have contributed to an increased con- 
sumption there has been a marked increase in the variety 
of articles manufactured from cotton, thereby creating a 
demand much beyond what would ordinarily have resulted; 
and the available stocks being thus reduced has made it 
possible to establish unprecedently high prices. It is safe 
to say if the cotton crop of the United States were today 
manufactured into nothing but unbleached domestic the 
supply would be so far in excess of the demand that many 
oo cotton planting friends would be forced to seek other 

S. 

Uniformity of grade is as important as variety, for as the 
buyer cannot see samples it is necessary to an ever ex- 
panding business that he should know just what he is to 
receive when he makes an order regardless of who is to 
fill it. I assume we are all so fully agreed on this that 
there is nothing to discuss. It would be advisable, how- 
ever, if every manufacturer would endeavor to obtain greater 


uniformity by closer supervision. The work of the bureau 
of uniform grades has been of inestimable value in this 
particular and with the earnest support of all members will 
accomplish more toward bringing closer relations between 
the producer and consumer than any other work of the 
association. My observation is the bureau inspectors find 
any_ irregularities that escape the notice of the superin- 
tendents at the mills, no matter how careful they may be, 
for this is the inspectors’ sole business and those at the 
mills are occupied with many other affairs, all of press- 
ing importance, and cannot give undivided attention to each 
detail. The tendency of many graders and shipping clerks 
also, if not subjected to any outside influence, is to drift 
away from correct standards and generally in the direction 
of making the grades better than the rules. The regular 
bureau inspections are very beneficial in keeping these mat- 
ters in line and with proper attention on the part of super- 
intendants and_ proprietors can be made to remedy the 
evil entirely. While many graders work in the direction 
of making grades better than they should be some drift the 
other way and correction of this is just as desirable, for 
as business men we wish to furnish what we sell, and we 
also wish to avoid claims with their attendant trouble and 
expense. I believe the money contributed to this bureau 
is bringing excellent returns and I bespeak the support 
of all manufacturers who are not now members, if there 
are any such. In connection with the bureau inspection 
a constant inspection by the shipping clerk, taking daily 
some material from a different machine and recording the 
name of the grader, the kind of lumber and number of 
pieces inspected and showing if the grade is correct or the 
amount above or below and exposing this record for com- 
ment by all the graders in the planing mill, would tend 
to greater uniformity. Our company has pursued this 
course for several years, has found it practical and bene- 
ficial both in satisfaction to customers and saving of loss 
by avoiding shipments above the grades specified. 

There is one feature of the grading of yellow pine which 
is probably universal and which has resulted in much 
loss to manufacturers, and that is the grading of lumber 
before it goes to the planing mill. Truly correct grades 
should be the average called for by the grading rules and 
it is impossible to obtain this average when the lumber 
is assorted before being dressed. We all realize that our 
intermediate grades are just a fraction below the grades 
above, and that much lumber that would go to make the 
average is lost by this process, it not being possible under 
such circumstances again to average it into the grade to 
which it properly belongs; for any shipment made up of pick- 
ings from the grade below would be subject to possible re- 
jection by the Buyer, or at least a source of much dissat- 
isfaction. The fairest grades for both buyer and seller are 
to be obtained by dressing all the lumber together and as- 
sorting afterwards. I realize the same objection applies 
to this that applies to the greater subdivision of grades. 
and to accomplish it practically all of the one inch lumber 
must be kiln dried and much more shed room required, and 
with many mills these things would be extremely difficult : 
but as competition becomes stronger and timber more val- 
uable all features of the business which result in a saving 
of material and the establishing of greater value must be- 
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come subjects of serious consideration, and it will behoove 
every manufacturer to ascertain what is practicable alorg 
these lines and conform his policies to it. _ 

In a subject so old and one which has received such care- 
ful attention from all present little that is new can be 
said and therefore I have endeavored to give prominence 
to those features only which I conceive will bring better 
results tham are now obtained, and I submit them for your 


consideration. 
On Waste Products. 


The chair—William Grayson, jr., of St. Louis, was asked 
to. prepare a paper on “Waste Products.” He has been 
unable to attend, on account of illness, but has handed his 
paper to W. E. Barns, who will have the kindness to read 
it to the convention. 

Mr. Barns—I think it is only fair to exp ain that young 
Mr, Grayson spent four or five years in the University of 
Michigan, a good portion of the time being devoted to a 
study of the by-products of wood. 


Mr. Barns then read Mr, Grayson’s paper, as follows: 


It is safe to say that in no other of the great industries 
is there so large a proportion of waste product as in the 
present manufacture of lumber in the south. Estimates as 
to the amount of this waste differ widely. One authority 
makes the statement that a mill cutting 100,000 feet a day 
will have an output of 100,000 pounds of waste material. 
Others claim that from 12 to ¥ percent of the entire log 
cannot be utilized at the present time. It should be re- 
membered, toc, that this waste causes the most serious in- 
convenience with which the producer has to contend. The 
transportation of it to an available market on account of 
its bulkiness is almost impossible. Therefore the producer 
uses what is necessary for fuel and throws away or burns 
the remaining portion. In this matter we are following 
directly in the footsteps of the lumber manufacturers in the 
north. As long as white pine stumpage was cheap and the 
output of that lumber at its zenith the manufacturers gave 
their entire attention to the making of lumber, but now that 
their output is declining particu'ar attention is being given 
to the utilization of a tremendous waste which has been 
going on for several decades. 

During the last few years particular attention has been 


given to the erection of plants for saving practically every- 
thing in the log. In view of these facts it is most desirable 
that the southern manufacturers take advantage of these 
new methods. As an illustration, take the state of Michi- 
gan, where you will find in nearly every large town, where 
the opportunity has presented itself, there is some sort of 
an industry for utilizing waste. In some cases the material 
is cut especially for the purpose for which it is to be used 
and a ice profit is shown by this careful manipulation. 
Some time since I had the privilege of visiting a factory in 
that state where slabs, sawdust and other waste material 
are converted into wash tubs, buckets, etc. The method em- 
ployed by this firm is a very simple one. After the wood 
has been converted into a pulp it is run into a large press 
similar to a hydraulic brick machine, the particular form 
of the mould varying with the desired object. These buck- 
ets, tubs ete., are then put in a dry kiln and thoroughly 
seasoned, after which they are treated by a _ shellacing 
method to make them waterproof. The manager of this 
plant gave the cost of the raw material at $6.50 a cord, 
and I have reason to know that the plant is run con- 
tinously at a satisfactory profit. I also visited a wood 
distillery where acetate of lime, alcohol and charcoal are 
manufactured from cordwood bought in car lots. The 
superintendent of this plant assured me that he had no 
trouble in disposing of his product: and that he could 
readily sell more alcohol than the plant could manu- 
facture. 

It is argued by some lumbermen that the northern 
woods can be utilized for such purposes but that south- 
ern pine cannot be utilized. I claim that both short and 
longleaf yellow pine waste can be utilized profitably and 
that the time is not far off when the south will be manu- 
facturing different articles from mill waste in large quan- 
tities. In the latter part of 1903 Ernest G. Sicard pub- 
lished a pamphlet on turpentine, past. present and 
future, in which he claims that Dr. Bilfinger has in- 
vented a process for the utilizing of dry pine knots and 
stumps in the manufacture of valuable products. He 
states that from one cord of fat pine there may be se- 
cured in thirty-six hours by destructive distillation 
twenty-five to forty gallons of No. 1 turpentine, fifteen 
to twenty gallons of No. 2 turpentine, thirty gallons of 
tar, fifteen gallons of creosote and twenty-five bushels 
of charcoal. During the past year eleven plants using 
this method have been erected and are all in successful 


operation. Unfortunately, this method is patented, and 
Mr. Sicard says: ‘‘The proof of the pudding is the eating 
thereof.”” Nevertheless. this method is evidently worth 


careful investigation. The old method of extracting tur- 
pentine is much in vogue and is thoroughly understood 
by most of those present. 

Within the last year there has been erected at Orange. 
Tex., a plant for converting yellow pine sawdust and 
planing mill chips into paper. We all understand. of 
course, that paper consists of cellulose fibers matted or 
felted into a coherent sheet. The soda ash process, as it 
is known, is used at this experimental plant, which has 
an output of five tons a day. 

The yellow pine chips are treated in upright digesters 
with a caustic soda liquor and boiled about ten hours 
under pressure that reduces the wood to a soft mass, 
which is afterwards washed several times to recover as 
much of the soda ash as possible. This soft, woody mass 
is then put through a rolling machine which makes it 
into an endless belt of paper. The: northern manufacturer 
of paper pays anywhere from $6.50 to $8 a cord for the 
raw material and still makes a profit. In a general way 
it can be said that the price of wood pulp is considerably 
above $10 a ton. Of course, we cannot expect to manu- 
facture the very highest grade of paper from yellow pine, 
but I believe that as this industry progresses a go 
profit can be secured from the manufacture of wrapping 
paper. Very recently the Hon. S. N. Parent, prime min- 
ister of Canada, in his argument before the legislative 
assembly of Quebee spoke particularly of this paper mill 
at Orange and said that the southern states would be 
able to do without northern paper in the very near 
future, wood pulp having a value of $12 a ton, and that 
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in this way an immense market will be lost for the 
northern pulp wood. I cite this example simply to show 
what is thought of it by the northern manufacturers. 

The destructive distillation of yellow pine wood has 
been thoroughly investigated by many chemists, with 
satisfactory results, and it may be well to go briefly into 
details of the different methods now in use. 

In Manchester, England, I saw a very original idea at 
one of the distilleries. They used an endless chain which 
carried sawdust over wrought iron plates a distance of 
about twenty feet, which were heated from beneath by 
a coal fire. This heating caused most of the moisture to 
pass off. When the sawdust reached the end of the run 
it was dumped into a trough through which was passing 
another endless chain that carried the dried material 
through a closed furnace, when it was completely dis- 
tilled. The distillate was then redistilled and the differ- 
ent by-products recovered. The charcoal was bagged 
and sent to the market. 

I visited a plant in Michigan where they bought cord- 
wood in carload lots and distilled the whole piece with- 
out breaking it. In this way long pieces of charcoal 
were secured. . 

The chief by-product that all distilleries work for is 
wood or methyl alcohol. Our consul general at Frank- 
fort, Germany, in a recent report stated that a Nor- 
wegian chemist has discovered a new and cheap process 
for making alcohol from sawdust. Sawdust is treated 
under pressure with diluted. sulphuric acid, by which 
the cellulose is transformed into sugar, which, by adding 
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fermentation producers, is converted into alcohol in the 
old manner and then distilled. One hundred kilograms 
(220.46 pounds) of sawdust yield from six to seven kilo- 
grams (13.2 to 15.4 pounds) of alcohol. Valuable products 
are methyl alcohol and acetic acid. While in Norway 
100 kilograms of potato alcohol cost $10.50, the price of 
sawdust alcohol is only $6.50. 

I understand that a company has been formed in Chi- 
cago to promote a newly patented process known as the 
Classen process. They claim to produce ethyl alcohol 
from wood waste by converting the cellulose of the wood 
into sugar, then fermenting the sugar with yeast, there- 
by producing alcohol. The owners of these patents also 
claim to be able to produce turpentine during the same 
operation. If this is correct the invention should be a 
great success. It is also said that several northern 
manufacturers are erecting plants to use this process, 
but as yet there has been no report of their completion. 

The Germans are now manufacturing a tile from saw- 
dust and Portland cement. The finished product is light 
and nails can be driven through it without splitting, 
which is considered a great point in its favor. Any 
number of uses have been made of sawdust, especially 
in the manufacture of oxalic acid. Ninety percent of 
the oxalic acid manufactured today is from sawdust. 

I have endeavored, in this brief paper, to mention the 
most important methods by which the lumbermen can 
utilize their waste. Many of the best and most economi- 
cal of these methods are patented. We cannot expect 
something for nothing, but I honestly believe that the 
progress of the utilization of wood waste has been great- 
ly impeded by the cost of installing such a plant under 
these new methods. Nine out of ten lumbermen will 
listen to a discussion regarding the uses of sawdust and 
then ask, What is to be done? Simply this: The South- 
ern Lumber Manufacturers’ Association should appoint a 
committee to report to the secretary at intervals of the 
progress made along these lines and thus keep each 
member of this association posted as to what is being 
done and where, so that every member may be fully in- 
formed. I believe there are considerable numbers of 
members of this association interested in this subject 
who would appreciate anything that was done to fur- 
ther it. 

The books published on this subject are very few and 
technical, so that if a committee were appointed and put 
into active service the association would not only be 
helping its members but also the chemist who is working 
along these lines. 

This very practical paper was listened to with in- 
terest, and Phil G. Gardner, of Laurel, Miss., offered 
the following remarks in comment: 

While listening to Mr. Grayson’s paper the idea occurred 
to me that this gentleman expressed himself rather from a 
technical than a practical standpoint, and I would like to 
beg your indulgence for about two minutes to tell you a 
little of the practical aspects of wood distillation. You 
‘will also notice that most of his remarks apply more to 
white than to yellow pine. 

I have been appointed a member of the board of trade in 
our place, and we have had several propositions made to us 
from people who were interested in wood distillation. A 
committee was appointed consisting of a practical chemist. 
a practical lumberman and a business man, to make a thor- 
ough investigation of some of the plants that are at present 
in actual operation in the south. 

We visited Mr. Carr’s plant at Hattiesburg and a plant 
near Mobile, and the new process which has just been started 
at Waycross, Ga. All these points use a fat pine. They 
take old branches and stuff out in the woods of no other 
use except for fuel, where the sap has rotted off, and as a 
general proposition they cut it into small pieces either on 
a saw or by running it through a “hog;” and these pieces 
are run along a conveyor on to an elevated platform and 
there they have a row of say ten retorts—there are usually 
ten retorts in a battery. 

Each retort holds about a cord of this product. At Hat- 
iiesburg and Mobile they fill one of these big retorts and 
make it air tight and then put a charcoal fire underneath. 
At a temperature of about 180 degrees the first products 
begin to pass off; and the finest turpentine, the water-white 
grade, is the first product, at between 180 and 200 degrees. 
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The vapor is passed through a condenser and goes into 
barrels, and there the oil separates itself from the water 
by specific gravity and is drawn off and redisiilled. 

The process at Waycross, Ga., is superior in my judgment 
to these other processes, for the reason that no fire at all 
is used. ‘The fat pine, or old slabs, or sawdust—any refuse 
from a saw mill—after being reduced to fine pieces in a hog 
is run by conveyors or directly into the retorts, and live 
steam is turned in. In a few moments steam begins pass- 
ing off to the condenser, and from there comes out in barrels 
and the pine oil is separated from the water and redistilled 
as in the other process. They get after this redistillation 
about thirty gallons of the finest water-white turpentine 
from each cord of material, and that turpentine is worth on 
the market today about 55 cents a gallon. So they get in 
round figures $15 or $16 worth of turpentine from a cord 
of material. The cost of operation is not to exceed $7 a 
cord, so you can see what a margin there is in it. 

The turpentine is the most valuable product from the 
southern refuse. In the white pine of the north wood al- 
cohol is what they are after; but turpentine, not wood 
alcohol, is what we want to get in this country. 

It costs about $10,000 to put up a 10-retort plant which 
will handle a cord of material daily in each retort. Dr. 
Bilfinger wants $25,000 for a 10-retort plant; and he will 
put in a plant anywhere that you will get up a stock com- 
pany, and he will take $13,000 worth of the stock and a 
controlling interest or take $12,000 and allow you to re- 
tain control. In his proposition, however, he has a great 
big profit at the outset, as it costs only about $10,000 to put 


up the plant and the rest represents a royalty on his patent. 
I have made a thorough investigation of the subject from a 
practical working standpoint and felt therefore that this 
information might be of interest to some of those present. 


Practical Forestry. 


The chair—-At the last convention of manufacturers in 
Washington we had the pleasure of listening to Gifford Pin- 
chot, chief of the forestry division, and all who heard him 
were unanimously of the opinion that we ought to hear from 
him again. We took occasion to invite him to this meeting, 
but another engagement prevented his coming. However, 
we are fortunate in having his assistant, Overton W. Price, 
chief of the division of forestry measurements, with us 
this morning, and he will now address you. [Applause.] 


Mr. Price prefaced his written paper with some re- 
marks personal to southern lumbermen, especially cred- 
iting them with a large part of the industrial develop- 
ment of the south, and continued: 


It is not the preyince or the purpose of the bureau of 
forestry to attempt to teach the southern lumberman the 
details of his business. I think that every man who has 
looked into it must realize that the United States owes its 
interior development more than anything else to the enter- 
prise, the industry and the skill of those whose efforts have 
put the lumber industry upon the plane which it occupies 
today. If lumbering had not opened the way the south 
would never have reacted the commercial and industrial ac- 
tiv:ty which she is now enjoying. 

From the first attack upon the forest of your earliest fore- 
runner, the ’colonist, your industry has increased steadily. 
wntil it is now fourth among the great industries of the 
United States. It has grown rapidly from small beginnings, 
festered by the presence of an apparently inexhaustible sup- 
ply cf timber and by the impetus of an insistent demand. 
Irom “whip sawing’ to the modern steam saw mill is a 
long step—but it has not taken much over fifty years to 
accemplish it. 

The present tendency of your industry is strongly toward 
economy, This is shown in your mills, in your methods 
for the transpurtation of lumber, but it is shown least of all 
in your dealings with the forest. This is the line of econ- 
omy which it is the business of the forester to develop. 
The urgent need for such economy requires no statistics to 
prove it. You all know far better than I what is the 
situation confronting your industry today; that species and 
grades not long ago unknown in the market are now bought 
eagerly; that in spite of the decrease in the cost of log- 
ging and of sawing the price of lumber climbs steadily 
higher, and that there are already certain kinds of wood 
of high commercial value which are practically out of 
existence as a factor in the lumber supply. 

Hitherto you have not had to consider the production of 
a second crop upon lands upon which you have lumbered. 
So long as sufficient merchantable timber stood in sight to 
keep your mill running long enough to pay for it, and to 
yield in addition a generous return upon the capital in- 
vested in it, you naturally were not led to consider the 
future. That fact has been used by. many enthusiasts as 
eause for criticism of lumbermen’s methods as intemperate 
as it has been unjust. The question whether you shall cut 
with a view to immediate returns only or whether you shall 
cut also with a view to cutting over the same land again 
involves no emotional considerations but is a question of 
business, and of business only. I want to make it very 
clear that the forester—and by forester I refer not to the 
mere enthusiast but to the man who deals with practical 
forest problems at first hand—is not an enemy to the 
lumberman. On the other hand, the highest effectiveness 
of the forester’s work is impossible without the co-operation 
of the lumberman. The proof of the soundness of the 
forester’s methods lies in the success of their practical 
application. Unless the forester can prove to you that 
forestry pays, and co-operate with you in putting it into 
effect, then his efforts have been in large part fruitless. 

There are a good many kinds of forestry. ‘There is the 
forestry which must consider indirect returns. There are 
cases in which the management advised for a forest must 
give weight to the value of that forest as a conserver 
of stream flow, and must not ignore its effect upon winds, 
upon climate, or upon the national economy. Such consider- 
ations must often govern in the forestry which is applied 
to public lands, since the long time owner may consider 
such matters, and since the forest lands which are the 
property of the nation should be handled for the greatest 
public good rather than for the highest immediate profit. 
For example, the best administration of the 60,000,000 
acres of the federal forest reserves must be based upon 
such a point of view. But these are not matters which 
you are called upon to consider in the management of your 
own lands, nor is there in my judgment a more serious mis- 
take than to expect that private enterprise should or can be 
governed by consideration of indirect returns. 

But there is another kind of forestry—the kind which 
I wish to present to you—which is purely a matter of 
business and which makes no other claim upon your approval 
or rejection. What we call practical forestry, which is 
merely another name for conservative lumbering, differs 
from the lumbering which you do only in its point of view. 
Practical forestry does not ask you to expend one cent 
unless there is reasonable promise that you will get a 
profitable return from its investment. It does not require you 
to consider indirect returns, such as I have just mentioned 
must influence the management of the forests of the public 
owner. It simply presents to you upon a business basis the 
results which you may expect from lumbering your lands 
with a view not to lumbering the same area once but to 
lumbering it repeatedly. It simply enables you to take 
advantage of the fact that since trees have grown once 
they will under proper treatment grow again. 

Practical forestry does not mean that you will have to 
plant trees on your cut over lands and wait until they 
have reached maturity in order to harvest them. That kind 
of forestry appeals only to the long time owner—to the 
state or to the nation—or to the private land owner in 
the treeless regions of the west, who in order to have 
trees at all must first plant them. But on practically every 
piece of land which you lumber there are left standing after 
the logging a certain amount of immature trees, trees some 
of them slightly. some of them far below the diameter of the 
logged trees. If you log in such a way that these immature 
trees are broken by the fall of those which are cut, or 
if your cut over lands are burned after the logging, the 
possibility of a second crop from them is so decreased as 
to be of no practical utility. But if, on the other hand, 
you lumber in such a way that these young trees which 
form the basis of a future crop are preserved both in the 
lumbering and afterwards the second crop will in many 
cases become a factor of no small financial importance 
in your undertakings. 

Whether it will pay you to foster this second crop both 
in your cuttings and afterwards is the important questior. 
For example, the bureau of forestry has found that in some 
cases the returns from practical forestry will yield an 
income of 6 and even a higher percent upon the capital 
invested. In other cases the interest is lower, and in 
others again it entirely disappears. In other words, fores- 
try is not a panacea that can be applied to lumbering under 
all conditions and in every locality, but in the vast majority 
of cases it will pay, and pay well, to cut in such a way that 
you may cut again. Just how well it will pay the bureau 
of forestry is ready to determine and will be glad to de- 
termine in co-operation with any one of you. It will give 
you, at a cost equal only to the actual living and travel- 
ing expenses of its agents engaged in the work, a detailed 
plan for the management of your tract based upon a thor- 
ough study on the ground. This study will determine what 
is the present merchantable stand of timber upon your 


lands, what small trees remain as the basis for a second 
crop after the first crop of merchantable timber is cut, 
how fast these small trees will grow—and they will grow 
much faster after the old trees are removed—and what 
interest their growth will represent upon the capital in- 
vested in the land. 

It is not the intention of the bureau to foist upon you 
any European system of forestry not adapted to your needs, 
but only to recommend, upon the basis of a thorough in- 
vestigation. modifications of your present methods when 
such modifications will yield good returns. For example, 
let us suppose that you are cutting pine of merchantable 
size for lumber and putting smaller pine into cross ties. 
It would be the province of the bureau to determine 
whether it would pay you »est to alow all pine to reach 
lumber size and simply to cut ties out of the tops. 
and thus to take advantage of the more rapid growth of 
the smaller trees. In the same way, you will often have 
to determine whether it is more profitable for you to tap 
small trees for turpentine or to let them grow until you can 
cut them for lumber. The forester can answer this question 
on a basis, not of surmise but of a compurison of the value 
of these trees for turpentine and for lumber based upon 
actual measurement of how long it will take them to make 
lumber. Many of you are now using countless numbers of 
thrifty young pine for spur ties, for corduroy, for bridges 
and for skids. ‘The forester can tell you what these young 
trees are worth, because he can find out from actual meas- 
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urements how long it will take them to make lumber and 
how much lumber they will make. And he will in many 
cases show you that you are throwing money awav in 
using young pine trees for such purposes, and that you can 
save this waste by utilizing instead the tops of logged trees, 
culls, or trees cf a kind less valuable than pine. In 
principle practical forestry is an exceedingly simple matter: 
in application it requires trained men both to solve its 
problems and to put their solution into effect. 

Whether you will practice forestry or whether you 
will lumber in the ordinary way is simply a question of 
whether you will treat your forest as a gold mine, ignoring 
its productive capacity, or whether you will lumber con- 
servatively at a cost very little higher than under your 
present methods, and which will be repaid you many times 
over. Forestry can never offer you the spectacular oppor- 
tunities for the investment of capital which the ordinary 
lumbering of a practically inexhaustible supply of timber 
has offered you and your predecessors. The trees do not 
grow fast enourn for that. But tbey grow fast enous) 
to make their preservation a good investment and, with 
protection from fire, an eminently safe one. You are 
inclining more and more strongly toward greater capitali- 
zation of your mills and logging equipment and toward 
greater concentration in your logging operations. The era 
of the portable saw mill is practically over. There are 
few areas left in which a man can skim the cream of the 
timber and let the rest remain. You are cutting closer and 
eloser year by year and you are attempting by improved 
machinery to offset the disadvantages of poorer timber and 
tess arcessibie sources of supply. 

Improved machinery is an excellent thing. Eecouomy in 
the mill is admirable also—but these alone will never 
solve the urgent problem before you. It is only by economy 
in the woods that you can, where there is reasonable safety 
from fire and where other conditions are favorable, make 
your plant, so to speak, self supporting. If you omit econ- 
omy in the woods all economy elsewhere will serve only 
to postpone somewhat the time when your mill must shut 
down. It is perfectly natural that you should not turn 
with eagerness toward forestry, because you are just at the 
end of an era in which a plentiful supply of timber rendered 
it unnecessary for you to practice it. But now there is the 
question immediately before many of you whether you will 
lumber in such a way that you may keep your mill running 
continuously and draw a fair profit from your operations. 
or whether you will skin the land, shut down the mill, and 
look elsewhere for an opportunity to carry out the same 
policy. The former method means in the vast majority of 
eases a safe and conservative business enterprise yielding 
fair and assured returns; under the latter method you may 
make more money for a little while but you will inevitably 
in the end be forced either to practice forestry or to ceas: 
your operations. 

I do not want to dwell here upon the effects of these 
two methods upon our industry as a whole. That is not 
the question before us today, although it is one which 
vitally concerns the interior department of this country. 
I merely wish to bring to your notice the fact that prac- 
tical forestry has certain business advantages. You will 
not deny that you consider your mill as a part of your 
plant. Why not look upon your forest as a part of your 
plant also? The power to produce and yield you good 
returns is in the forest just as much as in the mill. It is 
simply a question whether it will pay you to develop that 
power, and that is a question which can in every case be 
determined. It is merely. a comparison of capital and of 
interest. The value of your cut-over lands represents the 
capital; the rate of growth of the trees upon them repre- 
sents the interest. If, in ten years, or twenty years, or 
thirty years, or whatever the period may be, you could cut 
a second crop from logged off lands, whose value less the 
cost of the taxes and protection of the lands during the 
same period represents a fair interest upon their capital 
value, then forestry is for you a good and safe invest- 
ment. No man here would throw anything away which 
might have a money value until he had first determined 
whether that money value actually existed. I merely wish 
to present to you the advisability of applying the same 

olicy to cut-over lands. Before you let your cut-over 
ands revert to the state for taxes or before you lumber 
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them in such a way that their productive capacity is 
destroyed, or before you let fire run through them, or be- 
fore you sell them at a low figure as agricultural lands, 
tirst determine what they can yield you in a second crop. 
And in doing that the bureau of forestry is eager to give 
you its help in every possible way. 


Committee Appointments. 


The chair then announced the list of committees, in- 
cluding the standing committees, whose period of ac- 
tivity naturally included this convention, and also new 
committees having temporary duties. This list was as 
follows: 

STANDING COMMITTEES. 

Grades, sizes and weights—I. C. Enochs, chairman; J. U. 
serkshire, H. E. Welch, H. H, Foster, J. W. Martin, John 
L. Kaul, T. Larkin, H. H. Tift, J. E. Long. ae 

Values—R. A. Long, chairman; C. S. Keith, J. B. White, 
S. H, Fullerton, N. W. McLeod, C. D. Johnson, P. 8S. Gardi- 
ner, J. Hi. Hinton, E. H. Easterling, I. C. Enochs, C. W. 
Gates, H. H. Wheless, S. F. Carter, John L. Kaul, F.°H. 
Farwell, D, H. Marbury. ' ~ 

Owing to the absence of R. A. Long, Capt. J. B. White 
was made temporary chairman of this committee. a. 

Yellow pine exhibit—S. H. Fullerton, chairman; J. E. 
Long, S. F. Carter, W. B. Stillwell, R. A. Long. ; 

Grades and sizes of railroad bridge and car material—lI. 
Hi. Fetty, chairman; L. Davidson, G. J. Pope. 

NEW COMMITTEES. 

Trade relations with retail dealers—J. A. Freeman, chair- 
man; S. H. Fullerton, C, S, Keith, L. Davidson, G. J. Pope. 

Terms of sale—A, J. Neimeyer, chairman; C. D. Johnson, 
D. A. Kendall, C. E. Waldin, George S. Gardiner, John B. 
Rider, H. M. Graham. : 

Resolutions—W, B, Stillwell, chairman; J, L. Thompson, 
If. C. Rule, B. H. Smith, J. J. White. 


From the Birth State of Lumbering. 
The chair then introduced William Engel as a Maiue 


iumberman who was present and whom those in attend- 
ance would like to hear from at this time. 





Mr. Engel—-It is a mere accident that I am with you this 
morning. I come from Bangor, Me., Penobscot county. 
{Cheers.] I don’t know any of you and you don’t know 
ime and so I will have to introduce myself. My name is 
William Engel, of William Engel & Co., Bangor, with saw 
mill at Webster; also of Lowell & Engel, Bangor, with mill 
aut Hampden, and of the Wing-Engel Company, located at 
Oldtown, We manufacture about a quarter of a million 
feet a day of long lumber, I came here to spend a few days 
with my family on our way to California for the winter and 
aut the breakfast table this morning incidentally my wife 
mentioned that there was to be held at the very hotel where 
we were stopping a convention of lumber manufacturers ; 
and I am very much pleased to be in attendance. 

I have been very much interested in all the procedures, 
und I see that the influence which you exert is farther 
eaching than even you have thought. ‘The price of yellow 
pine determines the prices for our eastern lumber. 

Most of our Maine lumber today is spruce. Up to within 
a few years the woods belonged to the saw mills; now we 
lave the pulp and paper manufacturers coming in and 
laiming almost half of our spruce product. Consequently 
he price of stumpage is very much increased, and the price 
of timber lands has of course increased in proportion. 

I heard Penobscot county mentioned in one of your 
supers here, and I will say this: Your association can 

ip you a great deal, and does, but individual success is 
simply a question of individual ability. Let me demon- 
strate this. We have in our county all the cut of the 
Penobseot river, coming into the one basin which we call 
the Penobscot boom; and anywhere from 150,000,000 to 

50,000,000 feet of logs goes into that basin each year. 
iach log owner has his mark, duly registered, and the 
logs are assorted and recorded accordingly. When the 
lumber is sawn and loaded out by vessel or car, as the 
case may be, the record is still kept and shows just what 
each manufacturer has sawed, of what kinds of lumber, 
how thick it is and where it is shipped. It is all on the 
public record, a matter of common knowledge; yet one 
man will succeed and another man will fail. You would 
naturally think that where all stand on the same footing 

very man would succeed alike. Not so. The man of 
conomy, the man of executive ability, who knows how to 

ut the log and how to get it into the river, how to manu- 

facture and where to sell, and whether to pay a comm s- 
ion of 5 percent or sell direct, and how to utilize his 
‘nowledge every day—all this lies with the individual to 
work out for himself. It is so in Maine; it must be so 
in the south. 

The question of forest waste is also becoming an im- 
portant question to us all; and the forestry matter which 
has been so ably presented to you is another very im- 
portant thing to be taken into consideration. I am one 
of the United States commissioners upon the topographi- 
cal survey of Maine and know the importance of accurate 
information regarding our forest resources. 

Associated effort is absolutely necessary to the success 
of your industry, because unless you hold values at their 
true level when you stand up for your rights with the 
railroad companies you cannot possibly succeed. 

I could take up hours in comment upon the things I 
have listened to here, but I do not wish to weary you; 
but if you are trte to your association, if your members 
are men of conscience and dignity, these are the founda- 
tion rocks of an association’s success. Human nature is 
much the same whether in Penobscot county or in Ala- 
bama or Louisiana. 

The demand for lumber is increasing, the supply is lim- 
ited. You know what you have had. You know what you 
have got, as the growth of the tree is so slow that it will 
not affect you in your generation, and practically all of 
you know how much’ lumber you can furnish from the 
amount of stumpage you have now. With your success 
lies our success; and we of Maine shall hope to meet you 
and to consult with you through the medium of a national 
association, where we can interchange views and tell each 
other just what we are doing with our waste products 
in order to turn them into money and get the benefit of 
the common fund of information on all the other topics 
of importance and interest to us all. [Applause.] 

The chair—This is rather an encouraging talk from an 
association standpoint, and we thank the gentleman for it. 


The convention then adjourned to reconvene in exec- 
utive session at 2:30 p. m. 


TUESDAY AFTERNOON SESSION. 

At 2:30 p. m. the convention met in executive ses- 
sion to consider some matters of special interest to the 
members; it being generally understood that the labor 
question, some association assessments regarding the 
yellow pine exhibit at the Louisiana Purchase Exposi- 
tion, and trade relations with the retailer were among 
the subjects discussed. At 3:30 the session was thrown 
open, and as the subject of the exposition exhibit was 
still in order the committee appointed last year upon 
this matter offered the following report: 

Your committee on yellow pine exhibit at the Louisiana 


Purchase Exposition beg to report that they have secured 
a desirable location in the Forestry building, 2,500 square 


feet, alongside of the United States exhibit. While this 
is not as large a space as your committee had hoped to 
secure, still, taking into consideration the demand that 
has been made on the Forestry department, we, your 
committee, feel that they have treated us quite liberally. 

How to utilize this space to the best advantage has 
caused us much concern. Believing that this is the op- 
portunity of a life time to demonstrate to the public at 
large the beauty and adaptability of the better grades of 
yellow pine for finishing purposes, feeling that for 
comm.on uses our product has an established reputation 
and that our energies should be expended largely in dem- 
onstrating what can be done with our higher grades for 
finishing purposes, to the end that we may obtain some- 
thing nearer what our product is worth for such purposes 
in competition with other woods, and after consulting 
people having experience in exhibits of this character, 
we concluded that by erecting a house on one end of 
our space we could better display the adaptability of yel- 
low pine as a finishing wood, and also give an opportunity 
of showing our product as applied to the outside of a 
building. " ee 

This house will occupy a space of 16x50 feet, consisting 
of three rooms finished, one in old English, one in Tyro- 
lean and the other in Flemish, all of it in yellow pine 
stained and finished to represent the above styles of archi- 
tecture, and we hope to have an exhibit that will con- 
vince the public that yellow pine may be used in the 
finest palace as well as in the humblest homes, with a 
more pleasing effect than the high priced woods now 
commonly used. : 

On the balance of our space we expect to display the 
various kinds of commercially manufactured yellow pine. 

We have the construction work now in progress and are 
getting estimates on the cost of finishing and decorating 
in the manner heretofore described. y 

We have progressed sufficiently to believe that for the 
$15,000 agreed upon by this association we can install 
a creditable exhibit, but we also wish to state that dollars 
and cents are not so much considered by your commit- 
tee as that our product, and particularly our higher 
grades, may be displayed and introduced in a manner that 
will create a demand sufficient to enable us to get a 
price for them in accordance with their merit and in com- 
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etition with woods that today sell for twice the price 

ye get and yet are not as good or as beautiful as yellow 
pine when properly finished. 

We also wish to impress on the members of the asso- 
ciation the necessity of promptly remitting the amount of 
the assessment in order that nothing may delay the work. 


Following the adoption of this report the session was 
turned into an experience meeting, and the roll call 
brought forth the following expressions of opinion re- 
garding the present conditions of trade and the pros- 
pect for the future, as indicated by their contact with 
the trade through their sales departments. 


L. Davidson, Houston, Tex., urged that the October list 
be held to. He said prices were better than sixty days ago, 
and the outlook favorable for a first class spring trade. 

S. F. Carter, Houston, Tex., cited experiences of the last 
four years as similar to those of the present time, and said 
it was too early in the season definitely to determine what 
the future might bring forth. He suggested that a new list 
be made exactly to fit the market, and believed that the 
trade would be better off if such were the results of this 
meeting. : S 

F. H. Farwell, Orange, Tex.—Since November our firm has 


practically been out of the northern markets, with stocks © 


broken. We have now 25,000,000 feet in stock and two 
mills running. We sell only on a firm scale of prices, and 
look for a good trade. ‘The present list is all right on di- 
mension. Our policy at present is to increase our stocks. 
T. S. Foster, Houston, Tex.—Trade has been better for 
thirty days, and we look for a steady demand throughout 


Ss H. Fullerton, St. Louis, Mo.—The year 1903 was so 
prolific as a wealth-maker that it seems impossible that we 
shall have other than a good business year during 1904. 
He referred to the four principal crops of the last year as 
being worth $3,250,000,000, a_large excess in value over 
those of any previous year. Everybody has money. Only 
a few have lumber. He therefore considered the outlook 
first class. 


I. H. Fetty, Kansas City, Mo.—Our experience has varied 
some during the last six weeks, and the reports of our 
salesmen differ somewhat as received from various sections 
of the country. They show that the list has been shaded 
50 cents to $1; but the situation is stronger than it was 
thirty days ago. The August list is my idea of what a new 
scale of values might well be, and one which I think would 

he case exactly. 
ot hil. Ss. Gardiner, Laurel, Miss.—Only a few weeks ago I 
began getting letters from our salesmen saying that the best 


prices offered them by buyers were quite a little off. I 
requested them to take a vacation. Latterly our old cus- 
tomers and some new ones have sent in inquiries and some 
orders; and while the majority are actually holding off yet 
indications warrant a belief in a good volume of business 
from the present time forward. During the last week I 
have received some very nice orders, and we consider the 
outlook good. 

S. H. Bolinger, Bolinger, La.—We sell mostly through 
large dealers, and have not Leen particularly pressed with 
— lately; but are not at all discouraged regarding the 
uture. 

T. L. Venable, Lumberton, Miss.—Our idea of the situa- 
tion is very well reflected in the October list. and I would 
recommend its continuance, or that values reflected in it be 
reaffirmed. 

C. D. Johnson, St. Louis, Mo.—I would favor making a 
new list about in line with the October list, rather than 
reaflirming the list. That would be too much like. reaffim- 
ing the Kansas City platform. Dealers are expecting lower 
prices in some sections but I think the majority of them will 
be disappointed, as there is no occasion for lower prices in 
view of the best information obtainable regarding the con- 
dition of stocks throughout the country. 

John L. Kaul, Birmingham, Ala.—The inquiry during the 
last ten days has been quite favorable. Some orders have 
developed. Advances in freight rates have affected business 
and compelled people who have been adversely influenced Ly 
them to shift some of their business. 

D. A. Kendall, Kansas City, Mo., advocated the getting up 
of a list that would exactly fit the present condition of the 
market, 

D. H. Marbury, Marbury, Ala., said that trade was good: 
stocks badly broken; prospects fine, and a new list desirable. 

>. J. Mansfield, St. Louis, Mo., said that inquiry was 
good, orders of good volume, prices strong. 

S. H. McLaughlin, Fernwood, Miss.—Business is now of 
only moderate volume, but the outlook is favorable. Stocks 
are moderate, and we are decidedly hopeful. 

J. Neimeyer, St. Louis, Mo.—At this season of the 
year it is not to be expected that anyone could report here 
a rushing demand for lumber, nor that a list surviving the 
later months‘of last year should be vigorously applied to 
the present circumstances. A new list along the lines of 
that of October 15 would, however, be appropriate to the 
present condition of affairs, and would have a good influ- 
ence on the trade as a whole. ‘The outlook is encouraging. 

W. H. Norris, Houston, Tex.—I look for a much better 
trade than is yet manifest, and with the substantial condi- 
tion of the country generally and the farmers particularly 
am confident that lumber will move in good volume through- 
out the year. 

Cc. R. North, Bond, Miss.—We have Leen out of the mar- 
ket- with commercial lumber for some time, accumulating 
some stock, and prefer to continue to do so at this time. 
This probably will be a sufficient expression of our views as 
to future prospects. 

Samuel Parks, Beaumont, Tex.—The October list is about 
right. Stocks are normal and the outlook good. 

J. G. Fowell, Lake Charles, La.—I am not especially ex- 
hilarated over present conditions. I have not been impor- 
tuned to seli lumber recently in any considerable quantities, 
and do not see that the situation is very flattering. 

W. W. Rathburn, St. Louis, Mo.—Prices current are a lit- 
tle below the October list. Indications, however, are that 
during the next thirty days values will strengthen as the 
volume of trade increases, which is sure to follow the in- 
quiries and orders now being received. 

W. B. Stillwell, Savannah, Ga.—This is a day of new 
things, and I would prefer to make a new list and to keep 
it a minimum list if possible. It has been customary to 
make a list that would stand a little cut—or at least there 
have been those who have usually followed such a course. 
I believe we are going to have a good demand, and prices 
have already stiffened. If we make a new list and make 
up our minds to sustain it str‘ctly there will be no difficulty 
in doing so. 

Bb. H. Smith, Bon Ami, La.—Our trade is in satisfactory 
shape. We can and do maintain the old prices, and see a 
good trade in prospect for the future, we think. 

H. E. Sweet, De Ridder, La.—I should think that a new 
list on the line of the old one would be about right. 

C. B. Sweet, Kansas City, Mo.—I believe that prospects 
are good and that lumber would continue to sell even were 
values on a higher level. 

A. Trieschmann, Crossett, Ark.—Business has in ten days 
improved 50 percent over-last December. Orders are more 
than we can handle. Conditions generally are improved, 
and shortage of retail stocks is reported from all directions. 

J. Lewis Thompson, Willard, 'Tex.—tThe first of December 
our order files were low. I made a trip in Texas and found 
the dealers without very much lumber, and by contact with 
the banks found that the farmers all had money. I knew 
then that the demand for lumber would be good and did not 
seek for any more orders. I returned home immediately, 
pursued an independent course with our customers, and they 
are coming to time now and paying current prices. We 
ought to get the October list at least. 

J. B. White, Kansas City, Mo.—There is no reason why 
yellow pine prices cannot be maintained, and even some gain 
made in the scale of values. We are certainly getting a very 
small profit out of our large investments and the work and 
the worry incident upon manufacturing our timber into lum- 
ber—timber that is every day advancing in value, while the 
lumber, unless we continually assert ourselves, would de- 
cline in value. I have been reading the report of the stocks 
of white pine and hemlock lumber, as given in the AMERI- 
CAN LUMBERMAN this last week. They furnish annual sta- 
tistics in these woods, and from them we find that stocks 
are less than a year ago by some 500,0U0,000 feet. This 
condition is favorable to a wider distribution of yellow pine; 
and with a probable falling off in the production of yellow 
pine we may well look forward to a good year. In fact, 
as far as we can see there was manufactur last year less 
yellow pine, and there is less on hand than a year ago. 
There is nothing ee in the situation at all. There 
is nothing now in competition with yellow pine. We are 
simply in competition with ourselves. Let us get together 
and any reasonable prices will be sustained. 

I would like also to suggest a new grade, A difference of 
$7.50 is too much as between 12-inch No. 1 common and 
the next grade above it. I hope our committee on grades 
and classifications will take this hint and see that we have 
a new grade to provide for when our committee on values 
(of which I am temporary chairman) gets to work. Such 
a course will prevent buyers from taking our No. 1 common 
and getting one or two grades of finish out of it. We should 
make the grades ourselves. 

Freeman, St. Louis, Mo.—Our trade has been fairly 
active, and has improved in the last ten days. The outlook 
from every standpoint is reasonably good. In the matter 
of a price list, however, I think that about the only rea- 
sonable course, in the matter of finish for instance, in order 
to protect ourselves would be to advance the price about 50 
cents every time we met together. My motive in suggest- 
ing this is that there are certain people who will always cut 
the price 50 cents no matter what it is, so if we advance 
it each time we may in time get the price up to its proper 
level. The time is coming for a little self-education as to 
our own product and its value. ‘This is rather a remarkable 
meeting as to attendance, and I need not to say as to the 
caliber of this distinguished company. One only needs to 
look about him in order to realize the amount of gray mat- 
ter that is represented here. It remains for us in our com- 
mittee work to indicate some of our intelligence in strength- 
ening the character of the association and then in going to 
work to carry out the legislation effected tomorrow. 

a Clapp, Warren, Ark., cited an instance justifying 
Mr. Freeman’s statement regarding prices being too ss 
He said some visitors from St. Paul recently came to his 

Continued on Page 73.] 
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A Characteristic and Vigorous Address from the President—Prosperity Proportionate to the Largest Retail Organization in the Country 





Reflected by Secretary’s and Treasurer’s Reports—Intelligent Management of the Insurance Branch Conclusively 


Demonstrated—Official Fitness Recognized by Re-election—Some Timely Resolutions 


MINNEAPOLIS, MiNN., Jan. 19.—The fourteenth annual 
meeting of the Northwestern. Lumbermen’s Association 
was called to order this afternoon at 2:30 by President 
John W. Barry. An unusually large attendance of mem- 
bers filled the Knights of Pythias hall in the Masonic 
Temple and listened with great interest to the program 
of the first session. 


The President’s Address. 


The proceedings were opened by the annual address of 
President Berry: 


Recurring from year to year with the certainty of in- 
terest and taxes, the president’s address might be consid- 
ered one of the fixtures and should be insured with the 
other fixtures were it not so difficult to prove value in case 
of loss. This certainty to occur is well illustrated by a long 
winded speaker, who was introduced as one who would make 
an annual address like a cat's tail—that is, fur (far) to the 
end. Seeing the point he quickly responded that, on the 
contrary, his annual was like a dog's tail in that it was 
bound to a cur (occur). So is our president’s address 
bound to occur. Indeed, it is indispensible, as proved by 
the thirteen honorable gentlemen who have preceded me. 
True, of what they said you took little note nor did you 
long remember; and thus will it be with mine. ‘Tis well 
it should be so, because, for reasons best known to himself, 
the president usually tries to see how little he can say 
and how well he can succeed in disguising that little in 
appropriate language. Hunting with a brass band is not 
often gameful or complimentary to the sportsman. I shall 
therefore entertain you with a most eloquent silence as 
to many details. rah 

I desire to express my high appreciation of my_brother 
officers who have loyally placed the interests of the asso- 
ciation above their own. On numerous occasions they have 
left their business to devote themselves for days to the 
affairs of the association, and without the hope or even 
the possibility of other reward than that which is shared 
by the members in general. Such unselfish fidelity to the 
trusts imposed is one of the great secrets of our success 
and cannot be too highly commended. ; 

As to thanking you members for your loyal support, that 
would hardly be proper, because it is your business to be 
loyal to association principles. Yet, permit me to say on 
behalf of the board, there are degrees of loyalty. Like the 
Kentucky colonel who could find no bad whiskey—only 
some better than others—we find no such thing as bad loy- 
alty, but do wish to commend most highly that particular kind 
that is always on tap at the call of your secretary. It 
is the kind that enables the board to hold up its head and 
be manly and fearless in representing your interests. 

One of the presidents of the United States in his annual 
message congratulated congress and the country in these 
words: “We are at peace with all the world and the rest 
of mankind.’ Now, while this must have been an unusual- 
ly profound peace of vast extent, yet in like manner I con- 
gratulate the Northwestern Lumbermen’s Association on its 
widely extended and harmonious relations. We are today 
acting in unison with fifteen other retail associations rep- 
resenting 5,000 yards, making with our own a total of over 
7.200 yards covering territory extending from the western 
slope of the Alleghenies on the east to the eastern slope of 
the Rockies on the west, and from Winnipeg down to the 
“sunny south” by the sea, In this vast territory it is es- 
timated that of all the lumber used in the building trades 
94 percent is confined to its proper channels, reaching 
the consumer through the retail yards. Possibly this es- 
timate is too high, but it is beyond doubt that the great 
bulk of irregular shipments have been cut off through 
the well directed forces of united effort. This result is 
all the more remarkable when it is remembered that our 
only weapon is represented by a line from a popular song 
as follows: “We won't play in your back yard any more.” 
Thus has been fulfilled that which was written—‘'Music 
hath charms to soothe the savage breast.” 

Peace has ever been the handmaiden of prosperity and 
I congratulate the Northwestern Lumbermen’s Association 
on its present very prosperous condition, Cornucopia, the 
horn of plenty in the office of your treasurer, has long s-nce 
been filled to overflowing, and no surprise need be occasioned 
if that officer in the very near future takes a few extra 
horns. Our membership of 2,200 yards represents at a 
conservative estimate not less than $22,000,000; our in- 
surance company has over $12,000,000 in effect of the best 
indemnity that money can buy, and yet it costs our mem- 
bers only about one-fifth of the amount formerly charged 
by old line companies. Greater prosperity was never before 
realized Ly such an organization. ‘Tis said any fool can 
stand adversity because he can't do otherwise, but let us 
hope that we shall have the good sense and judgment to 
stand our prosperity. 

Yet, despite that prosperity, we are not wholly happy. 
Truly, ‘‘man never is but always to be blessed.’’ Our con- 
dition may be likened to a strong, healthy man suffering 
temporarily from a sore toe and a splinter in his thumb. 
While his general vigorous action is in no way affected 
thereby, yet he is always painfully aware of these petty 
annoyances. 

Our sore toe comes from a very few “manufacturers.” 
some with mills and some without mills. Even here in 
Minneapolis there is alleged to be a knockers’ ring or Mafia 
club, or some such nameless stumbling block to harmonious 
progress. Their existence can only be explained on Ma- 
caulay’s theory that there are people so constituted as to 
be able to believe without a reason and to hate without 
a provocation; and their action recalls the story of the 
man whose nature was so perverse that he would rather 
tell a lie for 50 cents than tell the truth for a dollar. Yet 
there is hope, for even the most radical of these few pay 
us a high compliment by refusing to be known publicly 
in connection with such a clique, and we doff our hat in 
acknowledgement and pass on. 

So well have matters gone within our own membership 
that we might be likened to the couple so happily married 
that their only troubles were little ones, but as usual 
none the less annoying at times. A very few of our mem- 
bers still look upon the board of directors as a coli2ction 
agency. whose special province is to collect from people 
who protest that they owe nothing, whereas progressive as- 
sociation work has long since passed this stage. The board 
holds that a 10 percent commission to the injured retailer 
is in no ease an adequate measure of his direct damage, 
or of the resulting demoralization from illegitimate ship- 
ments. The great aim of the board is therefore the pre- 
vention of such shipments, the collection of a commission 
being wholly incidental. Each claim is considered strictly 
on its own merits, the guiding principle in every case being 
the greatest good to the greatest number of our members. 


—The Report of the Several Sessions in Full. 





The result is sometimes the Scotch verdict of “not guilty 
—but don’t do it again,” with the result that about 94 per- 
cent of objectionable shipments made heretofore are now 
wholly prevented. 

While it naturally follows that our members are almost 
a unit in support of the board, yet there are exceptions 
which stand out like a hemlock splinter to wound the 
feelings and offend the eye. Here it is that we have our 
little troubles—the ever present sliver under the thumb. 
When such members have a claim, though it may be the 
first in years, yet they forget that the prevention of its 
repetition is a far greater service to them than any com- 
mission could possibly be. But penalty they want, and 
penalty they must have; so close to the eye do they hold 
the dollar that every other interest but their own is entire- 
ly hidden, and even the sun of heaven cannot be seen. If 
their pound of flesh be not forthcoming, blood or no blood, 
the association is no good, and the board is charged with 
every crime from favoritism to bribery. Their letters to the 
secretary remind one of the traditional bull in the china shop 
—what he can’t break he dirties beyond the limits of po- 
lite expression. Generally, too, as might be expected, in- 
vestigation shows that our most asinine kickers are the 
least loyal to association principles, and that they are the 
fellows usually referred to by certain alleged friends who 
are constantly reminding us that they can buy our mem- 
bers any time by a concession of 25 cents a thousand. 

It is sometimes a serious question what to do with those 
fellows who always place their interests above the general 
welfare of the association. It has been suggested that St. 
Teter’s course with the penurious and disturbing lawyer 
would be the proper thing. The lawyer died and had ar- 
rived at the pearly gate guarded by St. Peter, where he 
was at once asked what good he had done. After careful 
reflection he answered that he had recently given a suf- 
fering newsboy 5 cents. St. Peter asked the recording 
angel Gabriel if he had this act of the lawyer on record and 
after strict search Gabriel replied that the act was duly 
recorded, but the lawyer with the possibility of heaven on 
the one hand and the certainty of hell on the other could 
think of no other good deeds. St. Feter, inclined to save 
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the lawyer even for the one good act, said to Gabriel: 
“What shall we do with this man?’ and Gabriel, with the 
man’s record before him, answered: “Give him back his 
nickel and let him go to hell.’”’ Such a course is a remote 
possibility, but harmony sometimes justifies a high price in 
the enhancement of the general good, and particularly at 
a time when all associations, retail and wholesale, are de- 
veloping closer and more effective relations. 

The idea that in union there is strength has crystalized 
fifteen retail associations into one central organization. In 
like manner the manufacturers have at last organized all 
the manufacturers’ associations into one central and gov- 
erning body. I have always contended that the interests 
of the manufacturer and the retailer are in their final 
analysis one and the same; that if the manufacturers could 
see us as we see ourselves, and if we could see them as 
they see themselves, each side would see that the other de- 
sired to be absolutely fair in every particular. Arbitration is 
therefore the one adequate means to adjust all questions 
arising from our intricate business relations. With a view 
to some such arrangement, I took the matter up with N. 
W. McLeod, of St. Louis, Mo. I had known Mr. McLeod 
for years and esteemed him highly as one who could do 
things. He is a member of the Grayson-McLeod Lumber 
Company, of St. Louis, and president of the Southern Lumber 
Manufacturers’ Association. His reply indicated that he 
was ready to meet us more than half way. The matter 
was then turned over to our secretary, who, as_ usual, 
struck while the iron was hot and kept it hot all the time 
until a chain was forged linking us to every lumber manu- 
facturers’ association in the United States, and providing 
for the prompt and amicable settlement of existing differ- 
ences and all others that may arise. The details of the 
arrangement will be given you later. 

The humble part I took in bringing about this plan of 
general arbitration I regard as my best contribution to as- 
sociation work, and such is the view that each of the par- 
ticipants takes of his part in the inauguration of a plan 
which is so rich in promise and so encouraging as to its 
possibility of further beneficial development. 

And now, before I am unanimously elected ex-president 
and before I go the way of my predecessors, wading into 
the soothing waters of oblivion, I desire to thank you sin- 
cerely for the confidence you have reposed in me. I have 
made your interests my interests and beyond that no one 
could go in your behalf. It became my duty to represent 
you during the year on some very important occasions, and 
my only concern was that I should do it in a manner whol- 
ly creditable to the Northwestern Lumbermen’s Associa- 
tion—the largest, the best and the leader of them all. 


Report of the Secretary. 
President Barry then introduced Secretary W. G. 
Hollis, saying: ‘‘He is only 14 years old, but he can 


do as much as a man of 21.’’ Mr. Hollis read a brief 
report, as follows: 


After the comprehensive address of our presidént there 
is ‘little to say which would be admissible at this time ex- 
cept perhaps a few words regarding our membership and 
the work of the Lumber Secretaries’ Bureau of Informa- 
tion. 

The Northwestern Lumbermen’s Association has enrolled 
on its books a greater number of retail yards than ever 
before in its history—in round numbers, 2,200. This means 
the largest retail trade organization in this country, but 
yet it is not as large as it should be. In the territory 
covered there are perhaps a total of 3,3u0 yards that would 
be eligible to our membership. We have two-thirds of 
them and really more than that proportion, for of the re- 
maining third perhaps 300 yards are owned or controlled 
by firms already identified with us. We surely hope to 
persuade these members to enroll all their yards, for the 
tunds thus derived from annual dues could be very profit- 
ably spent. 

In an organization like ours there is never any lack of 

opportunity to spend money legitimately. If today your 
ollicers could count upon an additional income this year of, 
say, $2,500, what greater good could come to the mem- 
bership than to have a missionary in the field constantly, 
learning the needs of the members, harmonizing local con- 
ditions, organizing local associations, soliciting new 
members, and a dozen other items of work equally 
protitable? Perhaps some one will say “you already 
have an outside man.” Yes, that is true; but 
don’t let any one make you believe that his hands are 
not full all the time and he does but comparatively little 
traveling. What President Barry has said is true. Asso- 
ciated work has stopped over 90 percent of irregular ship- 
ments, but I think I could convince any of you that the 
few troubles we do have cause us more labor and expense 
than all the others combined. And this is to be expected. 
Years ago, when there were no well defined standards of 
trade ethics, perhaps a majority of the shippers were guilty 
of encroaching on any territory where they had no cus- 
tomers, but now it is a very small minority which has dif- 
ficulty in resisting temptation. Knowing that he is in the 
small minority, but still intent upon being counted among 
the white sheep, this easily tempted shipper schemes and 
studies, and fairly exhausts his ingenuity in devising ways 
and means to compass the problem without disclosing his 
identity with the transaction. We are glad to say that 
this slick individual is fast finding out that “chickens will 
come home to rocst.” 
_ But I am digressing. Much of my report must be left 
for our second executive session, at which time I shall be 
prepared to give you some important information. How- 
ever, before closing this written report I want to say that 
while the Lumber Secretaries’ Bureau of Information has 
during its first year given good proof of its usefulness and 
value to the retail trade the results attained have not been 
altogether satisfactory to the affiliated secretaries. Per- 
haps our greatest disappointment has come from a dis- 
covery that the bulletins of the bureau were not being read 
carefully enough by many of the dealers, and not at all 
by some. This has had a tendency in a few instances to 
give certain parties occasion to make light of the whole 
scheme and to offer proof that the dealers cared nothing 
about it. This was unfortunate, and for the past six 
months we have sought a remedy. We believe we have 
found it, and will tell you more about the whole matter 
later. Before closing let me say that, believing it is and 
always has been your wish that we do nothing which would 
in any way involve the association in legal difficulties, we 
have taken every step carefully, and under the constant 
guidance of competent legal counsel, and we have haa 
ample proof already that his advice has been safe. 

As usual, my sincere personal thanks are due to all ou 
officers for prompt responses to every call upon their time, 
in the service of the association, and to many of our men. 
bers for their kind and encouraging words spoken many 
times when they came like a grateful shower in the toi! 
and heat of the day. 

I thank you, gentlemen. 


The Treasurer’s Report. 


The report of the treasurer, C. R. Lamb, was read in 
his absence by Secretary Hollis. The statement was as 
follows: 

RECEIPTS. 
Balance on hand January 6, 1908......$ 2,224.94 
Received for membership fees and dues. 11,120.00 
$18,844.94 


DISBURSEMENTS, ° 
Paid out on duly approved and receipted 
vouchers ... 


11,033.09 


Balance now in the hands of the 
TECGRUPCP 6.<.6.0.0.0 ot $ 2,311.85 
This report showed a larger balance than a year ago, 

although there was an additional expense of over $800 

for the Lumber Secretaries’ Bureau of Information. 


A Committee on Nominations. 

O. C. Sarles moved that the president appoint a 
committee on nominations and that it consist of the 
secretaries of the different local associations within 
the territory of the association who were in attend- 
ance. D. L. Riley, of Lakefield, Minn., said that 
this arrangement shut out southern Minnesota from 
a voice in naming the officers. On motion Mr. Riley 
was added to the committee, which was then namei 
as follows: 


C. M. Porter, Oskaloosa, Iowa. 

Cc. E. Greef, Eldora, Iowa. 

James F. Weart, Cherokee, Iowa. 
Albert Hollister, Manchester, Iowa. 
J. A. Monson, Braham, Minn, 

J. S. Daubenberger, McGregor, Iowa. 
George Ingram, Sauk Centre, Minn. 
D. L. Riley, Lakefield, Minn. 


The Importance of Good Roads. 

Hon. Horatio S. Earle, of Detroit,‘‘not the Earle of 
Darlington but the Earle of Michigan,’’ was then in- 
troduced. Mr. Earle admitted he was cross-eyed, but he 
couldn’t help that. Having been the last child in 
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the family he got the last pair of eyes there was in 
the house, and had to take them or nothing. He 
said he had always been in favor of improvement, 
ever since he saw his own face in the glass. ir. 
Earle then laid forth his. ideas on good roads as fol- 
lows: 
‘*Good Roads—By National, State and Local Co-Oper- 
ation.’’ 

Ex-State Senator Horatio S. Earle, of Detroit, Mich., 
is an ex-special agent of public road inquiries at 
Washington; ex-president of the League of American 
Wheelmen, ex-president of the Michigan Highway 
Commission, president of the American Road Makers, 
ond at the present time is serving his state as uncon- 
stitutional state highway commissioner, without fee 
r reward and paying his own expenses. He was the 
riginator of the good roads train idea and hooked 
ogether the first train in 1900, and with the assist- 
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SECRETARY W. G. HOLLIS, 
of the Northwestern Lumbermen’s Association. 


anee of the public road inquiry officials at Washing- 
on built the first sample road in Michigan under the 
uspices of the League of American Wheelmen. The 
oad machinery was built especially for him by the 
Port Huron Engine & Thresher Company’s works at 
ort Huron, Mich., where the road was built. He said 
in part: 

_ There isn’t much use of discussing what kind of roads is 
est to build or where to build them, until you have some- 
thing in sight to build them with. 

Talking about the matter before, reminds me of home in 
id Vermont, when I was a kid. My father would hear 

s boys talking about what kind of boots we were going to 
cet for winter, when he would say, ‘Don’t count your 
chickens before they are hatched” and “Don’t discuss boot- 
ing until after digging.’’ This last and, in fact, both ex- 
pressions meant that as we had but one thing to sell off 
hat farm, and that potatoes, after we had dug our pota- 
foes and put enough in the cellar to eat and plant we 
ould measure the balance and multiply the number of 
uushels by the price we could get a bushel, which amount 
we could divide by the number of pairs of feet there were 
in our house and ‘twould give the amount we had to buy 
boots with, and then and then only could we sensibly dis- 
cuss booting. 

_ With these crooked eyes of mine, however, I can see three 
fields in which it is equitable for all citizens in the United 
States to dig for dollars to build roads with. 
_ We are all stockholders in the three companies, the United 
States Federal Company, the State Co-operative Company 
and the Every Town Improvement Association. 

Each of the above has a potato or dollar field. 

I am not here to discuss spiritual or moral questions; I 
be _ this work for others much better qualified than 

0 do. 

To the United States Federal Company we give the right 

to collect a large amount of money upon the manufacture 
ind sale of tobacco, cigars, cigarettes and intoxicating 
liquors. It is called the “internal revenue”; I have named 
it the “hindering tax,’ that is to keep these industries 
(if they can be called such) from getting too large, but 
nevertheless by it each state sends a large amount of money 
to Washington. 
_ Reformers say that by the excessive use of cigarettes and 
intoxicating liquors a large crop of unfortunates are left 
in the states for the tax payers to take care of in their 
institutions. Then would it be any more than fair for 
some of that money to be given back as national aid for 
the improvement of the highways over which those tax 
payers have to haul their produce, to the end that a portion 
of the cost of transportation might be eliminated to pay 
those taxes with? 

I am not here to discuss political questions; it’s no time 
or place. I do not propose to allow you to know whether 
I am republican, democrat, prohibitionist or middle of the 
roadist; nor whether I am in favor of a protective tariff 
or not, nor to speak of its merits or demerits—but we have 
one, have we not? And its friends say that it generates 
industries and enhances the wages of the employees. Its 
enemies say that it generates trusts and combines which 
water their stock and raise prices su as to pay dividends 
on such watered stock, do they not? 

_ Well, by this tariff large sums of money are collected on 
imports and go to Washington. 

And the government has expended over $400,000,000 in 
improving the waterways; over $188,000,000 in capital and 
interest in aiding railways, and h given to encow 
railroad building over 196,000,000 acres of public lands; 


or a total of nearly $1,500,000,000 in aid of the two; and 
it has been a wise move, too, for it has been the means 
of placing the productive fields of the great northwest 
tributary to the mouths of the old world. 

We have gotten through aiding railroads, I presume, at 
any rate directly, but the money from the internal revenue 
and the tariff still flows in. What shall we do with it? 

The industries generated and the employees whose wages 
are enhanced are both situated alongside of the waterways 
and the railways, are they not? ‘Their property is there 
and taxed there in village or city, is it not? And these 
taxes furnish money to pave the streets of those villages and 
cities together with the money collected from the licensing 
of the liquor traffic on which the government collects the 
internal revenue. 

Then the government by generating industries and enhanc- 
ing wages creates property in village and city to tax to 
pave the streets, then the government indirectly aids in 
paving streets, does it not? 

Ever since the Golden Rule was made for man to live 
by good men have believed in reciprocity, have thy not? 
Then I think it would be only fair for the government to 
aid in improving that other way, called the highway, which 
runs past the industry which must be good or all other 
industries are poor—the farming industry—and if the gov- 
ernment does it will enhance the value of the farming prop- 
erty all over the United States and by so doing make more 
property to tax to the end that all will be benefited thereby. 

We have got in this country the best and greatest water- 
way system in the world; we have the greatest and best 
railway system of any civilized country on earth; the gov- 
ernment aid has made both possible; but we have the poorest 
public road system of any civilized country on earth. Let 
the village and city favor reciprocity and the government 
do its duty by rural roads and we will have the greatest 
and best pan transway on earth, consisting of the three 
greatest and best systems. 

State Aid. 

Good roads save money by cheapening the cost of trans- 
portation. To make and save money is a commendable thing 
to do, but to make and save good men, women and children 
is the greatest and most important work that a people can 
be doing. Make it easy for people who live in the rural 
districts to get toe school, church, library, theater, grange. 
club and their neighbor’s sitting room and dinner table and 
you have taken a long step toward doing what will make 
men and women who will be at home in any good society 
on earth. 

The public schools are good because we have a_ school 
fund that makes it possible to have a good school in a 
poor town as well as in a rich one. Continuous good roads 
are likewise of so much public worth as to make it wise 
for the states to aid in improving them, and by such aid 
they, too, can be good in poor towns as well as in rich 
towns, which they cannot be if dependent wholly on local 
taxes. 

Further, the villages and cities are a growth upon the 
states; also in them are manufactured the unfortunates 
who fill our institutions of charity and correction, and 
these are supported by rural tax payers as well as by urban 
tax payers, but the rural tax payer pays more than his 
share. 

It is sometimes said that the farmer is given the same 
privilege to use the city streets that the city man is to 
use the country road, and both should pay for the build- 
ing and repairing of their own. But when the farmer pays 
for the support of the unfortunate who is the preduct of a 
business that pays a license for the right to manufacture 
such product and this license money is used to pave the 
village and city streets the farmer is contributing indirectly 
to the paving of city streets. 

The road, like the table in Farmer Brown's house, is for 
the whole family; it is not for John Farmer Brown all 
alone. Neither is it for James City Brown all alone, nor 
for Samuel Corporation Brown all alone, but for John, for 
Jim and for Sam. But John bought the land of the gov- 
ernment, dedicated back to the state sufficient to build the 
road on, built the road and has kept it in repair since it 
was built; and if it does not satisfy Jim and Sam, Jim and 
Sam better go out and help John, and if they do and do as 
much as John will I reckon that the road will satisfy John, 
Jim and Sam. Or let Uncle Sam in the future give as much 
national aid to the highways where but one flag sails, and 
that one flag of the tax payer, as he does to the water- 
ways where the flags of all nations sail. Then let the states 
take an interest in the development of even the poorest 
town by improving the roads therein, and the valuation of 
our country will increase Leyond our most sanguine predic- 
tions; but best of all we shall by making association easy 
create a higher standard of citizenship, which is the noblest 
work of the children of the Builder of the Universe. 


“When I encouraged our friend Earle to come,” 
said President Barry, ‘‘I did it feeling that if there 
was a class of men in the country interested in good 
roads it was the lumbermen.’’ - 


Two Committees. 


President Barry then appointed as the committee on 
resolutions R. H. Jackson, Winona, Minn.; B. B. 
Cliver, Waterloo, Iowa, and W. H. Pinkerton, Lakota, 
N. D. 

D. S. Coleman, of Hankinson, N. D., and E. i. 
Ballou, of Lanaber, Iowa, were appointed as an anudit- 
ing committee to examine the accounts of the treas- 
urer and verify his report. 

Secretary Hollis read a communication inviting all 
lumbermen in the city who are members of the G. A. 
R. to attend the meeting of John A. Rawlins post, the 
famous veterans’ organization of Minneapolis, in the 
evening. 

Adjournment was then taken for the day. 

The nominating committee met immediately and or- 
ganized by electing James Ingram chairman and C. EF. 
Greef secretary. 


WEDNESDAY AFTERNOON’S SESSION. 


President Barry called for order at 3 p. m. The ses- 
sion was strictly executive and the hall was filled to over- 
flowing by interested members. 

Secretary Hollis made an extempore report on the 
work of the Lumber Secretaries’ Bureau of Information 
for 1903, which was very favorably received. 

President Barry then made an appeal for the House 
of Hoo-Hoo. He said: 


I want at this time to ask you to invest in a stock com- 
pany. I refer to the lumbermen’ club at the St. Louis ex- 
position, the House of Hoo-Hoo. The Louisiana purchase 
was a transfer of the richest territory ever transferred in 
the history of man. Our several states have taken appro- 
priate action to be represented at that occasion. It will 
as far transcend the World’s Fair at Chicago as that expo- 
sition did the Centennial. 

It will be a lumbermen’s club, pure and simple. It will! 
be a place where you can get practically the comforts of 
home. You may use it yourself, or you may give a card to 
a friend. I predict, however, that nearly all of you will 
at some time during the year turn up at the St. Louis 
exposition. 


Secretary Hollis said: 
When in St. Louis two weeks ago I went out and exam- 


ined the site of the House of HooHoo with the board of 
governors. It occupies a splendid situation. There is 500 
feet of veranda twenty-five feet wide, with easy chairs till 
you can’t rest. You can get a lunch there, you can clean 
up after your walking. There are stenographers there who 
will take your letters. It is up on the hill, where after you 
have rested from the day and had your lunch you can start 
out fresh to see the sights of the evening. I want to take 
a subscription right now. When at the dinner recently 
given in Chicago by the AMERICAN LUMBERMAN to those 
who were attending our conference, Mr. Freeman, of St. 
Louis, presented the proposition, and twenty shares were 
taken. There are fifteen times as many of you here as 
there were at that dinner, and we ought to get as good a 
number of subscriptions. 


Twenty subscriptions were handed in immediately. 

The convention then adjourned until Thursday morn- 
ing. 

THURSDAY’S PROCEEDINGS. 
(Special telegram to the AMERICAN LUMBERMAN.) 

Minneapolis, Minn., Jan. 21.—The closing session 
of the convention was held this afternoon. D. 5S. Cole- 
man and E. L. Ballou, of the auditing committee, re- 
ported a balance in the treasury of $2,311.85, and total 
disbursements of $11,033.09. The books of tke asso- 
ciation were found to have been kept in a very neat, 
aceurate and comprehensive manner. 


Resolutions. 


B. B. Cliver, of Waterloo, Iowa, presented the report 
of the committee on resolutions, which was unani- 
mously adopted. The report was as follows: 


Your resolutions committee to which has been referred 
the following matters, viz., a proposition to hold a joint 
meeting of association members in St. Louis during the 
World’s Fair; a bill introduced into congress to enact a 
law investing the Interstate Commerce Committee with 
some authority, and also a proposed bill to regulate the 
carriage of interstate freight on all railroads engaged in 
interstate transportation, as well as a communication from 
the National Association of Manufacturers of the United 
States. advocating the passage of a bill by congress sub- 
stituting the metric system of weights and measures for 
the system now in common use in the United States—on 
these questions your committee begs leave herewith to re- 
port as follows: 

Regarding the proposition to hold a joint meeting of the 
association members, the idea of which was approved at the 
December meeting of the Lumber Secretaries’ Bureau, your 
committee believe that the plan is a good one and that 
such a meeting will result in great benefits to association 
work throughout the country. as it will bring together mem- 
bers of the several associations and enable them to ex- 
change views on matters of universal interest. Your com-, 
mittee believes that it should be held during the same 
week as the Annual meeting of the Concatenated Order of 
Ifoo-Hoo, which will be held at St. Louis September 9, 
1904, in order that lumbermen belonging to that order 
may attend the general association meeting without making 
an extra trip to St. Louis for that purpose, and in th'‘s 
way the general association meeting would no doubt be 
much more largely attended. 

Regarding the proposed amendment to the interstate com- 
merce law, your committee would respectfully recommend 
the adoption of the following resolutions: 

Resolved, That it is the sense of this convention of the 
members of the Northwestern Lumbermen’s Association 
that it is important that legislation should be enacted for 
the prevention of unjust discrimination in tariff rates be- 
tween different sections and localities, and between different 
descriptions of traffic, and also to prevent the continuance 
of rates unreasonable in themselves. This we believe can 
be effected by conferring authority upon the Interstate 
Commerce Commission to determine, upon full hearing, 
under the provisions of the present law, what change shall 





HON. HORATIO 8S. EARLE, OF DETROIT, MICH., 
A Warm Advocate of Good Roads. 


be made in a rate or practice found to be discriminating 
or unreasonable, such authority to be immediately operative 
para continue until overruled by the courts. And be it 
urther 

Resolved, That congress be respectfully memorialized to 
enact such legislation as will accomplish these purposes. 
and that copies of the foregoing resolutions be forwarded 
to the president of the senate and to the speaker of the 
house of representativs; to the chairman of the senate 
committee on interstate commerce, and to the chairman of 
the house committee on interstate and foreign commerce, and 
also to the senators and representatives from the states in 
which our members reside. 

Whereas, The lumber interests of the country suffer great 
embarrassment and financial loss due to transportation lines 
providing inadequate supply of cars to shippers, alse be- 
cause of long delays in transporting such cars from points 
of shipment to destination, resulting in cancellation of 
orders and loss of business to both manufacturers and re- 
tailers; therefore be it 

Resolved, That the Northwestern Lumbermen’s Association 
hereby expresses its approval of a bill to be introduced at 
the present session of congress termed, “A Bill to Compel 
and late the Carrying of Interstate Freight on all 
Railroads Engaged in Interstate Transportation,” which 
measure provides for the enactment of a law requiring 
transportation companies to receive and commence the 
carrying within five days after the offer of delivery thereof, 
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r such earriage, under a penalty of a fine of ten dollars 

day for each days’ delay, and also providing for a 
amount of haste in the transportation of such 
hipments to points of destination, under a similar penalty. 
» it further 


moderate 





Resolved, ‘that those who have the measure in charge 
I this action of our association, and that our 


>» advised of 
individual members do all in their power by means of per- 
ynal interviews and letters to members of congress from 
heir districts to further the passage of this measure. 
conclusion your committee would state that it is not 
prepared to make any report upon the question whether it 
is advisable to adopt the metric system of weights and 
1easures for use by the department of the federal govern- 
ment, or as the legal standard in the United States, for 
the reason that we believe the matter has not yet been 
lly discussed and understood by the public, and also be- 
introduction would involve such radical changes 
existing customs. We believe it a proposition which 
be well passed by us at the present time. 
Respectfully submitted, 
B 
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. B. CLIVER, 
W HE. PINKERTON, 
Committee. 
The report also carried the usual vote of thanks to 
the officers for their past year’s services. 
Election of Officers. 


The following report was submitted by the nominat- 
I . 


ng committee: 


We. your committee appointed to make nominations for 
» offices of president, vice president and three directors, 
‘ aving examined the matter thoroughly hereby make 

following report, believing the same to indicate the only 
in view of the very important work which had 
ion during the past year and is still in its forma- 
period. Some years ago this association arrived at its 
al meeting to find itself in the midst of a legal contest. 


eourse 











was considered wise at the time to make no changes in 
» rsonnel of the officers and directors, since they had 
> matter well in hand and bid fair to carry it to a suc- 
essful conclusion, The outcome proved this course to have 
een the right one, and your committee is now of the opinion 
that those who have so auspiciously inaugurated the im- 


portant werk reported to us by our secretary yesterday 
should be kept in charge of it during the coming year at 
ist. They are in close touch with the work now and well 

| it along the lines laid down. 
e, that we consult the best interests of 
association in doing so, we recommend 
ideration the following gentlemen for the 


to complete 
theref. 
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I John W. Barry, Cedar Rapids, Iowa. 
Vice > Edwin J. Jones, Morris, Minn. 
Dire hree years—I’, Hf, Henry, Belle Plain, Iowa. 
Dire r, two years—W. J. Scriven, Dennison, lowa. 
I) one year—A. F. Frudden, Dubuque, Iowa. 


GEORGE INGRAM, Chairman. 
C. E. GREEF, Secretary. 


The report was unanimously adopted. 


M. A. Moore, of Lemars, Iowa, made an address on 

bject of short weight of coal, urging all dealers 

eigh ears and to make the railroads settle for 

ves. A. W. Morse, secretary of the Northwestern 

( Dealers’ Association, spoke along the same line. 
fhe convention then adjourned sine die. 

Directors’ Meeting. 
The directors of the Northwestern Lumbhermen’s 





Retail Lumbermen’s Jnsurance 
joint meeting this afternoon an? 
the time honored motion of ve-electing 
Hollis secretary of both associations. 


ation and the 


\ss 


\ssoclation 


held a 


went through 





CONVENTION NOTES. 
Ryder & Adams Company, Dubuque, Iowa, 
and the Carr & Adams Company, Des Moines, lowa, were 
on hand as usual with their force of salesmen in the same 
parlor at the West hotel that they have occupied as head- 
quarters for years. Their quarters were very 
popular with the retail dealers, who dropped in for a 
idshake and a smoke, and the foree of traveling men 
were kept busy meeting old and making new friends. 
Irom the Dubuque house were present J. T. Carr, secre- 
tary of the company, and Warren Dickinson, W. A. Cul- 
len and W. F. Neuman, traveling salesmen. From the 
Des Moines house came W, N. Hallam, manager, and J. 
W. Hallam, W. E. Cowan, B. A. Thrift and F. D. With- 


erell, traveling salesmen. 


The Carr, 


some 


har 


Francis Beidler & Co., the lumber and cedar wholesalers 
of Chicago, made their headquarters at room 270, West 
hotel, where the dealers were enlightened on the merits 
if white cedar and Idaho cedar posts and poles, 

Daniel MacGillis, of the MacGillis & Gibbs Lumber 
Company, Milwaukee, and J. E. Gerrich, with the same 
company, were talking posts and Idaho lumber with deal- 
ers Tuesday and Wednesday. Mr. MacGillis was on his 
way back to Milwaukee from a tour of the southwest, 
where he has been very successful. 

The Farley & Loetcher Manufacturing Company, of 
Dubuque, Iowa, was represnted at the meeting by M. L. 
Chapman, W. E. Sears and H. A. Hurd. 

James R. Roper, of the Roper Lumber-Cedar Com- 
pany, Menominee, Mich., came in Tuesday to see what 
was doing and get in line on trade and prices. Mr. Roper 
handles pine and hemlock lumber and cedar products and 
is a welcome visitor at the northwestern retail lumber 
dealers’ convention. 

The interests of the Humbird Lumber Company, of 
Sand Point, Ida., were looked after by Pierson Haviland, 
its eastern representative, who makes his headquarters at 
Fargo, N. D. 

Frank H. Libbey, of the Williamson & Libbey Lumber 
Company, Oshkosh, and the Fulton & Libbey Company, 
Minneapolis, was seen about the West hotel Monday and 
Tuesday. Mr, Libbey visits Minneapolis frequently so 
his appearance could not be attributed entirely to the 
convention. He left Tuesday night for his home in Osh- 
kosh. 

-aroid roofing was represented with headquarters in 
one of the parlors of the West hotel, where F. W. Bird 
& Son, the manufacturers of this celebrated roofing at 
East Walpole, Mass., had an exhibit, and also presented 
visiting retailers with a unique souvenir. It consisted of 


a ‘rabbit’s foot to which was a card attached bearing 
this legend: ‘‘This is a guaranteed left hind foot of a 
rabbit, caught in the dark of the moon in a graveyard 
at 12, midnight. It brings you luck anyway, but if you 
sell Paroid Roofing you’ll have better luck.’’ 

The Roach & Musser Sash and Door Company, of Mus- 
catine, Iowa, was represented by salesmen in the persons 
of R. L. Oliver, Mark M. Anson, J. M. Butler and F. E. 
Wright. 

A. P. Hopkins, of A. P. Hopkins & Co., Escanaba, 
Mich., was at the convention the first two days explaining 
the merits of their well known cedar products. 

The Wisconsin Land & Lumber Company, Hermans- 
ville, Mich., was represented as usual by Fred J. Lang, 
who had numerous samples of the company’s celebrated 
I X L maple flooring. 

Walter Echart never misses a convention if he is well. 
One time when smallpox was raging about the woods in 
the vicinity of Nebagamon, Wis., he was obliged to stay 
away. He was on hand this week accompanied by H. E. 
Wood, traveling representative of the Nebagamon Lum- 
ber Company. 

W. J. Wagstaff, the inimitable, came in a little late 
but stayed to the finish to make up for it. He reports 
Oshkosh as still on the map. 

J. A. Hughes, of Lewis & Hughes, Seattle, Wash., came 
2,000 miles to meet his old friends among the retailers. 
The western country agrees with him and the selling of 
western lumber is an old story to him. 

The Earles-Mackintosh Company kept up its reputation 
for doing the graceful thing. It served refreshments in 
a beautifully decorated room adjoining its large suite of 
offices, and the visiting retailers were made to feel at 
home. 

Many of the delegates remained to Thursday after- 
noon and took in the trolley ride as guests of the L. 
Lamb Lumber Company. Special street cars stopped 
in front of the West hotel at 2 o’clock and took all 
members of the association who presented themselves for 
a long trolley ride through Minneapolis and St. Paui, 
which was followed by a luncheon. 

This convention broke all records for attendance by 
about 50 percent, showing very clearly the interest 
taken by the dealers. Nearly 600 credential cards were 
issued, : 

Impromptu meetings of the Eastern Minnesota Lum- 
bermen’s Association and the North Central Minnesota 
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THE HUDSON ASSOCIATION BADGE. 


Lumbermen’s Association were held after the Wednes- 
day afternoon meeting. 

A meeting of the Central Iowa Retail Lumbermen’s 
Association was announced to take place at Marshall- 
town, February 5. 

W. E. Penfield, representative of the Pine Tree Lum- 
ber Company, of Little Falls, met visitors at 300 Lum- 
ber Exchange, where A. J. Lockman, Dakota repre- 
sentative of the same company, also held forth. 

The Menz Lumber Company received visitors hand- 
somely in its new quarters at 332-337 Lumber Ex- 
change, which were fitted up for the occasion. 

The Fulton-Libbey Company had temporary quarters 
at 742 Lumber Exchange, where all visiting customers 
were cordially received. 

The East Side Lumber Company, of Stillwater, Minn., 
had headquarters for the trade open at 1029 Lumber 
Exchange, in charge of F. E. Reynolds. 

The Nebagamon Lumber Company received callers at 
its convention headquarters, 400 Lumber Exchange. 

The I. Stephenson Company, of Wells, Mich., mace 


a handsome exhibit of its ‘‘ideal’’ maple flooring at 
513 Lumber Exchange, in charge of the John C. Hill 
Lumber Company, the western agent. 

I’. C. Hogan had headquarters open for the Thief 
River Falls Lumber Company at 800 Lumber Exchange. 





THE RETAIL INSURANCE ASSOCIATION. 


MINNEAPOLIS, MINN., Jan. 20.—The Retail Lumber- 
men’s Insurance Association has passed the tenth mile- 
stone of its prosperous career. The annual meeting in 
this city today made a splendid showing, and the fact 
that the association plan successfully stood the test of 
heavy losses of 1903 gave the members full confidence 
fidence in its future. 

The meeting was called to order at 10:45 by Vice 
President H. E. Bacon. In the absence of President 
J. H. Queal Mr. Bacon presided throughout the session. 
His opening remarks were in brief as follows: 


In the absence of the president it seems necessary that 
you have the infliction of a few words from me. Our asso- 
ciation has passed through its tenth year, and the record 
of that year is similar to that of every year we have gone 
through—one of continuous prosperity. 

In the first place, we have to congratulate ourselves that 
we are alive at the end of this our tenth year. It has 
been a year of abnormal losses. It has been a year that 
tried the plan under which we are organized as it has 
tever been tried before. It has stood the test. We know 
now that we started this association on the proper theory 
that the old line insurance rates were too high. Our expe- 
rience has proved that theory true. We accumulated a 
surplus at the end of our first year, with rates less than 
half the old line. The next year we reduced our rates 
again, and yet our surplus has continued to grow until the 
last year. 

It is rather remarkable that our losses the past year 
have been through flood rather than primary fires. They 
have been heavy. Our surplus has saved us from an extra 
assessment, but the losses have reduced the surplus. We 
feel that it is necessary to restore the rate with which we 
first started. Our secretary will give you particulars of 
the action taken by the directors yesterday. We are but 
the servants of the company, acting for its best interests 
as we see them. When circumstances require us to take 
responsibility we will not shirk that responsibility, and 
have not done so in this instance. 


The Secretaries’ Reports. 
Secretary W. G. Hollis then presented his annual re- 
port, as follows: 


December 31 in any year, to an insurance man, is an in- 
teresting date. Sometimes if the first six months of the 
year have been particularly disastrous he wishes he might 
stretch the calendar out another month and thus fatten 
up his averages. On the other hand, if toward the close 
of the twelve-month period he finds he has thus far escaped 
heavy and frequent losses the old year cannot “ring off” 
any too soon to suit him, for every day passed lessens his 
chances of being obliged to disturb those handsome figures. 

The past year has been one of the bad ones for us, but 
fortunately the surplus gathered in previous years against 
just such a time has enabled us to move along as if no 
unusual condition confronted us. 

It is hardly necessary for me to go into any details of 
explanation in this report. The annual statement tells 
practically the whole story. The high water and floods of 
1903 will go down in history as the most disastrous for fifty 
years, and every line of business suffered. Slacking lime 
was the cause of our flood fires in every instance, and I 
consider we were very fortunate that our losses were not 
much greater. It was only by prompt and vigorous work 
that several yards were saved after the combustion had 
started. In one instance a watchful policy holder paid 
seven railroad men $5 each to swim out to his lime house 
and dump the lime into the flood, thereby saving a_ large 
fire loss. Another man turned out in the night, waded to 
his lime house, and by throwing $75 worth of lime into the 
water undoubtedly saved the yard. These conditions have 
been unprecedented in more than forty years and may never 
obtain again. Instead therefore of regretting that we had 
to subtract from instead of add to our net surplus I think 
we should congratulate ourselves that we were wise enough 
in the earlier years to create the surplus against just such 
a need. And with this experience so freshly before us 
many of our heaviest policy holders are urging the rebui'd- 
ing the surplus as rapidly as possible. 

Series A of course caught the heaviest blow, but Series 
B came in for its share, as the figures will indicate. Both, 
however, are in good condition today, and I confidently 
expect twelve months from now to show much of our lost 
ground recovered. 

We are about to begin making our own inspections, and 
as we go we shall equip ourselves with all necessary in- 
formation regarding other risks so that when later on we 
have applications for them we shall be prepared to act with 
full knowledge of the situation. 

Recent steps taken by the lumber associations bid fair 
very largely to increase their memberships, and that should 
mean a large increase in business for us. With over twelve 
millions now on our books we should draw to us as much 
as we care to carry of the remaining business in the terri- 
tory we cover. 

As usual, we have an ever brightening future to look 
forward to, and with the new business coming to us as fast 
as we can handle it we have only to guard against any 
change in our well established conservative methods which 
have made for us so good a name throughout the land. 

I thank you, gentlemen. 


Col. E. G. Fahnestock, assistant secretary, was then 
called on for remarks. He said: 


In the life of an insurance association ten years is a 
vital period. It is recognized by all old line companies 
that the experience of ten years indicates about what you 
may expect in a long series of years. The year that has 
just ended has demonstrated that it is possible to have 
48 percent losses. We were collecting 30 percent on Series 
A, and 48 percent on Series B. On Series A we depleted 
our surplus from $380,000 to $11,000, while we added a 
little to our surplus in Series B. 

Some figures about our record in ten years may be in- 
teresting. We have received in deposits in that time $612,- 
634. Those who have deposited with us have saved $382,- 
830, compared to what they would have paid in old line 
companies. They have not only saved on the policies 
written with us but they have saved on the outside In- 
surance written, which reduced its premiums for a long 
period from $1.25 and $1.50 to 75 and 50 cents. In al, 
the association has saved the lumbermen about three-quar- 
ters of a million. The total value of policies written 
in the ten years is about $42.000,000. There are now in 
force policies for about $12.250,000. Our steady growth 
continues. There has never been a month in the ten years 
when we have not added to the volume of insurance on 
our books. 

The board of directors has concluded that it is wise to 
increase the rate of assessment on Series A. Series B 
pays 48 percent, and there is no complaint over that rate. 
Series A will this year pay the same. When this rate has 
accumulated a good surplus again it will be possible to re- 
duce the- rate once more. The printed statement dis- 
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tributed among you gives in detail the present status of 
the association. 
Finances. 


The report of the finance committee was called for, 
and was read by the chairman, H. Van Tassel. It was 
as follows: 


Your finance committee begs leave to submit *the follow- 
ing report: 

We have carefully checked in detail the receipts and ex- 
penditures of both series for the year. We find vouchers 
properly indorsed covering each and every expenditure, and 
tind the receipts and expenditures properly entered on the 
books. 

We have also investigated in detail the evidences of the 
investments held by the association, and find the notes, 
mortgages, abstracts of title and applications for loans, for 
each investment, as shown on the books. The evidences 
shown of these investments indicate that unusual care has 
been exercised in the making of these loans, which are all 
first mortgages on Iowa and southern Minnesota real estate. 

All of the accounts we have found correct. 

Your committee feels its duty would scarcely be _ per- 
formed did it not go further and tell you of the very care- 
ful and excellent manner in which the books of this asso- 
ciation are kept, and the thorough, systematic way in which 
its business is transacted, and can heartily reiterate what 
has been told you by finance committees in former years— 


that this association is to be congratulated upon its staff 
of very efficient executive officers and employees. 
VAN TASSEL. 


RALPH H. BuRNSIDE. 
The detailed statement of the association’s condition 
was given out to the members in printed form, as fol- 








Jows: 
Series A. 
RECEIPTS. 
Cash in bank December 31, 1902...........ee0- $14,511.79 
Cash from deposit. new and renewal premiums to 
DGCHMINET Gay Rt CO nk ek cence ene Cie Kens eeeaee oe Mee 
CAM TRG CRONE ha tol eca wi écds beeunoedrecnsds 5,129.10 
Cash from agency account, commission......... 1,863.64 
Cash fFOM ASBCHBMENIB. .. 6c cccccccscccccccveue 25,837.98 
Loans rep@id .....ccecee Cheese danse eae wan 11,150.00 
TRORGD ROCUINE Codie cc autess eeeunesdeneneaeus $81,210.17 
DISBURSEMENTS. 
Return premiums canceled...$ 5,389.63 
ee eer rere eee 328.75 
transfer premiums (expired 
and policies rewritten).... 8,220.98 . 
--————— $13,939.36 
EXPENSES, 
i) eS Ce CCT $ 327.00 
lostage and office supplies... 252.81 
Mileage and per diem, direct- 
OD: 604s Bikes tek ee bead aes 403.85 
‘Traveling and other general 
CE 2 Kha Keweseceawas 453.76 
lees paid insurance commis- 
BIQMOE 686 46. cece wewmenes 290.00 
SS ees reer 4,066.66 
CHING wisetecteoaneruwas aa 1,620.00 
--—————— 7,414.08 
DEE, 56. punks ahd eddaseeds $50,144.55 
Less reinsurance ........... 3,000.00 
Net TOGGOR ic ccccicevc cues +0 cq 
Adjustment of losses........ 456.81 
--——————_ 47, 601.36 
NEW LOANS, 1908, 
l‘irst mortgages on real estate 
(three times value of loan). 5,500.00 
lotal disbursements ........ 74,454.80 
Balance in bank........ $ 6,755.37 
ASSETS. - 
Te, i Re cg oiv's: ea 8 WS ne Bin wie eee oie wees ee 
Pivet. See FOUN a6. a tcee eeeauee son elements 85,500.00 
RCGPUGG TRUATOUE. OE GGG. cc cade dcctrcecueuaes 1,949.62 
\ssessments charged policy holders, payment not 
VCR I rrr ern er rae 8,619.08 
(npaid premiums, not thirty days old.......... 225.00 
$103,049.07 
Amount required to pay original deposit pre- 
mium for every policy in force...........0. 91,865.71 
ROTI teas acre ars dra rae Rae eels ve RON $ 11,183.36 
\mount of insurance in force..............+.$7,697,775.00 
\mount of insurance written in 19038......... 1,791,760.00 
Amount of deposit premium on same.......... 22,320.66 
Series B. 
RECEIPTS. 
(‘ash in bank December 31, 1902.............. $ 17,352.68 
ash from deposit PFOMIGMS..... cc ccccsccses 17,850.91 


777.32 
20,658.42 


$ 56,639.33 


COO EPG BN von ccc cvidecnrciceavesesvs 
COM TROD GUID, 6g 6 co Ksienndoeicncwns 


DISBURSEMENTS. 
Return premiums canceled..$ 2,847.00 


RGIMBUFERCE. «2 bier oe ees cee 206.88 
Transfer premium, policies 
POWPIOIGNE 5 is hdc ceahckes 1,338.69 
a 392.57 
EXPENSES. 
DT ci cee euenn Kaew 156.00 
Postage and office supplies. 188.30 
Mileage and per diem, di- 4 
CONNIE sinc b 65 sisters 236.03 
General expenses .........- 430.60 
gg PEER TEE TTC 2,033.34 
CHORE Smee bh mes wee a wae we 810.00 
—-—-——_ 3, 854.27 
LOGSGH PAIGE cco ccccscee ss Galo 
Adjustment of losses...... 20.95 
———-———. 21,960.43 
NOW I0Gn@ IO0G: 6 cas tics seeewelas 11,600.00 
Total Gishbursements . 26... -ccccccesvee $ 41,807.27 


Balance ti DAG. oc cic cr ccicccacse acs e cusses 14,832.06 
Amount of original deposit premium.......... 51,601.15 
Amount of insurance in force........-.+++eee0+ 4,517,935.00 
Amount of insurance written since Jan. 1, 1903. 1,442,710.00 
Amount of deposit premium on same.......... 17,375.41 


ASSETS. 
Caalt fie WRG 6d. 6iu cd. cies owes ceteseetar ewes $ 14,832.06 
First mortgage loan8........ sccccccccescecs 28,100.00 
Accrued interest not due. .......ceeeeeeeeeees 804.10 
Assessments charged policy holders, payment A 
HOE SGe CHUNG 108 oc oc cece ccc ceeacenencens 8,587.22 
Unpaid premiums ......ccccccccscedvccescns 270.00 
$ 52,593.38 
Amount required to pay original deposit pre- 
mium for every policy in force........ bak 51,601.15 


SULPlus..ccccccascccvcces 


Directory and Committee Elections. 


On motion of John W. Barry the report of the com- 
mittee was adopted. 

The next order of business was the election of three 
directors. The terms expired of W. P. Terry, Gales- 
burg, Ill.; D. E. Baker, of Traer, Iowa, and W. R. 
Wood, of Parker, S. D. The last two were elected a 
year ago to fill out unexpired terms. John W. Barry 
moved that all three be elected for the full term, the 
secretary being instructed to cast the ballot of the asso- 
ciation. It was carried unanimously. 

Nominations were then declared in order for three 
members of the finance committee. The following were 
put in nomination: L. R. Vakiner, Elmwood, Neb.; 
C. M. Porter, Oskaloosa, Iowa, and George Ingram, Sauk 
Centre, Minn. On motion of H. Van Tassel the secre- 
tary was instructed to cast the ballot of the association 
for the three nominees. 


A Third Series Suggested. 

O. C. Searles then brought up the proposition of es- 
tablishing a third series, to be known as Series C, for 
the. benefit of those who wished to carry more than 
$6,000. Vice President Bacon and Secretary Hollis said 
that such a proposition would have to be very carefully 
considered and investigated. E. H. Stoltz, of St. Paul, 
moved that the directors be instructed to investigate 
the advisability of inaugurating a new series, and ié 
practicable to open it as soon as possible, after a suffi- 
cient mount of insurance had been pledged. 

Paul Lachmund, of Sauk .City, Wis., secretary of the 
Wisconsin Retail Lumbermen’s Insurance Association, 
said he was present as a policy holder in the associa- 
tion, and he desired to say that in his opinion it was a 
very inopportune time to take such a step. The associa- 
tion needed closer supervision of its risks. Wisconsin 
in six years had paid only $127.04 in losses. To be 
sure, that state was not so subject to flood as Minnesota 
or Iowa, but outside of that consideration there should 
not be such a difference in losses. He believed a thor- 
ough inspection of yards was very essential. 

Mr. Stoltz said he certainly favored a close inspection 
and all he asked was opportunity to start a new series 
independent of the others. John W. Barry supported 
the motion, saying that it was a step toward the ulti- 
mate object of the association—to carry all insurance of 
its members. 

Secretary Hollis said he did not wish to oppose the 
motion, but to suggest that it would take a long while 
to start such a series, and that meanwhile members 
wishing more insurance could place it in the Wisconsin 
association, the only other one in the country operating 
on exactly the same plan as their own. He believe 
there would be no harm in passing the motion offere‘ 
by Mr. Stoltz. The motion was put and carried almost 
unanimously. 

Loss Hazard. 


Colonel Fahnestock said that there were no extra 
hazardous risks carried by the association, as had been 
intimsted. An inspector had been engaged and would 
soon go among the yards, not to see whether any risks 
were extra hazardous but to decide whether present 
rates were evenly distributed. 

E. D. Mineah said that in his opinion the majority 
of the fires last year were caused by coal and lime in 
store in lumber yards. 

Vice President Bacon said that matter had been con- 
sidered by the directors and that a printed card would 
soon be issued to all policy holders, carrying details 
as to management of yards to prevent fires. It would 
also show in detail the causes of all losses paid. 

Colonel Fahnestock said that this statement™would 
show, out of 156 losses in the last seven years, thirteen 
caused by lime. 

T. H. Earle, of Darlington, Wis., was called on and 
spoke entertainingly for a few minutes. S. McFeely, of 
Streator, Ill., president of the Illinois Lumber Dealers’ 
Association, and George W. Hotchkiss, of Chicago, sec- 
retary of the ‘same association, also responded briefly 
to ealls for remarks. Bird Critchfield, secretary of the 
Nebraska association; W. E. Terry, of Galesburg, Ill.; R. 
L. Whaley, of Albany, Mo., and Jonathan Thomas, of 
Topeka, Kan., also gave expression to some good ideas 
when called on. 

The association then adjourned sine die. 

PABLO IIEIIEIIS ST 


LAST YEAR’S TRADE IN SCOTLAND. 


Singleton & Dunn & Co., in reviewing the market 
at Glasgow, Scotland, as to general conditions at that 
port during 1903, have substantially the following to 
say: 

The gross consumption of wood goods in this market dur- 
ing the past year has been fully up to the expectations 
formed at the beginning of 1903. but profits have not been 
commensurate with the volume of business done. 
generally speaking. seem to have convinced themselves that 
prices were more likely to fall than advance: consequently 
they were inclined to accept business even when the mar- 
gins of profit were small. The continuation of high prices 
restricted the contracting business, buyers being content to 
trust to a greater extent to consigned goods coming forward 
to supply their wants than they have done for some years. 

The import during 1903, though ample. has not been ex- 
cessive, and the aggregates of stock on hand now and at 
the close of 1902 are practically the same. The shipments 
from the St. Lawrence have been smaller, as also were those 
from pitch pine ports, while shipments from the lower 
provinces and hardwoods from the United States all show an 
increase. The displacement of the higher grades of white 
pine continues and there is an increasing demand for cheaper 
substitutes, such as poplar, redwood and kauri pine. 

The outlook for the year just beginning is not bright. as 
shipbuilding and house building prospects indicate a smaller 
consumption in these industries than there has been for a 
number of years. In other.directions also there is likely to 


be a shrinkage, as everything at present indicates that the 
general trade of the country is entering on a period of quiet- 
ness, 


Merchants. - 


TIDINGS OF THE COAL TRADE. 


GENERAL REVIEW OF THE WEEK. 


For the next several weeks the interest of the coal 
trade will be centered at Indianapolis. The annual con- | 
vention of the United Mine Workers is in session there 
this week and the deliberations will probably continue 
through a portion of next week. On Thursday of next 
week the joint convention of the operators and miners 
of the four great producing states of Pennsylvania, 
Ohio, Indiana and Illinois will open, to fix a wage scale 
for the year beginning April 1. The daily press has 
taken up the subject for conjecture and color treat- 
ment and, until a decision shall be reached, there will 
be not only interest but a certain amount of apprehen- 
sion. There is no new light visible. The men will 
probably ask for an advance in the scale as an offset 
against what they believe will be an effort to secure 
a reduction by the operators of one or more of the 
states. In view of recent wage occurrences in Penn- 
sylvania it is one of the most unlikely things that could 
happen for an advance to be secured by the men. The 
issue is practically between the reaffirmation of the old 
seale and the adoption of a reduced scale. There are 
uncertainties ahead and until a result shall be reached 
the market will be to some degree nervous. 

As yet there has been no great inquiry for fuel in 
anticipation of possible trouble. So unresponsive, in 
fact, has been the market lately that a little more 
eagerness for coal, even on a scare, would be a relief. 
There has been a breaking down of values in eastern 
coals since the new year began and western fuels have 
participated to a considerable extent. While the weather 
has been moderately cold the conditions of the coal 
market are those which a typical January thaw might 
be expected to produce. There is a surplus of fuel and 
a meagerness of inquiry. It has been of course at large 
distributing centers, where there is opportunity for 
coal to accumulate, that the depressed conditions are 
the more marked. But the lowered values this past 
week have not applied wholly to coals that are on track 
and facing demurrage charges. Producing companies 
have in instances quoted a reduction for mine shipment. 
Steam coals have in some instances dropped to almost 
the levels prevailing last summer. 

Some of the large eastern producers have reduced 
their circular prices radically to what may be called 
local territory. Thus Hocking coal is now offered by 
all producers at $1.50, mines, for lump, whereas the 
circular in effect since last summer has been $2 at 
mines. This price is not made applicable to Chicago 
nor to any of the upper lake ports but is only for rail 
shipments to what is called all-rail territory. 

Prices of lake coal hold to previous circular. If a 
reason for this relatively stronger position of lake coal 
as against rail were sought it might be found in the 
reports from the convention of the Lake Carriers’ Asso- 
ciation last week. There is reputed to be a likelihood 
that the large companies controlling lake fleets may be 
unable to conclude contracts with all their men employed 
on the boats, in which event a tie-up of lake navigation 
might ensue next spring. Should this occur it is easy 
to see that dock coal already up the lakes might assume 
more than ordinary value, if the strike were long con- 
tinued. Ordinary prudence would therefore suggest 
the conservation of the stocks that are now on dock, or 
at least prevent their marketing at less than former 
circular. There is a probability that the lower mine 
prices recently adopted will be found to afford values in 
a larger portion of the west sooner or later. 

The present attitude of the western buyer is to limit 
his purchases to barest requirements. The instinct to 
accumulate, either because of approaching severe 
weather or through fear of a strike among the coal 
miners, is scarcely an active factor of the market, 
whatever importance it may attain in the near future. 
The railroad companies have been getting to destination 
much of the coal that was held up in transit and the 
heightened receipts from this cause are helping to 
weigh down values. 

The brisker demand for anthracite coal, which it was 
the judgment of many coal merchants would oceur dur- 
ing the more advanced stages of the present season, has 
not yet appeared. Anthracite, like bituminous product, 
is ordinarily quite susceptible to weather conditions and 
the trade has not flourished during the recently mild 
temperature. But the consumption of anthracite during 
the first half of the winter has been unusually great 
on account of the cold. It is accordingly reasonable to 
expect that those. consumers who last summer bought 
anthracite for their expected needs for the entire winter 
will be obliged to make some additional purchases, 
while consumers who bought for only a portion of the 
winter will be brought into the market earlier. Hence 
expectation has not ceased that the closing months of 
the winter will witness an excellent trade in anthracite. 

Some discussion is rife as to whether the prices for 
the new season will be put into effect April 1 or May 1. 
There is precedence for the former date but there are 
interests in the west that regard a later date for new 
prices as the more natural. The date is too remote to 
affect present buying, but in the absence of definite 
news it is natural to look for restricted buying of an- 
thracite during the last half of March. The better trade 
should occur before March 15. 

The market for coke remains unsettled. Consump- 
tion continues to increase, for the iron blast furnaces 
are steadily getting back into activity. Statistics show 
that only half the iron producing capacity active July 
1 last year was in operation January 1 this year. In- 
creased production of iron is probable, but there are 
still many idle coke ovens and the market has a weak 
appearance. 
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INDIANA RETAILERS IN TWENTIETH ANNUAL CONVENTION. 


A Large and Enthusiastic Body Gathers for the Transaction of the Year’s Association Work — Brilliant 
Speeches, Interesting Discussions and the Right Hand of Fellowship Prominent Factors— 
Exhaustive Review of Railroad Questions—Prosperous Conditions in the Affiliated 
Insurance Organization—Officers for the New Year—The Enter- 
tainment Enjoyed by a Heavy Attendance. 


INDIANAPOLIS, IND., Jan. 19.—The Retail Lumber 
Dealers’ Association of Indiana convened today at 
the Claypool hotel, in this city. Officially the conven- 
tion opened at 10:30 a. m. in the large hall which is a 
feature of that splendid hostelry; but as a matter 
of plain fact the dealers came together at about 9 
o’clock in the office and corridors, and as a result any 
number of best girls will be kept busy for an indefinite 
time rubbing arnica and other liniments on numerous 
manly right arnis, temporarily disabled by the shaking 
to which they were subjected. It was a regular 
happy family party and it took considerable effort on 
the part of the officers of the association to get started 
toward the convention hall. This was finally accom- 
plished, however, and when President Will C. Pulse 
ealled for order about 125 delegates turned attentive 
faces in his direction, ready for the business of the 
day. 

After calling the meeting to order the president 
asked Secretary F. B. Fowler to read the minutes of 
the last meeting. This was done and the minutes 
were approved. 


The President’s Address. 


The next thing on the program was the president’s 
address, which was as follows: 


It certainly affords me great pleasure to greet you all 


at this the opening session of our twentieth annual meet- 
ing, and I assure you that although the duties which were 
incumbent upon me as your chief executive during the past 


year were many and varied I have greatly enjoyed the 
labors that these conditions have occasioned: not only that, 
but with keen appreciation of the confidence and trust 
which was of necessity reposed in your officers. We have 
met the conditions to the best of our several abilities 
and the results of these efforts. I trust. will be fully and 
eandidly discussed by every member of this organization 
in attendance at this meeting. 

It is my especial desire that each retail dealer present 
during the coming sessions of this annual meeting will 
consider that the many important issues and subjects which 
will be discussed are of a common interest to all and that 
the exercise of the greatest freedom shall abound in alli 
these discussions, for it is through this medium that the 
fullest measure of the necessities is to be ascertained and 
the various remedies for same recommended. 

It certainly should be an incentive to greater activity in 
association work in the future even than in the past to 
know that we are members of and co-workers in the largest 
trade association in this great state of ours and to be 
honored with the high office of president of such an organi- 
zation is certainly a rare and most esteemed privilege and 
I therefore thank this association for the honors conferred 
and the trust reposed. 

In the endeavor briefly to review the work of your 
officers for the past year will say that, first, as to com- 
plaints, we have had but few reported at our directors’ 
meetings and these together with complaints which our 
efficient secretary has settled without referring to the 
board have been satisfactorily adjusted so far as our juris- 
diction extended. It seems to me in this connection that 
our membership and the reputable manufacturers and whole- 
salers (the membership of which it is very gratifying to 
say is very large and increasing rapidly) are getting in 
closer touch with each other. They are coming to realize 
that there is a right and a wrong way of doing business; 
that the wholesaler and manufacturer is not the “roaring 
lion” seeking whom he may fleece, but rather it is his 
special desire to please and to cultivate more intimate and 
elose relations with the honorable and reputable retailer 
to the end that both may be directly benefited in every 
way by the adoption of reputable business methods. Now 
this intimate and honorable hand to hand and heart to 
heart relationship between the retailer and the manufac- 
turer and wholesaler is one of the most important and 
essential features of all association work, and if its_prin- 
ciples were followed up by both parties concerned the 
unpleasant task of adjusting claims and differences would 
be practically eliminated from our labors and we would 
see more of the real pleasure there is in business. I be- 
lieve the day is not far distant when the association will 
not condone an offense for a consideration, and it should 
be so. 

With all these things to be accomplished after establish- 
ing the various retail associations on a safe basis, a meet- 
ing of the Secretaries’ Bureau of Information was called 
early in March last at Washington, D. C., to perfect plans 
and, if possible, enlist the Eastern States’ Retail Associa- 
tions with us and also to meet with the National Wholesale 
Lumber Dealers’ Association in a joint conference. The 
outcome of these meetings was the abrogation of the 
“Boston agreement” by the western associations, represent- 
ing a membership ef more than 6,000, and a failure to 
wholly succeed in enlisting the eastern associations under 
our banner of the universal constitution. So while we did 
not succeed in getting all we wanted we made a beginning— 
set the work on foot in active earnest. In December last 
this same Secretaries’ Bureau of Information met in Chicago 
and carefully reviewed the work of the year, endeavoring 
to strengthen the weak points in the plan that had been 
adopted and add new ideas. the result of experience. and 
thereby be better enabled to accomplish the great work for 
which it was organized. That it is possible for its aims 
and ambition to be crowned with ultimate success there 
is no doubt, and while all agree that it will take a little 
time the results of this past year’s efforts are even more 
satisfactory than our most sanguine hopes. 

There is another thing which has been demanding our 
most earnest attention and that is the freight transporta- 
tion and demurrage questions. Your directors took un 
through a committee these questions early in April last, 
and while they were able to get a full hearing with the 
ear service association there have been no apparent results 
from these efforts. These matters will be thoroughly dis- 
cussed in this meeting. Therefore will leave them here. 

Also permit me at this time to call your attention to our 
Indiana Lumbermen’s Mutual Insurance Company, the annual 
report of which will be read in this meeting and also 
placed in your hands. During the year 1905 we have in- 








creased our business 60 percent; our cash assets nearly 
$13,000; our contingent assets more than $38,000, and 
have declared a dividend of 25 percent, an increase of 5 
percent over former dividend. ‘This record is certainly most 
gratifying to our policy holders and certainly should suggest 
to every member that this insurance is as safe and reliable 
as any insurance that can be obtained and that it is his 
duty to take insurance with us to the limit of the company. 
It has saved for its policy holders since its organization 
the neat sum of more than $12,000 in premiums and has 
net cash assets of more than $20,000 and premium notes 
to the net value of nearly $120,000. Let us not only give 
it our business up to the limit but our moral support and 
influence as well. 

There is another thing that I desire to call to your atten- 
tion and that is the pushing forward of the work of the 
organization of local and district associations. There is 
certainly no question but that much that is unpleasant 
between local dealers in the same town and also in nearby 
towns can be eradicated and the dealers made to see that 
their own financial and social interests can be largely en- 
hanced by becoming better acquainted with each other. I 
shall be glad to have this matter taken up later in this 
meeting. 

Another thing we should not lose sight of during the 
coming year is the fact that while we have no legislature 
in session this year there is one to be elected which will 
enact laws next year. Therefore let us be on the alert from 
this time on, to the end that there be no changes enacted 
Ly our next legislature to cripple the force of our splendid 
mechanics’ lien law, of which we all well know the his- 
tory. 

Further, permit me to say that through the_ efforts 
of your officers this year we have had, as you will note 
from the secretary’s report, a very substantial increase in 
our membership. It is not yet what it should be and with 
the lowest membership fee and the smallest amount of 
dues per annum of any association of like character in the 
country it certainly seems to me that our membership 
should be largely increased during this meeting and the 
coming year. A little missionary work by each member 
will be a great auxiliary. 

In conclusion, permit me again to thank this association 
for the honors they have conferred upon me and especially 
to thank the secretary and board of directors for the loyal 
and untiring support they have given me during the past 
year. To their wise counsel is the administration of the 
affairs of this association due, 

Again thanking you, we will proceed with the business 
of the association. 


At the conclusion of the president’s speech there 
was a hearty round of applause. When that gentle- 
man could make himself heard he asked for the report 
of the secretary, which is given herewith: 


The Secretary’s Review of the Year’s Work. 


It gives me pleasure to appear before you today and 
make a report which, while leaving much to be desired, 
shows a growth in our association. 

Our membership at the date of our last meeting was 
342, being 261 retailers and 81 wholesalers. During the 
year we received 53 retail and 25 wholesale members, and 
lost by going out of business 5 retail members, by with- 
drawal 1 retail and 4 wholesale members, and 8 retail 
members were dropped for failure to pay dues. Our present 
membership consists of 300 retailers and 102 wholesalers, 
or a total of 402, a net gain of 39 retailers and 21 whole- 
salers, a total net gain of 60. We believe this is the largest 
net increase in any one year except last year, when the 
net gain was 62. For a large part of this increase we are 
indebted to the efforts of our members and especially to the 
personal work of our officers and directors. 

Under the instructions of our board of directors and 
at a considerable expenditure of labor by the secretary 
and of money by the association a directory and reference 
book was issued early in the year. If this book has been 
of value to our members to whom it was mailed the labor 
and expense will not be regretted. We have, however, heard 
few expressions in regard to its value. 

Early in the year your secretary mailed to our members 
a cireular letter asking for contributions toward a fund 
to push a suit which the Union Association of Lumber 
Dealers proposed to bring in the federal court to test the 
demurrage rule adopted by the railroads. Some of our 
members subscribed liberally, but most of them failed to 
respond. Because of the lack of support the idea of bring- 
ing the suit was abandoned and all remittances were re- 
turned to the subscribers. The questions of demurrage and 
of moving cars will come up for discussion at this _meet- 
ing and it is hoped that something can be suggested that 
will result in bettering the shipping conditions about which 
there is so much complaint. 

About the average number of complaints were filed dur- 
ing the year, some of which were of such a character that 
it was difficult to decide what was best to be done. A few 
complaints were made against Chicago retail yards, the 
sales of which have in the past given some trouble. Some- 
thing bearing on these sales will be presented at our execu- 
tive session. An adjustment was made in most cases satis- 
factory to all parties concerned. : 

During the year your secretary attended two meetings 
of the Secretaries’ Bureau of Information, at both of which 
he was accompanied by our president. The Bulletin which 
was sent out last year did not accomplish what was hoped 
for it and its issue was discontinued and at the December 
meeting of the bureau a new plan was outlined from which 
good results are expected. This will be more fully explained 
at our executive session. 

An effort was made to secure reduced rates to this city 
for our members at the time of our annual meeting, but no 
reduction could be secured except under the certificate plan. 
and as there has been considerable dissatisfaction with this 
plan in the past because of the failure of the requisite 
number to take advantage of the rates our directors decided 
not to accept the rates under these conditions. 

In conclusion I desire to thank the officers and members 
for the uniform courtesy extended to me during the past 
year and which made the duties of this office more pleasant 
than they might otherwise have been. 


Finances. 


The reading of the secretary’s report was followed 
by the treasurer’s account, which showed the condi- 


tion of the association’s finances in the following 
figures: 


Cash on hand January 20, 1904............ 

Received for dues... - re re eee ee RRS Cin 5, Be 
po ge eee Risers aig: Sib oi ec graile anecerererereck ee | 

Disbursements (on voucherS)...........eeeeeeee ttt 
PAOIGROG ON HAI 6:6 sisrie ei6.o.3i:4 8 Xse.n eee eRE -$ 240.32 


Both of these reports being put on motion in the 
usual way by the president, it was unanimously or- 
— that they be passed to the auditing commit- 
ee. 

Insurance. 


Secretary Fowler then made a report on the Indiana 
Lumbermen’s Mutual Insurance Company, of which he 
is also secretary, which showed that association to be 
in most excellent condition; better indeed than at any 
other time since its organization. Mr. Fowler urged 
all those who were not protected by the association 
to the limit of its acceptance to hasten to avail them- 
selves of the advantages offered. At the conclusion 
of his remarks he called for Frank Fassold, the com- 
pany’s solicitor, who responded by saying that he 
would strive to meet personally each of the lumber- 
men present, as he was certain he could interest them 
in the work he was doing and in the advantages accru- 
ing from the company’s methods and plans of opera- 
tion, which, he said, guaranteed identically the same 
protection as other insurance companies, and at lower 
rates. 

This closed the regular reports, and President Pulse 
then called for whatever business of a miscellaneous 
character might be in order. 

Miscellaneous Proceedings of the Morning. 


C. C,. Foster announced that the lumbermen of In- 
dianapolis had always taken great pleasure in pro- 
viding some entertainment for the inner man as well 
as for his mental and moral improvement, when they 
assumed the role of hosts; but that owing to lack of 
room in the hotel on this occasion they had been able 
to get only a small corner within which to display 
their hospitality on this occasion. There, however, he 
assured the company they would be welcome at any 
and all times to have a smoke (or words to that effect) 
‘‘with us.’? 

M. S. Huey, of the Capitol Lumber Company, had 
been very busy at various times during the pro- 
convention meeting downstairs distributing a certain 
white button, in the middle of which in large black 
letters appeared this legend, ‘‘IT Am A Lumberman,’’ 
together with the information that it was presented 
with the compliments of the Capitol Lumber Company. 
At this juncture Mr. Huey arose to caution everyone 
in the room not to go out alone on the streets of 
Indianapolis without one of his buttons. ‘‘It will,’’ 
said Mr. Huey, ‘‘protect you from fire and water, and 
if you should happen to get a little too much fire 
water into your systems it will serve as a 60-horse- 
power drag with the police.’’ Somebody suggested 
that Mr. Huey, being intimately acquainted with the 
workings of the police court, flying patrols and penal 
code, his word should be taken as having great 
weight. Considerable laughter resulted from these re- 
marks, but Mr. Huey was not at all dismayed and 
continued to seize upon every buttonless delegate and 
insure him against any dangers which might lurk in 
his pathway. 

A Committee on Rail Transportation. 


The president then announced that J. M. Pritchard. 
secretary of the Indiana Hardwood Lumber Dealers’ 
Association, which was then in session at the Grand 
hotel, had requested that some of the members of the 
Indiana retailers’ association be present and assist 
in discussing the subject of rail transportation, which 
was to be, he said, the most important topic to be 
brought before the hardwood association. He said that 
the matter was of moment to those present, and that 
it would doubtless be for the benefit of both associa- 
tions if some of those who were familiar with the 
question would attend to listen to what was said and 
give such counsel as the occasion might suggest. J. T. 
Eaglesfield moved that a committee of three be ap- 
pointed to represent the Indiana retailers at the confer- 
ence of the hardwood men, and upon the motion being 
put to vote it was unanimously carried. The appoint- 
ments were deferred for the time but the following 
were finally selected: J. T. Eaglesfield, George Palmer 
and Charles H. Barnaby. 

The House of Hoo-Hoo and Entertainment. 


George E. Watson, assistant secretary of the House 
of Hoo-Hoo, was next called upon by the president for 
a talk about that interesting structure. Mr. Watson 
responded in his usual eloquent style and gave a long 
and instructive description not only of the House 
itself but also what it would do for the comfort an 
incidentally the purses of visiting lumbermen. He 
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said that the building was now under roof; that it 
was 132x97 feet in area, with an addition in the shape 
of a veranda all around it which is 16 feet wide. 
Mr. Watson explained that the House of Hoo-Hoo was 
not exclusively for lumbermen who were Hoo-Hoo but 
that all lumbermen were invited to join, and upon 
the payment of the regular $9.99 they would be entitled 
to all the privileges which such a membership would 
give to brothers of the order of Hoo-Hoo. Mr. Wat- 
son also explained that the cafe department of the 
institution had been given over to a man who would 
in a sense use it for advertising; that is to say, he 
wanted to use this place for the exploitation of 1 
brand of coffee, knowing that it would attract to itself 
men and women from alll parts of the United States 
and from other countries. To this end he had made 
his bid under contract to spend a large sum in im- 
provements and decorations and to furnish the refresh- 
ment at exactly cost. 

C. C. Foster, of the committee on entertainment, 
innounced that arrangements had been made for a 
theater party at the Grand Opera house in the even- 
ing, to which all members of the association and vis- 
itors were invited. He said he thought it would be a 
sood scheme to meet at the Claypool hotel at 7:30 
’elock and proceed in a body to the theater, and this 
arrangement was agreed upon. 

The president then expressed his pleasure that so 
many of the delegates had appeared at the first ses- 
sion, and said that it was encouraging to himself aad 
(he other officers of the association; that it was their 
lesire to make the business at the various sessions 
inove as quickly as possible consistent with a thorough 
diseussion. 

Appointment of Committees. 

As a close to the morning session the following com- 
inittees were appointed: 

Nominating—A. B. Cline, M. S. Huey, James McLaren. 

Auditing—F, W. Woods, W. H. Miller, F. M. Platter. 

Resolutions—John Montano, C. C. Stearns, C. Fassuacht. 

Constitution and by-laws—Charles W. Stroh, Walter V. 
Jennings, John P. Frazee. 

Credentials—R. K. Willman, EB. L. Dynes, N. P. Salling. 

This closed the business of the morning and a re- 
cess was declared until 2:30. 

THE AFTERNOON SESSION. 

The afternoon meeting, which was to have opene 
promptly at 2:30, was delayed until 3:15 owing to a 
meeting of the directors of the Lumbermen’s Mutual 
Insurance Company, at which meeting Mr. Fowler, 
acting in his official capacity of secretary, had to be 
present. When the call to order had been given 
President Pulse introduced George E. Springer, of 
Anderson, who was on the program for a discourse on 
‘*Terms and Discounts.’’ The president explained that 
ihis subject or, rather, these subjects, had been as- 
signed to another member of the association, but that 
at a late hour he had declined to fill the appointment. 
It was then urged upon Mr. Springer by other mem- 
hers of the committee on program, and he had finality 
agreed to present it as best he could on the short 
notice given him. 

Mr. Springer said he thought probably all those 
present had been more or less annoyed by the terms 
of different wholesalers. He said his idea had always 
heen for uniformity in rates. Under the present sys- 
tem where one dealer gave 2 percent and another 115 
percent traveling men were discriminated against an‘ 
au great deal of trouble was occasioned. It was nat- 
ural that a dealer would seek to get the best discount 
he could, and if one wholesaler offered 2 percent and 
another only 14% the buyer would be likely to allow 
the difference to influence him, possibly to the enl 
that he would buy a poorer grade of goods. In the 
speaker’s opinion, if the wholesalers would get to- 
gether in convention and pass rules providing for a 
uniform rate of discount it would be a good thing all 
around. There should be a uniform rate. and if they 
decided to make it 2 percent they should maintain it, 
and if they decided to make it 14% percent they should 
maintain the lower rate—they should not pretend ‘o 
do one thing and then do the other. Mr. Springer 
said he thought if a man had the money and wanted 
to take advantage of the discount he should be al- 
lowed to do so, and that if he believed that to be 
fair and equal the wholesalers ought to concede the 
retailers 2 percent discount. . 

Mr. Springer’s remarks were received with applause. 

On the president asking for further discussion of the 
points in question E. T. Parker, of Logansport, took 
the floor. Mr. Parker said that while he did not know 
that he could add anything to what mr. Springer had 
said he would say that he thought it would certainly 
be much better for all if they had a uniform rate 
of discount. He cited a tussle he had with a Michi- 
gan firm some years ago over discount. This firm, he 
said, insisted on 1 percent, and finally drew on him. 
He retained the draft for ninety days and then re- 
turned it to them, and that was the last he heard from 
them in regard to discount, and they allowed the 2 
pereent rate from that on. Mr. Parker said that in 
his opinion the best way to settle discount squabbles 
was to write to the wholesaler and tell him plainly 
that there ‘‘were others’’ and in the majority of 
cases that would end the trouble. He advised the 
members of the association to fight it out. That was 
his idea as the only solution of the question. ’ 

The president expressed the pleasure it gave hit 
as well as the body of the association to hear from 
the pioneers, whose words, he said, must always be of 
value, as the result of the best of teachers, expe- 
rience. ’ 

M. C. Rankin, of Terre Haute, took up the thread 
of Mr. Springer’s arguments. He said that the dis- 
count was not as important, to his mind, as the ques- 
tion of ‘‘terms.’? With the slow shipments by the 











railroads and the demand by the wholesalers that 
discounts be limited to thirty days it was almost im- 
possible to obtain any discount anyway; the car 
should be five days on the tracks to enable the re- 
tailer to see whether he had received what he had 
ordered. Under these conditions, he said, discount 
was second to terms. Mr. Rankin believed all re- 
tailers would agree with him that not more than «7 
percent of the cars received were up to the standard 
of the orders which they were supposed to fill. 

At this point a representative of the Warren County 
Lumber Company told of an experience he had 
with a car of lumber which was received purporting 
to be No. 1, but which, owing to the fact that it was 
wet and stained black, he had graded down to No. 2 
and for which he had remitted as No. 2. He said 
the firm from which the lumber had been sent would 
not accept his explanation of the regrading and sent 
an inspector to investigate. The inspector looked 
over the shipment and said the lumber was all right 
because it graded according to the rules governing 
No. 1 in all particulars, except that it was wet and 
discolored. Upon complaint being made at this 
decision the inspector told him that the lumber was 
all right and that he should educate the people to 


take the blue and black stained lumber. The 
inspector told him further that if he wanted 
bright lumber he should have specified that 


he did in the order. He said that if the 
purchasers did not like the color they could paint 
it. Tue firm, of course, stood by the inspector’s deci- 
sion of the matter. The speaker then laid the question 
before the association, saying that if it decided that it 
was his duty to pay for the lumber at the rate of No. i 
he would do it, but that if it took the opposite view he 
would not. 

This question excited considerable merriment, it 
striking the retailers that the inspector’s idea of edu- 





BARNEY C. SMITH, OF SOUTH BEND, 
Unanimous Choice of the Retailers for President. 


cating the people to buy stained No. 1 for bright No. 1 
was about the best joke of the season. There were 
so many laughing comments passed on it that it took 
President Pulse some time to start its official discus- 
sion. He finally singled out J. O. Parrish, of Shelby- 
ville. 

Mr. Parrish said he had very much enjoyed the re- 
marks of the Warren County Lumber Company’s rep- 
resentative. He supposed that nearly all those pres- 
ent had had similar experiences at one time or an- 
other, although perhaps not quite so mirth-provoking. 
He thought that the gentleman had done exactly 
right in regrading the shipment; that notwithstandiug 
the fact that the lumber had probably started in good 
condition from the mill and fully up to the standard 
of'No. 1 it had certainly not arrived as -such and 
could not be sold as such, and that surely the dealer 
was justified in putting it on the level at which ho 
sold it. He could not reasonably be expected to buy 
it as being No. 1 and sell it for No. 2, providing the 
change could not be charged tohimin any way. He had 
contracted for No. 1 lumber and certainly could not 
be expected to pay the price of No. 1 which he would 
be forced to sell for No. 2. 

Settlement of Unsatisfactory Shipments. 


It was announced that M. Kirsch, of Decatur, who 
had been counted upon to be present and deliver his 
views upon ‘‘Settlement of Unsatisfactory Shipments’’ 
had been unable to attend. Mr. Kirsch had, however, 
sent a paper upon this subject which H. C. Scearce, of 
Mooresville, read. 

In his paper Mr. Kirsch discussed the various causes 
for complaints on shipments. He said that when a 
complaint was entered the shipper would invariably 
protest that it was ‘‘the first complaint received in 
twenty years.’’ Mr. Kirsch said that, starting out 
with the idea that we are all honest and inclined to 
do the fair thing, it was a difficult thing to know 
just what course to pursue. It would not do to jump 
at the conclusion that everyone was trying to ‘‘do’’ 
you, and moreover in a great many instances it was a 
hard matter to prove. He believed, however, that 
when a retailer was convinced that he was in the 
right he should stick to it through thick and thin; 


that he was entitled to rebate and should receive ix 
and that he should leave no doubt in the mind of 
the wholesaler on that point. Mr. Kirsch said that 
naturally the wholesaler would in mafy cases be su3- 
picious of the party making the claim, as he might 
be under the impression that the lumber was as the 
order specified it should be, but that if the retailer 
had ground for complaint he should stick to it and 
thus establish not only his own cause but possibly 
that of some other dealer. He wound up by declaring 
that wholesalers and retailers should strive to agree 
and get together on a basis of mutual benefit. The 
paper was received with much applause. 

B. C. Smith, of South Bend, was to have led in 
the discussion of Mr. Kirsch’s paper, but as he had 
been away and declared himself unprepared the ques- 
tion was taken up by M. C. Rankin, who recited a 
number of instances in which he had had trouble with 
shipments of an unsatisfactory character. He said 
he thought the trouble lay mainly in the wholesaler 
taking the mill man’s word in preference to that of 
the retailer. Mr. Rankin said his idea was to insist 
upon getting what his order called for; that if it 
was not according to specifications he would hold it 
for inspection and after that make no more contracts 
with the firm which had disputed him regarding the 
shipment. 

Mr. Moshier said that what he had heard reminded 
him of the story of a couple of Irishmen working on a 
hand car. They were the only men on the ear, and 
the thing was pumping hard. Mike said to Jimmy, 
‘‘Sure, there’s somebody on this car’s not pumpin’.’’ 
‘“What?’’ says Jimmy, ‘‘do yer mane me?’’ And 
Pat said, ‘‘ Well, I’m not mentionin’ no names.’’ Mr. 
Moshier said that he thought there were very few of 
the retailers who would grumble at anything they 
thought half way right. He told of receiving a ship- 
ment from a firm in the south he thought to be reliable. 
The lumber had not come up to grade. When it was 
received the thermometer registered 18 degrees below 
zero, and he had made an item of $1 a thousand for 
sticking the lumber and $2 a thousand for drying it. 
Mr. Moshier asked the opinion of the association 1s 
to whether his claim was a just one. 

S. P. Stroup, of Danville, Ill.; W. F. Stillwell, La- 
fayette, and others discussed at some length wet lum- 
ber shipments and shipments unsatisfactory from other 
causes, each citing one or more which he had received, 
the consensus of opinion being that retailers should 
hold strictly to the grade ordered, and when this was 
lowered through action of the elements, or from any 
other eause, even though the lumber left the manu- 
facturers in good condition and up to the grade speci- 
fications ordered, a rebate should be allowed and in- 
sisted upon. 

At this point there were loud cries for Mr. Porter. 
That gentleman finally came to the front. He pref- 
aced his remarks with a story about a man who was 
passing through a cemetery when his attention was 
attracted by seeing another man staring fixedly at a 


grave under a large monument. The _ inscrip- 
tion on the monument was, ‘‘Here lies a lum- 
berman and an_ honest man.’’ The traveler 


asked why he gazed so long at the monument, 
and the man replied, ‘‘I was wondering why they 
buried them both in the same grave.’’ Mr. Porter 
said it was his private belief that lumbermen were as 
honest as other men; that both sides of the story 
should be heard. It was the manufacturer’s business 
to keep on the right side of the retailer and if the 
latter dealt with reputable firms he thought he would 
seldom have cause for complaint. Of course such cases 
would turn up, but there were times when the boot 
was on the other foot, which would balance some of 
them. Mr. Porter said that it must be borne in mind 
that in the majority of cases the manufacturer did 
not see the lumber at all and must rely upon the state- 
ments made by his employees; that it was to his 
interest to have the shipment satisfactory and expedite 
its transportation. He said the average manufacturer 
wanted to do what was right and that if the right 
ones were dealt with they would do it. 

Mr. Porter’s speech was received with great ap- 
plause. 

Optimistic M. S. Huey, as might be expected, re- 
ported that he had experienced very little trouble. 
He said he bought of the best firms, paid their prices 
and got the lumber he bargained for in almost every 
case. 

F. B. Merriman, of Marion, said that while he was 
a retail dealer now he had been in the wholesale 
ranks, and could sympathize with their side of the 
question. He said that sometimes a shipment went 
through because the inspector may for the time being 
have left someone in charge not competent, and in 
various other ways, and that because a shipment did 
not come up to specifications did not necessarily mean 
that the manufacturer wilfully intended it to be sv. 
He said that when dealing with a good, honest firm 
very little trouble need be expected in their making 
satisfactory settlements of claims. 

Mr. Parker talked about delayed shipments and 
just by ‘way of variety cited a case where a car he 
had ordered came through in the regular way, but 
when he went to look in it he found it was entirely 
empty. 

General Business. 


Under the head of miscellaneous business Mr. Sum- 
merville, of the Lumbermen’s Mutual Insurance Com- 
pany of Ohio, made a short speech showing the splen- 
did financial condition of his company and urging all 
present to consult him in regard to the same. _ 

Mr. Millekin, of the Louisville & Nashville railroad, 
talked long and interestingly about a proposed excur- 
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sion to New Orleans, taking in all the important towns 
en route. He eloquently described the beauties of 
such a trip. Round trip tickets, including sleeper, 
are to be $48.65 each. Mr. Millekin’s speech was well 
received, and his project was indorsed by the associa- 
tion on motion of John Motano. 
The president announced that the morning session 
1 Wednesday would be executive and urged upon <1 
the importance of being present. 
The president also announced the project of setting 
day for Lumberman’s Day at the Louisiana 
Purchase Exposition, preferredly during the week of 
e House otf Hoo-Hoo Annual. He read a letter fro:n 


1em 


awside a 


Harry A. Gorsuch, secretary of the Southwestern Lum- 
hermen’s Association, reminding the members of the 
and expressing his belief that it would be of 


association work, as there wouid 
lumbermen from all over the country who 
interested in their different associations and would 
‘ forward the general cause. 

J. T. Eaglesfield moved that the idea as advaneed 

Mr. Gorsuch’s letter be indorsed, and the motion 

as carried unanimously. 

This closed Tuesday’s proceedings and adjournment 
was taken until Wednesday morning at 9:30. 


THE WEDNESDAY PROCEEDINGS. 


Wednesday morning was entirely taken up by the ex- 
Adjournment was declared at 12:30 
ind the meeting reconvened at 1:30, the unusual haste 
order to accomplish the business 
hich had been outlined, 
The first paper was read by C. C. Foster, of Indian- 
is. Mr. Foster treated his subject with energy and 
livery that showed a clear insight into conditions. 
His speech was enthusiastically received. W. F. Still- 
ell, of LaFayette, who was to have taken part in the 
telegraphed that business would not permit 
’ his being present. 
D. T. Bacon, president of the Indiana Shippers’ 
igue, Indianapolis, discussed the subject of common 
rriers in their relation to the shipper in general, and 
he lumber shipper in particular, from a paper which 
he had prepared upon this exhaustive subject. Mr. 
Bacon stated that he had put his paper together hur- 
riedly, but it showed no evidence of this, being a very 
logical statement of his case. Mr. Bacon 
defining the words ‘‘common carriers’’ as 
ng applicable to a railroad which was the owner of 
iore or Jess freight equipment, and depending in a 
easure upon the revenues it produced. A shipper, he 
said, was ‘‘anyone forwarding material of any kind in 
The conclusion Mr. Bacon drew, consider- 
g the relations naturally held each to the other, was 

they should work in accord—certainly that the road 

ld work in accord with the shipper, realizing that 

in business of the shipper would mean a 
material advance in the prosperity of the carrier. 
l'requently, however, according to the speaker, this 
vas not done, and in some cases the carrier actually 
indered and hampered the shipper either by positive 
through neglect. For instance, the failure of 
road to deliver a car of lumber on time might cause 
hipper to lose a sale, thereby leaving him with a 
of unsalable stuff on his hands. In the 
» retailer the customer for whom he is mak- 
ing the purchase may be greatly in need of the lumber 
a be put to great inconvenience on account of the 
carrier’s delay, and charging this to the retailer, rather 
tha ) the one at fault—the carrier—take his trade 


mmense benefit to 


be present 


itive session. 


heing 


necessary in 


ciear and 


begal by 


ntities.’? 


e increase 












sewhere in future. What protection or redress has 
the shipper or the consignee? Practically none. The 


shipper is obliged to load the cars to the specified capac- 
ity, and while undoubtedly the carrier should have the 
right to regulate the use of the cars the shipper should 
meet with some consideration in the operation of the 
rule. 

Passing to the demurrage question, Mr. Bacon con- 
trasted the company’s enforcement of storage charges 
by the road on cars held over a certain length of time 
wtih the helplessness of the shipper when his consign- 
ment had been delayed in transit for an unreasonable 
period. He did not dispute that the road should be 
paid for the cars which were being held up, but he did 
think that what was ‘‘sauce for the goose should be 
for the gander.’’ Some equitable means must 
be found and adopted to remove these complaints, Mr. 
3acon said, which would accord the shipper the same 
protection which was enjoyed by the railroads. He 
thought the carrier should be subjected to the same 
charges as were collected from the shipper for the same 
fault. He expressed it as his opinion that the only 
way shippers could secure their rights in this matter 
was by legislative enactments. 

J. T. Eaglesfield, in his usual straightforward style, 
led the discussion of the points raised by Mr. Bacon. 
Jie concurred most heartily in the opinion expressed by 
the gentleman who had preceded him, and said that 
there was now formed in Indianapolis an association 
known as the Shippers’ Protective League of Indiana, 
its purpose the correction so far as possible of the evils 
which now existed in the transportation and receipt of 
freight; that there were on the board of directors of 
that league men engaged in extensive business. Mr. 
Eaglesfield stated that lumbermen and others engaged 
in lines of business of a similar nature were familiar 
with the trouble mentioned by Mr. Bacon, and that 
therefore they were the people who should especially 
take up this question and push it to solution. But, he 
said, the dealers lacked cohesion and displayed apathy 
in the actual conflict, and he urged that all get together 
and pull one way in an effort, which, if so made, 


sauce ‘ 


would, he was sure, accomplish the ends desired. After 
further arguments on phases of the same question Mr. 
Eaglesfield was followed in similar strain by M. S. Huey, 
of Indianapolis, and by J. V. Stimson, of Huntingburg, 
Ind., president of the Indiana Hardwood Lumbermen’s 
Association, who moved that a committee be appointed 
to confer with a similar committee from the hardwood 
association. He did not know just what they wanted 
to do, but that something surely should be done, and 
he thought that the proper way to go about it. 

In indorsing the motion of Mr. Stimson for a com- 
mittee on railway matters Mr. Scearce stated that he 
had been asked to bring up the same subject with a 
view to getting a committee to meet one selected by 
the Grain Dealers’ Association of Indiana, which had held 
«a meeting in the Claypool hotel a couple of weeks before 
and discussed these questions along much the same lines. 
He said that the secretary of the grain dealers’ associa- 
tion had asked him to try to secure a committee from 
the ranks of his association to confer with the grain 
dealers’ committee. Mr. Scearce then told about a bill 
which the grain dealers had introduced into the state 
senate at the last legislature in regard to railroad mat- 
ters. He said that through the efforts of a very strong 
lobby the bill had been killed, but he believed that with 
a little outside assistance it would have passed, and that 
it pointed a moral as to the value of united effort. Mr. 
Scearce then moved that a committee of three be ap- 
pointed, to be styled a conference committee and to 
confer with similar committees appointed by other or- 
ganizations. 

The motion was seconded, but before being put to a 
vote Mr. Springer moved that the committee to be 
appointed be given power to act without the direct au- 
thorization of the association, for, as Mr. Springer put 
it, ‘‘This association meets two days in the year; but 
it needs protection 365 days in the year.’’ 

Mr. Stimson indorsed Mr. Springer’s amendment, and 
upon the motion, thus amended, being put to vote it 
was unanimously earried, and President Pulse selected 
the following committee: H.C. Scearce, Mooresville; J. 
T. Eaglesfield, Indianapolis; Albert Greely, Muncie. 


The Scope of a Credit Agency 


‘¢Should a Credit Agency be also a _ Collecting 
Agency’’ was the subject assigned to John Montano, 
of Union City. Mr. Montano started out by saying 
that as it was getting late he would not devote much 
time to the discussion of this question. He did, however, 
go over the subject pretty thoroughly, and expressed 
himself as strongly against the combination of rating 
and collection in one agency. To him it appeared to be 
very difficult for an agency to carry out both operations 
and at the same time be perfectly fair to all. It 
seemed, he said, that should an account be turned over 
to such an agency for collection and payment thereof 
refused, it would be pretty apt to reflect itself in the 
rating issued upon the debtor. This, of course, in case 
the claim was a just one, would be all right and the 
proper thing to do; but the agency was not in a position 
to judge if the account was a just one. Common sense 
told one that many claims were made that were per- 
fectly unjust and that reflection should be cast upon a 
man’s eredit because he failed to pay a claim of this 
description would be manifestly unjust. Mr. Montano 
was in favor of a rating which would include not only 
the financial standing of the individual, firm or com- 
pany, but his morality and business methods. He said 
that many a man has plenty of money, and pays his 
bills too, who is the worst kind of a kicker, and therc- 
fore objectionable to do business with. Also a man 
might have ample means—wealthy, in fact—-and be a 
gambler, or careless in his business methods, and so be 
undesirable as a business connection. 

E. H. Eldridge, of Indianapolis, who was to discuss 
the questions raised by Mr. Montano, did not quite agree 
with that gentleman as to the urgency for the two lines 
of business being distinct. He stated that he had, an: 
he believed the other dealers would agree with him, ex- 
perienced very little difficulty with credit associations 
of this description. 

Mr. Montano replied that he was urging this point 
because he understood there was an effort being made 
by the wholesalers to establish a rating agency which 
would have no collection department, and that he 
thought it should have the active support of the asso- 
ciation. He thought the agencies which combined these 
two branches should drop the collection end, as he un- 
derstood they did not do much of it anyway. 


Indiana’s Decrease in Lumber Manufacture. 


The last paper to be discussed was by Henry Coburn, 
of Indianapolis, who thought his subject would better 
be omitted, partly for the reason that it was late and 
there was yet some business to be done, and partly be- 
cause he had not known anything about being asked to 
speak until he saw his name on the program and had 
had no time to prepare an address. Therefore he begged 
that the ‘‘ Passing of Indiana as a Lumber Manufactur- 
ing State’’ be deferred until some more opportune time. 
The retailers, however, would not agree to this, and 
were so enthusiastic and insistent that Mr. Coburn had 
no other course than to comply. 

Everyone agreed that Mr. Coburn’s speech was not 
only the most interesting one made at the convention but 
that it exceeded any which had been made at a similar 
gathering in many years. He began by outlining the 
geographical position of Indiana. He described the 
early pilgrimages from the eastern states—the housc- 
hold gods packed in a covered wagon—and how these 
emigrants would give the forbidding looking, forest cov- 
ered, marshy Hoosier state a wide berth. At that time 


the timber had no value, it only kept the land covered 
with water and bred all manner of pestilent diseases, 
such as fever and malaria, and on this account was 
shunned by all. 

Finally when the country hegan to be opened up the 
timber was not marketed. It was burned. The farmer 
would chop dvwn the trees and cut them into logs as 
best he could. Then he would get his neighbors to help 
him and together they would haul them away and burn 
them. When saw mills began to play a part in the 
clearing of the land they were of a description to make 
the modern lumberman smile. A good mill would cut 
from 1,800 to 2,000 feet a day. The first mill to come 
to Indianapolis was regarded as a wonder and people 
flocked for miles around to see it. It was said that it 
would cut from 5,000 to 6,000 feet a day! 

Mr. Coburn spoke of the manufacture of shingles from 
poplar in Clay, Putnam and adjoining counties and said 
that he believed them to be superior to any shingles now 
on the market. 

Mr. Coburn concluded his speech in a most brilliant 
manner and the AMERICAN LUMBERMAN regrets that lack 
ot space precludes it being given in full. He paid a 
glowing tribute to the lumbermen of Indiana, saying he 
was proud of them, proud to be one of them and proud 
ot the work they had done and were doing and would do. 
He congratulated them upon the growth and development 
of their state, which he said was the smallest of the 
western states but for all that was in the van in the 
volume of her output. He congratulated them further 
upon the fact that the lumber they were selling was going 
into the erection of factories, whose employees were paid 
a higher rate of wages than was received for similar 
work in any other state in the Union, and into school 
houses for the educational advancement of the factory 
owners’ children—sitting side by side with the children 
of their employees. He commented upon the great rail- 
way lines passing through their territory, and upon the 
new developments to be looked for from the oil industry 
just budding into prominence. Lastly, he said he looked 
to Indiana to go onward and upward on the road of 
progress she had already pursued so far, and that within 
the next decade he confidently expected many improve- 
ments would be made and much accomplished of which 
those who had contributed in no small degree to her 
present prosperity might be justly proud. 

President Pulse said that on behalf of the association 
he wished to thank Mr. Coburn for his splendid, in- 
teresting and instructive speech. Mr. Coburn also re- 
ceived many congratulatory comments from the members 
who had enjoyed to the full his eloquent address. 

Resolutions Adopted. 

The secretary then read the reports of the various com- 
mittees on resolutions, which were as follows: 

The committee on resolutions reported that it had 
been resolved that the thanks of the association be ex- 
tended to the Claypool hotel for its courteous attention 
in providing quarters for the association and jn attend- 
ing to the various wants of the association; to the commit- 
tee on entertainment for the able manner in which it had 
carried out its duties in the matter of providing the asso- 
ciation and visitors with cigars, refreshments ete.; also 
tu those members taking part in the program, and more 
especially to C. C. Foster for his splendid speech. 

A motion was made and unanimously carried opposing 
the ‘‘8-hour’’ bill, which provides that no contractor 
shall employ a man more than 8 hours out of the 24 
under penalty of a fine. The motion set forth that a 
copy, showing the condemnation of the bill by the Retail 
Lumber Dealers’ Association of Indiana, be sent to each 
of the members of congress from Indiana. 

The Officers for the Ensuing Year. 

The election and installation of officers was the final 
business to come before the convention. There was no op- 
position to the selections of the nominating committee 
and on motion these officers were declared elected. The 
were as follows: 


President—Barney C, Smith, South Bend. 

Vice president—H. C, Scearce, Mooseville. 

Directors—John L, Dulin, Noblesville; William IF’. Carter, 
{ndianapolis; M. Kirsch, Decatur; W. C. Pulse, Greenburg. 


Mr. Huey stated that the nominating committe had 
that morning put Mr. Barris’ name in nomination for di- 
rector, but later found this to be a mistake, as it was 
customary for the retiring president to be a member of 
the board. Mr. Huey then and there put Mr. Barris in 
nomination for vice president next year, which motion 
was carried with no dissenting vote. 

Mr. Smith, having been led to the chair, made a 
few graceful remarks indicating his pleasure in the honor 
which had been conferred upon him. He said he hoped 
to profit by the very excellent example set for him by 
Mr. Pulse, and that if he succeeded in living up to the 
record that gentleman had established while in office he 
would be more than satisfied for the efforts put forth. 
Mr. Smith had prepared quite an elaborate speech, but 
owing to the late hour, and the fact that some members 
were compelled to leave to catch their trains, decided to 
be very brief. 

Mr. Pulse then expressed his thanks to the association 
in general, to the officers on his board and particularly 
to the secretary for the aid they had one and all given 
him during his term of office. His statement was greeted 
with applause. 

Mr. Eaglesfield rose at this point and stated that he 
would like the thanks of the association to Mr. Coburn 
for his address made a matter of record; that it should 
go down as one of the most delightful that had ever 
been made in that body. The motion was quickly sec- 
onded and carried standing and with cheers. 

This closed the business of the convention and it was 


[Continued on Page 68.] 
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THE WISCONSIN VALLEY 


LUMBERMEN’S ANNUAL. 





A Fair Attendance at the Yearly Conference at Wausau—C. C. Yawkey the New President— 
Price Modifications—The National Manufacturers’ Association Indorsed but Its 


Terms of Sale Abandoned — 


Railroad Inspection Scored. 





Wausau, Wis., Jan. 16.—The annual meeting of the 
Wiseorsin Valley Lumbermen’s Association was held 
in the parlor of the Hotel Bellis in this city today. 
The attendance was fair and a great deal of interest 
was manifested in the deliberations of the meeting, 
which resulted in some changes in the price list and 
also a decision to return to the old terms of sale. A 
number of other matters were discussed and, on tie 
whole, the meeting was an important one. 

It was called to order at 11:30 a. m. by President 
Walter Alexander. The following were in attendance: 


Walter Alexander, Alexander Stewart Lumber Company, 
Wausau. + Libat ol 
W. 1. Milroy, Alexander Stewart Lumber Company, Wau- 


au. i stlw 
Cc, C. Yawkey, Yawkey Lumber Company, Hazelhurst. 
I’. D. Timlin, Yawkey Lumber Company, Hazelhurst. 
A. S. Goodyear, C. A. Goodyear, Tomah. ; 
}rred C. Reimers, Merrill Lumber Company, Merrill. | 
hk. C. Schulz, H. W. Wright Lumber Company, Merrill. 
lk. O. Brown, brown Bros. Lumber Compaay, Rhinelander. 
W. H. Bissell, Ross Lumber Company, Arbor Vitae. 
Cc. F. Rea, Ross Lumber Company, Arbor Vitae. 
L. K. Baker, G. S. Stearns Lumber Company, Odanah. 
}’, J. Darke, G. S. Stearns Lumber Company, Odanah. 
Wesley D. Martin, A. H. Stange Company, Merrill. 
Charles Edgar, Alexander & Edgar Lumber Company, 
Iron River, Wis. 
Hi. D. Vaughn, Alexander & Edgar Lumber Company, Iron 
River, Wis. id 
George M. Maxson, Brooks & Ross Lumber Company, Scho- 
field, ot Viana 


Fivances. 


R. C. Schulz, the secretary and treasurer, presented a 
detailed financial statement showing the receipts anil 
expenditures of the different departments of the asso- 
ciation’s work during the past year. In substance his 
report showed the following: 


‘Total receipts in the general expense fund. $2,343.85 
‘rotal disbursements in the general expense 


FOU 6ckCeeKeHU Wa teceenceevestaexedes 986.75 
ETE TET CCC TCL $1,357.10 

Total receipts inspection fund........... $6,033.45 

total disbursements inspection fund..... 4,576.00 
PE. ccthinceccedeneneedcesucueds $1,457.45 
Balance in National association fund..... 250.00 
Total balance on hand......ccccecee $3,064.55 


The report of the treasurer was ordered placed on 
file and an auditing committee consisting of Fred C. 
Reimers and Wesley Martin was appointed to audit 
the books of the treasurer. 

A resolution was introduced and favorably acted 
upon to the effect that in the future the expenses of 
ull special committees be paid by the association. 


Election of Directors. 


Mr. Yawkey suggested that the directors for the 
ensuing year be elected that they might meet before 
the afternoon session and prepare reports to present at 
that session, with the result that the members of the 
vid board were re-elected, with the exception of A. 5. 
Coodyear being substituted for his father, C. A. Good- 
year. The new board of directors is as follows: 


Lb. O. Brown, Rhinelander; Walter Alexander, Wausau; 
i. N. Anson, Merrill; C. C. Yawkey, Hazelhurst; A. S. 
(Goodyear, Tomah; L. K. Baker, Odanah, and W. H. Bis- 
sell, Arbor Vitae. 


An adjournment was then taken for lunch. 


Officers and Standing Committees. 


_ At the meeting of the board of directors the follow- 
ing officers and other committees for the ensuing year 
were chosen: 


President—C. C. Yawkey, Hazelhurst. 

Vice president—L. K. Baker, Odanah. 

Secretary and treasurer—R. C. Schulz. 

Price list committee—W. H. Bissell, chairman; L. K. 
Baker, A. S. Goodyear, BE. O. Brown, Charles Edgar, L. N. 
-\nson and F, C, Reimers. 

_ Grading committee—Charles Edgar, chairman; A. H. 
‘right, George M. Anson, Walter Alexander. 

_lreight rate committee (reappointed)—C, A. Goodyear, 
chairman; L. N, Anson, W. E. Brown, A. H. Stange, A. L. 


Osborn, 
Changes in Prices. 


The greater part of the afternoon was devoted to 
considering prices by the price list committee, W. H. 
Bissell acting as chairman. This committee recom- 
mended to the convention the following changes in the 
list, to be effective at once, which were approved and 
adopted: 


Reduce No. 1 and 2, 6-inch, all lengths and products, 50 
cents, 
Advance 10-inch No. 3 and products 50 cents. 
Advance No. 4 and 5-inch, all widths, 50 cents. 
Advance 4-inch 16-foot No. 3 $1. 
List No. 1 shop 5-4 and 6-4 S28, $40.50, 
No. 2 shop 2-inch S2S, $44.50. 
No. 2 shop 5-4 and 6-4 S28, $30.50. 
No. 2 shop 2-inch S28, $82.50. 
No. 3 shop 5-4 and 6-4 S28, $18.50. 
No. 3 8-4 S28, $20.50. 
Inch Nos. 1 and 2 shop S28, $22.50. 
Eliminate 8, 10 and 12-inch D stock and D box, also 
mixed widths, No. 3 6-inch and wider, 10 feet and longer. 


The general meeting was called to order late in 
the afternoon by the newly elected president, C. C. 
Yawkey, and the first thing was the report of the 
price list committee recommending the above changes 
in the list, which was adopted as stated, 


The National Manufacturers’ Association. 


Walter Alexander stated that he had received a let- 
ter from George K. Smith, secretary of the National 
Lumber Manufacturers’ Association, asking that the 
association at its meeting today appoint a committee 
to represent the association at the coming annual meet- 
ing of the National association to be held the latter 
part of April at a place yet to be decided upon. A 
motion by Mr. Alexander that a committee of three 
be appointed for this purpose prevailed and the chair 
announced that he would defer appointment of the 
committee until shortly before this date in order to 
ascertain who would be able to make the trip. 

There was a careful discussion of the National Lum- 
ber Manufacturers’ Association, its objects and bene- 
fits. Mr. Bissell spoke strongly of the benefits accru- 
ing to the National organization and believed it was 
a good thing and heartily approved of the idea of 
being represented by a committee at its deliberations. 

A. S. Goodyear, who was a delegate at the last an- 
nual meeting of the National organization, said he 
believed it was to the interest of this association to be 
represented, as there were a great many things com- 
ing up at the meetings of the National organization, 
such as lumber freight rates from the south and other 
things which made it necessary that the white pine in- 
terests be looked after. 

President Yawkey, who attended the last annual 
meeting of the National association, said he was sur- 
prised to find the convention to be such a great bene- 
fit. He had derived a great deal of good from zt- 
tending and learned a great deal from the addresses 
of many able men who spoke on questions of vital 
interest to the trade. He doubted if the National 
organization could handle matters such as freight 
rates where the interests of its members conflicted, 
but there were many things other than freight mat- 
ters in which the entire trade of the country was 
interested. The trade relations between wholesalers 
and retailers, for instance, was one question that was 
being taken up by the National organization with 
beneficial results. He also believed that the grade 
bureau being established by the National association 
should have the support of the entire lumber trade. 
Its collection department was of special value to lum- 
bermen. 

‘*Any one who knows George K. Smith knows that 
he goes iato nothing that he doesn’t make a sue- 
cess of,’’ continued Mr. Yawkey, ‘‘and I believe we 
cannot afford to stay outside of this organization.’’ 

Mr. Baker was of the opinion that in matters of na- 
tional legislation, such as tariff, the National associa- 
tion would be found to be of inestimable value to the 
lumber trade of the country. 

A letter was read from A. L. Osborn, of Gile, Wis., 
in which he stated that he had been appointed a mem- 
ber of the railroad committee of the National asso- 
ciation, but that he had not been able to attend its 
meeting held in Chicago December 16 and 17. At that 
meeting the committee instructed the secretary to 
write the traffic associations regarding complaints and 
Mr. Osborn said he would like to have some in$truc- 
tions from the Wisconsin Valley association members 
as to the attitude he should assume in the matter. 

A resolution was introduced by Mr. Bissell, and car- 
tied, to the effect that A. L. Osborn be considered the 
Wisconsin Valley Lumbermen’s Association’s repre- 
sentative on the railroad committee of the National 
association and that C. C. Yawkey be considered the 
association’s representative on the trade relation com- 
mittee, and that they or their successors be given au- 
thority to act for the Wisconsin Valley Lumbermen’s 
Association. The resolution also declared that the 
Wisconsin Valley Lumbermen’s Association should re- 
main a member of the National association during 
1904, and that its assessment be accordingly paid. 

Another letter was read from Secretary George K. 
Smith, of the National association, in which he stated 
that he regretted he was unable to be present at the 
meeting today. He outlined the general work of the 
National organization and enclosed a letter from W. 
F. Biederman, superintendent of the credit rating de- 
partment, reporting the progress of the work in that 
department. Mr. Alexander stated that Secretary 
Smith would have been present had the Wisconsin Val- 
ley meeting been held a little later but that it was 
necessary for him to be in New Orleans next week to 
attend the annual meeting of the Southern Lumber 
Manufacturers’ Association, of which also he is sec- 
retary. Mr. Alexander said that the credit depart- 
ment of the association was going to be of very great 
value to lumbermen all over the country and he sug- 
gested that every member of the association give it his 
support financially and otherwise. He asked the mem- 
bers present as to their. intentions in the matter and 
practically all agreed to contribute their share to- 
ward the work of this department, and Secretary 
Schulz was instructed to write Secretary Smith and 
advise him of this association’s approval of the work 
he has under way. 

Another letter from Secretary Smith was read re- 
garding the formation of a fire insurance company for 
Jumbermen, but on.this no action was taken. ; 


Railroad Inspection Scored. 


Paul P. Rainer, chief inspector of the Joint Rate In- 
spection Bureau of the trunk lines and Central 
Freight Association and Western Trunk Line Commit- 
tee, came in for discussion at this stage of proceed- 
ings and the comments made were anything but favor- 
able to the chief inspector. The attitude that he has 
taken regarding freight claims of lumbermen who are 
members of the association was declared to be an in- 
sult to business men and entirely without justifica- 
tion. It was asserted that he and his department 
appeared to be utterly ignorant of the lumber busi- 
ness and discourteous and arbitrary in treating claims 
of lumbermen. A resolution to this effect was intro- 
duced and unanimously approved. 


Terms of Sale. 


President Yawkey being called from the meeting 
asked Vice President Baker to take the chair. ‘The 
secretary then read a letter from Secretary George 
K. Smith, of the National association, regarding terms 
of sale that the National organization has been en- 
deavoring to have generally entorced by lumber ship- 
pers. The secretary also read some correspondence 
Irom various lumber concerns regarding these terms, 
in which they stated they were endeavoring to entorce 
the National rules but were meeting with discourage- 
ment, owing to the competition of concerns outside of 
the association which were not using these terms. A 
discussion of the terms followed in which all partic1- 
pated. lt seemed to be the consensus of opinion that 
members of the association should no longer endeavor 
to sell on the National rules. At this point some 
statements were made regarding the volume of last 
year’s business. 

Mr. Maxson said that his company had shipped 
1,500,000 feet more during 1903 than the year previ- 
ous. lt was not rushed at any time during the year, 
but the total business was satisfactory. Mr. Schuiz 
said his company did a larger business last year and 
was obliged to run its planing mill nights for two 
months. Mr. Milroy said that his company had 
Shipped the same last year as the year berore. Mr. 
Reimers had shipped a trifle less last year than dur- 
ing 1902, but it was due to the condition of stock. 
Mr. Vaughn said that his company had shipped more 
but that orders at no time came as easily as the year 
previous. Mr. Bissell said that his company nad 
shipped about 10,0UU,UU00 feet less than last year. Mr. 
Brown’s company had shipped less than last year, 
due to the condition of stock. Mr. Timlin said his 
company had shipped about 1,000,000 feet less. Mr. 
Baker reported having shipped about 4,UUU,UUU feet 
more last year than the year previous, but that since 
January 1 had done practically nothing. 

At tnis juncture a recess was taken for dinner, it 
being deciaed to meet again at 8 p. m. 


Return to Old Terms of Sale. 


At the evening session, with President Yawkey in 
the chair, the terms of sale was again taken up anu 
considered very thoroughly. All members took part 
in the discussion and 1t was pointed out that all the 
competitors of the Wisconsin Valley association, 3n- 
cluaing yellow pine manutacturers of the south, hem- 
lock manufacturers of Wisconsin, the concerns along 
the Green bay shore, the Chicago wholesale dealers 
and the manutacturers and wholesalers of Michigan, 
are still selling under the old terms, making no ettori 
to obtain the National terms of 144 percent discount 
in fifteen days. The result of this was, in the opinion 
of nearly ali of the members, that the Wisconsin Val- 
ley shippers were getting the worst of it. it was 
mentioned that many dealers had refused to send 
orders to members on account of the terms, and that 
a great financial loss was resulting. 

it was asserted that there was much justice in the 
National terms and that had they been introduced two 
years earlier it would have been much easier to have 
enforced them. The majority of the members present 
favored returning to the old terms, but fear was ex- 
pressed that members of the Mississippi Valley Luni- 
bermen’s Association might construe such action 
wrongly. A vote was finally taken on the question of 
returning to the old terms and motion to this effect 
was carried by a large majority, although all said they 
regretted that 1t was found necessary to take the initia- 
tive in an action of this nature. Some of those whvo 
voted in favor of continuing under the National terms 
explained that they did so because they believed it 
would not show good faith to withdraw at this time. 

The result of this discussion was that it was decided 
to return to the old terms of 2 percent discount in 10 
days from date of invoice, 1 percent in 30 days, net 
cash in 60 days, owing. to the force of competition 
which members of the Wisconsin Valley association 
have to meet. 

lt was also decided to advise Secretary Rhodes, of 
the Mississippi Valley Lumbermen’s Association, at 
once of this action. 

The meeting then adjourned. 


ee rere 


Anyone who is contemplating journeying in California 
will find ‘‘ The Golden State,’’ a handsome and profusely 
illustrated booklet recently issued by the passenger 
traffic department of the Rock Island System, at Chi- 
cago, of more than ordinary assistance in helping one 
to become fully familiar with this wonderful state. In 
order that the traveler’s time may be used to the best 
possible advantage and to select beforehand the things 
he wishes to see and the places he wishes to visit, several 
itineraries are given, in which distance, means of trans- 
portation, incidental features and important towns en 
route, grade of hotel accommodation ete., are noted. 


ener erry 
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NORTHWESTERN HEMLOCK MANUFACTURERS’ ASSOCIATION. 





Held Its Annual Meeting at Milwaukee Tuesday—Members Agreed to Take the Service of 
the Mississippi Valley Lumbermen’s Association Bureau of Grades—The Price 
List of August, 1903, Reaffirmed—Width and Thickness Fixed. 





With a prospective eut of more than 300,000,000 
feet represented and 265,000,000 promised for grading, 
Northwestern Hemlock Manufacturers’ Associa- 
tion, in session at Milwaukee, Tuesday, January 16, 
decided to affiliate with the Mississippi Valley Lum- 
bermen’s Association’s bureau of grades and also 
adopted a width and thickness measure for rough and 
dressed lumber. The price list of August 28, 1903, was 
reaffirmed. 

The annual meeting of the association was called to 
order in the elubroom of the Plankington hotel at 
10:15 a. m. by President W. A. Holt. In the absence 
of Secretary F. W. Shepard, who was on the Pacific 
coast on business, Frank E. Worden acted in that ¢ea- 
pacity. The attendance was one of the largest in the 
history of the association and the utmost good humor 
prevailed, 


the 


The President’s Address. 


President Holt delivered a thoughtful 
lress, which was as follows: 

The year 1903 has passed into history. It witnessed 
a great change in the commercial world, a tremendous 
shrinkage in the market value of stocks and a falling off 
in demand for manufactures of all sorts. Strikes par- 
alyzed the building trades for months in many cities and 
everywhere the idea that we had reached the top of the 
boom and were on the down grade caused people to abandon 
projected improvements and make no plans for expansion 
of their business. é 

These things have necessarily affected the lumber busi- 
ness and caused a falling off in demand and a weakening in 
prices, but hemlock lumber has stood up wonderfully both in 
volume of consumption and price. During more than half 
of the year the demand was exceedingly good at full list 
prices, and throughout the whole year there was a demand 
for No. 2 and No. 8 in excess of the supply at as much or 
more than list prices. During the fall some concerns began 
cutting prices to the country trade and others followed, so 
that in some sections hemlock lumber has been sold below 
the cost of production. This I believe is entirely unneces- 
sary and very unwise. Hemlock is so firmly established now 
that it has no competition to fear except in localities where 
yellow pine competes with it. White and norway pine 
never will be a competitor, for the production of pine is 
rapidly declining and what is left will not be sold at the 
low prices formerly prevailiing when stumpage and labor 
were cheap. We compete with nobody but each other and 
considering the comparatively limited amount of hemlock 
stumpage and the few who are engaged in its manufacture. 
we should be able to make and maintain a price which will 
enable us to receive a fair return on our investment and 
labor. Hemlock Iumber, including culls, will not average 
more than $9.50 or $10 per thousand at the mill. Let any 
lumberman present confess the cost of his manufacturing 
and he will say it costs, including stumpage, close to $10 
per thousand on an average to manufacture hemlock lumber 
and put it on the cars. Most of us saw pine or hardwood 
as well as hemlock, and probably make something on that 
part of our business but if hemlock were to stand on its own 
bottom it would make a sorry showing. 

Gentlemen, the days of hemlock’s abasement are past. 
The formerly despised wood is now placed in the same 
class with the other great and valuable timbers of the coun- 
try. Why throw away our money cutting this timber and 
selling it for about cost? Why sell it for $1.50 to $3 per 
thousand less than pine which is used for the same purpose 
when we all know it is as good or better? Let us_ discuss 
the situation today and decide to make a mighty and united 
effort to put the hemlock lumber industry where it should 
be. 


annual ad 


There is one great danger that we must recognize and 
reckon with: overproduction. If we cut more lumber than 
the consumers use. we must either hold it for better times 
or cut the price so low that we can drive out yellow pine 
from what is now its conceded territory. — Cutting prices 
will not appreciably increase the consumption In our own 
territory, for already we have the cheapest lumber there 
is and such cutting is destructive to the industry. 

We all look forward hopefully to the new year. Let us 
not overload the market with hemlock logs which will be hem- 
lock lumber before fall. Conservatism is the motto this year 
in all lines of business. Let us be conservative in the hem- 
lock lumber industry, The demoralization which threatened 
the business interests of the country last fall seems to have 
The bottom seems to have been reached. The wild 
speculation in inflated trust stocks is over and the country 
is in a safer condition than for sometime past. We all 
dreaded the “day of reckoning.’ It came and passed with- 
out a panie, and the future looks bright for a good steady 
market and a reasonably large volume of business. 

The statistics published in the AMERICAN LUMBERMAN 
last week are very encouraging. both as to amount of pro- 
duction and stocks on hand, With a smaller stock on hand 
than last vear and a certainty of a smaller output this 
vear, we peed have no fear of our ability to dispose of our 
output this year at reasonable prices if we work together. 


Report of the Secretary. 


The minutes of the semi-annual meeting were ap- 
proved and the annual report of Secretary Shepard 
was read by Acting Secretary Worden. It was as fol- 
lows: 


passed. 


The year just closed has been one of activity in associa- 
tion work, though streaked with depression at times for 
the commodity we represent, caused by strikes, unfavorable 
weather and uncertainty of our finances resulting from over- 
capitalized companies undergoing changes that have brought 
or are bringing them to a safer and more stable basis, and 
which will in the years to come be of general good. 

During the last six months the demand for hemlock has 
been light, owing to the feeling of timidity among buyers 
who preferred to substitute anything they had on hand 
rather than increase their holdings of stock. This has been 
much in evidence by line yards operators, who, in many 
instances, have shipped from one yard to another. Mean- 
while consumption has been going on, and should it con- 
tinue and grow normal, buying must be indulged in. as stocks 
in the hands of retail dealers as a rule were never so small 
as they are today. A steady stream of orders for the first 
six months took about all of the dry stock carried over 
from the previous year, and in many instances depleted the 
supply of dry lumber, leaving shippers facing the problem 
of furnishing much green stock, which had the proper 


effect on maintaining prices and making sales conform to 
the understood universal terms, but, as the demand dropped 
off the tendency to weaken came on, and from that time to 
December 1 there were many offenders, though only in a 
small way compared with other woods entering the field for 
construction purposes. Another feature which must not be 
lost sight of in reckoning the past is the labor troubles 
which forced out demand in the large cities when competi- 
tive woods have ruled and drove them back to seek their 
market in territory where heretofore hemlock has found a 
natural outlet, With labor troubles a seeming thing of the 
past, and with the open shop an American shop for Ameri- 
can workmen, it is safe to predict that much of the cur- 
tailment in building operations from this cause will be elimi- 
nated in 1904. There cannot be any logical denial that as 
business recovers from the dullness of the holiday period 
the feeling of confidence overshadows pessimism and con- 
servation takes the place of timidity. A large immigration 
into the northwest to seek homes: a high market price for 
their farm products enables them to satisfy the want as 
most of them have means. 

At the opening of business for 1903 statistics gathered 
showed only 97,500,000 feet of manufactured stock on hand, 
and an anticipated log crop of 183,000,000 feet. While the 
statistics up to this time have not been completed, we ex- 
pect to find from reports already in that they will not be 
materially different at a corresponding period this year. 

There has never been a time before when our association 
was in such a healthy condition as now, Members and 
supporters have, generally speaking, paid their dues and 
have taken an active interest in giving out information and 
lending other valuable assistance so much needed in carry- 
ing on association work. 

Our membership has increased; our official list has been 
adopted by a majority, and the prices which have been 
wisely amended and recommended by our committee have 
represented the true market value; and whenever cutting has 
been indulged in it has been done with a feeling on the part 
of the offender that he was getting less than the lumber 
was worth and in reality doing wrong to himself and to 
the association, which has been the builder of prices and 
a creator of demand from the beginning. While the asso- 
ciation cannot be a reformatory and make corrections for 
all the evils the hemlock business is heir to, its objects and 
principles are right and great good has resulted from our 
co-operated efforts, and we are today recognized by all 
lumber organizations as an institution of stability and a 
large factor among the lumber organizations of the country, 
and a member of the national association ably represented 
by our president on the board of governors. Our railroad 
committee is recognized in railroad circles, and by prestige 
of their existence much difficulty has been eliminated in 
claims for our weights and new tariffs have been hastened 
into distribution during the year just closed as a result of 
their efforts. 

In closing I desire to thank each and every member and 
supporter of the association for his support and aid during 
the past year, believing that this feeling must be mutual 
from the amount of good we are known to have accom- 
plished. 


Treasurer A. R. Week presented his annual report, 
showing receipts during the year of $1,265.17, expend- 
itures for the same period of $1,167.79 and a present 
balance of $97.38. 


The Insurance Question. 


President Holt called attention to the fact that the 
association is now affiliated with the National Lumber 
Manufacturers’ Association, and Acting Secretary 
Worden read the report of the insurance committee of 
the National association to the board of governors. 
This report proposed the incorporation under the gen- 
eral laws of the state of Wisconsin of the Lumber- 
men’s National Insurance Company, capitalized at 
$1,000,000, and planned to issue certificates of stock 
at the par value of $1,000 each for each $2,000 paid 
into the company, thus setting aside as a surplus fund 
an amount equal to the capital stock. The report 
made the following other statements and recommenda- 
tions: 


A board of directors to serve for the term of one year 
and consisting of one member from each of the minor 
associations now affiliated with the national body should 
be selected at the first stockholders’ meeting. and at each 
annual meeting thereafter, and one director shall be elected 
from each minor association that may join the National 
Lumber Manufacturers’ Association until the whole number 
of directors so elected shall consist of fifteen (15), and five 
(5) directors shall constitute a quorum for the transaction 
of business at any regular meeting of directors. 

Directors shall receive $10 per day and traveling ex- 
penses covering actual time in attendance upon directors’ 
meetings, including time while traveling to and from meet- 
ings, and salaries of all officers and employees of the com- 
pany shall be fixed by the board of directors. 

As many competent inspectors as may. in the judgment 
of the directors, be required shall be employed, It shall be 
the duty of the inspectors to carefully and rigidly inspect 
each risk carried by the company, at frequent intervals 
and without favor. due attention being always given to the 
moral hazard. and particular attention to what may be 
termed “indifferent moral hazard.” 

The inspectors shall also solicit business, subject always 
to the approval of the board of directors or secretary. 

Rates shall be the same as charged by the best insur- 
ance companies in the Wnited States as near as practicable, 
and shall be rigid and based on facts as they are found to 
exist from time to time and not upon promises, due allow- 
ance being made for proper care of property and cleanli- 
ness as well as other physical conditions. 

The limit of amounts to be written on mills and lumber 
shall be as follows: 


On first class sprinkled saw mills................ $10,000 
On first class unequipped saw mills............... 5.000 
On first class sprinkled planing mills............. 5.000 
On first class unequipped planing mills............ 2.500 
ely ae ee |.) re erie 25.000 
On first class small lumber yards..............6. 10,000 


and other property in proportion, but not more than one 
policy shall be written on any portion of a plant where one 
part of the risk is exposed bv the other. 

It shall be the purpose of the company. first, to furnish 
unquestioned indemnity: second, to provide insurance at 
the lowest practicable cost by exercising proper judgment 
in the selection of risks, by applying just and equitable rates 


thereto, and by observing watchfulness over all property 
covered by the company. 

After setting aside an amount from profits to surplus 
necessary to properly strengthen the condition of the com- 
pany, from time to time, to then divide among its stock- 
holders (annually, if business will justify it) an amount 
sufficient to give them fair returns for the use of their 
money, 

We think there should be little difficulty in securing 
$1,000,000 in subscriptions to be solicited from lumbermen 
and that the company should begin business as soon as one- 
half of the amount above named shall have been subscribed 
and paid in, issuing therefor one share of stock par value 
of $1,000 for each $2,000 paid in, in cash, thus starting 
with a capital stock of $250,000 and a surplus of like 
amount. 

Your committee believes that with proper care in the 
selection of risks and frequent reinspection thereof fire 
losses should be less than 40 percent of the premiums; also 
that expense of managing the Lusiness, inspections and, in 
fact, all charges properly coming under the head of ex- 
penses, except taxes, could be placed at a figure not ex- 
ceeding 15 percent of the premiums, and the taxes will be 
2 percent of the gross premiums, with a small fire depart- 
ment tax to be added in large towns and cities. 

Your committee has caused to be compiled a statement 
covering sixty_of the strongest stock fire insurance com- 
panies in the United States exclusive of those with foreign 
connections and not including “Lloyds” or “Mutuals.” 

From said statement it appears that the average fire 
losses sustained by the sixty companies referred to in the 
year 1902 amounted to 47.2 percent of the premiums and 
that the expense of doing business amounted to 32 percent 
of their gross income and possibly 87 to 40 percent of the 
premium income. Fifty-four of the companies above re- 
ferred to paid dividends in 1902 averaging 14.48 percent 
besides adding to their surplus 22.2 percent, according to 
figures which were obtained by footing up the columns of 
premiums and dividends and surplus increases, and dividing 
by the whole number of companies so reported. The last 
named figures are not entirely accurate but are considered 
sufficient for the purposes of this article. 

Your committee is of the opinion that a company such as 
proposed could do an insurance business for a term of 
years and show an average annual addition to its surplus 
of not less than 10 percent of its gross premiums, besides 
paying dividends to stockholders sufficient to allow them 
fair returns for their investment and still be in a position 
to return a reasonable amount to its policy holders in the 
shape of dividends or return premiums. It is also the 
opinion of your committee that nothing but first class busi- 
ness should be written by this company, covering plants 
which are maintained at all times in first class physical 
condition and which are owned by individuals or companies 
with “gilt edge” credit; and is firm in its opinion that no 
business should be written by the company other than is 
above indicated; and that all risks should be promptly 
canceled in cases where policy holders fail to maintain their 
plants in the condition required by the company; and that 
in cases where saw mills and other plants are about “sawed 
out” the amounts carried on said plants should be mate- 
rially reduced from time to time as the “sawed out” period 
approaches; and that risks on plants which are expected 
to be in operation for but one year should be written on 
a basis of the wreckage value only. That all business should 
be written without fear or favor and from an insurance 
standpoint alone. 

We believe it fair to assume that insurance written on 
the basis above indicated will cause property owners to 
keep their risks in the best practicable condition, thereby re- 
ducing the likelihood of loss by fire, while compelling stock 
companies to write at less than existing rates, thus effect- 
ing a large saving in stock premiums as well as those of the 
lumbermen’s company, 

All of which is respectfully submitted. 

(Signed) EUGENP SHaw, 

R. A NG, 

W. M. Ritter, 
; President Holt said that he hoped the members would 
investigate the credit circular received by the members 
from the credit department of the National asociation. 

The routine business of the association was taken 
up and President Holt appointed as a nominating com- 
mittee J. T. Barber, James O’Callaghan and L. N. 
Gibson. The president then called for a statement of 
what each member cut this year and last. B. Frank 
MeMillan, who is always there with the comedy, 
gravely inquired whether the president meant the way 
that the members cut prices, or did he mean lumber? 
J. T. Barber said that the AMERICAN LUMBERMAN’S 
statisties were more accurate than any figures those 
present could remember. Cards were distributed and, 
when they were collected it was found that those pres 
ent had in stock January 1, 1904, 116,525,000 feet; 
that during 1903 they cut 227,230,000 feet and that 
they expected to cut in 1904 246,000,000 feet. Later 
arrivals increased the estimated cut of those present to 
306,000,000 feet, and it is more than likely that the 
figure exceeded that. 

B. F. MeMillan announced that the old price list 
committee would not serve again; that its work had 
been unsatisfactory, except to Mr. Wagstaff. He 
recommended new blood and more push. He said there 
were two good men on it, but the other three were 
dangerous. His remarks were accepted in the face 
tious spirit in which they were delivered. 

It was announced that the constitution, making tl: 
jurisdiction of the association Wisconsin and Minne- 
sota and the upper peninsula of Michigan, would take 
effect at this meeting. 


The Matter of Grades. 


A communication from Secretary J. E. Rhodes, of 
the Mississippi Valley Lumbermen’s Association, to 
Secretary Shepard was read. It stated the basis unde 
which the bureau of grades of the Mississippi Valley 
association would undertake to grade the lumber of 
the Northwestern hemlock association. The expens 
would be $9 or $10 a million, based on the production 
J. T. Barber asked if there was much difficulty in 
regard to different grades. This precipitated a lengthy 
and interesting discussion, during which the idea of the 
association employing its own grader was suggeste:| 
and abandoned. President Holt, H. H. Heinemann, A. 
R. Week, B. F. MeMillan, J. R. Davis, W. H. Dick, Trs 
Carley, George M. Maxson, Nathan Paine and others 
participated. 

A ballot was then taken on a proposition to submit 
the hemlock of the members to inspection by the burea" 
of grades of the Mississippi Valley Lumbermen’s As- 
sociation at an expense not to exceed $10 a million. 
There were no negative votes, thirty-seven members 
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expressing themselves favorably in response to roil 
eall, and 265,000,000 feet of hemlock was promised 
for this service. The matter was then referred, on 
motion of Nathan Paine, to the executive committee 
with power to act. Individual contracts will have to 
be made but there is no question but that the idea of 
the association will be carried out. 


Election of Officers. 


After the noon recess the nominating committee re- 
ported and the following officers were elected: Presi- 
dent, W. A. Holt; vice emcee Fred Reitbrock; 
secretary, F. E. Worden; treasurer, A. R. Week; direc. 
tors, W. A. Holt, Fred Reitbrock, m E. Worden, A. R. 
Week, B. W. Davis and George H. Chapman. On mo- 
tion of B. F. MeMillan, seconded by J. T. Barber, the 
seeretary east the vote of the association for these 
eandidates. 

The price list committee reported, through B. F. Me- 
Millan, and the price list of August 28, 1903, was 
reaffirmed, after some discussion, as follows: 

2-INCH —_ STUFF, S 1S AND E. 

10 12&14 16 18 20 22 24 
2x 4, $10.00 $13.50 $12.50 $13.50 $16.00 $16.50 $16.50 $16.50 
2x 6. 10.00 11.50 12.00 13.00 14.50 15.00 16.00 16.00 
2x & 10.00 12.00 12.00 13.00 15.00 15.50 16.00 16.00 
2x10. 10.00 11.50 12.50 13.00 14.50 15.00 16.00 16.00 
2x12. 12.00 13.50 13.50 14.00 15.50 16.00 17.00 17.00 

Piece stuff, rough, deduct 50 cents. D. & M. or S48 add 
$1. S1E 50 cents more than rough, No. 2 piece stuff $2 
less than No. 1. 

TIMBERS AND 8-INCH PL — ROUGH. 


10 12&14 16 20 22 
3x6 and 3x8. ie 00 $13.00 $13.50 sit 00 $14.50 $16.00 sie. 00 
KIO .wcccee 4.50 13.50 14.00 14.50 15.00 16.50 16.50 
aed isiceees 15:30 14.50 15.00 15.50 16.00 17.50 18.00 
4x4 to 8x8.. 14.00 13.00 13.50 14.00 14.50 16.00 16.50 
FLOORING, WELL TUBING AND SHEATHING LATH. 


8 10 12&14 16 18&20 

6 in. No, 1 fene. flooring.. $13.00 $14.00 $14.50 $15.00 $15.00 

6 in. No. 2 fene. flooring... 11.00 12.00 12.50 13.00 13.00 

in. No. 1 fene. flooring.. 12.00 13.00 13.50 14.00 14.00 

in. No. 2 fence. flooring.. 10.00 11.00 11.50 12.00 12.00 

& 6 in, No. 1 well = * east BORED BEGG acacs 

& 6 in. sheathing lath. ‘9. 50 9.50 11.00 11.00 11.00 
Ceiling and drop siding 50 cents more than flooring. 


Z 
° 


LATH. 

NO: 2 SRR ih ORR. 6 oc ceecstine wav eenuwdenseuesae $2.75 
INO: 2 FE oe Blleg: Mes o< ccs Stlnwi Xe hase Na ee cond ana ee 
COMMON BOARDS, S 1 oR 2 §, 

8 10 12&14 16 18 20 
S in. No, . -$12.00 $13.50 $13.50 $14.00 $13.50 $13.50 
8 in. No. ei - 10.00 11. =. 11.50 12.00 11.50 11.50 
10 tn. Na 1.... 13.00 18 13.50 14.00 13.50 13.50 
10 in. No. 2.... IRD 11:50 11.50 12.00 11.50 11.50 
12 in, No, 1.... 13.00 15.00 15.00 15.50 15.00 15.00 


12 in. No. 2.... 10.50 12.50 12.50 13.00 12.50 12.50 
Mixed widths, No, 2, 4 in. and wider, 8 ft. and longer.$11.00 
Mixed widths, No. 3 in. and wider, 8 ft. and longer. 6.50 
! in. and wider, 4 and 6 ft., No. 3 and better....... 8.50 

Boards rough 50 cents per M less. 

FENCING 4 AND 6 INCH, ROUGH, 
8 10 12 14 16 18 20 

6 in. No, 1..$11.00 $12.00 $12.50 $12.50 $13.00 $13.00 $13.00 
6 in. No, 3. 9.00 10.00 10.50 10.50 11.00 11.00 11.00 
t in. No. 1.. 10.00 11.00 11.50 11.50 12.00 12.00 12.00 
! in. No. 2.. 8.00 9.00 9.50 9.50 10.00 10.00 10.00 

SLS or S2S add 5v cents. 

we LAP OR D, & M. 


8 12. 34. . 16. 18 
S in. No, 1.$18.50 $15.00 $15.00 $15. 00 $15.50 $15.00 $15.00 
10 in. No. 1. 13.50 15.00 15.00 15.00 15.50 15.00 15.00 
i2 in. No. 1. 14.50 16.50 16.50 16.50 17.00 16.50 16.50 
S in, No. 2. 11.50 13.00 13.00 13.00 13.50 13.00 13.00 
10 in] No. 2. 11.50 13.00 13.00 13.00 13.50 13.00 13.00 
12 in. No. 2. 12.00 14.00 14.00 14.00 14.50 14.00 14.00 


Grooved roofing and drop siding 50 cents extra. 


The price list caused a discussion of trade conditions, 
and they were generally considered favorable. The 
presence of the pulp mills as a factor in the hemlock 
ituation was brought out. One man said his company 
1d 6,000,000 feet of hemlock to the pulp mills rather 
‘han eut it into lumber. 

The question of the amount of 2x12 in ordinary hem- 
lock stumpage brought out a wide variance of opinion, 
one man saying that his 2x12 did not run over 5 percent 
and another man said it ran 50 percent. The price of 
“x12 was left unchanged. 

There was another discussion of the advisability and 
necessity of adopting a width and thickness measure. 
't was said that the Wisconsin trade required a thick- 
ness of 1% for dressed lumber, while 2-inch stuff shipped 
‘cross the Mississippi was dressed to 15g. A standard 
hieckness of 154 inches for 2-inch piece stuff rough and a 
standard thickness of 154 inches for piece stuff dressed 
one side and edge, and % inch off of all widths of 
ressed piece stuff was adopted by a vote of 22 to 13. 
\fter a discussion of the resaw question, which has en- 
‘ered so much into hemlock manufacture in recent years, 
the association formerly adjourned. 


The Banquet. 


In the evening a banquet was held in the French din- 
ing room of the Plankington hotel. B. Frank MeMillan 
presided as toastmaster and set a good example in the 
proper diseussion of the following menu: 


Oyster Cocktail 
Celery 
Mock Turtle, aux Quenelles 
Turban de Turbot, Trouville 
Sliced Cucumbers Potatoes Richelieu 
Filet de Boeuf Pique aux Champignons 
l’otatoes Croquettes Harrcots Verts 
Punch a Ja Romaine 
Biscuits de Londres 
Broiled Spring Chicken on Toast 
Salade Dumas 
Tutti Frutti Ice Cream Assorted Cakes 
Fromage de Camenbert Wafers 
Cafe Noir 
Toastmaster McMillan read regrets from Marcus A. 
Wanna, J. Pierpont Morgan and Carrie Nation. He 
said he sent a telegram to Elizabeth Cady Stanton only 
to discover that the lady had been dead for three years. 
Responses to toasts were entirely er although 


there was a suspicion that Toastmaster B, Frank Me- 


Millan had been sitting up late at night for some time 
delving through a drummer’s yarn book. As the speeches 
progressed the audience steadily dwindled. The follow- 
ing were the people who delivered speeches, instigated 
by the toastmaster: S. M. Quaw, R. A. Carley, J. F. 
Hayden, W. D. Connor, A. C. Reitbrock, W. A. Holt, 
Frank N. Snell, B. W. Davis, George H. Chapman, John 
R. Davis and C. A. Bentley. 


Standing Committees. 


Late Tuesday night President Holt announced the ap- 
pointment of the following committees: 

Price list—George H. Chapman, B. W. Davis, Charles A. 
Goodman, W. J. Wagstaff and F. H. Pardoe. 

Railroad—Eugene Shaw, B. W. Davis and W. D. Connor. 

By and Concerning People. 

There is no shakeless hemlock—ONE FELLAR. 

Our hemlock is nearly all shakeless—THE SAME FEL- 
LAR. 

Conservatism is the motto this year—W. A. Hott. 

I can’t take the old man’s place—A. C. RIETBROCK. 

W. A. got another Holt on the presidency. 

IT am content to remain a common, everyday lumber- 
man—W. D. Connor. (If necessary.) 

We compete with nothing but each other—W. A. 
HOt. 

The open shop, an American shop for American work- 
men—F’, W. SHEPARD. 

Connor is an appropriate name for a gubernatorial 
candidate. 

Carrie Nation would not have thought such a banquet 
possible in Milwaukee. 

T. J. Anketell, of the Anketell Lumber Company, Chi- 
cago, was a caller. 

The association makes us know where the other fellow 
is—W. D. Connor. 

Sugar beets will do more to develop our resources than 
hemlock—IRA CARLEY. 

B. Frank MeMillan received numerous telegrams over 
the wires of the Grapevine Telegraph Company. 

What W. A. Holt doesn’t know about hemlock, the rest 
of us would better not try to learn—B. F. McMILLAN. 

C. A. Bentley, the Milwaukee wholesaler, was a guest 
at the toastmaster’s table. 

After Frank Snell told his story, he realized how long 
it takes sound to travel. 

After hearing the treasurer’s report, the members 
wondered if B. Frank MeMillan had a better time at 
Washington than Ira Carley. 

No wood has so many uses as hemlock—bark, paper, 
lumber. This is not true of pine. The most valuable 
lumber product is selling at the lowest price—W. A. 
Hott. 

There is only one man in the association who can cut 
3,000,000 feet and have 15,000,000 feet in stock at the 
end of the season. The only authority there is for the 
statement that he did so is a card from the gentleman’s 
office giving the figures just as they afterward appeared 
in the statistical table. 


**Among Those Present.’’ 


J. T. Barber, Barber Lumber Co., Eau Claire, Wis. 

Frank N. Blecha, Big Rib Lumber Co., Athens, Wis. 

Oo. W. Brightman, Bird & Wells Lumber Co., Wausaukee, 
Wis. 





Walt E. Burt, The Nash Lumber Co., Grand Rapids, Wis.- 


Ira Carley, Ingalls, Mich 
— N. Carter, Daniel Shaw Lumber Co., Eau Claire, 


George. HI. Chapman, North Western Lumber Co., Eau 
Claire, Wis. 
W. D. Connor, R. Connor Co., Marshfield, Wis. 
B. W. Davis, John R, Davis Lumber Co., Phillips, Wis. 
John R. Davis, John R. Davis Lumber Co., Phillips, Wis. 
W. H. Dick, Hatten Lumber Co., New London, Wis. 
R. T. Doud. Doud Sons & Co., Winona, Minn, 
Chris P. Ellingsen, Ellingsen Lumber Co., Stetsonville, 


is 
John Farrish, Grand Rapids Lumber Co., Grand Rapids, 
Wis. 

&. E. Finney, Marshfield Land & Lumber Co., Marshfield, 
Wis. 
George E. Foster, Foster-Latimer Lumber Co., Mellen, Wis, 
_ Garbutt, Daniel Shaw Lumber Co., Janesville, Wis. 
L. N. Gibson, Medford Manufacturing Co., Medford, Wis. 
Charles A. Goodman, Sawyer-Goodman Co., Marinette, Wis. 
H. H. Heinemann, Heinemann Lumber Co., Heineman, Wis. 
B. Heinemann, B. Heinemann Lumber Co.. Heineman. Wis. 
a W. Hollister, Hollister, Amos & Co., Oshkosh, Wis. 

. H. Holt, Holt Lumber Co., Oconto, Wis. 

hy H, Johannes, Jacob Mortenson Lumber Co., Wausau, 


Wis 


Wis 

W. N. Killen, Medford Manufacturing Co. Medford, Wis. 

William C. Klann, Reitbrock Land & Lumber Co., Mil- 
wankee, Wis. 

A. La Barge, Stetsonville, Wis. 

G. J. Landeck, Page, Landeck & Co., Grandin, Wis. 

W. C. Landon, Barker & Stewart Lumber Co., Wausau, 
Wis. 

G, It. Lindsay, Little Wolf River Lumber Co., Manawa, 
Wis. 

John F. McDonald, John F. McDonald Lumber Co., Min- 
neapolis, Minn, 

B. F. MeMillan, B. F. McMillan & Bro., McMillan, Wis. 

ai M. Maxson, ‘Brooks & Ross Lumber Co., Schofield, 
WwW 


- Nash, The Nash Lumber Co., Shanagolden, Wis. 
George P. Noble, Milwaukee, Wis. 
James O'Callaghan, The O. C. Lumber Co.. Norway, Mich. 
Nathan Paine, Paine Lumber Co., Limited, Oshkosh, Wis. 
F. H. Pardoe, Fenwood Lumber Co., Wausau, Wis. 
W. E. Friestley, Milwaukee, Wis, 
S. M. Quaw, Quaw Lumber Co., Wausau, Wis. 
W. H. Reeves, Grand Rapids Lumber Co., Grand Rapids, 


wi r% 
. C. Rietbrock, Rietbrock Land & Lumber Co., Milwaukee, 
wie 
H. G. Robbins, Robbins Lumter Co., Rhinelander, Wis. 
Charles E. Smith, E. J. Pfiffmer Co.. Stevens Point, Wis. 
H. M. Thompson, Joseph Dessert Lumber Co., Mosinee, 
Wis. 
F, L. Tibbits, Tibbits-Cameron Lumber Co., Milwaukee, 
Wis. 
W. J. Wagstaff, Oshkosh. Wis. 
A. R. Week, The John Week Lumber Co., Stevens Point, 
Wis. 
% W. Wells, I. Stephenson Co,, Menominee, Mich. 
FE. Worden, Oshkosh, Wis. 
‘a H. Worden, Worden Lumber Co., Bundy, Wis. 


ASSOCIATION NEWS. 


GETTING READY FOR THE TEXAS ANNUAL. 


ORANGE, TEX., Jan. 18.—Carl F. Drake, secretary of 
the Lumbermen’s Association of Texas, of Austin, was 
here January 15 to confer with the local lumbermen 
concerning the Lumbermen’s association annual con- 
vention, which will meet here in April. The lumber- 
men and prominent business men of Orange met with 
Mr. Drake in the Elks’ elub rooms. C. F. Pannewitz, 
general manager of the Orange Lumber Com- 
pany, called the meeting to order and F. H. 
Farwell, of the Lutcher & Moore Lumber Company, 
acted as secretatry. Over $2,000 has been raised for 
the entertainment of the visiting lumbermen. 
The delegates will be given a trip down the 
river, through the lake to the jetties of Sabine 
Pass and a visit to the woods and logging camps with 
a typical loggers’ dinner. The ladies of Orange are 
already arranging for the entertainment of the visiting 
ladies at the homes of the most prominent people in 
this city. The local committee was so enthused over 
the prospects of getting the lumbermen into the woods 
that they proposed to ask not only the members vf 
the association but all interested in the lumber busi- 
ness and its allied interests in Texas, Kansas, Okla- 
homa, Louisiana, Indian Territory and such states as 
are directly interested in Texas lumbering. A great 
Hoo-Hoo concatenation will be arranged that will 
eclipse all former efforts of the kind in southeastern 
Texas. 


PREPARING FOR THE SOUTHWESTERN ANNUAL. 

Kansas City, Mo., Jan. 19—The full program of 
the Southwestern Lumbermen’s Association meeting to 
be held here January 26 and 27 is not ready for publica- 
tion. Among the important features of the business ses- 
sions will be the discussion of the bill prepared by the 
demurrage and transportation committee of the associa- 
tion, which has been presented in the United States sen- 
ate. Lumbermen are familiar with this bill; which has 
in view legislation to compel the railroad companies to 
furnish cars and transport goods promptly. The ac- 
tion of the committee has received the indorsement of 
lumbermen and business organizations all over the coun- 
try. Much of the work of the coming convention will 
be done in executive session. The address of the presi- 
dent will review in an interesting manner the work of 
the association for the past year, and the open sessions 
will be made interesting by addresses by people promi- 
nent in lumber and association work. 

The entertainment committee has its program well in 
hand, and while not ready to announce it in full at this 
time reports that it will include a theater party at the 
Willis Wood theater on Tuesday night, to see Mrs. Les- 
lie Carter in ‘‘DuBarry,’’ said to be one of the most 
sumptuous productions ever given in Kansas City. There 
will be some-entertainment on Wednesday night and the 
Hoo-Hoo concatenation will be held on Wednesday after- 
noon, so as not to interfere with the arrangements of the 
entertainment committee for that evening. 











MISSISSIPPI VALLEY TRAVELERS’ ANNUAL 
CONFERENCE. 


MINNEAPOLIS, MINN., Jan. 16.—The Mississippi Val- 
ley Lumber & Sash & Door Traveling Salesmen’s Asse- 
ciation at its meeting this afternoon voted to withdraw 
from affiliation with the National Lumber & Sash & 
Door Salesmen’s Association. The attendance ‘was 
small and the vote to withdraw stood eight to five. 

When this vote had been taken, W. B. Tomlinson, 
who had led the fight against withdrawal, moved to 
abrogate the constitution adopted December 30 and 
return to the old constitution and by-laws under which 
the association has worked since its organization. He 
said that if the association was not going to affiliate 
with the National association there was no need of 2 
new constitution. His motion was adopted without 
opposition. 

The motion to withdraw was made by W. E. Pen- 
field, who said he did not believe the benefits from 


- the National association would amount to enough to 


compensate for losing the members’ independence and 
identity. They had existed up to date as a social oz- 
ganization, and the social feature would be lost sight 
of under the new organization, which puts business 
features to the front. His motion read as follows: 

Moved, That this association withdraw from membership 
in the National Lumber & Sash & Door Salesmen’s Associa- 
tion, and that the secretary be instructed to notify the 
secretary of that association of the action taken. 

W. B. Tomlinson, who was one of the committee 
representing the local association at Chicago last 
March, protested against taking such action until the 
new plan had been given further trial. He said the 
members of the local association had not co-operated 
with the National association by furnishing informa- 
tion wanted, and that it was too early to judge of 
what the National association might accomplish. Mr. 
Penfield said the additional cost of $3 per capita woul: 
reduce the membership of the local association. After 
some further discussion the vote was taken, and the 
motion carried, 8 to 5. Mr. Tomlinson protested 
against receiving the vote of latt B. Walker, jr., one 
of the affirmatives, on the ground that he was only an 
associate member, but the vote was counted. 

Mr. Tomlinson then moved that the new constitution 
be abrogated, and that the association return to the 
old constitution and by-laws. Platt B. Walker, jr., 
offered an amendment to the effect that the present 
officers hold over for another vear. This Mr. Tomlin- 
gon accepted, but Secretary Wallace asked to be ex- 
cepted from the motion, as he would be unable to give 
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the work proper atteution during the year. This was 
done, and the motion earried. The association then 
unanimously elected Flatt B. Walker, jr., as the new 
secretary, after amending the constitution to make 
him eligible to hold the office. y 

W. B. Tomlinson, Vicegerent Snark for Minnesota, 
spoke briefly of the coming Hoo-Hoo concatenation 
January 19, and the meeting then adjourned. 
Those in attendance were as follows: 

A. N. Wheeler, Pendleton & Gilkey. 

James G. Wallace, Wallace-Ballord Lumber Company. 

W. B. Tomlinson. Red River Lumber Company. 

W. E. Penfield, Pine Tree Lumber Company. 

H. H. Collins, Tacoma Mill Company. 

W. E. Carter, Bardwell-Robinson Company. 

F. H. Flatau, Curtis-Yale Company. 

H. T. Bonham, Curtis-Yale Company. 











ad 


ppidnstasionabonmiagins a ae 
SOLID OR MIXED CARS 


YELLOW PINE 


Flooring, Ceiling, Partition, Bevel Siding, 
Drop Siding, Finishing, Moulded Casing, 
Base, No. J Kiln Dried Lath, 


QUICK SHIPMENTS A SPECIALTY. 


RAMSEY-WHEELER COMPANY 


BAINBRIDGE, GA. 











WE 
HAVE THE STOCK 


To Fill 


That Barn Bill 








Write for Estimates. 


ROSS LUMBER Co. 


Arbor Vitae, Wis. 











B. A. Seldon, Park Rapids Lumber Company. 

H. E. Partridge, T. M. Partridge Lumber Company. 
H. S. Osgood, Wheeler, Osgood Company. 

J. P. Reardon, McGoldrick Lumber Company. 
Charles Van Pelt, Ferry-Baker Lumber Company. 
N. A. Smith, H. B. Waite Lumber Company. 

Ira Wadleigh, Brooks Bros, Lumber Company. 
James Foss, Winnipeg. 

A. L. Riddle. 


J. B. Schley. 
Platt B. Walker, jr. 


FOX RIVER VALLEY DEALERS TO DINE. 


The following self-explanatory notice presages an 
enjoyable event and, incidentally, a businesslike meeting, 
judging from previous similar events of the same asso- 
ciation. 

GENEVA, ILL., Jan, 20.—The members of the Fox River 
Lumbermen’s Club will give a dinner in the parlors of the 
Arlington hotel, Aurora, Ill., near C. & N. W. depot, Wednes- 
day evening, January 27, at 6:30 p. m. sharp. 

This will be an important meeting and you are earnestly 
requested to be present. Election of officers will be one of 
the important items of business. We are looking for one or 
two visitors who will give us a talk. 

Come out, meet your brother dealer and have a good 
time. Please answer by the 25th so will know how many 
we may expect at dinner. 

Franck D. LAWRENCE, Secretary. 


CONVENTIONS IN BUFFALO. 

Burrato, N. Y., Jan. 19.—It appears to be definitely 
settled now that the meeting of the state retailers’ 
association will be here on January 27. The request 
for an entertainment of theatricals to assist the go-off 
of the proceedings has been met promptly by the local 
committee. Vicegerent Snark Stewart is at work on 
the problem of holding a concatenation, but is not yet 
certain whether it will be on the 26th or the 27th, as it 
appears that the regular association meeting will be 
held only one day. 

The new white pine association will hold a meeting 
in Buffalo on January 19, and it is expected that 
there will be representatives present from the lumber 
centers from Cleveland westward to Saginaw and possi- 
bly other localities. So well pleased are the members 
with the workings of the venture so far and so sure 
are they that a further extension of it will be generally 
beneficial that the invitation has been sent out. It is 
expected that nothing will be done further than to ar- 
range for an exchange of stock lists, as there is no 
pretense of fixing prices made by the association. 


NATIONAL LUMBER EXPORTERS IN EXECU- 
TIVE SESSION. 
(Special telegram to the AMERICAN LUMBERMAN.) 

New York, N. Y., Jan. 21.—The National Lumber 
Exporters’ Association convened here on Tuesday, Jan- 
uary 20, about twenty members being present. The con- 
vention immediately went into executive session, which 
lasted all day. Wednesday morning the association again 
went into executive session, which promises to last all 
day, as at the time of sending this message the pros- 
pect of an adjournment today in time for the diseus- 
sion of other business is extremely remote. 


GEORGIA INTERSTATE MONTHLY MEETING. 


TirTon, GA., Jan. 15.—The regular monthly meeting 
of the Georgia Interstate Saw Mill Association, which 
was held in this city on January 12, was one of the 
largest and most enthusiastic meetings ever held by 
the association. Both President H. H. Tift and Secre- 
tary E. C. Harrell were present. One of the chief sub- 
jects discussed was that of a change in the inspection 
classification. As a result a new set of grading rules 
was adopted, subject to change at the next meeting of 
the association, which will be held at Valdosta on Feb- 
ruary 15. The principal change amounts to practically 
a log run with no heart inspection. 

At a previous meeting, held during November, it was 
decided by the members of Florida, all mill men of the 
state being asked to co-operate, not to enforce the car 
equipment law recently adopted in that state pending 
a conference meeting to be held between the association 
and the railroad on January 20. A _ consider- 
able furore was created when it was reported that the 
railroads in Florida were making strenuous efforts to sc- 
cure concessions from various mill men during the armis- 
tice, which would practically annul the car equipment law 
when an effort is made to enforce it. The action was 
strongly condemned by the association. 

Reports from the members showed a slack market, 
with practically no business at all in the west. The 
coastwise business has been heavy and many ports are 
blocked with congested shipments. 


LUMBERMEN’S ASSOCIATION ,OF NEW BRUNS- 
WICK. 

Str. Joun, N. B., Jan. 15.—The Lumbermen’s Associa- 
tion of New Brunswick held a meeting in this city on 
January 12, at which a number of important matters of 
interest to the lumbermen of the province were dis- 
cussed. There was considerable discussion regarding the 
government’s deciding to increase the renewal of mile- 
ages, which had been $4, to $8, to make the stumpage 
rate, which had been $1 on spruce, $1 on pine, 50 cents 
on fir, and 80 cents on cedar, $1.25 on all four. It was 
the general opinion of the lumbermen present that tim- 
ber limits had not increased in value, but had rather de- 
creased, and a petition will be sent to the local govern- 
ment asking that the mileage be left at $4. No objec- 
tion was made to the advance of 25 percent on spruce, 
but the majority felt that cedar should not be put up 
higher than $1, as the price of cedar shingles is low. In 


addition to this, in Quebec only 65 cents is paid, thus 
putting the New Brunswick manufacturers at a disad- 
vantage. The mileage charge in Quebec is $3, while New 
Brunswick, now paying a higher stumpage rate, will now 
also have to pay an increase in mileage. 


NEBRASKA LUMBER DEALERS. 


Secretary Bird Critchfield, of the Nebraska Lumber 
Dealers’ Association, sent out notices to members of the 
fourteenth annual meeting of the association to be held 
in Omaha, Neb., on Thursday and Friday, February 4 
and 5, 1904. This meeting will be held in Washington 
hall, corner of Eighteenth and Harney streets, one block 
= of the court house. The programme is as fol- 
OWS: 

THURSDAY, FEBRUARY 4, 1904. 


MORNING SESSION—10 :30. 

President’s address—E. S. Clarke. 

Secretary’s report—B. Critchfield. 

Treasurer’s report—William Fried. 

Selection of committees. 

AFTERNOON SESSION—2 O’CLOCK SHARP. 

Address—John W. Barry. 

Address—‘‘Why Should All Retailers Be Active Mem- 
bers?” Harry A. Gorsuch. 

General discussion—‘Demurrage.”’ “Short Weights,” “In- 
surance,” ‘Taxation,’ ‘‘Membership”’ ete. 

EVENING SESSION. 

All members and visiting lumbermen will be the guests 
of the Omaha lumber dealers at 8 o’clock for such, enter- 
tainment as they may have prepared. 

FRIDAY, FEBRUARY 5, 1904. 
MORNING SESSION—10 O’CLOCK. 

Report of delegates to Secretaries’ Bureau of Information, 
William Krotter. 

Volunteer remarks from journalists or other visitors 
present. 

Report of committees. 

Unfinished business. 

EXECUTIVE SESSION—PROMPTLY AT 2:30 P. M. 

An executive session will be held to which only members 
of this association or of other associations affiliated with 
it will be admitted. This is an important meeting and all 
members should be present. 

The meeting will close with election of officers; president, 
vice president and two directors for three years. ‘ 


A coneatenation of Hoo-Hoo will take place in Wash- 


ington hall on the evening of Friday, February 5, at 8 
o’clock. 


TRAVELING MEN’S ASSOCIATION EXTENDS 
COURTESIES. 


A ealled meeting of the Central Association of Trav- 
eling Lumber & Sash & Door Salesmen was held at the 
Claypool hotel, Indianapolis, Indiana, on Tuesday, Jan- 
vary 19. The president, Ransom Griffin, was in the 
chair and Secretary John Oxenford was in his accus- 
tome position. On motion of C. D. Benedict, the fol- 
lowing was adopted: 


Resolved, That the secretary be instructed to notify 
George W. Hotchkiss, secretary of the Illinois Lumber Deal- 
ers’ Association, that the Central association would extend 
to the Illinois retailers at their coming meeting at Chicago. 
February 10 and 11, jointly with the houses represented by 
them, some entertainment, it being understood that this is 
to be done strictly on the co-operative plan, no one to take 
any special credit for this offering of courtesies. 


On motion of Mr. Rider, seconded by Mr. McIlvaine, 
the chair appointed W. C. Schreiber and C. D. Benedict, 
as a committee to take the entertainment in charge, 
said committee to be enlarged by one representative 
each from the Chicago lumber press, the wholesale lum- 
ber fraternity, the wholesale sash and door fraternity 
and one member of the Illinois Lumber Dealers’ Asso- 
ciation, said representatives to be selected by Messrs. 
Schreiber and Benedict. The funds necessary will be 
raised by the committee in charge. 


PROGRAM FOR THE INLAND EMPIRE ANNUAL. 


SPOKANE, WASH., Jan. 18.—A. L. Porter, secretary 
of the Inland Empire Retail Lumbermen’s Association, 
which will meet here February 10-11, has completed the 
program as follows: 


WEDNESDAY, FEBRUARY 10, 10 A. M. - 
Address of welcome—Mayor Tl. F. Boyd. 
Response—J. A. Borie, president Inland Empire Associa- 


on. 
Address of welcome on behalf of the Spokane lumbermen— 
E. F. Cartier Van Dissell, of the Sawmill Phoenix. ; 
Response—F’. E. Robbins, Ritzville, Wash. 
Association Work from a Salesman’s Standpoint—BE. A. 
Goodrich. C. H. Wood. 
First Impressions—W. G. Hollis. secretary Northwestern 
Lumbermen’s Association, Minneapolis. 
AFTERNOON, 2 P. M. 
Executive session. Tickets of admission will be required. 
Reports of president, treasurer and secretary. 
A Successful Association—W. G. Hollis, Minneapolis. 
Consideration and discussion. 
EVENING. 
Banquet at 8 p. m., Hotel Spokane. 
THURSDAY, FEBRUARY 11. 
Ride over town in electric car. 
Meeting of the members of the Lumbermen's Mutual So- 
ciety, 11 a. m. 
Election of officers of the Inland Empire Retail Lumber- 
men's Association, 2 p. m. 
New business. 
EVENING. 
Hoo-Hoo concatenation, 9 p, m. 


PAPAPAPAI II 
Money Market in Good Shape. 


Ottawa, OHIO, Jan, 21.—Yard stocks in this vicinity are 
fully up to the average for the season. The prices we are 
receiving are from 5 to 10 percent off the list, and there 
is but little building being done in town, although this is in 
a measure balanced by the fact that more than usual is 
bang done in the nr. Crops have been good and 
nearly all our customers have agg = | in the bank. Col- 
lections are good and bankers are full of confidence. The 
outlook for spring trade is excellent. 

F. N. ELutis LuMBER COMPANY, 
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A New Columbus Yard. 


The Brown brothers were hoping to get their new 
yard in shape for inspection by the time of the Union 
convention in Columbus, Ohio, but lacked two or three 
weeks of doing so. Had the desired completion been 
completed (that’s pretty good) no doubt the lumber- 
men assembled would have been taken over there in 
carriages and fed on such material as generally is 
seen at swell openings. The name of the concern is 
the Columbus Lumber Company, and the premises in 
size and convenience will rank with the leading yards 
in the city. When speaking to the general public I 
want to be conservative in this matter, but confidently, 
between us, I believe that in some respects this yard 
will rank above anything else that has existed in Co- 
lumbus. 

Ss. M. Brown, president of the company, gave up a 
business in Springfield, Mo., where he was operating 
under the name of the Brown Lumber Company, to 
take a hand with his brother in the Ohio capital city, 
and C. B. Brown, secretary and treasurer, for several 
years has been associated in an official capacity with 
the George D. Cross Lumber Company, of Columbus. 
You may take my word for it and set these Brown 
brothers down as good association men. I believe it 
was a year ago that I met the elder brother at the 
convention of the Southwestern association, held in 
Kansas City, and he was making a point of the fact 





CLEO B. BROWN, 
of Columbus, Ohio. 


that every concern in Springfield was represented at 
the meeting. F 

The Brown brothers had the shed fever and right at 
the start will lead off with a shed that will be a 
credit to the company. They are not the kind to feel 
their way in the community before making improve- 
ments, but put in up to date improvements, confident 
that they will make their way. Three weeks ago I saw 
a dealer who had opened a new yard and he said he 
should go slow for a while and see if the business 
would warrant improvements. If that man does not 
look out his last days will be more disappointing than 
his first. We will suppose that a grocer should come 
to our town and we, hearing of him, should drop 
around to buy a little bill of goods that our best girl 
had asked us to step in somewhere to order, but which 
she expected we would forget. We find the new 
tradesman located in a ramshackle store with a stock 
on hand composed of codfish, flour and brooms. We 
want the delicacies of the season, and are told that 
just now they are not in stock, but that if trade 
should warrant it they will be carried. We would set 
him down as a one-horse fellow, wouldn’t we? And 
possibly not more than a half horse fellow. Or, sup- 
pose we should go to the shop of a tailor who had 
recently arrived in town, wanting one of those suits 
made from imported fabric that sets off our forms so 
well, and were told by the tailor that until he ascer- 
tained whether the men in that town wore clothes or 
not the best he could do would be to make us a pair 
of overalls from gunny sack. With either the grocer 
or tailor it wouldn’t work. It won’t work with a 
retail lumberman, either. How this man above re- 
ferred to expects to make a favorable impression by 
starting with a few carloads of lumber, an excuse of 
a shed that did not cost to exceed $80, and an office 
that is as bare as a last year’s bird nest is ahead of 
my time. No, beloved, that is not the way to succeed. 
I have seen it tried time and time again, and the 
effort has come out of the little end of the horn. This 
is a good old world, and if I never strike a worse one 
you will not hear me kick, but it goes a good deal on 
appearance. I know from experience that it pays 
to wear big diamonds, notwithstanding there may be 


a chattel mortgage on them as large as the kitchen 
table. 

It I were to settle down in a town where already 
there were good yard men I should want to make a 
little more show than they were making. If I could 
borrow the money I would build a better shed than 
any of them haa, and then by the Hocking Valley 
railroad—I use the term as I have recently ridden over 
that road and it takes the place of By Gosh, or Be 
Gobs!—if I thought that I was worth knowing every 
man, woman and child in that town would know [ 
was there. And they would keep knowing it. There 
would be no continuous vaudeville more industrious 
than I in letting them know that my business was 
selling boards. 1 know there are perhaps thousands 
of yard men who do not agree with me, which is their 
great American, blessed privilege, but I might illus- 
trate the example by naming the leaders in the Amer- 
can retail lumber trade; and what kind of fellows 
are they? Almost to a man their characteristics cor- 
respond with those indorsed above. 

The shed of this new company is 110x130 feet. 
There are two alleys 21 feet wide. The bins are four 
and a half feet from center to center and 17 feet 
deep. The frame is of hemlock and the siding of 
2x6 yellow pine. The foundation is composed of hollow 
building blocks, 8x8 inches, filled with concrete, set 
every tour and a half feet on concrete bases, 18x18 
inches. The lower wareroom is 20x34 feet and the 
upper one 25x34. The capacity of the shed is 1,000,- 
0UU feet, and its cost will approximate $3,500. It was 
begun in November and in a few days will be ready 
for the reception of lumber. Along the back end df 
the structure will run a spur track. 

One of the innovations in the shed is the way the 
bins will be subdivided, the accompanying illustra- 
tion explaining the method. As will be seen, the short 
iron rods form a bearing for the supports, and thus 
every bin may be so divided as to accommodate several 
grades or items, or it may be left clear simply by 
moving the supports. The idea is that the space be 
made elastic without the use of upright boards, as is 
so often done. 

I have met several yard men in Ohio and Pennsyl- 
vania, as well as in some of the New England states, 
who are on the anxious seat in regard to the shed 
proposition. They are learning that the good shed is 
a good investment, and as soon as they can screw 
their courage up a little the sheds will be built. There 
are those among them who are disposed to wait until 
the alleged sheds now in use burn up or rot down, 
but the remark made by one of these yard men might 
with some propriety apply to all: **T have been 
working under these present inconveniences for fif- 
teen years, and if I ever do a lumber business as it 
should be done I can’t wait until I die for time to de- 
stroy the old sheds. I will do that about next season; 
the season after next anyway.’’ 


Echoed from the Union Convention. 


There are members of the association who object 
to having the annual meeting held so earlg in the 
year again. They want it pitched on a date after the 
inventories are completed, so they will know how 
much money they have made, consequently how much 
of a time they ean afford. 

Painted on a board and standing in the lobby of 
the hotel was a lifelike and life size portrait in oil 
of Tom Dundon, a German paper of the town refer- 
ring to it as the portrait of a man recently deceased. 

The last two days of the convention Morris Hay- 
ward issued bulletins containing the registration. The 
list on Thursday summed up 537, but it by no means 
represented the full attendance, as there are always 
those who cannot learn that on such an occasion they 
should do as others do, namely, step up like little 
men and slap down their John Hancocks. 

Every man who registered was given a button bear- 
ing a number, thus making it easy for him to be 
identified in the lobny. These numbers were manipu- 
lated somewhat; for instance, the man who drew 66 
wore it upside down so it would represent a Hoo-Hoo 
number, thus illustrating his loyalty as a black cat. 

Andrew Jackson, J. Q. Adams, Bobby Burns, two 
or three let ’er go Gallaghers, and twelve Smiths 
were in attendance. Judging from several names in 
the list the hardy descendants of the Pennsylvania 
Dutch were in evidence, an exhibit, off the lobby, 
that attracted much attention, being owned by a man 
named Heinegebuebler. My Dutch typewriter creaked 
with joy in every joint when it got a chance at that 
conglomeration of letters. ‘ aie 

George Watson has become so expert in soliciting for 
the House of Hoo-Hoo that he said*he prevailed upon 
George Cross’ yellow mule that stood in the lobby to 
subscribe for ten shares. One of the owners of the 
hotel was anxious to turn the lobby into a circus ring 
and offered $100 to the man who would ride this mule 
three times around the room. There were those who 
felt confident that under normal conditions they could 
easily ride the mule, but they knew that should they 
attempt it the boys would go at the poor beast with 
pins, pitchforks and clubs and probably force him to 
jump through a window. 
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High grade, prompt action. Fair prices 


Cady Lumber Co. 
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The Knowing Dealer 


understanding the absolute 
SUPERIORITY of 


WHITE PINE 
SASH AND 
DOORS 


goes to the old house of 


Schroth & Ahrens Co. 


WINONA, MINN., 1865. CHICAGO, 1883, 
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S22 Your Money! 
byusxe RED BOOK 


It contains a carefully prepared list of the buys 
ers of lumber in car lots, both among the dealers 
and manufacturers, 


The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA, 

Published semi-annually in JANUARY & JULY. 
The trade recognize this book as the authority 
on the lines it covers, 

A well organized Collection Department is also 
operated and the same is open to you e 
for terms. 


Lumbermen’s Gredit Association, 


ESTABLISHED 1876. 
Suite 911, 133 La Salle St., CHICAGO. 
16 Beaver St., NEW YORK CITY. 
Mention this paper. 
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Sawyer-Goodman Gompany 
WHITE PINE AND HEMLOCK 
LUMBER. LATH, SHINGLES. 
Also CEDAR POSTS in Carload Lots. 
ARINETTE, - - WISCONSIN. 
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Will H. Shippen, president .of the Shippen Bros. 
Lumber Company, Ellijay, Ga., at one time did a retail 
business of halt a million in Louisville, and it is his 
iestimony that at that time it was his desire to keep 
on the most friendly terms with traveling salesmen, 
thinking that if he could imbibe a portion of their 
knowledge of the lumber conditions it would be a 
valuable asset. Iortunate would it be if all other 
dealers were of the same way of thinking. Mr. Ship- 
pen left for his home hurriedly on account of the seri- 
ous sickness of his father. 

J. T. Phillips, in behalf of Phillips & Seeley, Sagi- 
naw, Mich., bought the photograph of the smoker 
crowd outright and will use the half tone for the 
top of a calendar. 

Rarely was there a salesman who made an effort to 
sell a bill of lumber. They said they were there to 
see (and of course to be seen) but not to book orders. 
Had the opportunity offered they might not have 
thrown it over their shoulders, but the fact was the 
yard men weve not in a buying mood. 

The picture of one Shallenberger, a politician of 
the state, was given in a local paper and it was so 
like Athens Henry that we all swore it was he. At 
first glance Mr. Henry said it was his picture, but 
when he discovered it was mixed up with politics he 
swore mildly that on general principles it was another 
fellow. 

Colonel Weybrecht, brother and partner of Frank 
Weybrecht, the retiring president of the association, 
is a democrat; still he is on the governor’s staff, and 
on inaugural day rode proudly through the streets, his 
horse prancing, and the gold of his uniform glisten- 
ing so you could see it a block. You may remember 
that when a few months ago I was touring Ohio it was 
my ambition to straddle this war horse of the col- 
onel’s, but failed to do so. Really I don’t believe 
that Ohio is much of a state for hosses anyway. I| 
can get no chance to ride, or ride behind many good 
ones. 

President Weybrecht did not put in appearance the 
first day of the convention, and as Weybrecht cutlets 
were served that day for dinner we were fearful lest 
he had been inveigled into the kitchen, carved up and 
cooked. 

The knot holes on the hotel table for napkin rings 
were certainly an innovation. The several dealers of 
the town took a hand at furnishing them, and Ed. 
Hildreth told me that to furnish his quota was one uf 
the most difficult jobs he had attempted. Columbus 
has had the reputation of being a low grade market 
but certainly it is not a knot hole market, which in- 
spired George Cross to say that not long ago a farmer 
bought a load of lumber of him, and having loaded it 
remarked that he was glad there were so many knots 
in it. ‘‘Glad! Why so?’’ asked Mr. Cross. ‘‘Be- 
cause if the knots were not in it the whole derned 
shooting match would be knot holes,’’ was the reply. 
Mr. Cross says that, talk about them as we may, knots 
serve a purpose. 

T. J. Kerr was the only representative from East 
Liverpool. Business of iate has been dull, but as the 
employees in the crockery works, numbering about 10,- 
000, have signed the scale that is supposed to hold for 
two years, and carpenters get $3 for eight hours’ work, 
there is hope ahead. 

J. © Ahrens, of the True & True Company, and 
Harry Sample, who covers this territory for that 
company, gave a dinner to a party of retail dealers 
at the Hotel Hartman. Mr. Hartman is the patent 
medicine Perunaeman and has built one of the most 
elegant hotels of the country. He also goes heavy 
on »..00ded stock, but I’ll bet you $4 that he ean’t 
pick a four-footed creature from his ranch that is so 
wi:lely known as my old black cow. 

Since I was in Dayton the F. A. Requarth Company 
has built two half open sheds, one 160 feet long, the 
other 312. There is a touch of innovation in the 
construction of these sheds, the lower decks accom- 
modating 16-foot stuff, and the upper ones, directly 
under the hood, 18 and 20-foot material, this being 


done in order that the space under the hood may be 
more fully utilized. Business has been excellent with 
the company, much of it being for the better class of 
residences. A member of this company struck a key- 
note when he said the concern distributed no blotters 
which are glazed on one side. Then I tossed up my 
hat for Requarth wisdom, for what is more provoking 
than, having written a letter, thoughtlessly to slap the 
wrong side of a blotter down on it and blur it beyona 
recognition? 

Charles W. Blair was the first black cat I met. He 
has been making Illinois and Indiana for his firm, 
Wiborg, Hanna & Co., of Cincinnati, but hereafter 
will visit Ohio towns. Seeing that this section of the 
country is these days shouting for Senator Mark Hanna 
Mr. Blair says it keeps him busy explaining that the 
Hanna of his firm is not a blood relative of the sen- 
ator. ‘There is no use talking, but Senator Mark 
Hanna is the ace of the republican political hand in 
this section of the country. I attended the newspaper 
men’s smoker on the evening of the inaugural ani 
while Governor Herrick received a most hearty wel- 
come it was not until Senator Hanna climbed upon his 
chair and called out, ‘‘ Hello! boys!’’ that the roof was 
raised. The senator remarked that on such an ocea- 
sion they could ‘‘take the bridle off,’’? and to hear 
the highest officials of the state talk in a familiar 
way to the men who make and unmake governors anil 
senators was a treat that is enjoyed only now and 
then. 

Gus Bernowe7v, of the Canton Lumber Company, re- 
marked that so far as profits go trade has dropped off 
half as compared with a given time a year ago. Pros- 
pectively there is little in sight. The auditorium, 
with a seating capacity of 5,000, is nearing completion, 
a large hotel is another addition to the town, and now 
it is hoped that conventions will go to Canton. Should 
the annual meeting of the Union association ever go 
there J predict that the Canton dealers will be out on 
the street corners to welcome the visitors with out- 
stretched arms, for I have attended a convention im 
Canton myself. Mr. Bernower says that not five car- 
loads of beveled siding are used in Canton in a year, 
the cal] being for drop siding. ‘Then there were Phii 
Bernower and Messrs. King and Bechtel, from Canton, 
all of whom kissed the black cat at the same time | 
performed the inspiring act. You know that members 
of a Hoo-Hoo class hang together like college chums. 

Seeretary and Treasurer L. B. Lyman, of the Lyman 
Lumber Company, Akron, gave up college for the lum- 
ber business, and has prospered so well that a short 
time ago he was married. He expressed pleasure at 
being associated with his father, and when a young 
man does that his heart generally lies in the right 
place. And such a desire on the part of a son says 1 
good deal in favor of the father generally. 

When John Smith, of Parkersburg, W.. Va., told 
me his name I said to him I felt confident that I 
could remember it. This is the same John Smith whe, 
as a holiday reminder, sent a box of cigars and a jug 
of whisky—the kind, he says, that if a man drinks it 
he will live 200 years—to every one of his customers. 
Mr. Smith manufactures and wholesales, and he also 
retails, being president of the W. W. Waterson Lum- 
ber Company. Talk about your fast horses—Mr. 
Smith tells me they have them nowhere except ia 
West Virginia that are worth riding behind, and when 
I come there I will have occasion to be reminded of 
the automobile story told by Senator Hanna at the 
smuker. Mr. Wood, of Wheeling, which is in Johr 
Smith’s state, says that I have no idea how much I 
am missing every month I stay away from that section 
of country—and away I hike there as soon as I can 
prepare therefor, the preparation to consist in putting 
myself in the best physical condition possible so that 
I can stand things. 

T was mighty glad to be privileged to go on th> 
bond of C. B. Caldwell, Oil City, Pa., when he sought 
admission to Hoo-Hoo. Business in Mr. Caldwell’s 
town was nearly as good in 1903 as it was the previous 
year, and the prospects are fair. The work in sight is 
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not mountain high from the fact that when the oil 
people get ready to build they do it quickly instead 
of standing around and talking about it. 

It was remarked on the p. d. q. (the q standing for 
quiet) that while room 109 was not a Hoo-Hoo room it 
came near being a hoodoo to some of the boys. This 
item came near appearing in Mr. Hayward’s Bulletin, 
but for some reason it was suppressed. 

B. Pelton, of the Wood Company, Medina, says I am 
responsible for the company building a new shed, new 
office, and I don’t know what and all. 

J. P. Bartelle has been twenty-five years with Bar- 
bour & Starr, Toledo. I remember the figures, as it 
was just about twenty-five years ago that I struck in 
doing lumber newspaper work. And having worked at 





PRESIDENT JAMES ANDERSON, OF SYDNEY, OHIO, 
Union Association of Lumber Dealers, 


it that long it makes me tired when I think how much 
| ought to know about the business that I don’t know. 

The tallest men in the lobby were Vans, T. W. Van 
Cleave measuring six feet seven, lacking a quarter of 
an inch, and R. H. Vansant, of Vansant, Kitchen & Co., 
\shland, Ky., going a little below him. 

Mahoning Lumber Company Thompson, Youngstown, 
wore a beautiful diamond the first day of the meeting, 
and the next day his friends noted its absence. I 
make no insinuations, it being highly probable that in 
commow with nyself he placed the gem in the hotel 
iron box for safe keeping. 

The Columbus lumbermen put up $1,500 for the 
event. How is that for a little handful of dealers in 
boards? 

The trade of Parker Bros., Finley, varied only $2.54 
for 1902 and 1903. For the past three years trade has 
heen good; at present collections are good, with a 
»rospeet that business will be at least fair the coming 
vear. The Finley banks are full of money, largely 
owing to the oil business of the district, the oil wells 
iu Haneock county—the county in which Finley is 
located—numbering, it is estimated, 10,000. Wells 
when placed on the market sell for from $800 to $1,000 
| barrel daily production. Perey P. Parker was con- 
evatulating himself that he escaped the presidency of 
ihe association. 

I spoke to W. R. Hardy in the lobby for the sole rea- 
son that he looked happy, and he said he was glad he 
ran up against me, as he had been mistaken for me 

everal times. Then I looked at him and wondered 
how in tunket anybody could take me for as good 


looking man as that. Mr. Hardy hails from East Wal- 
pole, Mass., and represents F. W. Bird & Son, who 
among other roofing material turn out the famous 
paroid. -[ feel four inches bigger around since I have 
learned I look like Mr. Hardy, and have stood before 
the mirror minutes and minutes. 

A large number of men were educated for the retail 
business by the old Chicago Lumber Company, at the 
head of which stood M. T. Greene, and among them is 
W. W. Henry, interested in yards at Lisbon and Se- 
bring. At the last named place business is fair, but 
at Seabring the tin mill is shut down, the pottery works 
has been changed into an establishment of another 
character that employs cheaper labor, and as there 
are already 150 empty houses in the town the pros- 
pects for trade are far from roseate. There is only the 
yard of Mr. Henry at Sebring, yet he delivers lumber 
free on the principle that in his opinion it is the up 
to date way of conducting a retail business. Mr. 
Henry at this meeting was born into the world of little 
black kittens, and in time will develop into a tall black 
cat. 

How much better it would be for many of us if we 
could travel along life’s road with the hearty manners 
of Louie Heller. Such a man ought to be pensioned by 
government for the inspiration and good cheer ae 
spreads broadcast. 

Secretary Smith was so busy much of the time that 
I doubt if he knew whether he was standing on his 
head or feet. He and I were busy people. For three 
days we were trying to talk for three minutes together 
and succeeded only after the last Mohicans was gone 
and we were alone in the great, marble lined lobby. 

All that I have against James Wilson, jr., is that he 
lives in Wapakoneta. - That name looks simple enough 
right now, but I’ll wager you an onion that when you 
get up tomorrow morning you will be unable to repeat 
it correctly. 

I told C. H. Townley that I didn’t know what kind 
of a man he was, but that I had good reason for loviag 
his brother back in Cincinnati, and then ‘‘Charley,’’ 
as everybody calls him, went to work and proved that 
he was his brother’s brother. 

Mr. Anderson said he didn’t want the presidency, 
and I am confident he didn’t. He is one of the most 
pleasant of men, with decision and energy plus. Hav- 
ing received three-quarters of the votes cast for the 
three candidates he took the platform and talked in 
a way that was new to me, notwithstanding I have 
heard a large number of association presidents make 
their initial speeches. Mr. Anderson was so much in 
earnest that he clinched both hands, pounded one upon 
the other, and proclaimed that if he could have his 
way the association would be run along different lines. 
He charged it with a lack of business methods, and 
pounded so much good sense into our heads that we 
cheered him. Some of the committees had reported 
that the district associations, organized last summer 
and fall, had been abandoned, and Mr. Anderson took 
the members to task for not supporting these associa- 
tions and making them a success. His idea was for 
these ‘‘districts’’ to hire a secretary who would make 
it his business to secure members and keep alive the 
interest. The new president made it understood that in 
his efforts to place the association on a different footing 
he must have the co-operation of its members. And 
right here permit me to branch off and remark that 
should the officials of the various retail associations 
have the backing of the members there is no telling 
the power they would be for good. It would be folly, 
however, to try to gloss over the fact that every asso- 
ciation is loaded down with inactive members who 
never turn out to the meetings, who never attend the ses- 
sions if they do turn out, who grumble because the yearly 
dues are a few dollars instead of two cents, and who on 
the slightest pique drop out. If all the yard men of 
the cofintry were of this stamp the retail business would 
go swiftly to the demnition bow wows. I want to re- 
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CONSTRUCTION PLAN OF SHED OF THE COLUMBUS LUMBER COMPANY, COLUMBUS, OHIO. 
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Desirable Dry Stock 


FOR QUICK SHIPMENTS. 
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400,000 ft. 14, 14 & 2 inch Select & Better. 

500,000 ft. 14, 14 & 2 inch No. 1 & 2 Shop. 

200,000 ft. 14, 14 & 2 inch No, 3 Shop. 

200,000 tt. 1 inch Shop Boards. 

400,000 ft. Select Boards. 

500 000 ft 2 inch Tank Plank, 2x6, 2x8, 
2x10 & 2x12. 
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TELECODE USED. 


JOHNSON LUMBER Co., 


Office, Room 18, Loan & Trust Bldg. 
Long Distance Phone,  § Milwaukee, Wis. ( 


PAA 





To the Trade: 





WE ARE THE PEOPLE FOR 


WHITE PINE 


LUMBER, LATH AND SHINGLES 





We carry a well assorted stock of Boards, 
Strips and Siding, with some Dimension. 


Send us your orders including some items 
you particularly need, such as : 


Wide B, C&D Select; | 10-In. 10-Ft. No. 2; 
1%-In. C & B Select; | 12-In. 18-Ft. No. 2. 


WE SOLICIT YOUR ORDERS. 


Rice Lake Lumber Co. 


RICE LAKE, WIS. 
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Gro. E. Woop Lumber Co. 


MILLS AT WOODBORO, WIS. 


WISCONSIN 
PINE LUMBER 


"Main Office, Room 1214, 135 Adams St., 


CHICAGO. 


We use the Telecode. 

















DO YOU KNOW ABOUT 


“ANTI-STAIN?2” 


Don’t stain your Saps. Don’t use Dry Kilns. 
Fully protected by patent, any infringement will be prosecuted. 


For information write THE LUMBER ANTI-STAIN CO., Bay Mills, Michigan, 
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i SHINGLES. 
) CEDAR YARDS at 
Cardigan Jct., Minn., Spalding, Mich., Sault Ste Marie, Mich. } 


SHINGLE MILLS at 
Spalding, Mich., Rex, Mich., Sault Ste, Marie, Mich, 


| Bradley-Watkins Company, | 


729 Lumber Exchange, MINNEAPOLIS, MINN, 








Before Placing Spring Orders 


Obtain Our Quotations on 


White Cedar Posts and Shingles 


Can Make Prompt Shipment. 
We may be of Benefit to You. 


Ghe White Marble Lime Company, 


MANISTIQUE, MICH. 














PEPPE PEPE EEE PEPE EEE EEE ERE EEEPEPEER, 
Duluth Log Company, 


Wholesale Dealers and 
Producers of 


CEDAR TIES, POLES, POSTS, 
PILING and SHINGLES 


as 


Yards at Duluth, Minn. and throughout the northwest, giving 
excellent shipping facilities, tirst class stock, prompt ship- 
ments and low prices. 

WRITE US 


DULUTH, MINNESOTA. 
LE RARERARARAER EAE LA RRRRARRRARRRARRS 


RRRRAARRRRRRENEY. 
EMRREPCRRAEARARAL 
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Fowler-Jacobs 
Company. 


POSTS. POLES, 
SHINGLES, 
PILING, TIES, 


Send Inquiries to Chicago Office, 
Gen’! Office, Fisher Bidg., 





Branch Office and Yards, 





CHICAGO, ILL. 


WASHBURN, WIS. 














Large Assortment 


White Cedar Quick Shipments. 


SALT BARREL STAVES, HEADING ROCK ELM 

HOOPS, ROCK ELM PILING, HEMLOCK AND 

ROCK ELM RAILROAD TIES. 3: 3: 3: ¢s 33 
Wisconsin Timber & Land Co. 


MATTOON, WIS. 




















WE HAVE A LARGE AND COMPLETE 
STOCK OF 


WHITE 
CEDAR 
POSTS 


WE SHIP PROMPTLY. 




















We also are manufacturers of SOFT 
WHITE and IDAHO PINE. Let 
us ship you a sample car. 





The MacGillis & Gibbs Lumber Co. 


517-519 Wells Bldg., 











| MILWAUKEE, WISCONSIN. 





peat what I have said before, namely, that were it not 
that it would injure a host of yard men who are true 
to the principles which protect their business I should 
like to see all the association work declared off for 
twelve months, or until the poacher could get fat off 
the dealers who are so mighty afraid of paying a 
few dollars’ dues. At the end of that time you would 
see these dealers rushing forward with clubs on their 
shoulders to fight their way back into the associations. 
George D. Cross—who is the only Cross—was in evi- 
dence in making this meeting hum. So far as my 
information extends he is the most unique advertiser 
in the retail world. What other yard man, regardless 
of time or expense, would hunt the country over for 
yellow mules with which to deliver? It is safe to say 
that at no place in the world, except in the Cross yard, 
can nine yellow mules be seen. In this respect Mr. 
Cross is the greatest on earth. 

It was a most enjoyable convention. Good fellow- 
ship was so thick in the lobby that you could cut it 
with a knife. And here is to the wish that we may 
all be happpy until we meet the next time. 


MER, Bats 


ON THE UPPER: MISSISSIPPI. 


THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Jan. 19.—December was an 
unfavorable month for the white pine manufacturers 
of the Mississippi valley territory. Reports for the 
month show a falling off in shipments of 11 percent as 
compared with the same month last year. The total 
for December, 1902, was 71,133,532 feet, while the same 
months in 1903 showed up only 63,182,106 feet, a de- 
crease of 7,951,426 feet. Figures from the Wisconsin 
valley mills being delayed, the comparison for the entire 
year cannot be made for a few days, but it will show 
some decrease as compared with 1902. 


The Log Scale for 1903. 


George L. Matchan, surveyor general of the second 
district of Minnesota, has presented his report for the 
year 1903 to Governor Van Sant. It gives exact fig- 
ures of the scale and estimates as to the amount of 
lumber manufactured and the number of logs carried 
over the winter. The detailed report is as follows: 

















week on his way to the coast, having spent the holi- 
days with relatives in lowa. 

k. L. McCormick, secretary of the Weyerhaeuser 
Timber Company, Tacoma, Wash., was in Minneapolis 
on Wednesday otf last week, having returned from his 
home in Tacoma for a short business trip. 





HANDLING SHINGLES VIGOROUSLY. 

On page 14 of this issue will be found an announce- 

ment to the trade that will interest the buyers of red 
cedar shingles throughout the United States. It is made 
by the H. C. Boleom Lumber Company, of Winona, 
Minn., a concern that is one of the largest handlers of 
Pacitic coast lumber and shingles in the country, and 
which has had over ten years’ experience in the busi- 
ness. This company announces that it has in its con- 
trol for the present year 10 percent of the shingle 
capacity of the state of Washington. <A large part of 
these mills the company owns and others it controls on 
contracts, 
’ During the ten years that the H. C. Boleom Lumber 
Company has been manufacturing and wholesaling red 
cedar shingles and Pacific coast lumber it has built up 
an extensive trade from the Rocky mountains to the 
Atlantic ocean. Its policy has been to sell shingles of 
good grade and to deliver them promptly. It is especial- 
ly well prepared to take care of orders for mixed cars 
of lumber and shingles, as it has a large storehouse in 
Minneapolis and another at Winona from which cars 
can be loaded and shipped at a moment’s notice. On the 
Pacific coast it maintains a general western buying office 
in the Lumber Exchange building, Seattle, and has its 
own inspection department in charge of J. Dinsmore. 
Inspectors continually visit the mills and keep the grades 
up to the standard. 

Owing to developments in the Washington red cedar 
shingle trade of the last few weeks the H. C. Boleom 
Lumber Company wishes the trade to understand its 
position in the matter. The announcement made else- 
where explains this company’s position and is well worth 
a perusal on the part of buyers of red cedar shingles no 
matter where located. 


LAKE SUPERIOR PORTS. 


wren 
AT THE HEAD OF THE LAKES. 


DuutuH, Minn., Jan. 20.—The Virginia Lumber Com- 
pany has made sales this week including 2,000,000 
feet of No. 3 and better for Chicago, 1,000,000 feet for 
the east and 4,000,000 lath. The Lesure Lumber Com- 











Minor Mention. 

George E. Johnson, of the W. W. Johnson Lumber 
Company, left last week for Dallas, Ore., where he is 
in eharge of the mill plant. He was accompanied vy 
his brother, E. E. Johnson, who will spend some weeks 
on the coast as a vacation trip. 

Henry Royce, of Tacoma, Wash., president of the 
Tidewater Lumber Company, spent a day in Min- 
neapolis last week on his way home, after a business 
trip to the east. 

A. R. Rogers, president of the Rogers Lumber Com- 
pany, has gone with Mrs. Rogers to California for a 
vacation of a month or so. 

The Vernon Lumber Company will enter the com- 
mission field in Minneapolis, represented by V. H. 
Whitcraft. It will handle white pine and west coast 
products. 

T. M. Partridge, of the T. M. Partridge Lumber 
Company, returned Monday from Tenstrike, Minn., 
where he has been superintending operations at the 
company’s cedar camps. 

W. M. Boleom, of the Boleom Lumber Company, re- 
turned Monday from the coast, where he has been in- 
terested in developments of the shingle situation. He 
met several of the local dealers who were anxious for 
‘*news from the front,’’ and told them what he knew 
about it. 

H. S. Gilkey, of Pendleton & Gilkey, has recovered 
from his recent operation and is back at his desk, look- 
ing little the worse for his very serious experience. 
Mr. Pendleton expects to leave for the west coast on 
Saturday. Pendleton & Gilkey shipped the first car of 
Pacific coast forest products that passed through the 
Minnesota Transfer in 1904. This car was reported on 
January 11 by Superintendent Matthews, of the Pa- 
cific Coast Shippers’ Association. It left the coast on 
January 1. 

The Crookston Lumber Company, which has mills at 
Crookston, St. Hilaire and Bemidji, announces that it 
has moved its general offices and headquarters to 
Bemidji. 

Ed Weis, of the Great Northern Shingle Company, 














Everett, Wash., was in Minneapolis a few days last 
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ogs. eet. Feet, Legs. Feet, Lumber. Shingles. Lath, Feet, Logs. 
Minneapolis ....... +. -4,287,181 279,408,200 328,484,590 429,213,564 40,244,250 78,624,150 30,000,000 
Minneapolis railroad..... 456,444 DOEO BARACK 86 RR UCC 60|€|€ eee ee ere, ueeaenels 
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pany has placed about 1,500,000 feet of log run stock, 
has sold nearly all its Nos..4 and 5 boards for the 
coming season and some other low grades. One million 
feet of No. 3 and better, Alger, Smith & Co. stock, was 
sold this week and 2,000,000 feet of culls. Other than 
these, sales of the week have not been large, though 
small amounts of both dry and new lumber are chang 
ing hands all the time. Prices are off somewhat, oi 
course, but are holding rather firm and the outlook is 
gcod for a large and fairly profitable business the con: 
ing season. 

In spite of what decline has taken place in manu 
factured lumber the timber market is holding very 
firm and is rising slowly all the time. The Bradley 
tract, on the north shore, bought last year by A. fH 
Stange for $850,000, is now held at above $1,000,00( 
and a local firm has it under consideration at that 
price. This is a sample, exaggerated perhaps, of th 
general situation, and lumbermen do not know jus! 
where to turn. 

Interior mills of the Duluth district are not selling 
as freely as those on deep water. Both:the Tower ani 
Virginia lumber companies have much of their cut on 
hand, but the Fall Lake Lumber Company is sold out. 
so far as white pine is concerned, till 1905. Sales by 
the Cloquet manufacturers have been large all winter. 
especially to the northwest and Chicago. Large amount: 
of lumber to be shipped through Duluth to the eas‘ 
have been placed by them also. Lumbermen generali\ 
are feeling very strong on the situation, as they look 
for a small cut the coming year and know there wil! 
be a large demand anyway. 

_All construction work on the line of the Duluth, Vir- 
ginia & Rainy Lake road has been stopped for thc 
winter. 

By the failure of the Charles H. Gill Lumber Com- 
pany, of Cleveland, several Duluth manufacturers ar‘ 
caught, one to the extent of $13,000. The actual loss 
will be very much less than this. 

_ A large amount of jack pine, for stave bolts, is be- 
ing cut this winter in the woods surrounding this city 
and is coming in here daily. The cordwood business 15 
very large, and tie trede is immense. 
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UPPER MICHIGAN NEWS. 


CALUMET, MicH., Jan. 18.—The White Marble Lime 
Company’s shingle mill at Manistique has been thor- 
oughly overhauled and improved since the shut down 
some weeks ago and placed in commission again. 

D. A. Hapeman, ot Harliville, lil, has been at Sid- 
naw looking atter his mill and lumber business. 

The Stephenson Land & Lumber Company has pur- 
chased trom the Badger Lumber Company the steam 
yacht Mabel, tormeriy owned by U. 8. Hart, otf 
Uconto. it will be used next summer in raising dead 
heads in the Menominee river. 

Michael Hannan contemplates moving his saw miil 
from Holt’s Spur to Nathan. lt furnishes employ- 
ment to about twenty-five men. 

The shingle mill of the Wolverine Cedar & Lumber 
Company at Cornell is now running steadily. 

Work on the Peshtigo Lumber Company’s mill is 
progressing rapidly ana the old structure will be en- 
tirely rebuilt and enlarged. The dam will be partially 
rebuilt atter the water has run out. A 3U-foot adul- 
tion is being built on the planing mill, to be used 
for an engine and dynamo room. 

The Menominee Saw Company expects to begin 
operations shortly. 

H. O. Raiche, a well known saw mill constructor, 
has arrived in Menominee, where he has contracted to 
build a mili for the N. Ludington Lumber Company, 
to replace the plant recently burned. The site has 
been cleared and work will start at once. I1t is ex- 
pected to have the plant in commission by next Apru. 

The Sawyer-Goodman Lumber Company has bought 
the remaining portion of the old tannery site on tne 
Menominee river from the Menominee Kiver Lumber 
Company for $800. The ground will be used for a 
new planing mill and yard. 





IN AND AROUND CLOQUET. 


CLOQUET, MINN., Jan. 18.—The Northern Lumber 
Company has put two new traveling salesmen in the 
field. They are Mr. Sanders, formerly with Rutledge 
Lumber & Manufacturing Company, and Mr. Laurens, 
formerly with the W. Bushnell Company, Minneapolis. 

k. M. Weyerhaeuser, H. UC. Hornby, J. &. Wilson and 
A. J. Taylor spent a few days in Minneapolis the fore 
part of this week. F. O. MeGavic, sales manager of 
the Johnson-Wentworth Company, was in Chicago this 
week, Mr. Littleman, buyer for George Havens Com- 
pany, of Waterloo, lowa, was in Cloquet last week 
!ooking for stock. 

The Cloquet Lumber Company’s planing mill wis 
closed down two days last week for repairs. 

J. A. MeDevitt, superintendent of the Cloquet Tie & 
Post Company, is confined to his home at Duluth owing 
to illness. 

S. S. Johnson, former manager of the Johnson-Went- 
worth Company, is taking an extensive pleasure and 
business trip through California and the west. 

_ Trade continues fair and orders are coming in a 
little more freely than during the previous week. 





CHEQUAMEGON BAY NOTES. 

ASHLAND, Wis., Jan. 19.—Logging and lumbering 
conditions in the Ashland section are excellent. Lumber- 
men are doing excellent work and the prospects are that 
the cut this winter will be fully equal to that of recent 
years, Of course there will be less pine cut than usual, 
but other timber will make up the deficiency. 

The John R. Davis Lumber Company, at Phillips, is 
planning an important addition to its mills, A big 
veneer plant will be added and considerable of the stock 
will be worked up there, increasing the laboring force 
of that town. Other towns along the line of the Central 
are adding new manufacturing enterprises and the sec- 
tion has bright future prospects. 

The Keystone Lumber Company, of this city, has dis- 
posed of its blacksmith shop, machine shop and gang 
saw to the Ontonagon Cedar & Lumber Company. Den- 
nis Norton, representing the Ontonagon company, is hav- 
ing the machinery put in readiness today to be shipped 
at once to Ontonagon. A short time ago this same com- 
pany bought the large refuse burner of the Murray- 
MeCann mill and that also will be moved to Ontonagon 
shortly. : 

M. O’Connor, of Portland, Ore., was here last evening 
on his way to Woodruff. A short time ago Mr. Connor 
hought a tract of timber in the vicinity of Woodruff and 
heé is now on his way to look it over. 

An estimate made by A. E. Wilson & Co., inspectors 
and shippers of Ashland, gives the following as the cut 
of mills on Chequamegon bay for the last three years 
and an estimate of the cut for 1904: 











ASHLAND, 
1901. 1902. 1908. 1904. 
, M feet. M feet. M feet. M feet. 
Ae Ce eee 55,000 55,000 38,000 40,000 
Ashland Lumber Co....... 32,000 42,500 40,000 35,000 
Murray BD cccccceccececscs Gee Dee SOO acess 
MOMENI cid olgieeca ce hae we 22,000 12,000 ee ee 
SCRROOMEEE cindncécsscece 18,800 15,000 18,500 18,500 
»eystone epGateneceaecane 38,000 37,700 30.900 ..... 
Barker & Stewart’s....... 57,000 62,000 52,000 52,000 
OPI: rareis Cusid ene eke’ eee SOO. ceuan acaes 
Lake Superior Lumber Co.. ..... esses 15,000 18,000 
273,800 269,700 233,500 163,500 
Ri , WASHBURN, 
igelow D sescccecceeéees 53,000 60,000 54,000 54,000 
South Shore KMtovtnaukaons 36,000 29,000 15.000 ..... 
ROMQMOND 6c cccvcccecess 5,000 27,500 20,000 15,000 
124,000 116,500 89,000 69,000 
Pike’ BAYFIELD AND RED CLIFF. 
Ww i sittteeeeeeeees 20,000 7,200 15,000 10,000 
nm OO eee 000 6,000 6,000 
ed Cliff Lumber Co...... 22,000 21,500 17,000 15,000 
42,000 34,700 38,000 31,000 


CHEQUAMEGON BAY. 
439,800 420,900 345,500 245,500 


LAKE MICHIGAN PORTS. 


PPP PPI SSF 
ON THE MENOMINEE. 

MARINETTE, WIs., Jan. 20.—The N. Ludington com- 
pany has its new mill under way. ‘Lhe island mill of 
une company began this week sawin& out the timbers 
tor the new mill, A lumber deal involving $0UU0,VUU has 
just been closed at Appleton. W. H. siogers, of the 
sogers Lumber Company, has bought out ail the other 
stockholders, ‘Lhe company owns 5,UU0 acres of timber 
jlanu im bourest county. 1¢ has bullt a railroad elgut 
inlies long ald started a town, Nasnville, which now 
has twenuy-two cottages, a Church, a scnool house, elec- 
trig Lights and water works. 

Judge Hastings this week affirmed the decision of 
the rezeree in the case of the Two Kivers Manutacturing 
Company against K. O. Hunt and G. W. ‘Taylor. ‘The 
decision awards to the ‘wo Rivers Company $14,v0U0U 
tor money due the company on a logging contract. he 
company advanced supplies etc. to taylor & Hunt and 
claims that amount 1s due over the contract price for 
putting in the timber. Mr. Taylor denied a copartner- 
ship but the court holds there was one. 

Yerley Lowe, of Chicago, was here this week looking 
after tue rebuilding of the Peshtigo mill, The work 
is in charge of U. B. Flinn. Mr. Lowe while here 
attended the annual meetings of the Davis Stitt Com- 
pany. ‘he company 1s putting in 10,000,000 feet 
und will clean up alt its timber in this country this 
winter. Operations will be transferred to ldaho, where 
the company has bought a large tract of timber. The 
purchase ot the 1904 cut of the Hamilton & Merryman 
Uompany by t'rancis Beidler & Co., of Chicago, was 
larger than at first reported. 1t includes 40,000,000 
teet ot lumber and 15,000,000 lath, It is the cut of 
the mills of the KR. W. Merryman Company and the 
Merryman Manufacturing Company. The consideration 
is about $750,000. 

‘he sdwaru Hines company will do nothing looking 
to tue purchase ot the cuts of the N. Ludington com- 
pany and the H. Witbeck Company until next spring. 
it the Hines company shall make the same purchases 
as last year it wil mean that a total of about 100,- 
V00,0U0 feet has already been contracted for. 

‘the Carney Lumber Company, Limited, was organ- 
ized here this week with capital stock of $500,000. ‘The 
president is Fred Carney; vice president and treasurer, 
rank L, Carney; secretary, H. C. Hornibrook. These 
officers with Patrick Darragh and Timothy Kane con- 
stitute the board of directors. The company has bought 
200,000,000 feet of pine near Massey, Ont., and will 
put in 12,000,000 feet this winter. Next year it will 
erect a mill at Massey. 

Articles of incorporation of the Pembine Land & 
Lumber Company have been filed at Madison, The 
capital stock is $12,000. The company is composed of 
Green Bay men and will build a small mill near Pem- 
bine, Wis. i 


A. C. Merryman, the well known lumberman, returned , 


this week after attending the annual meetings of four 
different paper companies in Wisconsin. Mr. Merry- 
man has invested largely in the paper business and is 
now one of the paper magnates of the state. 

The saw mill of the Houghton Lumber Company at 
Houghton, Mich., will be rebuilt this winter. A new 
band mill and other machinery will be put in. The 
improvements will cost over $5,000, the work being 
done by the Prescott company, of Menominee, Mich. 





MENOMINEE, Micu., Jan. 19.—D. F. Daley is,getting 
out a stock of timber this winter for his shingle mill 
sufficient to run the plant for two years. Like many 
other lumbermen, he is taking advantage of the fine 
logging weather and putting in an extra large stock. 
A camp is now well under way and contracts have been 
awarded to a dozen other jobbers in the cedar stock. 

The big plant of the I. Stephenson Lumber Company 
at Wells is operating full blast day and night and the 
company is cutting more lumber than ever before. The 
crews of the different mills were recently increased by 
the addition of a number of saw mill men from Menom- 
inee and Marinette. 
logs a day are brought in and some days the number 
greatly exceeds that. Over 1,500,000 feet of lumber 
is being manufactured daily by this company. 

The new planing mill of the Cedar River Land Com- 
pany at Powers has been completed and is ready for 
operation. The plant represents an outlay of $10,000. 

Former Governor Edward Schofield, of Wisconsin, 
Thomas C. Camp and C. G. Cox, also of Wisconsin, have 
gone to Mexico with a view of acquiring further land 
for the Isthmus Plantation Association, of which Mr. 
Schofield is president. 

Michael Hannan is considering the advisability of mov- 
ing his saw mill from Holts Spur to Nathan in the 
spring. 

The O’Callaghan Lumber Company, of Norway, has 
increased its capital stock from $25,000 to $75,000. 





MENOMINEE, Micu., Jan. 20.—C. E. P. Sanford and 
Charles F. Treadway, of the lumber firm of Sanford & 
Treadway, New Haven, Conn., were here this week 
looking over their Menominee plant, which is under 
the management of Walter Mansfield. 

Appleton immigrant agents expect to close a deal 
with the I. Stephenson Lumber Company to settle a 
hundred or more Swedes and Norwegians on the land 
in Delta county in the spring. The company owns over 
100,000 acres of cut over land. 

The D. Clint Prescott Company, of this city, is mak- 
ing machinery for mills te be erected by the N. Luding- 
ton Lumber Company, of Marinette, the Holly Lumber 
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ALL KINDS FIR LUMBER. 


MANUFACTURERS AND 
WHOLESALERS. 


PENDLETON & GILKEY, 


816-17 Lumber Exchange, MINNEAPOLIS, MINN. : 
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| Guard Your Interests 


BUY YOUR LUMBER DIRECT 
FROM THE MANUFACTURER 


OUR 


| Lumber, Lath ana 
Shingles 


Are High-grade—as Good as Made, 
and One Order Means a Repeater. 

















Alexander Stewart 
Lumber Gompany, 


WAUSAU, WIS, 
We use the Telecode. 
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7 Wisconsin Cork Pine § 


CUT FULL WIDTH 4 






AND THICKNESS, 


POPE OUR SPECIALTIES :—Pattern Lumber, 
SC Box Material, Factory Stock 
and Beveled Siding. 


RUST-OWEN LUMBER CO., Drummond, Wis. 
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WANTS AND FOR SALES. 


The department of the American Lumbermaa 
that takes care of your little needs. Try it 
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PINE, SASSWOOD, HARDWOODS, Mixed Cars. 































WhiteCedar Shingles 
and Hemlock Lath. 


Mixed Cars with Hemlock 
and Basswood Lumber 
Write us for Special Prices. 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 































The Nasi Lumber G0. 


SHANAGOLDEN, WIS. 


HEMLOCK, HARDWOOD 
LATH, SHINGLES 


(On Wisconsin Central Railway, near Glidden) 


] 
q 














MIXED 

+ BASSWOOD SPECIALTIES 
4 

4 









WE CARRY A 
NICE, DRY STOCK. 


| Hemlock and 
White Pine Lumber 
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Company, at Holly, W. Va.; the D. J. Hughes Lumber 
Company, of Highbridge, Ky., and the Houghton Lum- 
ber Company, of Houghton, Mich. 








CREAM CITY TRADE NOTES. 

MILWAUKEE, WIs., Jan. 20.—Joseph R. Farr, of 
Phillips, Wis., logging superintendent of the Indian 
commission, has been here this week and reports log- 
ing conditions as excellent all through the north and 
says he looks for an unusually large cut this season. 

The Milwaukee Leather Belting Company, of which 
E. W. Sikes is manager, has just moved its offices and 
warehouse from Sycamore street to 122 West Water 
street. 

W. D. Connor, of Marshfield, who has been attending 
the meeting of hemlock manufacturers here, has been 
mentioned as one of the possibilities for the republican 
nomination for governor of Wisconsin. 

George Brink, formerly in the lumber business in 
Milwaukee but now of Janesville, Wis., spent part 
of the week here. He says that so far as he is able to 
judge the demand for lumber and the price it brings 
are just as good as they have been at any time during 
the recent past. There is an especially good demani 
for hardwood lumber, particularly elm and birch, but 
the eall for all kinds shows a good market. 

The Allis-Chalmers Company has declared its regular 
quarterly dividend of 1% percent on its preferred 
stock, payable February 1. The books will close Jan- 
uary 25 and reopen February 2. 

George M. Hotschick, of the state land department, 
Madison, is in Milwaukee this week. He says that 
the sale of state lands is proceeding very satisfac- 
torily. The state commissioners are selling state lands, 
all except tracts of more than eighty acres in Vilas, 
Forest and Oneida counties, which are to be reserved 
for state forestry purposes. The prices obtained have 
been very satisfactory. Much of the land has valuable 
timber still standing on it. 





SELLS ITS LAST CUT. 


MARINETTE, WIS., Jan. 20.—The lumber cut of the 
H. Witbeck Company, of this city, for the coming year, 
was to-day sold to the Edward Hines Lumber Company, 
of Chicago, the deal being negotiated by Fred and 
Frank Carney, on behalf of the H. Witbeck Company 
and Edward Hines of the Hines company. This is a 
noteworthy transaction in that it is the last pine that 
will be cut from the H. Witbeck Company’s lands, and 
closes forever their operations in this section, as far 
as that wood is concerned. The H. Witbeck Company 
has been cutting on these lands for over thirty years 
and the most remarkable part of the whole transaction 
is that the pine that has been cut within the last few 
years and that is being logged this winter is some of 
the largest and best that has been obtained. It was 
the senior Mr. Carney’s plan to cut his poorest timber 
first and save his best pine. The logs obtained there- 
fore are said to be among the largest ever cut in the 
Menominee river district, running from 4% to 5 to the 
thousand. The price paid for the cut is said to have 
been about the same as last year. In all the Hines 
company obtains about 20,000,000 feet in this cut, of 
which 11,000,000 is white pine, 7,000,000 feet hemlock 
and 2,000,000 norway. The Edward Hines Lumber Com- 
pany has secured this cut for several years and it has 
generally been marketed with flattering results, which 
will no doubt attend the same transaction in the coming 


MICHIGAN. 
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THE SAGINAW VALLEY. 


Bay City aNnD Sacinaw, MicuH., Jan, 19.—The week 
has been uneventful in lumber circles. Dealers have 
footed up the business of the old year, know where 
they are at, and are resuming business again. The 
inventories show that while there might be more lumber 
in the hands of dealers advantageously yet on the whole 
they are in very good form for the winter business and 
business might be much worse than it is, and the belief 
appears to be common that the year is going to be a 
good one. The severity of the winter has affected the 
yard trade unfavorably to some extent. 

J.D. Mershon, J. S. Phillips, H. W. Reeves and 
Lyman Briggs went to Columbus last week to attend 
the convention of the Union Association of Lumber 
Dealers, and give satisfactory reports of the trip. 

Some of the heavy shippers report cars a little easier 
to get than they were. The box shook manufacturers 
experience no let up in the volume of business, which 
is heavy and is regarded as indicative of the busi- 
ness conditions of the country. Every manufacturer is 
having plenty of orders and at satisfactory figures. 
This trade creates a demand for box lumber and that 
commodity is in-excellent demand and there is none too 
much on the market. 

J. T. Wylie & Co. are erecting a stave and heading 
plant at Saginaw on the site of the old plant, but it is 
to be double the capacity of the old one. This concern 
is interested in a number of mills and is operating a 
number of lumber camps this winter. It handles some- 
thing over 30,000,000 feet of logs annually in the manu- 
facture of its products. H. A. Batchelor, who is lum- 
bering in Florida, is interested in the firm of Wylie 
& Co. 

E. C. Whitney, of Ottawa, Ont., member of the St. 
Anthony Lumber Company, in which Hon. Arthur Hill 
is largely concerned, the plant being located at Whitney, 
Ont., has been in Saginaw a few days on business with 





Mr. Hill. This concern is putting in about 40,000,000 
feet of logs and operates a logging road of its own. 
The company has been remarkably fortunate in market- 
ing the product of the plant ever since it was estab- 
lished, a large portion of it being disposed of to par- 
ties engaged in the export trade. 

C. 8. Bliss is running his Saginaw mill and has two 
other mills cutting hardwood up in the woods, the 
product of which is brought to the river by rail. The 
mill at Saginaw is stocked by rail. The severe winter 
has materially hindered the movement of trains on the 
Mackinaw division and not as many logs have been 
handled as expected. 

8S. G. M. Gates is getting in 5,000,000 feet for his 
Bay City mill. 

Ross Bros., of Beaverton, are operating a small mill 
up in the woods above Beaverton which is cutting about 
20,000 feet of hardwood lumber daily. The lumber 
will be hauled to the railroad by teams. 

Henry Middleton, of Oscoda, is putting up a small 
saw mill near the head of Van Ettan lake. The mill is to 
cut 20,000 feet a day and there is a lot of work in that 
locality for it. 

W. H. Gilbert, of Ashland, whose business was some 
time ago placed in the hands of trustees, had extensive 
interests in Presque Isle county, including timber lands, 
logs cut ready for the mill, a saw mill and about 1,500,- 
000 feet of manufactured lumber. J. J. Rupp, of Sag- 
inaw, one of the trustees, is closing out the interest 
referred to, and logs which were to be cut for him at 
the mill at Millersburg are being sold to other parties. 

Charles H. Fultz, of Cheboygan, has recently bought 
8,000 acres of timber lands in Chippewa and Mackinac 
counties, 

The cedar camps of Frank Christian, five miles west 
of Hubbard Lake, were destroyed by fire Wednesday 
morning, all the buildings but the stable being burned. 
The steam boiler in Marsh & Keenan’s saw mill located 
at Hicks Lake, nine miles north of Evart exploded on 
January 12, killing seven men and injuring three others. 
The property loss is estimated at $10,000. 

Saturday morning the portable house factory of the 
Morley & Mershon Company, located on the premises 
of Mershon, Schuette, Parker & Co., was destroyed by 
fire. The factory contained a large quantity of mate- 
rial used in the construction of portable houses, the firm 
being engaged in manufacturing a number for a St. 
Louis syndicate. The loss to the company is $12,000 
and to Mershon, Schuette, Parker & Co., who owned 
the building, $1,500. 





WESTERN MICHIGAN NEWS. 


GRAND Rapips, MicH., Jan. 19.—The annual bank 
elections were held last week, Jacob Cummer, of Cadil- 
lac, being made a director of the Old National, C. H. 
Hackley a director of the National City and J. 8. 
Stearns, of Ludington, of the Grand Rapids National. 

The Michigan Manufacturers’ Association has opened 
headquarters in Detroit. In each city of the state 
where there are a number of members a bureau is 
formed, with chairman and secretary, who investigate all 
questions affecting manufacturers in their section and 
then pass them on with recommendations to the board 
of directors of the state association. John W. Blodgett 
has been appointed chairman of the Grand Rapids 
bureau. 

E. J. Fulghum, president of the Fulghum Lumber 
Company, of Traverse City, has been granted a patent 
on a machine for the manufacture of lock joint flooring. 
The merit claimed for the machine is that it enables 
the manufacturer to use the small, waste pieces; also 
that different woods may be so assembled as to produce 
mosaic effects. 

The Lansing Wheelbarrow Company has increased its 
capital stock from $415,000 to $665,000. The company 
was organized in 1881 with $50,000 capital and the 
value of its property is now estimated at more than 
$1,000,000. 

W. A. Cartier and William Rath, of Ludington, are 
off for a month’s trip through the pine lands of the 
south, Mr. Cartier has let the contract for his new 
residence on Ludington avenue, which will be one of the 
finest in the city. 

The Fuller & Rice Lumber & Manufacturing Com- 
pany has distributed 5 percent of its gross earnings 
for the past year, or $3,000, among its employees, in 
appreciation of the latter’s efforts to advance the com- 
pany’s interests. 

All the Blodgett interests in Grand Rapids property 
are now in the hands of Delos A. Blodgett. About 
$200,000 is represented in the transfer from John W. 
Blodgett and Edward and Susan Lowe, of the Blodgett 
block in Ottawa street, and a parcel of 132 feet on 
South Ionia street, near Fulton. Edward and Susan 
Lowe retain valuable timber holdings in the south, as 
well as the Chicago Times building and other property 
on State and Harrison streets, Chicago. Mr. Lowe 
will open an office soon in the Michigan Trust building. 
John W. Blodgett also retains interests in the southern 
property and in other lands. <A partnership will be 
formed soon between himself and his father, D. A. 
Blodgett, to be known as the Blodgett Company, Lim- 
ited, with offices at 17 South Ionia street. 

Archie Gibbs, of Traverse City, who will soon remove 
to Grand Rapids, has made a final report in the pro- 
bate court in settlement of the J. L. Gibbs estate. At 
the time of his father’s death there was outstanding 
against the property $28,000 in debts. The report shows 
that the property is now free of debt and that the 
estate owns much valuable property, including shingle 
and saw mills and considerable timber. 

The West Detroit lumber yard property in Leavitt 
street, Detroit, has been sold by the Edmund Hall 
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estate to Lowrie & Robinson, the deal including real 
estate, planing mill equipment and about 5,000,000 feet 

{ lumber, and the consideration was about $100,000. 
fhe new firm, besides containing the West Detroit 
iisiness, will open another yard in Grand River avenue. 
fhe Hall estate is being closed out by the executors, 
another sale practically completed being that of 1,320 
wres of timber lands in Baraga county to H. L. Cox 
and other Cheboygan lumbermen. 

The stockholders of the new Hackley-Phelps-Bonnell 
(ompany met yesterday and chose the following board 
ot directors: W. A. Phelps, C. H. Hackley, C. A. Phelps, 
J. H. Bonnell, Henry Idema, W. N. Sayles and Otis A. 
felger, The directors elected the following officers: 
President, W. A. Phelps; vice president, Charles H. 
iackley, Muskegon; secretary, Otis A. Felger; treas- 
urer, John H. Bonnell; executive committee—C. A. 
Phelps, chairman; W. A. Phelps, J. H. Bonnell and O. 


LOGGING NOTES. 


WOODS WORK IN NORTHERN MINNESOTA. 


Duluth, Minn., Jan. 20.—The Longyear Lake Lum- 
Ler Company has 200 men near Hibbing, the Swan 
River Logging Company 1,200 and Powers & Simpson 
~W0, and their combined eut will be in the neighbor- 
hood of 175,000,000 feet. 

The Secott-Graff Lumber Company is starting to 
hring in logs from new camps at Breda, and will log 

eve the rest of the winter. 

Nick Shank is shipping four ears of logs daily from 








\llen Junetion to the Red Cliff mill. 
In Douglas county, ten to fifteen miles south from 
Superior, the Edward Hines Lumber Company las 


three eamps. H. Parks has three for the same com- 
Four other camps in the same immediate sec- 
‘ion are getting out logs for Duluth mills and prob- 
ably 75,000,000 feet of logs will be taken out this 
winter. 

William O’Neil, superintendent, of logging for the 
government in the new Chippewa reservation district, 
estimates that at least 30,000,000 feet will be cut this 
winter of the timber sold in December. The J. Neils 
Lumber Company has two big camps in operation, 
“tandard Lumber Company has one, Norhland Lumber 
Company five, Pine Tree Lumber Company two anid 
Brainerd Lumber Company one, all big camps, with 
large crews. 


puny. 





WAUSAU NOTES. 


\WAUSAU, WIS., Jan. 19.—Occasional flurries of snow 
keep the roads in excellent condition for log hauling 
and every advantage is being taken of the fine sledding. 

he indications now are that there will be no scarcity 
of lumber or logs or lumber in this or neighboring 
localities this year. The present season thus far has 
been an ideal one for loggers and log haulers and all 
interested in these occupations are satisfied and look 
for big returns at the close. 





MENOMINEE RIVER NOTES. 


IENOMINEE, Micu., Jan. 19.—The Wisconsin & Michi- 

1 road, it is estimated, will handle about 40,000,000 
fect of logs this winter. A number of new stations 

be opened along the Lake Noquebay branch of the 
Wisconsin & Michigan in the spring. 

Crawford & Sons, of Cedar River, may build a tele- 
phone line from Cedar River to Stephenson in the 
spring. It will be a private line but may be used by the 
farmers along the way. 

The Escanaba & Lake Superior road is unloading over 
half a million feet of timber a day at Wells. 





UPPER PENINSULA OPERATIONS. 


CALUMET, MicH., Jan. 18.—The weather holds very 
firm, the mereury being lower than at any other time 
since winter arrived. Woods operations are about 
thirty days in advance of what they were at this 


time a year ago. The consequence is likely to be a 
larger cut than expected. Loggers on the Escanaba 
& Lake Superior road are getting into the cedar 
swamps in good shape and the timber is being taken 
out very fast. The road is hauling about 500,000 
feet of logs into Wells daily. The mills of the I. 
Stephenson Company at that point are running day 
and night. 

Logs are being hauled both by rail and teams to 
the saw mill of H. C. Mead at Sidnaw. 

From the camps of the Escanaba Woodenware Com- 
pany large quantities of logs are arriving at the mill. 

The Wisconsin & Michigan road has leased 100 flat 
ears of the Southern Indiana railroad for use in log 
service and the cars are now being fitted out in the 
shops at Peshtigo. It is estimated that the road will 
haul 40,000,000 feet this winter. Present shipments 
are at the rate of fifty carloads daily. 

The Holt Lumber Company, of Oconto, Wis., is oper- 
ating two camps on the Baltimore river and others on 
the east branch of the Ontonagon river, near Riddle 
Junction. Shipments to the Oconto mill average 
fifteen carloads daily. The concern is endeavoring 
to elean up its holdings on the east branch and 1s 
cutting all the merchantable timber, including cedar 
and pulpwood. 





IN THE FAR NORTHEAST WOODS. 


Baneor, ME., Jan. 16.—The log cut on the St. John 
and Aroostook waters is rather less than usual this 
season. On the Aroostook this is partly due to changes 
in ownership of certain mill properties and the failure 
of one concern. The Aroostook cut is as follows: 


Stetson, Cutler & Co., 7,000,000 feet; C. A. Trafton. 
5,000,000; Portage Lake Mill Company, Fish river, 3,000,- 
600; Weeks Bros., 3,000,000; Fort Kent Mill Company. 
Fish river, 3,500,000; total, 21,500,000 feet. 


On the St. John in Maine the cut is estimated at 
about 43,000,000 feet, as follows: 


W. H. Cunliffe’s Sons, Allegash, 12,000,000; St. John 
Lumber Company, 6,V0V,00U0; St. John Lumber Company, 
St. Francis waters, 6,000,000; St. John Lumber Company, 
Allegash waters, 5,000,000; Stadig & Quincy Lumber Com- 
pany, St. Francis waters, 5,000,000; ‘Neal McLean, Littie 
Black waters, 1,v0U,000; Charles E. Jones, Little Black 
waters, 2,000,000; John Sweeney, main St. John, 2,000,0u0 ; 
John A. Morrison, main St. John, 3,000,000; Andrew Cush- 
ing & Co., main St. John, 7,000,000 ; total, 43,000,000 feet. 


The St. John Lumber Company, which is cutting 
6,000,000 feet,,is operating for the supply of the new 
mill at Van Buren. The concern is also known 2s 
Parker & Milliken. 





NEW BRUNSWICK PROSPECTS. 


Sr. JoHN, N. B., Jan. 18.—The present winter has 
been a fairly good one thus far for the prosecution of 
the lumber inaustry, both in New Brunswick and Nova 
Scotia, anu at present there is plenty of snow. Men 
are scarce, however, and wages higher than they were 
a year ago. Shipments of deals are steadily going 
forward by the winter port steamships to the British 
market, but there has lately been a decline here of 
about $2 a thousand in the price of spruce deals. ~ 
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LINKED RICHNESS LONG DRAWN OUT. 

The LUMBERMAN of January 9 reported the shipment 
of what was alleged to be the ‘‘largest and most ex- 
pensive quantity of lumber shipped from the Tonawandas 
in a single consignment’’—forty carloads, or 750,000 
feet of the better grades of white pine, shipped over 
the New York Central by the W. H. Sawyer Lumber 
Company, of North Tonawanda, N. Y., to New York 
city, to be transferred to vessel for shipment to South 
Africa. The train was pulled by two locomotives. It 
left North Tonawanda on January 5 and made the run 
to New York in forty-two hours, part of the trip being 
made on passenger schedule. The cargo, as previously 
stated, was valued at $42,000. 

In the accompanying photograph are portrayed, read- 
ing from the right, Fred G. Davies, superintendent of 
the. W. H. Sawyer Lumber Company’s yard; William 
Ward, foreman of the mill, and the AMEKICAN LUMBER- 
MAN correspondent at North Tonawanda. 
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AS YOU WANT IT 


We also have a limited amount of 
4, 5, and 6 inch Basswood Siding 
and Ceiling in mixed cars. Write 
-we would like to tell you about it. 


B. F. McMillan & Bro. 


McMILLAN, WIS. 





Lumber 
Co., 


SAGINAW, MICH 


Have in Pile 2322—227""" 


rsoo-00 WHITE PINE 


2 inch stock of all grades and sizes. Can ship 
worked as desired, in full car loads or mixed 


with Hemlock. 


LAMAR SEXMITH, Wausar, Wis. 
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We Are the Quick Shippers. 
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LOGGING BY STEAM is an engineering proposition. We 
send our logging engineers all over the United States to specify 
the proper equipment to meet the conditions which are present 
in each case. 


SEND FULL PARTICULARS OF YOUR PROBLEM TO US. 


Lidgerwood Mfg. Co., 


96 Liberty Street, 


315 Second Ave., South 
NEW YORK. 


SEATTLE, WASH. 














~ THE PACIFIC NORTHWEST. 


PUGET SOUND NOTES. 

SEATTLE, WaAsH., Jan. 16.—John W. Palmer & Co. 
report rail business active, the demand for heavy build- 
ing timbers, railway material and yard stock being good. 

L. S. Loeb, of the Loeb-Cutter Lumber Company, has 
spent the week at his mill at Clipper, this state. 

R. A. Ray, formerly of the Hughes-McIntosh Company, 
Minneapolis, but now with the Lewis & Hughes Company, 
of this city, is ill at Providence hospital with appen- 
dicitis. He has successfully withstood an operation and 
is now rapidly convalescing. J. A. Hughes, of Lewis 
& Hughes, left Friday evening for Minneapolis. During 
the next few weeks he will attend the retail conventions 
being held throughout the middle west. 

W. B. Nettleton, of Schwager & Nettleton, will leave 
in'a week for the middle west and expects to be gone 
several weeks. He will stop off somewhere in the Da- 
kotas; he declines to be explicit, but admits that when 
he returns it will be with Mrs. Nettleton. 

E. B. Roy, of Roy & Roy, has returned from his trip 
to the principal cities in Oregon, California, Nevada, 
New Mexico, Arizona, Texas and old Mexico, where he 
visited old connections and made several important new 
connections. He says that Roy & Roy already are en- 
joying a good business with that portion of the globe 
and that the firm will be found on the ground to take 
advantage of the business as the demand increases and 
grows. He looks for very important orders soon and 
says that his firm is already sending large shipments 
of building timbers into that southwest country. 

W. W. Mofttitt, of Willapa, who is interested in the 
Nasel boom, says that during the past year there has 
been more than 25,000,000 feet of logs rafted from 
that boom. There are yet 8,000,000 feet in the boom, 
with 10,000,000 more feet cut and ready to come down. 
The logs have been secured during the past year by the 
Simpson Lumber Company, Siler Mill Company and 
Columbia Box & Lumber Company, of South Bend; 
Columbia Mills, Knappton; Kleeb Lumber Company, 
South Bend, and Star Box Company, of Portland. 

C. P. Conneston, of Bellingham, is in Seattle. He 
says that success is crowning the efforts of the British 
Columbia government in its attempt to keep American 
mill owners from obtaining log supplies from across the 
line. In retaliation for the American tariff on Canadian 
lumber the British Columbia government has placed 
a heavy stumpage charge on all timber cut in the prov- 
ince for export. 

R. 8. Lambert, superintendent of the forest reserves 
in western Washington, is getting under way the work 
of surveying and cruising the timber on the several 
reserves in Whatcom, Skagit and Snohomish counties. 
It is the intention of the department at Washington to 
ascertain how much large and fallen timber there is 
on these reserves and then sell to the manufacturers 
of lumber. It is estimated that the timber on these 
reserves will run 60 percent in hemlock, 25 percent fir and 
the remaining 15 percent cedar. 

A. H. Ruelle, of the Summit Lake Cedar Company, 
thinks that there should be legislation enacted which 
would compel the railway companies to remit over- 
charges collected on shipments within six months after 
presentation for adjustment. This would give ample 
time for investigation even if the shipment passed 
over several roads. He says that many claims are not 
paid within a year and many others are pigeonholed in- 
definitely. He hasclaims that are now more than three 
years old. He is the father of a movement just started 
to interest the press of the state and also the repre- 
sentatives in congress. 

The practice of selling in transit that for years has 
been followed by the shingle brokers of this state and 
coast will either be done away with or reduced to a 
small volume if the plans of the new Interstate Red 
Cedar Shingle Company shall be carried out. It is 
believed that this new shingle selling combine’s chang- 
ing this policy of selling in transit the shingle market 
will be better protected and also that the railroads will 
be relieved in time of car shortages. The new company 
will begin moving its consignments eastward by the first 
week of February. President Patten, of the new selling 
company, says the company has now contracted for 
more than 90 percent of the shingle output of this state. 
He believes that the selling company will keep the 
shingle business of this state on a more even basis and 
that the changing market together with car shortages 
will now be matters of the past. The new company has 
taken office in the Globe building. The offices are the 
largest and finest in the city and were originally fitted 
up, three years ago, at a cost of about $20,000. A 
portion of these offices will be used by the Atlas Lum- 
ber Company, of which Mr. Patten is manager as well 
as the principal stockholder. He will thus be able 
to manage his private affairs and also be in close touch 
with the affairs of the shingle company of which he 
is president, 


NORTHERN WASHINGTON NOTES. 


EvERETT, WASH., Jan. 16.—F. W. Brownell, an at- 
torney of this city, is reported as having pocketed a 
commission of $125,000 on a recent timber deal in Van- 
couver, B. C, Mr. Brownell as agent for John D. Rocke- 
feller bought 50,000 acres of fine timber, for which the 
oil king paid $1,000,000. Mr. Brownell’s commission is 
said to have been $5 an acre. It is believed that Mr. 
Rockefeller is now the heaviest individual owner of 
timberlands in the northwest, having invested about 
$2,000,000 in fir and cedar. The Weyerhaeusers are 
said to have invested about $10,000,000, though these 
holdings are distributed among stockholders. 

The Smith Lumber Company, of Arlington, is sawing 











on a contract for 1,000,000 feet of timbers for railroad 
construction. 

frank kK. Pendleton, of Pendleton & Gilkey, is ex- 
pected home from Munneapolis next week. ‘Lhe new 
plant at Mukilteo is all but completed and a telephone 
une is being strung between that point and Iverett. 
Upon Mr. vPendleton’s return the Lverett oftices of 
rendleton & Gilky will be removed to Mukilteo. ‘The 
Mukilteo mill made a satisfactory trial run recently. 

‘Lhe Best Shingle Company, near ‘tunnel No. z, on 
the Monte Cristo railroad, 1s installing a hand mu- 
chine to utilize waste trom the tour uprights. This 
plant will cut all winter. 

‘rhomas Irvine, of St. Paul, president of the Thomas 
Irvine Lumber Company, accompanied by his son, for- 
rest, was in Kverett recently looking after his interests. 

di. M. Warren, manager of the Weyerhaeuser ‘limber 
Company’s plant here, 1s in San I'rancisco, transacting 
busimess of importance for his company. 

it has been announced that the Weyerhaeuser Timber 
Company will start cutting within two weeks. ‘he 
Northern Lumber Company is sawing lumber, but the 
shingle annex is closed. Manager Owens, of the Nclipse 
Mill Company, reports his mill running full capacity, 
with plenty of orders to keep running. 

G. G. Iingland, of Wilbur & England, operating on 
Lake Washington, was in town this week. ‘This com- 
pany operates two camps, one with 22 men and two 
donkey engines, the other with 53 men and three en- 
gines. ‘The company has 3,500,000 feet of logs in the 
water awaiting the completion ot a big saw mill on 
Mercer slough by a Wisconsin company. ‘lhese camps 
have not been idle a day during the season. 

A current report is to the etrect that the new Pacific 
Coast Company has authorized James E. Bell to make 
an immediate purchase of the first cargo of lumber for 
the new yards in California. Mr, Bell refused to affirm 
or deny the report. 

Fred K. Baker is up to his ears in work of improving 
by new machinery and general overhauling the plant ot 
the erry-Baker Company, The company 1s adding new 
carriage power set works, steam teed and resaw, from 
the factory of the Allis-Chalmers Company, The mill 
will reopen February 1. * 

The Summit Shingle Company, near Marysville, has 
resumed operations, and will cut all winter. 





WESTERN WASHINGTON NEWS. 


TacoMA, WASH., Jan. 15.—Col. C. W. Griggs, presi- 
dent of the St. Paul & Tacoma Lumber Company, who 
has been in St. Paul and the east for several weeks on 
a trip combining both business and pleasure, returned 
home this week accompanied by Miss Griggs. Mrs. 
Griggs is quite ill with erysipelas. 

ki. J. Feit, president of the Washington Lumber Com- 
pany, who has been east for two months on a business 
trip to Cleveland, New York and other cities, returned 
home today. He believes that the outlook for 1904 is 
very encouraging for prosperity. 

Henry S. Royce, president of the Tidewater Lumber 
Company, returned this week from a brief eastern 
trip. He informed his friends that prospects are very 
bright for business the coming year. 

Alex G. Hanson, of the White River Lumber Company, 
Enumclaw, was here this week on a business trip. 

E. A. Shores, of Ashland, Wis., is visiting his son, 
E, A. Shores, jr., of the West Coast Lumber Company. 

The Sutherland-Doud Lumber Company, recently in- 
corporated, announces that it will be represented in 
Minneapolis by A. G. Parker. 

The St. Paul & Tacoma Lumber Company is loading 
the schooner Transit and barkentine Quickstep for 
California and the British bark Ancenis for Fremantle. 

The Puget Sound Lumber Company is installing an 
engine and boiler and has also added a Clark band mill, 
the whole materially improving its plant. 

‘¢There are plenty of orders at present prices,’’ said 
C. W. Lea, ot the Lea Lumber Company, today, in 
speaking otf the shingle situation. The company has 
both its Everett and its Tumwater mill running and 
has just concluded a prosperous year, with brighter 
prospects than ever for 1904. 

Good progress is being made with the Far West Lum- 
ber Company’s new planing mill. The company is do- 
ing an extensive cargo business, 

The Coenen-Mentzer Lumber Company has finished 
loading the schooner I*. 8. Redfield for San Pedro, with 
about 600,000 feet of lumber. 

The Washington Mill Company’s mill at Port Hadlock 
has resumed operations after a shut-down of two weeks 
for repairs and the installation of new machinery. The 
company has orders ahead to keep it busy for some 
time. 

The Tidewater Lumber Company has completed its 
new refuse conveyor and has been putting in a band 
mill and another engine and boiler, 

The shingle situation remains complicated, althoug! 
there is no reason to believe that shingles will go any 
lower than present prices. On the contrary, an advance 
seems more likely. The newly organized Interstate Red 
Cedar Shingle Company has opened headquarters in 
Seattle and is doing business directly with the east and 
has at the same time notified the jobbers that their 
orders will be honored at the same prices the company 
pays the mills, on the sole condition that the jobber 
agrees not to cut prices in the east. The company has 
gone in on the present market, paying the mills $1.40 
for Stars and $1.70 for Clears. Some of the jobbers 
have refused to accept the terms of the manufacturers, 
lacking faith in the ability of the new company to 
secure the co-operation of the mills. Others have ac- 
cepted the terms offered and believe the project one 
which will assuredly benefit all concerned. The com- 
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mills of the state, about 90 percent of the total. Some 

¢ the mill men understand their agreement with the 
Interstate to permit them to sell to jobbers on the 
same basis they sell to the company. Others do not 
interpret the agreement that way. 





ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Jan. 16.—The Bellingham Bay 
Improvement Company this week received an order for 
18,000,000 feet of fir lumber to be delivered at Callao, 
Peru. 

Loggie Bros., of the Whatcom Falls Mill Company, 
have recently installed two large automatic trimmers in 
their new mill plant. 

The schooner Alpena left last night for San Francisco 
with lumber from the Bellingham Bay Improvement 
Company ’s mill. 

The E. K. Wood Mill Company is getting an extra 
fair amount of business and expect a continuance dur- 
ing 1904. 

Seventy-five percent of the shingle mills of this county 
are closed in accordance with a recent agreement for a 
eveneral close down. 

- Siemons & Lus’ new shingle and saw mill will have 
a capacity for cutting about 40,000 feet of cedar lumber 
daily and 75,000 shingles. 

Bellingham lumbermen contemplate the establishment 
of a saw mill at Blanchard, ten miles south of Belling- 
ham. | 

Manager Anderson, of the Blanchard Shingle Com- 
pany, is considering the advisability of building a saw 
mill to be operated in conjunction with the company’s 
shingle manufacturing plant. 

The E. K. Wood Lumber Company is making ar- 
rangements to sell the output of the company’s two log- 
ging camps located on Vancouver island to mills in 
3ritish Columbia as a resuit of the recent law enacted 
by the provincial government in imposing a heavy duty 
on logs shipped from British Columbia into the United 
States. The duty added to the cost of transportation 
would lessen the profits of the company to a considerable 
amount. 

It is estimated that there are now in the waters of 
Puget sound upward of 120,000,000 feet of fir and 
cedar logs, which is far in excess of the cutting capac- 
ity of the mills of the Puget sound district. J. H. 
Bloedel, of the Larson Lumber Company, a leading 
authority on lumber and log statistics of Puget sound, 
says the supply of logs now in the water is double that 
of Jast year, with practically the same manufacturing 
capacity of mills. Notwithstanding the fact that the 
majority of the logging camps of the state have been 
closed since November 10, 1903, the visible supply of 
logs has not been materially reduced. .Mr. Bloedel says 
the loggers’ association is trying to hold up prices of 
logs from $4.50, $7 and $9 a thousand feet. 





FROM THE INLAND EMPIRE. 


SPOKANE, WASH., Jan. 18.—The shingle war is still 
the most startling feature of the lumber situation here. 
After much talking the two sides are getting together 
and there is likelihood that the disastrous fighting 
lately started will reach a peaceful couciusion. Mean- 
while, the market has been completely upset. When 
the Spokane Lumbermen’s Association received from 
the Inland Shingle agency an ultimatum denying the 
lumbermen’s demand for a supply of shingles at $1.85, 
to be retailed at $2.25, the war started. Big firms 
commenced advertising Extra *A* shingles, 10 inches 
clear butt, known locally as No. 1 shingles, at $1.75, 
as against $2.25 to $2.35, the old price. The cheaper 
grade *A* igs selling at $1.50. The supply has come 
in from the coast where the shingle makers are glutted 
with stock, and some shingles have been received from 
the northern Idaho makers, who had been barred from 
this field under the 1903 agreement between the Inland 
Shingle agency and the dealers. Now, however, there 
is likelihood of an amicable settlement, whereby the 
Tnland agency will supply the local Iumbermen with all 
the shingles sold in Spokane, and the lumbermen in turn 
will not buy stock for local trade, except through the 
ageney, which composes all the Spokane shingle makers. 
The price will probably be $1.85, though that is not 
settled. The shingle men want the dealers not to sell 
any of the shingles which were purchased outside of 
the city during the war, but to use them all for rail 
business. The mill men want the shingle makers to keep 
out of Hillyard, a suburb six miles from here. 

The Spokane Lumbermen’s Association at its meet- 
ing on Monday besides canvassing the shingle situation, 
took up an amendment to the interstate commerce act, 
as proposed by the Southwestern Lumbermen’s Associa- 
tion, to compel the railways to furnish cars within five 
days after shippers have applied for them or else to 
forfeit $10 a day a car. The local lumbermen took no 
action, although they are heartily in favor of the bill. 
The reason for their inactivity lies in that fact that 
Within a very few days other bodies will be asked to 
support the measure and then with a wider knowledge 
of its effect the movement may have greater concerted 
force. 

A. M. Fox and L. Brill, of the A. M. Fox Lumber 
Company, which is erecting a big mill here, were up in 
Coeur d’Alene city last week. They have fifty men 
getting out logs at Loft bay on Couer d’Alene lake. Mr. 
Fox says that the cut will be from 10,000,000 to 12,000,- 
000 feet this season. 

T. F. Jones, foreman for the Potlatch Lumber com- 
pany’s logging camps in the Palouse country south of 
here, says that the snow makes sledding excellent and 


that good progress is being made in the woods. He ex- 
pects to have at least 12,000,000 feet of logs ready for 
the spring rise, the largest output that the Potlatch 
company will ever have made, and it is the plan to in- 
crease the annual drive to 20,000,000 feet. William Codd, 
who has a saw mill at Palouse, is cutting a drive of from 
4,000,000 to 5,000,000 feet for the spring rise. 

A system new in this country to swindle timber lo- 
cators is said to be worked in the Coeur d’Alene coun- 
try by ambitious cruisers. The swindlers have been seiz- 
ing claims all over the timber lands and putting small 
cabins on them in the names of fictitious persons. No- 
tices of possessory right to the property are filed with 
the county clerk in the name of the same fictitious per- 
son. Men trying to locate timber are thus deceived by 
appearances into believing that all the ground is taken 
up, and are prevented from locating land. 

The government estimates that there are 104,000,000- 
000 feet of timber, consisting of white pine, tamarack, 
fir, cedar, spruce and hemlock and cottonwood, standing 
in north Idaho That will last for sixty years at the 
present rate of consumption. Upwards of 4,000,000,000 
feet are owned by four of the big companies operating 
in this country. Much of course is still unoccupied, and 
the balance is held by the state, by homesteaders, timber 
claimants or by the smaller mill companies. 

E. F, Cartier Van Dissell, of the Sawmill Phenix, 
reports that sledding is good in the camps around Spring- 
dale, north of here. He expects to get out from 5,000,000 
to 6,000,000 feet this summer. 





OREGON LUMBER NEWS. 


PORTLAND, OrE., Jan. 16.—S. L. Brown, proprietor 
of the Portland Cigar Box Factory, is contemplating 
the erection of the new factory 50x100 feet, two 
stories high, in this city. 

C. P. Dix, of Oak Point, Wash., contemplates building 
five miles of logging railroad up Abernethy and Cam- 
eron creeks. There is considerable cedar in this sec- 
tion and a body of piling timber. It is also said by 
Mr. Dix that he contemplates the erection of a mill at 
the mouth of Abernethy creek. 

The Bunker Lumber Company, of Lebam, Wash., is 
in financial difficulties. It is expected that a settlement 
may be made with the creditors on a basis of 70 cents. 

The Alaska Pacific Navigation Company has bought 
for $130,000 the steamer James Dollar from the Dollar 
Steam Ship Company, of San Francisco, and will place 
her on the Copper river and Resurrection bay. 

The secretary of war has relocated the Astoria harbor 
line. The extension will allow the Tongue Point Lum- 
ber Company to extend its wharf to deep water. 

The British ship Glenesslin is loading lumber at the 
Eastern & Western Lumber Company’s mill for South 
Africa. The schooner Forrester, barkentine Geornina 
and schooner Smale are loading lumber at Inman, 
Poulsen & Co.’s mill for the orient. They are under 
charter to the Pacific Export Lumber Company, of this 
city. 

The Robertson Raft Company, of San Francisco, h»s 
a piling raft ready to be towed to San Francisco. The 
Oregon Rafting Company is making good progress with 
a raft. A considerable number of cedar poles will be 
included in the latter raft. 

The Charles K. Spaulding Logging Company, of 
Newberg, Ore., eut 32,000,000 feet of yellow fir. white 
fir and cottonwood logs during 1903. O. E. Gorsline, of 
Medford, cut 600,000 feet in 1903, having begun cut- 
ting late in the season. He writes that he expects to 
make a good run in 1904. The Elgin Lumber Company, 
of Elgin, cut 4,000,000 feet in 1903, and bought from 
mills in the neighborhood 4,500,000 feet. 

J. W. and M. R. Potter, of Pokegama, say that they 
have just completed their new saw mill, and are cutting 
lumber for their own use in building camps ete. 

The Coast Range Lumber Company, of Falls City, 
cut 4,000,000 feet between June 20 and November 10, 
1903. The mill was shut down for about two months, 
but is again in operation. The Tongue Point Lumber 
Company, of Astoria, which began operations September 
9, eut 8,000,000 up to December 31. 

J. Jorgensen has moved his saw mill from North 
Yamhill to Yacolt, Wash., where it is now being put 
in position. 

The North Pacific Lumber Company expects to close 
down its plant for two weeks to make repairs. 

The car shipments of lumber from Portland for 
1903 aggregated 10,506, as against 15,119 ears for 
1902. The lack of equipment on the Southern Pacific 
to California accounts solely for the decrease, which was 
partly made up by water shipments. 
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IN AND AROUND WAUSAU. 


Wausau, Wis., Jan. 19.—The Wausau Lumber Com- 
pany’s mill at Edgar will cut 4,000,000 feet of lumber 
this season and the other mills that are sawing for this 
company are expected to add 9,500,000 feet to this. Of 
this amount Philip Menzer’s mill at Marathon City will 
contribute 5,000,000, De Prato & Co.’s mill at Emmet 
2,500,000 and Nickel & Lemke’s mill at Hamburg, 
2,000,000 feet. 

Walter Alexander, wife and two children, left for 
San Francisco, Cal., Wednesday evening, where Mr. 
Alexander went to look after his company’s lumber 
interests in that locality. 

J. B. Dunnigan departed for Vancouver, B. C., last 


Friday on a thirty days’ absence from home on lumber ° 


and timber business for the lumber firm he represents 
in this locality. He will also visit other important 
points along the coast before his return, 
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Carpenter-Lamb Co. 


MANUFACTURERS AND 
WHOLESALERS OF 


PINE LUMBER 


—COMPLETE ASSORTMENTS—— 
Special Attention given mail orders from the trade. 


MILL YARD—30th Ave. & Marshall St. N.E. 
GENERAL OFFICE—1712 Andrus Building, 


MINNEAPOLIS, - - MINNESOTA. 
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PITTSBURG. 


WHOLESALE 
LUMBER 


YELLOW PINE —(Long and Short Leaf) 
WHITE PINE 
NORWAY PINE 
HEMLOCK and 
POPLAR. 





Quick 
SHIPMENTS. 


MAPLE FLOORING. 





E. V. Babcock & Co. 


PITTSBURG, PA. 


TELECODE 
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Oak, Cherry, Mahogany 
Finest Assortment Hardwoods, | 





ALL LUMBER UNDER SHEDS. 


R. J. MUNHALL LUMBER CO. 


22nd St., South Side - - PITTSBURG, PA. 
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HIGH GRADE 
200,000 FEET 
{x2 16-Foot 


Bone Dry WHITE 
No. 3 PINE 


ROUGH OR DRESSED, 
ON CUR CLEVELAND YARD. 








If you want something fine send your 
order quick, for this lot will be ‘‘snapped 
up” inahurry. Satisfaction guaranteed. 


The Nicola Bros. Company, 


PITTSBURG, PENN. 
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Wholesale Lumber 


NORWAY, WHITE 
AND YELLOW 


PINE 


OUR SPECIALTY—HEMLOCK. 
HEMLOCK MILLS, LAMONA, LA. 


LAMONA LUMBER CO., Pittsburg, Pa, 
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WE SOLICIT “ About 10,000 M ft. HEMLOCK 


“3,000 M “ WHITE PINE 
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2 THE WEST. 


THE MIDDLE MISSISSIPPI RIVER DISTRICT. 

Sr. Louis, Mo., Jan. 19.—This is the busy convention 
week, so far as St. Louis is concerned, and the town is 
almost depopulated, her lumbermen being scattered in 
various parts of the country. For this reason little 
actual business is being transacted and there is little 
to say concerning market conditions. 

Wholesalers of yellow pine are waiting until the re- 
sults of. the New Orleans meeting shall be announced 
before they determine upon their policies, which will 
undoubtedly be in line with the results of that meeting; 
but they are, nevertheless, accepting whatever favorable 
orders come their way. These are in greater abundance 
than is usual at this season of the year, which is regarded 
as a very favorable sign of the times. Weather condi- 
tions in St. Louis have remained wonderfully satisfac- 
tory in view of the large amount of construction work 
in prospect in connection with ‘the building of the 
World’s Fair, and very little time is being lost. The 
amount of work being done is tremendous and the point 
has been reached where it is possible to assert with all 
assurance that things will be in readiness for the open- 
ing. The Forestry building, in which the lumbermen are 
mostly interested, is practically ready for the installation 
of exhibits, and the House of Hoo-Hoo, which is a 
branch of this department, has not lost a day since the 
strike was called off three weeks ago. A very large 
amount of new building is showing up and the retailers 
are pleased at the dry weather, which makes deliveries 
in the World’s Fair territory easy, whereas wet weather 
would shut down things completely. 

St. Louis has little to complain of from a lumber 
point of view and the outlook is attractive in every way. 

The name of the Plummer-Benedict Lumber Company 
has been changed to the Plummer Lumber Company, 
Mr. Benedict’s interest having been absorbed five years 
ago. The capital stock has been increased from $50,000 
to $100,000. 


THE YELLOW PINERS OF ST. LOUIS. 

Sr. Louis, Mo., Jan. 18.—The Yellow Piners for their 
January meeting departed from their usual rule of hold- 
ing their meetings on the third Tuesday of the month 
because of the conventions booked for January 19, 
and assembled at the St. Nicholas hotel on the evening 
of Saturday, January 16, instead. There was a very 
fair attendance, including a number of new members, 
and the committee of membership and eligibility re- 
ported six new names which were favorably acted upon. 
This was really the only matter of business before the 
meeting. The feature of the evening was the address 
of the guest of honor, 8. Aria, of Tokio, Japan, who is 
in this city in connection with World’s Fair work. Mr. 
Aria had as his subject the Korean and Manchurian sit- 
uation and he went into the matter at some length from 
the Japanese point of view. In his opinion war is in- 
evitable and he states that Japan has been preparing 
for it for many years. Later in the evening Mr. Aria 
gave an interesting talk on the Geisha girls and corrected 
many false impressions his hearers had heretofore enter- 
tained regarding these charming little ladies. Advan- 
tage was taken of this opportunity by Mr. Barns to 
make inquiry regarding Prince Hoo, who, it will be re- 
membered, had his residence on the wooded island at 
the Chicago World’s Fair and who was visited by the 
Hoo-Hoo at the time of the Hoo-Hoo Annual in Chicago. 
Mr. Aria stated that the word Hoo in Japanese is the 
name of a bird and Mr. Barns immediately agreed that 
this must be true, as those who visited the prince had so 
decided at the time. 

The musical entertainment of the evening was fur- 
nished by the St. Louis Vocal Quartet and all of the 
selections were admirably rendered. The whole enter- 
tainment was thoroughly pleasing. It is the avowed 
intention of the entertainment committee to take advan- 
tage of the opportunity offered by the World’s Fair 
to secure other speakers from foreign countries. 











THE MISSOURI-KANSAS DISTRICT. 

KANSAS City, Mo., Jan. 19.—Of the number of retail 
lumber dealers here today in attendance at the annual 
convention of the implement dealers’ association some 
will place orders for lumber before they return home, 
and a few will remain over to take in the Southwestern 
Lumbermen’s Association convention next week. The 
dealers who have been in the city this month generally 
report local conditions good for spring business, and are 
looking forward to a brisk season. Next week the town 
will be full of Jumbermen, here primarily to attend the 
big convention of the Southwestern Association on Janu- 
ary 26 and 27. The wholesalers here think that at that 
time a good deal of buying will be placed. Traveling 
men say that their customers have told them that they 
would not be ready to buy much lumber until the con- 
vention, when they would place orders; also that the 
majority of their customers are figuring on being in 
Kansas City next week, and the reports from the mem- 
bers to the secretary indicate the largest attendance on 
record. 

Wholesale trade conditions are about as last reported. 
There is an improvement in the demand over that of 
a week ago and a strong inquiry for prices from over a 
wide area of territory. January business will equal or 
exceed that of any previous January, and wholesalers 
are well satisfied with the volume of business. There is 
no serious scarcity of cars and orders.are coming from 
the mills promptly, but it is predicted that a shortage 
will be pronounced in the spring. However, wholesalers 
here expect to get out orders with reasonable prompt- 
ness for another month at least. 

Price conditions have not changed perceptibly during 





the month, with the exception of those on red cedar 
shingles, which advanced a week or so ago and now ac- 
cording to the advertisements in the lumber journals 
have gone to bed rock again. Yellow pine is conceded to 
be 50 cents a thousand firmer than it was thirty days 
ago, and the market has a much firmer tone. Cypress is 
stiff and hardwoods are firm. Coast stock, with the ex- 
ception of California lumber, is weak, but prices have 
been stationary for the past month or more. 

The annual meetings of the C. J. Carter Lumber Com- 
pany and of the Saline River Lumber Company is being 
held -in the office of these companies at Kansas City to- 
day. The stockholders of these companies are C. J. Car- 
ter and W. L. Stocking of Kansas City; John J. Cruick- 
shank, of Hannibal, and C. E. Emmert, of Draughon, 
Ark. 





CALIFORNIA. 


FROM THE GOLDEN GATE. 


SAN Francisco, Cau., Jan. 15.—Shipments of redwood 
from the millls for December totaled 27,837,456 feet. 
The total for 1903 was 301,343,951 feet, the greatest in 
the history of the redwood trade. The work of the 
manufacturers was shown not so much in the develop- 
ment of new markets as in the fostering and extension 
of consumption in the old. California itself was its 
own best customer, as the shipments east, with which 
are included those set down to the bay of San Fran- 
cisco, did not exceed altogether 20,000,000 feet. The 
development was greatest in the southern part of the 
state, which also takes in Arizona and portions of other 
states and territories; and although the home deman:! 
may be expected to grow very largely this year it is 
evident that here is where it will attain its greatest 
development. : ; 

Five-sixths of the total shipments were to California 
ports—almost one-third to southern California. The 
shipments to Oregon and Washington more than doubled 
during the year. There was a slight increase to Mexico 
and Central America but not to the same extent as to 
other places. The Hawaiian islands showed a falling 
off of about 25 percent. South America took a small 
quantity as against none last year. But Australia leads 
with almost a whole month’s mill shipments credited 
to her and an increase of more than one-third shown. 
And at the same time the increase to Europe has been 
about 250 percent. This increase to foreign ports is 
one of the most encouraging features of the report. 

F. M. Fenwick, of the Hammond Lumber Company, 
says that one side of the mill at Samoa will start to 
work again on January 18; the other on February 1]. 

Preparations for the redwood exhibit at St. Louis 
are progressing rapidly. Mrs. Annie FE. Krebs, presi- 
dent of the Caspar Lumber Company, will go east 
in its interest by January 26. She will be in Chicago 
by January 29; thence to New York, and will again 
take in Chicago on her return. She is full of energy 
and enthusiasm and the world will hear a good deal 
about redwood from her during the coming year. 

The offices of the Caspar Lumber Company have been 
removed to the eighth floor of the Hayward building. 
They are well furnished and have a splendid outlook 
over the bay and city. 

A meeting of the fir manufacturers, held yesterday 
afternoon, at which twenty-two were present, was 
called to decide on the matter of local prices for fir 
which of late have been sadly demoralized. For 4 
while an agreement has been circulated for signature 
among those engaged in the fir trade providing that 
the reduction from list 3 shall be such as to leave a 
$12.50 basis for San Francisco and $1 higher for south- 
ern California. The meeting took action favoring the 
agreement, but there are still some points to be set- 
tled. All the leading houses were represented. 

The Redwood Manufacturers’ Company is accumulat- 
ing a stock of redwood at Los Medanos and the ship 
ments east will be much larger than they were in 1903. 

E. M. Warren, manager of the Weyerhaeuser com- 
pany’s mill, has been here conferring with Charles 8. 
McCormick & Co., local agents of the great timberman. 
Mr. Warren reports that the mill at Everett, Wash., is 
not running at present. 

A. B. Hammond, president of the Hammond Lumber 
Company, is back from Portland and in harness once 
more in this city. He takes an optimistic view of the 
lumber situation and declares that we are about to 
have a most prosperous year. 

Sailing vessels are a little more plentiful and the 
freight situation to the sound is not as strong as it 
was. Offshore business, however, favors the ship own- 
er, as the amount of tonnage here has been decreasing 





‘and many vessels that could not get rates left here for 


Australia in ballast. 
past week. 

The Union Lumber Company’s mill at Fort Bragg cut 
30,153,900 feet of redwood and fir during 1903. 

H. S. Rand, president of the Burlington Lumber Com- 
pany, of Burlington, is in San Francisco. He is going 
to Honolulu. 

The Sugar and White Pine Agency is still busy 
loading vessels for Australia to complete the contracts 
recently entered into. It continues to receive orders 
from the sash and door manufacturers of the east an: 
will be busy filling them for some time. The outlook 
for the season about to open up is better than ever. 

The number of contracts for new buildings recorded 
during the week was 31, the value, including additions 
ete., was $287,026. 

The ladies are represented in the lumber trade by 
another accession to the ranks—Miss K. M. Dunn, the 
new secretary of the Albion Lumber Company, 


Four such vessels left during the 
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THE SOUTHWEST. 


OPLDLD LILI IM 
THE EAST TEXAS LUMBER CENTER. 
Houston, Tex., Jan. 18.—The past week has been an 


active one and the great army of people connected with 


the lumber industry of east Texas has gotten down to 
old time business. For the first ten days in January the 
quietude was marked, but in the past nine or ten days 
ders have been piling up and forces, both at the offices 
und at the mills, are laboring full time in the endeavor 
(o catch up with the rush of business. The ideal weather 
of the entire month has been conducive to good business. 

Not a day during the entire month has been damp 
enough to interfere with building and as a result houses 
ire Springing up like mushrooms in the city and in the 
interior, and the fair weather has enabled mill forces 
to transact a wonderful amount of work and the move- 
ment has as a consequence been good. 

Less complaint of poor car service is heard, due proba- 
ily to the fact that the cotton and rice crops are now 
rapidly getting out of the way. This is shown by the 
daily movement of both these commodities, which are 
falling under those of a year ago, especially cotton, for 
while rice receipts are much smaller than a month or so 
ago they still compare favorably with those for the same 
period last year. 

The Industrial Lumber Company, of Beaumont, 
‘losed a contract with the Missouri, Kansas & Texas on 
Saturday to supply 3,000,000 feet of bridge timbers, ties, 
ete., for the extension of the line from Georgetown to 
\ustin. It is stipulated that the deliveries be as speedy 
‘s practicable and the initial shipment will be made at 
onee, 

Theodore 8. Wilkin, of Milwaukee, manager of the 
aw mill department of the Brown-Corliss Engine Com- 
pany, of Corliss, Wis., is authority for the statement 
that a saw mill is to be built near Beaumont but within 
the line of Hardin county, though near Jefferson. The 
complete plans are not yet ripe for publication, said Mr. 
Wilkin, but construction is to begin as soon as a few 
details can be arranged and the machinery placed on 
the ground. In answer to an inquiry if it was to be 
another Kirby mill Mr. Wilkin stated that it was not to 
be a new mill for this company, but further than this he 
could not be induced to speak. The mill will be located 
within fifteen miles of Beaumont and will have a daily 
capacity of 100,000 feet or more. 

J. L. Jorgenson, of Stockholm, Sweden, is here today 
looking into the lumber situation. He has visited a 
number of firms and gotten prices with the view of mak- 
ing extensive purchases for immediate shipment to 
Sweden. He has likewise visited Beaumont and before 
leaving the state will stop off at Orange. 





AMONG THE ORANGE MILLS. 

ORANGE, TEX., Jan. 18.—All of the mills have been 
putting in good time, both in filling orders and in 
filling up bare places on their yards, which were so 
ladly depleted by the splendid business of last year. 
The mills began the year with the order files about 
cleared, but now they are beginning to fill up 
ugain. There have been no rush orders, but a very 
nice lot for spot delivery has been booked. Prices 
are at the lowest notch they are likely to be for a long 
‘ime, some manufacturers think, because of changing 
conditions that make it more expensive to manufacture 
lumber. The northwest is going to be the banner mar- 
ket for yellow pine during the coming year. The north 
and east, too, are going to use more lumber this year. 

W. H. Stark, seerctary-treasurer of the Lutcher & 
‘loore Lumber Company, was in Kansas City again 

is week looking after matters connected with the 
ted Cypress Sash & Door Company. 

i. W. Brown, general manager of the Dibert, Stark 

Brown Cypress Company, of Donner, La., reports an 
improvement in the cypress trade since the opening of 
the new year and looks forward to a better trade than 
was enjoyed during 1903. 

\n accident at the Lutcher & Moore Lumber Com- 
pany’s lower mill last week shut down the band mill 
side of that plant possibly for two or three weeks. 

At the annual meeting of the Lutcher & Moore 
lumber Company the incumbent board of directors 

nd officers was re-elected, as follows: H. J. Lutcher, 
president; E. W. Brown, vice president; W. H. Stark, 

‘retary and treasurer. John Dibert and F. H. Far- 
well remain members of the board. 





IN THE CALCASIEU DISTRICT. 

LAKE CHARLES, LA., Jan. 18.—During the lull in de- 
‘iand the mills are busy filling in their broken assort- 
nents, anticipating a good demand when the year shall 
‘ave advanced a little further. Already in some classes 
‘here has been considerable activity, and in addition to 
the numerous orders for railroad material which have 
‘ome in there has been an active demand for ceiling, inch 
hoards and flooring, supplying which has left nearly all 
the mills with depleted stocks in these classes. For 
lleavy timbers there is also a fair demand. It is stated 
2s the belief of many of the Lake Charles lumbermen 
that inquiries so far lead to the idea that there will not 
be much stocking up this year on the lower grades, on 
account of the fact that most of the orders booked so 
far are for the upper grades. 

The impression grows stronger that when the busy 
Season shall open there will be plenty of business to 
go around. Thus far in the year orders have come 
mostly from Texas, Mexico and the northwest, reports 
from which districts indicate nothing in the outlook to 
prevent a good year’s business for the yellow pine men. 
In the export business there has been little if any im- 
provement recently, and none will venture an assertion 





when things will be better. For kiln dried saps there 
has been a fair demand, but for sawn timber and prime 
little has been doing. W. A. Powell, of the Reeves- 
Powell Company, New Orleans, who was here during the 
week, thinks that the prevailing dullness will not last 
long. Mr. Powell reports that his company has ac- 
quired the cut of the Dantzler Lumber Company and 
Denny & Co., Moss Point, Miss., and of the H. Weston 
Lumber Company, Logtown, Miss. F. E. Howard New- 
combe, the Lake Charles exporter, is making shipments 
by steamers to Marseilles, Rotterdam and Antwerp, 
amounting in all to about 500,000 feet. The ship Her- 
silia is on her way from England to be loaded by Mr. 
Newcombe for Holland. 

The directors of the J. A. Bel Lumber Company held 
their annual meeting Friday and it was shown that the 
business of the year had been very satisfactory. The 
annual meeting of the Hodge Fence & Lumber Company 
will be held in February and that of the Perkins & 
Miller Lumber Company in about two weeks. The J. 
G. Powell mill reports having operated 295 days and that 
the planer ran 290%4 days last year. 

L. B. Menefee, president of the Menefee Lumber Com- 
pany, is due to arrive this week to look over his inter- 
ests. Mr. and Mrs. W. E. Ramsay left last week for 
Saginaw, Mich., where they will spend several weeks. 
During Mr. Ramsay’s absence the charge of the plant 
here will be in the hands of Charles Ramsay. Percy 
Brown, of the W. H. Norris Lumber Company, Hous- 
ton, spent several days here last week. Charles M. Jen- 
nings, traveling representative of the American Wood 
Working Machinery Company, spent last week here in 
Lake Charles interviewing mill men. Capt. George 
Lock, president of the Lock-Moore Lumber Company, 
spent a few days in Beaumont last week. C. R. Cum- 
mings, the well known exporter, paid a visit to Lake 
Charles last week and opened an office here with Frank 
Allen in charge. Jack Ray, Texas representative of the 
Lock-Moore Lumber Company, spent several days here 
last week. F. E. Howard Newcombe visited New 
Orleans during the week. 

Several prominent Lake Charles lumbermen will attend 
the meeting of the Southern Lumber Manufacturers’ As- 
sociation this week in New Orleans, 


CENTRAL SOUTH. 


CRESCENT-CITY NEWS. 


New ORLEANS, LA., Jan. 18.—On January 13 Judge 
Allen, sitting at Franklin, La., heard arguments on the 
supplemental motion made in the ease of the Des Alle- 
mands Lumber Company against the Morgan City Tim- 
ber Company. There is a motion now pending before 
that court for a new trial in the case, which involves 
$200,000. The motion argued on January 13 was to 
cover further points which have been raised. The case 
was continued to come up for hearing on January 25. 

J. S. Greenler, G. W. Fuller, I. A. Fuller and William 
H. Helwick, prospecting mill men from Defiance, Ohio, 
have been in Louisiana looking over lands in the neigh- 
borhood of Melville, La. They were brought down by 
J. W. Krotz, of the Latanier company, which established 
the town of Latanier, on the Atchafalaya river, last year. 
After looking over the lands Mr. Greenler said that he 
and his associates would upon their return to Defiance 








- organize a company with a capital of $100,000 or $75,- 


000. The Latanier company owns about 22,000 acres 
of land in the vicinity of Melville, most of which is tim- 
bered with ash, cypress and cottonwood. The new com- 
pany will take over this land from the Latanier cogipany 
and move the two saw mills now at Latanier to Mel- 
ville and erect others. A circular mill will be erected, as 
well as a stave and heading mill, and the two will give 
employment to 200 or 250 men. 

Park Greys, of Orange, Tex., who was here yesterday, 
says that the hardwood lumber market is in excellent 
shape. Within the next few years, he thinks, there will 
be great development in the hardwood lumber industry 
in the south, and he looks to see furniture factories being 
established here in a few years, 

The Enterprise Lumber Company, which recently be- 
gan operations near Alexandria, La., has just accepted 
a contract to saw 2,250,000 feet of railroad material and 
has already begun the work, which will probably not be 
completed within three months. E. Beuhler, of that 
company, has gone to Orange on business. 





WESTERN FLORIDA EXPORT NEWS. 


PENSACOLA, FLA., Jan. 18.—Although the pitch pine 
timber market has been anything but active during 
last week the market prices held up remarkably well 
and all sales noted were at the prices prevailing for 
the previous six or eight weeks; that is, from 14 to 
16 cents, and in two or three instances lots were soli 
at slightly advanced prices. 

Exporters are now stocking up for February an: 
March loading, and consequently the river timber is 
in much better demand than railroad timber. This 
occurs only about once in six months, and the mills 
on the lines of railroads have much advantage over 
the interior plants, especially when creeks and rivers 
are low. 

The Pitch Pine Lumber Company, of New York, 
has entered the local market and is now doing a good 
export business from the port. The company recently 
began making shipments onthe lines of the Gulf 
Transit Company, principally to Liverpool and Genoa, 
but during the past ten days two steamers have 
loaded and sailed from the port with full cargoes. 
The company has exported during January about 4,000,- 
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TO DELIVER 
THE GOODS 


We are manufacturers 
and wholesalers of 


Michigan White and Nor- 
wav Pine, Hardwood and 
Hemlock, High-grade 
Maple Flooring, Kiln Dried, 
End Matched, Polished and 
Bored. White Cedar and 
White Pine Shingles. 
Hemlock, White Pine and 
Norway Lath. White 
Cedar Fence Posts. . . . 








Send us your inquiries 
and estimates. 


Traverse City, 
Michigan. 
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000 feet, and statements made are to the effect that 
hereafter a much larger export business will be done. 

The Saunders Lumber Company has been organized 
with a capital stock of about $100,000. It is com- 
posed of J. R. Saunders, of this city, and George W. 
Weeks and other parties from Georgia. The latter 
will have charge of the business. A site for the plant 
lias been purchased near the city. 

During the past week about 9,000,000 feet of lumber 
and timber were shipped from this port. H. Baars 
& Co., William §. Keyser & Co. and the Pensacola 
Lumber Company were the principal shippers, and 
although a number of steamers have cleared, the sail- 
ing vessels have also taken out a large amount, to 
Genoa and the Argentine. 


MATTERS AT MOBILE. 


MopsieE, ALA., Jan. 18.—South American demand con- 
tinues urgent and the cut falls far short of the quantity 
required for shipments now loading or due to load. The 
Robinson Land & Lumber Company has two sailers due 
at Mobile this month and one steamer. The mills are 
running regularly and values are very firm. The outward 
movement is heavy. During the past six weeks Pensa- 
cola, Mobile, Pascagoula and Gulfport shipped 19,541,- 
128 feet of lumber and 80,350 feet of sawn timber to 
the River Plate country. There is possibly a slight ad- 
vance in prices on these shipments. A fleet is loading 
at the gulf ports and this number is being augmented 
by arrivals. The Argentine country is prospering and the 
gulf coast is reaping the benefits. 

Demand from Cuba is improving and more inquiries 
are received by the mills. Several Cuban buyers are now 
on the gulf buying stocks. A number of fixtures were 
made during the past week. The output of Cuban stuff 
is not large and is readily absorbed by the demand. 

All of the mills at Mobile are running on a limited 
supply of logs and, with one exception, the cut is al- 
most exclusively of lumber. The mills along the Louis- 
ville & Nashville railroad between Pensacola and Mo- 
bile are running to their full capacity, cutting for both 
the export and the interior trade. Values are satis- 
factory with these mills and stocks are small. The Me- 
Millan Mill Company, Pine Barren, Fla., is shipping its 
entire export cut via Pensacola. This cut is to be noted 
for the good grading and excellent manufacture. This 
concern has sold some heartface floorings, six inches, at 
$22 f. o. b., Pensacola. 

The outward movement of sawn timber is large. Stocks 
have been reduced 7,000 pieces and this has had a tonic 
effect upon the market. The Mobile market is firm at 
16 cents to 17 cents. 

The market for hewn is firm for good stock. The ar- 
rivals at Mobile were 100 pieces. 

There is a fair stock of logs for the present. 
mand is very urgent for good logs. 
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IN NORTHERN AND CENTRAL ALABAMA. 


BIRMINGHAM, ALA., Jan. 18.—A condition of activity 
prevails that promises good business and remunerative 
prices before many more weeks. One especially strong 
feature is the fact that in almost every case mill men are 
stiffening up on prices, and several big orders are being 
figured on which, when placed, will add greatly te the 
aggregate of the business. One of these is for 1,400,000 
feet of heart stuff that will amount in value to the seller 
something like $28,000, and of such character that it 
should give profits of about 20 percent. 

The business of the new year has been almost as a 
whole from the agricultural districts. J. W. Farrior, of the 
Farrior Lumber Company, said last week that his company 
had done littleif any business in the industrial sections, 
though there had been good sales in all the farming 
sections. The same conditions prevail in regard to 
nearby trade. John V. Coe, of the Gregory-Coe Lumber 
Company, at Stanton, who is also a member of the whole- 
sale firm of T. H. Johnston & Co., of Birmingham, savs 
the mill is pushed with orders from the farming sec- 
tions of the state, with some calls from nearby points 


The de- 


outside the state, and that his mill will be busy for sev- - 


eral weeks cleaning up what it has now. . 

For some time there has been lethargy in flooring, 
but things have been better during the past ten days. 
Prices have been stiffening a little with the demand. 
Some local prices are estimated on this and other grades 
as follows: No. 1 common, $13.50; No. 2 common, 
$9.75; No. 1 pine shingles, $2.60; No. 2 pine shingles, 
$1: best cypress, $3.20; prime, $2.65. While there has 
been some demand for structural timbers the last few 
days, with several fairly good sales, the calls have been 
for so varied a line that it is impossible to make up 
en estimate of prices. The figures quoted above are 
for wholesale at Birmingham. 

Several small mills are reported idle, though the large 
ones, with one or two exceptions, are busy. One of these 
is the plant of the Lathrop-Hatton company, at River- 
side, which is having a full band saw equipment put in. 
F. H. Lathrop is spending most of his time seeing to the 
finishing up of the work. Mill stocks are larger than 
for some time, though not of enough magnitude to cause 
uneasiness. 

John L. Kaul, of the Kaul Lumber Company: T. FH. 
Johnston, of the Johnston Lumber Company, and H. H. 
Snell, of the Lathrop Lumber Company, will leave to- 
day to attend the meeting of the Southern Lumber Manu- 
facturers’ Association at New Orleans. 

R. M. Bozeman & Co. have opened a box factory at 
Opelika. Hardwood timber secured in and near Opelika 
will be extensively used. 

The big mill of the John Cathcart Lumber Companv 
burned at Decatur Friday morning, with a loss of $10.- 


000. There was only partial insurance. The plant was 
situated on the Tennessee river and was one of the best 
equipped in that part of the state. 

James Murphree, of Troy, has bought the interest of 
Joseph Minchener in the big spoke factory operated by 
Henderson, Minchener & Henderson at Huntsville. The 
plant will be enlarged. 

Saw mill men in several sections of Mississippi are 
having trouble in securing laborers. The high price of 
cotton has stimulated the farmers and all who have any 
show at the soil at all have gone back to it. Lumber 
stocks have been very much reduced because of this and 
the trouble to get cars. 5 

The Farrior Lumber Company, of this city, now has 
twenty-six mills on its string and has put four men on 
the road. Three of the largest mills in the state sell 
their entire output through this concern. 

The repairs on the plant of the Cedar Creek Lumber 
Company at Brewton, which amount practically to re- 
building, are well under way and will soon be finished. 


SOUTH ATLANTIC COAST. 


IN NORTHEASTERN FLORIDA. 


JACKSONVILLE, FLA., Jan. 18.—The special committee 
of the Georgia Interstate Saw Mill Association will 
meet a committee from the railroads here on Wednes- 
day of this week, with reference to a solution of the 
matter of proper equipment to be used by the rail- 
roads in transporting lumber on flat cars. Elwood ¢C. 
Harrell, secretary of the association, has recently in- 
vented and patented a device that he believes will 
solve the problem of suitable permanent stanchions 
that will not necessitate extra expense or trouble in 
loading or unloading. He will exhibit a model of the 
device at the meeting. 

At a meeting of the transportation committee of the 
Jacksonville Board of Trade, held January 13, the 
subject of excessive switching charges at this por’ 
was discussed, as well as the agitation now being 
made by the Georgia Interstate Saw Mill Association 
for the passage in this state of a law compelling the 
railroad lines doing business in Florida to provite 
equipment for the prompt moving of lumber ship- 
ments, or pay the shipper a specific amount as demur- 
rage for each day, after a specified time, they failed 
to provide same. The board indorsed the icea and 
the secretary was instructed to write the chairman of 
the Florida Railroad Commission with reference there- 
to, urging the commission to take proper action. F. 
FE. Weymer, ot Bliss & Van Auken, and G. F. Parsons 
were delegated to see the trade here and secure from 
them letters specifying complaints that they would 
make regarding charges now made for switching, do- 
lays in switching and other evils with which the trade 
have to contend here. They are to report back to a 
meeting of the transportation committee to be held 
January 27, at which time several of the railroad rep- 
resentatives will be present. It is hoped that the 
committee’s work will result in a betterment of con- 
ditions here in the above matters. 

The movement of lumber through this port last 
week was unusually light, the total aggregating onlv 
2,354,770 feet of lumber and 21,200 eross ties. Of this 
total there was foreign-hound 654,770 feet, and coast- 
wise, bv sail, 450,000 feet, and bv steamer to New 
York, Boston and Philadelphia 1,250,000 feet lumber 
and 4,000 eross ties. 

Many of the mills are seeking business at closer fig- 
ures than they have in the past several months. Tn- 
auiry is slack ana not much business is being done at 
the moment at full association figures. 


FROM THE OLD DOMINION. 


NorFro.k, Va., Jan. 20.—The new lumber firm M. 
MecKann & Co. has received its charter to engage in the 
lumber business. Its capital is from $8,000 to $15,000. 
The officers are Walter F. Deal, president; M. McKann, 
vice president and treasurer; Walter K, Deal, secretary, 
and Charles H. Banks, general manager. The president 
is from Emporia, Va., and the general manager is from 
Berkley. The other officers are from Norfolk and the 
company will have its offices here. 

The White Pine Lumber Company, of Asheville, N. C., 
with capital of $100,000, has just been incorporated. 
©. M. Pillman is the principal ineorporator. The com- 
pany will manufacture and do a general lumber busi- 
ness. 

Last Thursday the Camp Manufacturing Company, 
with headquarters at Franklin, Va., sustained another 
severe loss by fire at Arringdale, Va., in the destruction 
of its dry kilns and about 400,000 feet of lumber, the 
contents of the six kilns. Hard work on the part of 
the operatives with the company’s fire protection sys- 
tem, assisted by employees from the Southern railway, 
confined the flames to the dry _ kilns. The 
kilns themselves were worth about $12,000. The entire 
loss is estimated at $20,000, with $13,000 insurance. 
Undaunted by these two recent fires, this and the 
Franklin fire on December 28, in which the company 
sustained a loss of nearly $100,000, rebuilding has 
already begun and active operations at both places 
will soon be under way. 

The McDonald-Williams Lumber Company has been 
incorporated at Rennert, N. C., with authorized capital 
of $25,000. The incorporators are J. E. McDonald, A. 
B. Williams, J. C. McDiarmid and W. G. McDiarmid. 

The Belington Planing Mill Company, with a capital 
of $25,000, has recently been incorporated at Beling- 
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ton, W. Va., to operate a planing mill, by L. L, Ben- 
nett, E. T. Pritchard, V. G. Young and W. H. Young. 

The Pardee & Curtin Lumber Company, of Sutton, 
W. Va., operating lumber mills in Braxton and Nicholas 
counties, recently bought for development 32,000 acres 
of heavily timbered lands in Webster county, West 
Virginia. 





FROM THE MARYLAND METROPOLIS. 


BALTIMORE, Mp., Jan. 20.—Arrangements have been 
recently completed whereby the J. H. Thiemeyer Box 
Company, of this city, will be able to extend its opera- 
tions during the present year. New interests have been 
enlisted and additional capital has been provided, so that 
the company will be enabled to enlarge its sphere of ac- 
tivities. In order to meet the changed conditions the 
company was reorganized last week and newly in- 
corporated at Wilmington on Friday under the laws of 
Delaware. The incorporators are Edwin J. Farber, Row- 
land Clapp, F. W. Clapp, of Baltimore, and Harry W. 
Davis, of Wilmington, and the capital stock is $75,000. 
J. Henry Thiemeyer is the president of the reorganized 
company, William F. Thiemeyer vice president and gen- 
eral manager and Rowland Clapp the secretary and treas- 
urer. The company has an extensive and thoroughly 
modern plant and is fully equipped to do a much bigger 
business than has been handled. The factory was erected 
after the fire less than two years ago and is supplied 
with every facility calculated to save time and money. 

Another recent Baltimore incorporation is that of the 
Dorsey Lumber Company, which was also incorporated 
in Wilmington, Del., the capital stock being $100,000. 
[he company is composed chiefly of Canton and High- 
landtown business men and has among its largest stock- 
holders William C. Dorsey, of Highlandtown; S. H. and 
Oliver P. Roberts, of Canton, and J. M. Langrail, of 
Baltimore. Mr. Dorsey has a controlling interest, it is 
said. The new company is to take over the properties of 
Mr. Dorsey, which include a planing and finishing mill 
on Philadelphia road and Highland avenue, and several 
mills in the south. 

The Rittler Box Company was incorporated on Janu- 
ary 12 in this city by William Rittler, Theodore W. Ritt- 
ler, William Henry Rittler and Thomas E. Collett, of 
Baltimore, and August Grimm, of Washington, D. C. 
The authorized capital stock is $10,000. 

tustave Farber, of Price & Heald, hardwood. export- 
ers, has gone on an extended trip south for the firm. He 
started shortly after the beginning of the year and will 
be absent until some time in March. He has already 
visited southwestern Virginia and other sections, and 
will touch at nearly every state in the south, concluding 
his itinerary at New Orleans. He will study the lum- 
ber situation in the various sections closely and is ex- 
pected to conclude business arrangements for the firm. 

Among the Baltimore lumbermen expected to attend 
the annual meeting of the National Hardwood Export- 
ers’ Association in New York beginning today are R. W. 
Price, of Price & Heald; John L. Aleock, of John L. 
\leock & Co., and E. E. Price. 





SOUTHEASTERN COAST TRADE. 


SAVANNAH, GA., Jan. 19.—There has not been any 
appreciable change in the lumber market the past week. 
The outlook is still all exporters can hope for, and none 
of them are dubious about the early future of the trade 
in the South Atlantic. 

John W. Dickey, of Augusta, Ga., principal owner of 
the Mill Haven property west of this city, has come 
‘own and taken personal charge of the plant. He of- 
fers it for sale and, as he is a stock and bond broker 
hy profession, he intends to remain in the lumber bust- 
ness only until he can ‘dispose of the property. A 
number have been prospecting with a view to buying 
it, but no trade has yet been closed. The logs used at 
this mill are floated down the river from the company’s 
lands in counties above this city, and drawn directly 
from the river to the mill carriage. 

W. B. Stillwell, secretary and treasurer of the South- 
ern Pine Company of Georgia, of Savannah, has just 
returned from the Georgia Interstate Saw Mill Associa- 
tion meeting at Tifton. A committee was there ap- 
pointed to go to Washington the latter part of January 
to attend the hearing before the Interstate Commerce 
Commission of the complaint of lumbermen in this sec- 
tion against railroads for raising rates on the yellow 
pine westward. The Washington hearing promises to 
be one of the most interesting recently held, from the 
standpoint of southern lumbermen. 





FORESTRY LEGISLATION. 


WASHINGTON, D. C., Jan. 19.—The commissioner of 
the land office has submitted to the secretary of the in- 
terior, who in turn submitted it to the secretary of the 
treasury, and by whom it was presented to congress, an 
urgent appeal for the appointing of a custodian and 
the necessary assistants for proper protection of the 
timber lands on the former Chippewa Indian reservation, 
being the ten sections selected by the forester of the de- 
partment of agriculture, and by whom it has been re- 
ported that there has recently. been a large ‘‘blow 
down’? of timber, which, if allowed to remain upon the 
lands, will go to waste and be a total loss, and will also 
endanger the standing and growing pine timber upon 
these lands, of which it was shown, at the time.an ex- 
amination was made, that there were 27,722,666 feet. 
It is therefore strongly urged that a measure be passed 
by the present session of congress authorizing the seere- 
tary of the interior to ‘sell, under bids; the dead and 
down timber on this tract, also for the appointment of 





the necessary custodians for the proper care of the tract 
hereafter. 

A bill has been introduced by Representative Gillette, 
of California, to exclude from the Yosemite National 
Park a certain part of the land in Mariposa county at 
present included in the Yosemite Park, and to include 
and make them a part of the Sierra forest reserve. 

The committee on public lands has returned the bill 
looking to the granting of certain lands to Minnesota 
for forestry purposes, with the recommendation that it 
pass with certain slight amendments. The tract of land 
referred to in the bill is about eighty acres in extent and 
adjoins about 1,000 acres already donated to the state 
of Minnesota for forestry purposes by the late ex-gov- 
ernor, John S. Pillsbury. It is stated that the 80-acre 
tract is of little or no use for settlement purposes, but 
that it can, under proper management, be reforested. 


NORTH ATLANTIC COAST. 


THE PENOBSCOT RIVER DISTRICT. 


Bancor, Mr., Jan. 18.—The intense cold of last 
week has been succeeded by moderate weather, ani 
operations in the woods are progressing favorably, 
with plenty of snow in most sections for hauling. The 
drouth still continues all over Maine, the effect of the 
December rains having soon passed away, and the 
pulp and paper mills on the Androscoggin and Kenne- 
bee are having a hard time, some of them being par- 
tially shut down. 

The Fickett & Witham Lumber Company has been 
organized in Bangor for the purpose of doing a gen- 
eral lumber business, with $25,000 capital stock, of 
which $7,500 is paid in. The officers are: President. 
Osear A. Fickett, of Bangor; treasurer, J. E. Witham, 
of Bangor. 

Thus far this season the American Thread Com- 
pany, operating in Piscataquis county, has cut 14,000 
cords of birch timber, which will be sawed into bars 
at the company’s mills in Lake View, Onawa, Willi- 
mantic and Milo, and manufactured into spools at 
the Milo and Lake View factories. 

Many small lumber operations are in progress at 
Greene lake, only fifteen miles from Bangor, where 
poplar for pulp, hardwood for novelties and staves 
and considerable quantities of spool wood and heading 
stock are being cut. Sixty carloads of staves are 
now ready for shipments to the Standard Oil Company, 
New York. 

The Richmond Manufacturing Company, Livermore 
Falls, has awarded the contract for the erection of its 
new plant at Shay, work to begin at once. The speci- 
fications call for a brick building 166x45 feet anc 
two stories high, with boiler and engine house 56x45. 
The company expects to have the plant, in which 
wood novelties will be manufactured, in running order 
by May 15, 1904, and has a large crew in the woods 
getting out birch timber. 

Extensive repairs and improvements are being 
made on the Machias Lumber Company’s old mill at 
Machias, to make it a modern plant and increase its 
capacity. New water wheels, bulkhead, flume and 
penstock are to be put in and the entire plant newly 
fitted. 











PUGET SOUND NOTES. 


The recent publication of changes in the corporation of 
Shepard, Farmer & Co., Boston, Mass., presented the 
status of the rearrangement in a somewhat misleading 
light. While it is true that the corporation of Shepard, 
Farmer & Co. will be dissolved the business of Shepard, 
Farmer & Co. will continue in exactly the same way as 
heretofore except that it is a partnership now consisting 
of W. C. Bates and Lindsley H. Shepard, they having 
purchased the interest of the retiring stockholders. C. 
W. Rodliff continues with the firm which under the new 
arrangement will have strength greater than that of the 


corporation. 
APPA LPDPDL III ISIS 


A NEW CREDIT RATING BOOK. 


The National Lumber Manufacturers’ Association, 
through its credit department, of which W. F. Bieder- 
man, Equitable building, St. Louis, Mo., is superin- 
tendent, has issued its first installments of its credit 
rating book, These issues are six in number, each 
bound separately for the respective states of Colorado, 
Iowa, Minnesota, Nebraska, North Dakota and South 
Dakota, and are inconvenient form for reference. Un- 
der each geographical point are shown population, 
banking facilities and railroad connections besides the 
lumber concerns arranged in alphabetical order, in ad- 
dition to which the headquarters of each concern 
listed is indicated. Other exceptionally valuable fea- 
tures include explanatory notes under the names of 
various lumber concerns giving the names of part- 
ners or owners who are responsible outside of the 
immediate business and the rating of branch yards ir. 
accordance with the rating given the headquarters, 
obviating the necessity of frequent references back 
and forth. 

The books give evidence of unusual care in accuracy 
and completeness of lists and of ratings. Additional 
issues for other states will be taken up in the order 
of their importance as lumber states and delivered in 
pamphlet form as rapidly as possible; within the next 
two weeks issues for Indian and Oklahoma territories 
are promised. According to the prospectus of the pub- 
lisher,— 
the combined editions will 
1 of each year, and our gear cceuiaed aiieion to be tetteeres 


April 1, 1904, will include at least twenty of the most im- 
portant states. 
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Fir Spruce and 


Cedar Lumber. 
RED CEDAR SHINGLES. 


Persistent 


Pushers Business 


MANUFACTURERS—WHOLESALERS. 


Shipments, 6,000 cars annually. 
Write for prices. . . . « « 


MACVAY-BOLCOM LUMBER CO., Ballard, Wash, 
Sales Office for ~ BOLCOM BARTLETTIMILL CO., Machias, Wash, 
BOLCOM VANDERHOFF CO., Sumas, Wash, 


BUYING OFFICES, Seattle and Whatcom. Wash. 
STORAGE HOUSES, Minneapolis, Winona and Kansas City. 


H. 6. BOLCOM LUMBER CO, 


Winona, Minn. 
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BEFORE BUYING 


Fir Spruce or 


Cedar 


WE CARRY A LARGE STOCK HERE FOR 


QuICK 
DELIVERY 





Don’t miss buying some of our SPRUCE 
SIDING and finest original Coast grades. 
We donot resort. ; : 3; : 3: 2: 3: 


Transfer Lumber Co. 


Rooms 430-3!-32 Lumber Exchange. 
MINNEAPOLIS, MINN. 
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R. J. MENZ, Pres. 
G.W. DULANY. V.- Pres, & Treas, 
JNO. McDONNELL, Sec. 


The Menz 
comctormst JP ummber Co., 


Sr oo. WHOLESALE DEALERS AND MANUFACTURERS 


mae" yasessxe” SHINCLES 
routes. RED CEDAR 
Everything in Pacific Coast Lumber. 1x4 & 6-In. Bevel Siding our 
Specialty. Direct from Mill to Retail Lumbermen. 


EASTERN and MAIN OFFICE—333-4-5-6-7 Lumber Exchange, MINNEAPOLIS, MINN. 
WESTERN OF FICE—501 Lumber Exchange, SEATTLE, WASH. 


(@ Address all correspondence to Minneapolis office. 











FIR TIMBERS, SHIP BUILDING and 
RAILROAD MATERIAL. 


Trade Mark 
Big M 
We are also manufacturersof Fir 
Lumber, Lath, Flooring, Ceiling, 





etc., for the Eastern Trade. 


MUTUAL LUMBER CO., 


(Successors to BUCODA LUMBER CO.) 
TY FT. 
SAW ERY KILN SO,OOrT. _Bucoda, Wash. 
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(Continued from Page 50.) 
declared adjourned. After a round of congratulations 
to both incoming and outgoing officers and “much good 
feeling expressed on all sides at the good work done at 
this, the largest meeting held by association in many 
years, the company broke up and the twentieth annual 
convention passed into lumber association history. 


THOSE WHO ENTERTAINED. 


Seldom at a lumber convention have there been so 
many firms keeping open house and dispensing the hos- 
pitalities incident thereto, as was the case at the twen- 
tieth annual meeting of the Indiana Retail Lumber 
Dealers’ Association. Those who kept open house were 
as follows: 

The Farrin-Korn Lumber Company and the M. B. 
Farrin Lumber Company, the parent concern, were in 
room 826. In the same room also was the quarters of 
the Mohawk Lumber Company, which has the sale of 
the Farrin stocks in Indiana. The splendid exhibit on 
hand comprised samples of oak, gum, poplar, cotton- 
wood, yellow pine and other varieties of wood in ail 
styles of manufacture. 


In room 836 were to be found the Ruberoid people, 
having in charge the product manufactured by the 
Standard Paint Company. Those who fergie the 
company at ee were M. W. Merrill, of the 
Chieago oftice and E. E. Locke, manager of the Indian- 
apolis branch. 

Francis Beidler & Co., the wholesale Jumbermen of 
Chicago, were represented at the meeting by Ernest 
3urgess, treasurer and W. C. Schreiber, general sales- 
man, These gentlemen oceupied room 844, and served 
several varieties of pink tea and other refreshments 
to the great delisht of their many visitors. 


The Anson-Hixon Sash & Door Company, of Indianap- 
clis, held forth in room 825, where that coneern’s 
famous ‘‘Royal’’‘line of front doors as well as white 
pine doors were displayed to a throng of visitors, by 


Manager W. W. Hobson and his able assistants, E. W. 
Wilson, representative of western Indiana, A. C. Rice, 


representative of eastern Indiana, and P. J. Craven, of 


the office force 


peeupied room 861, with Manager Harry A. Dana in 
charge, and his assistants, L. P. Maas, and W. P. Hub- 
bard, were of assistance in serving some excellent punch 
and cigars. The Gould Company distributed a pamphlet 
handsomely illustrated, in the shape of a guide to points 
of interest in and about Indianapolis. 

The Flintkote people occupied two rooms, Nos. 816 
and 838, and dispensed good cheer throughout the meet- 
ing. This popular roofing is made by J. A. & W. Bird 
& Co., of Boston, Mass. Those who entertained the 
visitors were T. S. Roberts and H. J. Stephens, of the 
Chicago branch and Manager W. H. Woerheide and 
O. L. Rozier, of the St. Louis branch. 

Wiborg, Hanna & Co., of Cincinnati, were in room 
818 and were represented strongly by H. P. Wiborg, of 
the firm, George C. Pratt, sales manager and Charles 
W. Blair and James C. Cowen, traveling representatives. 

The American Lumber & Export Company, of Birming- 


ham, Ala., ovcupied room 820 and was represented by 
Fred Larkins, of Birmingham, secretary and treasurer 
of the company and 8S. P. Matthews, manager 
of the Indianapolis branch. Mr. Matthews, who 
recently became a_ benedict and has a com- 
fortable home at 416 North Walcott street, In- 


dianapolis, entertained about a dozen of his friends in 
the retail trade at his residence on Tuesday. Mr. 
Matthews, by the way, was recently appointed general 
freight agent of the F lorida and Georgia Railway Com- 
pany, of which R. J. Camp, of White Springs, Fla., is 
the president. 

The Stearns Company, of Grand Rapids, Mich., was 
in Parlor 3, on the first floor, where visitors were en- 
tertained by the genial E. C. Groesbeck and his son, 
A. B. Groesbeck, who has charge of the southern busi- 
ness of the concern with headquarters in Cincinnati. 

-arlor G, the handsomest room in the hotel, was oc- 
cupied by the American Timber & Lumber Company an<d 
ig in charge of M. FE. Reagan, eo manager and 

as Reagan, M. L. Wooten, and C. 8. Bugbee, travel- 
et representatives. 

The Robert H. Jenks Lumber Company, of Cleveland, 
Ohio, had headquarters in Parlor E, their representatives 
being I’. S. Ross, W. A. Cool and C. J. Coppock. 

John P. Bartelle and William P. Kohler occupied room 





The room was filled with samples of spruce and other 
Pacific coast products, of which Barbour & Starr are 
large manufacturers. The exhibit attracted a great 
deal of attention from the retailers. 


NOTES OF THE GATHERING. 


T. W. Van Cleave, general sales agent and assistant 
manager of the Summit Lumber Company, St. Louis, 
Mo., was on hand to represent his concern. 


George T. Mickle, the yellow pine wholesaler of Chi- 
cago, enjoyed a visit with his brother, H. L. Mickle, of 
the H. L. Mickle Lumber Company, Cincinnati, both 
being in attendance upon the Indianapolis convention. 


Louis Wuichet and his business ally, Fred Mendsen, 
of 308 Home Insurance building, Chicago, dealers in 
Pacific coast lumber, were both in attendance at the 
convention. 


The True & True Company, of Chicago, had four of 
its representatives present at the Indianapolis retailers’ 
meeting, including John C. Ahrens, sales manager, L. 
H. Dodd, Indiana — Harry T. Sample, Ohio 
representative, and A. B. Simonson, central Illinois rep- 


HY MENEAL. 


Musser—Kulp. 


Clifton R. Musser, vice president of the Muscatine Lumber 
& Box Company, of Muscatine, lowa. and also associated with 
other large lumber interests, and Miss Margaret Kulp, daugh- 
ter of Dr. and Mrs. Joseph S. Kulp, of that city, were mar- 
ried Wednesday, January 13. The ceremony was performed 
at the residence of the bride's parents on North Mulberry 
street, Muscatine, with only the immediate relatives of 
ihe contracting parties present, by Rev. J. P. Clyde, of the 
Congregational church. The bride’s home was handsomely 
decorated for the occasion and when the ceremony was 
performed the bride and groom stood under a beautiful 
arch of ferns and flowers. The bride was attended by two 
little nieces, Misses Mvra and Dorothy Lafferty, of Daven- 
port, Iowa. Mr. and Mrs. Musser have both been leaders 
in Muscatine society. The groom is the son of F. M. Mus- 
ser, who has large interests in lumber and banking and 
he is a popular young business man of that city. he 
Lride was born in Muscatine and has been known as one 
of the most attractive of its younger social set, having 
been a leader in church, society and musical circles. After 
a short wedding trip Mr. and Mrs. Musser will return to 








The Gould Sash & Door Company, of Indianapolis, 822 on behalf of Barbour & Starr, of Toledo, Ohio. \fuscatine and will make their home on West Second street. 
THOSE WHO SIGNED THE REGISTER DURING THE INDIANA CONVENTION. 
L. G. Anderson, John R. Gobey & Co., Co- C. A. Edmonson, Wills & Edmonson Bros., Henry W. Keagy, Werking & Keagy, Hagers- A. P. Salling, Anderson. 

lumbus, Ohio. Clayton. town. W. 8S. Simpson, W. S. Simpson & Co., Ma- 
M. Atherton & Sons, Anderson, Ohio. James T. Eaglesfield, Wm. Eagiesfield Co., Henry Kniptasch, Briggs Lumber Co., Terre rion. - 

G. W. Atwood, Mann, Watson & Co., Muske- Indianapolis. Haute. A. Sellemeyer, Kirsch & Sellemeyer, Decatur. 
gon, Mich. Charles V. Eichholtz, G. W. Ejichholtz, In- L. N, Kitson, Syracuse Lumber Co., Syra- W. B. Steele, R. A. Hooton & Co., Terre 
Milage Baker, Capit:1 Lumber Co., Indian- dianapolis. cuse. Haute, 

apolis. Martin Fisher, Fisher Bros., New Paris. Charles Knoepfle, Brumen. B. F. Spencer, T. H. Garrett Lumber UCv.. 
A. W. Beal, Pearl River Lumber Co., In- Rh. S. Foster, Foster Lumber Co., Indian- John M. Kreisle, Fell City Planing Mill, St. Louis, Mo. 

dianapolis. apolis. Fell City H. C. Scearce, the Comer & Scearce Co., 
Charles W. Blair, Wiborg, Hanna & Co., H. W. Fagin, Goodman & Wright, Cincin- Po Lloyd, P. T. Lloyd & Co., Shelburn. Mooseville. 

Cincinnati, Ohio. nati, Ohio. M. F. Lentz, Melford Planing Mill Co., Mel- J. C. Stover, J. C. Stover, South Bend. 

’ LL. Botsford, Missouri Lind & Lumber O. E. Faught, Advance Lumber Co., Cleve- ford. Barney C. Smith, Smith & Jackson, South 

Exchinge Co., Indianapolis. land, Ohio. James H. Lang, W. O. Barudth Lumber Co., Bend. 
W. E. Brown, Taylor. & Brown, Pendleton. S. D. Fraser, Fraser Bros. & Van Ffoff, In- Minneapolis, Minn. William R. Sauer, J. H. Beekmann-Dilger 
D. T. Bacon, commissioner, Shippers’ Protec- dianapolis. Frank Litzenberger, Murphy & Kuntz Lumber Co., Ferdinand. 

tive League, Indianapolis. Frank Fassold, Indiana Lumbermen's Mut. Co., Middletown. Adam Stratman, Huntingburg. 
Iouis G. Buddenbaum, Buddenbaum Lumber Ins. Co., Indianapolis. S. P. Matthews, American Lumber & Ex. J. P. Smith, Indianapolis. 

Co., Indianapolis. I. B. Fowler, Indiana Lumbermen’s Mut. Ins. Co., Indianapolis. A. J. Summerville, Lumbermen’s Mutual In- 
J. A, Barcley, Warren. Co., Indianapolis. J. M. McCanley, D. G. Saunders Lumber Co., surance Co., Mansfield, Ohio. 

Panties & Keith Lumber Co.. Bicknell. C. C. Foster, Foster Lumber Co., Indianapo- Chicago. G. P. Stroup, G. P. Stroup Lumber C»., 
WW. Britton, Davidson-Benedict Co., Nuash- lis. James McLaren, McLaren Lumber Co., Shel- Shelbyville and Waldron. 

viilte, Tenn. Charles Frank, Charles Frank, Mishawaka. byville. Herman H. Schultz, Balke & Krauss Co., 
Ira Borcner, Aug. S, Bordner, Grookston. I, J. Fralich, F. J. Fralich & Co., Tipton. Cc. I’. Mendsey, Louis Winchet, Chicago. Indianapolis, 

Charles R. Balke, Balke & Krauss Co., In- Walter S. Ferguson, Ferguson & Co., Rock- H. L. Mickle,’ H. L. Mickle Lumber Co., B. W. Stadden, secretary Lumbermen's 
dianapolis. ville. Cincinnati, Ohio. Credit Association, Chicago. 
James W. Bonebrake, Bonebrake & Carter, Ransom Griffin, Central Coal & Coke Co., L. G. Miller, A. C. Kies Lumber Co., Indian- Matthew Sterling, Delphi Lumber Co., Delphi. 

Kingman. Kansas City, Mo. apolis. L. I. Shrader, L. I. Shrader Co., New Albany. 
Fred W. Buckley, Wilber Lumber Co., Low- W. D. Goad, Ek. H. Goslin & Co., Petersburg. J. H. Martin, Holladay-Klotz Lumber Co., C. I. Showaller, Connersville Lumber Cv., 

ell. E. B. Gorin, Wm. Buchanan, Indianapolis. Louisville, Ky. Connersville. 

A. H. Burkert, A. Hl. Burkert, Gosport. W. <A. Goodman, jr., Goodman & Wright, C. H. Meyers, C. L. Monger, Elkhart. Clarence W. Stroh, Stroh & Co., Crawfords- 
D. T. Carlisle, Blanchard-Carlisle Co., Ko- Cincinnati, Ohio. C. L. Monger, C. L. Monger, Elkhart. ville. 

komo. F. P. Gangwer, Clinton Lumber Co., Mul- hk. W. Monger, C. L. Monger, Elkhart. George L. Thompson, Deming & Thompson 
L. M. Clark, Swann-Day Lumber Co., Lesx- berry. Leon J. Millard, Nebraska Bridge Supply & Lumber Co., Frankfort. 

ington, Ky. M. Gangwer, Clinton Lumber Co., Mulberry. Lumber Co., Omaha, Neb. ‘Harry Thompson, Thompson Lumber Co., Log- 
W. H. Clark, W. H. Clark & Sons, Liberty. Albert Greeley, Greeley Lumber Co., Muncie. r.. 3; Merriman, Humphreys Lumber Co., ansport. 

J. ©, Crunen, Chicago Lumber & Coal Co., Allen Green, J. O. Parrish, Shelbyville. Marion. H. O. Thomas, Mercer Lumber Co., Hartford 

St. Louis, Mo. C. M. Gordy, Syracuse Lumber Co., Syracuse. W. H. Miller, Madison. City, Ind. 

Grant Coey, H. H. Hetiler Lumber Co., L. H. Griswold, Francis Beidler & Co., Chi- A. D. Miller, H. F. Cady Lumber Co., Omaha. John A Thornton, Allen-Wadley Lumber Co., 

Cricago. cago. Neb. St. Louis, Mo. 

H. Coburn, Indianapolis. A. Grouleff, Klus & Grouleff Lumber Co., E. J. McErlain, McErlain & Jackson, South Edward Forhan, W. E. Kelley & Co., Chi- 
S. E. Conklin, New Palestine Lumber Cov., Muncie. Bend. ca 

New Palestine. H. A, Hollowell, Flint, Erving & Stowell, A. B. McKeen, MecKeen-Snyder Lumber Co., 5° 'B. Taylor, Taylor & Brown, Pendelton. 

J. A, Conway, Freeland Coal & Lumber Co., Pittsburg, Pa. Kendallville. Paul D. Talbott, John Flinn Lumber Co., 

Vreeland Park. J. P. Huffman, J. P. Huffman Lumber Co., P. W. Maxwell, Maxwell Lumber Co., Mich- Earl Park. 

A, P. Conklin, J. D. Conklin & Son, Green- Greenfield, igan City. Ed Troy, Chicago Lumber & Coal Co., St. 
field. J. N. Henry, Henry Bros., Wingate. Charles Munyhen, Connersville Lumber Co., Louis, Mo. 

B, F. Coombs, J. W. Pinnell & Co., Lebanon. Home Lumber Co., Indianapol is. Connersville. H. O. Thomas, Mercer Lumber Co., Hartford 

c. J. Coppock, Robert H. Jenks Lumber Co., Ss. P. Hollingsworth, Russianville. C. . Meeker, Monticello Lumber & Coal City. 

Cleveland, Ohio. Hi. L. Hart, Alexander & Edgar Lumber Co., Co., Monticello. J. J. Valdenaire & Son, Indianapolis. 

M. J. Carnahan, M. J. Carnahan Co., Wash- Iron River, Wis. J. O. Martin, Veedersburg. H. L. Van Hoff, Fraser Bros. & Van Hoff, 
ington. Charles A. Hubbard, Charles A. Hubbard, John Montano, Witham & Bowen Lumber Indianapolis. 
G. W. Camphe!l, Campbell, Smith & Ritchie, a Co., Union City. Cc. Wells, a. 

Lebanon. N. Henry, Henry Bros., Wingate and Albert E. Moffett, Moffett Bros. & Co., Con- O. W. Wyatt W. Wyatt, Camden. 
Ernest Callaway, Evans & C allaway, Fowler. Mellott, nersville. Henry C. Wiese, Wiese Lumber & Furniture 
William R. Childers, William: R. Childers & a E. Huff, Henry Bros., Wingate. R. C. Mattox, Hurlbert & Mattox, Aurora. Co., Cumberland. 

Son, New Market. Yr. Haskell, Whiting Lumber & Coal Co., W. O. Newton, New Castle Lumber Co., New A. D. Wasmuth, A. Wasmuth & Son, Roan- 
F. Bb. Christopher, Edward Hines Lumber Co., Whiting. Castle. oke. 

Chicago. d James Hunnell, Edward Hines Lumber Co., John Oxenford, Indianapolis. John M. Werking, Hagerstown, 

George Donald, Curtis & Yale Co., Mil- Chicago. D. A. Peterson, Peterson Lumber Co., Wau- H. R. Wasmuth, A. Wasmuth & Son, An- 
waukee, M. S. Huey, Capitol Lumber Co., Indianap- sau. drews. 
E. Darling, jr., Mann-Watson Lumber Co., olis. L. A. Prickett, Custer Lumber Co., Gas M. P. Wright, Mulford Planing Mill Co., 

Muskegon, Mich. O. L. Huey, Capitol Lumber Co., Indianap- City. Mulford. 

E. P. Deming, Hammond Lumber Co.. Ham- olis. QO. C. Pierson, Pierson Building Material Co.,. Charles Wolflin, Enochs Bros., Fenwood, 
mond. : A. N. Holloway, Cloverdale. Indianapolis. Miss. 
George R. Dilks, George R. Dilks & Son, O. G. Huff, O. G. Huff, South Bend. G. H. Palmer, G. H. Palmer, Sheridan. D. B. Wills, Wills & Edmonson Bros., Clay- 

Richmond. A. P. Irish, Fuller & Rice Lumber & Man- W. G. Paxton, Chicago. ton. 

Louis Diether Lumber Co.. Fort Wayne. ufacturing Co.; Grand Rapids, Mich. Jay L. Peck, Indianapolis. R. K, Willman, Willman Lumber Co., Hart- 
J. R. Dunlap, Dunlap & Co., Columbus. J. M. Irish, Irish Lumber & Mill Co., Alex- L. S. Pierson, Pierson Building Material Co., ford City. 

James H. Dunlap, Dunlap & Co., Columbus. andria. —— A. D. Wane, Eastman, Gardiner & Co., Lau- 
W. A. Drake, W. A. Drake, Dayton, Ohio. H. I. Isbell, H. I. Isbell, Elkhart. . F, Propst, Propst Lumber Co., Paris, III. rel, Miss. 

Hix W. Davis, Hix W. Davis, Gullwan. Eugene T. Ireland, Grant County Lumber Will C, Pulse, Pulse & Porter, Greenburg. H. P. Wiborg, Wiborg, Hanna & Co., Cin- 
N. F. Dalton, Dalton Lumber Co., Indian- Co., Swayzee. . O. Parrish, Shelbyville. cinnati, Ohio. 

apolis. Irwin W. Jackson, McErlain & Jackson, South Harold Robinson, W. M. Ritter Lumber Co., S. H. Wilcox, Wilcox Bros. Mfg. Co., Leba- 
R. A. Demont, French Lick Lumber Co., Bend. Columbus, Ohio. 10n. 

French Lick. William IF. Johnson, Capitol Lumber Go., L. P. Rose, Robert H. Jenks Co., Cleveland, Walter Wilkinson, Wilkinson & Pomeroy, 
J. L. Dulin, Pinnell-Dulin Lumber Co., No- Indianapolis. Ohio. eru. 

blesville. H. C. Johnson, H. C. Johnson, Valparaiso. John Rembusch, Baker Bros. Glass Co., Shel- A. E. Wilson, A. E. Wilson Selling Agency, 
August Dromme, August Dromme, Terre J. S. Jackson, Knightstown Lumber Co.. byville. Indianapolis. 

Haute. ; Knightstown. M. C. Rankin, M. C. Rankin Lumber Co., B. B. Woods, Cicero Lumber Co., Cicero. 

A. B. Dunbar, Dun'ar Bros., Carterville. Ben A. Johnson, Lawrenceburg Lumber Co.. Terre Haute H. M. Wheeler, Arcadio Lumber Co., Ar- 
Martin T. Dilger. J. H. Beckman & Dilger Lawrenceburg. Morris Ritchie, Campbell, Smith & Ritchie, cadio. 

Co., Ferdinand, Ind. : A. C. Kies, A, C. Kies Lumber Co., In- Lebanon. J. Stewart White, secretary H. F. Cady 
Jumes M. Dyer, Worthington Lumber Co., dianapolis. W. C. Raymond, Marion Lumber Co., Marion. Lumber Co., Omaha, Neb. 

Worthington. Thomas H. Kirby, Kirby Wood Lumber Co.. James N. Rogers, Eastman, Gardiner & Co., T. E. Willey, T. B. Willey, Mt, Ayr. 

_E. lL. Dynes, Dynes Lumber & Coal Co., In- Muncie. Laurel, Miss. George E. Watson, House of Hoo-Hoo, St. 

dianapolis. L. R. Kramer, Kramer Bros. Co., Frank- L. F. Smith, Rochester. Iouis, Mo. 

A, J. Engler, Pinnell & Engler, Franklin. fort. M,. L. Stricker, John A. Gauger & Co., Chi- James L. Yownsley, Covington. 

_C.. F. Edmonson, Wills & Edmonson Bros., M. Kirsch, Kirsch & Sellemeyer, Decatur. cago. E. D. Zook, Newton County Lumber Co., 
Clayton. Peter Kuntz, jr., Peter Kuntz, Dayton, Ohio. Theodore Schneider, Kelley Lumber & Shin- Brook, 

I, P. Frayee, Rushville. W. F. Kendall, Hege & Co., Columbus. gle Co., Traverse City, Mich, 
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INDIANA HARDWOOD MEN CONSIDER FREIGHT ABUSES. 


in Annual Session They Take the Initiative in General Organization — Representatives from 





Many Bodies Participate — Old Officers Complimented by Re-election — Co- 
operation with Transportation Movement Assured by Appoint- 
ment of Delegates to National Gathering. 





MANAPOLIS, IND., Jan. 19.—The fifth annual meet- 


of the Indiana Hardwood Lumbhermen’s <Assoein- 
{ was held at the Grand hotel in this city today. 
‘| session was called to order at 2:30 in the after 
1 by President J. V. Stimson, of Huntingburg. 


s tary J. M. Pritchard, of Indianapolis, read the 
tes of the last annual meeting, which were oi 
i approved, 
The President’s Address. 
sident Stimson read his annual address, whic): 
short and to the point and was evidently appre- 
¢ | by the members. It was as follows: 
have again met in annual session for the purpose of 
ying friendships and discussing matters pertaining to 
seneral welfare of the manufacturers and dealers in 
yood lumber, 
year just closed has, no doubt, been a banner year 
» business, and perhaps one of the most profitable to 
embership in the history of the trade. Indiana, long 
suized as the banner hardwood state, seems to hold her 
firmly at-the head of the grand galaxy of hardwood 
. and this association is to be congratulated on account 
of s influence in bringing together on a social plane a 
number of the manufacturers and dealers of the state 
they may become better acquainted with and closer 
ch other, thus destroying in a large degree all sus- 
p and mistrust among us, and because of the influence 
i s brought to bear in helping to bring about much 
! ad reform in the matter of rules of inspection of hard- 
wood lumber and other needed legislation. It is well re- 
ered the action this association took on rules of in 
specition two years ago and encouraging to note our partial 
s before the National association at Chicago, in an- 
session, and our farther successes at St. Louis a year 


Z. 





we would call your attention to the organization of 
nufacturers’ association, with its separate rules for 
ion, and the recent joint committee conferences held 
it cago in their earnest endeavors to bring about uni- 
ty in rules for inspection of all hardwood lumbers. 
¢g one rule or system of inspection for both the great 
ood organizations. Ilere we would note that on com- 
the rule on inspection of oak lumber accepted by 
vint committee is almost identically the rule agreed on 
* board of managers and placed before the commit- 
rules at St. Louis, one year ago last May, by Mr. 
1ard, and we would today recommend the indorsement 
« action of this joint committee on rules and recommend 
doption by both major bodies, the Navional and Manu 
‘Vs’ associations. 
ng to the flagrant abuses of the lumLermen by rail 
ompanies in the way of rates, overcharges, car ser- 
sss of business from lack of cars and expenses piling 
cause of shortage of cars, almost everything shipped 
» given preference over lumber in the service, it has 
: decided to make the railroad and freight matter the 
ipal feature of this meeting, and will herein recommend 
action by this body in the matter as is suggested by 
wisdom of the convention, and by Mr, Buckholder, who 

{ has this subject in charge. 

Now, as relating to the condition of the membership, we 

having no withdrawals and are having a steady increase 

y new membership. We were asked by a fellow lumberman 

time ago if we were intending to have a banquet at 
meeting, and when advised we were he asked, ‘How 
his possible with the dues only $2 per vear?’ Now. 
is no need to explain this—any Indiana lumberman 
ell you. 
lave one sad topic to consider here-—the loss by death 
friend, H. M. Nixon, this being the first death to 
in our membership, and concerning which resolutions 
‘ presented during this meeting. 
The Secretary’s Report. 
» secretary’s report was as follows: 
gives me great pleasure to report that the Indiana 
lwood Iumbermen’s Association is growing numerically 
) influence, On January 22, 1903, we had sixty mem- 
The following names are to be added to onr roll as 
members * 
osier Veneer Co., Ladoga, Ind, 
crrine-Armstrong Co., Ft. Wayne, Ind. 
'. W. Martin, Veedersburg. Ind. 
aglesfield & Shepard, Indianapolis. 
. R. Richmend, Jamestown, Ind. 
S. P. Coppock & Co., Ft, Wayne, Ind. 
Wiliam L. Krown, Mitchell, Ind. 

i. A, Weithley, Bedford, Ind. 

R. A. De Mont, French Lick. Ind. 

il. C. Jacoby, Hamilton, Ohio. 

‘his makes our total membership to date 70, 
; \f our last annual meeting several matters were under- 
‘on by our association: first, we were to lend our sup- 
3 bert to the enactment of certain matters pending in the 
i _ legislature at the time of our last annual meeting. 
itive to forestry. This bill provided that a member of 
4 Indiana Hardwood Lumbermen’s Association should be 
é ointed on the Indiana state board of forestry. Copies 
; the resolutions adopted at our last meeting relative to 
wf + Matter were made and distributed among the members 
~< our state legislaiure, in addition to considerable personal 
‘a ‘ork; the result keing that the bill was passed and it will 
= be long until a member of our organization will be 

“ppointed by the governor on the state Loard of forestry. 

We also made copies of our resolution urging the defeat 
the so-cailed S-hour bill, and same was communicated 
our senators and representatives. Whether or not we had 

{ Y Infiuence in the matter, the bill was defeated. 

: We then teok up the matter of the election of B. F. 
~Waln as president of the National Hardwood Lumbermen’s 
\ssociation and we are able to report that Mr. Swain was 
erected May 2%. on the third ballot, by one majority. This 
out completed the woris planned at our last annual meet- 


ae a 








_ We wish to ccvgvatulate the Indiana Hardwood Luinber- 
inen’s Association fer ils svecess during the year 1... 

lreasurer C. H. Barnaby, of Greencastle, offered his 

"eport of the finances of the association, which showed 
the flattering balance on hand of $314.61. 

Miscellaneous Action. 

On motion of Sam Burkholder the president’s report 
pe gratin to a committee composed of B. F. Swain, 
or Seymour; John A, Thompson, of Edinburg, and S. 
Burkholder. 
1 pesolutions were passed relative to the death of 

arry M. Nixon, of Chicago, a greatly esteemed mem- 






ber of the association, who was the only member of 
the association to pass away during the year. 

On behalf of the committee on constitution and by- 
laws Mr. Burkholder recommended that no memher go- 
licit memberships of hardwood lumbermen residing in 
other states, but the committee believed it proper 
that former Indiana lumbermen, desiring to join the 
ussociation, be given an opportunity. His committee 
also recommended as an amendment to the by-laws 
that the time of the annual meetings be changed from 
the third Tuesday to the third Thursday of January 
in each year, but it being shown that the present ar- 
rangement was satisfactory to W. A. Bennett, of Cin- 
cinnati, in whose interest it was drawn, the amend- 
ment was not adopted. The order of business at 
meetings was recommended to be changed as fol- 
lows: 

Reading minutes of last meeting. 

Reports of officers: 

Reports of standing committees. 

Reports of special committees. 

New business. 

lor the good of the association. 

On motion the above changes, excepting that re- 
lating to Mr. Bennett, were adopted. 

George JX. Watson, the orator of the House of Hoo- 
Hoo at the St. Louis Exposition, was introduced anil 
spoke briefly but enthusiastically regarding that laud- 
able project. 

Election of Officers. 

On motion a committee of three members was 1p- 
pointed by the president to select nominees for the 
offices to be filled the coming year. The committee, 





SECRETARY J. M. PRITCHARD, OF INDIANAPOLIS, IND. 


composed of J. C. Wood, S. Burkholder and George H. 
Palmer, took only about two minutes to prepare their 
report, which named the present officers for re-election, 
as follows: 

President—J. V. Stimson, Huntingburg. 

Vice president—J. C. Wood, Muncie. 

Secretary—J. M. Pritchard, Indianapolis. 

Treasurer—C, H. Barnaby, Greencastle. 

Directors—Henry Maley, Edinburg: B. F. Swain, Sey- 
mour; George H. Palmer, Sheridan; James Buckley, Brook- 


ville, 
Indorsing the President’s Address. 

The committee appointed to digest the president’s 
address reported as follows: 

We recommend the adoption by the two hardwood lymber 
associations of a uniform set of inspection rules. 

That portion of the president’s address regarding the 
railroads has the hearty commendation of this committee. 

On motion this brief but sufficient report of the com- 
mittee was adopted and the committee was dis- 
charged. 

Railroad Weights, Freights and Abuses. 

The preliminary work of the convention being dis- 
posed of, the real object of the gathering, the discus- 
sion of railroad freight abuses and their correction, 
was quickly developed. The Indiana Hardwood Lum- 
bermen’s Association had sent out invitations to other 
bodies of lumbermen over the country to send dele- 
gates to this meeting to participate in the discussions. 
A large number responded, among them the follow- 
ing: 

National Wholesale Lumber Dealers’ Association—E,. F. 
Terry, secretary; R. W. Higbie, chairman transportation 
committee. , 

Pittsburg Lumber Dealers’ Association—F. R. Babcock. 

Cincinnati Lumbermen’s Club—J. Watt Graham; W. A. 
Bennett. 

Chicago Hardwood 
J. S. Trainer. ; 

National Hardwood Lumber Association—B. F. 
president; C, D. Strode, secretary. 

Indiana Retail Lumber Dealers’ 
Eaglesfield, George H. Palmer and C. 

Memphis Lumbermen’s Club—E. E. 
Gladden. 

M. M. Wall and A. W. Kreinbeder, delegates from 
the Buffalo Lumber Exchange, telegraphed that all 
west-bound trains were so far behind time that they 
were compelled to abandon the idea of coming. 

Theodore Mottu, secretary of the Baltimore Lumber 
Exchange, telegraphed as follows: 

J. M. Pritchard, Secretary. : 

In sympathy with move in transportation matters and 
wish you success. Regret that our delegate is unable to 
attend the meeting. 

The New York Lumber Trade Association wired: 
Will co-operate to the full- 


Lumber Exchange—W. FE. Trainer; 


Swain, 


Association—James T. 
H. Barnaby. 
Goodlander; C. S. 


Impossible to attend meeting. 
est extent possible. 

Sam Burkholder opened the discussion by introduc- 
ing R. W. Higbie, of New York, as a gentleman who 








Qa” TACOMA, WASH. 


RED CEDAR LUMBER 
AND SHINGLES..... 


& 


DAILY CAPACITY: 
Lumber.................400,000 Feet 
Shingles -++++-+400,000 Pieces 
Dry Kilns 150,000 Feet 
If you deal directly with us we 
Can save you money. We make 
prices delivered at any station in 
the United States. 


EASTERN OFFICE, 
109 Lbr. Exchange, MINNEAPOLIS. 











Send for Price List, Most 
Complete Ever Issued, 


C. W. GRIGGs, Pres’t. 
A. G. FOSTER, Vice-Pres’t. 
E. G. GRIGGS, 2nd Vice-Pres’t. 
GEO. BROWNE, Sec’y & Treas. 


Address all 
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have been shouting. “WON’T SHRINK! 
WON'T SWELL! WON’T WARP!” for 
fifteen years—and we have got some 
people so that they believe it. These 
people are now making money handling 
Cedar Doors. 

Others said, ‘‘there aint any CALL for 
Cedar Doors in our town.”’ 

No, and there won’t be “Any Call,” 
until some bright fellow, more energetic than his neigh- 
bors, puts them in his stock and then there WILL be a 
call—and the bright fellow will have the call—and he will 
find out that they WON’T Shrink! WON'T Swell! and 
WON'T Warp! His trade will find it out too, and he will 
be the door man in his town. Bye and bye, he will put in 
Cedar Sash, too, and Cedar Mouldings and Finish, and 
all the rest of the Cedar things we make, even Siding and 
Shingles. 

That’s what happened down Boston way ten years ago,and 
the fellow that lets Boston get ahead of him isslow indeed, 

You can write us direct for prices, or, to our nearest 
representatives: 

Reed S. Edgerton is at Council Bluffs, Ia , P. O. Box 298. 

Harry S. Osgood can be reached at 100 Lumber Ex- 
change, Minneapolis, Minn. ‘ 

Langdon & Palmer at 66-68 Broad St., New York City, 
attend to Atlantic Coast points. 


The Wheeler, Osgood Co. 


TACOMA, WASHINGTON. 
































DROP US A LINE 


And tell us your wants, and it won't be 
our fault if you don’t order your 


FIR LUMBER 


TIMBERS, ETC. 
We have the stockready: 


VARD STOCK, 


of us. 


FOSTER LUMBER CO. 


TACOMA, WASH. 
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Pacific Fir Gompany, 


54 Dexter Horton Bank Bidg, SEATTLE, WASH. 
Minneapolis Office, 731 Lumber Exchange. 
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CAR STOCK, BRIDGE TIMBER, 
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Write, Wire or ’Phone, 


SEATTLE CEDAR LUMBER MFG. — Seattle, Wash, 
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We have an equipment that 
places us among the foremost 
for prompt shipments of 


Yellow Fir 


of a high grade. Our lumber 
is all band sawed and care- 
fully graded. We are the sole 
manufacturers on the coast of 


Sanded Fir Flooring 


Can’t we send you a trial car ? 
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SEATTLE, WASH. 


N. W. HAMILTON, Prev’ * 


We use the Telecode. B. A. STUART, Treas. 








had made a study of the transportation problem and 
was competent to treat of it intelligently. 

In opening, Mr. Higbie declared he was not a be- 
liever in the policy which always advocates the fight- 
ing of the railroads first. He rather favored a heart 
to heart talk with railway officials in case of disa- 
greement and believed that much to the advantage of 
shippers could be accomplished in this way. When 
all resources failed he was in favor of a fight, and 
said that the question could never be settled until it 
was settled right. 

Mr. Higbie’s remarks were in line with his recent 
able communications appearing in these columns on 
November 21, 1903, and were listened to with deep in- 
terest. 

F. R. Babcock, the extensive manufacturer and 
wholesaler of lumber at Pittsburg, was the next 
speaker. In the course of his remarks he read a 
rather lengthy letter written by a high railroad offii- 
cial the gist of which was that the lumbermen could 
never accomplish any lasting good by tackling the 
railroads individually, but should organize in one vast 
body and perhaps then they might get more tangible 
results. 

W. A. Bennett spoke of the work of the freight 
bureau that was started under the auspices of the 
National Hardwood Lumber Association and thought 
the trade might well co-operate with it to gain the 
end desired. 

Secretary E. F. Perry, of New York, said that what 
was desired by the eastern men was something more 
than a freight bureau to settle small claims, but a 
great national organization that would cover all the 
needs of all the lumbermen of the country. 

EK. E. Goodlander, of Memphis, joined with the others 
in the sentiment that something should be done. 





F. R. BABCOCK, OF PITTSBURG, PA., 
Representing the Pittsburg Lumber Interests. 


Secretary Pritchard read resolutions regarding the 
interstate commerce law that had been adopted by the 
interstate Commerce Law Convention recently held, 
and moved their adoption by this association, which 
was done. He also offered the following: 

Resolved, That this association appoint a committee of 
three members to meet with the National Wholesale Lumber 
Dealers’ Association at its session at Washington next 
March to act on the subject of the transportation of lumber 
by rail and be empowered to take such action as may by 
them be deemed necessary. 

The resolution was carried and the chair appointed 
the following as such committee: W. W. Knight, 
chairman; S. Burkholder and J. V. Stimson. 

Mr. Burkholder moved that the association signify 
its approval of the Cooper bill for giving additional 
power to the Interstate Commerce Commission now be- 
fore congress. 

This was adopted unanimously and the session ad- 


journed. 
The Attendance. 


J. V. Stimson, Huntingburg, ae Buckley, Brookville, Ind. 
Ind. E. E. Smith, Nashville, Tenn. 
J. M, “Pritchard, Indianapolis. John A. Thompson, Edinburg, 

8. Burkholder, Crawfordsville, In 
Claude Maley, tracy Be Ind. 


Ind. 
W. in Bennett, Cincinnati, C. J. Roach, Seym 

(e) Harry B. Millikin, "Ekaee- 
cua H. Palmer, Sheridan, is, 

Ind. 


1 
Frank May, Evansville, Ind. 
C. D. Strode, Chicago C. E. Davis, South Bend, Ind. 
James_ . Faglesfield, Indian- C. S. Gladden, Memphis, Tenn. 
apoli Cc. H. Comstock, Indianapolis. 
Henry ‘Maley, Edinburg, Ind. W. E, Nickey, Huntingburg, 
ag? Keithley, eannidagge Ind. Ind. 
B. Swain, Seymour, Ind. James C. Dickson, Indianapo- 
eas E, Watson, St. Louis, _ lis. 
oa M. F. Owings, Indianapolis. 
. E. Trainer, Chicago. H. C. Jacoby, Hamilton, Ohio. 
y S. Trainer, Chicago. W. W. Garrott, Frankfort, Ind. 
none F. Perry, New York. J. A. Faucett, Mineral, Ind. 
W. Higbie, New York. W. W. Knight, Indianapolis. 


%. R. Babcock. Pittsburg, Pa. J. A. Hillenbrand, Batesville, 
Cc. H, Barnaby, Greencastle, Ind. 

Ind. Kk. R. Richmond, Jamestown, 
A. A. Phillips, Chicago. Ind. 
Charles Wolflin, Evansville, “3 T. Bacon, Indianapol's, 

In : —< Christian, South Bend, 


d. 

W. J. Roach, Indianapolis. 
F, M. Possell, Cincinnati, Ohio. W. _ “Cool, Cleveland, Ohio. 
J. N, Woodbury, Indianapolis. J. D. Bolton, Pittsburg, F'a. 
R. B. Carver, Indianapolis. Charles A. Wood, Muncie, Ind. 
George M. Waters, New Pales- A. E. Lumpkin, Indianapolis. 


tine, Ind. 
THE BANQUET. 


In the evening the members of the association anid 
their invited guests to the number of about fifty sat 


down to a fine spread in the ordinary of the Grand 
hotel. C. H. Strode presided as toastmaster and nota- 
ble speeches were made by R. W. Higbie, of New 
York; F. R. Babcock, of Pittsburg; Eugene F. Perry, 
of New York; W. A. Bennett, of Cincinnati; James 8, 
Trainer, of Chicago; B. F. Swain, of Seymour, Ind.; 
E. E. Goodlander, of Memphis, and others. At the 
conclusion all those present not members were elected 
honorary members of the Indiana Hardwood Lumber- 
men’s Association, a courtesy that was reciprocated 
in a measure by the newly elected in extending to the 
association a vote of thanks. 


HARDWOOD DEPARTMENT. 


WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Jan. 19.—A thorough canvass of the 
situation among the lumber manufacturers and jobbers 
in this city developed the fact today that the generality 
of the trade is very firm in its views regarding the situa- 
tion. Orders are not coming in as fast as was expecte:| 
and this has tended to dampen the bullish ardor of some, 
but it is an easy matter to detect that the undertone 
is rather satistactory, taking the majority sentiment 1s 
the basis of this statement. 

The wholesale lumber firm of Hughart & Kendal; com- 
posed of W. O. Hughart, jr., and George T. Kendal, 
which now has yards on the Illinois Central in North 
Memphis, is considering the purchase of a large tract of 
land in South Memphis for a handling yard because of 
the rapid increase in its volume of business. It is un- 
derstood that the firm has secured an option on a tract 
on the Illinois Central adjoining the property of the 
Kennedy & Morelock Stave Company. 

The Ayer & Lord Tie Company is securing a large 
quantity of ties in northern: Alabama on the Tennessee 
river. It has a contract for 100,000 ties, which will in- 
volve the expenditure of $30,000, and already it has se- 
cured about $8,000 worth of these, or a little more than 
one-fourth of the amount needed. 

Elliott Lang, secretary and traffic manager of the Na 
tional Lumber Exporters’ Association, which will hold 
its fourth annual convention in New York city January 
20, has gone to New York to attend this meeting. The 
only other exporters who went from here, so far as could 
be ascertained, were W. H. Russe, of Russe & Burgess, 
and E. E. Taenzer, of E. E. Taenzer & Co. The gentle- 
men left here Sunday night. 











THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Jan. 19.—Business is very good 
for the season. The weather has been more open than 
last year and prices are holding up very firm, which 
was to be expected, as the demand is great and lum- 
ber is scarce and hard to find. The river has been so 
low that the tow boats which haul down the barges have 
not been able to do much good, and so far few consigu- 
ments have come down. 

The Southern Lumber & Box Company has bought from 
A. D. Benedict seven acres of land on which it is build- 
ing a planing mill and will establish a lumber yard. 
This is about the only factory property left on the east 
side of the river close in. The Southern Lumber & Box 
Company has already bought a saw mill from the David- 
son-Benedict Company. 

_The Nashville Tie & Cedar Company, composed of 
Love, Boyd & Co., John B. Ransom & Co. and Walter 
Keith, is now well under way and doing good business. 
It has established a hoisting engine and an incline by 
which it brings up logs from the rafts to its yards. 

Simon Lieberman, of Lieberman, Loveman & O’Brien, 
has been appointed a member of the city board of edu- 
cation. 

The Standard Lumber & Box Company has obtained 
one of the most desirable locations in Nashville for its 
plant, that on the east side of the river formerly oc- 
cupied by the plant of William Sutherland. It will oc- 
cupy four and one-half acres immediately on the river 
and within five hundred yards of the public square. 
Two railroads run into the yard and they have outlets on 
two streets. The concern will cut both rail and river 
logs, and is equipped with every facility for the receiv- 
ing of logs and the distribution of the finished product. 

Another late addition to the lumber concerns doing 
business in Nashville is the Jacobs-Dews Company, 
Limited. It is capitalized at $25,000. Its officers are 
T. H. Dunlap, president; H. N. Saxton, jr., vice presi- 
dent; C. E. Dews, secretary; A. P. Jacobs, treasurer, all 
of whom are well known lumbermen of this section. 
The company has a well equipped band mill and 4 
splendidly located plant in North Nashville on the rivet 
bank, and will no doubt do a large business. 

Another new concern is the Central Lumber Company, 
whose officers are D. W. Gilliland, president; J. B. Gil- 
liland, vice president; M. C. Ewing, secretary and treas- 
urer, and W. M. Faris, general manager. The concern 
has a well equipped plant, a band mill, a resaw, rip saw 
and planing mill, and has a capacity of 25,000 feet daily. 
All its members are experienced men in the business. 





QUEEN CITY NOTES. 

CINCINNATI, OHIO, Jan. 19.—Owing to the severe 
weather of the last few weeks business has been very 
dull, Week. before last, although it followed closely 
unon the holidays, there was a revival in demand and 
this was taken as an indication that business would 
be good during the latter part of the winter and spring. 
and this may yet be the case if weather conditions shall 
improve within the next week or two. 

Gorges formed in the Ohio river four or five weeks 
ago in some places have never broken and this has 
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uused the few mills located along that stream that 
were in operation to close down. They probably will 

be able to resume before spring. Logs cut and 
placed along the Ohio and its tributaries preparatory 
tv shipping when the water stage would permit are still 
ou the banks and there is no hope of moving them for 
several weeks. Lumber shipments by river from the 
\Mussissippi delta have been stopped entirely and no 
barges from down the river can be expected before 
March or April. 

Local wholesale dealers who export lumber say that 
the foreign demand for hardwoods continues good and 
they are expecting this department of their business 
tv show considerable increases during the present year. 





BUFFALO HARDWOOD NOTES. 

BurraLo, N. Y., Jan. 19.—A. H. Brailsford has given 
up his connection with the hardwood firm of T. Sullivan 
& Co. entirely because he was not able to quiet his 
louging for a return to cattle ranch life. He will go 
west after a little. 

John Reimann, for a considerable time a member of 
the city planing mill firm of Flierl & Reimann, has 
severed that connection and became a member of the 
new Queen City Hardwood Company. He is to be made 
the treasurer of the company and the capital stock is 
to be increased to $50,000. 

‘The sympathy of the community and especially of his 
muy friends in the lumber trade is due to President 
Vetter, of the Lumber Exchange, on account of the 
death of his son, Frank W. Vetter, which took place 
ou January 14 at the age of 14 years, 

\iugh MeLean is one of the members of the hardwood 
trade who are not staying at home for the weather very 
much. When his lines crossed those of another sales- 
man down the state the other day he was able to report 
a decidedly good trade for the time of the year. 





TIGHT STAVE MAKERS IN CONFERENCE. 

\eMPHIS, TENN., Jan. 19.—The Tight Stave Manu- 
facturers’ Association of America held its semi-annual 
meeting at the Hotel Gayoso the latter part of the past 

Thirty-five out of the total membership of about 
were present. The first business transacted was 
the election of officers for the ensuing year, which re- 
sulted as follows: Henry Wrape, of St. Louis, presi- 
dent; J. A, Adams, of Ruston, La., vice president; E. 
Il. Detebaugh, of Louisville, secretary. 

\fter the election and installation of these officers 
two sessions of an executive nature were held and fol- 
lowing this there was a dinner at the Hotel Gayoso, 
tendered by the dealers in manufacturers’ supplies of 
this city, which was the only social feature of the gath- 
cring. This was of a very elaborate character and was 
highly enjoyed. 

Several significant facts in connection with the stave 
business were developed during the discussions. One of 
the most important of these was that staves must go 
higher. The reasons assigned for this were the general 
scarcity of labor, which handicaps the mills largely in 
their operations, and the shortage of cars for the han- 
dling of the raw material to the mills. The latter is the 
more serious phase of the situation, since the mills have 
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not been able to operate on anything like full time be- 
cause they have not been able to get the material from 
the woods to the manufacturing plants. The association 


does not fix prices, but the general sentiment of those 
prescut was in favor of a higher range of values. Stocks 
are very light throughout the country and this factor 


was also stressed as of prime importance in bringing 
about the necessity for a higher level, especially in view 
of the additional and supplemental conditions reflected 
in the excellence of the demand around the prevailing 
high figures. The supply of raw material for the manu- 
facture of staves, the bulk of which is to be found in 
Tennessee, Mississippi, Arkansas, Louisiana and Texas, 


was also presented as another factor making for better 
pric 25, 

The dinner at the Hotel Gayoso was one of the most 
elaborate ever, served at that famous hostelry. There 
were a number of speakers, who dwelt at length on the 
hospitality of Memphis and the enterprise shown in this 
city in all directions and particularly along woodwork- 
ing lines. The hosts of the occasion were: 

Towner & Co., J. H. Coffin & Co., Lee Bros., E, C. Atkins 
& Co., Reichman-Crosby & Co., Chickasaw Iron Works, 
Manogue-Pidgeon Company, William Kennedy, G. I. Nep- 
tune, Chickasaw Cooperage Company. 





GUM AS A SUBSTITUTE. 


In a recent article appearing in these columns a con- 
tributor has expatiated at some length on the past, 
present and future of gum planing mill products. Some 
Striking facts were presented concerning the relative 
merits of gum compared with other woods used as 


building material, and it has been noticed that 
Much has been said of late in favor of this 
most excellent and much abused product. Doubt- 


less the scarcity of other staple and higher priced mate- 
nials has had something to do with the interest that 
has lately been manifested in gum. A few manufactur- 
ers, firmly convinced of ultimate success, have for sev- 
eral years encountered the usual difficulties to be met 
In introducing any new thing, until by degrees all the 
objectionable features have practically been overcome. 

Speaking to one of the foremost of these operators 
the statement was made that prejudice was the greatest 
difficulty now of any which hinders progress. The 
people have to be enlightened and instructed. Efforts 
of individual concerns have been combined and a 
Systematic educational campaign has been started. 
rst of all, uniform grades were necessarily estab- 
lished, and to facilitate this work the Dressed Gum 


Lumber Manutacturers’ Association was organized by 
a small body of determined men, firm in their beliefs 
and honest in their convictions that gum, properly 
treated and carefully selected, was unquestionably the 
best suited medium priced wood for building material 
obtainable, not even excepting yellow pine. 

Tests indoors and out have demonstrated the truth of 
these statements; and the increasing number of satis- 
fied users are fast adding preponderance to these ar- 
guments, lke a fast revolving snow ball rolling down 
hil, It seems hard to stop a good thing in this age of 
progress, and the writer, who was once a pessimist 
himself on the gum question, now predicts for it a 
glowing future and desires to publish these words of 
commendation and encouragement for the benefit of 
these enterprising lumbermen whose sacrifices have 
been even greater than their returns in their efforts to 
place before the trade what will soon become a stand- 
ard and staple commodity of profit to all. 

AN OBSERVER. 





A VETERAN INDIANA MANUFACTURER. 


William E. Litchfield, of Litchfield Bros., with saw 
mill at North Vernon, Ind., and principal of the Wil- 
liam E. Litchfield wholesale hardwood concern, of 
Boston, Mass., called on the LUMBERMAN on Wednes- 
day of this week. Mr. Litchfield has been identified 
with the manufacture of hardwoods in Indiana for a 
good many years. In the course of a conversation re- 
garding the exhaustion of Indiana hardwood timber 
he said that when he first became connected with the 
business ten or fifteen years ago everybody was talk- 
ing of and predicting the exhaustion of Indiana hard- 
wood timber, but that apparently there was as much 
produced now as at that time. Properly adjusted, Mr. 
Litchfield said, there was no reason why the hardwood 
manufacturers should be without a market at any sea- 
son of the year. During the winter months when the 
domestic trade is slack is a good time, in his opinion, 
to ship lumber to the South American markets, which 
business is usually forwarded in December in order to 
reach destination in time for the opening of the sea- 
son in South America. 

Regarding business for 1904, Mr. Litchfield thought 
it would be of a normal character, probably not as 
large as that of 1901, but about in line with the last 
two years. The-trouble with the hardwood manufac- 
turers, he said, was that they had been selling their 
stock before the season was fairly opened, with the re- 
sult that they did not share fully in the higher prices 
that prevailed. The foreign market, he said, was not dis- 
posed to consider kindly the advance in prices of hard- 
wood lumber. That trade, especially in England, had 
been somewhat lighter on this account, as the de- 
mand there has not been equal to the amount of stock 
furnished except in the better grades of lumber. 

Mr. Litchfield left Chicago Thursday to return to 
Boston via the firm’s plant at North Vernon, Ind. 


LITIGATION. 


Lumber Company Secures Large Damages. 


FREEHOLD, N. J., Jan. 15.—A verdict for the largest 
amount ever awarded in an ordinary civi] suit in any of the 
law courts in this section of the state was rendered here 
by a jury in favor of the Buckhannon & Smock Lumber Com- 
pany, of Asbury Park, against the East Jersey Water Com- 
pany, of Camden, N. J. The verdict is for $31,000 for the 
failure of the water company to furnish water from hy- 
drants at a time a fire was raging in the yard of_the 
lumber company in October, 1902. The case will be™ap- 
peale 











Alleged Illegal Cut of Timber. 


DENVER, COLO., Jan. 16.—Assistant United States At- 
torney Ernest Knaebel has filed in the United States Circuit 
court important amendments to the complaint against the 
Denver & Rio Grande railway, charging the defendants with 
having illegally cut a large amount of government timber. 
The amended complaint questions the right of the railway 
to use any government timber at all, except upon a very cir- 
cumscribed portion of its road, and even threatens the fran- 
chise of the road. The attorneys of the government claim to 
have discovered that the bill ae the grant of timber 
provided that the Rio Grande should build into Santa Fe 
by June 8, 1882, and that it should continue its road 
south at the rate of fifty miles a year thereafter until the 
Gulf of Mexico was reached. The grant of timber was 
made on the supposition that the road being run to the gulf 
would be of immense service to the government in trans- 
portation of troops and supplies. In 1880 the Rio Grande 
and the Santa Fe had a dispute over certain rights of 
way, and both sides maintained armed forces until a 
tripartite agreement was made between the Rio Grande, 
Santa Fe and a third party, by which the Rio Grande 
agreed not to extend further south than Espanola, unless 
on a line far removed from the original intention. This 
agreement, it is contended by the government, was practical- 
ly a forfeiture of timber rights granted, as it prevented the 
owners of the road from living up to their agreement. 





Contention Over a Timber Berth Sale. 


Toronto, Ont., Jan. 18.—Patrick McDermott, a lumber- 
man of South River, Ont., has entered an action at North 
Bay, Ont., against Peter Ryan, of Toronto, who officiated as 
auctioneer at the recent provincial sale of timber limits, 
claiming $25,000 damages on the ground that Mr. Ryan 
refused to accept his bid, of $9,100 a mile for berth No. 
4, Stewart township. The amount of $9,000 a mile was bid 
by John McKay, of Renfrew, to whom the limit was 
knocked down at that figure. It contains three and three- 
quarter square miles and is now alleged to be worth $60,- 
v00. The complainant says that the auctioneer refused to 
recognize any advance in the bidding of less than $250 a 
mile. Mr. Ryan states that he is suing Mr. McDermott for 
—_ performance of an agreement and that the suit of 

e latter is brought simply to annoy him. 

Aubrey White, assistant commissioner of crown lands, 
states that McDermott made representations to the depart- 
ment as to the manner in which he had been treated but 
was informed that if he had a grievance he should have 
protested at the time of the sale, and that it was too late 
for the government to take any action in the matter. 
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We are Manufacturers and- Wholesalers of 


Fir, Cedar and Spruce Lumber 
RED CEDAR SHINGLES 


MIXED CARS A SPECIALTY 


John W. Palmer Co., 
Sales Office, 430-431 Lumber Exchange, SEATTLE, WASH. 
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We manufacture more than 


13,000,000 A WEEK’ 


Dry Kiln Capacity, 18,500,000 








SHINGLE MILLS: Whatcom, Wash.; 
Sumas, Wash.; Nooksack, Wash.; Carroll 
Siding, Wash.; No. §, Vancouver, B. C.; 
No. 2, Vancouver, B. C. 

B vy Mill and Planing Mill, Vancouver. 


The Hastings Shingle Co. 


LIMITED. 
Head Office, VANCOUVER, B. C. 


KED CEDAR. 
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HIGH GRADE 


Red Cedar 
Shingles 


Correspondence solicited from dealers 
having a select trade. We use only live green 
logs and manufacture on upright machines. 
Make 16, 18 and 24 inch. 








HAVE A CAPACITY OF 
300 M. PER 10 HOURS. 


Pacific Coast Lumber Co, 


VANCOUVER, B.C. 
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FIR. TIMBERS 


TO 100 FEET. 


CHEHALIS LVMBER CO., Littell, Wash. 


a SOUTHWEST WASHINGTON. “aE 
Notice to Jobbers 


We want to call attention to a six-cross 
panel, high-grade O.G."B” door that we call 


The KLICKITAT DOOR. 


We do not grade them, but we guarantee 
that 30 per cent. of them will grade “A” 
and the balance No. 1-"B” doors. Our 
trade says this is a good leader and prac- 
tically a first-class door at “B” door price. 
The lumber in this door receives the same 
treatment as in our high-grade doors. 


Our High-Grade Soft Fir Doors. 


Little needs to be said about them — they 
speak for themselves. If you have not 
tried them, we advise you to send for our 
delivered price at once. + 


Chehalis Fir Door Co. 


CHEHALIS, WASH. 
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ms ‘ We make a specialty of manufacturing large s 

Oe and long timbers, car sills and cross arms Out 

Ly of choice fir timber, growing within one mile 

a of our mill, which we log by our own rail- 

Oe road, and can ship on short notice, Our 

© « capacity is 100,000 feet daily. .« «+ « ‘ $O 

Oe PERS 

22 RAILROAD, BRIDGE, DOCK AND CAR MATERIAL, 3% 
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x TELECODE o% 
+ 


°2 Eastern Office, 740 Marquette Bidg., CHICAGO. 92% 


r+ 4 FRANCIS J. PIKE, Representative. $$ 
© Telephone, Central 3728. 4 
¢@ © 


DOTY LUMBER CO., Doty, Wash, 33 
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Long Fir Timbers > to 200 feet ia 


length are gotten 
out quickly at our 
mills from the finest YELLOW FIR 
timber that grows, for which the 
South Bend branch of the N. P. Ry. 
is famous. We log by railroad close 
tothemills. Our capacity is 150,000 


feet daily. 
Cross Arm factory 


Fir Cross Arm 
in the country, and 


make them out of choice YELLOW 
FIR. Cross arms, long and large 
fir timbers, and railroad, dock and 
bridge building material are our spe 
cialties. Let us hear from you. 


H. McCormick Luweer Go., 


We use the Telecode. McCORMICK, WASH. 
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We have the largest 
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We are And all kinds 
rears of 
LONG FIR ia), Fin LUMBER. 


TIMBERS, 
MASTS. 


“NO SAG” LYONS 
CROWNED JOISTS. 





We vse the Telecode. 




















WEST COAST NEWS. 


EASTERN WASHINGTON IMPROVEMENTS. 


SPOKANE, WASH., Jan. 9.—The demand for lumber in 
the pine section of eastern Washington and northern 
Idaho is at the present time a little quiet; this is a 
season of the year when trade is expected to be quiet. 
There is considerable inquiry and the indications are 
that eastern buyers of pine lumber will soon be placing 
orders extensively for this year’s supply. The new 
year promises to be a fairly active one. There will be 
considerable doing in the way of developing lumber prop- 
erties, some new mills will be built and the facilities 
of others improved. The fact is, manufacturing in the 
Inland Empire is gradually getting into stronger hands, 
which means that the market will be a little more stable 
and business a little more satisfactory. 





A. M. Fox Company’s New Plant. 


‘“*Tony’’ Fox made a ten strike last fall when he se- 
cured a 15-year lease of a tract of forty-six acres of 
land almost in the center of Spokane, on the eastern 
side of the Spokane river, which he will use for the 
site of a saw mill that his company is erecting this 
winter. The A. M. Fox Company during the last two 
years has acquired a large tract of timber tributary 
to the St. Joe and St. Mary’s rivers in eastern Wash- 
ington. It was the intention to build a plant near 
the Oregon Railroad & Navigation Company’s line near 
Spokane, but as the timber can be easily floated down 
the rivers into the Coeur d’Alene lake and from thence 
brought by rail to Spokane the building of the plant 
in this city will prove to be a much better move for 
the A, M. Fox Company. 

Mr. Fox returned lately from the east, where he 
bought the entire equipment, including frame ete., of 
the Menominee River Lumber Company’s saw mill at 
Marinette, Wis., and it is now being shipped to Spo- 
kane. As it has begun to arrive here work will be 
pushed rapidly on putting the frame together and in- 
stalling the machinery. The plant includes two improved 
Filer & Stowell Company’s band mills and other im- 
proved machinery and when completed, which Mr. Fox 
says will be about May 1, the plant will be in shape 
to turn out about 30,000,000 feet of lumber annually, 
running days only. The Spokane river makes a bend 
where the mill is located and furnishes a little pond for 
logs where they can be easily stored. 

“At present the A. M. Fox Company is handling the 
cut of the mill at Hope, Ida., and has a fair size stock 
on hand that will enable it to take care of its many 





IN THE A, M. FOX COMPANY'S TIMBER, WEST SIDE 
OF COEUR D'ALENE LAKE, WASHINGTON. 


customers in the east until its new mill shall be turning 
out lumber. Louis Brill, of Stevens Point, Wis., who 
is associated with Mr. Fox in the company, is expected 
to arrive in Spokane soon to remain some time. 


Gus Luellwitz Prospering. 


The many friends of Gus Luellwitz, the well known 
Spokane wholesaler of pine lumber, believe that if any- 
one deserves success it is this same Gus Luellwitz. After 
resigning the management of the Musser Lumber Com- 
pany last July, Mr. Luellwitz opened up an office in the 
Empire State building, this city, where he has since been 
doing a wholesale lumber business as Gus Luellwitz & 
Co., and owing to his extensive acquaintance with the 
trade throughout the western country has succeeded in 
building up a very satisfactory business. Mr. Luell- 
witz is also very familiar with the mills throughout the 
Inland Empire and knows the capacity and quality of 
stock of practically every mill in this section, which 
enables him to purchase stock to advantage to supply 
the orders of his customers in the east. 


Operating in the Cascades. 


M. H. Grover, the big, tall, good natured lumberman 
who used to look after the business of the Garth Lum- 
ber Company, at Garth, Mich., can now boast of being 
manager of a band saw mill] that is located farther west 
than any other pine plant in Washington. It is that of 
the Cascade Lumber Company at North Yakima, on the 
eastern slope of the Cascade mountains. His company 


has a very fine body of western pine timber in this vi- 
cinity and mixed with it is some fir and cedar. Only a 
few miles further west and over the summit of the 
mountains are the large bodies of fir timber that have 
made Washington famous in the lumber world. 

During the past year Mr. Grover—who, by the way, 
was in Spokane the other day and with whom the 
representative of the AMERICAN LUMBERMAN had a 
pleasant visit—has made many improvements about 
the plant of his company at North Yakima. The com- 
pany has an excellent saw mill and planing mill for 
working up stock, and a box factory for consuming low 
grade stuff. A door factory is also in contemplation. 





GUS LUELLWITZ IN HIS OFFICE AT SPOKANF, 
WASH. 
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At present the company has in pile an excellent stock 
of western pine shop lumber and a good stock of com- 
mon for shipment to the eastern trade. 

Mr. Grover expects to make a hurried trip east in 
January, when he will see his old friends in northern 
Michigan. He only regrets that it is not possible for 
him to be in Chicago to attend tie annual meeting of 
the Northwestern Cedarmen’s Association, at which he 
has been an honored guest at nearly every preceding 
meeting. 


FINANCE AND TRADE. 


—_———_ 





The following figures, arranged by the Wall Street 
Journal, show how the United States paid off forei igu 
balane e8 and secured a_ sizable balanee against 
Europe in 1903, and the ‘kind of resources that were 
drawn upon in reaching such results. In 1903 there 
was an excess of United States exports of merehan- 
dise and silver to the amount of $504,346,454, that 
enormous amount being, ot course, a balance in faver 
of this country. Taking therefrom the excess of gold 
imports, amounting to $20,910,515, we have a net bal- 
ance against foreign countries of $483;455,939. Our 
foreign indebtedness at the beginning ot 1903 was esti- 
inated at from $300,000,000 to $500,000,000. This has 
been wiped out, leaving the balance in our favor as 
stated. The year’s favorable result to this country 
must be mainly attributed to our exports of cotton 
end grain. Our total exports in 1903 amounted to a 
valuation of $1,484,854,694. Cotton exports reached a 
value of $378,261,055; breadstuffs, $192,920,266; total 
cotton and breadstuffs, $571,181,321. All other ex- 
ports amounted to $913,673,373; total imports, $995,- 
732,665; trade balance minus cotton and breadstuffs, 
$82,059,292, against net balance on all exports of $483,- 
455,939; leaving trade balance creditable to cotton anil 
breadstuffs of $402,396,647. 


* * * 


Two new high records appear in the report of our 
foreign commerce for the calendar year 1903. The 
total exports of merchandise, $1,484,668,127, exceed the 
high record of 1901 by $6, 722,014. The total imports 
and exports of $2,480,141,228 exceed the high record 
of 1901 by $34,345 458. Both results come from cotton 
exports, which amounted to a valuation of $378,261,- 
055 in 1903, an increase over exports in 1901 of $77 
$43,203. Cotton in 1903 constituted 25.48 percent of 
the value of all our exports of merchandise, canceling 
the greater part of our floating indebtedness abroa:l 
and compelling the importation of $26,000,000 in gold 
in spite of the efforts of European bankers to prevent 
it. ax as 

The New York Central is negotiating for the pur- 
chase of 112 locomotives from the American Loco- 
motive Company, for use on the Central and the Lake 
Shore lines. The contract involves an obligation of 
$1,750,000. 

* * * 

The wealth of the world is estimated at $400,000,000,- 
000; that of the United States, according to the bureau 
of statistics, is $100,000,000,000, or one-fourth that of 
the world. The banking power of the world is $27,045.,- 
000,000; that of the United States $14,400,000,000, or 
over one-half—to be exact, 52 percent. Our cotton 
crop is eight-tenths that of the world; our corn erop 
two-thirds; wheat, one-fifth; iron and steel, one-thiril, 
and so on. 
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TROUBLE. 


ASN NT at a 


Liabilties Heavy, Assets Practically Nil. 


MoBILB, ALA., Jan, 18.—A petition in bankruptcy has 
been filed by Carl Georg & Cc., of Mobile. The petitioner 
in his schedule of liabilities and assets says liabilities in 
the sum of $94,500 ‘were credited Ly the former partner 
of the petitioner and are disputed.” This disputed sum is 
distributed among the following creditors: Niedereheinische 
Credit-Austalt, Duisburg, Germany, $50,000; Max Fried- 
richs, Neuss, Germany, $45,000; A. & G. Mercier, Liege, 
Belgium, $10,000; A. H. Duelken & Co., Cologne, Germany, 
$5,000; Boot & Co., Amsterdam, Holland, $15,000; Carl 
Wigoldsen, Gerreshein & Co., Dusseldorf, $10,000. The re 
mainder of the liabilities is mostly due to various concerns 
in the lumber business, is due on open accounts and other 
forms of indebtedness and is as follows: 

















SWOlMwOM Meme Oe OG sas os ce diccscecewvececets 
Hand Lumber Co., Dolive, Ala....... . 
McClure Lumber Co., Wagar, Ala z 
Peerson Lumber Co., Andalusia, Ala............. 211.00 
Louis Donald, Mobile, Ala......... 52.6 
J. R. Nevers, Cates, Ala........ 300. 
Wilmar Lumber Co., Wilmar, Ala 3. 
Chomasville Lumber Co., Thomasville, Ala.. 3. 
Maddox & Barren, Castlebury, Ala....... 3.0 
James Gibbeney & Co., Mobile, Ala. 42.50 
Blackshear Lumber Co., Mobile, Ala. 490.00 
J. S. Farrell, Mobile, Ala....... 60.25 
‘Thomas Dennis, Mobile, Ala....... 76.50 
. FE. Drummond & Co., Mobile, Ala 56.79 
Barret Bros. & Co., Mobile, Ala.. 275.00 
J. BL. Bee. &. Cos. MOO co ccicsgecics 346.57 
Smith & Tyow, EBlverpoel 2.0 cccscecccesses 750.00 
$6,937.41 
The assets are: " 3 
Wearing apparel $50, including a watch, $15......$ 65.00 
CGRGG: THANE. 6.2 &.c:6'n.s Cdk eenesepercacicedcscndacce 50.00 
Due by W. K. Syson Timber Co., Mobile, and by - 
Heinrich Dirks, Hamburg, Germany. ¥%.......... 107.24 
$222.24 


Also an indebtedness due by W. K. Syson Timber Co., 
Mobile, of $1,000.09, all of which is exempt by law. 
OS 


Not So Bad as Reported. 

From information received the AMERICAN LUMBERMAN 
in its issue of January 16 said that ‘tthe Dealey Lumber 
Company of Dallas, Tex., is reported to have filed a peti- 
tion in bankruptcy, giving liabilities as $75,000, assets 
$5,000.”” ’ 

The statement has since been made that a meeting of 
the creditors of the Dealey Lumber Company was called 
on January 7 and a statement of the company’s affairs 
submitted to them, this showing liabilities a little over 
$56,000 and assets, taken from ledger, something in ex- 
cess of $61,000. The company stated the case te the cred- 
itors, so it is said, and the latter proposed the appoint- 
ment of a receiver to wind up the company’s affairs with- 
out incurring the heavy expenses incident to going through 
the bankruptcy court. The company agreed to this and 
Mr. Witt, of Dallas, was made receiver and the accounts 
of the concern were turned over to him. Three of the 
smaller creditors, however, objected to this arrangement, 
and it is stated they forced the bankruptcy proceedings 
upon the company. , : ; 

It is said that S. D. and C. L. Dealey will continue in 
the lumber business under the firm name of Dealey Bros. 
They assign their failure to heavy losses in saw milling 
interests and to three recent lumber failures. They 
claim not to be liable, legally, for a dollar of the corpora- 
tion’s indebtedness, but say they will ultimately pay it 
off d«. ar for dollar. 


AN ENGINE ABOVE THE STANDARD. 

Herewith illustrated is an engine which was 
brought out by the Brown Corliss Engine Company, 
of Corliss, Wis., two years ago, and was built from 
the designs of Walter F. Brown, a well known me- 
chanical engineer of long and varied experience, and 
who departed from the ordinary Corliss in the design 
of this engine. 

The frame is the heavy duty type, is made with bored 
suides and is of massive construction throughout. 
The pillow block, frame and guides are in one cast- 
ing, having foundation contact the entire length, and 
to form a greater base the frame is extended for- 
ward from the guides on the crank side, forming a 
crank pit with cast iron bottom and a tank or reser- 
voir into which the waste oil from the working parts 
of the engine may be conducted. This reservoir is 
tapped at its lowest point so that all oil may be 
drained off. The frame is thor- 





where they are separated. They are snugly fitted to 
the rod, and as the connecting rod is of the solid type, 
thus being very strong in itself, any pinching and con- 
sequent heating of the bearings are entirely obviated. 
The construction of the rod is such that the taking up 
of the wear will leave the distance center to center of 
pins constant. 

Within the past year the Brown Corliss Engine Com- 
pany has turned out over 25,000-horse power of Corliss 
engines, ranging from 100 to 3,000-horse power each, 
and is now fully equipped to build any size from 100- 
horse power up to 10,000-horse power. Wheels for 
these engines are built in sizes to suit requirements. 

A Brown Corliss engine may be said to be above the 
standard, designed and built under the supervision of 
experienced men, with the latest and most improved 
tools, electrically driven, made in a new shop, and 
under the most modern methods. Address correspond- 


.ence to Theodore 8S. Wilkin, Manager, 1342 Wells 


building, Milwaukee, Wis. 
PPP PPP PPP PPPS 


RUBBER OF THE UPPER AMAZON. 


The high price of raw rubber last year has promoted 
unwonted activity in producing that material in the 
forests of the upper Amazon river and its tributaries, 
in Brazil. The effect is reported to be a rapid destruc- 
tion of the rubber forests, which is greatly regretted 
by those interested in the rubber industry. United 
States Consul K. K. Kenneday, stationed at Para, 
Brazil, reports to the department of commerce and 
labor that the number of men who had gone into 
the rubber belts last year passes all previous records 
and has been beyond all expectation, and the move- 
ment still continues. These men had heard of the 
high prices that rubber has recently commanded 
and were eager to gain some of the advantage there- 
from. It is feared, even expected, that the devasta- 
tion of rubber growths this year will be beyond pre- 
cedent, really enormous and irreparable. Captain Ger- 
deau, who is an expert of fourteen years’ experience 
and has been exploring and investigating the rubber 
country on the upper Amazon and tributaries, advises 
the consul that rubber gatherers are cutting down 
the rubber forests with amazing rapidity and im- 
providence. He expresses grave doubts as to whether 
the supply can be maintained unless stringent measures 
to protect the forests shall be adopted. 

Robert B. Ewart, who lately arrived at Para from 
Lima, Peru, confirms Captain Girdeau’s report. Both 
he and the captain declare that in the region which 
they traversed there are apparently inexhaustible sup- 
plies of hardwoods, dyewoods, rosewood, mahogany, 
lignum-vitx, walnut, cedar and other varieties of com- 
mercial woods, only awaiting the hand of the pioneer 
and the enterprise of the trader to be turned into 
money. 

Mr. Ewart in his journey passed down the Ucayali 
river, which he describes as a magnificent stream, as 
large as the Mississippi. This river drains one of the 
finest rubber districts in South America. The coun- 
try never has been explored much beyond two miles 
from the stream, not even by the natives. In all the 
district but one man is producing ‘‘borrocha,’’ or fine 
rubber. The other rubber getters are ‘‘cancho hunt- 
ers,’’ who, instead of bleeding the trees, which is the 
proper way, cut them down and extract the gum in 
a lavish manner. Thus every year enormous growths 
are destroyed, each year the supply diminishes and 
workings have to be pushed back from the streams. 
Thus production becomes more difficult, dangerous and 
expensive each year. Rubber in that country-és now 
selling for $10 to $11 per aroba, or 32 pounds. Incei- 
dentally Mr. Ewart remarks that back of the streams 
the lands attain a higher altitude and there are vast 
stretches of savannas or prairies, with a climate like 
spring all the year round, where cattle ranching could 





oughly ribbed inside, and metal 
distributed so that all casting 
strains are prevented. Shells for 
main bearings are lined with gen- 
uine babbitt metal hammered to 
the proper density before being 
bored. Wedge adjustment is 
provided for taking up the wear 
on quarter boxes. 

Proper openings are provided so 
that access may be had to the 
shaft and the most approved 
methods employed to secure per- 
feet lubrication. The frame is 
rigid in design and symmetrical in 
appearance, and is said to be the 
strongest and best frame yet pro- 
duced. 

The governor is of the high 
speed weighted type and is pro- 
vided with a safety stop to pre- 
vent the engine from running 
away. This safety stop is perfect- 
ly automatie and dependent upon 
the action of gravity alone, thereby 
making it positive. No atten- . 
tion is required from the engineer when stopping or 
starting the engine, as the stop, as stated, is fully au- 
tomatic in its operations. 

Connecting rods are made with solid ends, no straps, 
gibs or keys being used. Both the crank end ani 
the crosshead end are slotted out square so that the 
boxes have bearings their full widths. The crank pin 
box is babbitted with genuine babbitt metal, and the 
crosshead pin boxes are made of hard phosphor bronze. 
The boxes are made very thick and stiff at the center 





HEAVY DUTY ENGINE MADE BY THE BROWN-CORLISS ENGINE COM- 
PANY, CORLISS, WIS. 


be carried on to a vast extent. It is thus possible 
that the sons of the present generation of middle aged 
American lumbermen may one day engage in lumber- 
ing on the upper Amazon waters, while their descend- 
ants may spread out over the cattle country as owners 
and residents. South America is to the people of the 
United States, like Africa to the English, a field in 
which to cultivate amicable commercial relations, em- 
ploy capital and exploit the immense natural resources 
of the country. 











Ge se a a ae aE ae ae ae a ae ate ae ate ae ae ae a ae ae ae ae ae ae ae age age ae ae ae he ae ae ae 





W. 8. JOHNSON, Pres’t. A. A. PHILLIPS, Sec’y & Treas. 
KE. BLAISDELL, Vice-Pres’t & Western Manager. 


W. S, JOHNSON LUMBER CO. 
Pacific Coast Woods. 


Our Specialties—SOFT YELLOW FIR SIDING & FINISH. 
Our Guarantee—Grades to Please and Prompt Shipments, 


Main Office, 314 Chamber of Commerce, 
Western Office, CENTRALIA, WASH. CHICAGO. 
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Simpson Lumber Co., South Bena, Wash. 


FRANCIS J. PIKE, 
740 Marquette Bidg., Chicago, Ill. 


WASHINGTON SPRUCE SHOP. 


0380 30093731 


PROMPT SHIPMENT 

















MS GRAY’S HARBOR, WASH. “3p 
































and we attribute our success to the fact 
that the very first Folding Berry Boxes 
we sold were extra good—aud every 
sale we made brought us a new cus- 
tomer, so that now we are selling many 
million. 

in Like Manner are we now operating in 


Spruce and Fir Lumber 
aiming to please and maintain as a per- 
manent customer every one who buys 
of us. 


Any Size or Length 
And all Extra Good 


Panel & Folding Box Co., 


Mills and Factories, Hoquiam, Wash. 























A. W. Middleton, 
Vice-Pres, & Sec’y, 


FIR, CEDAR : SPRUCE 


LUMBER 


FIR TIMBERS 


Eastern Rail Trade Solicited. Cargo shipments to 
all parts of the world. 


Modern Methods of Manufacturing. 


Planing Mill facilties unexcelled. We make Prompt 
Shipments. Correspondence Solicited. 


Anderson & Middleton 
Lumber Co., 


ABERDEEN, - - 





We are getting to be pretty smooth 
especially about our Planing Mill Work. 


This is important if true. 
, We offer to prove it. ) 
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Weyerhaeuser 
Timber Company, 


Wholesale 


Dealers 
in 














LANDS, 
LOGS and 
LUMBER 








General Office, 


Tacoma, Wash. 


Tlills at Everett, Wash. 






































Your Mixed Car Orders are Solicited. 
OUR SPECIALTY 


Strictly Air-Dried Red Cedar Siding 


Delivered Prices Quoted to any Point. 


WE SHIP OUR OWN PRODUCT EXCLUSIVELY. 
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WE ARE 
THE 
LARGEST 
MANUFAC- 
TURERS 


Ww 





We have a large Stock 
of TWO-INCH SHOP, 
DRY AND READY FOR 
SHIPMENT. 


We make a Specialty of 
YARD STOCK for the 
Missouri River territory 








Capacity : 
160,000,000 Feet 
Annually. 








ADDRESS ALL CORRESPONDENCE TO 


Big Blackfoot Milling Co., 


BONNER, MONT. 


Mills at Bonner, St. Regis and Hamilton, Mont. 
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| THE RECORD. 


Alabama. 


Moundville—Smith & Gladden have been succeeded by 
oO. W. Gladden, 





Arkansas. 
Prescott—Reeves & Caldwell are reported to have filed a 
petition in bankruptcy, 
Georgia. 


Atlanta—The Cooper Manufacturing Company has been 
succeeded by the Atlanta Chair Company. 

La Grange—Articles of incorporation have been filed by 
the Pike Bros. Lumber Company, giving capital stock as 
$75,000. ‘The incorporators are J. A. Pike, I. J. Pike and 
C. N. Pike. wry 

Illinois. 

Chicago—Louis Fischer has sold interest in the business 
of Kraetzer, Fischer & Co.——The Hk Nixon Lumber 
Company has been succeeded by the Trainer Bros. Lumber 


Company, which has been incorporated with capital stock , 


$10,000.——The Artistic Window Company has been granted 
a charter with capital stock $5,000. The incorporators are 
J. S. Winnett, O. F. Bell and A, C. Taggert. The South 
Arm Lumber Company has discontinued its offices in this 
city and in the future all business will be transacted from 
Milwaukee. 

Hutsonville—Hussong-Newlin & Co, have been succeeded 
by Newlin Bros, 

La Otto—Charles N. Brown has sold out. 

Sterling—John Peck has recently engaged in the com- 
mission lumber business here. 

Urbana—C, A. Besore is dead. 


Indiana. 


ee -Joseph Henderson, of Joseph Henderson & Co., 
s dead, 

Evansville—The Cabinet Manufacturing Company has in- 
creased its capital stock from $20,000 to $35,000. 

Fort Wayne—Henry Franke advises that he will settle 
for all lumber. bought by the Farmers’ Lumber & Shingle 








Company. 

Indianapolis—A. B, Armstrong has embarked in the hard- 
wood lumber business, with an office at 826 Stevenson build- 
ing. 


Linton—The New Linton Lumber Company has been in- 
corporated with capital stock $50,000. The directors are 
Wallace Thornton, William J. Hamilton, Harvey Laughlin, 
William A. Craig, Charles Henderson and others. 


New Market—William R. Childers has bought a vard here 
and will engage in the retail lumber business. 
Iowa. 


Emerson—C. Strickler & Co. have Leen succeeded by the 
Carson Lumber Company. 

Clinton—M. A. Disbrow & Co. have filed renewed and 
— articles of incorporation, giving capital as $100,- 
0 


Goose Lake—Paul M. Harkson has succeeded the Midland 
Lumber Company. 

Thurman—Paul & Paul have been succeeded by C. R. Paul, 

Waterloo—Collins & Bernbrock have been succeeded by 
H. O. Bernbrock. The Willard-Miller Lumber Company 
has changed its style to the Eastman Lumber Company 
and increased its capital stock from $50,000 to $100,000. 


Kansas. 
Coldwater—Perry A. Johnston has recently engaged in 
the retail lumber business here. 
St. Paul—Gray & Hackman have been succeeded by T. 
Gunter. 








Louisiana. 


Jacksonville—J.. BEB, Brady has been succeeded Ly the 

Brady-Stein Lumber Company. 
Maine. 

Bangor—Articles of incorporation have been filed by the 
Fickett & Fitham Lumber Company, giving capital stock 
as $25,000. The officers are Oscar E. Fickett, president, and 
J. E. Witham, treasurer. 


Maryland. 


Baltimore—The Rittler Box Company has been incorpo- 
rated with capital stock $10,000. The incorporators are 
William Rittler, Theodore W. Rittler, William H. Rittler 
and others. Edwin J. Farber, Rowland Clapp, F. W. 
Clapp, of Baltimore, and Harry W. Davis, of Wilmington, 
have incorporated the J. H. Thiemeyer Box Company with 
capital stock $75,000, 





Massachusetts. 
Boston—James R. Hall has been admitted into partner- 
ship in the business of Wellman, Hall & Co. 
Michigan. 


Bay City—M. R. Tousey is reported to have filed a peti- 
tion in bankruptcy. 
Detroit—cC. H, & A, Haberkorn have filed articles of in- 





corporation, giving capital stock as $200,000. The Me- 
Clure & Zimmer Company has changed its name to the Mce- 
Clure Lumber Company.——Lowrie & Robinson have pur- 


¢hased the West Detroit Lumber Yards belonging to the 
Edmund Hall estate. 

Holt’s Spur—Michael Hannan contemplates moving his 
saw mill to Nathan. 

Lansing—The Lansing Wheelbarrow Company has _ in- 
creased its capital stock from $415,000 to $665,000. 

Norway—The O’Callaghan Lumber Company has increased 
its capital stock from $25,000 to $75,000. 

Faw Paw—The West Nebiah Lumbering Company has 
been granted a charter with capital stock $25,000. 

Waldron—Abbaduska & Co. are reported out of busi- 
ness. 

Williams—The Victor Cooperage Company has been in- 
corporated with capital stock $10,000. 


Minnesota. 


Blackduck—The Minneapolis Cedar & Lumber Company 
has recently begun business here, 

Cleveland—Wise Bros, have been succeeded by the Lam- 
pert Lumber Company. 

Duluth—Articles of incorporation have been filed by the 
Zenith Cedar Company, giving capital stock as $25,000. The 
incorporators are H. B. Fryberger, H. C. Fulton and M. A. 
Armstrong. 

Kelliher—The Minneapolis Cedar & Lumber Company 
has recently begun business at this place. 

Wadena—The North Star Lumber Company has sold its 
yard at this place to the Staples Lumber Company. 

Missouri. 

Hunnewell—Oscar Snelson has recently engaged in the 
retail lumber business at this point. 

Kansas City—The Kansas City Lumber & Fuel Company 
has decreased its capital stock from $100,000 to $75,000. 
Articles of incorporation have been filed by the Mosher- 
Reinger Lumber Company, giving capital stock as $10,000. 
The incorporators are Max I. Mosher, E. J. Reinger and 
Philip P. Lewis. 

Moberly—C. W. Halliburton has sold his interest in the 
firm of McCanne & Halliburton to S. B. Slakey. 

- Pacola—The Himmelberger-Friant Lumber Company has 
been succeeded by the Himmelberger-Harrison Lumber Com- 
pany. 








St. Louis—The Plummer-Benedict Lumber Company has 
increased its capital stock from $50,000 to $100,000 and 
changed style to the Plummer Lumber Company. Frank 
Evarts, Oscar T. Tamm, Edward Evarts and others have 
incorporated the St. Louis Woodenware Works with capital 
stock $150,000. 

Ridgeway—The capital stock of the Farmers’ Lumber 
Company has been increased to $10,000, 


Nebraska. 
Alma—D. Sullivan has been succeeded by the Byers Lum- 
ber Company. 
Memphis—The Edwards & Bradford Lumber Company 
has been succeeded by Anderson & Frank. 





New Jersey. 
Matawan—L. Cartan, of Cartan & Devlin, is dead. 
New York. 


Brooklyn—John Anderson, E. S. Hoffman and W. J. 
Fitzgerald have incorporated the Georgia-Florida Lumber 


-Company with capital stock $10,000. 


Buffalo—The Iroquois Door Company has recently begun 
business in this city, 

Canastota—The Smith & Ellis Company will increase its 
capital stock to $125,000. 

Carthage—Starkweather & Son will engage in the sash 
and door business at this place. 

New York City—Martin Snyder, Thomas H. Wheeler and 
Stephen Tydeman have incorporated the Interstate Cooper- 
age Company with capital stock $200,000. Articles of 
incorporation have been filed by the Union Cooperage Com- 
pany, giving capital stock as $5,000. The directors are 
Sophia Broyde, Isaac Broyde and Max Selegsohn. 

Syracuse—Robinson Bros. have filed a petition in bank- 
ruptcy, giving liabilities as $8,400 and assets as $6,100. 


North Carolina. 

Asheville—The White Pine Lumber Company has _ been 
incorporated with capital stock $100,000. C. M. Pillman 
is the principal incorporator. 

Rennert—Articles of incorporation have been filed by the 
McDonald-Williams Lumber Company, giving capital stock 
as $25,000. The incorporators are J, E. McDonald, A. B. 
Williams, W. G. McDiarmid and J. C. McDiarmid. 


North Dakota. 
Aneta—Lamb Bros. & Co. have been succeeded by the 
Lamb-Ruppe Lumber Company. 
Great Bend—wWorner Bros, have dissolved partnership. 
John Worner will continue the business. 
Leeds—Mather & Feeder have sold their lumber yard to 
the Imperial Elevator Company. 


Ohio. 

Bloomdale—Bryant & Linhart have dissolved partnership. 
S. A. Linhart will continue the business. 

Greenville—The Banner Lumber Company has been in- 
corporated with capital stock $25,000. 

Lima—Articles of incorporation have been filed by the 
South Side Lumber Company, giving capital stock as $20,- 
000. The incorporators are D. C. Dunn, B. M. Dunny, J. N. 
Dewey, W. W. Leighton, A, D. Leighton and R. J, Dewey. 

Newark—Pratt & Montgomery have been succeeded by 
the Pratt-Kirk Company. 

New Washington—A charter has been granted to the 
New Washington Lumber Company with capital stock $10,- 
000. The incorporators are A. W. Young, J. W. Wager, 
I. L. French, L, M. Second and J. W. Rock. 

Ohio City—N. J. Kuntz has sold out. 

Van Wert—The Cavitt Lumber Company has succeedid 
Baker & Cavitt. 

West Manchester—Daniel A. Poe is reported closing out 
to Edgar Weaver. 

Youngstown—The Mahoning Lumber Company has in- 
creased its capital stock to $65,000. 

Zanesville—G. BEB, Fouts, J. M. Thurston, John Rowe, 
Richard Nicklin and W. F. Woodward have incorporated 
the Fouts Lumber Company with capital stock $15,000. 


Oklahoma. 
Oklahoma City—-The Leeper-Graves Company will shortly 
file articles of incorporation, giving capital stock as $50,- 
000 and the style will be changed to Leeper, Graves & Co. 


Oregon. 
Bandon—HElbert Dyer has been succeeded by the Bandon 
Mercantile Company. 
Eugene—B. F. Chapman & Son have sold their saw mill 
business to W. H. Russell, of Springfield. 
o—_ C. Davis has bought the saw mill of Charles 


. Meek. 
Sand Lake—It is reported that H. M. Farmer has sold 
his saw mill interests to Jesse Kays, of Spruce. 
Scio—W. C. Miller & Son have sold their saw mill to 


Writer & Grimes. : 
Pennsylvania. 


Bloomsburg—J. J. Robinson & Co. have been succeeded 
by the Bloomsburg Lumber & Supply Company, which has 
been incorporated with capital stock $50,000. 

Philadelphia—William L. Ludascher and Amos IL. Lesher 
have been admitted into partnership with Charles Felin 
and the style will be changed to Charles F. Felin & Co. 
The firm of Henry C. Patterson & Co. will shortly be 
incorporated under the name of the Henry C. Fatterson 
Company. ‘ 

Pittsburg—Fair & Keator have recently commenced a 
wholesale lumber business, with temporary offices at 63 


Conestoga building. 
South Dakota. 


Glenham—It is reported that Charles Wrigley will close 
his yard here. 

Pierre—The Pacific Coast & Eastern Lumber Company 
has been incorporated with capital stock $100,000. 


Tennessee. 


Mount Pleasant—The Mount Pleasant Lumber Company 
has been incorporated with capital stock $20,000. 

Nashville—The Gilliland Lumber Company has been suc- 
ceeded by the Central Lumber Company. 


Texas. 

Dallas—The J. S. Mayfield Lumber Company has in 
creased its capital stock from $50,000 to $100,000. 

Midlothian—The Midlothian Lumber Company has been 
incorporated with capital stock $10,000 by D. H, Wither- 
spoon, M. W. Major and W. W. Hawkins. 

Palestine—R. C. Rucker, of Rucker & Harrell, is dead. 

San Augustine—The capital stock of the Cass Lumber 
Company has been increased to $40,000. 


Utah. 
Manti—Grace Bros. are selling out to E. M. Works. 
Virginia. 

Norfolk—A charter has been granted to the McKann 
Lumber Company with capital stock $15,000. The officers 
are W. F. Deal, president ; McKann, vice president and 
treasurer; W. K. Deal, secretary, and Charles H. Banks, 
general manager. 

Washington. 


Clarkston—Bartlett & Cox are contemplating establishing 


a retail yard here. 
West Virginia. 


Belington—Articles of incorporation have been filed by 
the Belington Planing Mill Company, giving capital stock 
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as $25,000. ‘The incorporators are L. L. Bennett, E. T. 
Prichard, V. G. Young and W. H. Young. 

Clendenin—The Switzer Lumber Company has been in- 
corporated by John E, Mills, W. C. Mills, H. C. Johnston 
and others, all of Galliopolis, Ohio. 

Wheeling—E. M, Halliday is reported selling out. 


Wisconsin. 

Antigo—The Langlade Land & Logging Company has been 
eranted a charter with capital stock $60,000. The incor- 
porators are M. J. Wallrich, E. H. Ostrand and T, J. 
Roberts. 

Clintonville—The Johnson-Miller Lumber 
filed a notice of dissolution. 

Ladysmith—Robert Corbett has Leen succeeded by the 
Robert Corbett Lumber Company, which has been incorpo- 
ated with capital stock -$20,000. 

Madison—The Brittingham & Hixon Lumber Company 
bas inereased its capital stock from $270,000 to $300,000. 

——The capital stock of the American Hardwood Lumber 
Company has been increased from $20,000 to $60,000. 

Mellen—The Kynett Lumber & Lath Mills have been suc- 
eeded by Seipel & Will. 

Milwaukee—William H. Pipkorn, Harry W, Pipkorn and 
. E. Pipkorn have incorporated the W. H. Pipkorn Com- 
pany with capital stock $25,000. 

Rosholt—J. G. Rosholt is closing out. 


Company has 





NEW MILLS. 





California. 


Redlands—It is reported that Whitson & Wheeler will 
establish a planing mill here, the estimated cost of which 
s $25,000. ‘ 

Georgia. 

Molena—The National Lumber Company, of Atlanta, has 
recently erected a saw mill at this place with a daily ca- 
pacity of 20,000 feet, 

Valdosta—McLendon Bros. are contemplating establishing 
a planing mill in this city. 

Michigan. 

Oscoda—Henry Middleton is erecting a saw mill near the 
head of Van Ettan lake with a daily capacity of 20,000 
feet. 

Oregon. ‘“ 

Winchester—The Oregon Boom & Lumber Company will 
erect two saw mills here at a cost of about $200,000. 

Washington. 


Ballard—The shingle mill of the C. H. Nicholas Lumber 








Company, which was destroyed by fire recently will be 
rebuilt at once. 
CASUALTIES. 
Alabama. 


Decatur—The big mill of the Cathcart 
burned on January 15. Loss $100,00u; 
by insurance, 


Lumber Company 
partially covered 
Illinois. 

Springfield—Fire destroyed the lumber yard of the Peter 
Vredenburg Lumber Company on January 17, causing a loss 

of $50,000. 
Kentucky. 

Louisville—The plant of the Louis A, Weideman Company 
was damaged by fire on January 8 to the extent of $2,000. 
Michigan. 

Saginaw—The portable house factory of the Morley & 
Mershon Company was destroyed by fire on January 16; 


loss $12,000. : 
Mississippi. 

On January 6 the plant of the Union Lumber & Planing 
Mill Company was totally destroyed by fire; loss estimated 
at $42,000, 

New York. 

North Tonawanda—Silverthorne & Co. suffered a loss of 

about $10,000 from fire recently. Fully insured. 
Oregon. 


Fortland—The two story planing mill and molding fac- 
tory of the J. A. Melton Manufacturing Company were 
totally destroyed by fire on January 10; loss estimated 

$15,000. ee 

Virginia. 

Arringdale—On January 14 fire destroyed six dry kilns 
and about 400,000 feet of lumber belonging to the Camp 
Manufacturing Company, causing a total loss estimated at 
$20,000, with $13,000 insurance, 


Washington. 


Tacoma—The dry kiln of the Robinson Lumber Company 
was damaged by fire to the extent of $1,700 recently; loss 
partially covered by insurance, 
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Alexander Adaire. Benjamin Mullica. 


PHILADELPHIA, Pa., Jan. 18.—Partners in the lumber busi- 
ness for twelve years, Alexander Adaire and Benjamin 
Mullica died within twenty-four hours of each other, the 
former January 14 and the latter on the following day. Mr. 
Adaire had been in poor health for six months. He was 
born in this city May 7, 1834, of Scotch-Irish descent, and 
his rugged honesty and strong likes and dislikes were 
traits that commanded the respect of all. He began life 
as a enter and after saving some money he engaged 
in the early ’70s in the lumber business with Benjamin 
Mullica as a partner. A yard was established at Howard 
and Berks streets, which remains to the present day. e 
pair were thrifty and prospered and Mr. Mullica retired 
a few years ago from active business. Mr. Adaire was 
one of the first members of the Lumbermen’s Exchange and 
in 1897 was elected president of the organization, serving 
one term. Mr. Adaire was prominently identified with the 
public school system of the city, having served continuously 
until last spring in uhe board of education from his ap- 
pointment in January, 1875. He belonged to the Masonic 
fraternity, Odd Fellows, Knights of Pythias, Order of 
Sparta, American Mechanics and United Workmen. He is 
survived by a daughter, a student at Bryn Mawr College, 
and a son, a student at Princeton University. Funeral ser- 
vices were held on Saturday at the residence of his family. 
No. 1227 West Lehigh avenue. Interment was made in Odd 
Fellows’ cemetery, the Masonic ceremonies being conducted 
by_Kensington Lodge, No. 211. 

Benjamin Mullica, Mr. Adaire’s old business partner, 
was stricken with pave a year ago and finally suc- 
cumbed on January 15 at his home, No. 3038 Amber street. 
He died without knowing that his dearest friend had also 
passed away but a few hours before. Mr. Mullica was 
79 years old and was born and lived in the Kensingtun 
district, where he was well known. He is survived by a 
daughter, Mrs. William Jackson. The funeral services were 
held today from his late home. 


Joseph Reik. 


ASHLAND, WIS., Jan. 19.—Joseph Reik, who for a num- 
ber of years was a lumber inspector located in Ashland, 
died in Austria, December 29. Mr. Reik represented the 
Rockwell Manufacturing Company of Milwaukee at Ashland 
for several years. He had stomach trouble for some time 
and he left Ashland for Europe last year for the benefit 
of his health, dying on the trip. He was a member of the 
Masonic fraternity. 


Captain Benjamin F. Patrick. 


The remains of Captain Benjamin F. Patrick, jr., who 
died at Phoenix, Ark., on January 8, where he had gone 
about a year ago on account of an affection of the lungs, 
were brought to Chicago on January 13, by his widow. Mr. 
Patrick made his home with B. F. Jacobs, with whom he 
was engaged in the wholesale lumber manufacturing busi- 
ness in this city. He was an old member of the First In- 
fantry, Illinois National Guard, and served with distinction 
in the Spanish-American war. The funeral services were 
held from Cottage Grove avenue chapel and the interment 
was at Oakwoods. 


Mrs. Jeannette Weston. 


NortTH TONAWANDA, N, Y., Jan. 19.—Mrs. Jeannette Wes- 
ton, aged 82 years, wife of the late Abijah Weston, of 
Painted Post, N. Y., and mother of Charles Weston, of A. 
Weston & Son, of this city, died at her home Thursday after 
a week’s illness, 











L. K. Foster. 


EVERETT, WASH., Jan, 16.—L. K. Foster, at one time a 
prominent logger of this section, died at his home in Mu- 
kilteo this week of a complication of diseases. Mr. Foster 
was a pioneer of Puget sound, having been there thirty 
years. The deceased was 59 years old and leaves a wife and 
four children. 





C. A. Besore. 


C. A. Besore, a retail lumber dealer of Urbana, IIl., died 
suddenly in that city on Sunday last, and the funeral was 
held in Urbana on Tuesday, January 19. Mr. Besore had 
been engaged in the lumber business in Urbana for fifteen or 
twenty years and was about fifty years of age. 





Henry Tracy. 


ToLeDO, OHIO, Jan. 21.—Henry Tracy, well known in 
lumber circles in this city and Chicago, died suddenly here 
on January 19, aged 67 years. He was commodore of the 
Interlake Yachting Association last year, and during one of 
the races at Put-in-Bay one of his fingers was slightly 
scratched and blood poisoning set in. 





William P. Merck. 


Sr. Louis, Mo., Jan. 18.—Not altogether unexpected, 
but sad nevertheless, was the death on Thursday, Janu- 
ary 14, of William P. Merck at his home in Belleville, 
Ill. For more than a year he had been in bad health, 
which caused him to retire from active business life and 
spend the greater part of his time at his home in Belle- 
ville. A number of years ago, while operating a retail 
yard in Bellevile, he was prominently identified in an 
official way with the Illinois Lumber Dealers’ Associa- 
tion. About seven years ago he disposed of his yard 


and bought an interest in-the Saginaw Lumber Company, 
becoming its secretary, 


of Saginaw, Ark., with head- 





THE LATE WILLIAM P. MERCK. 


quarters in St. Louis. Sometime less than two years 
ago he purchased the interest of A. J. Neimeyer in the 
Maas-Neimeyer Lumber Company, of Indianapolis, Ind., 
but his health breaking he was unable to give much at- 
tention to this latter business connection. He married 
in 1888 Miss Josephine Fuess, who survives him. It was 
the personal side of the man that was admired and 
loved by his friends and this friendship was developed 
by his membership in many secret societies, including 
the Concatenated Order of Hoo-Hvo. Mr. Merck was a 
musician of considerable ability and would undoubtedly 
have made his mark if he had followed music as a pro- 
fession. 





Nathan Ritts. 


CLARION, Pa., Jan. 18.—Nathan Ritts, one of the best 
known lumbermen and rivermen of this section of the state, 





is dead, after an illness of several weeks. He was 55 
years old. 
Henry Shoemaer. 
PirrspurG, Pa., Jan. 15.—Henry Shoemaker, a_ well 


known lumberman of Allegheny county, is dead at his resi- 
dence near Irwin, after a two weeks’ illness. He was a 
descendant of one of the pioneer families of that coun 
and for many years had been engaged in the lumber busi- 
ness in Allegheny and Westmoreland counties. His widow 
and seven children survive him. 
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A Peculiar Situation. 


Oak Harsor, OHIO, Jan. 19.—The lumber situation here 
is a peculiar one. We are well stocked with a good assort- 
ment of lumber, and the prices at which we bought our 
lumber have been very satisfactory. 

Usually. at this time of the year we have done consider- 
able figuring and a good share of our spring contracts are 
taken; but so far this year we have very little inquiry for 
lumber; if there is to be much building it will not be in 
the early spring. ‘There will be some building in the coun- 
try but we have not heard of any new buildings to be 
erected in town. The local banks report money easy and 
collections fairly good. This _ is largely a peach growing 


country and the extremely cold weather has made this crop 
uncertain, but the outlook for wheat so far is 
Gorpon LUMBER COMPANY, 














THE SEASIDE SPRUCE 
LUMBER CO. 


At SEASIDE, OREGON, 

is looking for a man with some money 
to take an active interest in the busi- 
ness which is rapidly expanding. The 
business is now well established and 
profitable. The plant is quite complete 
and the company owns a large amount 
of stumpage, valuable river and water 
rights, right-of-ways ete. Its activities 
include logging and box and doormak- 
ing as well as general saw and planing 
mill. The closest and most thorough 
investigation is invited. The principal 
stockholders are eastern men whose in- 
terests outside of this do not permit 
them to take an active part in the busi- - 
ness. ) 

If interested please correspond direct 
with the company at Seaside, Oregon, 
or address its president, J. Rosholt, No. 
1925 Penn Ave., South Minneapolis, 
Minn. This is a genuine business open- 
ing and the reasons for making the 
offer perfectly legitimate. 
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The Story of Redwood. 


ARTICLE XXXV—CHARACTER OF PRODUCT. 

During the past two weeks considerable at- 
tention has been devoted to the manner in which 
the redwood grows. This has been done in or- 
der to show the character of its growth with re- 
lation to the character of the product made from 
the great redwood trees of the west coast. 

As a matter of fact, however, the consuming 
trade is more interested in the character and 
quality of the lumber manufactured than in the 
location and environment of the timber from 
which such product is made. 

Such relations are interdependent. The lum- 
bermen must have the right kind of timber be- 
fore they can make the right kind of lumber. 

The redwood manufacturers have this quality 
of timber and from it they are making a lumber 
product that is in demand the world over. 


especial attention is called to the ability 











REDWOOD. 


BUILT ENTIRELY OF 


the redwood manufacturer to turn out thick, 
clear lumber for special purposes. 

The percentage of high grade stock made at 
the redwood mills is perhaps greater than from 
any other woad, and with this stock the manu- 
facturers are able to supply the demand for fin- 
ished lumber tor either inside or outside use, for 
tank stock, for general requirements and_ for 
factory supplies. 

The redwood product is especially well adapte« 
for use in the construction of tanks, vats, con- 
duits and, in fact, for any purpose where lum- 
ber is subjected to excessive moisture. 

The quality of the material is such that moist- 
ure apparently has no effect either upon its life 
or upon the wood itself, as there is very little 
shrinkage ‘or swelling from contact with the 
water. 

This is only one of the many uses for which 
redwood is especially designed. The others in- 
clude practically all the ordinary requirements 
of the building trade. 


[To Be Continued Next Week.] 





THE SEASON’S REMINDERS. 


The great number of beautiful calendars received at 
the office of the AMERICAN LUMBERMAN during the last 
month precludes separate mention being made. Some 
of the more notable among them, however, demand spe- 
cial consideration. They include the following: 


The McClure, Zimmer Company, Detroit, Mich., sent out 


quite an elaborate offering, consisting of four landscape 
views. ; 
A very artistic calendar is the one gotten out by the 


Southern Supply Company, Mobile, Ala. 
scenes from the romantic story of Hiawatha, 
an appropriate verse. 

The D. G. Saunders Lumber Company, Kansas City, Mo.., 
presents the athietic girl of the four seasons, showing her 
shating, at tennis, yachting and bowling. 

“An Old Mill,” “A Summer Night,” the “Close of Day” 
and “The Road to Bruges” are reproduced by color photog- 
raphy from famous paintings for the landscape calendar of 
Mitchel Bros. Company, Cadillac, Mich. 

A large map of the werld, surrounded by the flags of all 
nations, is the original idea of the Pilsen Lumber Company, 
Chicago, II. 

I. I. ‘Nichols & Co., Grand Rapids, Mich., have a cute 
picture of a wee child and a wise dog that is well done and 
taney catching. 

The Continental Lumber Company, of Houston, Tex., 
presents to the trade a neat, compact and useful calendar 
and memorandum book combined. 

Munger & Bennett, Camden, N. J.. have a 
calendar representing a country roadside. 

Vansant, Kitchen & Co., Ashland, Ky. 
calendar. 

The American Timber & Lumber Company, yellow pine 
lumber, Indianapolis, Ind., has its calendar in one corner 
of the picture ot a very beautiful girl in becoming negligee. 

The head and bust of a pretty child, with a Lunch of 
spring violets, is the offering of the McCullough Lumber 
& Coal Company, of Monmouth, III. 

Frank Spangler, Toledo, Ohio—picture of colonial way- 
side inn with coaching party entering. 

A girl in red in graceful pose is the offering of the North- 
rup Lumber Company, Iola, Kan. 

The Diamond Machine Company, Providence, R. I., 
key and ring. 

“Cosette,” a photo-color reproduction of the celebrated 
painting by Angelo Asti, is the appreciated offering of H. L. 
Day, maker of dust collectors, fuel feeders and pip.ng sys- 
tems, at Minneapolis, Minn. 

A wayside inn and the arrival of a coaching party adorn 
the calendar of the Little Wolf River Lumber Company, 
Manawa, Wis. 

Orson E. Yeager, Buffalo, N. Y., has one of the most at- 
tractive calendars of the season. It is the famous “Sailor 
Girl,” with background of a bright and pretty shade of red. 
She attended the lumber exchange p cnic last summer. 

Owen Bearse & Son Company, Boston, Mass.—a 
wall calendar with dates unusually clear. 

The Rib River Lumber Company, Toledo, Ohio—a_ twi- 
light scene in the “Kdge of the Wocd.” 


It represents four 
each with 


large sheet 


—large plain blue 


has a 


large 


Edward IF. Niehaus & Co., San Francisco, Cal.—a litho- 
graph of pretty young girl. 

“A Twentieth Century Girl” from pa’nting by Wostry, 
adorns the offering of the McMillan Lumber Company, 


Pittsburg, Pa. 

The Cypress Tank & Manufacturirg Company, Patterson, 
La—a unique representation cf a dog with the suitable title 
“Dog on Good Tanks.” 

The-.Frank C. Gillingham & Son 
vest pocket size memorandum book. 

The Cypress Lumber Company, Boston, 
pocket memorandum book with calendars 
£905. 

George C. Brown & Co., McMinnville, Tenn.—a_ large re- 
production in colors of Poore’s beautiful study, ‘The Sea.” 

Laun Bros., Elkhart Lake, Wis.—large four leaf clover 
with pictures of the membeis of the firm in its petals. _ 

Joseph P. Dunwoody, Philadelphia, ’a.—an old oak, with 
minor trees for the Lackground, art stically colored. 

Whissel Lumber Company. Buffalo, N. Y.— interior scene 
of a colonial dining room, “The Soldier's Farewell.” 

The Hugh McLean Lumber Company, Buffalo, 
beautiful young girl surrounded by flowers artistically 


Company—a_ compact 


vest 
and 


Mass.—-a 
for 1904 


N. Y.—a 
ar- 


ranged and reproduced, “Anemones,” from painting by 
Albert Herter. : : ; . ; : 
Charles Este. Philadelphia—a medium size businesslike 


calendar with birdseye view of the lumber yard and plant, 
also several logging scenes. : 
“When the Tide Comes In" from the painting by George 


Howell Gay, is the attractive offering of E. Stringer Bog- 
gess, Clarksburg, W. Va., and the John S. Owen Lumber 
Company. manufacturer of pine, hemlock and hardwood 


lumbei at Owen, Wis. 

W. J. Cude, Kimm.ns, Tenn.—a head and bust of young 
girl. 

‘ The Shreveport Blow-Pipe & Sheet Iron Works, Shreve- 
port, La. is sending out a handsome lithograph copy of a 
very pretty girl. 

The Three States Lumber Company, Cairo, Ill.——a handy 
memorandum book and calendar. 

The Southern Vroduct Company, with general offices at 
Indianapolis, Ind.—a fair equestrian at the sea shore. 

Lovers of children will appreciate the large halftone 
which FE. M. Long & Sons, Cadiz, Ohio, are sending out. 

The Big Creek Lumber Company, Lollock, La.—two at- 
tractive young women speeding along a _ beautiful country 
road in an automobile; “Scorching,” from painting by 
Stewart. 

Dozier Lumber Company, Columbia, S. C.—one of the 
most artistic calendars of the season, entitled “Chrysanthe- 
mums.”’ 

Duhlmeier Bros., Cincinnati, 
duction of an A. Asti creation. 

Lewis Slade, Saginaw, Mich.—‘‘A Thoroughbred,” a fine 
example of the lithographer’s art. 

The Southern Pine Lumber Company, Monigomery, Ala.— 
idealized female head and bust in gold frame with unique 
decorations. 

W. M. Carney & Co., Atmore, Ala.—unusually clear half 
tone of rural scene, ‘Along the Brook.” 

John Dulweber & Co., Cincinnati, Ohio—ake Luzerne and 
surrounding mountains; an Alpine scene, in graphic colors. 

Nudd & Taylor Company, Centralia, Wash.—‘Black Dia- 
monds,” a halftone of two pickaninnies hauling coal on a 
wheelbarrow. 

Wood, Barker & Co., Boston, Mass.—large wall calendar 
with dates unusually legible. 

The L. L. Hunter Estate, Tidioute, Pa.—‘‘A Mountain 
Pasture,” from painting by W. R. C. Watson, R. A. 

W. A. Herbert, Chicago—a beautiful and patriotic litho- 
graph of our flag and eagle; “Freedom.” 

The Stewart Lumber Company, Sharon, Pa.—large half 
tone of two young boys sitting on an old rail gate post, 
one extracting a splinter from the other’s foot; “Ouch! 
Don’t.” 

Lothman Cypress Company, St. Louis, Mo.—graphic 
representation of an ‘‘opening” in a cypress swamp. 

Kelley Lumber & Shingle Company, Traverse City, Mich.— 
young child pointing to a banner held by mother with the 
advertisement of the company. 

The H. C. Bolcom Lumber Company, Winona, Minn.—an 
the “Harbor at 


Ohio—a handsome repro- 





extremely pretty and artistic calendar, 


Venice,” reproduced in colors from the famous painting by 
Thomas Moran. 

The Fuller & Rice Lumber & Manufacturing Company, 
Grand Rapids, Mich.—one of the happy creations of Bryson. 








J. C. Moorehead & Son, Kittanning, P’a—a bright and 
vivacious sailor girl. R 

The McEwen-Gibson Lumber Company, Asheville, N. C., 
has something unique. It is a paper cutter of holly, with 
the company’s name on one side and a representation of 
Mount Pisgah on the other. 

The Mobile & Ohio railroad sent out a souvenir menu for 
the new year which most of us would be glad to accept 
as an all-year course. The good things within are introduced 
by a pretty girl on the cover. 

The Menz Lumber Company, producer of west coast lum- 
ber and shingles, is sending out a very neat calendar, ex- 
hibiting a beautiful girl of the auburn haired type. 

The McClure, Zimmer Company, hardwoods manufactur- 
er, Detroit, Mich., sent out quite an elaborate offering con- 
sisting of four landscape views, being reproductions from 
paintings by Charles W. Eaton. 

The Edward Hines Lumber Company, of Chicago. whose 
vast operations involve a yearly shipment of over 510,000,- 
000 feet of lumber, have issued a. neatly bound “Daily Re- 
minder” book containing a memorandum page for each day 
in the year. It also contains’a number of views pertaining 
to the company’s plant and operations. These are repro- 
ductions from illustrations which have appeared from time 
to time in the columns of the AMERICAN LUMBERMAN, 

Nelson, Ames & Swift. large wholesalers and retailers 
of lumber at Utica. N. Y., have given their calendar idea 


a practical turn. They are presenting the trade with a 
large, gilt edged memorandum Look. 
Gieorge EI. Beeker, of Becker & Co., hardwood timber 


brokers, of London, Eng., has a novel conception in the 
way of calendars. Ile presents the trade with a neat 
oblong affair in red and gold, with a ribbon of the same 


warm shade by which it my be suspended. In the center 








GEORGE FE. 
Engaged in Storing 


BECKER, LONDON, ENG., 


ip Knowledge, 


appears a very excellent likeness of himself, employed as a!l 
good lumbermen are, a portion of their time, at least, in 
reading the AMERICAN LUMBERMAN. Mr. Becker has not 
been selfish in his idea, the calendar being so arranged that 
the enterpris.ng recipient may substitute the picture of his 
wife (present or to be), in place of the handsome gentle- 
man who now adorns it. Mr. Becker is so well and favor 
ably known on both sides of the water, however, that it is 
hardly likely he will be dislodged from his position by any 
of the fortunate ones whom he has remembered with one of 
his pretty and tasty ‘‘Season’s Reminders.” 

Six girls, all pretty, and six toasts, all appropriate, make 
up the calendar offering of the Munn Lumber Company, of 
Alleghey, F'a. The whole is very tasty and well gotten up. 

One of our forefathers and his bride, of Mayflower stock, 
on their way over the snow to Christmas service, is the 
pretty conceit chosen by Russe & Burgess, dealers in hard- 
wood lumber and logs, of New Orleans, La., and Memphis, 
Tenn., and the Gould Sash & Door Company, of Oshkosh, 
Wis., and Indianapolis, Ind. 

An excellent imitation of a strip of yellow poplar, with an 
attractive design, is the J. F. Quiley Lumber Company's 
idea for a 1904 calendar. It is a paper representation of the 
hardwood of that description which the company handles at 
Grand Rapids, Mich. 

The Hostler Coal & Coke Company, of Chicago, has a 
large 12-sheet calendar, without pictures of any sort. It is 
the good, serviceable kind that can be seen across the room. 

The O'Neill Manufacturing Company, yellow pine lumber, 
sash, doors and blinds, of Rome, Ga., present a large pic- 
ture of a Roman flower girl which is very handsome. 

Six fine Indian heads on as many pages is the Saginaw & 
Manistee Lumber Company’s artistic conception of a holiday 
calendar. e company handles pine lumber at Williams, 
Ariz., and its idea is typical of its surroundings. 

The head and bust of a pretty child, with a bunch of 
spring violets is the offering of the McCullough Lumber & 
Coal Co., of Monmouth, Il. 

Frank Spangler, lumber manufacturer, Toledo, Ohio, pic- 
ture of colonial wayside inn with coaching party entering. 
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PURCHASING NEW EQUIPMENT. 


Ira B. Bennett, general manager of the American 
Lumber Company, Albuquerque, N. M., is putting in 
some new machinery. Through R. B. Dunsmore, west- 
ern representative of the company, an order has been 
placed with the well known S. A. Woods Machiue 
Company, of Boston, Mass., for all,the machinery for 
the new planing mill and box factory. The American 
Lumber Company is putting in a great plant at Albu- 
querque and fitting it up in accordance with the most 
modern ideas. The S. A. Woods Machine Company 
may consider it quite a feather in its cap that -out of 
all the manufacturers of milling machinery it shoul: 
be selected to equip the Albuquerque plant. 
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EXAMPLE XXI. 


The wide open shed is popular with many lumbermen 
ind is a type that is constantly growing in favor. 
(hese dealers say that lumber requires only a roof over 
i, the air being free to pass through it from every 
iirection. A retail dealer remarked, in effect, that 
while the wide open shed is the proper thing for lum- 
ier he did not regard it as the proper thing for him, :s 
t forced his men and teams out of doors when doing 
heir work. In other words, the shed covers the lum- 

er, but not the men and teams unless it have a wide 
ood, which the shed of the yard man quoted did not 
iave, 

The double deck is objectionable to many dealers, 
s they have learned that it costs money to put lumber 
uto the air. They want their lumber under roof, yet 
heir piles so low that one man ean at any time 
oad a wagon from them. To do away with the double 
leck and the condition which crowds the men and 
eams out of doors this shed was invented; it has been 
\dopted by several lumbermen in Pennsylvania and its 
vicinity. It ean readily be seen what a commodious 
iffair it is and how well it fits the case of those dealers 
who want to do a lumbey business out of doors, yet at 
he same time with the advantage of being under a 
ioof. In this shed not only is the lumber covered 
hut the alleys as well. If it is desired that it shall nut 
he wholly open—that one side, or end, be boarded up 
-of course it can be done. 

This kind of shed is erected by Edmund Molloy & 
Son, Philadelphia, under a patent owned by the elder 
Molloy, the particular shed shown belonging to George 
M. Speigel & Co., Philadelphia lumbermen, and is 95x 
289 feet, 28 feet high. On one side of the shed are sev- 
enty bins, nine feet high; on the opposite side the posts 
are thirty-four feet apart. The posts are set in an iron 
hoe which protects them from decay and at the same 


The value of this space for advertising purposes is 
disregarded by many. Others want it and are willing 
to pay for it, and surely if it is of value to others it 
must be to the lumbermen themselves. It is choice 
space for the circus and theatrical managers, and a 
few sheds, the sides of which face a street, have been 
seen which are used as bill boards for this class of 
show advertising. The proprietor said that the circus 
that had recently pitched its tents in the town gave 
him twelve tickets for this 16x150-foot space. An 
Uncle Tom’s Cabin troupe was decorating a part of 
the wall with bloodhounds and Little Evas, and for 
this privilege the yard man was given eight tickets. 
With a show of pride he said that the posters for 
the county fair would completely cover the wall, and 
as it was a home enterprise he made no charge. The 
patent medicine men and others who figured in a 
smaller way than does a cireus, an Uncle Tom’s Cabin 
show, or a county fair, regard it as free territory. 
It must be admitted that this particular yard man is 
very accommodating. In contradistinection to their 
habit of giving away a good thing a dealer whose 
shed is prominently located, with a street running 
alongside of it, was offered $150 a year for the space, 
an offer that was refused. Another, for walls and 
roof, was offered $400, and this was also refused. The 
enterprising yard man does not sell advertising space 
—he keeps what he has and buys more. 

There are ways and ways, however, for the yard 
man to utilize his walls. It might be well for him 
to bear in mind that blank space on the side of a shed, 
as well as in a newspaper column, makes the ad all the 
more attractive. Those who aim entirely to cover the 
space with big letters ascertain that the result is flat 
and unattractive. The letter should not be too large, 
in form clean eut, of a combination of colors, so they 
will look alive. One style of lettering, with the letters 








ime serves as a foundation. A span of 117 feet has 
been covered, and it is said that a test of thirteen 
ears has shown that the structures have not been 
nroofed by wind or erushed by snow. The cost of the 
hed illustrated was 20 cents a square foot, the total 
eing $5,491. 

The fact that the Molloy shed is patented is no 
‘ason why any yard man who desires a shed similarly 
onstructed should not have it, as no doubt there are 
ontractors by the scores who would undertake to build 
. truss that would answer the purpose. The shed is a 
‘ype that will appeal to the tastes of many handlers of 
lumber. 





CHAPTER XVIII. 
Advertising Space. 

The yard men who believe in advertising have a 
large available space on the ends and sides of their 
sheds, an announcement on which would be read by 
thousands yearly. Occasionally, to a dealer, his shed 

| is too precious in his sight to be disfigured, us he calls 
it, in this way. Some of these very men buy advertis- 
ing space in the newspapers at high rates, send circu- 
lars broadeast, pay for the insertion of their names in 


} programs, and even on the cards which are tacked 
: on the inside of the hotel bed room doors, but the 
space which already is theirs remains a blank. There 


are those who place huge signs along the comb of the 
building, yet who would fine themselves if they were 
caught painting one letter on the outer walls, in this 
regard holding them as free from contamination froin 
the sign writer’s brush as they do the walls of their 
houses and barns. 










SHED OF GEORGE M. SPEIGEL & CO., PHILADELPHIA, 





PA. 


properly arranged, may be so artistically done that 
it will continue to delight the eye, while another styie 
in a short time will become obnoxious to the sight. 
Other business men swing gilt signs over their doors, 
and why should not the lumbermen? A sign of this 
description, if not too large and gaudy, gives an ap- 
pearance of elegance and prosperity. 

To attract attention one yard man has painted his 
shed a bright red, another blue, another yellow. Oth- 
ers paint their sheds a different color every two or 
three years, and one changes the color every year 
all of course for the purpose of advertising. 








Excellent Conditions Obtain. 


PRAIRIE Depot, OHIO, Jan, 18.—My stocks are larger than 
ordinarily carried and the prices allow of a good profit. 
The erop is good, and everyone in the vicinity has money. 
There is no building being done in town, but country real 
estate improvement is in good shape and the prospect for 
spring trade is good. Cc. H. Horres. 





Price Lists Shaded. 


West ToLepo, OnI0, Jan. 20.—Our stock is larger and of 
a better grade than usual but others, we think, have a 
lighter stock than last year. The list has been shaded 
about 3 percent. ‘The crop situation is good. Lots of 
money is obtainable if you have good security, and collec- 
tions are as good as usual this time of year. There is a 
fair number of cheap houses being built and the outlook for 
spring trade is fair. WEST TOLEDO LUMBER COMPANY, 
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Anything You Want 
Pacific Coast Stocks 


Fir 
Spruce 
Cedar 
Redwood 
Western White Pine 











Redwood Shingles 
A 
Specialty 








McKee-Flack Lumber Co. 


(Successors to W. I. McKee & Co.) 
Mills at Tacoma, Wash. QUINCY, ILL. 
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(Stars, Clears, Perfections and Eurekas.) 


FIR AND CEDAR LUMBER 
Mills at Everett and Olympia, Wash. 


LEA LUMBER COMPANY, Tacoma, Wash. 


RED CEDAR SHINGLES | 













West Coast Shingh(. 7 
Manujacturers ¢ Wholesalers Hh ak | 


Mills on Great Northern and Northern Pacific 
TACOMA. WASH. 
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Sugar and White Pine 


DOORS 


STOCK and SPECIAL 


E are manufacturers and cater to the Eastern 


Trade, Prepared to contract with eastern 
*obbers for large or small amounts, Write for prices, 
It will pay you. 


Watkins & Thurman, 


MADERA, CALIFORNIA, 











C. B. SHAVER, Pres't. ~ 
ARTHUR B. LONG, Vice-Pres’t. 
C. W. MUSICK, Secretary. 
FIRST NATIONAL BANK, Treas. 


Fresno 
Flume & Irrigation 
Company, 


FIR AND CEDAR 
CALIFORNIA WHITE PINE 
SUGAR _ PINE 


LUMBER AND TIMBER 
ROUGH and DRESSED and BOXES. 











SPECIALTIES: 


Wide, Clear Sugar and Cali- 
fornia White Pine, Extra 
Size and Length Timbers. 
Dressed Lumber, all kinds, 


General Office, 


CLOVIS, CAL. 


Fresno Office, 
Fresno Nat'l Bank Bidg. 


Mills at SHAVER, FRESNO COUNTY, CAL. 
Planing Mill, Yard and Box Factory at CLOVIS. 














WE HAVE A LARGE 
STOCK OF 


California 
White 
Pine 


6-4 NO. J 
AND 2 
SHOP, 


AND 


California 
Sugar 
Pine 


WE WANT TO MOVE IT. 


Let us hear from you and 
we will quote you on it... 


6-4 NO. 3 
SHOP, 





CALIFORNIA SUGAR and 
WHITE PINE AGENCY. 


Suite 515-523. 


Rialto Bldg, 9am Francisco, Cal. 


























r 


[Continued from Page 43.] 


home and they particularly admired the yellow pine finish 
used in it, and stated that they were about to build a new 
house and wanted to finish it in yellow pine as the hand- 
somest wood they had ever seen for the purpose. When the 
architect made out the specifications he asked for estimates 
on yellow pine finish and also on some other woods used for 
the purpose, including oak. When the prices showed yellow 
pine to be the cheapest on the list the builders concluded 
it must be a cheap wood and took instead oak, the most ex- 
pensive wood on the list, although they had already ex- 
pressed a decided preference for yellow pine and undoubtedly 
would have selected it had the price been sufficiently high to 
make the same impression of value upon them that its ap- 
pearance had done. 

J. J. White, McComb City, Miss.—I think there is no rea- 
son why the future of yellow pine should not be brighter 
than its recent past. Cotton is bringing big prices, The 
same may be said regarding the grain crops. Money is 
abundant throughout the country, and if that has anything 
to do with it we should have plenty of trade during 1904. 
We had a little scare flurry last season, to be sure, but the 
sky is now clear, and likewise the future of yellow pine. 

I, H. Wheless, Alden’s Bridge, La.—We have had a 
marked increase in orders in the last ten days—so much 
so that I cautioned our sales department to be careful and 
not overload at present prices, on the theory that it looks 
as though values must advance under the stronger pressure 
for stock which must develop as the spring approaches. We 
should have our list close to actual values, however. There 
are no clouds in the sky. 

S. J. Sutherland, New Orleans, La.—The export trade 
promises well, if our people are not led into the folly of 
overshipping or consigning, the latter feature of the business 
being especially demoralizing. The markets have been 
broken twice this year, for primes and for ordinary stock, 
by reason of the folly of consigning pitch pine to markets 
which take advantage of every opportunity to hammer 
stocks. Europe is ready to use a large quantity of pitch 
pine this year, and nearly all the markets are ready to use 
a reasonable amount of the usual items which they take, at 
a reasonable price, A reasonable price to their minds, and 
it is or ought to be ours, is “the best price that I can get.” 
The foreign market is ready to place orders provided the 
buyer is satisfied that his neighbor is not going to be able 
to buy for any less than he pays himself. If there were 
some cohesion between the elements in the export trade to 
see that values were uniform and that the stocks went for- 
ward largely on order account rather than on consignment 
it would be an easy matter to secure a stable outflow at 
fair prices and thereby benefit the domestic trade propor- 
tionately. Conditions are healthy in Europe and there is 
nothing to interfere with a satisfactory business this year 
except the folly of the people on our own side of the water. 

S. F. Carter, Houston, Tex.—There is getting to be quite 
a demand for kiln dried saps from abroad. I have had some 
of that trade this year, through Mr. Sutherland and other 
agencies, and have found it to be a very satisfactory busi- 
ness. It will help out our trade both in the northern states 
and elsewhere to cultivate this business, but we should do 
it through factors who will safeguard us against overship- 
ping. 

N. W. McLeod, presiding, was called upon, not having pre- 
viously volunteered his ideas. He said, however, that he 
had given them rather full expression, he thought, in his 
annual address. “There is this to say, however: I am 
satisfied that the trade of 1904 will Le of good volume and 
it rests with the producers themselves—and particularly 
with those of this association—as to how many bulwarks 
they shall throw about the trade to protect it from the folly 
of undue competition between the manufacturers them- 
selves—for yellow. pine has no competitor to fear in any 
other wood.” 


The session adjourned about 5 p. m., and the com- 
mittees—for whose guidance the experience meeting 
had been intended to furnish some ideas and sugges- 
tions—immediately took up the work of preparing their 
reports for presentation at the Wednesday sessions, 


WEDNESDAY MORNING’S SESSION. 
(Special telegram to the AMERICAN LUMBERMAN.) 

NEW ORLEANS, La., Jan. 20.—The committee on 
grades reported many technical changes, the most im- 
portant of which was that allowing a larger percentage 
of short lengths in the majority of items. Grades for 
lath and pickets were also reported upon and adopted. 
J. B, White, of Kansas City, moved the adoption of a 
new grade of selects above No. 1 common boards, which 
motion carried. It was also decided to adopt the bevel 
corner on beaded ceiling to symmetrize the bead. 

The committee on values reported favorably to an 
advance over the October 15 list. The grade of A 
4-inch flooring, 12 to 16 feet, was included in a new 
grade called B and better. An advance of 50 cents a 
thousand was made on %-inch ceiling and $1 a thousand 
on ceiling surfaced two sides. No. 2 common ceiling 
was placed at $2 a thousand under No. 1 common. Par- 
tition was advanced $1.50 on A, $1 on B and 50 cents on 
C. In finish 1x4 and 1x6 were consolidated and they 
both take October 15 list of the latter in first and sec- 
ond clear, while third clear finish was advanced $1 a 
thousand. Shiplap and common lumber were advanced 
50 cents with the exception of 1x 12-18 foot No. 1 com- 
mon boards, which were made $20.75, an advance of 
$1.75; 1x12x18 foot No. 2, $18.25, and 1x12 No. 1 
ship lap, $21.25. On grooved roofing an advance was 
made of $3 over the list on surfaced one side. No. 1 
mixed 4-foot lath were placed at $3 to points where a 
freight rate of 23 cents is in effect. On 5-16-inch square 
pickets, B and better, the list was made $18 a taou- 
sand; No. 1 common, $16; flat pickets, 214 x %-inch, 
B and better, $16, and No. 1 common, $14, 

The committee on terms recommended 60 days from 
date of invoice or 144 percent off for cash within five 
days after shipment reaches destination and ten days’ 
sight from date of bill of lading less 2 percent ‘dis- 
eount. After considerable debate, on motion of J. A. 
Freeman, the matter was tabled. 

A short executive session was then announced, after 
which recess was taken until afternoon. 


WEDNESDAY AFTERNOON’S SESSION. 
(Special telegram to the AMERICAN LUMBERMAN.) 
Immediately after the eall to order, the committee 
on railway material specifications reported progress 
end was continued. Resolutions were reported thank- 
ing the speakers who spoke against the adoption by the 
government of the metric system. A resolution was 
also offered supporting the Kansas railroad bill and 
the house bill relative to the Interstate Commerce Com- 
mission. 


H. H. Wheless, of Alden Bridge, La., moved that in 


order to enable the committees to give more careful 
consideration to the work which might come before 
them three days should be devoted to annual meetings, 
which motion prevailed. 

J. E. Long, of the Louisiana Purchase Exposition 
exhibit committee, reported excellent progress and 
that most pleasing results had been obtained in the 
various styles of yellow pine lumber. 

P. S. Gardiner offered a resolution, which carried, 
asking that James D. Lacey prepare a paper on his ex- 
perience in the utilization of wood waste. 

The next order of business was the annual election 
which resulted as follows: 


President—R. A. Long, Kansas City, Mo. 

Vice president—John L. Kaul, Birmingham, Ala. Y 

State vice presidents—Arkansas, N. H. Clapp: Louisiana, 
H. H. Wheless; Texas, Samuel Park; Mississippi. I. C. 
Enochs; Missouri, J. H. Berkshire; Georgia, H. H. Tift, 
Florida, B. F. Camp. 

Treasurer—A. J. Neimeyer, St. Louis, Mo. 

Directors fcr two years—Arkansas, C. D. Johnson; Louis- 
iana, J. E. Long; Texas, L. Davidson; Alabama, I*, H. 
Lathrop; Mississippi, J. J. White; Missouri, W. C. Greer; 
Georgia, W. B. Stillwell; Florida, A. E. Ranney. | 

Directors for_one year—Louisiana, J. W. Martin; Ala- 
bama, John Bb. Ryder; Georgia, H. 'N. Gresham; Florida, J. 
C. Anderson. 

Director at large—N. W. McLeod. 


In the absence of R. A. Long, the president-elect, 
the chair was occupied by Vice President Kaul, and 
F. B. White in an eloquent manner moved that a ris- 
ing vote of thanks be given retiring president N. W. 
MeLeod, after the adoption of which came adjourn- 
ment. 

THE ATTENDANCE. 


H. J. Allen, Shreveport, La. 

J. C. Anderson, Caryville, Fla. 

F. R. Barns, Grayson-McLeod Lbr. Co., Boston, Mass. 
R. D. Baker, Empire Lbr. Co., |Pittsburg, Pa. 

W. L. Burton, Burton Cypress Co., New Orleans, La. 

S. H. Bolinger, S. H. Bolinger, Bolinger, La 

W. P. Barr, Dubach Lbr. Co., Dubach, La. 

Geo. R. Burton, Ten-Mile Lbr. Co., Ten-Mile, Miss. 

Sam E. Barr, Barr & Mills Co., Zanesville, Ohio. 

W. G. Coller, Tremont Lbr. Co., Tremont, La. ? 

S. J. Carpenter, Pearl River Lbr. Co., Brookhaven, Miss. 
N. H. Clapp, Jr., Southern Lbr. Co., Warren, Ark. 

W. W. Cleveland, Scotch Lbr. Co., Fulton, Ala. 

S. F. Carter, Emporia Lbr. Co., Houston, Texas. 

J. B. Carter, Emporia Lbr. Co., Houston, Texas. 

J. W. Crabb, Delavan, Ill. 

L. B. Conroy, Trinity County Lbr. Co., Groveton, Texas. 
R. Carpenter, Eureka Lbr. Co., Eastabuchie, Miss, 

Tudor B. Carre, W. W. Carre Co., New Orleans, La. 
John Claney, John Claney & Co., Chicago, Ill. 

Homer W. Chandler, W. Chandler Lbr. Co., Chicago, Ill. 
L. Davidson, Continental Lbr. Co., Houston, Tex. 

R. S. Davis, Long Bell Lbr. Co., Kansas City, Mo. — 

F. M. Deardorff, F. M. Deardorff Lbr. Co., Kansas City, Mo. 
J. R. Eakin, Fordyce Lbr. Co., Fordyce, Ark. 

T. K. Edwards, Illinois Central Ry., Chicago, Ill. 

Chas. S, Elms, Exporter, New Orleans, La. 

William Engel, Wm. Engel & Co., Bangor, Me. 

F. H. Farwell, Lutcher & More Lbr. Co., Orange, Texas. 
Thos. S. Foster, Trinity River Lbr. Co., Houston, Texas. 
J. A. Freeman, Freeman-Smith Lbr. Co., St. Louis, Mo. 
H. J. Frericlis, A. W. Stevens Lbr. Co., Chatawa, Miss. 
S. H. Fullerton, Chicago Lbr. & Coal Co., St. Louis, Mo. 
I. H. Fetty, Central Coal & Coke Co., Kansas City, Mo, 
Geo. S. Gardiner, Eastman, Gardiner & Co., Laurel, Miss. 
P, S. Gardiner, Eastman, Gardiner & Co., Laurel, Miss. 
S. W, Gardiner, Eastman, Gardiner & Co., Laurel, Miss. 
EB. C. Gordon, Official Stenographer, St. Louis, Mo. 
Charles Gates. ; 
A, Gordon, Fuller-Rice Lbr. & Mfg. Co., Grand Rapids, 


ei 
Mich. 

. L. Goodnow, Asst. Secty. S. L. M. A., St, Louis, Mo. 
BE. C. Gates, Gates Lbr. Co., Wilmar, Ark. 
J. C. Graham, Van Cleave Lbr. Co., St. Louis, Mo. 

J. A. Galbraith, Am. Hoist & Derrick Co., St. Paul, Minn. 

C. Gilbert, Jeanerette Lbr. Co., Jeanerette, La. 

BE. R. Greenlaw, Greenlaw Lbr. Co., Blair, La. 

M. S. Granbury, M. S. Granbury, Hattiesburg, Miss. 

J. J. Harwood, J. J. Newman Lbr. Co., Hattiesburg, Miss. 

E. C. Harrell, Secty. Ga. Saw Mill Assn., Tifton, Ga. 

Otho Harpe, Chicago Lbr. & Coal Co., Meridian, Miss. 

Geo. Hicks, Bowman-Hicks Lbr. Co., Kansas City, Mo. 

J. H. Hinton, Camp & Hinton Co., Lumberton, Miss. 

James Hand, James Hand, Purvis, Miss, 

W. P. Haynes, Hinton Bros. Lbr. Co., Lumberton, Miss. 

H. W. Huntington, East Union Lbr. & Mfg. Co., Brookhaven, 
Miss, 

Saml, Hopper, Sam. Hopper & Son, Stay, La. 

C. D. Johnson, Frost-Trigg Lbr. Co., St. Louis, Md. 

E. E. Johnson, Hammond Lbr. Co., Hammond, La. 

T. H. Johnston, T. H. Johnston Lbr. Co., Birmingham, Ala. 

T. N. Jordan, T. N. Jordan, Pass Christian, Miss. 

John L. Kaul, Kaul Lumber Co., Birmingham, Ala. 

D. A. Kendall, Sawyer-Austin Lbr. Co., Kansas City, Mo. 

W. C. Kent, Amos Kent Lbr. & Brick Co., Kentwood, La. 

T. S. Kyle, Kyle Lbr. Co., Gadsden, Ala. 

Geo. W. Keehn, Marsh, Keehn & Co., Chicago, Il. 

J. E. Long, Dubach Lbr. Co., St. Louis, Mo. 

Cc. B. Lowe, Ellisville Lbr. Co., Ellisville, Miss. 

F. H. Lathrop, Lathrop-Hatten Lbr, Co., Riverside, Ala. 

Cole Landers, Wabash Ry., St. Louis, Mo. 

D. H. Marbury, Marbury Lbr. Co., Marbury, Ala. 

G. E. Mattison, Stewart-Alexander Lbr. Co., Gifford, Ark. 

Cc. J. Mansfield, Arkansas Lbr. Co., St, Louis, Mo. 

E. B. Martin, Southern Lumberman, Nashville, Tenn. 

J. W. Martin, Globe Lbr. Co., Ltd., Yellow Pine, La. 

W. H. Managan, Perkins & Miller Lbr. Co., West Lake, La. 

M. S. Managan, Perkins & Miller Lbr. Co., West Lake, La. 

S. A. Marshall, O’Neill Mfg. Co., Rome, Ga, 

J. J. McCarroll, Genesee Lbr. Co., Natalbany, La. 

N. W. McLeod, Prest. S. L. M, A., Grayson-McLeod Lbr. Co., 
St. Louis, Mo. 

S. H. McLaughlin, Enochs Bros., Fernwood, Miss. 

E. F. MeNair, A. W. Stevens Lbr. Co., Chatawa, Miss. 

M. S. McCullen, Fuller-Rice Lbr. & Mfg. Co., Grand Rapids, 
Mich, 

A. J. Neimeyer, Monarch Lbr. Co., St. Louis, Mo. 

W. H. Norris, W. H. Norris Lbr. Co., Houston, Tex. 

C. R. North, J. E. North Lbr. Co., Bond, Miss. 

Cc. F. Newcomer, Newcomer Lbr. Co., Jackson, Miss. 

W. J. Osgood, Ellisville Lbr. Co., Ellisville, Miss. 

C. W. Ogden, Tombigbee Lbr. Co., Kansas City, Mo. 

J. W. Opdenweyer, Opdenweyer Cypress Co., New Orleans, La. 

T. L. O'Donnell, Ship Island Lbr. Co., Scranton, Miss. 

S. Patterson, Big Creek Lbr. Co., Pollock, La, 

F. L. Peck, J. J. Newman Lbr. Co., Scranton, Pa. 

Sam Parks, Industrial Lbr. Co., Beaumont, Tex. 

W. B. Pettibone, La. Central Lbr. Co., Clarks, La. 

W. H. Pickard, C. W. Robinson Lbr. Co., New Orleans, La. 

Overton W. Price, Chief of Dept. Forest Measurements, Wash- 
ington, Washington, D. C. 

J. R. Pratt, Ten-Mile Lbr. Co., Ten-Mile, Miss. 

Mulford Parker, Pllisville Lbr. Co., Ellisville, Miss. 

J. G, Powell, J. G. Powell, Lake Charles, La. 

C, A. Paltzer, C. A. Paltzer Lbr. Co., Chicago, III. 

A. W. Ranney, Alger-Sullivan Lbr. Co., Century, Fla. 

F. J. Reming, Hammond Lbr. Co., Hammond, La. 

J. C. Rives, Montrose Lbr. Co., Montrose, La. 

H. C. Rule, Gates Lbr. Co., Wilmar, Ark. 

James Ramsey, Greenlaw Lbr. Co., Blair, La. 

* Robinson, W. Ll. Robinson, Gloster, Miss. 

J. EB, Rhodes, Secty. Miss, Valley Lumbermen’s Assn., Minne- 
apolis, Minn, 
Jno. B, Rider, Jackson Lbr. Co., Lockhart, Ala. 
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W. W. Rathburn, Big Four Lbr. Co., St. Louis, Mo. 

George B. Stebbins, Pollock, La. 

George K. Swnith, Secretary S. L. M. A., St. Louis, Mo. 

E. A. Spinks, Southern Lbr. Co., Meridian, Miss. 

Harry Swartz, Swartz Lbr. Co., St. Louis, Mo. 

E. G. Swartz, Swartz Lbr. Co., St. Louis, Mo. 

W. B. Stillwell, Southern Pine Co. of Ga.. Savannah, Ga, 

I. Stephenson, Luddington, Wells & Van Shank, DeRidder, La. 
H. A. Smith, Mobile & Ohio Ry., Meridian, Miss. 

W. F. Shelley, Tombigbee Lbr. Co., Fairford, Ala. 

W. A. Shipman, D. C. Bacon Lbr. Co., Brushy, Miss. 

J. H. Stephens, Eureka Lbr. Co., Bastabuchie, Miss. 

B. H. Smith, King-Ryder Lbr. Co., Bon Ami, La. 

H. E. Sweet, Hudson River Lbr. Co., DeRidder, La. 

Robert Stack, Long-Bell Lbr. Co., Kansas City, Mo. 

C. B. Sweet, Long-Bell Lbr. Co., Kansas City, Mo. 
. Stotz, Stotz, Perkins & Pettibone, Louisville, 
. Sutherland, Sutherland-Innes Co., New Orleans, 
Trieshmann, Crossett Lbr. Co., Crossett, Ark. 

. Thompson, Thompson-Tucker Lbr. Co., Willard, Tex. 

. Tettemer, B. & O. S. W. Ry., St. Louis, Mo. 

. Thayer, J. E. North Lbr, Co., Bond, Miss. 

Toomer, Union Lbr. & Planing Mill Co., Hattiesburg, 


Ky. 
La. 


. Turner, Vandalia Line, Memphis, Tenn. 

Venable, Camp & Hinton Co., Lumberton, Miss. 

. Vidor, Darlington-Miller Lbr. Co., Galveston, Tex. 
. Van Deuser. L. C. Van Deuser, Hattiesburg, Miss. 
7. Wadley, Allentown, Pa. 

. Warren, Chief Inspector S. L. M. A., St. 
. Walker, C. H. & D. Ry., Cincinnati, 0. 
. White, Mo. Lbr. & Land Ex. Co., Kansas City, 
N. W. Williams, Montrose Lbr. Co., Montrose, La. 

J. J. White, J. J. White Lbr, Co., McComb, Miss. 

. Wheless, Whited & Wheless, Alden Bridge, La. 

. West, West Lbr. Co., Westville, Tex. 

E. Welsh, Central Coal & Coke Co., Carson, La. 

Cc. F. Wieke, Edw. Hines Lbr, Co., Chicago, Ill. 

W. L. Whittaker, jr., Grant Lbr. Co., Selma, La. 
Gustaf Westfeldt, New Orleans, La. 


THE LADIES. 


Louis, Mo. 


Mo. 


Mrs. L. B.. Conroy. 
Mrs, L. Davidson. 

Mrs. J. R. Eakin. 
Mrs. S. H. Fullerton. 
Miss Ruby Fullerton. 
Mrs. Geo. S. Gardiner. 
Mrs. Geo. Hicks. 

Mrs. G. E. Mattison. 
Mrs. A. W. Ranney. 1 : 
Mrs. J. E. Rhodes. 
Mrs. W. L. Robinson. 
Mrs. Geo. K. Smith. 
Mrs, H. E. Welsh. 
Mrs. J. J. White. 








GAINING PROMINENCE THROUGH MERIT. 


The Loeb-Cutter Mill Company, whose headquarters 
are in the Lumber Exchange building, Seattle, Wash., is 
one of the fir lumber manufacturing concerns of the 
north Pacific coast that are coming into prominence be- 
cause of the excellent quality of material manufactured. 
This company purchased the saw mill and timber of the 
Acme Lumber & Logging Company at Clipper, Wash., 
on March 1, last. The mill is one mile distant from 
Clipper at what is called Green Spur. The members of 
the company are Frank S. Loeb, president and treas- 
urer; Charles Reitler, of Chicago, vice president, and 
George B. Blackwell, secretary. Messrs. Loeb and Black- 
well reside in Seattle. Mr. Blackwell recently succeeded 
A. R. Cutter as secretary, his interest being purchased 
by the company. 

Mr. Loeb, who recently moved to Seattle from Chi- 
cago to take charge of the management of this business, 
is a@ young man endowed with remarkable business 
ability, who was formerly engaged in the capacity of 
consulting engineer with the Pittsburg Reduction Com- 





LOEB, 
Wash. 


PRESIDENT FRANK S&S. 
Loeb-Cutter Mill Company, Seattle, 


pany, manufacturer of aluminum, and was later with 
the Duquesne Reduction Company, of Pittsburg. He 
is a graduate of Lehigh University of the class of 1893 
and an expert in chemical engineering. Mr. Reitler, who 
is associated with him, is president of the Great West- 
ern Smelting & Refining Company, of Chicago. Mr. 
Blackwell, the secretary of the company, is a native of 
Eau Claire, Wis., and was identified with some of the 
large lumber companies at the head of the lakes before 
going west something over a year ago. 

The plant of the Loeb-Cutter Mill Company is located 
eighteen miles south on the international boundary, on 
the Seattle division of the Northern Pacific railway and 
fifteen miles north of Sedro-Wooley. Its location also 
permits shipments via the Canadian Pacific and Soo 
lines. The original purchase made last spring included 
a complete saw mill plant with a capacity of 75,000 feet 
a day, a planing mill and dry kilns. The company has 
since bought considerable timber in the vicinity of the 


plant and now has a good size tract of some of the 
choicest fir timber in the state. It recently added two 
logging engines to its equipment with a view of increas- 
ing its capacity, which has been doubled since the com- 
pany took possession of the plant. 

The Loeb-Cutter Mill Company makes a specialty of 
manufacturing fir dimensions and flooring, ceiling, sid- 





SECRETARY GEORGE B. BLACKWELL, 
Loeb-Cutter Mill Company, Seattle, Wash. 


ing, moldings and spruce, clear shop and common lum- 
ber, and always carries between 3,000,000 and 4,000,000 
feet of stock on hand to facilitate shipments. The mill 
is equipped to cut timbers up to sixty feet in length. 
The timber that is sawed into long stuff is of the small, 
sound, red knotted variety and it makes strong and 
durable lumber. 

Particular pains is taken to have good grade stock 
shipped to the eastern trade and the company prides it- 
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self on the superior grades it makes. When once a car- 
load of its lumber is purchased by an eastern dealer that 
dealer usually becomes a permanent customer of the 
company. The Loeb-Cutter Mill Company is pursuing 
the policy of keeping pace with its trade, and as its 
business grows the capacity of its plant and the facili- 
ties for catering to the eastern trade will be gradually 
increased and indications point to the Loeb-Cutter Mill 
Company becoming one of the strongest interior rail 
shipping mills in the state of Washington. 





A Satisfactory Report. 


ELMoRE, OHIO, Jan. 12.—Stocks in this vicinity are in 
satisfactory shape and prices compare well with the stan- 
dard price lists. The crop has been good and money is 
plentiful, although collections are rather slow. A _ fair 
amount of building is being done in our locality and the 
trade outlook is fair. G. W. GALLANT. 





Improvements Being Made in Real Estate. 


MONTPELIER, OHIO, Jan. 20.—My own stocks of lumber 
are a little larger than I ordinarily carry at this time of 
the year, but as a rule in this section stocks are not quite 
so heavy. The prices received are about on a par with the 
standard lists. The crop has been fair and the feeling 
among bankers is good. There is considerable building 
being done and the outlook for spring trade is good. 

C. G. Boone. 





Short Stocks and List Prices. 


New RICHMOND, OHIO, Jan. 2.—Considerably lighter stocks 
are in the yards in this section to what is usually the case. 
Lumber is bringing about list prices, and collections are fair. 
The crop has n poor, but bankers do not fear dull times, 
although, owing to the crop condition, money is not at pres- 
ent very free. There is not much building being done in 
the country or in town and trade prospects are not much for 
the early spring, and will not show to advantage until about 
April 1. THE FRIDMAN LUMBER COMPANY. 
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Hammond Lumber Co, 


4 and 6 inch Clear Bevel Siding. 
For Carload Shipments a 
Specialty to Eastern 
Trade. wt 








Cargo shipments 

to all parts of the 
world, We ship by ves- 
sel that load direct at our mills. 





304 HAYWARD BLDG. 
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OUR SPECIALTIES: bore 2x¢terge7™- 
* bers in Dow Pir 
(Oregon Pine), and Redwood. Cedar and Redwood lumber. 
rough or worked, kiln dried. Lap Siding, Redwood and Cedar 
Shingles Capacity in Redwood Shingles, 400 M daily, dry. 


Telephone, ARDS: 
Private Exchange 279 ¥ 
6th and Irwin 
Use 
Lumberman’s Code Streets 
and Telecode. San Francisco, Cal. 





OFFICES: z Per 
603-4-5-6-7 Claus Spreckels Bldg., San Francisco, Cal. 


















Chas. R. McCormick & Co. 


REDWOOD LUMBER AND SHINGLES, 
CALIFORNIA WHITE PINE, 
SUGAR PINE, 


Eastern Rail and Cargo, Foreign and Domestic Shipments. 
DOUGLAS FIR (OREGON PINE) 


for cargo shipment. Would be pleased to correspond with you. 












303 California Street, 
SAN FRANCISCO, CALIFORNIA, 
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H. N. COOK BELTING CO., 
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LONG AND SHORTLEAF 


YELLOW PINE 


CAPACITY, 350,000 FEET DAILY. 








SHIPMENTS in 1901, 100,000,000 FT. 








Established 1879, 


Capital and Si rplus, $1,000,000,00, 


Incorporated 1896. 





_—_—— 


Foster Lumber 
Company 


MILLS: 


On the International & Great Nurti.ern, 
Missouri. Kansas & Texas; 

Gulf, Colorado & Santa i*e; 

Houston, East & W ,st Texas, and 

Cotton Beit. 








SALES OFFICE: 


KANSAS CITY, MO. 
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H00-HOO DOINGS. 


Concatenation at Minneapolis. 





Tuesday night last Great Hoo-Iloo came on earth again 
at Minneapolis, in the valley of the Mississippi, and fifty- 
four purblind kittens had their eyes opened to the wonders 
of Hoo-Hoo land and walked through the gardens right 
and left as arranged temporarily for the occasion in the 
spacious rooms of the Phoenix club. 

W. B. Tomlinson, Vicegerent Snark for Minnesota, covered 
himself with glory, even exceeding his work of a year ago, 
when 2 class numbering an even half hundred was led into 
the mysteries of the order. This time there were fifty-four 
kittens, and assisting in the work and looking on were 
over 100 members of the order. ‘The following is a list of 
the officials of the evening: 

Snark, W. B. Tomlinson; Senior Hoo-Hoo, James G. Wal- 
lace; Junior Hoo-Hoo, W. E, Ventield.; Bojum, Joseph Oppen- 
heimer; Serivenoter, John W. Phillips; Jabberwock, I. H. 
Klatau; Custocatian, A. N. Wheele Arcanoper, T. W. 
Proctor; Gurdon, Harry Atkinson. 

The following were initiated : 

Charles Dalles Streeter, Streeter 
Iowa, 

John Alexander Dygert, Montzheimer Lumber Co., Albert 
City, Iowa. 

Carl Paul Sutorius, City Sash & Door Co., Minneapolis. 

Ilenry Frederick Bolger, J. & W. C. Shull, Minneapolis. 

Henry William Squires, Chicago Lumber & Coal Co., St. 
Louis, Mo. 

Charles A. Willd, Hoffman, Minn. 

Burr A. Thrift, Carr & Adams Co., Des Moines, Iowa, 

August Jasfriedrich Moeller, Marsau & Moeller, Dysart, 
lowa. 

Charles Henry Hass, Halstein Lumber Co., Halstein, Iowa. 

Leonard Douglas Burdsley. Laurens, lowa. 

Ifenry Beverly Sutton, Lamb-Nolan Hardwood Co., Bacon, 
Miss. 





Lumber Co., Keokuk, 


‘. Sanborn, Mississippi Lumber & Coal Co., Minne- 
apolis. 

William Edward Bertram, St. James, Minn. 

Rupert Eston Irwin, C. A. Smith Lumber Co., 
apolis. ¥ ' 

Lewis Wayland Lansing, Empire Lumber Co., 


Ward 


Minne- 
Winona, 
Hurlburt, Illinois Manufacturing Co., Ma- 
comb 

George Avery Morey, Citizens Lumber Co., Minneapolis. 

Charles Harlan Smith, Citizens Lumber Co., Minneapolis. 

Mark J. Oliver, Smith & Oliver, Chicago. 

Charles B. Mareh, Red River Lumber Co., Minneapolis. 

Lincoln Clarence Rains, Chicago Great Western Railway, 
Minneapolis. 

George Elliott McClure, Foley-Bean Lumber Co., Milaca, 
Minn. 

Taylor 
apolis. 
John Oscar Busse, 

Stephen Frank 
Redfield, S. D. 

Herbert J. 
Minn. 

Thomas James Roberts, St. Anthony & Dakota Elevator 
Co., Minneapolis. 

Alexander Chipman Connor, Rogers Lumber Co., 
apolis. 

on LeRoy Thompson, B. N. Thompson Co., Minneapolis. 

Lloyd Lawrence Hillman, A. M. Fox Co., Spokane, Wash. 
Jay Lendal Foster, Bardwell-Robinson Co., Minneapolis. 

Carl Asa Mayo, Hennepin Lumber Co., Minneapolis. 

Dexter M. Denison, Minneapolis & St. Louis Railway, 
Minneapolis. 

William M. Mitchell, L. Lamb Lumber Co., Minneapolis. 

Robert Bruce Coy, Forman, N. D. 

Charles Porter Eastman, Minneapolis & St. Louis Rail- 
way. Minneapolis. 

Charles Elliott Thompson, B. N. 
apolis. 

Edward A. 
apolis. 

Joseph J. Hagen, Jenkins, Hagen Lumber Co., Minneapolis. 

Minor Hudson Sams, Maloy, Iowa. 

Charles Oscar Swan, Stockport, Iowa. 

George P. Anthes, Anthes Lumber Co., Knoxville, Iowa. 

Leroy Albert VPage, jr., Page & Hill Co., Minneapolis. 

John Adelbert Kenworthy, Scanlon-Gipson Lumber Co., 
Minneapolis. 

George Willis Shaw, Cloquet Lumber Co., Cloquet, Minn. 

Charles Howard Blackwell, Gull River Lumber Co., Minne- 
apolis. 

"ears A. Walker, Osborne & Clark, Minneapolis. 

John Martin Junge, Citizens Lumber Co., Minneapolis. 

Charles Henry Dumert, Dumert Lumber Co., Minneapolis. 

George Thomas Blamer, Hennepin Lumber Co., Minne- 
apolis. 

"Chavien Seymour Hitchcock, Seanlon-Gipson Lumber Co., 
Minneapolis. 

Irederick Carlton Adams, T. M. 


Wilson FEamerson, Transfer Lumber Co., Minne- 


sardwell-Robinson Co., Minneapolis, 
Taylor, Mississippi Lumber & Coal Co., 


Freeman, L. Lamb Lumber Co., Fipestone, 


Minne- 


Thompson Co., Minne- 


Weisbeck, Jenkins-Ilagen Lumber Co., Minne- 


Partridge Lumber Co., 


Minneapolis. ; 
Clyde Arthur Riggs, J. S. Riggs Lumber Co., Eddyville, 
Iowa. 


Henry Martin Jange, C. W. Chapman Lumber Co., Water- 
loo, Iowa. 

At the conclusion of the initiatory ceremonies an ‘on- 
the-roof’ was held in the large dining room of the club. 
Snark Tomlinson, acting as toastmaster, called upon dif 
ferent members present for a few remarks, W. I. Nolan, 
the “story teller’ so well known at lumber conventions in 
the northwest, did a few of his best stunts. Mel Eaton, 
Joe Oppenheimer and others made short talks and Eddie 
Selden gave one of the character sketches of which he is 
a past master. I'rank Hogan sang his famous Swede song 
and C. 8S. Hitchcock did a turn or two to the great enjoy- 
ment of the Hoo-Ifoo present. Great credit was due to 
J. 1. Lansing and Ed Selden, as well as to others, for their 
active work in assisting Vicegerent Tomlinson in arranging 
the affair. 





At Indianapolis, Ind., January 20. 


The concatenation given at Indianapolis, Ind., under the 
auspices of the Vicegerent Snark D. S. Menasco on Wednes- 
day evening last was largely attended and was an enthu- 
siastic affair from start to finish. Fully seventy-five mem- 
bers of the order were present and twenty-two received 
the degree of the Playful Kitten. An enjoyable on-the- 
roof was held after the concatenation, the banquet being 
presided over by Past Snark of the Universe Nelson A. 
Gladding, who officiated as toastmaster. 


Officers—Snark, D. S. Menasco, assisted by George E. 
Watson; Senior Hoo-Hoo, D. S. Hutchison; Junior Hoo- 
Hoo, L. E. Fuller: Bojum, James C. Cowen; Scrivenoter, 
W. P. Hubbard; Jabberwock, W. H. Matthias; Custocatian, 
A. W. Beal; Arcanoper, J. B. Rucker; Gurdon, H. L. Hart. 


Initiates : 

Henry William Miller, North Vernon, Ind. 
Edwin Woodbury Wilson, Indianapolis, Ind. 
Edwin Merrill Dollarhide, Indianapolis, Ind. 
George Dwight Sisson, Indianapolis, Ind. 
Thomas Edwin Blood, Louisville, Ky. 
Sidney Ross Lewis, St. Louis, Mo. 

Ellis Adam Jordan, Marion, Ind. 

Louis Franklin Smith, Rochester, Ind. 
Robert Boxcar Carver, Indianapolis, Ind. 
Alvin E, Lumpkin, Indianapolis, Ind, 


Frank Josher Shields, Yellow Pine, La. 
Walter Compton Cook, Terre Haute, Ind. 
Frank Morton Platter, North Vernon, Ind. 
Adam Scrapiron Stratman, Huntington, Ind. 
Harry Albertine Dana, Indianapolis, Ind. 
Albert Elmo Wilson, Indianapolis, Ind. 
Roy Robert Richmire, Indianapolis, Ind. 
Lee Henry Jones, Bloomfield, Ind. 

Allen Edmund Goetchens, Muncie, Ind. 
John Nathaniel Arbuckle, Marion, Ind. 
Quiney Allen McCracken, Mound City, III. 





At Columbus, Ohio, January 12. 


CoLtumBus, Onto, Jan. 18.—The Tuesday evening con- 
catenation was an event long to be remembered by those in 
attendance, as well as by those who became members 
of the order upon this occasion. There were forty-two can- 
didates. The earliest comers to the meeting were greeted 
with a large sisn from the baleony announcing the forth- 
coming concatenation, and upon the narrow balcony ledge 
below it four big black cats walked or sat or slept, but 
chiefly were wakeful and caterwaully. Thereby hangs a 
tale. Manager Iarmon, of the hotel, knew the value of 
advertising. He advertised for black cats to be delivered 
at the hotel Monday morning, for a stipend of 50 cents a 
head. He got the cats; something over 100 of them were 
offered from which to make a_ suitable selection and he 
received a new conception of the number of black cats 
that the genus small boy may impress and sequestrate from 
their usual haunts in a city the size of Columbus. One of 
the largest classes ever put through Hoo Hoo was handled 
in a manner which it is believed has established a record 
for the emulation of future officials. One of the innovations 
of the affair was the attention that was paid the Hoo Hoo 
emblem at the outer portal; an attention somewhat embar- 
rassing to those who had “left the button on my other 
coat, you know.’ All these were requested to deposit 50 
cents apiece before their numbers would be recognized, Pud 
it is understood that the imminent distress fund of the qrder 
is some $14 or $15 richer on this account. This is one 
form of charity which will doubtless lead to a wider wear 
ing of the emblem if other concatenations should copy this 


feature. 

The officers were: Snark, Ed. M. Vietmeier; Senior 
IIoo-Hoo, J. S. Hayward; Junior Hoo-Hoo, Louis Doster, 
assisted by D. S. Menasco: Bojum, B. J. Throop; Custoc>- 
tian, C. C. Thornton; Arcanoper, William H. Matthias: 
Jabberwock, H. L. Hart; Gurdon, W. P. Hubbard; Scrive 
noter, George IX. Watson. 

The candidates :—Howard Edwards Wentz, W. M. 
Lumber Co., Columbus. 

Laurens H. Lima Hull, Laurens. Hull & Co., Lima, Ohio. 

Clyde Stanley Bugbee, American Timber & Lumber Co., 
Indianapolis, Ind. 

Elton Stuart Bogle, M. B. 
nati, Ohio 

Robert Lee Gilliam, W. M. Ritter Lumber Co., Colum 
bus, Ohio. 

Joseph Alfred Pierson, Jos. A. Pierson, New Berlin, Ohio. 

Adolph Franz August Braun, Guy & Ralph Gray Co., 
Cleveland, Ohio. 

Charles Clifton Robinson, M. 
(Cincinnati), Pittsburg, Pa. 

William Rufus Vansant, Biggs & Vansant Lumber «».. 
Huntington, Va. 

Oscar Wilde Weber, W. M. Ritter Lumber Co., Colum. 
bus, Ohio. 
Harry 

Tenn. 

Thomas Joseph Dundon, T. J. 
lumbus, Ohio. 

William Sterrett Stephenson, 
Toledo, Ohio. 

John Drennan Hitchcock, J. D. 
Ashtabula, Ohio. 

Omar Edwin Faught, Advance Lumber Co. 
Cincinnati, Ohio. 

Alden Ross Raff, M. B, 
Ohio. 

Asher Daniels Ware, Eastman, Gardiner & Co, 
Miss.), Dayton, Ohio. 

Stephen Saw Mills, jr., Burke & Mills Co., 
Ohio. 

Walter Edwin Ewers, Ewers Lumber Co., Columbus, Ohio. 

Roy Jesse Dewey, South Side Lumber Co.. Lima, Ohio. 
—" Collier Walker, Crescent Lumber Co., Marietta, 

0. 


Ritter 


Farrin Lumber Co., Cincin- 


IB. Farrin Lumber Co. 


King Mead, Galloway-Pease Co., Johnson City, 


Dundon Lumber Co., Co- 


Gulf Coast Lumber Co., 


Hitcheock Lumber Co., 
(Cleveland), 


Iarrin Lumber Co., Cincinnati, 


(Laurel, 


Zanesville, 


David Caldwell Dunn, South Side Lumber Co., Lima. Ohio. 

William Murra Prior, W. M. Ritter Lumber Co., Colum- 
bus, Ohio. 

James William Smith, Smith 
Ohio, 

Ifenry Saul Moulton, H. S. Moulton, Lima, Ohio. 

William Wesley Henry, Lisbon Lumber Co., Lisbon, Ohio. 
. ae Dean Brasher, Arklatex Lumber Co., Texarkana, 
Ark. 

Joseph Rodgers Rankin, Cleveland Window Glass Co.. 
Cleveland, Ohio. 

Chauncey Breckenridge Caldwell, Caldwell & Borland Co.. 
Oil City, Pa. 

Il'rank Hubert Lumbert, Jos. J. 
lumbus, Ohio. 

Colonel Ellsworth Mead, C. FE. Mead, Jefferson, Ohio. 
oe Moses McChesney, Crosbey & Beckley Co., Aigum 

. Va. 

Donald Circular Cassill, James Ohlen & Sons Saw Co., 
Columbus, Ohio. « 

John Nay Sowers. Sowers & Creith Co., Columbt's Obio. 

Hart Joseph Borland, Geo. D. Cross Lumber Co., Co 
lubus, Ohio. 

Frank VPiersons Rodgers, F. P. Rodgers, Columbus, Ohio. 

James Rodgers Smith, Prendergast Lumber & Coal Co., 
Marion, Ohio. 

William George Lusch, Prendergast Lumber & Coal Co., 
Marion, Ohio. 

Benjamin Frederick Snider, 
Co., Marion, Ohio. 

Addis Alexander Welch, 
Marion, Ohio. 

Joseph Julius Knox, Jos. J. Knox, Columbus, Ohio. 

Frank Everson Powell, jr., Powell Lumber Co., Colum- 
bus, Ohio. 


Lumber Co., Portsmouth, 


Knox Lumber Co., Co- 


Implement Manufacturing 


Implement Manufacturing Co., 





Concatenation at Philadelphia, Pa. 


T'HILADELPHIA, Pa., Jan. 11.—Another big concatenation, 
the second within two months, was held in this city on 
January 8 at the Bourse. Over thirty Hoo-Hoo joined with 
Vicegerent Snark John J. Rumbarger in initiating a large 
and interesting litter of kittens and making the occasion 
one that will be long remembered. 

The officers of the concatenation were: Snark, John J. 
Rumbarger; Senior Hoo-Hoo, E. Stringer Boggess: Junior 
Ho-Hoo, H. Gibson; Bojum, Thomas B. Hoffman: 
Scrivenoter, St. George Bond; Jabberwock, Emil Guenther: 
Custocatian, Joseph P. Dunwoody; Arcanoper, E. H. Coane; 
Gurdon, Franklin H. Smith. 

Wiese a sae ‘ 

Yilliam B. en, Colonial Lumber €o., Philadelphia. 

Charles G. Blake, A. Thompson, Philadelphia. . 

H. FE. Bates, Wistar & Underhill, Philadelphia. 

L. B. Chase, Henry Disston & Sons, Philadelphia. 

I. D. Glauser, Stacey Glauser & Sons. Chester, Pa. 

Francis “Goodenough” Goodhue, jr., Goodhue & Evans, 
Philadelphia. 

M. J. E. Hoban, Wood-Barker Co., Philadelphia. 

W. Hi Lear, Philadelphia. 

I. D. Miller, Bliss & Van Auken, Philadelphia. 
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William “Ample” Phila- 
delphia. 

Cc, L. Miller, Miller Bros., Lebanon, Pa. 

J. S. Schofield, Schofield Bros., Philadelphia. 

R. C. Torrence, Swarthmore Lumber Co., Swarthmore, Ia. 

W. C. Kinsey, Eli B. Hallowell & Co., Philadelphia. 

For three hours the ceremony of opening the eyes of 
the kittens to the dazzling light surrounding the court of 


Miller, Henry Disston’ & Sons, 


he Great Black Cat was proceeded with, and then ad- 
journment was taken to the “roof” of the Bourse where 
i session was held. Imil Guenther did the honors of 


toastmaster, while the balance paid their respects to the 
dozen courses of good things to eat. There was music, 
inirth and song and none the less enjoyable was the imita- 


tion of a minstrel end man by KE. H. Coane. A few of 
the shining lights were called upon for remarks and it 
was past the bewitching hour of midnight ‘when the fes 


tivities came to a conclusion. 





Hoo-Hoo Notes. 


concatenation of Hloo-Hvo is 


A large and _ interesting 
Vicegerent Snark L. EK. 


veing prepared for at Chicago by 


uller on Wednesday evening, February 10. The Illinois 
tuumber Dealers’ Association will hold its annual session 
at the Sherman house on that date. 


Vicegerent Snark F. G. Hanley, of the southern jurisdic- 
ion of Illinois, will hold the concatenation at Murphys- 
boro, Ill, on Wednesday evening, January 27, instead of 
january 28, as previously announced. . : 

Vicegerent Snark E. H. Dalbey, of the southern district 
f lowa, announces a concatenation to be held at Musca- 
ine, that state, on February 1, 1904, during the annual 
neeting of the Southeastern Iowa Retail Lumber Dealers’ 
Association. Brother R. L. Oliver, of Muscatine, has the 
matter immediately in charge and applications for mem- 
bership should be sent to him. J 

Another big Hoo-Hoo concatenation is planned for New 
York city on Wednesday evening, January 27, at Reisen- 
weber’s, No. 987 Eighth avenue. <A grand on-the-roof 
will follow the initiation ceremonies. 
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AN ADVANCE IN RED CEDARS. 

_ [Special Dispatch to the AMERICAN LUMBERMAN. | 

SEATTLE, WASH., Jan. 20.—The Interstate Red Cedar 
Shingle Company, it is reported, today made an ad- 
ance of 10 cents a thousand over the prices quoted in 
ihe January 9 list. The new prices are made effective 
ub onee, 

PP PP PPP PPPPLP 
Chicago Manufacturer in Financial Straits. 





A. E. Coallier, manufacturer of. sash, doors and blinds, 
at Laflin and Twenty-first street, Chicago .has been ad- 
iudged a bankrupt. His liabilities are given at $30,000 
and assets at $14,000. Edward Heath, of the Heath- 
Witbeeck ( mpany, has been appointed receiver. 


Hume-Abbott. 


MuskEGON, Jan. 20.—George A. Hume and Miss Anne 
Louise Abbott were married Wednesday, January 13, at St. 
Paul’s, in this city, Rev. Wiiliam Galpin, rector of St. 
Paul's, officiating, assisted by Rev. P. W. Mosher. of Niagara 
Falls, N. Y. They have gone to New Orleans on a wedding 
trip. ‘The bride is the daughter of Cashier G. A. Abbott, of 
the Hackley National bank, and Mrs, Abbott, and the groom 
is a son .f Mr. and Mrs Thomas Hume. 





DOORS AND MILLWORK. 


PATTI 


The year’s trade in doors and mill work is getting 
under way slowly but steadily. In no section of the 
country has it as yet developed measurable propor- 
tions, but the prevailing sentiment is that in the coun- 
try as a whole there is bound to be a healthy trade the 
coming season and one of satisfactory proportions, 
conducted on profitable lines. Now chat the annual 
meetings of retailers have begun trade will probably 
be cultivated and develop rapidly into the routine 
spring demand. Manufacturers and distributers are 
alike hopeful of the outcome and reports coming to 
them from the retail districts are of a generally en- 
couraging character and bespeak a satisfactory amount 
of building all through the middle west. 

* * * 


Chicago jobbers are doing a little more business 
than was visible during the holidays and are well sat- 
isfied with the way trade is starting in. They say 
that if it shall keep up for the next two or three weeks 
the way it is now going they are apt to have a pretty 
comfortable amount of business to look after by the 
time the building season opens. 

* * * 

Prices are decidedly firm at both wholesale and re- 
tail. The new association or, rather, buying and sell- 
ing company, has imparted a needed stiffness to the 
hackbone of ne?rly all the wholesalers and this feeling 
will likely inerease as the demand shows continued 
growth. 

* * * 

Stocks in the hands of manufacturers are reasonably 
large and particularly well assorted, except in a dis- 
proportion of open sash, which are below the ordinary 
volume. Wholesalers are in good shape as regaris 
stock and are now taking hold of the market freely 
in consequence of the completion of the organization 
of the new manufacturers’ company. Retail stocks 
are reported low and evidently must be replenished 
extensively before they will be ready for spring 
business. 

x * 


Kansas City (Mo.) jobbers say that the country de- 
mand for stock goods has not yet set in, and that while 
there is some inquiry the business is light. They report 
prices too low to be satisfactory and say that an ad- 
vance must be made shortly, although none has been 
decided on as yet. The local outlook at Kansas City 
is good. There is a big trade in mill work in prospect 
and Kansas City mills will likely have another big year 
in 1904. They are not busy and are getting enough new 
business right along to keep going in good shape. 


* * * 


Business has quieted down again this week, according 
to New York city manufacturers. The cold weather 
and the bad ‘‘going’’ for horses together have affected 
the local movement and not so much is being done. 
Where sales are made they are at old figures, but the 
sales are generally pretty small. ; 

* * * 


The door mills of Buffalo, N. Y., will hardly be 
pushed again by orders until spring. A considerable 
amount of city building is under roof that can be 
taken care of now. Furniture manufacturers appear to 
be well pleased with the outlook and are preparing for 
increased business this year. There is a continued indi- 
cation of increased effort on the part of small cor®erns 
trying to cover the house building trade by doing part 
of the work themselves and buying the rest of western 
factories. 

* * * 

At Baltimore, Md., the sash, door and blind factories 
are not especially busy. Building operations are largely 
suspended until the weather shall have moderated and 
few contracts are being given out. Dullness prevails at 
the office where building permits are issued, and under 
the circumstances an active demand for sash, doors and 
blinds is not to be looked for. But such work as is in 
hand brings fair returns, and there are indications that 
the demand for houses will encourage building next sum- 
mer and stimulate investments in this form of property. 


* * + 


Pacifie coast advices show that the attention of east 


ern manufacturers is being dcireected largely to 
the redwood and other ‘lumber of  Califor- 
nia as a material for the manufacture of 
doors and sash, and the availability of  vari- 


ous locations in California for the establishment of 
factories has also received their attention. There can 
be no doubt therefore that the redwood door has come 
to stay. Local trade in California is fair. 


BBP PD LIL 
THE LUMBERMEN’S CLUB OF LOUISVILLE. 


LOUISVILLE, Ky., Jan. 18.—The Lumbermen’s Club 
held its annual meeting and election of officers at the 
Building Contractors’ Exchange here on January 15. 
The following new officers were elected to serve during 
the present year: A. N. Struck, president; Fred Ger- 
nert, first vice president; A. E. Norman, second vice 
president; William Mehler, treasurer; C. H. Callahan, 
secretary. 

Mr. Koehler, the retiring treasurer, reported a bal- 
ance in the treasury of $241.53, which shows the club 
to be in a healthy condition financially. After the 
business on hand was transacted a very delightful 
luncheon was served in an adjoining room. 
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C. J. CARTER LUMBER Co. 


MANUFACTURERS OF 
SHORT LEAF 


Yellow Pine Lumber 


Kansas City, Mo. 
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Wm. Buchanan 


LONG or SHORT LEAF 
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ST. LOUIS, MO. 


LATH or MOULDINGS. 
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For Retail Lumber Yards. 
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Yellow Pine 
LUMBER AND TIMBERS 


Reliable mill connections make it possible for 
us to always give orders prompt shipment. 


The Hamilton Lumber Co. ¢ 


P.M. JOICE, Pres. A. W. JOICE, V.-Pres. J. NW. JOICE, Sec. & Treas. 
Telephone Central 5050. 758-759 National Life Bidg. 
American Lumberm 
ABSETELECODE. CHICAGO. 
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LEWIS DILL & COMPANY, 


WHOLESALE 
KILN DRIED, NORTH 


CAROLINA AND LONG LEAF Ye ] ] Ow P i ne. 


BALTIMORE, MARYLAND. 
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(LONG LEAF YELLOW 


PINE 
AND CYPRESS 
LUMBER, SHINGLES, 
LATH. 


RaiLway Tres A SPECIALTY, 


PINE MILLS AT CARMONA, 
ROCKLAND, SARON, NONA. 





ANNUAL CAPACITY 
150,000,000 FEET. 


WM. CAMERON 
& CO. 


INCORPORATED, 


WACO, TEXAS. 


SEND ALL INQUIRIES TO WACO, TEX. 
a WE USE THE TELECODE. 
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J. C.Turner Cypress 
Lumber Co., 


MANUFACTURERS AND 
WHOLESALERS 


GULF CYPRESS 


LUMBER AND SHINGLES. 








25,000,000 FEET in Stock. 











Yard and Docks « Irvingtons:on:Hudson, 


New York. 


WE USE THE TELECODB. 


Office: 
1123 Broadway, 
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TIES AND 


R. R. Material, timscrs. 


EVERYTHING IN YELLOW PINE 
ROUGH AND DRESSED. =: 


Mills located on Santa Fe, So. Pac. and I. & G. N. Rys. 
CAPACITY: = FEET DAILY. 
Darlington-Miller Lumber Co. 


GALVESTON, TEXAS 
Send us your inquiries. 


We use Telecode. 
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J.J. WH ITE, coms try. ass. 


9 LUMBERTON, MISS. 
Manufacturer of LONS AVED 
YELLOw PINE LUMBER. 


KILN DRIED, DRESSED AND MATCHED, 
CEILING AND FINISHING STOCK A SPECIALTY. 
We Use the Telecode. 


Bridge Building and Car Timber cutto order. Will be pleased 
to quote delivered prices at any point in the United States, 
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UTILIZING A GREAT DISCOVERY. 


[Continued from Front Page. ] 

United States. Naturally he is an active and en- 
thusiastic Mason and has attained the 33rd degree of 
the Ancient and Scottish Rite. For a long time he 
was president of the Art Club of Baltimore. Art 
is one of his especial hobbies and he has a fine col- 
lection of pictures, curios and bric-a-brac in his pala- 
tial private residence. 

Mr. Shyrock is pre-eminently an American of 
Americans, and enthusiastic in anything that pertains 
to the glory of the flag. He is essentially a home 
man, and within his home is his enjoyment. He does not 
belong to clubs but entertains largely at his own home, 
where he surrounds himself with his family and 
friends. Mr. Shyrock has seven children, six of whom 
are girls. The boy is justly named Thomas J. Shyrock, 
jr., and being a chip of the old block is his father’s 
pride. 

For a long time Mr. Shyrock was president of the 
Third National bank, of Baltimore, from which posi- 
tion he resigned to take the directorship of the Second 
National bank, of that city, which is one of the 
strongest financial institutions in Baltimore. In early 
life he took an active interest in the state militia of 
Maryland and was captain in the famous Fifth regi- 
ment. Subsequently he was appointed brigadier gen- 
eral and chief of staff by ex-Governor Henry Loyd. 
This was the first instance in the history of the state 
ot Maryland where a republican was ever appointed 
to a position on a democratic governor’s staff, as 
party lines are drawn very closely in that state. He 
has been an extensive traveler in the far east and 
Europe and during these travels for rest and recrea- 
tion he made his splendid collection of pictures and 
articles of virtu. 

The house of Thomas J. Shyrock & Co. is the largest 
wholesale lumber plant in Baltimore. The equipment 
consists of a large dock and an immense storage ware- 
house; also a large branch establishment is carried on 
in Washington. The house does a business of upward 
of $1,000,000 a year, largely in white pine and oak, 
although the company handles considerable quantities 
of yellow pine and miscellaneous hardwoods. 

Mr. Shyrock is a big man in many ways. 
big man physically. He is a big man socially. He is 
a big man mentally. He is an orator of no mean abil- 
ity and when he treats of a subject at a public funce- 
tion he always has something to say that is worth 
listening to, and he says it in such a way as to com- 
mand the rapt and enthusiastic attention of his audi- 
ence. Those who have had the pleasure of listening 
to Mr. Shyrock in political convention, public funce- 
tion or in after dinner speech making are unanimous 
in the opinion that he is the foremost orator-lumber- 
man in the United States. 

Prov Vf 


THE MAKING OF GOOD VEHICLES. 

The Snyder Wagon Company, Limited, of Shreve- 
port, La., was organized in 1894, Previous to that 
time I’. G. Snyder had been operating in a similar 
line of work at Camden, Ark., where he manufactured 
log wagons, lumber buggies ete., and in 1894 the newly 
organized company arranged a factory on Texas ave- 
nue, in Shreveport, and in the beginning employed 
six men. They made log wagons and did repair work, 
but the orders for log wagons in the beginning would 
not keep the six meh busy. 

When this plant that had evolved into a thriving, 
paying business was burned, on June 17, 1902, the 
institution was working thirty men. 

Following the burning of the works the company 
built a factory on the corner of Winston and Gerry 
streets, where it now manufactures lumber buggies, 
log wagons, farm wagons, delivery wagons and does 
blacksmithing, woodworking, carriage painting and 
earriage trimming. 

The officers of the company are F. G. Snyder, presi- 
dent; J. T. Snyder, vice president, and E. L. Hildwein, 
secretary and treasurer. 

This factory can be reached in five minutes from 
the Phoenix hotel in Shreveport, on any car that runs 
south past that hostelry. The present location of the 
plant is two blocks northwest of the old location, 
where even yet a sign stands out in black and white 


He is a 


that shows the enterprise and push of the concern. 
This sign reads: ‘‘We have moved. We are still 
doing business. It got too hot for us here. Come to 
our new place, corner of Winston and Gerry streets.’’ 

This company’s factory covers an area 60x100 feet, 
and contains two stories and a basement. A good 
picture of the factory is shown herewith. The Snyder 
Wagon Company, Limited, owns six lots in its factory 
site. The company is stocked for $25,000, which stock 
is easily worth two and one-half for one. It does a 
business of $50,000 annually. 

While the business of the Snyder Wagon Company, 
Limited, is that of the manufacture of wagons, in a 
broader sense its particular business is the manufac- 
ture of log wagons, slip tongue carts and wood wheel 
lumber buggies. F. G. Snyder, the leading spirit of 
the institution, is a Hoo-Hoo and this is to be noted on 
hundreds of log wagons and lumber buggies through- 
out the southern yellow pine and hardwood territory, 
where the users call their wagons ‘‘The Hoo-Hoo.’’ 
It is not an uncommon thing for the Snyder company 
to receive orders from parties addressed to ‘‘The Hoo- 
Hoo Wagon Company,’’ while much of the correspond- 
ence comes addressed to ‘‘Hoo-Hoo No. » care 
Snyder Wagon Company, Limited, Shreveport, La.’’ 

The concern is particularly noted among its com- 
petitors for its catchy and clever advertising in the 
way of printed matter. A year or two ago a peculiar 
thing came out in the form of an envelope evidently 
containing printed matter of some sort, but on the 
front of which was this notice in red ink: 





This envelope contains a circular which is dangerous. 
Directions—Open the envelope carefully and exercise greater 
care in removing the enclosed circular. Don’t throw it away 
or give it to the servants to light the fire with, as most dis- 
astrous results will follow, as the circular has been satur- 
ated with millenite, the most powerful explosive known. 
Hang it up in a cool, dry place after reading it. Read it 
again every day for three days. Follow its suggestions and 
its dangerous properties will pass away. You can then burn 
it or use it for any purpose that an ordinary circular can 
be used for. 

Following this remarkable statement, which war 
printed in red, was the cabalistic term ‘‘Over’’ housea 
between right and left hand parenthises and then on 
the back in much larger type was this sentence, signed 
by the name of the concern: ‘‘Some firms do their 
big lying in their circulars. We do all of ours on the 
envelope.’’ 

The Snyder Wagon Company, Limited, claims for 
its slip tongue carts that they are extremely simple 
in operation; that the tongue, which is of yellow pine, 
28 to 30 feet long, slides between the hounds and is 
attached to a lever operating roller which lifts the 
log as the team steps forward and deposits it on the 
ground when the team stops. It is claimed that a 
run of four carts with a team to bunch the logs will 
put from 140,000 to 200,000 feet of logs to the skid 
daily on a haul up to and including 700 yards, redue- 
ing the hauling expenses from $2 to $3 a thousan:; 
cost of hauling by wagons to from 75 cents to $1.50 a 
thousand handled by this cart. These carts can be 
operated by either horses or cattle, as the customer 
prefers, and, especially, they never bog up. They are 
built in two sizes, one a 5 by 14 malleable skein, axle 8 
feet long, five 5¢-inch by 5-inch tire, 14 by 16, and 
another 3% half solid steel axle, 8 feet long, 5¢-inch 
by 5-inch tire, 18-inch by 20-inch hub. 

Concerning its Hoo-Hoo log wagon the Snyder com- 
pany claims that it is the best heavy duty wagon 
made: ‘*Not so very pretty, but for Stout.’’? The 
company claims on another catchy circular in regard 
to its log wagon that ‘‘Price is not net, but subject 
to a discount, which if printed would demoralize the 
trade of friendly competitors. Discount made known 
cn application. ’’ 

Concerning its lumber buggies, the company claims 
that they are of great carrying capacity and that they 
Tun quite easily; that a trucker can double size his 
load and do his work more easily than with the old 
iron wheeled buggy; that many of their customers 
claim that the buggies pay for themselves every three 
days; that the axle has an 8-inch box, giving a long 
bearing. They have the largest carriage axle manu- 
factured in the United States and the maker also 
claims the best express wagon axles; that the frame is 
put together in a mechanical manner and that every 
care is used to make a perfect job. 





FACTORY OF THE SNYDER WAGON COMPANY, 
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LOCAL AND PERSONAL. 


eee 
‘rank Mosher, of Mosher & Embree, retail lumber 
lealers of DeKalb, Ill, was a visitor in Chicago on 
rhursday of this week. 
I. C. Nolan, of the wholesale lumber firm of L. ¢ 
Nolan & Co., St. Paul, Mion., was a visitor in Chi- 
ago on Saturday last. Mr. Nolan was well satisfied 


vith trade prospects in the northwest. 


O. O. Agler, of Upham & Agler, this city, is in the 
uth. He accompanied his wife and daughter as fav 


is New Orleans on their way to San Antonio, Tex., 
vhere they will remain the rest of the winter. 

W. 8. Johnson, of the South Arm Lumber Company 
nd the W. S. Johnson Lumber Company, Chicago and 
\lilwaukee, will leave on Saturday of this week for a 
ombined business and pleasure trip to the Pacifie 


oust to be gone two months. 
The Edward Hines Lumber Company, of this city, this 


eck closed the sale of 13,000,000 feet of mill run white 
ine to be sawed the coming season at Hayward, Wis., 
o the Perry Lumber Company, of Toronto, which con- 
ern will export it to England and the continent. 

Walter C. Winchester, of the Foster-Winchester Lum- 
er Company, and also of Winchester & Daniels, Grand 
‘apids, Mieh., will sail on the steamer Canopia, 97 

» White Star Line on January 30, for Naples, Italy, 
nd Cairo, Egypt, intending to be gone several months. 

C, A. Classen, of Freeburg, Ill., has retired from the 

tail lumber that point, after twenty- 
eight years of active connection with the trade. Myr. 
has sold his business to his son, Edward <A. 
who will continue. 

Athel V. Jackson, of the wholesale hardwood firm of 
stewart & Jackson, Union Trust building, Cincinnati, 
was in Chicago on Tuesday of this week anid 
sited with the LUMBERMAN. While he reported trade 
mditions quiescent this month, he believed that trade 

satisfactory proportions would arise in hardwoods 
fore spring. 


business at 


| 
(lassen 


( lassen, 


Kdward Forhan, salesman for W. E. Kelley & Co., 
is city, was in Chicago a day or two late last week. 
lr. Forhan makes his home at Decatur, Ill, and about 

most interesting item of news that he could think 
was concerning a recent addition to his family in 
ie person of Frederick Matthew Forhan, aged two 
mths. Although the announcement of this interest- 


ig event was a little late, Mr. Forhan is still re- 
civing congratulations from his many friends. 


welcome callers at the AMERICAN LUMBERMAN 
last Saturday were T. J. Bermingham, of the 


Two 


fhiee 


tail lumber firm of William Hoskins & Co., Galena, 
and George L. Stevens, of Roekford, Ill., repre- 
nting the Nebagamon Lumber Company, of Lake 


Vehagamon, Wis. Mr. Bermingham was on his way 
ie from a trip to Nebraska, where he had been to 
ake a semi-annual visit to the bank at O’Neill that 


ate, of which he is president. Both gentlemen 
reported a good business in their respective depart- 


ents of trade for this season of the year. 
Osear H. Babeock, of the big lumber firm of E. V. 
Babeock & Co., Pittsburg, Pa., was in Chicago on Sat- 
urday last on his way home from a rounding up lum- 
her trip in the north. Mr. Babeock says that while 
prices are pretty firm at northern mill points he was 
le to make some satisfactory contracts for delivery 
next spring and summer. He reported eastern trade 
lather quiet at this usually dull time of the year, but 
is mueh pleased to find a healthy tone existing in 
lumber ecireles throughout the west and believes that 
trade in the east will be conducted on fairly remun- 
‘ative lines this season in spite of the temporary lull 
low visible. 
W. L. Cadle, formerly a well known lumber dealer 
this eity, has recently closed out all his lumber 
erests and, as he puts it, gone into something hard- 
er, namely, a sandstone quarry. Mr. Cadle has pur- 
chased what is known as the Tenino quarry, located at 
Tenino, Wash., eighty milés south of Seattle, Wash., 
nl with headquarters at Seattle will travel over the 
tiguous territory in introducing the article. Mr. 
Cadle was a resident of Chicago for twenty-nine years 
nd for a large part of that time was engaged in tke 
trade. He has a large number of friends in 
who will regret to hear of his leaving the 


lumber 
Chieago 
trade, 
The John O’Brien Land & Lumber Company, whieh 
was reeently incorporated in this city with a paid up 
capital stock of $300,000, is a successor to the old John 


O’Brien Lumber Company, formerly engaged in the 
White pine business and later was suceeeded 
hy John O’Brien & Co. The officers of the 
lew  eompany are: President, John O’Brien, 
st.; viee president, John O’Brien, jr.;  treas- 
urer, Robert C. O’Brien, and_ secretary, Frank 


W. Hall. The company still has some white pine in- 
terests in logs and lumber in the Duluth district. Its 
manufaeturing operations are confined entirely to the 
south, where it is engaged in taking the hardwood tim- 
ber off 88,000 acres of land, with headquarters at 
Philipp, Miss. The eompany is getting out verv fine 
ogs, running 21% and 3 logs to the thousand. It has 
ahout 2,000,000 feet of lumber in pile and 5,000,000 
feet of logs ahead of the saw. The mill is a Filer & 
Stowell outfit and has a capacity of 50,000 feet a dav. 
Joseph J. Linehan, western sales manager of the 
Cherry River Boom & Lumber Company, of Richwood, 
W. Va., but making his personal headquarters at Pitts- 
bure, Pa., was in Chieago several days during the past 
week on a tour of observation and for the purpose of 


looking into the trade probabilities of the coming sea- 
son. Mr. Linehan says that he is gratified to find a 
decidedly healthy tone in the western markets where 
he has been visiting, and was of the opinion that in 
his line of specialties, which comprises spruce, poplar 
and the several hardwoods indigenous to West Vir- 
ginia, there would be an active demand through the 
spring and early summer. Mr. Linehan, who is chair- 
man of the committee on forestry of the West Vir- 
ginia commission to the Louisiana Purchase Exposi- 
tion, says that West Virginia will have one of the 
finest forestry exhibits that will be found at the St. 
Louis Fair and the committee is now actively engaged 
in working it up. 


ALL THE FIRM IN CHICAGO. 

Ed H. Lewis, of the wholesale lumber firm of Lewis 
& Hughes, Seattle, Wash., arrived in Chicago late last 
week on a general eastern visit, during which he will 
spend some time not only in this city but in Pitts- 
burg, Philadelphia. New York, Boston and other cen- 
tral points in the effete east. Mr. Lewis has been 
away from Seattle already nearly a month, having pro- 
ceeded by way of San Francisco and the southern 
route, taking in Kansas City, St. Louis, and other in- 
termediate points before reaching Chicago. From 
here he will visit Milwaukee and other cities within 








ED H. LEWIS, OF SEATTLE, WASH. 

easy access where he will eall on his customers an« 
will probably make his headquarters in this locality 
for two or three weeks. Mr. Lewis has not been ta 
Chicago since he went through here from the east over 
a year ago on the occasion of the death of his late 
partner, C. H. Crane, an occurrence that was lamented 
by lumbermen all over the country, but by none more 
than by his bereaved associate. Since then Mr. Lewis 
has fortunately secured as a helper and partner John 
A. Hughes, formerly of Minneapolis, Minn., and 
whom everybody knows under the title of ‘‘Jack’’ 
Hughes. This gentleman has lately come east for « 
business trip and during the past week has been im 
attendance at the annual meeting of the retailers at 
Minneapolis and before returning west will come t» 





JOHN A. HUGHES, 


OF SEATTLE, WASH. 
Chicago, probabiy late this week, for a short con- 
ference with Mr. Lewis. 

Ed Lewis is the crown prince of good fellows, a 
thoroughly up-to-date lumberman and a man with 
whom everybody who has ever met him likes to asso- 
ciate. Through his frequent visits in the east he has 
formed a large army of business and social acquaiat- 
ances and is one of the best known in the east among 
the lumbermen of the Pacific coast states. During 


his present visit in this section it is hoped that he 
will gather up new business in large and juicy chunks. 
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WM. E. UPTEGROVE & BRO. 


MANUFACTURERS 
OF 


Mahogany and 
American Hardwoods 


Direct Mill Shipments. 











Main Office: Foot East Tenth Street, 
NEW YORK. 

















DEALERS and EXPORTERS of 


LUMBER 
and LOGS 


Cable Address, 
“LUMBERLOG.” 
We use ABC 4th and 5th 
Edition and American 
Lumberman Telecode. 











OAK, ASH, POPLAR, HICKORY, CYPRESS, 
GUM, COTTONWOOD and YELLOW PINE. 


THE MURPHY LUMBER CO., Limited. 


Suite 216 Hennen Bidg. 
NEW ORLEANS. 


Offices. New Orleans, U.S.A. 
Antwerp, Bel., Rue Miroeus 43. 














FWGILCHRIST..PRES: FR GILCHRIST.VP 


TH SEC. &TREAS 


THREE STATES LUMBERCO 


COTTONWOOD 
ROUGH, DRESSED, RESAWED 


MILLS:sMISSOURI. ARKANSAS - TENNESSEE: 
(0) os 1 68 Dee OF. 4 6°70 6B oe 


Buffalo Hardwood 


Main Office and Yard Lumber Co. 


940 Seneca St, 
BUFFALO,N. Y. 
One inch and thicker, firsts 


WE WANT and seconds Common Quar- 


tered White and Red Oak, Also Plain Oak, 
Ash, Chestnut, Poplar and Cypress. 
Will inspect at shipping point and pay cash. 
WE HAVE in our Buffalo yard, a com- 
plete stock of all kinds of 
hardwoods. Alsoalargestock of cottonwood. 




















Standard MAPLE and OAK 
Flooring 


THE 


Buffalo Maple Flooring Company 


Office and Mills, BUFFALO, N. Y. 





WE MAKE IT. 


EMPIRE LUMBER CO. 
EXCLUSIVELY HARDWOOD LUMBER 








1142 Seneca St., BUFFALO, N.Y. 





Band Mills at EMPIRE, ARK. 
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HEMLOCK, BASSWOOD * 

Band Sawed Lumber. & 

"s 

Yale Lumber Co. * 

=~ YALE, KY. te 
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WALNUT ONLY. 





We are Exclusive Manufacturers and Exporters 





Lesh, Prouty & Abbott Co. 


Telecode Used EAST CHICAGO, IND. 


AMPLE STOCKS, HIGH-CLASS LUMBER 


PAPAL 


Black Walnut 
Lumber 22:22 











3-8 to 16-4in. 
in all Grades. 





g Annual Capacity, 7,000,000 ft. 
Export Trade our specialty. 
> 





Always on the market for good 


Walnut Logs. Write for prices. 


PENROD WALNUT CORPORATION, 


Kansas City, Mo. 


PISO 



















We have within the last three 
months put into operation five 
new mills in West Virginia, 
It is now ready to offer to the 


NEW MILLS. 


We have been piling up stock. 





trade- It is cut from fine virgin timber. 
WHITE OAK, RED OAK, 
POPLAR, BASSWOOD, 


May we not have your inquiries? 
Stock is fine. Prices reasonable. 


The Advance Lumber Co., 


CLEVELAND, OHIO. 




















eaten aceraeteame tails 


Hardwoods and 
Hemlock. 


: A LARGE STOCK OF 





Dry Basswood, Birch 
and Maple 


which will have monthly additions of 
I,000,000 feet. 


ASK FOR STOCK LIST AND PRICES 











Wisconsin Lumber & Bark Co, 


MILLS: HACKLEY, WIS. 
GRAND RAPIDS, MICH. 


General Offices, 
1 seoseteinstedtaiaie eamenniaiiaiiaadmeiaiaian 
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BRIGHT, WINT ER-SAWN, WIS- 
CONSIN STOCK, 


THICK 


BASSWOOD 


114, 1¥, and 2 Inches. 
All Grades. 


WRITE US FOR PRICES. 


R. Connor Company 


MARSHFIELD, WIS. 
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FOREIGN TRADE NEWS. 


OP PPD LD IIIS 


FROM ONTARIO’S CAPITAL. 

Toronto, ONT, Jan. 8.—The royal commission on 
transportation has begun its sessions for the hearing of 
evidence, its first sitting being at St. John, N. B., from 
which place it proceeded to St. Andrews and will visit 
Halifax and other maritime province cities before com- 
ing west. Its first subject of inquiry is the means to 
be adopted for remedying the defects of the St. Lawrence 
route. John Bertram, chairman of the commission, in a 
recent interview said that its chief work would be to 
facilitate traffic along the easiest routes in the dominion. 
The first problem undertaken would probably be that of 
finding the shortest and cheapest route from Lake Su- 
perior to England. Then the question to be considered 
was the establishment of a port on Hudson bay, furnish- 
ing the natural outlet for a large area of the northwest. 
W. Bertram was disposed to consider that one of the 
best solutions of the question as to traffic from the west 
to England would be the establishment of a satisfactory 
through steamship service from Fort William to Mon- 
treal. It is expected that the inquiry will occupy about 
two years. 

Kivas Tully, C. E., read a paper before the Canadian 
Institute of Toronto on January 10 on the ‘‘ Fluctuations 
of Lake Ontario,’’ showing from meteorological records 
that the rainfall had considerably diminished between 
1858 and 1903, and that the water level of Lake 
Ontario had been lowered during the same _ pe- 
riod by 13.61 inches. He attributed these changes 
mainly to the reckless destruction of the forests in On- 
tario and the neighboring American states by lumbering, 
and consequent fires in the drainage area of the great 
lakes. He alluded approvingly to the forest reserve pol- 
icy of the Ontario government and suggested that if a 
small percentage of the amount devised from the sale 
of timber limits were set apart for reforestation it 
would do much to mitigate the evil effects of forest de- 
struction. He considered the disposal of pulp wood 
limits as a specially injurious influence, as the smaller 
timber was used, leaving no young growth to replace the 
native trees. 

A statement that the Canadian Pacifie railway intended 
to open saw mills of its own on account of the alleged 
lumber combine in the west has been emphatically de- 
nied by General Manager MeNicoll, who says that the 
company has no intention of engaging in the lumber busi- 
ness. 

The Ontario legislature was opened for its annual 
session on January 14. The ‘‘speeches from the throne,’’ 
foreshadowing the policy of the administration, contained 
the following references to the lumber industry and 
forestry: 

It is satisfactory to be able to state that the lumber 
industry has continued in a prosperous condition during the 
past year. The strongest evidence of this is afforded by 
the recent timber sale, at which, notwithstanding that the 
dues and ground rent were almost doubled, the prices paid 
were in excess of those received at any previous sale, 

In order further to protect the forest wealth of the 
provinee, large additional tracts of timbered lands, non- 
agricultural in their character, have been set aside as 
forest reserves. from which settlement will be excluded, and 
in which it is proposed to apply new conditions as to the 
cutting and conservation of the timber. 


ere 
NEWS FROM NEW BRUNSWICK. 


Sr. Joun, N. B., Jan. 18.—Lumber shipments from the 
province of New Brunswick in 1903 were the smallest 
in years. There was a falling off to both the United 
States and Great Britain. But the trade was profit- 
able as far as it went, and but for the fact that over 
40,000,000 feet of logs were hung up on the headwaters 
of the St. John river the trade year all over the prov- 
ince would have closed up in good shape. 

The total export from the province to transatlantic 
ports in 1903 was 388,500,000 superficial feet, and the 
comparison for the last four years is in round numbers: 

Superficial feel. 


PT Tee eT TET ee ee 489,500,000 
DRAG ics cwiwtcs Gan eees se 8a 940500 Nas ee 
METS ins Vepnica Ue 5 1b.0.6 1850.6 .079 810 ca aim Som PON 445,500,000 
BOBS: a ock.ow cid sie) a care 4 0 8 Als 6s G5 oe ec OOO ED 


A comparative statement of the shipments from the 
port of St. John, which sent to transatlantic ports 174,- 
360,000 feet compared with 199,900,000 feet in 1902, is 
as follows: 

SHIPPER. 


W. W. Mackay 
A. Gibson Ry. & Mfg. Co......... 


1902. 
peidiaiaieistnel ol siethie oie 107,253,326 


35,046 877 


1903. 
98,972,137 
25,619,521 





Genre SICKOGR 206i cece cer 34,392,193 29,665,471 
Other GRIMRELS ©... 50.0 seein ces 23,166,340 20,103,435 
UMNO. cic ues 1 Gis seve eee hoe 199,858,736 174,360,562 


The comparison for other New Brunswick ports than 
St. John is as follows: 





PORT. 1902. 1903. 
Miramichi, Richibucts and Buc- 

PONG 5 cusp os Rae a een es vee 129,486,269 111,426,405 
Dalhousie and CampbLellton....... 50,486,229 38,985,746 
BEGMCTON: GCULDOFIB. ..o.6 5 65 sno s sive 27,450,500 34,272,790 
EEE re ere 20.874,.278 20,770,642 
Sackville Outports: .....6...05.6.00% 17,526,150 8,545,560 

DE nies des ok oe 245,863,426 214,001,143 


These figures all relate to trade with transatlantic 
ports. Coming now to trade with the United States, 
the only figures available are those from St. John, but 
the great bulk of the shipments, except of shingles 
from the north shore, go forward from this port, the 
shipments from the small ports being only a very few 
million feet. In the following statement values are 
given, as they appear in the books of United States 
Consul Myers, and there is a comparison with the year 
1902. 











AMERICAN LUMBER, 
902. 1903. 
Lone JuMber ...ss cc ee ciece ses SOOTIGOTO $435,604.79 
PE cSe ke Oder edu keee eee kiwae 102,652.83 57,669.19 
Co Pere re re S4,.979.74 53,143.25 
CURTIN Co sceessv awe eseconees 10,444.25 4,158.35 
ES ere Cre aerate eee 1,467.16 530.30 
EONS: eves.as Ota bos ba ne en6-ede 1,197.00 330.00 
TOTRIS. cc sb csccscesese rns @hOnOOInee $opd,400.60 
NEW BRUNSWICK LUMBER, 
1902. 1908. 
MMU, iecas stale cece ew Ramee ei meiere’ $184,210.70 $171,585.12 
ee Ser Or ere ,289.76 98,509.13 
oN ee rer rrr ere 22,529.31 33,899.75 
Clapboards 1,374.50 
Wirewood 612.50 
a 7,107.00 
PE <S arpa oie Bad We EAE CRSA SON 525.76 
CLLOUIRERE iavaleres uilate biahiere A ree enced $347,189.94 $313,613.76 


There was thus a falling off in shipments of both 
American and New Brunswick lumber, the total for the 
year being $380,000 less than in 1902. The 40,000,000 
feet of logs hung up on the river partially explains 
this faet. 

A meeting of the New Brunswick Lumbermen’s Asso- 
ciation was held in St. John last week to protest 
against the action of the government in raising the 
mileage rate on crown timber lands from $4 to $8. 
Henry Hilyard, president, was in the chair. Among 
the operators present from other parts of the province 
were Kilgour Shives, of Campbellton; F. W. Sumner, 
of Moncton; 8. H. White, of Sussex; J. D. Irving, Bue- 
touche; J. E. Moore, Charlotte county, and P. J. Burns, 
Bathurst. Not only do they elaim that the mileage 
should not be increased to $8 (it is only $3 in Quebec) 
but they object to the increase in the rate of stumpage 
on cedar from 80 cents to $1.25. They say that the 
price of shingles is low and in Quebee that stumpage 
is only 65 cents. They do not object to the increase 
from $1 to $1.25 on spruce and pine, but think that the 
advance from 50 cents to $1.25 on fir is too great. The 
association is most concerned, however, about the aéd- 
vance to $8 in mileage. It prepared a memorial set- 
ting forth its views, and forwarded it to the provincial 
government. 

The lumbermen of Nova Scotia had better than an 
average year in 1903. Freights were low, and lumber 
prices fairly good, although the stumpage was higher 
on some lands and wages were also higher. About 65,- 
00,000 feet was shipped from Halifax to transatlantie 
ports, and a little to the West Indies. Other ports in 
the province shipped largely to South America and the 
West Indies. A number of large deals in timber lands 
were put through during the year. 





LUMBER TRADE IN LONDON IN 1903. 
Churehill & Sim, of London, England, in reviewing 
the wood market for that port during 1903, have the 
following to say: 


The London wood market has been a very difficult one 
throughout 19038, checked by a contracting consumption, 
worried by a too ample importation of undesirable specifica- 
tion and quality, and hampered by an inability to pay the 
prices asked for the sort of stock it wanted with any fair 
prospect of getting the money back again. Prices’ were 
barely maintained during the early spring months, while 
shippers were holding firmly for their new season quotations. 
but the demand was very fluctuating and, except for a spurt 
in March, the deliveries from the docks were constantly 
below those of 1902. ‘The market consequently sagged 
away, and it was not till June that any change became 
visible. In that month the tendency that was going on in 
other markets overtook London also, and while deals con- 
tinued to be neglected a distinct recovery showed itself in 
battens, and the prospects for flooring boards and other 
things became brighter. Not very much came of this, how- 
ever, trade continuing small and prices unaltered through 
the holiday months, In October began a heavy importation, 
and although prices held through that month another free 
supply which had not been expected continued through No- 
vember, and once more broke down prices, In cember 
also the supply was unusually large, so that there was no 
rally, and the year closed with the London market at a 
lower level than it has been at any time since its commence- 
ment. It is also a good deal out of heart with itself and 
out of sympathy with the prevailing temper of foreign and 
even of other home markets. 


Mahogany. 
C. Leary & Co., in giving a summary of the mahog- 
any trade at the London market during the year just 
closed, have in part the following to say: 


The import of mahogany for the year was comparatively 
a small one and although a slight increase over last year 
was a considerable decrease from that of the five previous 
years. Africa leads in the aggregate, being the largest we 
have ever known, but for this excess the Gaboon and Benin 
districts are responsible; Cuba comes next with very large 
figures; on the other hand Mexico and Honduras have sent 
remarkably little, During the early part of the year the 
arrivals were insignificant from every quarter and the buy- 
ers became somewhat anxious as to the future and a substan 
tial rise in values took place; later on freer arrivals came 
in sight and brokers had to face a continuous decline in 
quotations, but toward the close of the year prices for 
scarcer descriptions were about equal to those quoted at the 
beginning of the year.: This is a poor showing for a year 
of such moderate import, and various reasons are given for 
the demand, which was lacking in backbone. The proportion 
of inferior wood during 1903 was abnormally large, and it 
is more than ever important that producers in each ma- 
hogany country should keep up their shipments to the high- 
est possible standard, by which means consumption may be 
stimulated. The decrease in sales was over 633,000 feet from 
1902 and considerably more than that for the five previous 
years. 





THE PAST YEAR IN SCOTLAND. 


Cant & Kemp’s timber market report dated Glasgow, 
Scotland, December 31, 1903, has substantially the fo!- 
lowing to say in regard to general market conditions 
during 1903 and to the position of some of the princi- 
pal woods at that port: 


The timber trade during the year can only be charac- 
terized as of a fairly satisfactory nature. It has, in sym- 
pathy with other trade, suffered from bad trade. and the 
volume of business has been considerablv restricted, notably 
the goods in demand for ship building and engineering. The 
year opened with light stocks, and although the import dur- 
ng the year has not been heavy some grades show a con- 
siderable increase as compared with this time last year. 
Prices have been firm, and in some instances advances have 
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een made during the year, particularly in Canadian goods, 


and in this connection it may be added that advices from 


broad are to the effect that an advance of at least 10 per- 
ent will be made on all Canadian goods for the ensuing 
eason, and also that the available stock will be considerably 
ghter than they have been during the past year. . 
The import of oak logs is still heavy, the bulk being 
lobile timber, a large quantity of which is of a doubtful 


character. There is a good demand for large prime timber, 


he quotations being at from 2s 4d to 2s 6d, while small 
ind inferior logs can be sold at any price. The stock of 
juartered oak boards is almost nothing, and there is a good 


inquiry for fair average specifications. 


The stock of walnut logs is very low, the import having 


been light. Prices have been good during the year and any 
jirst class rarcels that have arrived have been disposed of 


readily at fair prices. The demand is good for first class 
jogs and shipments can be recommended. Planks and beards 
f prime quality are also in demand. covit 
The stock of ash logs is very much less than at this time 
last year, while, owing to the dullness of the cabinet in- 
dustry, the demand is small and only low prices realized. 
Edmiston & Mitchells, of Glasgow, Scotland, review 
ihe timber trade for 1902 in substance as follows: 
A notable feature of the trade of 1902 was the high level 
which prices were maintained throughout the year, de- 
pite the fact that the demand has been somewhat less 
tive than during the two previous years. In the case of 
st quality pine logs and lumber prices reached a very 
gh point, but the year closed with a somewhat easier 
ndeney in the case of sidings and deals, and this in the 
ce of the report that an advance of 10 percent has al- 
idy been paid for some of next season’s cut, although 
e trade outlook does not warrant such an advance. The 
price for spruce deals has remained comparatively sta- 
tionary, there having been but little fluctuation one way or 
e other, and the stock on hand is slightly less than that 
of the previous year. Although the demand has only 
been moderate for red pine deals and Canadian oak and elm 
logs prices have been well maintained. Birch and ash 
values have been somewhat depressed owing to the con- 
tinued dullness of the furniture trade. ‘The pitch pine 
business has been a large one, the consumption equaling 
that of last year, while the stock on hand, though heavy. 
shows a reduction of 10,000 loads. Of American poplar 
there has been an increased consumption of logs and a 
decrease in lumber, which is explained by the fact that 
while the prices of the latter advanced considerably logs 
did not rise proportionately, if at all. The import of walnut 
was small, being only a fourth of last year’s, but was suffi- 
cient for the moderate demand that existed. 








LIVERPOOL TRADE FOR A YEAR. 
arnworth & Jardine’s annual timber cireular dated 
iverpool, England, January 1, 1904, has in part the 
following to say regarding the market for Canadian 

ods during the year just closed: 

QUEBEC YELLOW PINE—-The import of pine timber during 

e year has been about an average, though slightly less 
than’ 1902; deliveries considering the high cost of importa- 
tion have been satisfactory, though less than last year, but 
stocks, especially of square pine, are larger than the pre- 
yious year. 

OAK The arrivals amount to about 200,000 cubic feet, 
against 280,000 cubie feet last year, and consisted chiefly 
of first class shipments on contract, suitable for railway 
requirements. Prices have ruled: high, but the demand has 
been slow and stocks are ample; second class wood is not 
in demand. 

iitM—The import of elm has been moderate and for good 
fresh rock elm there has been a good demand at steady 
prices; the consumption has been satisfactory and stocks 
are very light. For “gray” and ‘soft’ elm there is prac- 
tically no inquiry. . 

(JUEBEC PINE DEALS—Pine deals, including red pine and 
pine boards ete., have only been imported moderately and 
very similar in quantity to the previous season. ‘The year 
began with large stocks, but with a fairly steady consump- 
tion; the advances in price established early in the year 
were well maintained, except for third and fourth quality 
ils, whieh declined during the summer, though later on 
ly recovered. Prices were exceedingly high. especially 
the better grades, but contracts are already reported 
to have been made for shipment next season at an advance 
of about 10 percent over last year’s values. 

Hardwoods. 

Under date of Liverpool, January 1, 1904, John H. 
Burrell & Co. have issued a circular giving the posi- 
tions of the principal hardwoods at that port substan- 
tinlly as follows: 

\ considerable quantity of ash logs has arrived, prin- 
ipally on contract. There is fair inquiry for prime ash 
iber and boards of good specification. Prime walnut 

of good manufacture and medium to large sizes are 
readily saleable at satisfactory prices, but small and infe- 
rior wood is not wanted. <A small inquiry is noticed for 
prime hickory logs, but the supply is ample and prices are 
barely steady. Second class wood is disposed of with diffi- 
‘ulty. Prime plain oak boards are in small demand, espe- 
cially in 14%, and 1% inches thick. Quartered boards are 
in good request and the supply of really dependable wood 
is limited. There is a slightly better demand for prime 
wagon planks consisting of 15% feet and up 5x12, coupled 
with large proportion of 34x12, but shipments which do 
uot conform with these descriptions are not attractive to 
buyers, owing to the heavy unsold stock of planks of un- 
suitable sizes and inferior and undesirable quality. The 
demand for poplar logs is confined to prime quality of large 
sizes; rough and inferior shipments cannot be encouraged. 
‘The supply of all kinds of poplar lumber has been somewhat 
overdone, especially of the lower grades, which have arrived 
freely on consignment, and prices rule low. 

in their wood circular reviewing the trade of the 
past year, Edward Chaloner & Co., of Liverpool, have 
the following to say regarding imports from the Unit- 
ed States: 

inem (United States and Quebec)—-The import of the 
year represented 332,120 feet of logs and 494,875 feet of 
planks, compared with 286,900 feet and 696,693 feet respec- 
tively received during the preceding year. ‘The demand has 
been satisfactory and the deliveries have exceeded the im- 
port. Steady prices were maintained, though low prices 
ruled for planks. 

Portan— Dering 1902 272,489 feet of logs and 868,632 
feet of boards and planks were received, the largest on 
record. The consumption, however, has exceeded this, show- 
ing that this wood has become in increased favor with 
the consumers in this country. Prices for large, prime 
logs have been steady, but for inferior wood only moderate 
prices were obtainable. Full values have been maintained 
for boards and planks of all grades, except toward the 
close of the year, when shipments arrived too freely, causing 
prices to become easier. ; 

WaLNut—More than two-thirds of the import consisted 
of boards and planks, a large portion of which has passed 
into consumption, generally at low prices, and the stock 
on hand is heavy: and ample for present requirements. The 
demand for logs has been steady and full values have been 
obtained. 

lHiickory—The import consisted of 411,956 feet and the 
consumption 400,956 feet, compared with 485,859 feet and 
456.859 feet respectively during the previous year. A good 
inquiry existed throughout the year for prime quality wood 
at steady prices. 











Oak—The United States contributed the greater portion 
of this import for the year, from which there were received 
2,234,980 feet of planks and boards and 280,240 feet of 
logs, compared with 2,389,866 feet of planks and boards and 
269,466 feet of logs during the previous year. The con- 
sumption of wagon planks has been on a large scale and 
prices for first class quality have been generally satisfac- 
tory, but owing to the excessive importations of low grade 
planks values for this description decreased considerably 
and sales were made with difficulty. The demand has been 
moderate for logs from both the United States and Quebec 
and stocks are heavy. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 


As the month advances an improved tone in the gen- 
cral lumber business can be felt in the air. All reports 
from the several markets bear out this impression. It 
is seen that last fall’s perturbation in the money mar- 
ket has to a large degree passed away, and that con- 
fidence has been restored. Conditions are favorable to 
& year of good lumber trade. Prices have stood up 
well against the attempts made here and there to in- 
duce a weakness favorable to buyers. There have been 
some concessions as an inducement to move winter 
stocks, but such weakness as developed in December 
has been followed by strength. With a year of pros- 
perous trade ahead, and no great surplus anywhere in 
sight, a demand beginning that promises to wipe out 
any surplus early in the spring trade, there is no 
ground on which to base an expectation of lower prices. 
This is now being realized, and late market reports in- 
dicate that northern and southern pine and the hard- 
woods are beginning to move in volume fully equal to 
the movement last year in January, and that was cor- 
sidered large for the season. 





* * * 


The southern pine dealers and manufacturers had 
remained somewhat quiescent prior to the New Orleans 
meeting of manufacturers this week, expecting that 
there would be a revision of the price list that would 
establish a better defined basis for prices than thereto- 
fore had prevailed. ‘Such revision was made, advances 
on several items on the shed lumber side of the list 
having been made. The list will now be sent forth and 
become the basis for price making, and should have a 
tendency to allay such irregularities as had prevailed 
and solidify prices on an even basis. 

* * * 


The demand for southern pine begins to indicate the 
uprising of the season’s trade. Orders are becoming 
frequent in the St. Louis and Kansas City sales offices, 
and are accumulating at the mills. At Orange and 
Beaumont the mills are all busy in filling a fair run 
of winter orders and in evening up depleted home 
stocks. A like condition prevails in other parts of 
the southwestern field. East of the Mississippi some- 
thing is doing, but the middle western and eastern 
demand will be more in evidence when the other side 
of midwinter shall have been reached. Conditions or 
the gulf are favorable to both the coastwise and foreign 


trade. 
. * * 


In the northern pine field some stir is noticeable. 
Sales of a considerable number of blocks of stock are 
reported from the head of the lakes to eastern and 
Chicago points. This shows that dealers in the mar- 
kets are recovering from their early winter doubt and 
apathy, and are realizing that they must prepare*for 
the spring trade. Several sales of box lumber ani 
other low grade pine to be cut figure in the sales, show- 
ing that stocks of such lumber in the manufacturing 
centers is still in short supply and provision for it must 
be made in advance. Late sales of northern pine have 
been so numerous as to indicate that held over stocks 
will have been absorbed by the time that the mills again 
start up and navigation shall be open. 


* * * 


Jn the east winter has held a firm grip on the coun- 
try since the holidays, but has lately moderated. Build- 
ing has been mainly confined to interior work in New 
York, Philadelphia and other large cities, so that the 
demand for northern and southern pine has been quiet. 
But there are good prospects for building, and it is 
believed that there will this year be less interruption 
from labor troubles than last year, so that it is ex- 
pected that construction will go on steadily. 


* * * 


In the hardwood sphere all-is serene confidence. De- 
mand is equal to what it was a year ago. The in- 
dustries that consume hardwood lumber are mainly in 
operation. Stocks are known to be comparatively 
light, especially in respect’ to dry lumber. The oak 
situation is favorable to the producer. Dry quarter 
sawed oak is scarce, and the same is true of plain 
sawed stock. Prices are held firmly on the basis te 
which the market settled late last fall. Supplies of all 
sorts of hardwood lumber seem to have been naturally 
sealed to the size of demand, so that there is no burden 
on the market. In northern hardwoods there is a 
dearth of birch, soft elm and thick maple. Thick 
lumber of all sorts seems to be in special demand. 


* * * 


Poplar stocks are in a measure indicated by the 
statistics appearing in this issue. As compared to the 
hardwoods in the Ohio river states and West Virginia, 
poplar stocks on hand seem somewhat larger. But 
there is evidently no more than will be wanted for 
coming trade. The demand is bound to be good, and 
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Lumbermen 
Attenticn! 


When you are needing 

Belting, Wire and Ma- 

nilla Rope andCordage, 

Blowers and Fans, 

Rails, Lumber Tools, 

Chain, Dogs or Sup- 

plies of every description, this house is at your 
service, We carry the largest stock of any supply 
House in the city. 


QUEEN CITY SUPPLY CO., Puchta, Pund & CO. 


201-203-205 W. Pearl St., CINCINNATI. 


WE WE 
BUY SLL 


WE MANUFACTURE 


Anything in line of Cottonwood, Gum, Yellow Pine or Cypress. 
We pay cash for desirable mill cuts of high grade stocks—We 
want nothing but choice cuts, 

We sell these stocks in whatever 
form suits you best. Have an up-toe 
the-minute planing mill and manue 
facture full line of yard staples, 

Let us help you to buy or sell, 


THE FARRIN-KORN LUMBER CO., 


Cincinnati, O. 
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Taking Belting as a Basis 


of success in the unin- 
terrupted running of a 
mill, shop. or factory; it 
is natural that the en- 
gineers and superin- 
tendents should want 
the best they can get. 
Many cf the most prom- 
inent plants have used 


SCHIEREN 
BELTING 


for years. Won’t useany 
other because from hide 
to pulley, the responsi- 
bility is on Schieren 
alone, and we never 
shiftit. Dan’t want to, 
infact. We’re proud of 
our work. Get our* Dixie 
Belt Leather Book.”’ 


Ferry St., New York. 


Denver: 1524 Sixteenth St. 
Germany: 
Pickhuben 


CHAS. A. SCHIEREN & CO., 41 
Chicago: 90 Franklin St. 
New York: 43 Ferry St. 
Pittsburg: 242 Third Ave. 4. 
Boston: 190 Lincoln 8t. Oak Leather Tanneries: 
Philadelphia: 224 No. Third 8t. Bristol, Tenn. 

LOUIS P, RICE & 0O., New Orleans, La., Southern Agents 











folders are justified in maintaining a firm front in 
respect to prices. 
* * * 

The North Carolina producers are gradually working 
up to full mill capacity since the holidays. Demand 
for lumber is improving. Prices were held steady as a 
general thing during the dull period covering the holi- 
days and the two weeks following. 


* * * 


The eastern spruce trade waits the coming of warmer 
weather. The situation in respect to the market has 
not changed from that previously reported. Logging 
in Maine is going on prosperously, but the streams are 
still low, and the success of the spring drives is still 


somewhat in doubt. 
* * 


In the Puget sound country the shingle situation is 
still somewhat uncertain but an advance of 10 cents is 
reported in red eedars. The selling organization has 
taken headquarters at Seattle and is doing business. It 
is claimed that 90 percent of the shingle mills have 
come into line and will sell their shingles through the 
new agency. On this account it is expected that the 
north coast shingle situation will soon show improve- 
ment. In other departments the Pacific coast business 
has taken on no new features since our last report. 
There is a considerable movement of fir from Wash- 
ington to California, and heavy foreign shipments. 
Coast operators are also taking measures to push their 
product in territory east of the mountains. 


Northern Pine. 


Chicago. Within the week demand has given evi- 
dence that the season’s trade is shaking itself for an 
uprising though the weather has been against much 
activity. In the city there is considerable small builil- 
ing going on, and the prospect is that such undertak- 
ings will be numerous this year, which will require a 
large aggregate of lumber. In respect to the larger 
class of buildings, such as factories and warehouses, 
there is relatively less doing than in flats and cot- 
tages. Suburban building is like that in the city. It 
is thought that later in the season, when the labor sit- 
uation shall have become more clearly defined than 
now, there will be more heavy structural work started. 
Prices are being steadily held, and altogether prospects 
are good for a fair season’s business. 

Building permits issued by the Chicago building de- 
partment during the week ending January 20, 1904, 
were as follows: 

Value, 

5,200 

36,300 

81,500 

71,000 

25,000 

50,000 
250,000 


CLASS. No. 
Under $1,000 1 § 
$ 1,000 and under $ 5,000 

5,000 and under 
10,000 and under 
25,000 and under 
50,000 and under 
Martin A. Ryerson, 


50,000 

100.000 
store and: lofts. ....6..... 
Totals 339,000 
Totals preceding week :109,500 
Totals corresponding week 1902....... 62 533.950 
Totals from Jan. 1 to Jan. 29, 1904... 
Totals corresponding period 1908...... 11¢ 
Totals corresponding period 1902...... 165 


866, 
839, 
1,011,000 


Chicago Receipts and Shipments 


Reported by George F. Stone, secretary of the Chicago 


Board of Trade. 
RECEIPTS—WEEK ENDING JANUARY 16, 1904. 
Lumber. 

15,550,000 

16,884,000 


Shingles. 
5,140,000 
6,330,000 


1,190,000 


1904 





1,334,000 
JANUARY 16, 1904. 


Lumber. 
34,619,000 
48,375,000 


Decrease 
TOTAL RECEIPTS TO 
Shingles. 
12,565,000 
15,995,000 
3,430,000 
SHIPMENTS—WEEK ENDING JANUARY 16, 1904. 
Lumber. Shingles. 


10,186,000 4,549,000 
10,495,000 10,422,000 


5,873,000 


1904 
1903 





Decrease , 13,756,000 


1904 
1903 





Decrease 309,000 


TOTAL SHIPMENTS TO JANUARY 16, 1904. 

Lumber. Shingles. 

1904 12,429,000 
on9 
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Decrease 2,961,000 13,815,000 


Saginaw Valley. The market is firm; about the only 
business is in the yards. Box lumber, mill culls and 
No. 3 common are particularly firm, the box trade hold- 
ing up better than most other departments. Prices 
are firm and no weakness is reported. 


Minneapolis, Minn. Activity is lent to the local sit- 
uation by the influx of retailers to the annual conven- 
tion of the Northwestern Lumbermen’s Association. 
While sales are not heavy, retailers are making active 
inquiry and report an excellent outlook for spring 
trade, which encourages the manufacturers and stiffens 
the situation somewhat. However, prices are holding 
up very well and conditions fully warrant a growing 
feeling of confidence. 

Local shipments show an increase, and although orders 
being taken are in small quantity they are coming in good 
number, and the outlook seems on the mend. The re- 


ceipts and shipments of lumber at Minneapolis for the 
week ending January 18 were as follows: 
Receipts. 
240,000 
304,000 
320,000 
384,000 
624,000 
608,000 


Shipments. 
640,000 
624,000 
640,000 
736,000 
624,000 
800,000 

Total 2,480,000 4,064,000 

Last week 76,000 3,892,000 


Tuesday 
Wednesday 
Thursday 
Iriday 
Saturday 
Monday 


Decrease 96,000 
Increase 


North Tonawanda, N. Y. Heavy snow storms in the 
east have resulted in considerable curtailment of busi- 
ness during the past week, a marked decrease in orders 
and inquiries that began to appear shortly after the 
holidays being noticeable. As compared with a year 
ago, a prominent dealer stated, current transactions are 
not far behind. A most favorable comparison would 
likely exist were the weather more favorable for ship- 
ping and otherwise handling stock. Salesmen returning 
from the east report having found consumers doing as 
much as possible under the adverse conditions. Prices 
are reported firm and there appears to be little disposi- 
tion to change them right away. 


ore 


Buffalo, N. Y. It is felt to be useless to urge busi- 
ness on anyone, especially as nobody is willing to make 
concessions for the sake of selling. All prices are 
strong and should remain so. The supply is light. A 
price list just issued by a Buffalo firm of white pine 
on cars here shows the run of prices: Uppers, all 
thicknesses to 8-4, $80; selects, same, $72; fine common, 
4-4, $58; No. 1 moldings, $50; No. 2 moldings, $38; 
stained saps, $31; No. 1 cuts, $39; No. 2 cuts, $25; 
common, $22; No. 1 dressing, $28; No. 2 dressing, 
$24.50; farmer’s clear, $38; No. 1 barn (1x6), $27; 
No. 2 barn, same, $23; No. 3 barn, same, $20; box, 
1x4, $16; 1x12, $21; mill culls (1x4), $17; No. 6 
board, 4-4, $8. All the above is 4-4 unless otherwise 
noted. This appears to be the usual run of white pine 
prices, 

vcore 

Philadelphia, Pa. White pine wholesalers are not 
having much to do these days. Buying has not yet 
begun, though a few orders in the lower grades have 
been taken. However, dealers are not discouraged by 
what is being done now and are confident better con- 
ditions will soon prevail. 


Spruce. 


New York City. Demand for spruce absorbs every- 
thing that comes in, and there is practically nothing 
coming in, for eastern spruce has retired to winter 
quarters. It is believed that this spring will see the 
lightest offerings of eastern spruce ever known. 

eee 


Buffalo, N.Y. There is a little spruce coming in, 
both as lumber and as slack cooperage staves, with a 
further moderate handling of the Adirondack cut, that 
is not shipped here. It finds, however, so easy a place 
along with low grade white pine and norway that there 
is less of it offered separately than there used to be. 


White Cedar. 


Chicago. There is a little better demand than late 
last year. The call is yet mainly for poles, though 
there is some sale of posts. Prospects are improving. 
The cedar operators are aiming to curtail the ew 
this winter, in order to get rid of accumulations. 


Minneapolis, Minn. Prices are firmer than they 
have been for some time. There is some revival of de- 
mand for posts and poles, and the retailers who have 
come in for their annual convention find a stronger 
feeling among dealers than they had looked for. Since 
the association meeting wholesalers have had more 
confidence in the outlook and are not cutting the lisi 
as they did before. 


Hardwoods. 


Chicago. The demand for hardwoods has not vet 
assumed astonishing proportions, but is neverthe- 
less of fair volume. Dealers in the city report that 
they are doing well in proportion to the limite: 
stocks they have to dispose of, and in their opinion 
there will be no difficulty in marketing at good prices 
all the lumber now in sight. The new cut of haril- 
woods they are not so confident about, although they 
hardly feel that there will be any lowering in values 
unless business should suddenly drop off during the 
heated term, which will probabiy be intensified by 
the warmth usually generated by campaign arguments 
ina presidential year. A number of large orders for 
various classes of stock were cancelled a month or so 
ago, but some of the manufacturing consumers whu 
cancelled them are now apparently anxious to rein 
state their orders and are doing a great deal of buy- 
ing that they had not anticipated doing in the late 
fall. The views of people in general regarding the 
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business of the coming season are much more hopeful 
than they were and there seems to have taken place 
during the past two or three weeks a considerable re- 
volution of sentiment as regards business. The west 
is in the best of shape from a financial standpoint, 
and from present appearances the various industries 
will consume nearly as much raw material in the 
shape of lumber as they did last year. 

The furniture trade is inclined to be quiet and is 
not taking as much lumber as usual. The great expo- 
sitions of furniture at Grand Rapids and Chicago are 
in full blast and reports from these affairs up to date 
indicate that buying of furniture is not as heavy as 
«u year ago and probably will not go over 75 percent 
of the total shown during the similar events held a 
year ago. 

Quarter sawed white oak is holding steady, sales 
being made in this market around $76. There are 
some sales reported slightly higher and some less. 
Plain white and plain red oak are steady at $36 or 
hetter for firsts and seconds. Cottonwood and _ bass- 
wood are strong in practically all grades. The in- 
juiry for red gum’ continues and its use is steadily 
widening. 

St. Louis, Mo. Reports from salesmen indicate that 
the demand is already on a healthy basis and that 
the indications are in favor of a continued strength 
such as was witnessed during all of las! year. As yet 
there is no rush, as many consumers will not be in the 
narket before the end of this month, but there is 
vreat strength in all departments nevertheless, From 

very heavy inquiry as to the amount of dry stock 
on hand in St. Louis dealers judge that the demand 
wiil easily ansorb whatever lumber can be moved be- 
tween now and the end of spring. There is still some 
liesitation in making predictions beyond that time, 
hut ali are a unit on the early prospects. Furniture 
fuctories are delaying their purchases to some extent 
intil the styles shall be determined upon at the fur- 

‘iture expositions, but other buyers show a desire to 

hsorb nearly every item that is needed despite the 
inclination to hammer down prices to some extent. 

St. Louis stocks of oak are fairly well assorted un 
ill items except quarter sawed, which cannot be had 

i large quantities except in green. There is no great 

ipply of any item of dry oak, but the total holdings 
of inch plain are considerably larger than at this 

ime last year, although much of the stock will not be 
marketable before spring. Thick stock is especially 
vaunted, as it has been difficult to secure at initial 
joints for more than a year and local holdings are 
ncager. Heavy thicknesses of ash are also very Ge- 
sirable and eonmand extremely high prices, but inch 
nly is wanted in upper grades. 

The situation as to gum and cottonwood has not 
‘hanged during the past week and both of these com- 
modities are fully as strong as they have been. This 

ime can be said of the other woods handled here. 


_—_—eoenerrrrnwrrnaey 


Memphis, Tenn. Demand is fairiy active, though 
iardly up to the expectations of some of the trade. 
Prices are well maintained and no disposition has de- 
‘eloped so far to shade prices for the sake of making 
sales, the belief: being that the buyers who are now try- 
ig to force the market lower by a waiting game will be 
‘nxious to buy at the current level a little later. Orders 
we being booked right along and there is a good deal of 
husiness offering, though the price is hardly high enough 
to tempt those who hold dry stocks in this section. Ash 
s about the strongest item on the list. Plain and quar- 
tered oak are in pretty fair call and prices are held at 
ie previously quoted level without exception. There is 
accumulation in any of the oaks. Cypress shows 
ome accumulation in shop but the higher grades are in 
:vod demand, with offerings only moderately large. 
There is some accumulation in the lower grades of gum, 
hut the demand for this is increasing and holders are 
becoming rather firmer in their views regarding this 
vood. More inquiries for gum during the past two 
veeks are reportetd than before in a similar length of 
time in two years. In the higher grades there is no sur- 
plus. Poplar is in fair demand, with offerings not large 
und with values well held. 


—eaerrornrne'Y 


New Orleans, La. Lumbermen are commenting on 
the position of poplar, which it was thought would 
fall off considerably as a result of the high prices 
which prevailed. So far there has been noted only a 
slight falling off. Recent quotations show that sellers 
ere not at all anxious regarding the future of that 
wood. Buyers on the other side are still expecting the 
same thing which shippers here were disappointed in— 
‘i lessening in values—and this applies not only to buy- 
crs of poplar but of nearly every other wood. Prices 
on gum are about the same, it being certain that gum 
is losing nothing. Oak prices remain very firm, as 
those on cottonwood. In cottonwood only the lower 
grades are being shipped, the higher grades being kept 
on this side to satisfy the domestic demand. In thick 
stock there is a fair demand for ash, with not enough 
(iry supply to meet it. 

- —_—_—_—_—<_vrwnw 

Mobile, Ala. The market is quiet. Inquiries are 
out for 1,500,000 feet of tupelo gum. The bulk of the 
parcel shipments of this wood going out from the 
gulf is sent as ‘‘samples,’’ and if they prove satis- 
factory an enormous trade is to be anticipated. There 
is no demand for hewn oak. Stocks of this wood at 
the ports are small, but shippers’ wants are covered 
by contraets on oak which will arrive with the first 
rise in the rivers. The interior markets are dull. 
Freigats are weak and shipments consist of parcels. 


Manufacturers are inclined to hold their stock and 
buyers who anticipate any drop in prices will be dis- 
appointed. The stave market is weak. 
eee 

New York City. Hardwoods continue steady, with 
the demand absorbing the current production. Quar- 
tered oak is strong and searce and plain oak is at $45 
for inch ones and twos. Ash is quiet. Poplar con- 
tinues the strongest on the list and there is a good 4e- 
mand. 


aes 

Baltimore, Md. Producers take a hopeful view of 
the outlook and affect to discern many features that 
afford ground for encouragement, while some dealers 
express beliefs distinctly bearish in tone and contend 
that values are kept too high for an active business. 
Meanwhile prices are firmly maintained and there does 
not appear to be a great surplus of lumber. While 
mills are not in such a position as to make their own 
terms, as was the case last summer, the aggregate of 
orders given out is satisfactory for the season. Hard- 
wood men who possessed sufficient foresight to close 
contracts for future delivery are making money, which 
holds good especially of the export trade. Conditions 
abroad are rather more promising than they have been 
and the situation is likely to improve. 


——e—ooOororn 


Buffalo, N. Y. Demand is still light, though it is as 
good as last winter, with plenty of promise that it will 
be enough to carry off all the stock that can be laid 
in right away. Prices remain remarkably steady and 
as uniform as the varied quality of what is offered as 
the same grade will warrant. Some dealers are selling 
inch white ash liberally, but it is usually called dull, 
though demand for black ash exceeds the supply. Elm 
and basswood are as scarce as ever and maple is in as 
good demand as the season warrants. Reports from 
southwestern oak mills are favorable to good production. 


-_—_——oOOoOoOOoner or’ 


Minneapolis, Minn. Local consumers have discov- 
ered that there is very little left of birch, red oak or 
basswood uppers, and they are looking for an oppor- 
tunity to place orders. An actual famine in stocks is 
threatened, and the jobber is just as badly worried 
as his customer. 





Hemlock. 





Chicago. The hemlock trade, like that in pine, be- 
gins to show new life. The demand is rising with that 
of other kinds of lumber, and soon will show good pro- 
portions. Stocks are simply sufficient to meet the call 
in a fair spring’s trade, and there is no reason for 
making any concessions in prices. In fact the larger 
holders of hemlock, especially at the water shipping 
points, have held prices firmly all winter. 

—_—_— eee 

Philadelphia Pa. Prices continue to hold steady and 
firm and there doubtless is a stronger feeling in the 
market at this present slack season than ever before. 
Some hemlock is being moved, but the weather has 
partly kept down the movement. Dealers expect to see 
a decided demand before the season shall be very old. 

POs 

New York City. Hemlock is practically sold right 
up to the saws, as it kas been all the year. The mills 
have very little stock on hand, there is a good demand 
and the $17 base is lived up to firmly, with possible 
advanees later. » 

eee 

Buffalo, N. ¥Y. There is a very big hemlock order, 
mostly for dimension stuff, flying around, but other- 
wise the market is very quiet and promises to remain so 
until indications of spring. Stocks are generally light, 
but the prospect of a good season is sufficiently marked 
to warrant all possible effort to increase stocks. Canal 
enlargement work alone is enough to make sure of that. 





Poplar. 





Chicago. There is some poplar coming on the mar- 
ket, said to be of inferior grade and quality, at prices 
that have ruled for similar stock through the fall and 
winter. The Ohio river product is bringing substan- 
tially list prices on all items. Demand is not heavy, 
but is impreving and bids fair to show a healthful 
tone through the spring trade. Stocks in manufactur- 
ers’ and dealers’ hands are all accounted for and are 
undeniably below the average requirement. 





Buffalo, N. Y. Speculation over the future of the 
poplar trade causes everybody to hold off and refuse 
to stock up unless it can be bought at moderate prices. 
Sellers who insist on the full list prices are obliged to 
go elsewhere. There is as yet no indication as to the 
new cut and there will be no settled prices until that 
shall be known. ahaa ities 

Baltimore, Md. Poplar has so far failed to regain 
the decrease in prices noted some time ago, which is 
not surprising in view of the holiday quiet and other 
influences during the interval. But the wood appears 
to be in fair shape, and while the mills are not excep- 
tionally busy they run as steadily as the weather and 
other conditions will permit. Considerable lumber be- 
ing shipped abroad helps to keep the home market 
free from accumulations, though it tends to weaken 
values at foreign points of distribution. 
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4 36 Derby Rd, Sandhills, 

; Cable Address ‘‘Chaloner.” LIVERPOOL. 
Codes used, ABC, Al, Lieber’s & Lumberman’s Telecode. 3 
g ® 















C. Leary & Co. 
utemas AMERICAN LOGS } 
of Ail Kinds of 


AND LUMBER. ::: 
4 Lombard Ct., Gracechurch St. 


LONDON, - - - E.C. 

























> 








> ++ oo 777 o> ; 
| (ARTHUR QRUSHFORTH, 
Exporter of Fine Grade African 


MAHOGANY 


INQUIRIES SOLICITED. 
28 IMPERIAL CHAMBERS, 62 DALE STREET. 


’s Codes Used. 
n table dddrasss, ""Veneering’” Liverpool Liverpool, : 
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R. H. ROBERTS & CO., Ltd. 
86 Leadenhall Street, 


Tie tuiteoset ONDON, E. C. 


American Hardwoods. 


SOLIC!T CORRESPONDENCE FROM RESPONSIBLE MANUFACTURERS. 
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85 Gracechurch Street, 
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BECKER & CO. 


AGENTS FOR 


American 
Hardwoods, 


CODES USED: 


A. B. C. 4th Edition, 
Lumberman’s, 
Standard, 














7 Union Court, Old Broad St. and 
82 Bishopsgate St., Within. 


LONDON. E. C. 
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AGENTS FOR 
American Timber and Lumber 
] 
Hamilton House : 
Telegraphic Address 
) “HUSTINGS. LONDON” LONDON, E. ©. 4 
a ~~" 
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Paul Rosenbacher, 
HAMBURG, GERMANY, 


Banker and Dealer in 
all kinds of 


Atmerican Hardwoods. 


Cable Address, CONSIGNMENTS 
“BACHROSE.” SOLICITED. 
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J. 6. & Th. H. Leijenaar, 
AMERICAN LUMBER avo LOGS 


ROTTERDAM, HOLLAND, | 


ll 
4 4 





A A ba lalate ter tdtrs tet trtestates tes 
POG OFOOOPIPGPIVGIVGOPS 





DOO} latte» 
Vy 





ee 





GOSSLER Bros. 


HAMBURG, GERMANY, 


Offer Best Facilities for 
Selling all kinds of 


AMERICAN SOFT AND HARDWOODS 


In Logs, Lumber and Squares, 


Credits opened with 


Liberal Advances Against 
G. AMSINCK & CO. New York 


Consignments. 
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Feois. De Beukelaer, 


Antwerp, Belgium.—Rotterdam, Holland. 


Importer and Consignment Merchant 


OF ALL KINDS OF AMERICAN 
LOGS AND LUMBER. ° 


Oak, Walnut, Poplar, Cottonwood and Yellow Pine. 
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CODES: ABC, 4th & 5th Ed. Al. Western Union. 
LUMBERMAN, Zebra. 


BRYCE, JUNOR & WHITE, 


TIMBER BROKERS. 


Tele. Addresses: 
MOCCASIN 
London, Eng. 
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PVT 


TALISMAN 
Glasgow, Scotland, 


TRIGONAL 
Bristol, Eng. 
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Commission 
Buying 





FOR FOREIGN 
CARGO TRADE 





LUCAS LUMBER Co. 


Cable Address, ‘‘Lucum.’’ Tacoma, Wash. 
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CHURCHILL & SIM, 


Timber Brokers 


For the sale of all descriptions 
of hard and soft woods 


ALBERT BUILDINGS, 29 Clements Lane 
12 Preesons Row, : 


LIVERPOOL. LONDON, E.C. 
nana 











Wants a« For Sales 


The department of the American Lumberman 








’ 
that takes care of your little needs. Try it. 








Pacific Coast Woods. 


San Francisco, Cal. The recent stormy weather up 
the coast has interfered more or less with shipments 
from Oregon and Washington ports, but on the whole 
it has been favorable to business, so that speaking 
generally demand has kept up and business as a whole 
continues in a very healthy condition. Arrivals 
of lumber from the north have been very large up to 
a few days ago and such interruptions as may be 
looked for every winter have interfered, but less than 
in some other years. 

Deliveries of redwood have been smaller than for 
the corresponding time in December though larger 
than in January of 1903, in some measure due to the 
fact that the weather has been more favorable for 
shipment, and partly because there are larger stocks 
at the mills to draw from than there were then. And 
as some of the mills are either shut down wholly or 
partially the weather gives a good opportunity to 
get the stocks to market without adding materially 
to them. Deliveries for January will, while larger than 
those for January of last year, simply leave a smaller 
stock to draw on and put the manufacturers and deal- 
ers in better shape to keep up prices at the opening 
of active operations in the spring. Some of the pur- 
chasers have thought that the heavy deliveries of fir here 
would have demoralized the market for redwood, but 
there do not appear to be signs of any such thing 
happening. On the contrary, the market is firmer 
than ever and when the retail organization shall have 
been in good working order it will be stronger still. 
There have been large deliveries of railroad ties here 
since the first of the year and there is a big demand 
for them, not only for export but also for California 
and Nevada. This will take a very large quantity and 
will stiffen the market so that a good deal more of 
redwood will be wanted for this purpose and less left 
for the manufacture of himber. 

Deliveries of fir for the past ten or twelve days 
have been light but are larger now. There are large 
stocks of fir on the sound and at the various shipping 
points in Oregon and Washington that have no other 
outlet except to California ports and here it is sure to 
come. When here it will be sold at the best price 
obtainable that does not involve a total loss. It has 
been selling at $10 to $11. 

Receipts of lumber at the port of San Francisco for 
the week ending January 13 were: Fir, 3,956,000 
feet; redwood—Humboldt bay, 2,775,452 feet; Mendo- 
cino ports, 2,101,000 feet; grand total, 8,832,452 feet. 


Tacoma, Wash. The market is quiet. There is a 
fair volume of business coming in, but no large inquries 
are being made and no large orders have been placed 
recently for future delivery. A new list has been 
adopted by the manufacturers which quotes a reduction 
of from $1 to $2 on upper grades and from 50 cents to 
$1 on common, from the old list which had been effective 
for several months. Local and semi-local trade is good 
at excellent prices. In the cargo trade the volume of 
shipments both to California and the foreign markets 
continues large. Fourteen vessels are in port loading, 
with an aggregate capacity of 13,635,000 feet. A 
hopeful feeling prevails and a brisk year is looked for, 
although it is conceded that it may be at reduced prices. 


eee 


Kansas City, Mo. Jobbers say that they are having 
their usual demand for coast lumber, their best trade 
coming from the larger places, but there is more or 
less demand from the country right along. The car 
supply is now adequate and where the mills have the 
stock called for they are making prompt shipments. 
Prices on California stock continue very firm and there 
is no likelihood of any decline in the near future. 
Cedar and spruce continue weak and no advance is 
contemplated as far as can be learned. 


Southern Pine. 


St. Louis, Mo. The majority of the wholesalers are 
in New Orleans this week in conference over condi- 
tions and prices and it is expected in St. Louis that 
a new list will be decided upon. The new year has 
started out with considerable vigor and the demand is 
already at a point not usually attained before the be- 
ginning of February. In addition to this, prices have 
been steadying and strengthening so that any weak- 
ress which may have prevailed close after the holidays 
has entirely disappeared. As the matter stands, whole- 
salers prefer waiting for another week before solicit- 
ing new orders energetically, so as to take advantage 
of whatever new list will be adopted at New Orleans. 
Practically all of the salesmen are out, but are for 
the most part giving their attention to the retail con- 
ventions and are not trying to sell lumber. 


ed 


Chicago. There is some local demand for lumber in 
the shape of moderate sized bills, 150,000 feet being 
now considered a sizable order. There have been, 
however, quite a number of large bills afloat, and some 
ef them have been apportioned around among the 
larger yellow pine mills; the aggregate of such bills 
in the shape of railroad and bridge timbers within the 
past ten days being not far from 15,000,000 feet. The 
smaller bills when in the form of timber and heavy 
flooring are for factory additions, ground stories for 
factories, or warehouses which are to receive addi- 


tional stories in the future, the tendency being toward 
a cautious, conservative manner of making such im- 
provements. There is some sale of yard stock, but 
buyers are inclined to insist on eut prices. Dealers 
are still bothered with the dilatory handling of ears. 
A considerable number of old orders, placed late last 
year, are still undelivered, and are coming along slowly 
under the prod of the shippers or consignees. Beyond 
a slight advance in prices, made at New Orleans this 
week, there is nothing in the market of particular 
import, but it is expected that more business will come 
up in the near future. 


Kansas City, Mo. Demand from the southwest has 
improved noticeably during the past week and there 
is a large inquiry for prices. Dealers are getting ready 
to buy their spring stock and from this on the busi- 
ness should show a steady increase. The feeling is 
shared by retailers and wholesalers alike that prices 
will go no lower. All indications point to higher que- 
tations if any changes are made in the near future and 
dealers as a rule are not showing any disposition to 
hold back orders. They also appreciate the advantage 
of getting into the market early this year, in view of 
a probable car shortage a little later on, and want io 
be safe in securing stock so as to have it by the time 
they will need it. Indications point to a lot of buying 
next week when dealers attend the Southwestern Lum- 
bermen’s Association meeting. Shipments are coming 
from the mills promptly as a rule. Cars are fairly 
plentiful at this time, and while mill stocks are not 
as well assorted as they should be at the outset of an 
active season most kinds of mixed orders ean be 
handled without much delay. 

In the price situation there is not the disposition to 
slaughter the list that was shown in December, and 
while quotations are low as compared with those of 
the early fall they are conceded to be 50 cents a 
thousand better than the low prices of November ani 
early December. Yellow pine men here do not pre- 
dict any marked advances in the nex~ future but claim 
that a firmer tone will be apparent from this time on. 

“_—oeeeerer 

New Orleans, La. The busy season has not opencid 
up in the new year, but from certain territories the 
demand is good. The prosperity in western Texas 
and Mexico and the northwest is reflected in orders, 
and the west, including Indian Territory and Okl;- 
homa, report good prospects for business. Reports 
from other sections also speak well for the yellow 
pine future during the year and mill men are all at 
work getting their broken assortments filled in pre- 
paratory to trying to take care of the orders of the 
busy season. 

ee ee 


New York City. There is still a free movement ani 
full prices are being obtained. The mills apparently 
control the position, for there is an excellent deman'l 
reported from all points with signs that it will con- 
tinue for some months. 

OPDD LLL I 

Philadelphia, Pa. The call is light so far, though 
the indications point to brisker trade in a few weeks. 
The lists which have gone out to be figured on have 
been numerous and part of this business is already 
coming in. Prices remain fairly firm and shippers aver 
they can get few concessions from the mills. 


North Carolina Pine. 


Norfolk, Va. Some improvement in the conditions 
of the market was noticeable last week, and in spite of 
the very severe weather at home and abroad the demand 
for lumber has increased, The output at milling points 
is reaching the maximum and it is probable that within 
the next two weeks normal conditions will prevail. 
Operators are holding on to the list and what quota- 
tions are being made are based strictly on standard 
prices. Shipments are gradually getting under way, 
and by the end of the week a regular movement will 
be in order, As soon as warmer weather shall prevail 
with the supply of logs more abundant manufacturers 
will make an effort to replenish broken stocks. Local 
affairs are quiet and will so continue while the weather 
prevents activity in building operations. 


—_——eernornaerrr'’ 


Philadelphia, Pa. The quietness which settled down 
over the trade a couple of weeks ago has not been 
lifted and business is not heavy. The weakenss ia 
prices which became apparent with the lightening cf 
the demand has not been dissipated, but no further eut- 
ting is thought likely. 


New York City. An excellent call for all grades—— 
box and dressed—is reported just now, with the mills 
putting them aside to be filled in the order in which 
they are received. Lots of tonnage is being offere:l 
and vessel rates are easier—$2.75 to $3 from Norfolk 
to this city. 


Baltimore, Md. Trade continues satisfactory. 
While demand has not been especially active, and can 
even be said to have been quiet, receipts were light 
owing to the large quantities of ice in the bay, which 
prevented vessels from moving freely and has consti- 
tuted more or less of an embargo upon shipping for 
weeks, and the arrivals have accordingly been very 
light. Consequently supplies here are by no means 
large and lumber is readily taken up. Prices are 
practically unchanged and the general feeling is one of 
hopefulness. 
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Cypress. 


New Orleans, La. Conditions show some improve- 
ment over those prevailing last week. Orders are com- 
ing in in much better volume, and the indications point 
to a steady improvement from now on. The mills have 
all started into this year’s business handling orders 
placed since January 1, and with the facilities which 
they have and the stocks on hand they will be able to 
handle all orders promptly and in a very satisfactory 
manner. Most of the business coming in is from the 
west and from Illinois. The eastern territory has not 
yet opened up, although some orders have come from 
that territory for later shipment. After about ~Feb- 
ruary 10-15 a good volume of business will be looked 
for from the east, with shipments to move about March 
| or later, Several large orders have been received 
during the past week, one for 1,000,000 feet. Many 
more good sized orders are in sight, and these, together 
vith the car business, will keep accumulations down to 

minimum, strengthening prices and leading probably 
{o an increase in some items. 

—_—oeeeerereer 

Chicago. Inquiries begin to come into the hands 

f local dealers in number indicating that there is con- 
siderable trade in prospect. Beyond this feature there 
is nothing pronounced in the situation. Stocks at the 
uills are in good shape to fill a varied demand, so that 
when trade shall become seasonably brisk there is 
iothing to hinder a free movement of lumber. 

eee" 

Baltimore, Md. Cypress, though quiet at the pres- 
ent time, shares with other woods the advantage of 
heing fairly high in price and firm. Manufacturers 
are not disposed to make extensive concessions and 
express themselves as confident that they will be able 
io dispose of their stocks at the prevailing figures. 
‘he dealers contend that if the quotations were lower 
the inquiry would increase, but the movement would 
not be likely to attain great volume in any event just 
now, when various factors operate to keep down con- 
sumption. As it is there is little unsold lumber on 
hand, and in the face of the severe weather that pre- 
vails a waiting attitude is maintained. 

eee 

Kansas City, Mo. A good demand from the south- 
west is reported for January. Dealers are buying 
considerable lumber and there is a good inquiry. 
General conditions continue as previously reported anil 

e outlook is considered fully as good as at this time 
last year for business and for firm prices. 

eee 

Buffalo, N. Y. There is something done in cypress 
right along and prices are firm, but there will be no 
vreat activity in it again until there shall be indications 
of spring. 

New York City. There is not a large stock of 

ypress on hand, while the demand continues to be 

ry steady, and prices naturally are firm. Manufac- 
turers and dealers both are pleased with the situation. 


Cooperage. 


Chicago. The cooperage and cooper stock market is 
pronounced sick and dull by local dealers. The pack- 
ers are indifferent buyers of tierces and pork barrels. 
The quotation on tierces is nominal at $1.45, and pork 
harrels are dull at $1.25. Tierce hoops are neglected, 
heing held on ears outside the city for $15, with only 











$14 a thousand offered. Pork hoops are about the 
same. No sales of heading or slack stock are re- 
ported. 


ee ie 
Buffalo, N. Y. Elm is still quoted at $13.50 for 
first elass flour barrel, with basswood heading 10% 
cents and coiled hoops $9.25 to $9.75 for 544 and 6-foot 


| Shingles and Lath. 


Chicago. There is some inquiry for shingles, deal- 
ers begining to feel around in the market for the pur- 
pose of filling up their stocks for the spring trade. 
The feeling has somewhat improved both as respects 
vhite cedar and red cedar shingles. and an advance of 
10 eents a thousand the price of the latter variety is 
reported this week. Later in the season it may be ex- 
pected that the improvement will become more pro- 
nounced. 

Lath are much inquired for, and sales are being 
made in the process of filling up stocks. Prices are 
firm, 











Kansas City, Mo. Dealers down this way are all at 
sea regarding the red cedar shingle price situation. 
When the new sellling agency was perfected it was 
claimed that a sharp advance would be made. On the 
contrary this concern has just issued a list quoting 
Kxtra *A* at $1.40 at the mill or $2.35 on Kansas City 
rate. It is explained that this is the result of a fight 
between the manufacturers interested in the selling 
agency and the jobbers, and that the Interstate com- 
pany has forced the fight by openly quoting bedrock 
prices. Shingle men here claim that as the mills are 
all closed down and dealers will have trouble in get- 
ting any shingles at the above price, as there will be 
few shingles available for another month or six weeks, 
and that few of the mills are willing to accept orders 
for future delivery. Only a few transit cars are com- 
ing this way and they are being eagerly sought after. 


Transits are selling freely at $2.51 for Stars, with some 
sales at 5 cents more. 





New Orleans, La. Demand remains excellent, new 
orders being entered as fast as old orders are being 
shipped out, so that the mills have a good supply of 
orders all the time. Prices are firm at $3.25 for Bests 
and $3 for Primes, delivered on a 22-cent freight rate. 





San Francisco, Cal. Receipts for the week ending 
January 14 were 1,200,000. They have been less than 
the average record for this week again as the Iaqua 
made a trip to Southern California. She is now back 
again and will have another load for eastern account 
to be taken to Los Medanos next week. There are 
now, however, other vessels in the trade that help ovt. 
The local market has been scmewhat quiet of late as 
also has the eastern demand. 

Everett, Wash. Demand shows an upward tendency 
and a bright year is predicted among manufacturers of 
this locality. A dealer says that never in the shingle 
history of Washington have so few shingles been on 
hand at this season. Stars are quoted at $1.40 and 


clears at $1.65. 


Tacoma, Wash. The present price of red cedar 
shingles is $1.40 for Stars and $1.70 for Clears at the 
mills, with plenty of orders reported at these figures. 
The new Interstate Red Cedar Shingle Company has 
opened offices in Seattle, is selling directly to the east 
and to wholesalers who wish to buy, as long as the latter 
do not cut prices, and is said to be finding orders 
plentiful. Jobbers are paying the mills the same price 
as the Interstate. The supply is not plentiful, as many 
of the mills, particularly the smaller ones, are shut 
down, 

Minneapolis, Minn. The situation here reflects that 
on the west coast. While some of the local jobbers 
are holding firm to prices of $2.30 for Stars and $2.70 
for Clears, local representatives of manufacturers who 
have joined the new organization have lists out quot- 
ing $2.20 on Stars and $2.60 on Clears, which is equiv- 
alent to $1.40 and $1.70 at the mills. There is very 
little demand at present and not much excitement 
prevailing. 

ee ee ee ee 

Saginaw Valley. White cedar 16-inch shingles are 
firmer, and quoted 10 cents up, with a much improved 
demand. Shingles have been sluggish since last spring 
and the prospect of something better is good news to 
manufacturers and dealers. 

Buffalo, N. Y. A firmer feeling prevails on account 
of the reports of a notable firmness in prices on the Pa- 
cific coast. Dealers are getting hold of British Colum- 
bia red cedars and find them excellent. Redwoods are 
in favor, but there is still small call for white pine or 
white cedar. 











Advertisements will be inserted in this department 
at the following rates: 


For one week, - . ° 25 cents a line. 
For two weeks, « - - 465 cents a line. 
For three weeks, ° - - 60 cents a line. 


For four weeks, « 75 cents a line. 
Nine words of ordinary length make one line. 
Heading counts as two lines. “ 

No display pt the headings can be admitted. 
Remittances to accompany the order. No extra 
charge for copies of paper containiig advertisement. 

Copy must be in this office not later than Thursday 

morning to secure insertion in Saturday’s paper. 


[_Wanled:Employees | 


WANTED—FIRST-CLASS FOREMAN. 
For small woodworking factory; state references and salary 
expected. Apply to A. B, LEONARD, Natchez, Miss. 


WANTED—-LUMBER SALESMAN 
To sell redwood. A good opening for the right man. Write 
at once to “R. 2,” care AMERICAN LUMBERMAN. 


WANTED-—STENOGRAPHER 
Young lady capable of taking charge of office, doing steno- 
graphic work and bookkeeping. Chicago lumber office. First 
class position to right party. Address 
“R. 1,” care AMERICAN LUMBERMAN. * 




















WANTED—FIRST-CLASS SALESMAN 
To handle our stock in Pittsburg and vicinity on salary. To 
be thoroughly acquainted with yellow pine. Address with 
all information, 
“YELLOW PINE,” care AMERICAN LUMBERMAN. 


RED CEDAR SHINGLE SALESMEN WANTED 
To sell shingles, fir, cedar and spruce lumber in straight or 
mixed cars in all parts of the United States on commission. 
Address 

“RED CEDAR SHINGLES,” care AMERICAN LUMBERMAN. 


WANTED-—SALESMAN. 

First class up to date white pine salesman. One who 
controls a large trade. Can have an interest in the busi-. 
ness. Yard and office, Tonawanda, N. Y. Address 
“BUFFALO,” care AMERICAN LUMBERMAN, 











WANTED—ASSISTANT 

In yellow pine sales office. Must be familiar 

ing shipments and placing orders with mills, 
accurate at figures, and good correspondent. 

rience, salary wanted and references. 

Address “R. 12,” care AMERICAN 


rouft- 
and 
expe 


with 
quick 
State 


LUMBERMAN. 





WANTED: 
Large yellow pine manufacturers of yard stock want good 
commission men for northern Iowa, Wisconsin, Minnesota 
and Michigan, Address “R. 14,” care AMERICAN LUMBERMAN. 


WANTEO—TWO RATCHET SETTERS 
In band mill cutting five thousand ft. per hour. Wages 32%4¢ 
per hour. Run day and night shifts, crews alternating 
every two weeks. Have two setters on carriage who dog 
and set two and a half hour shifts. Mill situated in town 
of four thousand inhabitants. Delightful winter climate. 
Address “R. 15,” care AMERICAN LUMBERMAN. 


WANTED-EXPERIENCED SALESMAN 

To sell Washington red cedar shingles on commission basis. 

Address “, = * eare AMERICAN LUMBERMAN. 
WANTED-—SALESMAN 


For sash and door jobbing house, Illinois territory. 
xp ’ 




















Address R. 23,” care AMERICAN LUMBERMAN. 
WANTED— BOOKKEEPER 
Immediately at mill near Mobile. Experienced in yellow 


pine trade. Must furnish bond and good reference as to 
character and ability. State age and salary expected. 
Address “LONGLEAF,” care AMERICAN LUMBERMAN. 


WANTED—FIRST-CLASS LATH MILL MAN. 
None but best need apply. 
BABCOCK BROS. 





LUMBER CO., Babevck, Ga. 


SALESMEN CALLING ON LUMBER TRADE 
Can make from $25 to $50 a week carrying our goods on 
the side. Samples can be carried in coat pocket. 

Address “R. 31,” care AMERICAN LUMBERMAN. 


WANTED -ESTIMATOR, 

Young man to take charge of estimating and getting out 
mill work by a Pittsburg yard. Local man preferred. Let 
us know where last employed and salary you expect. 

Address “P. 45.” care AMERICAN LUMBERMAN. 


SALESMEN WANTED 
To handle Washington Red Cedar Shingles and as 
sentatives in various parts of the United States. 
experience and give references. 
Address INTERSTATE RED CEDAR SHINGLE CO., 
Seattle, Wash. 


WANTED—MANAGERS. 


Thoroughly competent managers for retail lumber and coal 











repre- 
State 








yards. Address ‘P. 6,” care AMERICAN LUMBERMAN. 
SASH AND DOOR SALESMAN 
Wanted. Competent traveling man for Minnesota and ad- 


jacent territory. 


Mostly white pine goods. 
Address “ 


care AMERICAN LUMBERMAN. 





WANTED-—SALESMAN. 
Hustling young man to sell yellow pine and cypress lum- 
ber in Illinois. Acquainted with trade. Good salary to 
right man. Address “P. 9,” care AMERICAN LUMBERMAN, 


WANTED COMMISSION LUMBERMEN 
To represent us in all the north, central and Mississippi 
valley states. Address, 

REICHMANN LUMBER COMPANY, Everett, Wash. 








WANTED—FOREMAN 

In wholesale white pine yard handling 20 millions annually. 

Must be thoroughly posted on Wisconsin valley grades and 

capable of taking charge of entire force of men. Best of 

reference required. 
Address 


“P. 18,” care AMERICAN LUMBERMAN,. 


WANTED-—SALESMAN 
First-class hardwood lumber salesman for Indiana, Ohio 
and Pennsylvania; only those having an established trade 
that they can command need apply; answer giving full 
details, experience and salary desired. 
Address YOUNG & LANE, Cincinnati, Ohio. 


WANTED—A MANAGER FOR OUR MENA PLANT 
Must be a thorough lumberman and planing mill man. A 
good salary to the right man. 
LEIDIGH & HAVENS LUMBER CO., 
Kansas City, Mo. 


WANTED—TWO BAND SAWYERS. 
Must be strictly first class and understand white pine 
grades. Address 
“MANUFACTURER,” care AMERICAN LUMBERMAN. 


WANTED—AN UP-TO-DATE FOREMAN 
For a 30 million capacity modern mill, sawing yellow 
pine principally, Lut some hardwoods, as well as making 
lath and shingles. Must be a thoroughly practical, sober 
man, capable of getting best results. Give references cov- 
ering past 10 years and state age, salary wanted and cap- 
abilities in practical way. Location is in Arkansas on high 
lands, with good water and healthy. 
Address “P. 25," care AMERICAN LUMBERMAN. 

















WANTED-MALE STENOGRAPHER 
For mill plant in healthy portion of Arkansas. Located on 
high ground with good water. Must have had experience 
in lumber business, be quick and good grammarian. Give 
references, age and salary wanted. 
Address “P. 27,” care AMERICAN LUMBERMAN, 


WANTED—ENGINEER. 

A first class saw mill engineer for yellow pine plant in 
Arkansas, cutting 30 millions. Location healthy. good 
water and high lands. Plant entirely modern, with planing 
mill, dry kilns, electric light plant, water works and ma- 
chine shop. Must be up to date, able to cover all the above 
and strictly sober. Give age, salary wanted and references 
covering past several years. 

Address “Pp. 26,” care AMERICAN LUMBERMAN. 


WANTED—-IMMEDIATELY. 
Men to sell stock in finest large tract of pine and fir timber 
in California. Exceptional opportunity both for salesman 
and investor. 
dress 


WANTED-—SUPERINTENDENT 
A practical logging and railroad superintendent familiar with 
railroad logging in the south and capable of taking charge 
of a logging operation of 50,000,000 feet per year. A profit- 
able and permanent position for the right man. References 
required. Address “N. 16,” care AMERICAN LUMBERMAN. 


SAWYER WANTED TO HANDLE CIRCULAR 
In northern hardwoods. Must be experienced. Write par- 
ticulars to “C. W. H.,” care AMERICAN LUMBERMAN. 








“NO. 3,” care AMERICAN LUMBERMAN. 
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WANTED-—1,000 MEN AT ONCE 





To advertise in the Wanted & For Sale columns of the 
AMERICAN LUMBERMAN, We can get for you most any- 
thing you want or we can sell anything that is salable. 
Write aor k. 
AME ‘AN LUMBERMAN, 315 Dearborn St., Chicago. 
WANTED-LATHE MAN. 
A first class Defiance spoke lathe man. One who fully 


understands setting and 7 rating the Detiance spoke lathe. 
Apply at one I. ¢ ANS & SON, Smithville, Tenn. 
& TEMPERATE AND COMPETENT ENGINEER 
To take charge of the steam and electric lights for a circular 
and gang mill. Address, with references, 
“J. R. L.,’? care AMERICAN LUMBERMAN, 


r WANTED—PERMANENT POSITION 

As office manager with sash and door factory; ‘tA’ No. 1 
accountant, good estimator, capable of taking lists off 
plans; can follow job from start to finish, and thoroughly 
reliable. Address .“R. 25,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION AS SUPERINTENDENT 
Of mill either south or west. Best of references furnished. 
Address 

“AL SUPERINTENDENT,” 


care AMERICAN LUMBERMAN. 


WANTED—POSITION AS MANAGER 
Of retail yard, or salesman, bookkeeper or shipping clerk 
in wholesale yard. Experienced in lines named. A1 refer- 
ences. Address “P, 38,” care AMERICAN LUMBERMAN. 


WANTED A POSITION AS SUPERINTENDENT 
By a man thoroughly familiar with the manufacture of 
veneered and solid doors, sash, blinds and interior finish ; 
has had over twenty years practical experience. 

Address “P. 30,” care AMERICAN LUMBERMAN. 








WANTED—JOB SAWING 

On band or mill foreman in first class mill; 
rience in mill, 9 years sawing; 
Iirst class references. Steady 
Address “BR. 26,” 


20 years’ expe- 
2 years with last employers. 
and temperate. 

care AMERICAN LUMBERMAN. 





WANTED—AN ESTIMATOR. 


Must be capable of taking items from plans and_ billing 
same into factory. This is a permanent position for the 
right party. Address HYDE-MURPHY CO., Ridgway, Pa. 





WANT A MAN TO TAKE CHARGE 
Of retail yard. Give age, references, ete. 
Address “N. 7,’ care AMERICAN LUMBERMAN. 


WANTED—SAWYER. 
wire rope feed, steam nigger. 
sawyer, who understands export 





Circular mill, 


A thorough- 
ly competent 


sawing and 





grades. A hustler. One who can set the pace for the mill. 
Such a man can get good position, full time. 
Address “S. L. C.,”’ care AMERICAN LUMBERMAN. 
YOU NEED THE TELECODE 
If you use the telegraph. It shortens and simplifies your 


telegrams. It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descriptive 
circulars and ——” pages free for the asking. Price $5.00 
per copy, postpa id. 

AMERICAN LU MBERMAN, Chicago. 


WANTED-—SASH AND DOOR SALESMAN 


315 Dearborn St., 





To sell jobbing trade. Will pay good salary to right party. 
Address “TL. 1,” care AMERICAN LUMBERMAN. 





RETAILERS WHO HANDLE COAL 
Will find the Coalier’s Actuary a great help. Sample pages 
free. AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


LONG MESSAGES MADE SHORT 
Iv using the American Lumberman Telecode. Contains over 
100 pages and 61,427 code words. Every user of the tele- 
graph needs it. Write for descriptive circular and sample 
pages. rice wr per copy, postpaid. 
MBERMAN, 3815 Dearborn St.. 





AMERICAN LI 





Chicago. 





USEFUL BOOKS. 
Our special publications are a great help to lumbermen. 
They contain tables that do away with a large amount of 
figuring, thus saving much time and hard work. Let us send 
you free sample pages 
AMERICAN LUMBERMAN, 315 Dearborn St.. 


WANTED-—SALESMAN. 


Chicago. 





First class sash, door and blind salesman: either for state 
of Wisconsin or state of Michigan. Also. to sell glass. 
Permanent. High salary to man who can do the business. 


Address 
care AMERICAN LUMBERMAN. 


WANTED—BOOKKEEPERS 
Who do not use the Lumberman’s Actuary to send for 
sample pages. It's the bookkeeper’s friend. Address 
AMERICAN LUMBERMAN, Chicago, U. S. A. 


| Wanted: Employment 


Correspondence confidential. 





free 





WANTED—POSITION AS FILER 
Band or band resaw. Satisfaction guaranteed in any 
kind timber. W. T. GLENN, Memphis, Tenn. 


BAND FILER WANTS POSITION 
Fast man. Expert with steam nigger. Experienced south. 
Address If. MORTON, Grampian, Pa. 


WANTED-POSITION AS BOOKKEEPER 
By young man of experience in wholesale lumber. Am also 
thoroughly familiar with manufacturing and shipping. Can 
furnish best of references. Address 
“R, 28,” care AMERICAN LUMBERMAN, 


WANTED— POSITION AS PLANING MILL MAN 
And shipper in the south. Have held position as above for 
four years with company in Louisiana. Can give good refer- 
ences. Address “R. 30," care AMERICAN LUMBERMAN., 


WANTED-—POSITION AS BAND SAW FILER 


By sober, first class man. Best of reference furnished 
Address it. care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BAND SAWYER 
In good mill. Good references. 
M. C. MAPLES, Lenoir, N. C. 


WANTED-—POSITION AS BAND SAW FILER 
Strictly sober and a worker. A1 reference. 
Address “R, 19,” care AMERICAN 


























LUMBERMAN, 


WANTED—POSITION AS ENGINEER 
Or machinist. Thoroughly understands locomotive and saw 
mill work. 3est of reference. 
Address “R. 17,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS HEAD MILLWRIGHT. 








Can build any kind of saw mill from plans. 15 years’ 
experience. Best reference. 
Address “R. 16,” care AMERICAN LUMBERMAN. 


- WANTED— —POSITION AS STENOGRAPHER 
And bookkeeper by young man with 5 years’ experience de- 
siring change; north or west; good wages expected. 

Address “R. 20,” care AMERICAN LUMBERMAN, 

WANTED AT ONCE 
Position as foreman or millwright in saw 
09 THIRD ST., Mich. 


BAND SAW FILER WANTS POSITION 





mill. 
Ludington, 








IXxperienced: hard or soft timber; reference. Address 
“MIXED TIMBER,” care AMERICAN LUMBERMAN. 
WANTED—POSITION. 


T’arty who has had ten years’ experience as manager 
Luyer for ten yard retail concern. Understands 
office books and work as well as outside end. 
ences. Address “R. 4,” care 


and 
general 
Best of refer- 
AMERICAN LUMBERMAN, 





BAND FILER WANTS POSITION, 


First class man. Satisfaction guaranteed. Can come at 
once. Good references. Address 
4 | “R. 5,” care AMERICAN LUMBERMAN. 





WANTED-POSITION 
As lath mill foreman. Al filer: sober: best of 


reference. 
Address “R. 36," care AMERICAN 


LUMBERMAN., 
WANTED-—POSITION AS FILER 
By shingle and lath mill filer ; sober; best of reference. 
Address “R. 35,’’ care AMERICAN LUMBERMAN. 








WANTED-—-POSITION. 
By an experienced and competent lumber accountant, famil- 
iar with wholesale, retail and line yard business. Refer- 
ences. Address" “R. 32,”" care AMERICAN LUMBERMAN. 





WANTED— POSITION AS MANAGER 


Have thorough experience in yard, oflice, logging, manu- 
facturing, shipping and buying. Can give highest refer- 


ences from 
any place. 


responsible firms. 


Prefer mill south. Will go 
Address “R. 33,’ 


care AMERICAN LUMBERMAN, 


WANTED—POSITION AS MANAGER 
Of retail or wholesale yard. Can furnish satisfactory refer- 
ences as to habits, char acter and ability. 
Address “R. 34,” care AMERICAN LUMBERMAN. 








WANTED—A POSITION AS FOREMAN 
On single or double band mill. Have had twenty 
experience in erecting and running band mills: 
millwright, and understand managing men. 
good mill by M. Address BOX 131, 


years’ 

am first 
Would 

Portsmouth, Va. 


class 


take 





SAWYER WANTS POSITION 
First class man. Band or circular. Can handle steam 
feed nigger. Best of reference; satisfaction guaranteed. 
Address “J. L. W.,” Parmele, N. C. 





WANTED-ANY POSITION 

Young man, familiar with wood working machines. 
experience; up to date and strictly sober. 
Address “R, 27,” care AMERICAN LUMBERMAN,. 


Two 


years’ 





LUMBERING OPERATIONS AND R.R. MAN’G’R 


Ready for engagement now. I have been a _ successful 
operator north and south. Age 40. References Al. 
Address “L. 28,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION AS BAND FILER 
12 years’ experience. South or west preferred. 
tionable references. , 





care AMERICAN LUMBERMAN. 





WANTED-—BY AN UP-TO-DATE FILER 


One double or two single cutting bands. Strictly sober 
and steady. Address "VP. P. 6,° care AMERICAN LUMBERMAN. 


WANTED-POSITION. 
Young man with 7 years’ experience at general office work 
with concern mannfacturing mill work desires position. Al 
references. Add care AMERICAN LUMBERMAN, 





ress “M. 14,” 


Unques- - 








WANTED-—POSITION AS MANAGER 


Or salesman in retail yard. Experienced. 





LOCK BOX 485, Marion, Ind. 
POSITION WANTED 
As bookkeeper or traveling salesman, with good wholesale 
dealer in yellow pine. At present employed. Best of refer- 
ences. Address “A HOO-HOO,” care AMERICAN LUMBERMAN, 





E. W. HENRY, 
3150 Brantner place, St. Louis, Mo. 
balanced up, straightened out or 
of the country. 


Books opened, closed, 
checked over. Any part 





SHALL BE OPEN FOR A POSITION 

As traveling salesman in soft and hardwoods on and after 
Jan, 1st. Prefer Ohio and W. Va. 
Address “K, A. E.,”’ care AMERICAN LUMBERMAN, 
WANTED-POSITION 
As yard superintendent, either wholesale or 

States preferred. TT; 
“A, is 





retail. Middle 


care AMERICAN LUMBERMAN. 


WANTED AT ONCE-POSITION 
With a large saw mill plant as supt. or mechanical supt. 
I am a thoroughly practical man with all the details of 
lumber manufacture, capable of taking care of the entire 
mechanical end, including locomotives, of a modern saw 
mill plant. I can get results, and will want a good salary, 
but will base same on results that I am able to show; no 


results, no pay. Address 
-. 





32,” cafe AMERICAN LUMBERMAN. 





WANTED-—POSITION AT ONCE 
By a young man with 10 years’ experience in the lumber 
business, both in office and outside work; sober, honest and 


industrious. The best of reference furnished from past 
and present etek: South preferred. 
Address KY.,’”’ care AMERICAN LUMBERMAN, 





WANTED-POSITION 

By first class band and resaw filer, six years’ 
young man; sober; best references. 

Address “P. 36,” care AMERICAN 


experience ; 


LUMBERMAN. 





BAND SAW FILER WANTS POSITION. 
Steady, sober and reliable. Can come at once. 
Address “P. 37,"" care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS MANAGER 
Or salesman in retail yard. 8 years’ experience as entire 
manager. Al references. Young married man 
Address “P. 39,” care AMERICAN LUMBE RMAN. 


WANTED-POSITION AS BAND SAWYER 
sy up-to-date man with best of references. 
Address “P. 40,” care -AMERICAN 








LUMBERMAN, 





WANTED—ANY POSITION 
Leading to salesman, manager or junior partner, 


by a junior 
partner in partnership 


recently closed on account of the 
death of senior member. Salary not the first consideration. 
References furnished. Address 

“JUNIOR,” care AMERICAN LUMBERMAN. 


Al SKILLED LABOR FURNISHED. 
When in need of,band, rotary or shingle saw filers, filers’ 





helpers, sawyers, setters, edgermen, engineers, millwrights, 
mill blacksmiths, machinists, mill foremen, yard foremen, 
graders, inspectors, shipping clerks, lath or planing mill 


men or any skilled = for mill or yard, correspond with 
the N. . M. S. L. ASSN.. Branch No. 1, 
Box 152, Ashland, 


DID YOU EVER TRY IT? 


If you want a position in the lumber world insert an ad 
in the Wanted Employment column of the AMERICAN LuM- 
BERMAN. It would be seen by most all eyes in the lumber 


world 
LUMBERMAN, 


Wis. 





AMERICAN Manhattan Bldg., Chicago. 


WANTED—POSITION AS FOREMAN 
Of planing and moulding mill; first class moulding cutter 
maker and thorough mechanic, 18 years’ experience. Age 
married ; 





37; strictly temperate: can furnish best of refer- 
ence; south, Oregon or California preferred. 
Address bi oe care AMERICAN LUMBERMAN, 





FIRST CLASS SAWYER 
Wants to make a change or would accept position as 
foreman; prefer modern mill. Address 
“RELIABLE NO. 14,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION. 

I weuld like to correspond with some good yellow pine 
concern who is in need of the services of a good man as 
local manager or superintendent of the manufacturing end of 
the business. Would prefer a place where could secure an 
interest in the business. Can furnish good references both 
as to character and ability. 

Address “Ps 2s LUMBERMAN. 


WANTED-—POSITION AS FOREMAN 
Of planing mill, have had many years experience. 
furnish good references. 
15,” care AMERICAN 


Address, st 
WANTED -POSITION 
15 years’ experience in the manufacture and shipping of 
white pine and norway; thoroughly posted as to grades. 
Last 6 years superintendent of manufacture for one of the 
largest luniber concerns in the Lake Superior region. Ref- 


mill 





care AMERICAN 





Can 


LUMBERMAN. 








erences. Address “fH. FE. S.,” care AMERICAN LUMBERMAN. 
POSITION WANTED: 
An up-to-date lumberman, with twenty years’ practical 


experience such as retail yard, traveling salesman, chief ac- 
countant, expert salesman manager of logging and manufac- 
turing operations, handling the business from stump to mar- 
ket, is open for position West or North. 

Address “Pp, 22,” care AMERICAN LUMBERMAN. 


UP-TO-DATE LUMBERMAN WANTS POSITION 

As traveling salesman. The best of references as to abil- 

ity and habits. South or west preferred. 
Address “Pp, 24,” care AMERICAN 


| HAVE AN ESTABLISHED TRADE 
That I can keep in New York (Metropolitan district), 
York state, including Long Island, New Jersey and New 
England. I am now selling for one of the largest lumber 
manufacturers in this country, but would like the manage- 
ment of a New York lumber office on salary or profit shar: 
ing basis. Answer. MANAGER, ROOM 148, 
68 Broad St., New York, N. Y. 


WANTED-POSITION AS MANAGER 
Of plant by a lumberman of 20 years’ experience from 
stump to car, Address ‘‘P. 23,’” care AMERICAN LUMBERMAN. 


HARDWOOD LUMBER INSPECTOR 
Wants position, W. Va.. Ky. or Tenn. preferred as location: 
also experienced in timber estimates and the business from 
tree to car. Address “F. C. M.,” care AMERICAN LUMBERMAN. 


SITUATION WANTED. 





LUMBERMAN. 





New 











Al circular filer desires position with good yellow pine 
mill. First class man; and want permanent place: refer 
ences. Address “A, M. C.,” care AMERICAN LUMBERMAN. 





BAND FILER WANTS POSITION 
On single or double = South or west preferred. 
Address 4,”" care AMERICAN LUMBERMAN. 





WANTED—POSITION 
As wocds foreman or locomotive engineer. 


Can give good 
reference, Address “J. R 


. C.,” care AMERICAN LUMBERMAN, 





BAND SAWYER WANTS POSITION. 

If you need a single or double cut band sawyer 
your time to hire one that will guarantee best 
of any first class rig. Am young, married, 
and will hire for a given length of 
Prefer yellow pine mills in south. 
expect top wages. Write or wire 
P. O. BOX 13, 


now is 
results out 
healthy sober 
time or indefinitely 
Rest of references and 


Groveton, Tex. 
WANTED-—POSITION AS BAND SAW FILER, 
Single or double cutting bands: experience in both nortu 

ern and southern woods; strictly sober and steady. Test 

of references. Would contract to file mill for coming season. 
Address “N. 21,” care AMERICAN LUMBERMAN. 
SITUATION WANTED 


$y experienced up to date lumber 








4 bookkeeper, accountant 
and manager of general mdse. store. sest references north 
and south. Married: strictly temperate, and was never 


discharged. Address ‘“M. 19,” care AMERICAN LUMBERMAN. 
WANT POSITION AS CIRCULAR SAW FILER 
With company willing to pay good wages to a first class 
man. Best of references furnished. South preferred. 
Address BOX 25, Caryville, Fla. 


SEND US A POSTAL AT ONCE. 
We handle a line of books that are valuable to lumber- 
men. If you are — write us and we will be pleased 
to tell you all abou 











them. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


